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INTRODTJOTORT. 


One  hundred  and  eighty-Rve  years  ago  the  short,  narrow,  and  an* 
attractive  looking  thorouglifare,  known  as  Wall  Street,  was  laid  out, 
irhen  Dongan  was  Governor  of  His  Majesty's  Colonies.  It  sprang 
at  once  into  importance,  ae  the  centre  of  authority,  fa.'hion,  and  finance. 
From  that  time,  it  has  held  its  repute  in  the  financial,  political,  and 
Bocial  afiaira  of  the  metropolis.  I  have  chosen  lo  consider  it  as  the 
great  centre  from  which  radiate  all  the  influences  that  afTect  society 
in  New  York.  Here  the  Government  of  the  United  States  waa 
founded,  and  Washington  held  his  first  court.  Tho  early  churches 
were  grouped  within  its  influence.  The  eminent  men  of  the  nation 
here  resided  and  administered  lav/  and  justice.  Wall  f^trect,  to-day, 
IS  the  most  potent  thoroughfare  on  this  continent.  Its  daily  tran inactions 
are  telegraphed  to  evory  city  in  the  Union,  from  the  sea-board  of  tlie 
Atlantic  to  the  shores  of  the  Pacific ; — lo  the  most  northern  city  of 
civilization,  araid  the  Arctic  sQOtvs,  dotrn  to  the  varm  waters  of  the 
Kquator,  across  the  Ailantic,  and  to  the  capital  of  every  commercial 
city  in  the  world.  Wall  Street  is  a  type  of  our  nationality.  Its 
operators  are  men  of  every  clime,  of  every  nation,  of  every  tongue, 
and  of  erery  religion.  It  is  the  "  Cloih  of  Gold,"  on  which  ho'tilo 
sects,  and  nations  antagoniatic,  meet  in  peace.  The  history  of  Wall 
Street  b  the  history  of  our  national,  political,  and  social  organization. 

To  write  the  first  chapter  of  tiiis  book,  I  had  to  consult  over  one 
hundred  volumes,  in  the  great  libraries  of  the  city  ;  for  a  compact, 
continuous  history  of  Wall  Street  to  Ihe  present  time,  elsewhere  than 
DOW  in  this  book,  does  not  exist.  Bankers,  men  who  buy  and  sell  on 
the  street,  and  many  who  have  had  a  name  among  brokers  for  half  a 
century,  hare  luded  me  in  this  work.    Diaries,  private  memonuida. 


JXTRODUCTOSY. 


anecdote  and  incident,  which  have  been  (reasuret]  up,  and  kept  onlj 
for  the  privale  eye,  have  heon  put  at  my  didpo-nl.  Tl.e  whole  will 
form,  I  think,  a  work  of  rare  interest,  atid  afford  criep  reading  for 
Imvel  or  re|iose.  The  uomt-'nclalure  of  ihe  eLrcti,  so  vtxalious  and 
myslerious  to  the  uuioiliated,  will  be  found  all  plain  to  him  that 
rciuklh. 

While  the  elrcel,  through  its  excitement,  fafcinalion,  nnd  renlures, 
prcMtrits  glittering  tcmptutiona    to  men  in  search  of  sudden  gnin  sui! 
allures  wilhin  ils  Ireacheroiis  whirl  adventurers  from  all  quarters,— 
while  Wall  Siroct  commands  the  shrewdest,  tiio  most  lAlenled.  nnd  J 
dating  of  operators, — while  it  is  celcbrutid  for  the  keen  inlcllect,  far-   | 
Stghli^iInG^,  and  quUk  movements,  of  linuneieia  who  do  husineea 
tia  pavement ; — ils  history  for  nearly  two  centuries  demonstrnlCB  that  ^ 
no  talents,  quickness  uf  parts,  and  no  i-harpness  ean  guide  to  pcrma* 
nent  succesB,  unless  blended  with  unswer\iiig  inlegrily,  imluu'lry.  de- 
votion to  business,  and  on  honest  purpose,  that  no  glittering  allure- 
ment can  hcguilo.     Unscrupulous,  tricky,  and  reckless  men,  come  to 
the  BurfHcc  likcvolciinic  islands  heated  up  in  a  night,  and  as  i^oon 
disappear.     But  tncn  of  honor,  men  of  repute,  men  of  Irii-d  integrity, 
are  like  the  Gulf  Strenm,  ihnt  holds  on  its  way  ngardless  of  tern     ' 
pests.  lidee.crosa-currenlH,  and  storms  that  sink  navies.     Thp  history 
of  Wall  8lre«t  is  etuddcd  wiili  beacons,  that  (ell  where  engulfed  chnr- 
Hcters  and  fortunes  tie  Iiuriod.     All  along  the  pntliway  of  the  street   1 
sn!  noble  characters  who  stand   like  light-hous««  on  Ihe  tail,  rocky    ' 
olil^,  unchanged' and  unmoved  by  the  agittilinn,  turmoil,  and  ni.n,  t 
pbiy  aitnund  llieir  fcuL     Let  biu  that  nmlclh  take  heed. 
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The  early  inhabitants  of  the  city  were  in  fear  of  an 
invasion  from  the  restless,  energetic  people,  who  lived 
in  New  England.  The  Indians  came  to  their  very 
cabin  doors  and  scalped  their  victims  in  sight  of  their 
friends.  As  a  defence,  it  was  resolved  to  build  a  wall 
at  the  northern  boundary  of  the  city  running  from 
river  to  river.  The  wall  was  composed  of  stone  and 
earth.  It  was  covered  with  salt  sods.  It  had  a  ram- 
part It  was  protected  by  a  ditch  and  double  stock- 
ades. The  wall  was  topped  by  palisades  composed  of 
posts  twelve  feet  long  and  six  inches  thick.  These 
posts  were  sunk  three  feet  into  the  ground  and  pointed 
at  the  top.  The  rampart  behind  the  wall,  called  the 
Cingel,  was  prepared  for  cannon.  The  entrance  into 
the  city  was  through  gates,  which  were  wooden  and 
very  heavy.  The  gates  were  closed  at  nine  o'clock 
and  opened  at  sunrise.  The  opening  and  shutting  of 
them  were  announced  by  the  discharge  of  guns.  Along 
this  line  of  fortifications  a  new  street  was  laid  out  in 
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1G85,  when  "Dougnnwoa  Gouarnor  Generall  of  his 
Majesties'  Coll.  of  New  Yorke."  "The  saide  street 
being  laide  out  thirty-six  foot  in  bredlh ; — this  service  ( 
being  performed  the  sixteenth  day  of  December."  The 
city  way  guarded  by  watchmen  composed  of  "good 
and  honest  inhabitants."  They  were  on  duty  from 
the  hour  of  nine  till  daybreak.  They  patrolled  the 
city  once  in  each  hour  wilh  a  bell  in  hand,  proclaim- 
ing the  weather  and  the  hour  of  the  night. 

The  street  laid  out  by  the  side  of  the  wall  took  the 
Dame  which  it  has  bonie  to  the  present  time.  It  was 
the  extreme  northern  limit  of  the  city,  and  soon  be- 
came a  favorite  residence  of  the  uptown  aristocracy. 
The  terrilory  west  of  Broadway  and  stretching  north, 
was  known  as  the  King's  Farm.  Beyond  the  wall  at  1 
the  north  and  east  of  Broadway,  were  high  and  pre- 
cipitous hills  occupying  the  site  of  the  Maid's  Path,  as 
Maiden  Lane  was  then  called,  Beekman  Street  and  the 
site  of  the  City  Park.  Cattle  herded  in  the  strcels, 
and  Broad  Street  and  New  Street  were  famous  as  sheep 
pastures.  The  city  was  full  of  tan-pits  which  were 
early  voted  a  nuisance  and  ordered  to  be  removed  to 
the  "swamp,"  beyond  the  gates. 

SHARP  PINANaERING. 

Over  Wall  Street  the  genius  of  speculation  seems 
early  to  have  hovered.  The  very  soil  was  friendly  to 
sharp  practice.  The  street  had  hardly  been  laid  out 
before  shrewd  men  commenced  operations.  They 
purchased  large  tracts  for  speculation.  Again.st  a 
powerful  opposition  they  took  the  Town  Ilall,  ttie  cen- 

i  of  authority,  from  the  Battery  and  brought  it  to 
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Wall  Street.  Where  the  Treasury  building  now  stands 
the  City  Hall  reared  its  imposing  front.  Trinity  Parish 
was  induced  to  plant  itself  in  the  new  uptown  location. 
Authority,  fashion,  and  religion  united  to  give  an  early 
celebrity  to  a  street  that  has  become  so  famous  in  all 
parts  of  the  world.  For  two  centuries  the  tower  of 
Trinity  has  chimed  the  hour  of  prayer  and  tolled  the 
passing  bell  at  the  head  of  the  short,  narrow  thorough- 
fare, which  for  centuries  has  been  the  financial  centre 
of  the  continent,  and  made  and  marred  the  fortunes  of 
thousands.  In  1670  as  in  1870  land  was  more  valua- 
ble in  Wall  Street  than  in  any  other  part  of  the  city. 
History  does  not  go  back  so  far  as  to  indicate  when 
the  money  changers  began  their  operations  in  this 
famed  locality.  In  every  period  of  the  history  of  New 
York,  Wall  Street  has  been  pre-eminent.  As  it  is  to- 
day, so  it  always  has  been.  The  richest  men  in  New 
York  are  Wall  Street  operators.  Men  who  live  in  the 
most  costly  dwellings  hail  from  Wall  Street.  In  Cen- 
tral Park  the  gayest  equipages,  and  the  most  extrava- 
gant turnouts,  belong  to  brokers.  The  most  costly 
parties,  brilliant  receptions,  elegantly  dressed  ladies, 
the  gay  and  extravagant  at  Saratoga  and  Newport, 
are  connected  with  stock  operations.  In  Wall  Street 
will  be  found  the  sharp,  decisive,  keen,  daring  intellect 
of  the  nation.  Its  influence  is  felt  in  every  portion  of 
the  land.  Men  who  ''corner"  stocks  in  Wall  Street, 
corner  wheat,  flour,  and  pork ;  cotton,  produce,  and 
coal.  They  can  produce  a  panic  in  an  instant,  that 
will  be  felt  like  an  earthquake,  on  the  Pacific  slope, 
sweep  like  a  besom  of  destruction  over  the  great  Lakes; 
be  as  irresistible  on  the  seaboard  as  the  long  roll  of 
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the  Atlantic  beating  with  giant  strength  its  rock-bound 
coast       A  Wall    Street    panic    comes   auddenly  like 
thuntler  from  a  clear  sky.     No  shrewdness  can  foresee  | 
and  no  talent  avert  il,     A  corablnalioii  wilhoiit  a  mo- 
ment's warning  can   be  formed  that  will  sweep  away 
the  fortunes  of  merchants  in  an  hour,  shipwreck  specu- 
lators, ruin  widows  and  orphans,  make  farmere  grow  i 
pale,  and  harm  every  indtistrinl  and  mechanical  inter-  1 
est  in  the  land.     IIow  this  is  done;  how  fortunes  ore 
made  and  lost;  who  loses  and  who  wins,  will  be  shown  I 
in  this  book. 

FEDERAL  HALL. 

Where  the  imposing  granite  building  of  (he  United 
St-ates  Treasury  now  stands,  brilliant  in  painting  and 
gilding — stood  the  humbler  building  of  olden  time, 
known  as  the  Cily  Hall.  It  was  built  of  brick.  The 
first  story  was  open,  like  a  market  paved  and  without 
stalls.  In  the  second  story  was  a  receding  portico 
adorned  with  brick  columns  which  faced  Broad  Street. 
This  building  was  the  seat  of  authority.  Here  the 
Courts  were  held,  and  justice  adminislered.  Its  gar- 
ret was  a  prison  for  debloi-s.  Its  dungeons,  dark  and 
dreary,  were  for  criininaK  It  had  cages  for  the  des- 
perate. In  and  around  the  City  Hall  were  instruments 
of  punishment  peculiar  to  the  age.  The  whippuig- 
post,  the  pillory  and  the  stocks,  occupied  a  conspicuous 
place  in  Broad  Street.  The  gallows  was  packed  away 
in  the  basement  with  other  implements  of  civilization. 
Where  the  Bulls  and  Bears  now  rage,  culprits  were 
tied  to  the  tail  of  a  cart  and  whipped  up  and  down 
the  street.  This  was  a  favorite  punishment  inflicted 
on  the  Quakers.     They  were  also  fastened  to  a  wheel- 
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barrow  and  compelled  to  do  menial  work  about  the 
streets.  A  degrading  puuishment  was  riding  in  public 
a  wooden  horse.  The  first  culprit  on  whom  this  in- 
finious  punishment  wsxs  inflicted  was  a  woman  named 
Mary  Price,  and  she  gave  her  name  to  tliis  mode  of 
torture.  The  victim  was  lashed  to  the  back  of  a  wooden 
horse  which  was  placed  in  the  bottom  of  a  cart.  Be- 
side the  public  exposure  the  populace  were  privileged 
to  greet  the  procession  with  any  vile  missiles  that  were 
haudy^. 

While  the  British  held  possession  of  New  York,  the 
City  Hall  was  crowded  with  prisoners  who  were  under 
the  charge  of  a  brute,  named  Sarjeant  Keefe.  On  the 
entrance  of  Wa-shington  into  the  city  the  prisoners 
were  filled  with  alarm,  supposing  that  they  would  all 
be  butchered.  Keefe  was  more  frightened  than  all. 
As  he  was  fleeing  from  his  charge,  the  prisoners  asked 
Mm  :  "  What  is  to  become  of  us?"  "You  may  all  go 
to  H — I,"  was  the  gruff  reply.  "  We  have  had  too  much 
of  your  company  in  this  world,"  they  answered,  "to 
fuUow  you  to  the  next." 

The  City  Hall  soon  assumed  the  name  of  Federal 
Hall.  From  the  balcony,  fronting  on  Broad  Street, 
the  oath  of  office  was  administered  to  Washington  as 
President  of  the  United  States  amid  the  shoutings  of 
assembled  thousands.  In  the  building  where  the  Dutch 
ruled  ;  where  that  rule  was  transferred  tp  the  English; 
whore  the  City  Government  absorbed  the  authority  of 
the  town  ;  where  the  Colonial  rule  gave  place  to  the 
United  States, — there  the  American  nation  began  its 
marvelous  and  irresistible  career. 
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FASmON  IN  WALL  STREET. 

Willi  Street  early  became  the  fashionable  centre  of  i 
New  York.     The  esttiblislimeiit  of  the  Federal  Gov- 
ernment there  made  it  the  Court  end  of  the  town.    In  ] 
the  immediate  vicinity  lived  the  officials,  and  the  fash- 
ionable families  clustered  around  them.     Washington  ] 
did  not  live  in  Wall  Street,  but  it  was  the  centre  of 
public  promenades.     Ladies  and  gentlemen  rode  on 
horseback.     There  were  few  coaches  at  that  time.    It 
was  regarded  as  a  mark  of  very  great  prosperity  to  set 
up  a  one-horse  chaise.     Three  houses  are  memorable  I 
as  having  been  occupied  by  Gen.  Washington.  On  the 
crisp  morning  in  November,  when,  as  General  of  the 
vicUirious  army,  in  company  with  Adams,  Ilaniiltoij, 
Knox,  and  others,  he  moved  tlirough  Broadway  to  the  1 
City  Hall  and  took  possession,  Washington   had  his  j 
hcadqiiarlei's  in  the  building  still  standing  on  the  cor- 
ner of  Broad  Street  and  Pearl.     The  room  remains  in  1 
which  warriors  and  eminent  Americans  offered  Wash- 
ington a  crown.     A  dark  cloud  hung  over  the  Amcri-  ' 
can  people.      Geographical  disputes  raged  intensely. 
Parties  were   numerous  and  pursued  each  other  with  ! 
intense  bitterness.     No  Governnicnt,  it  was  said,  could  | 
be  formed.     The  black  gulf  of  anarchy  yawned  to  re- 
ceive the  young  nation.      "George  the  first,"  who  had  | 
led  the  people  to  victory,  could  alone  control  them, 
He  was  in  supreme  command.     He  was  the  idol  of  the*] 
army.     He  could  rule  as  beneficently  as  a  king  as  he 
had  done  as  a  warrior.       The  crown  was  within  his 
reach.     He  had  but  to  stretch  out  his  hand  and  take 
As  be  placed  it  on  his  head,  the  nation  would 
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ratify  the  act  with  acclamation.  Washington  spurned 
the  insulting  proposal  with  an  indignation  he  did  not 
care  to  conceal.  Congress,  he  said,  was  the  source  of 
all  power,  from  whom  Government  must  proceed.  Lest 
he  might  be  tempted,  on  that  day,  in  the  very  room 
where  the  proposal  was  offered  to  him  that  he  should 
accept  the  throne,  he  wrote  that  memorable  letter  in 
which  he  returned  his  commission  to  Congress,  sheath- 
ed his  sword,  and  retired  to  private  life — to  be  called 
back  to  more  than  kingly  power. 

After  his  inauguration  as  President,  Washington  re- 
sided in  the  building  now  known  as  No.  1,  Broadway. 
Clinton  had  his  headquarters  in  that  house.  In  one  of 
its  small  rooms  Arnold  had  his  first  personal  interview 
with  Andre, — and  like  Judas  at  the  Palace  of  the  High 
Priest,  named  the  price  of  his  treason,  and  struck 
hands  with  the  enemy  of  his  country.  After  he  fled 
from  West  Point,  Arnold  resided  near  the  headquarters 
of  Clinton.  He  was  despised  and  insulted  by  British 
soldiers.  His  house  was  protected  by  troops.  When 
he  appeared  in  the  street  he  was  guarded  by  an  escort. 
He  was  known  in  the  city  as  the  "  Traitor  General." 
While  in  this  refuge  he  met  an  American  officer. 
"  What  would  my  countrymen  do  to  me  if  they  caught 
me  ?"  asked  Arnold.  The  officer  replied :  * '  They  would 
cut  off  your  limb  wounded  in  the  cause  of  liberty,  and 
bury  it  with  the  honors  of  war.  The  rest  of  your  body 
•they  would  hang  on  a  gibbet." 

State  dinners  and  levees  were  held  in  the  Franklin 
House,  at  the  head  of  Cherry  Street.  Tea,  coffee,  and 
cake  were  handed  round,  and  here  the  first  American 
court  was  set  up.     At  the  levees,  Washington  was 
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Bcrupulously  exact.     He  wore  a  dark  silk  velvet  c^ 
of  the  old  cut,  ruffles  at  the  wrist,  law  cravat,  rnffli 
(Jjirt,  breeches,  black  silk  hose,  low  shoes  with  silver! 
bui^kles.     He  wore  his  hair  powdered  and  in  a  bag,, 
A  snmll  dress  sword  completed  his  costume.     He  gdW 
the  kcy-tiote  to  fashlou.      His  habits  were  very  simpl* 
He  rose  at  four  o'clock  in  the  morning.     He  retired  afci 
nine  at  night.     Ou  Saturday  he  rode  out  in  state.,' 
Then  he  need  his  coach  and  six,  partly  for  style,  parti; 
from  necessity.     It  was  the  most  splendid  looking  car- 
ringe  ever  seen  in  New  York.     It  was  very  large,  and 
gave  the  six  Virginia  bays  attached  to  it  all  they  could 
do   to  draw  it.     It  was  of  croani  color,  globular  in 
shape,    and    ornamented    with    cupids,    festoons   and 
wreaths  arranged  along  the  panel-work.      The  win- 
dows were  uf  the  best  phxtc  glass.     The  President  fre- 
quently rode  on  horseback  about  the  city,  but  more 
frequently  took  his  recreation  on  foot.     Even  his  state 
dinners  were  very  simple.     In  a  preser\-ed  lefter  we 
find  an  invitation  from  the  President  to  a  dinner.     A 
bill  of  fare  was  then  unknown.     But  the  party  invited 
was  notified  of  the  repast  that  awaited  them,   .  "A 
ham,  roasl  beef,  small  dish  of  greens,  pies,  if  the  cook 
could  be  made  to  understand  that  apples  will  make 
pies,"  were  promised.     It  was  the  President's  practice 
to  eat  of  but  one  di-sh.      In  the  absence  of  a  clinplain 
he  himself  said  a  very  short  grace.      After  the  dessert 
one  glass  of  wine  wa.s  passed  round  the  table  and  no 
more.     No  toasts  were  drauk.     Immediately  after  the 
wine  was  passed,  the  President  arose  from  the  table, 
ihe  guests  followed,  and  soon  departed  without  cere- 
mony.     Once  a  week  Gen.  Washington  attended 
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mall  lIiL-ater  in  John  Street.     The  whole  concern,  the 
2-box  and  all,  could  have  been  placed  on  the  stage 
'  the  Academy  of  Music.     Mrs.  Washington's  levees 
were  very  fa.shionable.     Mrs.  Adams  wished  to  intro- 
dace  at  these  levees  of  state  the  French  custom  of  an- 
nouncing visitors.     Mrs.  Washington  consented  with 
great  rehictance,  for  she  knew  the  repugnance  of  the 
leneml  to  any  attempt  to  ape  the  airs  of  European 
l<!ourts.      It  was  agreed  that  the  custom  should  be 
tried  for  once,  and  Mrs.  Adams  undertook  to  engineer 
r  it  through.     Servants  were  stationed  at  proper  dis- 
[  tances  from  the  main   entrance,  up  the  stairs,  along 
I  the  corridors  to  the  chamber  of  audience,     Jefferson 
r«rrived.     Ills  name  was  announced  at  the  door.     Sup- 
I  "posing  some  one  was  calling  him  he  responded: — 
"Here!"     He  heard  his  name  announced  on  the  stairs. 
WTe  cried: — "Coming!"'     He  heard  it  announced  be- 
f  yond  the  corridor.     Annoyed  at  the  pertinacity  with 
I  which  he  was  called,  he  shouted  : — ^"  I'm  coming,  I  tell 
l-you,  as  soon  as   I  get  my  coat  off;    can't  you  wait 
■  a  minute?"     The  simplicity  of  Jefferson  covered  Mrs. 
Adams  with  confusion.     The  President  positively  for- 
bade the  repetition  of  the  ridiculous  service. 

An  Englishman  had  expressed  a  desire  to  see  the 
Sovereign  of  this  eountry.  Ho  was  standing  on  the 
steps  of  Federal  Hall,  conversing  with  an  American. 
"I  think  yon  have  desired  to  see  our  President,"  said 
(the  New  Yorker.  "Do  you  see  that  tall  gentlemai! 
ioming  this  way?  That  is  Gen.  Washington."  "Can 
t  be  possible,  and  all  alone?  Why  he  has  no  body 
:UJird,"  said  the  Englishman.  He  had  never  seen  a 
©vereign  in  Europe  who  was  not  surrounded  by  a 
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guard  to  keep  his  subjects  from  being  too  familinr  witb 
hia  auointcd  person.  "  Gen.  Washington  has  thft 
most  numerous  body  guard  of  any  sovereign  in  the 
■world,"  said  the  American.  "Where  is  his  hotly 
guard,  I  don't  see  it  ?"  "  Uerc,"  said  Ihe  New  Yorker, 
placing  his  hand  on  his  breast,  "  here  in  my  heart,  and 
in  the  heart  of  every  loyal  American." 

Hamilton's  residence  was  on  the  site  of  the  old  Mft* 
chaiiics'  Bank,  on  the  north-west  corner  of  Wall  and 
Water  streets.  Here  ho  wrote  his  contributions  to  th« 
Federalist  The  Mansion,  down  whose  stops  he  went 
to  fight  the  duel  with  Burr,  was  ou  Broadway,  just 
south  of  Wall  Street.  His  garden  ran  down  to  New 
Street,  Burr  lived  near  Wall  street,  at  the  corner  of 
Nassau  and  Pine.  Mrs.  Arnold  ran  her  brief,  ihtshlng 
and  ruinous  career  in  this  neighborhood.  She  was  not 
a  suitable  woman  to  make  a  pour  man's  wife,  and  a 
poor  mail  Arnold  wa.*;.  Goaded  hy  her  extravagance, 
hcstruck  hands  with  the  enemy,  and  attempted  lo  sell 
his  country  for  gold.  It  was  the  custom  to  arise  at 
dawn  and  breakfast  immediately.  The  dinner  hour 
was  twelve  exactly.  The.  teakettle  was  sot  on  the  fire 
and  tea  punctually  furnUhed  at  three  o'clock.  Then) 
were  no  dinner  parties.  Going  out  to  tea  was  very 
common,  and  visitors  canie  homo  before  dark.  In  the 
shades  of  the  evening,  families  sat  out  on  their  stoops, 
saluting  passing  friends,  and  talking  to  neighbors 
across  the  narrow  streets.  The  gutters  ran  in  the 
middle  of  the  street.  Serving  women  wore 'short 
gowns  of  green  baize  and  petticoats  of  Unscy  woolsey 
quilted.  "Tea  "water"  was  expensive.  Evorj^thing 
had  to  submit  to  scrubbing  and  souring,  and  dirt  was 


I, 

J 
J 


FASmONS  IN  WALL  STREET. 


35 


Slot  endured.     Green  tea  and  loaf  Bugar  came  in  as 
llnxuries  together.     It  was  considered  vulgar  to  dis- 
»!ve  sugar  in  tea     A  lump  was  placed  by  the  side  of 
■•ach  guest,  and  a  piece  was  nibbled  off  as  the  tea  was 
Irank.     One  custom  was  to  tie  a  lump  of  sugar  to  a 
ttring  suspended  from  the  wall,  which  was  thrown 
R^!&om  party  to  party,  each  taking  a  nibble  as  it  passed 
I  around.     Well-to-do  families  cleansed  their  own  chim- 
neys, prepared  their  own  fuel,  and  bore  homeward  the 
I  meal  they  were  to  use  for  bread. 
The  first  houses  built  in  Wall  Street  were  mostly 
of  wood,  very  rude.      The  chimneys  were  made  of 
board  and  plastered.     The  roofs  were  thatched  with 
Teeds,   or   covered  with   canvas.      These  yielded  to 
hoasea  of  Dutch  brick,  many  of  which  were  glazed  and 
ornamented.     Nearly  every  house  stood  with  gable 
end  to  the  street.     The  windows  were  small,  and  in 
the  better  class,  the  room  was  ceiled  with  oaken  panel- 
^work,  which  was  well  waxed.     Many  of  the  dwellings 
I  brick  ends,  tlie  sides  being  constructed  of  planks 
'andlogs.     The  gutters  extended  into  the  street,  and 
poured  their  contents  upon    the  travelers,  for  there 
were  no  sidcwidka.     Maiden  Lane,  origmally  known 
as  the  Maid's  Path,  obtained  its  name  from  the  custom 
of  young  women  going  out  into  the  fields  to  bleach 
l^^lhe  family  linen. 

^K     The  furniture  in  tlie  dwellings  in  Wall  Street  in  the 

^Bftarlier  time,  in  the  common  houses  was  very  rude. 

I^^PIain  people  used  settees  and  settles,  the  latter  with  a 

bed  concealed  in  the  .seat.     Pillows  and  blankets  were 

exposed  as  ornaments  in  the' comer  of  parlors.     Each 

bonse  contained  an  iron-bound  chest  for  linen.     The 


56 


COSTUMES. 


settle  maintained  its  place  of  honor  in  the  chimney-l 
corner.     In  better  limca  the  chimney  was  ornainentedl 
with  Dutch  tiles.     Pewter  mugs  supplied  the  place  off 
cups.     Settles  were  used  to  guard  the  back  from  wind 
ftnd  cold.     In  wealthy  families,  small  silver  coffee  and 
teapots  were  used,  with  a  silver  tankard  for  toddy. 
Gilded  looking-glasses  and   picture- frames  were  un- 
known.    A  huge  chest  of  drawers  ornamented  the 
parlor,  reaching  to  the  ceiling.     These  contained  the 
household  treasures,  and  were  overhauled  before  com- 
pany.    No  carpets  wore  used,  but  silver  sand  drawn 
into  fanciful  twirls  by   a  broom,  adorned  the  floor.  J 
Dipped  candles  in  brass  or  copper  candlesticks  lighted'! 
the  room.     The  walls  were  not  papcreO,  but  white- 1 
washed. 

COSTUMES, 

The  men  and  women  were  stiflEly  corseted,  with 
waists  nnnaturally  long;  hips  artificial ;  shoulders  and 
ttreasts  stuffed ;  and  immense  hoops.  The  women 
wore  no  bonnets;  high-heeled  shoes,  dresses  open  in 
front,  displaying  a  stout  quilted  petticoat,  sometimeg 
of  silk  or  satin,  usually  of  woolen,  were  common. 
The  "  Queen's  night-eap,"  as  it  was  called,  the  style 
always  worn  by  Lady  Washington,  was  in  general 
use.  White  aprons  with  large  pockets,  often  made  of 
silk,  and  of  various  colors,  were  fashionable.  The 
shoes  were  of  cloth.  When  very  stylish  they  were  of 
calfskin.  Ladies  wore  no  veils.  Masks  were  common 
in  the  winter,  with  a  silver  mouthpiece,  by  which 
they  were  retained.  Umbrellas  were  unknown,  but 
ladies  and  gentlemen  wore   "raincoats."     Visits  of 
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ceremony  by  ladies  were  performed  on  foot,  or  at  beat 
on  a  pillion  behind  some  gentleman. 

The  style  of  a  gentleman's  dress  was  a  cocked-hat 

and  wig ;   large  cufTed,  big-skirted  coat,  stiffened  with 

buckram.     The  beaux  had  large  wadded  plaits  in  the 

skirts,  and  cuffs  reaching  to  tbc  elbow.     Fine  cambric 

linen  stocks  were  secured  by  a  silver  buckle  on  the 

back  of  the  neck.     Iluffies  for  the  bosom  and  sleeves 

i  were  worn.      Boots  were  unknown,  and  shoes  were 

[  adorned  with  buckles.     Gold  and  silver  sleeve  buttons 

L  were  set  with  paste  of  divers  colors.     Boys  wore  wigs, 

[  and  in  dress  were  miniature  men.     As  a  mark  of 

[  •wealth,  large  silver  buttons  were  worn  on  coats  and 

vesta,  with  initials  engraved  on  them.    The  coming  in 

of  French  fashions  in  1793  made  sad  inroads  upon  the 

'  sim'ple  customs  of  ancient  Wall  Street. 

OLD  CUSTOMS. 

The  merchants  of  the  olden  time  were  content  with 

'  email  shops,  slenderly  stocked,     A  shopkeeper  took 

I  down  his  own  shutters,  swept  his  warehouse,  and  was 

ready  for  trade  by  the  time  gray  dawn  broke.     A 

'  bride  and  bridegroom  had  their  hair  arranged,  by  the 

hands  of  the  barber,  the  afternoon  preceding  the  mor- 

jiage,  and  usually  slept  in  arm-chairs  that  it  might 

not  be  disturbed.     AH  marriages  were  duly  published 

three  weeks  beforehand-     Courting  in  Wall  Street  was 

a  very  primitive  matter.     It  was  done  in  the  presence 

of  the  family,  and  the  lover  was  compelled  to  leave 

when  the  bell  struck  nine,  without  a  private  adieu  to 

the  damsel.     Doctors  went  on  foot  to  visit  their  pa- 

:  tients,  and  were  allowed  to  charge  only  a  moderate 
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fee.     Women  ditl  not  attend  funerals.     A  portion  of 
the  burial  service  consisted  of  handing  round  hot- 
Bpiced  wines  in  the  winter,  and  wine  and  sangerce  in  j 
the  summer.     Bowling,  dancing,  and  drinking  were  | 
common  pastimes.     Swearing  and  cursing  in  tlit  streets  I 
were  punished  by  fine   and  imprisonment.      Ladies  ' 
never  wore  the  same  dresses  at  work  and  on  visits.  They 
were  very  economical.      A  young  lady,  dressed  gaily 
to  go  abroad  or  to  church,  never  failed  to  take  off  her 
dress  and  put  on  her  home  garb  as  soon  as  she  re-  I 
turned.     On  New  Year's  Day,  cakes,  wine,  and  liijnors  I 
were  offered  to  callers.     Punch  was  offered  in  great  I 
bowls. 

A  slave  market  stood  in  Wall  Street,  near  Water. 
It  was  a  portion  of  the  block-house.     Here  negroes  j 
and  Indians  were  offered  for  sale.     Slavery  was  a  sort  j 
of  serfdom.      It  was  a  domestic  institution.      There 
were  no  field  negroes  and  no  negro  quarters.     The  J 
slave  waa  a  part  of  the  family,  scrupulously  baptized 
and  religiously  trained.     The  blacks  were  very  free 
and  familiar,  sauntering  about  the  streets,  joining  the  ' 
whites  at  mealtime  without  removing  their  hats,  and  I 
entering   familiarly    into    the    conversation    of  those  ' 
around  Ihora.     They  were  treated  at  J,ime8  with  much 
severity,  publicly  whipped  if  out  late  at  nights,  or  if 
out  after  dark  without  a  lantern,  noisy  in  their  gam- 
bols, or  caught  gaming  with  copper  penniea     Thirty- 
nine  lashes  was  the  limit  allowed  by  law.     The  public 
whipper  had  twenty-five  dollars  a  quarter  for  his  ser- 
vices.    Every  time  a  slave  was  whipped  his  master  had 
to  pay  three  shillings  to  the  church  warden  as  a  fund 
for  spreading  the    Gospel.      The   slave   market  was 
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voted  a  imisance  and  an  offence  to  the  passers  by — 
the  rendezvous  of  the  worthless  and  the  olTeusive,  and 
was  removed  by  order  of  the  council. 

The  streets  were  narrow,  crooked,  and  roughly 
paved.  There  were  no  sidewalks.  Tlie  gutter  ran  in 
the  middle.  This,  together  with  the  darkness,  made 
locomotion  perilous.  In  1G97  an  attempt  waa  made 
to  light  the  city.  Housekeepers  were  ordered  to  put 
lights  in  their  front  windows.  During  "  the  dark  time 
of  the  moon,  every  seventh  householder  was  to  hung 
oat  a  lantern  and  a  candle  on  a  pole  every  night" 
The  tradition  is,  that  on  the  issuing  of  the  order,  par- 
I  ties  hung  out  a  lantern  without  a  candle.  The  law 
was  then  passed  that  a  candle  should  be  placed  in  tho 
lantern,  but  it  was  not  lighted.  The  law  remedied 
this  defect  by  requiring  tho  candle  to  be  lighted.  The 
lantern,  with  the  candle  lighted,  was  bung  out  one 
night  and  then  taken  in.  Then  came  the  statute — 
"every  night."  The  "Profession"  were  greatly  an- 
noyed by  the  inroads  of  "  vile  quacks  and  base  pre- 
tenders, who  obliged  true  and  lawful  doctors"  to  go 
to  the  wall.  The  young  roughs  of  the  city  disturbed 
the  peace  of  the  dwellers  in  Wall  Street,  by  their 
I  pranks  and  lawless  acts  in  stealing  knockers,  and  run- 
I  ning  off  with  signs.  Marriages  were  announced  by 
describing  the  character  of  the  parties  married,  and 
assuring  the  public  that  the  bride  was  an  "  agreeable 
young  lady,  possessed  of  every  good  quality  calculated 
to  render  the  marriage  state  completely  happy."  The 
navigation  of  the  East  and  North  Rivers  was  very 
perilous  to  life  and  limb.  From  New  York  to  Brook- 
lyn the  boats  were  mere  scows,  the  passage  often  con- 
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sumed  an  hour,  and  was  often  tiiken  by  way  of  Gov- 
ernor's Islaud.  Passengers  \Ycre  kept  out  all  night, 
and  nearly  frozen.  Disreputable  persons  dwelt  in  what 
were  then  known  as  "Canvas  houses,"  cheap,  tem- 
porary dwellings,  wilh  canvas  roofs.  Fortune-tellers 
drove  a  brisk  business.  Conjurors,  using  spells  and 
incantations,  were  very  popular.  Fortunes  were 
sought,  luck  tried,  men  searched  for  hidden  treasures, 
and  dug  fur  buried  gold,  as  foolisli  ami  as  credulous 
as  their  successors  are  in  the  present  age.  The 
Wall  Street  men  believed  in  ghosts,  were  scared 
by  dreams,  and  terrified  by  witches.  Riotings  were 
common.  Jay's  treaty  with  fireat  Britain  was  es- 
pecially unpopular.  He  was  chased  through  Wall 
Street  by  the  excited  populace,  who  accused  him  of 
betraying  his  country  to  the  British.  On  the  steps  of 
ihe  City  Ilal!  he  was  wounded  in  tlic  head  by  stones 
thrown  at  him,  and  was  rescued  only  by  the  great 
popularity  of  Hamilton,  who  stood  by  hi.s  side  and 
calmed  the  turbulence  of  the  mob.  A  tenible  riot 
was  raised  about  the  doctors,  and  tlie  crj-  rang: — 
"Down  with  the  doctoi-sl"  During  the  existence  of 
slavery  the  people  were  in  great  terror  from  fear  of  the 
uprising  of  negroes  and  Indians.  Slavery  in  Wall 
Street  was  a  slumbering  volcano.  The  alai'med  citi- 
zens formed  a  jiatrul  or  vigilance  committee,  and  kept 
guard  with  lanterns.  Grain  was  not  allowed  to  be 
distilled.  If  a  drunken  man  was  seen  coming  out  of  a 
tavern,  the  innkeeper  was  fined. 

WALL  STREET  RELIGION. 

Religion  followed  in  the  wake  of  fashion  and  moved 
up-town.     In  spite  of  all  resistance,  the  Dutch  Church 
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in  the  Fort  made  an  upward  move,  and  was  located 
near  where  the  Custom  House  now  stands.  Trinity 
Church  placed  herself  on  the  commanding  eminence 
which  she  still  occupies.  The  Presbyterians  took  their 
position  between  Broadway  and  Nassau.  The  humble 
churches  were  content  to  locctte  on  the  outskirts.  The 
early  clergymen  were  very  formal  in  their  official 
dress.  To  perform  service  without  gown  and  bands, 
or  to  appear  at  a  wedding,  unless  in  full  clerical  cos- 
tume, would  have  been  regarded  as  a  great  indignity. 
The  early  clergymen  were  very  poorly  paid,  and 
school  teaching  was  resorted  to,  with  other  employ- 
ments, to  eke  out  a  scanty  living.  The  morals  of  Wall 
Street  were  no  better,  in  the  estimation  of  the  people 
in  those  days,  than  they  are  now.  An  official  letter, 
sent  to  the  Bishop  of  London  in  1695,  draws  a  sad  pic- 
ture of  religion  and  morals  at  that  time.  According 
to  t^at  report  the  city  was  given  up  to  wickedness  and 
irreligion.  Few  persons  attended  public  worship,  and 
those  went  to  see  the  fashions,  to  show  their  vain  per- 
sons and  dress,  and  not  to  worship  God.  The  city  was 
filled  with  civil  dissensions.  The  wages  of  workmen 
were  turned  into  drink.  They  idled  their  time  in 
taverns  with  pot-companions,  in  sottish  debauch,  ca- 
rousing and  gaming.  Extravagance  and  idleness 
abounded,  and  marriages,  being  performed  by  a  Jus- 
tice of  the  Peace  and  not  by  a  clergyman,  were  not 
considered  binding,  and  were  thrown  off  according  to 
the  whim  or  caprice  of  th^  parties.  Wives  were  sold, 
exchanged,  and  abandoned,  and,  if  the  report  is  to  be 
believed,  general  immorality  prevailed. 


WALL  STREET  ASD  THE  BROKERS. 


WALL  STREET  AND  TlfE  BROKERS. 

It  is  difficult  to  ascertain  when  Wall  Street  became  | 
the  financial  center  of  New  York.     In  1792,  the  Ton-I 
tine  Coffee  House  -vras  erected  on  the  site  now  occu- 
pied by  tjie  Bank  of  New  York.      It  was  erected  as  a  1 
sort  of  joint-stock  concern,  for  the  benefit  of  mcruluints, 
who  held  their  gatheringrs  in  its  parlors.     Long  before 
that  period,  however,  Wall  Street  was  the  center  of 
the  early  financial  operations  of  the  city.     Govern-  I 
raent,   fashion,    trade,   industrial    art-s,    religion,  and  | 
finance,  from  the  earliest  times,  have  bad  Ihoir  head- 
qaarters  in  Wall  Street. 
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MODERN  WALL  STREET. 

MODBRX  WALL8TRBET. — ^HIGH  CHANGE. — ^BULLS  AWD  BEABS  IX  COXPUCT.— 
HOW  STOCKS  ABB  BOUGHT  AND  BOLD.^OPBBATOBS  OX  THE  STREET." 
HOW   A  TIGHT   MONET   MABKET    IS   CREATED. — BLACK  FBIDAY. 

Wall  Street  gives  its  name  to  the  locality  where  the 
monied  men  of  the  city,  millionaires,  speculators,  heavy 
brokers,  and  leading  financiers  have  their  headquarters. 
It  means  more  than  the  short  narrow  street  designated 
on  the  map  as  Wall  Street.  The  heaviest  operators 
are  not  located  on  Wall  Street  proper.  They  are 
found  on  Broad  Street,  New  Street,  Nassau,  Pine, 
Cedar,  Williams,  Exchange,  and  on  Broadway.  The 
Stock  Board  is  on  Broad  Street.  The  Gold  Board 
is  on  New  Street.  In  ''High  Change"  the  surging 
excited  crowd  who  throng  the  sidewalk  and  raise  the 
din  of  Babel,  are  seen  on  Broad  Street  from  Wall  to 
Pearl.  The  rooms  and  dens  of  the  heaviest  operators 
who  are  on  the  street  are  off  from  Wall  Street.  So 
are  the  regular  Boards,  and  gathering*  places  for 
operators  who  are  excluded  from  the  regular  market. 
Early  in  the  morning  the  whole  street  is  quiet  as  Broad- 
way on  a  Sunday.  Business  commences  at  ten.  Busi- 
ness men  come  in  in  droves.  They  come  from  every 
direction  and  locality.      Full  half  of  those  who  do 
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business  in  Wall  Street  live  in  Brooklyn,  Jersey  City, 
Eliaabcth,  Long  Island,  and  np  the  River,  halfway  to 
Albany.  The  new  style  of  business  is  very  marked. 
The  old  brokers  and  speculators  were  content  with 
small  chambers,  back  rooms,  and  e%'en  with  dens  and 
cellars,  bare  floors,  with  lurd  furniture,  coarse  and 
without  ornament.  Dark  and  dingy  ofiices  were  fdled 
by  the  hiiaviest  operators.  The  richest  men,  and  the 
most  dariug  in  speculation  have  no  office  of  their  own. 
Each  has  one  broker,  some  ■  several,  and  when  down 
town  these  millionaires  make  (heir  homes  with  those 
who  buy  and  sell  for  them.  Some  of  the  heaviest 
houses  are  very  plain.  Belmont's  banking  rooms  are 
frowning,  heavy,  sepulchral,  and  are  lighted  by  gas  in 
the  day  time  after  the  English  style.  Brown  &  Broth- 
ers welcome  customers  to  iron  seats,  and  stone  pave- 
ments. The  men  of  the  olden  time  walked  to  their 
bnsiuess,  or  at  best  took  a  street  car  or  an  omnibus. 

As  business  opens  Wall  Street  is  full  of  coaches, 
hacks,  and  caba.  As  business  tlraws  to  a  close,  the 
tftxeet  is  occupied  again  by  vehicles.  The  new  race  of 
brokers  adopt  style.  Some  come  to  business  in  their 
own  elegant  turnouts,  with  servants  in  livery.  Others 
hire  coaches  and  cabs,  and  ride  to  and  from  Wall  St. 
Many  do  this  who  are  as  poor  as  rata,  who,  if  tliey  have 
five  dollars  spend  half  of  it  for  a  cab,  and  the  other 
half  for  a  lunch  at  Delnioiiieo'a  -  They  often  borrow 
this  sum.  They  go  home  to  sleep  in  an  attic  or  a 
room  in  a  tenement  house,  and  remove  from  week  to 
week  (o  avoid  the  payment  of  rent.  The  Chancel 
style,  as  it  is  called,  in  Wall  Street,  is  a  modern  thing. 
An  old  broker,  who  had  made  his  fortune  in  prudent 
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and  honest  speculations,  and  was  content  with  his 
small  den  and  green  baize  table,  left  his  business  with 
his  boys  and  went  to  Europe.  On  his  return  he  found 
"his  house"  in  elegant  chambers,  adorned  with  costly 
carpets,  plate  windows,  mirrors,  magnificent  furniture, 
walls  frescoed  in  oil,  and  all  the  paraphernalia  of  mod- 
em style.  The  merchant  was  excited  and  indignant. 
He  denounced  the  extravagance.  The  idea  of  doing 
business  in  a  counting-room  elegant  as  the  chancel  of 
a  church  was  preposterous.  But  since  the  old  broker 
has  found  himself  at  home  in  his  Fifth  Avenue  palace, 
he  takes  things  more  quietly.  Besides  Wilton  carpets, 
mirrors,  and  paintings,  modern  brokers  who  maintain 
style,  set  an  elegant  lunch  at  a  cost  of  $5,000  a  year. 
To  this  their  customers  are  invited.  Loafers,  hangers- 
on,  and  soldiers  of  fortune,  are  always  ready  to  help 
themselves. 

Even  forty  years  ago,  business  in  New  York  was 
very  unlike  what  it  is  now.  Men  in  mercantile  life 
went  into  business  as  apprentices  at  a  compensation  of 
$50  a  year.  Wholesale  merchants  were  few.  Broad, 
Wall,  and  Pearl  Streets,  were  the  business  portions. 
Porters  carried  goods  in  their  hands,  at  a  shilling,  be- 
low Canal  Street,  twenty -five  cents  above.  Store  boys 
were  sent  with  goods  above  Canal  St.  to  save  cost. 
The  youngest  boy  went  to  his  master's  house  for  the 
keys  in  the  morning  to  open  the  store,  and  returned 
them  at  night.  Customers  came  to  the  city  to  trade 
four  times  a  year,  and  traders  knew  when  to  expect 
them.  Merchants  used  fhe  most  rigid  economy,  and 
were  their  own  salesmen,  book-keepers,  and  bankera 
They  built  the  front  of  their  dwellings  with  one  ma- 
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lerial,  and  saved  a  few  Iiuiidi-ed  dollars  by  liuilding 
the  rear  with  a  cheaper  one.  Forty  years  ago  there 
were  not  a  dozen  two-horse  carriages  in  New  York. 
The  city  was  compact  and  there  was  little  nse  for  them. 
Above  Fourteenth  St.  was  beyond  the  "lamp  district." 
It  was  not  lighted  or  policed,  and  people  had  to  take 
care  of  themselves.  Merchants  who  bought  goods  at 
auction  obliged  their  clerks  to  take  them  home  ou  their 
shoulders  to  save  portage.  Less  than  fifty  years  ago, 
one  of  our  wealthiest  merchants  of  to-day  debated  with 
hia  brother  whether  it  would  be  prudent  to  pay  $350 
rent  for  a  dwelling  house.  Yet  his  business  then  was 
very  good. 

man  change. 

At  ten  o'clock,  Wall  Street,  at  the  corner  of  Broad, 
is  an  interesting  spot.  Men  rush  iu  from  all  directions. 
Knots  and  cliques  gather  for  the  contest.  Muscular 
brokerage  is  at  a  premium.  Youug  roughs  are  dressed 
like  expressmen,  with  low-crowned  hats,  docky  coats, 
"stunning"  jewelry,  and  flaming  rings.  Old  men  are 
nowhere.  At  the  Gold  Board,  youngsters  aud  clerks, 
with  powers  of  attorney,  represent  their  firms.  At  the 
Stock  Board,  none  but  membcra  are  admitted.  But 
each  house  has  a  young  member  who  is  trained  for  the 
conflict.  The  stock  room  is  quiet  enough  during  the 
monotonous  call  of  the  regular  stocks.  Members  sit 
in  elegant  chairs,  or  are  broken  up  into  little  knots, 
and  quietly  discuss  matters.  The  cock-pit  is  empty.  - 
But  when  an  exciting  stock,  is  called  all  is  changed. 
Members  rush  for  the  centre  of  the  room  pell  mell. 
The  crowd,  the  rush,  the  jostle,  the  fierce  pushing,  the 
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[  clang  of  conflict,  is  too  mach  for  old  men.  Young 
men  and  mere  boys  raise  the  din,  buy,  sell,  loan,  and 
borrow.     Millions  pass  through  their  hands  in  a  miu- 

I  Bte.     They  tear  up  and  down  stairs,  rush  in  and  ont. 

'  race  down  the  street,  and  across,  and  pilch  into  quiet 
citizens  m  they  furiously  turn  corners.  Leading  spec- 
ulators begin  to  gather  on  the  street.  Each  regular 
house  has  its  patrons  and  customers.  In  ordinary 
times  speculators  remain  in  the  oflicc  of  their  broker. 
Plain -looking,  cheaply-dressed,  common  appearing  men 
ihey  are.  Knowing  nothing  but  stocks,  they  arc  ill  at 
;.-     The  click  of  the  telegraph  passes  along  the 

I  prices.  .  The  indicator  shows  the  rise  and  fall  of  gold. 

)  Lunch  comes  and  goes.     Runners  come  in  from  time 

'  to  time  with  the  reports.     As  stocks  go  up  or  down, 

1  discussions  are  curried  on.  Usually  all  is  listless  and 
vUhout  interest. 


BLT-LS  AND  BEAHS  IS  CONFLICT. 

One  class  of  brokers  have  stocks  to  sell.  They  re- 
sort to  every  means  to  advance  the  price.  They  are 
calledrBulIa.  Another  class  have  stocks  to  buy.  They 
resort  to  all  sorts  of  schemes  to  send  stocks  down. 
These  are  Bears.  When  men  come  in  conflict  in  the 
street,  Wall  Street  is  a  scene  of  great  excitement. 
When  it  is  known  that  a  contest  is  to  take  place,  the 
Gold  Room  is  thronged.  This  room  is  a  very  shabby- 
looking  place,  ns  offensive  as  the  stock  room  is  elegant. 
A  few  chairs,  very  common  ones,  are  in  the  building. 
The  maddened  throng  have  no  time  to  sit.  A  strip  of 
i  gallery  occupies  one  side  of  the  room,  and  is  crowded 
I  with  spectators.     A  heavy  board  partition  keeps  out 
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intruders  from  the  Exchange,  The  centre,  which  is 
lower  than  the  rest  of  the  room,  is  called  the  pit  In 
the  middle  is  a  massive  table,  oblong  in  shape,  to  beep 
the  operatora  from  trampling  each  other  to  death  in 
the  excitement.  A  surging  crowd,  yelling,  screamiiig, 
gesticulating,  stamping,  fill  every  portion  of  the  room., 
One  cool  person  occu2)ies  a  seat  above  the  din  of  the 
conflict.  He  is  calm  amid  the  tempest  and  storm.  He 
touches  a  bell  and  the  turmoil  subsides.  In  a  moment 
the  sale  of  gold  is  announced  on  all  sides  of  the  rooms 
and  sent  quivering  over  the  wires  to  the  various  offices 
in  the  city.  Many  dealers  have  no  connection  with 
the  telegraph.  Coumunication  is  made  to  these  by 
runners.  The  messengers  crowd  the  avenues  to  the 
Gold  Room,  fill  vestibules  and  aisles  and  aid  to  keep 
up  the  excitement.  The  bell  of  the  President  an- 
nounces the  sale  of  gold,  and  these  parties  sttirt  on  the 
run.  Teiiring  down  the  street,  rushing  tnto^l^s, 
darting  into  doorways,  they  carry  the  news  to  their 
employers.  Old  men,  fat  men,  tall  men,  prufe8sor4ike 
looking  men  in  .spectacles,  men  looking  wonderfully 
like  clergymen  without  a  parish,  and  boys,  are  "all  on 
the  run. 

At  such  times  a  broker's  office  is  a  suggestive  place. 
The  crowd  is  so  dense  at  times  outside  that  teams  can- 
not drive  through  the  street.  Some  brokers  have  a 
strong  guard  of  police  around  their  office&  Inside' 
the  office  is  very  exciting.  The  wildest  rumors  fly 
about.  Banks,  heavy  houses,  and  wealthy  men  are 
said  to  be  going  under.  The  slain  and  wounded  are 
seen — men  who,  ten  days  before,  could  count  their 
bank  balance  by  tens  and  hundreds  of  thousands,  by  a 
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nngle  stroke  have  been  completely  "cleaned  out,"  and 
i  left  without  money  enough  to  buy  a  lunch.  lu  the 
torn  some  rail  like  mad  men  ;  others  walk  the  floor, 
map  their  fingers,  knit  their  brows,  shake  their  heads, 
!knd  mutter  threats.     Others  in  silence  look  at  a  par- 
Bticular  spot  on  the  floor,  and  pay  no  attention  to  the 
Fmad  throng  rushing  in  and  out.     A  young  man,  not 
thirty,  with  an  exhausted  look  and  sad  countenance, 
in  answer  to  the  remark — "The  vagabonds  have  com- 
pletely cleaned  you  out,"  said:     "Yes,  1  am  $150,000 
worse  than  nothing.     But  that  is  not  the  worst  of  it. 
[  am  ten  years  older  than  I  was  ten  days  ago."  During 
ftthis  scene  the  telegraph  holds  on  its  way  announcing 
Lthe  panic  in  stocks.     A  comment  or  two  will  be  heard 
on  each  tumble.   "Oh I  that  is Meigg's  stock.  Pity  that 
iold  house  has  gone  down."     Another  tumble.    "That 
9  Lockwood.  The  Pacific  mail  did  that." 
Beyond  Wall  Street,  and  beyond  broker's  ofiices, 
movement  of  Bulla  and  Bears    carries  disaster, 
^larm  spreads  through  the  city.      Large  houses  reel, 
and  small  ones  totter  down.     The  entire  business  of 
the  country  is  nt  the  mercy  of  a  ^g^  reckless  men. 
Shrinkages  in  dry  goods  stores. produce  ruin.    Money 
taken  out  of  circulation  tightens  the  market,  and  men 
irho  borrow  have  to  pay  from  90  to  365  per  cent.,  tor 
krithont  money  merchants  cannot  do  business  long. 

The  new  mode  of  doing  business  intensifies  the  e.^- 

jitement  of  Wall  Street.      Stock  operators  have  their 

^brokers,  as  business  men  have  their  banks.     Vander- 

Ebilt  has  no  office  on  Wall  Street.     He  is  seldom  there. 

■Yet  he  is  one  of  the  heaviest  operators.  He  has  a  legion 

lof  runners  who  buy  for  him  while  he  sits  in  his  little 
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room  Id  Foartb  Street ;  lie  buys  in  silence  aad  no  one 
can  tmck  faim.  Drew  has  a  little  den  of  a  room  in 
the  third  story  of  a  building,  to  which  he  retires  when 
he  wishes  to  be  alone.  He  can  generally  be  found  in 
the  office  of  his  principal  broker,  sitting  on  a  bench 
dozing,  or  sound  asleep.  Formerly,  to  fill  an  order 
brokers  attended  the  Stock  Board  in  person  and  watch- 
ed the  market  Now  they  sit  in  their  elegant  rooms, 
and  communicate  by  telegraph,  or  give  a  quiet  order 
to  messengers  who  disappear  and  make  the  purchase. 
Tliero  is  very  little  talking  in  a  broker's  oflBce  during 
business  hours.  The  rooms  usually  are  crowded.  Every 
click  of  the  machine  carries  fortune  or  ruin  to  some 
one.  Men  get  up,  sit  down,  look  oat  of  the  window, 
walk  out  of  the  door,  walk  back,  smoke,  go  out,  take 
a  drink,  discuss  the  chances,  pull  theue  hair,  whistle, 
slap  their  hands,  or  break  out  in  abrupt  expletives. 
Outside,  in  stirring  timca,  men  are  quite  as  excited. 
One  day  a  largo  crowd  gathered  in  Wall  Street  The 
central  figure  was  a  well  known  operator  in  Clique 
Stocks.  It  is  said  that  he  has  made  and  lost  more 
money  in  speculations  than  any  other  man  in  New 
York  cxcei)t  Jacob  Little.  He  was  in  the  middle  of 
the  street,  hat  off,  face  flushed,  coat  thrown  back,  ges- 
ticulating with  his  hands,  following  a  well  known 
locker-up  of  greenbacks,  and  was  shouting:  "There 
goes  Shylock !  What's  the  price  of  money,  Shylock  ? 
What's  the  price  of  money  ?  There  he  goes,  look  at 
him,  look  at  Shylock !"  The  shouting,  and  the  excite- 
ment called  all  heads  to  the  windows  and  filled  the 
street  with  the  rabble,  that  followed  the  parties  several 
blocks.     The  man  who  was  shouting  "  Shylock,"  was 
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pe  of  the  coolest,  most  self-possessed  of  men  asuallj. 

Hie  man  attacked  was  a  tall,  sitrn,  fine  looking  person, 

"frery  slightly  moved  by  the  assault.    "What's  the  price 

of  Erie,  Dick?"     "What's  the  price  of  Iladaon?"  was 

I     tlie  response. 

^K  The  present  style  of  business  in  the  street  enables  a 
^Kan,  with  a  very  small  sum  of  money,  to  do  a  very 
^Bu'ge  business.  With  $1,000  he  can  purchase  $10,- 
^00  worth  of  stock.  With  $10,000  he  can  purchase 
$100,000.  He  leaves  his  order  with  the  broker,  puts 
^jjp  his  "margin,"  and  his  stock  is  bought  and  carried 
Hbr  bira.  The  broker  can  well  afford  to  do  this.  He 
^Hl  perfectly  safe,  for  he  has  the  stocks  and  the  margin 
^Ks  protection.  He  has  every  motive  lo  induce  hiscus- 
^Bimers  to  buy  largely.  He  gets  the  interest  on  his 
^■Doney  and  a  commission  for  buymg  and  selling.  As 
^KJAb  commission  is  only  $12.50  on  $10,000,  he  must  do 
^Blarge  business  to  make  aiiytliing.  When  men  buy 
^Hpro  millions  of  stock  the  commissions  amount  tosome- 
^Hiiiig.  The  better  cla-ss  of  brokers  are  not  willing  to 
^Bavc  customers  who  cannot  back  up  their  sales.  It  is 
^■Mublesomc  to  have  to  watch  the  market,  and  it  is 
^Huipleasant  to  sell  a  customer  out.  As  the  stock  falls, 
^■E  buyers  do  not  keep  their  margin  good,  the  broker 
^Blust  protect  himself  by  selling  the  stock,  and  using 
^fc>  the  money  deposited. 

^H  Immense  sums  of  money  are  sent  into  the  street  from 
^Butsiders,  who,  because  they  have  been  successful  in 
^Kry  goods,  and  other  branches  of  trstdc,  think  thej  can 
^Kim  $50,000  into  $100,000  in  the  street  as  easily  as 
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they  can  draw  a  check.     In  nine  coses  out  of  ten  alt 
8uch  investments  are  lost.     Brokers  of  coarse  get  cna* 
tomers  where  they  can  find  them.  A  man  in  a  snccessfu] 
dry  goods  trade  sends  down  a  check  with  an  order  t 
buy  a  hundred  shares  of  a  named  stock,  and  to  carry] 
it  thirty  days.     The  stock  begins  to  go  down.     MoreJ 
margin  is  called  for.     A  sudden  failure  in  a  mercantile' 
house  tells  the  story.     The  other  day  a  merchant  calledB 
upon  a  broker  in  Wall  iStreet,  handed  him  $50,000,1 
and  asked  him  to  invest  it  in  a  stock  named.   "I  will! 
do  80,  if  you  wi-sh,"  said  the  broker,   "  but  I  advise  yea  J 
to  take  a  good  look  at  your  money,  for  you  will  never! 
see  it  again.     I  have  been  in  business  in  Wall  Street! 
thirty-eight  yeai-s.      During  that  time  98  out  of  every  * 
too  who  have  put  money  in  the  street  have  lost  it." 
Gambler.^  in  stock  and   in  gold  are  usually  ouL-iiders. 
They  are  the  clns.swho  speculate  in  lots,  in  flour,  pork, 
and  coal.     Men  wlio  make   "corners,"  or  try  to  make 
them,  are  model  merchants,   princely  traders,   large 
donors  to  philanthropic  institutions,  stand  high  in  so-| 
ciety,  and  preside  on  the  boards  of  religions  and  re- 1 
formatory  meetings.     These  men,  Bull  and  Bear  stock,  - 
make  merchants  tremble,  increase  the  price  of  the  poor  ] 
man's  coal,  lay  a  heavier  tax  on  every  ounce  of  bread  1 
the  laboring  man  eats,  and  ruin  small  traders.     These  | 
men  produce  the  panics  of  the  day,  and  not  the  brokers.  I 
Brokers  fill  orders,  and  regular  houses  do  as  legitimate  j 
a  business  as  is  done  by  any  department  of  trade  in  j 
New  York. 
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OPERATORS  ON  THE  STREET. 

The  street  operators  may  be   divided  iuto   three 
[  clafisei!.     The  first  are  regular  brokers.      lu  any  other 
[business  they  would  be  called  commisaion  merchants. 
I  They  purchase  stocks  for  their  customere  and  are  paid 
a  regular  commission.     They  do  not  speculate  on  their 
[  own  account.     As  a  class  they  are  honorable,  high- 
minded,  liberal,  and  successful.     Their  business  is  safe 
Land  profitable.     When  they  receive  an  order  to  buy 
from  a  customer,  a  margin  of  ten  per  cent,  is  put  up 
and  a  regular  commission  paid.     There  is  no  credit  in 
stocks.     Some  one  must  pay  cash  when  they  arc  piir- 
.  chased.    The  broker  pays  the  cash,  holds  the  stocks  as 
I  security,  and  with  a  small  margin  is  safe.     A  sound 
1  house  wilt  not  accept  less  than  ten  per  cent,  margin. 
1.  As  business  is  conducted  $10,000  will  carry  $100,000 
r.  stock.     $20,000  will  carry  $2,000,000.   Except  in  ex- 
[■  traordinary  times,  such  as  the  "Black  Friday,"  brokers 
I  can  protect  themselves.      In  some  well   established 
Louses  the  business  in  stocks  is  immense,  especially 
those  that  have  the  confidence  of  the  street.     A  young 
banking  house  which  has  been  remarkably  successful, 
'  adopted  at  the  start  a  few  rules.     One  was  never  to 
}  carry  stock  without  a  margin;  never  to  speculate  in 
stocks,  and  to  do  honestly  a  legitimate   commission 
business.     If  that  led  to  wealth  or  led  elsewhere,  the 
house  would  accept  it.     A  celebrated  capitalist  gave 
an  order  for  the  purchase  of  a  large  amount  of  railroad 
I  stock.     "  Do  you  wish  us  to  carry  it  ?"  said  the  broker, 
J  "if  so  you  must  put  up  a  margin."  ■  "A  margin,"  said 
the  millionaire.      "I  am  worth  a  hilndred   limes  that 
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araount."     "I  have  no  floubt  of  it,"  said  the  broker; 
"we  fiave  but  one  rule  in  tliis  office  for  richaiid  poor.  I 
We  would  not  carry  stock  for  William  B.  Astor  with- 1 
out  a  margin."  The  man  went  out,   Hangers-on  shrug- T 
ged  their  shoulders.      "We  know  that  man,"  said  one,] 
"he  is  the  heaviest  operator  in  the  country,  you  havo  1 
lost  a  splendid  customer."    Before  three  o'clock  a  de- 
posit came  up  of  $50,000.     The  nest  day  the  capitnl- 
ist  appeared  in  person.      "Young  men,"  he  said,  "Ij 
like  your  rule.     You  have  begun  right.     Do  businosa  I 
on  that  basis  and  you  will  sncceed.     My  money  is  safe'l 
here,  you  shall  have  my  business  and  my  influenec."! 
Brokers  who  arc  permanently  snccessful,  and  movel 
steadily  on  to  fortune  are  those  who  are  simply  brokers  I 
and  not  speculators.  ■ 

Speculators  are  the  customers  who  employ  brokers, ' 
They  are  either  adventurers  who  come  into  the  street 
to  try  their  luck,  or  men  who  make  trading  in  stocks 
their  business.    Specnlotorsdonot  make  money  excejit 
by  a  turn  as  rare  as  good  luck  at  a  gambling  table, 
unless  they  make  stocks  their  buniness.     Of  the  counU  I 
leas   thousands  who  throng  Wall  Street  from  year  to  j 
year,  the  groat  mass  of  speculatori  are  ruined.     Every  | 
broker  on  Wall  Street  has  an  entirely  new  set  of  cus- 
tomers once  in  three  years.      To  trade  in  stocks  suc- 
cussfuUy,  men  must  be  able  to  keep  their  margin  good 
to  any  extent  or  they  are  mined.      A  firm  in  Wall  St. 
agreed   to  carry  for  a  customer  $600,000  gold.     A  | 
margin  of  $250,000  was  put  up.     Gold  ran  up  to  $1.65. 
The  house  called  for  $250,000  more  margin.     In  one  J 
hour  after  the  additional  margin  was  put  up  gold  drop- 1 
ped  to  $1.30.      The  dealer  swung  from  ruin  by  his  I 


OPERATORS  ON  THE  STREET.  55 

ability  to  keep  his  margin  good  to  a  profit  of  $180,000 
in  that  transaction.  Men  who  buy  long  and  hold  what 
they  buy,  reap  golden  fortunes.  They  defy  the  fluc- 
tuations of  the  street.  A  combination .  of  such  men 
can  corner  stock,  lock  up  greenbacks,  tighten  the 
money  market,  and  produce  a  panic  in  an  hour  that 
would  shake  the  continent. 

Vanderbilt  is  one  of  this  class, — the  only  railroad 
man  in  the  street,  it  is  said,  that  makes  money  for  him- 
self and  his  stockholders.  He  goes  into  the  market 
and  buys  what  he  wants.  It  is  a  common  thing  for 
him  to  buy  five  millions  of  stock.  He  pays  cash  for 
all  he  buys  and  then  locks  it  up.  In  the  language  of 
the  street  he  locks  his  stock  in  his  tin  box.  He  has  no 
credit,  and  is  admitted  to  be  the  sharpest  speculator 
in  Wall  Street.  He  buys  a  controlling  interest  of  any 
stock  he  wishes  to  control,  and  holds  it.  He  controls 
the  Central,  Hudson  River,  and  Harlem  railroads,  and 
they  are  known  as  the  Vanderbilt  stocks.  His  fortune 
is  estimated  at  eighty  millions.  Men  who  buy  and  sell 
for  him  are  counted  by  thousands.  Daniel  Drew  buys 
in  immense  quantities.  He  has  no  office  but  operates 
through  brokers, — their  name  is  legion.  He  can  do 
nothing  himself  on  the  street.  He  buys  and  sells  on 
his  own  judgment,  but  through  his  agents.  He  buys 
by  the  hundred  thousand  dollars  in  stock,  and  gold  by 
the  million.  He  is  very  unlike  Vanderbilt.  He  is  not 
as  shrewd,  sharp,  or  successful.  His  gains  are  enor- 
mous but  his  losses  are  terrible.  He  has  often  had  to 
draw  his  check  for  $250,000,  and  even  as  high  as  half 
a  million,  to  cover  his  losses.     He  is  not  popular  like 
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Vandcrbilt.     lU'  has  no  special  line  of  operation.     Ho  J 
is  a  bull  or  a,  bear,  as  his  fancy  or  judgment  dictates. 

Anutlier  class  of  operators,  arc   brokers  who  miilal 
speculation  with  their  regular  business.    It  is  an  unsafa-l 
combination.      One  in  which  a  broker  in  a  crisis  mustJ 
sacrifice  himself  or  his  customers.     Usually  the  last,  1 
sometimes  both.      The  experience  of  a  quai'ter  of  a  ' 
century  does  not  point  to  a  single  house  that  joined  ' 
speculation  with  a  commission  business  in  slock  that 
has  not  gone  under.    A  large  house  in  the  street  was  i 
reputed  to  be  very  wealthy.     The  chief  uf  the  houtie 
was  one  of  the  must  honored  men  in  the  country,  the 
head  of  religious  and  Iwncvolent  institutions.    He  built 
him  one  of  the  most  costly  mansions  in  the  land — at  an 
outlay  it  is  said  of  a  million  and  a  half  of  dollars.  Thea 
head  of  the  house  was  the  treasurer  of  a  great  railroadi 
corporation.    lie  deposited  the  money  of  the  road  withM 
a  house  of  which  he  was  a  member.  The  house  failed— 
failed  disastrously — some  said  disreputably.    Men  were  J 
ruined  right  and  left.    Had  the  United  States  treasury  \ 
failed  it  would  hardly  have  produced  greater  conster-  ; 
nation.     The  treasurer  of  the  road  could   not  make  j 
good  the  loss  .■sustained  by  the  failure  of  his  house,  All 
the  road  obtained  was  a  mortgage  on   the  splendid 
mansion  for  $850,000.       If  sold  to-day,  it  is  said,  it 
would  not  bring  a  quarter  of  a  milHuu  under  the  ham- 
mer. 

This  huuse,  six  months  ago,  was  considered  one  of 
the  strongest  and  wealthiest  on  the  street.  The  dis- 
asters of  that  terrible  crisis  could  not  have  been  fore- 
seen or  anticipated  by  any  shrewdness.  When  New 
York  Central  went  humming  down  from  one  hundred  , 
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and  ninety  to  one  hundred  and  forty-five,  two- 
thirds  of  the  capitalists  of  the  city  reeled  under  the 
blow ;  when  even  the  clearing  house  Was  driven  to  a 
temporary  suspension,  this  great  house .  tottered  and 
went  under. 

HOW  A  TIGHT  MONEY  MARKET  IS  CREATED. 

Large  dealers  in  stocks  have  power  to  create  a  panic 
by  making  what  is  called  a  tight  money  market.  They 
lock  up  greenbacks  and  gold,  and  produce  general  dis- 
tress and  ruin.  It  requires  a  large  combination  to  do 
this.  Men  of  heavy  capital,  of  great  resources,  who 
watch  the  market  and  strike  together  when  the  right 
time  comes.  Ten  men  combining,  who  could  control 
ten  millions,  would  agitate  the  street  But  a  combina- 
tion, able  to  control  twenty  millions,  would  tighten  the 
money  market  and  produce  a  panic.  Money  is  limited. 
The  clearing  house  daily  indicates  the  amount  of  cash 
in  circufation.  All  banks  are  required  to  keep  25  per 
cent,  of  their  deposits  and  circulation  in  the  bank. 
The  cliques  who  propose  to  tighten  the  money  market 
understand  that.  Some  banks  are  wicked  enough  to 
lend  themselves  to  such  a  combination.  When  the 
scheme  is  ripe  a  well  known  party  goes  to  a  bank  and 
enquires,  "how  much  money  have  you  got?"  "Two 
hundred  thousand  dollars"  is  the  reply.  "I  want  to 
borrow  a  million."  A  million  is  borrowed  of  a  bank  that 
has  but  two  hundred  thousand  dollars  to  loan.  The 
interest  is  paid  on  this  million  for  one,  ten,  or  thirty 
days.  A  certified  check  is  taken  by  the  borrower  and 
is  locked  up.  A  million  is  taken  from  circulation,  for 
the  bank  can  make  no  loans  as  the  certified  check  may 
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tarn  up  at  any  minute.  Nineteen  men  are  doing  the 
same  thing  witb  nineteen  other  banks.  Twenty  mil- 
lions of  greenbacks  are  locked  up.  The  money  is  not 
taken  from  the  bank;  it  is  understood  that  it  shall  not 
be.  The  bank,  with  two  handred  thousand  dollars 
receives  the  interest  of  a  million  of  dollars,  keeps  the 
money  in  its  own  vaults  and  has  parted  with  nothing 
but  a  certified  check.  Speculators  who  have  bought 
stocks  cannot  hold  them,  for  they  have  no  money;  the 
banks  cannot  discount,  money  cannot  be  borrowed 
except  at  ruinous  rates.  The  cliques  who  have  tight- 
ened the  market  often  ask  as  high  as  one  per  cent  a 
day,  for  money.  Speculators  have  to  throw  their  stock 
on  the  market,  the  market  tumbles  and  the  combina- 
tion buy  at  their  own  prices. 

Another  method  of  tightening  the  money  market  is, 
by  a  combination  which  wears  a  different  phase,  though 
the  result  is  the  same.  In  this  combination,  fifty  thou- 
sand dollars  control  a  million.  Twenty  or  thirty  men 
conspire  to  make  money  scarce.  A  party  borrows  of 
a  bank  $50,000  on  one,  or  ten  days.  Interest  is  paid 
and  a  certified  chock  taken.  The  money  remains  in 
the  bank — it  is  efiectually  locked  up,  the  bank  cannot 
loan  it,  for  the  certified  check  may  be  presented  at  any 
moment.  This  check  is  taken  to  another  bank  and 
$50,000  borrowed  upon  that.  No  money  is  removed, 
but  a  certified  check  taken  and  placed  in  anotlier  banl 
with  like  results.  So  the  party  moves  from  bank  to 
bank,  till  he  has  locked  up  a  million  with  his  fifty 
thousand.  Each  member  of  the  clique  is  doing  the 
same  thing,  and  a  panic  in  stocks  follows.  A  third 
method  is,  to  draw  greenbacks  from  the  bank,  seal 
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them  up  and  keep  them  till  the  market  is  ripe  for  tak- 
ing oflF  the  pressure.  An  illustration  of  the  power  of  a 
clique  to  produce  universal  ruin  may  be  found  in  the 
famous 

"BLACK  FRIDAY." 

The  J24th  of  September,  1869,  must  always  be  a 
memorable  day  in  the  history  of  Wall  Street.  On  the 
day  preceding,  324  millions  524  thousand  in  gold  were 
sold  at  the  gold  board.  On  Friday,  the  sale  reached 
the  high  figure  of  ov^r  500  millions.  In  seventeen 
minutes — from  11.50  to  12.16  gold  fell  from  1.60  to 
1.30.  In  these  seventeen  minutes  tens  of  thousands 
of  men  were  ruined.  The  ruin  swept  through  New 
York — up  the  river — up  and  down  the  Atlantic  coast — 
over  the  great  lakes  and  prairies — carrying  away  for- 
tunes like  chaflF  before  the  gale.  One  man  who  stood 
talking  with  a  manager  of  the  gold  board,  in  those 
seventeen  minutes  lost  $300,000.  Without  a  word  he 
left  the  room  and  presented  a  certified  check  in  pay- 
ment of  the  loss  before  2i  o'clock.  The  combination 
was  a  small  one,  but  one  of  the  most  bold  and  daring 
that  has  ever  been  known  in  the  street.  It  was  not 
the  work  of  brokers  in  the  street,  with  one  exception, 
nor  of  regular  dealers.  The  scheme  was  planned  and 
executed  by  outsiders.  In  nine  cases  out  of  ten  men 
outside  of  the  street  are  the  gamblers  in  gold  and 
stocks.  No  campaign  was  ever  more  skillfully  planned, 
or  gave  greater  promise  of  success,  than  that  which 
marked  Black  Friday.  It  seemed  to  possess  all  the  ele- 
ments of  triumph.  It  had  its  tools  and  confederates 
in  the  very  treasury  itself  The  clique  possessed,  or 
supposed  it  possessed,  the  secrets  of  the  government, 


60 


BLACK  FRIDAY. 


and  eveu  its  future  intentions.  Agents  loitered  about 
the  public  buildings  in  Washington — dined  and  wined 
prominent  men — held  some  officials  in  their  hands,  who, 
while  they  washed  their  fingers  of  all  complicity  with 
the  combination,  had  made  nice  little  arrangements  to 
profit  by  the  rise  in  gold.  The  Presidential  Mansion 
was  invaded  and  an  attempt  made  to  involve  thfe  family 
of  the  President  in  the  unholy  alHance.  Government 
matters  taken  care  of,  the  next  slop  was  to  tighten  the 
money  market.  The  banks  iu  this  cily  not  only  keep 
on  hand  the  25  per  cent,  in  gold  and  currency  which 
the  law  demands,  but  also  a  margin  of  30  millions  ad- 
ditional. The  clique  locked  up  the  money  in  the 
way  mentioned  in  the  paragraph  above.  Cash  could 
not  be  obtained  eveu  at  the  euormous  rate  of  305  per 
cent,  a  year.  A  large  political  organization  were  iu 
the  ring  which  sent  gold  up  to  its  destrnctive  height. 
Milliona  of  the  city  money  were  locked  np,  a  large 
bank  controlled,  and  the  individual  members,  many  of 
thcra  wealthy,  and  more  of  them  influential,  united  with 
speculators  in  the  terrible  work  of  that  day.  The  com- 
bination boasted  that  on  the  morning  of  the  24th  of 
September  it  controlled  the  mighty  sum  of  over  200 
millions ;  more  than  the  Rothschilds  over  controlled  in 
one  year. 
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"  BiTTBB  Three."—"  Seller  Three."—"  Carrtiko  Stock."—"  A  Break." 
—"A  Block."— "Buying  In."— "A  Clique."-" A  Cornkr."— A  Cov- 
er."—"  Dead  Duck."—"  Flat  Market."—"  A  Flyer."—"  Holding  the 
Market." — "  A  Let  Up." — "  Long  in  Stocks." — "  Short  in  Stocks." — 
"Milking  the  Street." — "Wiping  Out." — "Salting  Down." — "A 
Pool."— "A  Get  Out."— "Ofp  Market."— "  A  Deli  very."— "  Curb- 
stone Brokers." — ^'  Bulls  and  Bears." — "  Collaterals." — "  Differ- 
xvox." — **  Watering  the  Market." — Other  Phrases. 

The  Street  has  a  language  peculiar  to  itself.  Short, 
sharp,  blind  terms, — to  the  outsider  conveying  no  in- 
telligence,— ^yet  exact  and  definite  as  the  words  in  a 
legal  document  drawn  by  an  equity  lawyer.  All 
trades  have  specific  terms.  Schools  and  professors 
have  their  technical  phrases.  Wall  Street  has  its  own 
modes  of  utterance.  In  the  Gold  Room  the  gavel 
falls  at  10  A.  M.  Around  an  oblong  table  in  front  of 
the  desk,  is  what  is  known  as  the  Cock-pit.  Buyers 
and  sellers  crowd  this  space,  and  fill  the  pit.  Trade 
begins.  A  hundred  instruments  connect  the  Gold 
Room  with  all  the  business  parts  of  the  city.  Banks, 
railroads,  heavy  merchants,  and  private  brokers,  send 
by  telegraph  their  orders  for  the  day.  The  jargon  of 
the  street  commences  at  once.  A  half  dozen  men 
shout: — "112J;  Seller  3."  Excited  men  on  the  op- 
posite side  reply  : — "1121;    Buyer  3."     Others  join. 
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lASGUAGE  OF  WALL  STliEET. 


From  one  or  two  voices  the  whole  room  becomes  a 
glow.  Faces  grow  red,  men  shout,  yell,  and  frantical- 
ly gesticulate.  A  hundred  men  talk  iu  the  vocabu- 
lary of  the  Gold  Room.  The  intense  excitement  lasts 
one  minute,  perhaps  more,  and  then  all  is  qtiiet.  In 
that  brief  space  one  or  two  millions  of  gold  have  been 
Bold,  and  amid  the  din  and  apparent  confusion,  the 
terms  and  conditions  are  as  well  settled  as  if  drawn 
up  by  a  lawyer. 

During  this  maddened  din  and  jargon,  the  amount 
of  gold  ofiered  has  been  stated,  the  price,  the  time  of 
delivery,  whether  the  sale  was  regular,  or  at  the  op- 
tion of  the  buyer  or  seller.  Stripped  of  all  techni- 
calities, the  meaning  of  the  operation  is  simply :  One 
Broker  says,  I  have  any  part  of  a  million  of  gold,  or 
$50,000,  or  $10,000,  to  sell  for  1124.  The  party  who 
wishes  to  buy,  says,  I  will  give  1121.  Others  join 
with  offers.  The  room  rings  with  the  proposals  from 
parlies  w'jio  are  willing  to  buy,  or  are  willing  to  sell, 
at  the  prices  named.  If  the  party  who  wishes  to  buy 
believes  gold  is  going  up,  he  closes  with  the  offer  of 
112i.  If  the  party  who  wishes  to  sell,  believes  that 
gold  may  fall,  he  closes  with  the  offer,  and  sells  for 
1128.  Tlicre  are  no  witnesses  to  these  contracts.  The 
transaction  is  between  man  and  man  alone.  Yet  no 
mistakes  are  made, — no  misunderstandings.  Millions 
change  hands  daily  in  these  scenes  of  confusion.  No 
man  backs  down  from  his  bargain.  Meeting  these 
contracts  often  involves  a  loss  of  from  $10,000  to  $50,- 
000.  Yet  during  the  seven  years  of  the  existence  of 
the  Gold  Board,  there  has  not  been  one  instance  in 
which  a  party  fiiiled  to  meet  his  contract,     A  person 
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would  be  instantly  expelled  the  Board  should  he  do 
so.  In  the  Stock  Board,  at  the  Regular  Board,  Board 
for  the  sale  of  Governments,  the  Gold  Board,  amid 
the  groups  on  the  sidewalk,  many  of  them  coarse 
looking,  roughly  dressed,  mere  clerks  and  messengers, 
yelling,  vociferating,  shouting,  not  one  among  them 
dare  shirk  a  contract,  or  pretend  to  a  misunderstanding 
of  the  agreement.  The  lawyer^  the  doctor,  the  man 
of  science,  merchants  and  tradesmen,  theologians,  have 
their  professional  terms.  But  they  make  contracts 
and  do  business  in  the  common  language  of  the  world. 
Wall  Street  buys  and  sells  in  its  awn  jargon.  A  sin- 
gle phrase  binds  a  man  to  a  loss  of  $50,000  as  if  it 
were  written  with  all  the  exactness  ftf  a  black  letter 
contract.  Losses  entailed  by  the  shouting  of  a  single 
word  in  the  nomenclature  of  the  street  on  the  part  of 
an  office  boy,  has  obliged  brokers  to  pay  $350,000, 
and  even  half  a  million,  before  Old  Trinity  chimed 
out  the  hour  of  two.  Adjudicated  legal  terms  are  not 
better  understood,  or  more  definite  in  their  meaning, 
than  are  the  terms  used  in  the  street. 

"BUYER  THREE.    SELLER  THREE." 

Stocks  are  sold  for  cash.  All  the  sales  at  the  Stock 
and  Gold  Board  are  honajide  sales.  Each  line  of  Stocks 
in  the  Regular  Board  is  called  in  the  order  that  it 
stands  on  the  list.  If  a  100  C^tral  are  sold,  and  no 
terms  are  named,  the  stock  is  to  be  delivered  the  next 
day  before  2i  o'clock.  The  party  selling  must  de- 
liver; the  party  buying  must  pay.  When  stocks  are 
offered  a  condition  is  frequently  annexed.  Erie  35 ; 
Buyer  3.     Erie  40;  Seller  3.     This  means  that  the 
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buyer  will  give  S35  for  Erie  slock,  and  >iare  the  op--, 
tion  of  taking  it  anytime  within  three  days.  On  the  J 
last  day  he  must  take  it,  whether  he  makes  or  iosesl 
by  the  purchase.  In  the  other  case,  the  seller  an- 
nounces that  he  will  dispose  of  Erie  at  $40,  with  thel 
option  of  delivering  the  stock  anytime  wilhin  three  J 
days.  Sometimes  the  option  is  ten  days,  twenty  days, 
thirty  days.  When  the  seller  has  the  option,  the  buyer  i 
cannot  demand  the  delivery  of  the  stock  until  the  I 
closing  part  of  the  last  day  named ;  nor  can  the  seller  ( 
oblige  the  buyer  to  take  the  stock  until  the  time  is  up. 


■■  CABItYJNQ  STOCK." 
Carrying  stofl;  is  really  loaning  money  on  the  se- 
curity of  stock  with  a  margin.     A  broker  is  willing  to 
lend  a  customer  $4,000  on  the  security  of  $5,000.     A 
customer  iDclievcs  that  there  will  be  a  rise  in  Central, 
lie  loaves  an  order  with    his  broker  to  purchase  for  I 
him  a  hundred  shares,     lie  puts  up  a  margin  of  ten 
per  cent,  which  is  all  he  need  to  pny.     The  broker  I 
takes  his  own  money  and  buys  a  hundred  New  York 
Central  at  the  price  named.     Beside  the  ten  per  cent, 
the  customer  pays  the  broker  interest  on  the  money 
with  which  the  stock  is  bought.     The  broker  holds  I 
the  stock  for  security,  and  also  ten  per  ceut.  margin. 
If  the  stock  advances,  the  customer  makes  money; 
if  the  stock  decline3,"he  must  keep  his  margin  up  to 
ten   per  cent  by  depositing  addilional   funds  with 
his  broker.     Should  he  fail  to  do  this,  the  broker  will 
protect  himself  by  throwing  the  stock  on  the  market 
and  cleaning  him  out     In  such  transactions  the  buyer 
does  not  touch  the  stock.    He  has  paid  nothing  but 
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Lis  ten  per  cent,  on  the  purchase.  The  broker  holds 
the  stock,  or  carries  it  from  one  to  thirty  days,  as  the 
agreement  may  demand.  If  stock  should  be  bought 
at  $35  to-day,  and  be  held  for  twenty  days,  and  then 
l>e  sold  for  $60,  the  customer  would  make  by  his  in- 
vestment the  difference  between  $35  and  $60.  Should 
stock  go  down,  the  buyer  loses  in  the  same  propor- 
tion. The  broker  who  carries  the  stock  will  sell  at 
any  time  when  ordered  so  to  do. 

"A  BREAK" 

When  the  market  declines,  it  is  called  a  break.  The 
price  is  put  down.  New  York  Central  was  selling  at 
2:17.  It  broke  to  1 :  45,  "  first  call."  At  the  Regular 
Board,  the  stock  was  called  in  its  order,  the  first  bid 
was  1 :  45.  A  decline  of  22  per  cent.  The  market 
breaking  on  a  single  call,  produced  a  panic.  Parties 
who  had  bought  on  a  speculation  became  frightened 
and  rushed  to  sell  before  it  went  lower.  This  helped 
to  make  the  break  heavier.  In  the  language  of  the 
street,  Central  broke  down.  Atlantic  Mail  was  86. 
At  the  first  call  it  broke  down  to  80.  The  rush  to  sell 
carried  it  to  45.  A  decline  of  35  per  cent.  So  At- 
lantic Mail  broke  down. 

"A  BLOCK." 

The  purchase  of  a  great  quantity  of  stock  at  or  e 
time  is  called  "a  block."  Five  tundred  shares  wou.d 
be  "a  block."  Fifteen  hundred  shares  were  offered 
of  a  popular  road.  Five  thousand  were  bid  on  the 
first  call ;  five  thousand  on  the  second  call,  and  five 
thousand  ou  the  third.  Half  a  million  at  one  blow 
was  a  heavy  block. 
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"  BtnriNG  IN." 

When  the  market  is  high,  shrewd  men  sell.     UcaJ 
who  are  short, — that  is,  men  who  sell  what  they  have  1 
not  got, — who  have" agreed  to  deliver  stock  at  the  op-  1 
tion  named,  watch  the  selling  to  find  the  time  when 
they  can  cover  their  shorts.     Thns  Erie  is  40.     Seller 
ten.-     That  is,  in  ten  days  a  party  agrees  to  deliver 
Erie  at  40.     The  market  declines  to  30.    The  seller 
now  buys  in  and  delivers  at  40.     That  is,  he  gets  $40  1 
ft  share  for  what  cost  him  $30.     A  party  sold  $600,-  I 
000  gold,  UO  short.     He  had   not  a  dollar  of  gold  ; 
when  he  sold  it.     If  it  had  advanced,  he  would  have  i 
hjst  money.     Gold  declined  to  112.     lie  bought  in  and 
di-livered,  and  cleared  $240,000  by  that  operation. 

"A  CLIQUE." 

A  combination  of  brokers  formed  to  carry  stock  or 
gold,  is  termed  "  a  cliqne."  It  takes  a  number  of 
heavy  men  to  form  a  enccessful  clique.  Rock  Island 
City  Stock  was  bonght  up  by  a  clique.  The  parties 
and  their  friends  then  went  to  the  Board  and  run  up 
the  stock.  Each  of  the  clique  bidding  one  above  an- 
other. Parties  who  were  short  on  Rock  Island  began 
to  tremble.  They  snuffed  the  battle  afar.  They 
bought  to  keep  their  contracts,  and  so  increased  the 
excitement,  and  carried  the  stock  up  very  high.  Hav- 
ing bulled  the  stock  20  or  30  per  cent,  the  "clique" 
changed  their  tactics.  They  bought  quietly  when  the 
combination  was  formed,  as  quietly  they  sold  out,  that 
the  alarm  might  not'  be  sonnded  till  they  were  clear. 
One  member  of  this   clique   on  Rock  Island  made 
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$800,000  on  one  day's  operation.  Other  members 
were  equally  lucky.  One  hoase  lost  half  a  million 
by  the  transaction. 

"A  CORNER." 

When  a  clique  form  a  combination  to  control  the 
stock  of  a  road,  so  that  parties  who  have  stock  to  de- 
liver cannot  buy  it,  stock  is  said  to  be  "  cornered."  A 
great  many  persons  have  to  unite  to  form  a  comer. 
Those  who  have  cornered  the  stock  can  demand  their 
own  price  until  it  breaks,  and  can  run-  the  stock  up  to 
500  per  cent.,  if  they  will.  The  famous  "Harlem 
Corner"  was  the  result  of  a  wide-spread  combination. 
In  that  corner,  Mr.  Drew  sold  200  sbares  at  130.  He 
had  to  pay  250  for  the  stock  that  he  sold  at  130.  The 
matter  was  settled  at  a  compromise,  Mr.  Drew  paying 
over  half  a  million  to  settle. 

"A  COVER." 
It  is  another  mode  for  buying  .in.  A  party  sells  a 
thousand  New  York  Central  at  98 ;  Seller  10.  He 
has  ten  days  to  make  his  purchases.  He  buys  the 
stock  at  the  best  time  to  deliver.  A  party  sold  a  thou- 
sand shares  of  Central  at  98;  Seller  10.  The  stock 
vent  up  from  98  to  150.  The  party  lost  in  the  trans- 
action heavily. 

"DEAD  DUCK." 

When  a  speculator  cannot  meet  his  contracts  he 
goes  nnder,  pud  is  expelled  the  Board.  A  "Lame 
Dock  "  is  one  who  has  lost  heavily  by  his  transactions, 
bat  has  not  &iled. 
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"  FLAT  MARKET." 

Should  a  bank  loan  money  to  a  party  on  secnrilji 
witbout  interest,  it  would  be  a  flat  transactioti  in  tbo| 
Wall  street  sense.     A  broker  bays  stock  for  a  customer, 
he  bas  ample  security,  but  receives  no  interest  for  faia 
njqney, — another  example. 


This  is  a  little  outside  transaction.  The  personal.  J 
specwlation  of  a  broker  on  his  own  account.  He  haa.m 
an  order  to  buy  a  thousand  of  Harlem.  He  buys  in  I 
addition  a  hundred,  or  more,  not  as  a  broker,  but  for,| 
himself, —  'as  a  flyer." 


"nOLDING  THE  MABKET." 

Thia  is   done  by  cliques  and  combinations. 


The  I 


clique  buy  up  all  the  stock  that  is  oftcred,  and  so  keep  ^ 
the  price  up.     The  law   of  supply  and  demand  is  the 
rule  in  Wall  street.     The  stock  caunot  decline,  for  all 
that  is  offered  is  taken  by  the  clique.     Shorts  must 
buy  to  coTer,  and  the  combination  get  their  price. 

■'  A  LET  UP." 

This  is  the  opposite  of  "  holding  the  market."     The  1 
clique  let  go  the  stock  they  hold.     Money  locked  up  ' 
comes  out     The  market  being  supplied,  things  go 
dowu. 

"LONG  IS  STOCKS." 
A  broker  buys  stocks  for  ft  customer,  pays  the  full 
value,  and  carries  it.     A  man  through  hia  broker  buya  ' 
a  thousand  shares  of  New  York  Central  at  1 17.     The.  I 
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broker  pays  for  it  and  keeps  it.     The  customer  is 
*'  long  "  in  Central 

"  SHORT  IN  STOCKS." 

A  man  sells  what  he  has  not.  He  sells  a  thousand 
New  York  Central  to  be  delivered  in  ten  days.  With- 
in that  time  he  must  buy  it  at  the  best  rate  he  can  and 
deliver  it  If  he  sells  at  110,  and  buys  at  100,  he 
makes  10  per  cent.  If  he  sells  at  90,  and  to  deliver, 
pays  100,  he  loses  10  per  cent.  I  sell  a  span  of  horses 
and  a  carriage  for  $800.  I  have  no  horses  and  car- 
riage, but  I  know  where  I  can  buy  a  team.  In  the 
language  of  Wall  street,  I  sell  the  horses  and  carriage 
short.  But  I  cannot  buy  the  concern  for  $800.  Hey 
cost  me  $1,000.     I  lose  $200  by  the  operation. 

• 

"MILKING  THE  STREET." 

This  is  a  combination  to  put  the  price  of  the  Street 
down  that  parties  may  buy.  The  stock  is  then  Bulled 
by  the  holders  who  instantly  sell  out.  The  street  is 
in  a  maze.  Speculators  are  puzzled.  Dealers  are 
bothered.  Men  cannot  tell  what  to  do.  Stocks  ar^ 
rushed  up  and  down  rapidly.  In  the  excitement  the 
combination  reap  a  golden  harvest  They  have 
milked  the  street. 

"  WIPING  OUT." 

When  a  mar^n  is  closed  and  the  stock  sold  by  the 
broker,  the  operator  is  said  to  be  "  wiped  out.''     He 
is  used  up.     The  street  to-day  has  a  vivid  illustration 
of  this  process.     A  man,  still  quite  young,  was  re-  • 
markable  for  his  success  in  speculation.     He  rose  rap- 
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itily,  and  three  years  ago  was  worth  three  niiHiona. 
He  had  a  style  of  his  own,  buying  usually  all  that  was 
offered  in  the  line  in  which  he  was  dealing.  If  he  bid 
for  a  thousand  shares  of  stock,  he  could  be  easily  in- 
duced to  take  three  thousand.  Hia  very  boldness 
made  him  a  marvel  of  success.  His  fortune  turned. 
Not  so  his  tactics.  His  losses  were  terrible.  He 
now  poor.  He  ha.s  no  money,  no  stock,  and  ia  of  no 
account  in  the  market.  In  the  language  of  the  street, 
he  is  "wiped  out." 

"  SALTING  DOWN." 

When  an  operator  has  been  lucky,  withdraws  hia 
gains  from  the  hazard  of  the  street,  and  invests  in 
good  dividend  paying  stock,  he  is  said  to  have  salted 
down  his  money.  When  gains  are  put  into  real-estate, 
Government  securities,  or  anything  not  subject  to 
much  fluctuation,  the  operator  is  said  to  have  "sailed 
down"  Iiis  stock.  Small  dealers  are  doing  this  daily 
in  Wall  street,  A  lucky  speculation  of  $100,000,  or 
$200,000,  is  often  put  away,  and  held  sacred  for  time 
of  need,  but  the.se  small  transactions  attract  but  Htlle 
attention. 

"A  POOL." 

This  differs  from  a  combination,  or  a  clique.  A 
number  of  operators  put  up  a  sum  of  money.  This 
ia  placed  in  the  bauds  of  one  of  the  party,  who  alone 
can  control  it  and  use  it.  Xot  one  of  the  party  have 
a  right  to  inquire  what  is  doue  with  the  money,  or 
how  it  is  managed.  The  operator  usually  buys  a 
block  of  stock  quietly,  and  manipulates  it  as  quietly. 
When  the  transaction  is  closed,  the  profits  are  divided 
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Tbetween  the  parties  pro  ratcu  If  the  transaction  is  a 
loss,  all  share  it  alike.  The  Northwest  and  Michigan 
Southern  were  the  most  celebrated  pools  on  the  street. 
These  pools  were  managed  by  the  famous  Henry 
Keepe,  one  of  the  most  successful  operators  that  Wall 
street  ever  knew.  He  was  a  man  of  honor,  of  un- 
blenching  integrity,  and  was  trusted  beyond  most 
men. 

"A  GET  OUT." 

When  an  operator  is  loaded  down  with  stock,  and 
sells  out,  whether  at  a  loss  or  gain,  no  matter  how,  he 
"gets  out'!  Parties  to  a  pool  when  they  get  rid  of  a 
stock,  and  the  transaction  closes,  in  the  language  of 
street,  "  get  out.'' 

«  OFF  MARKET." 

I 

When  stock  declines,  and  strong  stock  becomes 
weak,  the  market  is  said  to  be  off. 

"A  DELIVERY." 

When  stock  is  brought  to  the  buyer  according  to  a 
contract,  it  is  delivered.  The  buyer  must  accept  it, 
and  give  a  certified  check  in  payment.  If  the  sale  is 
cash,  it  is  to  be  delivered  and  paid  for  the  same  day. 
If  the  sale  is  regular,  it  must  be  delivered  and  paid 
for  the  next  day  before  2i  P.  M.  If  at  the  option  of 
the  buyer  or  seller,  stock  must  be  delivered  at  the 
time  named  in  the  contract. 

.    -CURBSTONE  BROKERS." 

These  operators  are  sometimes  called  gutter-snipes. 
They  do  business  outside  of  the  Stock  Board.     They 
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have  no  o[rice,-Iiut  operate  on  the  street.  They  are  ^ 
small  traders  in  slock,  and  are  usually  employed  by 
brokers  on  small  commissions  They  buy  and  sell 
through  others.  Noted  Bulls  and  Bears  cannot  attend 
the  Stock  Board  without  creating  an  excitement. 
They  keep  out  of  sight  and  employ  these  men.  Par- 
ties who  have  not  money  enough  to  buy  a  dinner,  of- 
ten take  a  million  of  gold,  or  a  thousand  shares  of 
stock.  Curbstone  brokers  do  not  touch  the  gold,  nor 
receive  the  stock.  They  simply  stand  between  the 
broker  and  his  customers.  A  large  jiorlion  of  this 
class  earn  only  a  scanty  living.  Most  of  them  are  re- 
duced speculator.'*,  who  haunt  the  street,  hoping  that 
fortune  may  change.  Many  of  this  class  rode  in  car- 
riages when  the  present  millionaires  of  New  York 
were  erraud  boys,  or  bootblacks,  or  porters. 

•■BtTI,I.S  AND  BEARS.** 
Bulls  have  horns  and  toss  np.  Bears  have  paws  and 
press  down.  A  bull  in  the  market  is  an  operator,  who 
buys  stock  when  it  is  low — raises  the  market  and  gells 
ouL  These  men  form  combinations,  cliques,  and  con- 
spiracies, to  send  up  the  price  of  stocks,  and  are  not 
always  scrupulous  about  the  way  it  is  done.  They  sur- 
round the  board,  and  with  their  associates  bull  the 
market,  as  it  is  called.  When  they  enter  the  room 
their  appearance  produces  excitement.  They  employ 
small  brokers  often,  to  buy  up  stock  while  they  keep 
out  of  sight.  Pacific  Mail  is  offered  at  31,  bull  offers 
311  and  more.  Some  one  offers  to  Bell  at  31J.  Bull 
shouts,  take  one  thousand  five-eighths  and  more,  A  few  | 
passes  of  this  kind,  taking  all  that  is  offered  and  in- 
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creasing  the  price  constantly  excites  the  market.  The 
stock  is  run  up.  Men  who  have  sold  short  get  alarmed 
and  rush  in  to  buy  while  they  can.  Amid  the  con- 
fusion and  excitement  the  bulls  sell  out  and  go  on  their 
way  bellowing  with  delight.  The  bears  depress  the 
price  of  stock  or  lower  it.  They  form  combinations, 
and  use  the  same  tactics  to  lower  gold  that  the  bulls  do 
to  raise  it.  Combinations  are  formed,  rumors  circu- 
lated, startling  telegrams  read,  which  often  lower  stock 
or  gold  long  enough  to  enable  bears  to  accomplish 
their  purpose.  Fortunes  change  hands  in  a  minute  in 
Wall  Street.  If  stocks  are  seventy,  the  bears  offer  to 
sell  at  sixty-five.  If  that  is  taken  stock  is  offered  at 
sixty.  In  this  way  a  panic  is  often  created  that  sweeps 
through  the  whole  board.  Parties  who  carry  stock, 
not  knowing  what  is  the  matter,  throw  it  on  the  mar- 
ket and  break  it  down.  The  bears  then  buy  for  the 
rise  which  they  know  must  come.  The  fall  is  artificial — 
the  rise  inevitable.  Or,  the  bears  sell  short  at  60  when 
stock  is  70.  The  combination  runs  the  line  down  to 
50,  and  makes  the  difference  as  profit.  Stock  is 
borrowed.  It  is  worth  70  to-day.  To-morrow  it  falls 
to  60.  The  party  buys  it  at  60  and  pays  back  what  he 
borrowed  yesterday,  and  sold  at  70,  making  10  per 
cent 

"  COLLATERALS." 

These  are  first  ciass  securities  or  valuables  on  which 
money  can  be  obtained  in  the  street  Governments, 
gold  bearing  State-bonds,  first*  class  railroad  bonds, 
and  bank  shares,  are  gilt  edged.  With  these  collater- 
als money  can  be  obtained  usually  at  par,  or  within  ten 
per  cent  of  their  value.     Speculative  stocks  which  are 
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on  the  regular  list  can  command  money  with  a  margin 
of  ten  or  twenty  per  cent  No  collaterals  are  accepted 
which  are  not  bought  and  sold  at  the  exchange. 

'■  DIFFERENCES." 

When  a  party  sells  stock  and  does  not  deliver  it,  but 
pays  the  difference  between  the  price  of  the  stock  on 
the  day  sold  and  the  day  on  which  it  was  to  be  deliv- 
ered, the  transaction  is  called  the  difference,  aa  no  stock 

"WASinNQ  THE  MAEKET." 

This  indicates  a  sham  transaction.  Two  parties 
make  an  agreement  to  buy  and  sell  from  each  other. 
The  transaction  is  bogus — ^it  is  designed  to  affect  the 
market  Washing  the  market  is  pronounced  illegal 
at  the  stock  board.  The  parties  to  the  transaction,  if 
the  market  is  affected  by  it,  arc  subject  to  fine  or  ex- 
pulsion. 

OTHEB  PHRASES. 

A  Stock  jobber  is  one  who  bears  the  same  relation  to 
the  street  as  a  jobber  does  to  a  diy  goods  house.  Sad- 
dling the  market,  is  throwing  upon  it  a  great  quantity 
of  stock — more  than  is  called  for.  Scattering  stock,  is 
distributing  it  among  a  large  number  of  persons,  in 
contrast  with  selling  it  in  blocks,  or  its  being  held  by 
a  few.  Twiat  in  stocks,  is  putting  on  the  screws,  cono- 
pelling  shorts  to  cover,  or  parties  who  have  stocks  to 
deliver,  to  buy  in.  Ten  up,  is  ten  per  cent  deposited 
in  a  loan  and  trust  company  to  meet  contracts  where 
parties  are  doubtful.  Unload  the  street — the  reverse 
of  saddling  the  market 


IV. 
STOCK  EXCHANGE. 

Tbb  Gold  Book. — ^Thb  Cleabiho  Houbb. — Gambuno  in  Stocks. 

The  Stock  Exchange  is  the  name  of  the  fine  marble 
building  on  Broad  street  and  Wall,  where  the  daily 
stock  transactions  of  the  country  take  place.  The  stock 
board  is  an  incorporated  company,  and  is  the  only 
lawful  association  in  the  city  for  the  transaction  of 
business  connected  with  stocks.  The  board  is  com- 
posed of  ten  hundred  and  fifty  members,  all  other 
boards  having  been  consolidated  with  this.  From 
these  members  is  chosen  a  council  of  forty  persons, 
who  have  absolute  control  over  the  exchange.  The 
initiation  fee  is  $10,000.  The  party  is  admitted  by 
ballot,  and  four  black  balls  defeat  an  election.  But 
few  persons  are  initiated.  Seats  can  be  purchased  at 
a  price  of  $5,000,  A  seat  in  the  board  is  absolute 
personal  property.  A  member  can  sell  out  as  he  could 
sell  any  other  merchandise  that  he  owns.  The  party 
purchasing  has  to  run  the  ordeal  of  the  committee  on 
admissions.  Here,  as  in  the  other  case,  four  black  balls 
defeat  an  election.  An  admission  fee  of  $500  is  de- 
manded of  all  who  come  into  the  board  by  purchase. 
The  annual  dues  are  $50. 

In  the  lower  story  of  the  stock  exchange  there  is  a 
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large  room,  one  portion  of  which  is  separated  by  an 
iron  railing.  Behind  this  railing  none  but  regular 
mcmbei-s  of  the  board  are  allowed  to  pass.  Here,  the 
irregular  sale  of  stocks  takes  place.  The  sales  begin 
at  any  time,  and  stocks  are  sold  in  order  and  out  of 
order.  A  dozen  stocks  can  be  sold  at  one  time. 
Parties  begin  the  sale  when  they  choose,  and  continue 
it  as  long  as  they  are  dJ8po»ed  to.  The  room  is  a  per- 
fect bedlam  from  morning  till  night.  The  sales  are 
irregnlar  only  in  regard  to  the  manner  of  selling  and 
the  character  of  the  stocks  ofiered.  None  but  regular 
members  of  the  board  can  buy  and -sell.  The  terms 
of  the  sale  and  the  rules  of  the  board  are  strictly  ob- 
Berved,  and  expulsion  would  follow  their  violation  as 
in  the  regular  room  of  the  exchange.  A  portion  of 
the  room  is  a  lounging  place  for  speculators,  curbstone 
brokers,  and  soldiers  of  fortune.  Fifty  dollars  a  year 
is  required  as  an  entrance  fee.  It  is  chciiper  than  an 
office  can  be  hired  elsewhere.  It  is  better  than  to  be 
lounging  on  the  curbstone,  or  drenched  by  the  pelting 
rain.  The  crowd  is  a  noisy,  brawling,  lU-drcsscd,  ill- 
behaved  set, — turbulent  and  discordant.  Huddled 
together  are  all  classes  and  conditions,  foreigners  and 
natives,  Jews  and  christians,  seedy  speculators  and  ad- 
venturers; they  resemble  the  inmates  of  the  "biimmerb"' 
cell "  in  the  Tombs  of  a  Sunday  morning.  These  men 
operate  through  the  brokers,  who  crowd  the  cockpit 
within  the  iron  railing.  The  language  of  this  room  dif- 
fers somewhat  from  that  of  the  street.  Little  knots  of 
men  can  be  found  in  different  parts  of  the  room,  and 
are  known  by  specific  names,  such  as  "  the  Krie 
"Central    clique,"    and   the    "Eock   Island  fellows. 
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These  men  keep  up  the  din  and  clatter*  all  day,  like 
men  in  a  mock  auction  store,  till  the  janitor  drives  the 
parties  into  the  street  as  he  closes  the  doors. 

Up  stairs  is  the  regular  board,  where  business  is 
done  in  order.  Only  a  certain  line  of  stocks  is  allowed 
on  the  list^  and  these  stocks  are  called  in  order.  At 
half  after  ten  o'clock  precisely,  the  vice-president  takes 
his  chair  and  calls  to  order.  The  morning  sessions 
are  usually  dull  The  re£:ular  stocks  are  called  in 
a  dow  and  monotonous  manner.  There  are  few 
chairs  in  the  room,  a  portion  of  which  are  occupied. 
Loungers  hang  round  listlessly,  reading  papers  and 
talking.  Gradually  the  members  file  in.  By  twelve 
o^clock  the  room  is  crowded.  Every  standing  place 
is  occupied.  In  the  absence  of  excitement  in  the  sale 
of  stocks  members  recreate  themselves  by  pastimes. 
They  joke,  they  scuffle,  slap  each  other  on  the  should- 
ers ;  knock  a  new  spring  hat  down  over  the  eyes  of  an 
exquisite ;  vary  the  excitement  with  cat-calls,  whistles, 
aoid  imitations  of  domestic  animals,  especially  those  of 
the  barn-yard.  When  an  exciting  stock  is  reached  the 
whole  .tlung  changea  The  great  mass  quiver  with 
excitement  They  rush  to  the  cock-pit  in  front  of 
the  desk,  pushing  aside  the  slow,  and  trampling  on 
the  feeble.  Stock  is  offered  and  taken — "500" — 
"  100,000  "— "  50  and  more,"—"  any  part  of  a  million." 
The  whole  room  rings  with  excitement — ^five  hundred 
men  yelling,  stamping,  screaming,  swaying  their  bodies, 
swinging  their  arms — ^hitting  out  right  and  left,  while 
the  loud  voice  of  the  janitor  increases  the  confusion  as 
he  shouts  out  the  name  of  some  broker  who  is  needed 
OQ  the  outside,  or  for  whom  a  telegram  has  been 
received.  • 
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This   controlling    institution    is   entered    from   Wall 
Street  and  Broad.     It  is  a  marble  building,  of  great 
elegance.     The  Gold  Room,  where  the  daily  sales  take 
place,  is  one  of  the  most  brilliant  rooms  in  the  city. 
The  vaults    are    models    of    eecurity.     They  have  in 
them  two  hundred    and  fifty  safes,  each  secured  by 
independent  locks,  'which  have  in  them  a  million  com- 
binations.    No  two  locks  are  alike.     Koch  member  of 
the  Board  of  Brokers  has  a  safe  assigned  to  him.     In 
these  vaults  repose  the  treasures  of  the  millionnairea 
of  New  York.     The  board  was  organized  in  1794.     At 
one  time  llie  entrance  fee  was  fifty  dollars.     It  is  now 
three  thousand  dollars.    K  candidate  ia  put  on  proba^ 
tion  for  ten  days.     Ilis  financial  honor  must  be  without 
A  stain.     Application  must  be  made  through  some  well-       J 
known  member,  and  the  fact  is  made  public.     If  no       H 
objection  is  made,  a  ballot  is  had.    Fourteen  black  balls       H 
defeat  an  election.     The  initiation  fee  is  put  high,  that       H 
none  but  men  of  capital  and  honor  may  be  admitted.       V 
The  rules  are  extremely  stringent.     A  violation  is  fol- 
lowed by  summary  ejection.     Every  contract  is  made 
on  honor,  and  must  be  kept  to  the  letter,  or  the  party 
is  expelled,  whoever  he  may  be.     For  instance,  a  bun-      H 
dred  shares  of  Erie  are  sold  at  the  board  by  one  broker      H 
to  another.     The  seller  delivers  the  stock,  and  takes  in 
payment  the  check  of  the  buyer.     The  check  is  known 
to   be  worthless.     The  buyer  cannot  pay  till  he  has 
delivered  the  stock  to  the  customer  who  ordered  it       ^ 
But  the  check  will  be  made  good  before  tliree  o'clock.      H 
Millions  of  stock  pass  daily  from  one  hand  to  another 
in  this  way.     During  all  the  years  of  the  existence  of 
p  the  board  but  one  member  has  been  found  guilty  of        % 
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SrAud.  Some  of  the  sharp,  bold  opemtors,  wlio  bull  and 
bear  tlie  market,  cannot  get  into  the  board  at  any 
price.  They  would  give  ten  thousand  doUars  to  be- 
come members.  Their  financial  reputation  in  bad,  and 
tbey  cannot  enter.  These  men  operate  through  mem- 
ira  of  the  board. 


AN  LVSIDE  VIEW. 


On  entering  the  building,  the  members  pnsa  up  a 
broad  fllghtof  stairs  into  a  sranll  anto-room, where  their 
tickets  are  examined.  They  are  then  adraittod  into 
the  Gold  Booiu.  It  is  a  very  gorgeous  room.  It  is  oa 
elegant  a3  wealth  and  taste  cat:  mako  it.  The  tttufTed 
arm-chairs  are  inlaid  with  gulJ.  The  walJa  are  covered 
with  green  silk,  lapped  in  heavy  folds,  instead  of  paper. 
The  ceiling  is  elaborately  painted,  chandeliera  hang 
around.  The  president's  seat  is  magnificent  The  pres- 
ident !iaa  no  ealary.  His  position  is  one  of  honor. 
The  work  of  the  board  is  done  by  the  first  vice-pres- 
ident, who  from  ten  to  one  calla  the  Rtocks  and  declares 
the  sales.  For  this  monotonous  eervice  he  has  a  salary 
of  Heven  thousand  five  hundred  dollars  a  year.  The 
second  vice-president  presides  over  the  second  board, 
and  baa  three  thousand  dollars  a  year  for  his  work.  A 
regular  stock  list  is  made  out.  No  stock  can  be  sold  at 
the  board  that  is  not  on  the  list  Guarantees  ore 
required  from  all  parties  who  oifer  stock,  and  none  can 
be  put  on  the  daily  list  without  a  vote  of  the  board. 
At  high  'change,  the  room,  that  will  hold  a  thousand, 
ia  pocked.  In  Iront  of  the  presideut's  desk  m  a  deep 
basin,  called  the  cock-pit     In  this  basin  is  an  oblong 
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table,  fastened  to  the  floor  by  iron  clamps.  Without 
this,  tlie  excited  crowd  who  huddle  together  in  the 
cock-pit  would  trample  each  other  to  death. 

Daily  some  stock  excites  the  market.  It3  unexpected 
rise  or  lull  produces  intense  feeling.  The  lists  of  stocks 
are  usually  quietly  sold  without  attention.  The  ex- 
citing stocks  are  well  known,  and  when  called,  arouse 
the  whole  chamber.  Chairs  are  abandoned,  men  rush 
pell-mell  into  the  cock-pit,  and  crowd,  jostle,  push,  and 
trample  on  one  another.  They  scream  out  their  oilers 
to  buy  and  sett  They  speak  all  at  once,  yelling  and 
screaming  like  hyenas.  The  scene  is  very  exciting. 
Pandemonium  Ls  not  wilder,  or  more  disorderly.  The 
presiding  officer  stands  erect,  cool  and  silent,  ^veral 
hundred  men  surge  before  him,  stamping,  yelling, 
screaming,  jumping,  sweating,  gesticulating,  violently 
shaking  their  fists  in  each  other's  faces,  talking  in  a 
tongue  not  spoken  at  Pentecost,  The  president  holds 
in  his  hand  a  mallet  of  ivory,  and  before  him  is  a  block 
of  wood  encased  in  brass.  On  this  he  strikes  with  hia 
mallet,  to  control  the  intense  excitement  Without  it 
he  would  pound  his  desk  to  pieces  in  a  short  time.  Ho 
many  minutes  are  allowed  fur  the  sale  of  stock.  In  the 
midst  of  this  mad  frenzy  and  apparent  disorder,  every 
word  of  which  is  understood  by  the  initiated,  the  mallet 
comes  down  with  a  shower  of  vigorous  blows.  "  Order  1 
order  1"  runs  through  the  chamber.  The  noise  and 
tempest  is  hushed  in  a  moment  "  No  more  offers  to- 
day, gentlemen  ! "  the  officer  says,  as  the  name  of  the 
buyer  is  announced.  If  the  sale  is  contesteil,  the  pres- 
ident names  the  buyer.  If  an  appeal  is  taken  from  his 
decision,  it  is  settled  on  the  spot  by  a  vote  of  the  board,  j 
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,  hundred  thousand  dtiUarg  often  hang  on  that  de- 
The  party  against  whom  it  is  given  can  do 
jpothing  but  6ubmit. 


TyiE  OOU)  ROOM- 

This  is  an  organization  distinct  from  the  stock  board. 
pts  rooms  are  not  in  the  stock  exchange,   but   are 
Ceachod  by  a  passage-way  in  the  rear  of  the  stock 
oofn.     It  was  organized  seven  years  ago,  and  confines 
Bte  business  to  transactions  in  gold.     It  is  more  cxcit- 
J  in  its  methods  of  doing  buainess  than  the  stock 
Sfxchange.     A  large  proportion  of  the   persona  who 
'  crowd  the  gold  room  are  young  men,  clerks,  and  even 
boys.     At  the  stock  board  none  bnt  actual  members 
can  buy  and  sell.     Junior  partners  ore   taken  in  to 
"epresent  the  house  at  the  board,  now  that  muscular 
fcrokerago  is  so  prominent.     In  the  gold  room  mem- 
ters  can  be  represented  by  their  clerks,  a-seistanta,  or 
messengers.     All  such  must  have  a  power  of  attorney 
■om  the  principal  that  he  will  be  bound-  by  the  con- 
Btracts  of  his  representative.     This  young  element  gives 
I,   uncouth,  wild  look  to  the  gold  room,  and 
makes    etrangers    wonder    whether    these    beardless 
youngsters  are  the  (iiiuoua  bulls  and  bears  of  which 
>  much  is  said.     The  transactions  of  the  gold  room 
Ire  on  the  highest  principles  of  honor.     Two  men 
ilk   quietly  together,  withont  a  witness,  a  few  min- 
utes, and  a  million  of  gold  passes.     The  gold  dial 
indicates  gold  at  1.13.     Instantly  twenty  youngsters 
spring  to  the  cock-pit  and  commence  screaming.     A 
wrtion  of  thora  shout  1.13,  another  portion  125.  ApjMi- 
rently  exhausted,  the  confusion  ends,  and  the  little  dial 
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indicates  gold  at  12i.  Gold  has  dropped  one-eighth, 
and  a  million  has  been  sold.  Somebody  makes,  some- 
body loses.  But  the  contract  made  by  the  lads  around 
that  oblong  Uible  is  faithfully  kept  by  their  principals. 
It  must  be,  or  the  defaulting  party  would  be  immedi- 
ately expelled  the  board.  Gold  is  sold  in  lots — a  mil- 
lion lot  is  very  common.  The  sale  of  gold  in  six  days 
in  September,  1869,  amounted  to  these  enormous 
sums:  98  millions  390  thousand; — 85  millions  436 
thousand; — 93  millions  300  thousand; — 88  millions 
500  thousand; — 324  millions  524  thousand; — and  500 
millions.  In  all  these  sales  except  the  last  no  man 
shrank  from  his  contract  or  failed  to  deposit  his  certi- 
lied  check  to  make  good  his  losses  at  the  board.  The 
gentleman  who  presides  at  the  stock  board  is  a  min- 
ister, lie  finds  the  salary  of  $5,000  a  year  and  the  sur- 
roundings, more  profitable  than  occupying  the  pulpit 
The  exactness  with  which  business  is  transacted  is  mar- 
velous. Millions  pass,  not  only  without  error,  but 
without  the  slightest  irregularity.  The  principal  busi- 
ness of  the  gold  board  in  ordinary  times  is  done  in  the 
morning.  The  sales  commence  at  10  o'clock.  Reg- 
ular buyers  send  their  orders  to  brokers  by  telegraph. 
The  railroads,  banks,  moneyed  institutions,  corpora- 
tions, and  heavy  merchants,  have  wires  that  connect 
them  with  the  gold  room.  In  their  ordinary  business 
these  men  are  not  speculators.  They  must  have  a  daily 
supply  of  gold  without  regard  to  price.  These  ordera 
are  filled  in  the  morning.  The  gold  board  therefore 
opens  strong  at  10  o'clock,  while  the  stock  board  is 
weak. 
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SALE  OF  GOVERNMENT  BONDS. 

.  Government  securities  are  not  sold  at  the  regular 
stock  board.  'The  demand  for  these  securities  requires 
a  continuous  sale.  At  the  stock  board  they  would 
have  to  take  their  place  in  the  regular  list  and  be  called 
for  when  they  were  reached.  To  accommodate  the 
government  a  special  chamber  is  assigned  for  the  sale 
of  governments.  It  is  a  handsome  room  adjoining  the 
stock  board.  None  but  regular  members  of  the  board, 
however,  can  buy  or  sell.  All  orders  come  through 
these  gentlemen. 

THE  CLEARING  HOUSE. 

This  institution  is  an  important  portion  of  the  stock 
and  gold  x)perations  of  the  street.  All  the  gold  that 
is  sold  passes  through  the  clearing  house.  It  is  one 
of  the  most  interesting  places  in  New  York,  and  gives 
one  a  glimpse  of  the  stupendous  business  carried  on  by 
the  moneyed  men  of  the  city.  The  clearing  house  is 
not  open  to  the  public,  but  can  be  visited  by  special 
permission  from  the  manager.  The  association  known 
as  the  Clearing  House  was  created  in  1853.  Formerly, 
to  exchange  checks  and  enable  the  banks  to  settle  with 
each  other,  messengers  were  sent  from  bank  to  bank. 
A  full  settlement  was  effected  only  once  a  month. 
The  up  town  banks  were  always  indebted  to  the  down 
town  banks.  Through  this  indebtedness  "kiting"  was 
carried  on,  and  other  irregularities.  It  was  necessary 
to  check  these.  •  The  universal  custom  of  doing  busi- 
ness through  the  banks  made  such  an  increase  of  labor 
that  the  old  mode  of  exchanging  checks  became  im- 
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practicable,  and  the  clearing  house  became   a  Wall 
street  institution. 

The  association  is  located  in  the  third  story  of  the 
building  of  the  Bank  of  New  York  The  centre  of 
the  room  is  occupied  by  a  bank  counter,  extending  on 
four  sides,  with  a  passage  inside  and  out.  Fifty-nine 
desks  are  placed  on  the  counter  for  the  use  of  the  fifty- 
nine  banks  represented  in  the  association.  Each  desk 
bears  the  name  of  the  bank  to  which  it  belongs.  Fitted 
up  in  each  desk  arc  fifty-nine  pigeon  holes  for  the 
checks  of  the  various  banks.  Two  clerks  represent 
each  bank.  One  remains  at  the  desk  and  receives  all 
the  checks  on  his  bank.  He  signs  the  name  of  the 
bank  to  the  sheet  which  each  outside  clerk  holds  in  his 
hand.  These  outside  clerks  go  from  desk  to  desk  and 
leave  the  checks  received  the  day  before,-  with  the 
banks  on  which  they  are  drawn.  Banks  do  not  begin 
public  business  till  ten ;  but  clerks  have  to  be  on  hand 
at  eight,  when  all  checks  are  assorted  and  arranged 
for  delivery  at  the  clearing  house. 

At  ten  minutes  before  ten  the  bank  messengers 
begin  to  assemble  and  take  their  places.  As  they  enter 
they  leave  with  the  messenger  a  slip  containing  an 
exact  account  of  the  bank  they  represent.  These 
statements  are  put  on  a  sheet  prepared  for  that  pur- 
pose, and  must  conform  precisely  to  the  checks  re- 
ceived  inside,  before  the  clearing  house  closes  its  du- 
ties. If  there  is  any  error  or  discrepancy  the  bank  is 
immediately  notified  by  telegraph,  and  the  clerks  kept 
until  the  matter  is  satisfactorily  adjusted.  At  ten, 
.promptly,  business  begins.  Clerks  come  rushing  in 
with  small  trunks,  tin  boxes,  or  with  bundles  in  their 
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and  take  their  seats  at  th©  desks.  On  the  side 
of  the  room  entered  only  from  the  manag^er's  office  is 
a  desk,  not  unlike  a  pulpit.  Precisely  at  ten  the  bell 
ringa,  the  manager  steps  into  his  box,  brings  down  his 
gavel,  and  the  work  of  the  day  begins.  Quiet  prevaila 
'  lo  loud  talking  is  allowed,  and  no  confusion.  A  bank 
ite  is  fiaed  two  dollars;  a  party  violating  the  rules 
guilty  of  insubordination,  is  lined  two  dollars  and 
reported  to  the  bank.  On  repetition,  he  is  expelled 
the  clearing  house.  The  daily  transactions  of  the 
clearing  house  varies  from  ninety-eight  to  one  hundred 
millions.  The  system  is  so  nicely  balanced  that  throe 
millions  daily  settle  the  difference.  Each  bank  indebted 
to  the  clearing  house  must  send  in  its  check  before 
half  after  one.  Creditors  get  the  clearing  house  check 
kt  the  same  hour.  Daily  businosa  is  squared  and  all 
nnts  closed  at  half  after  three.     Every  bank  in  the 

;y  is  connected  with  the  clearing  house  by  telegraph. 

he  morning  work  of  clearing  one  hundred  railliona, 
occupies  ten  minutes.  Long  before  the  clerks  can 
reach  the  bank,  its  officers  are   acquainted  with  the 

:act  state  of  their  account,  and  know  what  loantj  lo 
.nt  or  refuse.  Through  the  clearing  house  each 
'bank  is  conuected  with  every  othel-  in  the  city.  If  a 
doubtful  check  is  presented,  if  paper  to  be  negotiateil 
is  not  exactly  clear,  while  the  party  offering  the  paper 
or  check  is  entertained  by  some  member  of  the  bank, 
the  telegraph  is  making  minute  enquiries  about  his 
financial  standing.  Before  the  conference  closes  the 
bank  knows  the  exact  facts  of  the  case.  Mr.  Camp, 
the  manager,  has  great  executive  ability.     He  lioWe 

le  hundred  and  eighteen  bank  messeggers  in  admir- 
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8  6  GAMBLING  IN  STOCKS. 

able  order,  and  blends  the  character  of  a  gentleman 
with  the  efiBcient  discharge  of  his  duties. 

GAMBLING  IN  STOCKS. 

I  shall  refer  to  the  mania  in  stock  gambling — ^its  ex- 
tent and  bitter  fruits — in  another  article.  Whatever 
there  is  about  dealing  in  stocks  that  savors  of  gambling, 
it  is  not  difficult  to  see  why  dealing  in  gold  and  in  stocks 
is  not  quite  as  honorable  as  any  other  calling.  Called 
by  another  name  men  are  as  sharp,  as  shrewd,  and  as 
tricky  in  trade,  as  any  that  can  be  found  in  the  street. 
Men  are  capitalists,  bull  and  bear  dry  goods,  wheat 
and  provisions ;  corner  coal,  form  cliques  and  combina- 
tions to  make  money  over  their  less  wi(ie-awake  asso- 
ciates, as  much  so  as  in  Wall  Street.  It  is  certain  that 
gold  is  as  much  an  article  of  commerce  as  cotton.  If 
a  merchant,  shrewd  and  rich,  should  get  some  private 
information  that  satisfied  him  that  cotton  was  going 
up,  he  would  not  probably  tell  all  the  world  what  he 
knew,  but  would  go  quietly  and  buy  up  all  the  cotton 
he  could  command.  lie  would  not  be  pronounced  a 
gambler  in  cotton,  but  held  up  as  a  model  of  enter- 
prise and  far-sightedness.  Stewart  has  over  and  over 
again  bought  up  cottons  and  other  styles  of  goods,  and 
compelled  the  trade  to  buy  of  him  at  his  own  price. 
He  is  not  called  a  gambler  in  cloths  for  the  trade,  but 
considered  honorable  and  shrewd.  There  are  styles 
of  goods  of  which  he  holds  the  complete  monopoly, 
and  makes  the  market  tight  on  that  class  as  Wall  St. 
operators  do  on  greenbacks.  During  the  war,  some 
men  bought  up  all  the  duck  that  was  manufactured  in 
Europe,  iand  took  a  contract  for  a  term  of  years.  Their 
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families  roll  in  wealth  from  what  is  called  a  fortunate  ' 
speculation.  Immense  quantities  of  whisky  were 
bought,  and  hundreds  of  warehouses  rented  to  store  it. 
It  was  held  by  the  parties  who  bought  it  at  a  low 
figure,  till  it  raced  up  like  gold  on  the  Black  Friday. 
These  men  were  called  fortunate  dealers  and  not  gam- 
blers. William  B.  Astor  buys  whole  blocks  of  land  in 
the  tipper  part  of  New  York.  He  does  it  because  he 
knows  that  property  will  rise  on  his  hands.  A  society 
in  New  York  bought  a  block  of  ground — placed  upon 
it  a  church  and  parsonage,  and  then  sold  the  balance 
for  more  than  the  whole  land  cost,  church  and  all. 
The  society  bought  the  ground  because  it  knew  it 
would  rise,  and  not  to  lose  money. 

Stocks  sold  at  the  regular  board  represent  substan- 
tial property  as  much  as  any  merchandise  in  the  land, 
as  shipis  or  warehouses  They  represent  immense  fran- 
chises, railroad  beds,  rolling  stock,  real  estate,  and  busi- 
ness. Without  the  aid  of  Wall  Street  railroads  could 
not  be  built.  Parties  who  buy  and  sell  know  what 
they  are  doing,  or  may  know  if  they  choose.  If  a  man 
goes  to  a  pettifogger  or  tombs'  lawyer  for  advice,  instead 
of  a  reputable  lawyer,  people  laugh  at  him  for  his  pains. 
If  parties  will  pass  by  the  well  known  establishments 
of  the  city  and  make  their  purchases  in  some  one  of 
the  mock  auction  stores  that  line  Broadway  and  get 
fleeced,  nobody  pities  them.  If  parties  answer  a  flash 
advertisement  in  a  paper  in  which  a  musical  instrument 
is  offered  for  a  very  small  sum,  and  they  part  with  their 
money,  receiving  the  instrument  by  express,  and  find 
that  it  is  a  penny  whistle,  they  are  pronounced  fools 
by  sensible  people.     If  parties  have  money  to  invest 
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in  Wall  Street— have  50  or  100,000  dollars  which  they 
want  to  throw  upon  the  troubled  pool  of  speculation, 
want  to  give  the  thing  a  fair  trial,  they  can  find  a  hun- 
dred firms  in  the  street,  with  whom  their  money  would 
be  perfectly  safe,  who  will  buy  and  sell  as  they  are  or- 
dered, but  who  would  no  more  wrong  them  than  they 
would  wrong  their  own  souls.  But  if  men  want  to  do 
a  little  business  on  the  sly,  profess  a  holy  horror  for 
speculation,  but  try  a  flyer  for  themselves  and  are 
ready  to  invest  in  the  extraordinary  schemes  which 
speculators  have  to  offer,  they  will  find  in  Wall  Street 
herds  of  men  who  are  able  and  willing  to  take  the  very 
skin  off*  from  their  backs  and  mollify  the  quivering  flesh 
with  vitriol. 

The*  leading  members  of  the  stock  board  are  among 
the  best  known  and  honorable  citizens  of  New  York. 
Many  of  them  have  reached  half  a  century's  service  iu 
the  street  without  a  stain  upon  their  honor.  By  their 
Wealth  they  have  made  the  upper  part  of  the  city  cel- 
ebrated in  all  lands;  In  all  improvements  they  have 
borne  a  prominent  and  liberal  part.  There  is  scarcely 
a  college  in  the  land,  or  an  educational  institution,  or 
a  school  of  humanity  or  reform,  that  the  brokers  of 
Wall  Street  have  not  helped  to  build  and  maintain. 
Central  Park  owes  its  origin,  its  beauty,  and  its  liberal 
proportions  to  this  class.  The  elegant  churches  of  the 
city  and  of  the  country  bear  witness  to  their  liberality. 
Any  minister  in  the  land  who  has  a  Wall  Street  broker 
for  a  parishioner  has  a  large  hearted  and  generous 
friend.  Their  contributions  to  the  various  charities  of 
the  day  are  constant  and  large  as  the  seas.  Could  the 
books  that  hold  the  donations  for  mission  work  in 
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various  parts  of  the  world  be  open  to  inspection,  it 
would  be  found  that  the  benefactions  of  Wall  Street 
are  second  to  none  others.  In  honesty  of  purpose,  fair 
dealing,  promptness  in  meeting  contracts,  high-toned 
honor,  unbounded  liberality  blended  with  great  execu- 
tive ability,  the  regular  brokers  of  Wall  Street  need 
fear  no  comparison  with  any  department  of  business. 
In  the  dark  days  of  our  country's  peril,  when  the  Presi- 
dent was  not  safe  in  the  capitol ;  when  there  wa^  hardly 
an  officer  left  true  to  the  flag ;  when  the  nation  was 
without  soldiers,  arms  or  ammunition ;  when  our  ships 
of  war  were  disabled  at  home  or  sent  beyond  reach 
over  the  seas ;  when  we  had  no  money  and  not  a  friendly 
hand  stretched  out  towards  us  from  any  government ; 
and  when  commercial  as  well  as  national  ruin  seemed 
to  be  overshadowing  us — Wall  Street  lead  the  great 
contributions  which  strengthened  the  arm  of  govern- 
ment— turned  out  its  treasures  like  water  to  gather 
and  equip  soldiers,  bore  its  part  in  the  dark  and  calam- 
itous times  that  rolled  over  us  and  joined  with  the  as- 
sembled thousands  in  shouting  the  doxology  when  the 
civil  war  ended  and  the  national  honor  was  fully  sus- 
tained 
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Tns  TouNO  AsTORS. — Abtor's  Stabt  jv  Life. — Becomes  a  Mebchamt. 
— Talk  with  Philip  Hone. — Astor's  Charities. — Aaron  Burr's 
Leases. — William  B.  Astos. — Mb.  AsTt>R  at  Work. — IIis  Public 
Spirit. 

One  of  the  most  remarkable  families  in  America  are 
the  Astors.  They  seem  to  have  defied  all  the  ordi- 
nary laws  of  trade  and  success.  The  third  generation 
maintains  the  high  rank  in  wealth  that  was  won  by  the 
first.  Since  John  Jacob  Astor  gave  his  munificent 
donation  to  the  city  to  found  a  library,  whole  families 
have  been  wiped  out.  The  sons  of  princely  merchants 
have  become  beggars.  Men  who  inherited  fortunes 
from  their  fathers  dwell  in  tenement  houses.  A  new 
race  of  men,  who  were  coal-heavers,  porters,  errand 
boys,  and  clerks  of  the  old  merchants,  now  dwell  in 
palaces,  and  drive  dashing  teams  through  Central 
Park.  Neither  in  Boston,  Philadelphia,  or  any  of  our 
large  cities,  has  property  descended  to  a  tliird  gener- 
ation, so  statistics  show.  The  line  of  business  peculiar 
to  John  Jacob  Astor,  was  accepted  and  carried  out  by 
his  sons.  The  wealth  he  accumulated  and  transmitted 
has  not  been  scattered.  It  is  still  compact,  and  has 
grown  with  the  gigantic  increase  of  wealth  in  New 
York.     In  the  varied  routine  of  business,  in  his  office. 
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William  B.  Astor  carries  out  every  wish  of  his  father. 
His  two  sons  are  trained  in  the  same  line,  and  will 
carry  out  the  business  in  the  same  old  methods.  The 
fourth  generation  give  promise  of  following  in  the 
footsteps  of  their  fathers. 

THE  YOUNG  ASTORS. 

John  Jacob  and  William  B.  Astor,  Jr.,  may  be  regard- 
ed as  model  business  young  men.  They  look  very  unlike. 
John  Jacob,  who  bears  down  the  name  of  his  hon- 
ored grandsire,  is  of  ma^ive  proportions,  and  sandy 
complexion,  with  an  unmistakable  German  look,  as 
brawny  as  a  blacksmith,  and  with  a  slight  stoop.  Wil- 
liam B.,  Jr.,  is  slim,  of  average  height,  hair  dark  with 
an  auburn  turn.  His  style  of  dress  gives  him  a  seedy 
appearance  which  his  brother  does  not  possess.  John 
Jacob  resembles  his  father ;  William  B.,  Jr.,  takes  after 
his  mother.  These  young  men  live  in  princely  style 
on  Fiflih  Avenue.  They  inherited  a  fortune,  and  by 
their  business  tact,  industry,  and  ability,  have  made 
their  inheritance  princely  in  size.  Their  personal  hab- 
its are  very  simple,  and  no  clerk  in  Wall  street  attends 
more  strictly  to  business  than  they.  Arm  in  arm  every 
morning  the  young  men  can  be  seen  walking  down 
Fifth  Avenue  to  their  office  in  Prince  street.  To  their 
business  they  seldom  ride,  and  when  they  do,  they 
employ  an  omnibus.  The  Prince  street  office  is  one 
of  business,  plainly  furnished,  and  is  fitted  up  in  the 
style  of  the  old  merchants  of  New  York.  Here  morn- 
ing business  is  transacted,  and  the  tedious  routine 
cheerfully  and  regularly  submitted  to.  The  young 
Asters  understand   completely   every   phase   of  the 
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miglily  business  belonging  to  tlieir  house.  Titles, 
leases,  rentals,  investments,  stocks,  boiicU,  securities, 
are  as  familiar  as  a  well-thuiubpil  library  to  a  black 
letter  lan-j'er.  Should  William  B.  Astor  die  to-mor- 
row, the  business  would  be  conducted  in  the  old  chan- 
nels by  the  sons;  the  mantle  of  the  father  would  de- 
scend upon  the  children,  and  the  business  of  the  As-  I 
tors,  which  has  been  marked  for  half  a  century,  would 
ran  on  for  hnlf  a  century  to  come.  The  morning 
business  completed,  the  young  men  move  down  Broad- 
way to  their  Wall  street  office.  The  time  of  day  can 
almost  be  known  by  the  regularity  of  their  movemenlj*. 
They  give  personal  attention  to  their  investments,  and 
at  a  given  hour  in  the  afternoon  they  may  be  seen  re- 
turning as  they  went,  arm  in  arm,  walking  the  entire 
distance  from  Wall  street  to  their  home.. 

In  New  York,  our  richest  men  are  the  hardest  work- 
ers. Persona  on  farms  and  in  machine  shops  are  anx-  . 
ions  to  get  into  Wall  street,  or  into  a  bank  to  live  easily 
and  make  money.  No  artisan,  no  laborer  in  any  ma- 
chine shop  or  factory  in  the  land,  toils  so  much  like  a 
galley  slave,  as  our  richest  men  who  are  in  business, 
and  their  clerks  and  employees.  In  our  banks  the 
anny  of  clerks  employed  are  on  hand  at  eight  o'clock 
and  remain  till  the  day's  work  is  done,  which  is  often 
not  till  night.  Take  the  Bank  of  New  York,  with 
its  ten  millions  of  money,  to  be  handled  daily,  its 
five  hundred  or  a  thousand  letters  to  be  registered 
and  answered,  and  the  labor  is  no  pastime.  Tur- 
moil, vexation,  and  excitement,  with  the  dog's  wages 
that  are  paid  to  clerks,  make  fanning  a  luxury. 
There  isn't  a  man  in  the  country,  who  has  ability, 
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that  would  do  the  work  that  William  B.  Astor  does 
daily,  for  ten  thousand  dollars  a  year.  His  oflSce 
resembles  a  police  prison,  and  htTc  he  works,  rarely 
taking  exercise,  and  toiling  on,  early  and  late,  and 
tramping  on  foot  from  his  home  to  his  office  and  back, 

ASTOIfS  START  IS  LIFE- 

He  was  twenty  years  old  at  the  close  of  the  war  of 
Independence.  He  resolved  to  seek  his  fortune  in  the 
New  World.  He  was  a  poor,  uneducated  boy,  nnd  he 
trudged  on  foot  from  Lome  to  the  seaport  from  which 
he  ytaa  to  sail.  A  email  bundle  held  all  bis  worldly 
effects.  He  had  money  enough  to  secure  a  common 
steerage  passage.  He  expected  to  land  pennilesa  on 
American  soil.  Outside  of  his  native  village  be  paused, 
and  cast  towards  it  one  last,  long  look.  Beneath  Uie 
hnden  tree  under  which  he  stood  he  formed  three 
resolutions:  "I  will  be  honest,  I  will  be  industrious,  I 
wBi  never  gamble."  He  kept  these  re.soliitiona  to  the 
day  of  bis  death.  He  sailed  from  London  in  March, 
1783.  His  voyage  was  long  and  very  boisterous.  He 
formed  friendships  on  board  the  vessel  that  laid  the 
foundation  for  bis  future  wealth.  The  father  of  ex- 
Mayor  Tiemann,  and  Mr.  Faff,  of  whom  Mr.  Astor 
bought  a  portion  of  the  ground  on  which  the  Astor 
House  now  stands,  were  passengers.  As  Wesley,  oa 
the  Atlantic  Ocean,  formed  the  acquaintance  of  the 
Moravians,  whose  influence  over  him  changed  bis  whole 
life,  so  Mr.  Astor  made  the  acqimintonce  of  a  furrier,  in 
the  steerage  of  his  vessel,  that  introduced  bira  to  that 
business  by  whidi  he  accumulated  milliona. 

All  sorts  of  stories  are  circulated  about  the  early 
career  of  Mr.  Astor.    He  is  said  to  have  commenced 
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trading  in  apples  and  peanuts.  Had  this  been  so,  it 
would  have  reflected  no  disgrace  on  him  or  his  chil- 
dren. He  brought  with  him  seven  Qutea  from  hia 
brother's  manufactory  in  London.  These  he  sold.  He 
invested  the  proceeds  in  furs.  He  went  Hteatlily  to 
work  to  learn  the  trade  for  himself  He  was  frugal, 
industrious,  and  early  exhibited  great  tact  in  trade. 
He  wna  accustomed  to  say,  later  in  life,  that  the  only 
hard  step  in  making  hia  fortune  was  in  the  accumula- 
tion of  the  first  thousand  dollars.  He  possessed  marked 
executive  ability.  He  was  quick  in  his  perceptions. 
He  came  rapidly  to  his  conclusions.  He  made  a  trade 
or  rejected  it  at  once.  In  his  humblest  relations  to 
trade  he  exhibited  all  the  characteristics  which  marked 
him  in  maturer  life.  He  made  distinct  contracts.  These 
he  adhered  to  with  inflexible  purpose.  He  was  elastic 
and  sprightly  in  his  disposition,  cheerful,  open-hearted 
and  honorable.  His  broad  German  face  glowed  with 
intelligence  and  kindness.  The  honor  of  New  York, 
his  adopted  city,  was  always  dear  to  him. 

GAIN'S  A  FOOTISfi. 

Mr.  Astor  was  fortunate  tn  obtaining  a  clerkship  in  the 
house  of  Robert  Bowne,  an  honest,  wealtliy  Quaker, 
who  wa.-^  ever  after  the  fast  friend  of  Mr.  Astor. 
Aster's  brother,  Harry,  was  a  rich  Bowery  butcher. 
He  furnished  fuuds  to  his  brother  to  set  up  for  himself 
in  the  fur  trade.  Mr.  Aetor  founded  the  American 
Fur  Company,  and  had  several  partners,  among  whom 
Peter  Smith,  the  father  of  Gerrit  Smith,  was  conspicu- 
ous. Mr.  Smith  retired  from  the  firm  with  a  fortune 
of  two  millions.  Mr.  Astor  kept  on  his  way,  and  rolled 
hJB  jbrtune  up  to  over  fifty  millioDa, 
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BECOMES  A  MERCHANT. 

Mr.  Astor  became  an  importer..  At  one  time  his 
store  was  in  South  Street,  near  the  South  Ferry.  After- 
wards he  took  one  on  the  corner  of  Pine  and  Pearl 
Streets,  which  still  stands.  During  the  war  of  1812 
he  was  largely  engaged  in  the  tea  trade.  He  also 
fitted  out  several  blockade  runners  for  Gibraltar.  Aii 
eminent  minister  of  this  city  at  that  time  was  a  clerk 
in  Mr.  Astor's  store.  He  relates  the  following  incident 
A  schooner  was  purchased,  and  was  to  be  loaded  and 
cleared  in  twenty-four  hours.  It  was  a  case  that 
required  despatch.  The  whole  force  of  the  establish- 
ment was  at  work,  Mr.  Astor  among  them.  The  load- 
M^g  began  on  Saturday  morning.  At  ten  o'clock  at 
night  Mr.  Astor  said  to  the  company,  "  Now,  boys,  all 
knock  off.  Come  early  to-morrow  morning,  and  we'll 
finish  up  the  work."  Turning  to  the  clerk,  whom  he 
knew  to  be  a  pious'  young  man,  he  said,  ^  You  need  not 
come  to-morrow.  I  am  glad  we  have  one  Christian 
among  us.  You  go  to  chucch,  and  pray  for  us  poor 
sinners  hard  at  work.**  He  then  had  vessels  plough- 
ing every  sea.  His  ships,  freighted  with  fiirs,  sailed  to 
France,  England,  Germany,  Russia  and  China.  He 
knew  intimately  the  various  markets  to  which  he 
traded.  He  gave  directions  in  the  smallest  details 
about  distributing  his  cargoes  and  exchanging  com- 
modities in  foreign  markets,  and  these  instructions  bad 
to  be  minutely  obeyed. 


TALK  WITH  PniUP  BONE. 


TALK  WITH  PHILIP  HONE. 

At  an  early  day  Mr.  Astor  began  to  invest  in  real 
estflte.  Just  before  he  died,  some  one  a.*ketl  him  if  he 
hod  not  too  much  real  estate.  He  replied, "  Could  I 
begin  life  again,  knowing  what  I  now  know,  and  had 
money  to  invest,  I  woidd  buy  every  foot  of  land  on  the 
Island  of  Manhattan."  From  beating  felts  on  Gold 
Street,  Mr,  Astor  came  up  to  Broadway,  on  the  corner 
of  Vesey.  A  small  brick  mansion,  which  he  built,  was 
filled  with  furs  from  the  cellar  to  the  attic.  IIib  oCBc4 
was  on  the  Vesey  Street  side,  where  either  himself  or 
wife  were  always  found  to  attend  to  customers.  The 
fashionable  residences  of  New  York  were  below  Vesey 
Street.  Hia  house  was  considered  far  up  town.  On 
the  block  above  Mr.  Hotic  built  an  elegant  mansion, 
of  which  be  was  very  proud.  Tlie  Park,  opposite,  waa 
surrounded  by  a  mean  wooden  fence.  Against  this,  in 
the  morning,  Mr.  Hone  would  lean,  toy  with  his  watch- 
key,  which  was  iittaclied  to  a  leather  chain,  and  admire 
his  house.  Mr.  Hone  wag  one  of  the  rich  men  of  New 
York,  and  was  not  a  little  proud  of  his  Wfaltii.  One 
morning  Mr.  Astor  went  over  to  where  Mr.  Hone  was 
standing,  and  said  to  him,  "  Mr.  Hone,  you  are  a  suc- 
cessful merchant  and  a  good  citizen.  You  have  a  fine 
wife  and  some  nice  children.  You  have  a  snug  little 
property,  and  are  building  a  comfortable  house.  1 
don't  see  why  you  are  not  just  as  well  off  as  if  you 
were  rich."  It  was  not  an  easy  matter  to  purchase  the 
square  on  which  the  Astor  House  now  stands.  But  it 
was  accomplished.  The  English  style  of  the  Astor 
House   has    always    attracted     attention. 
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For  vagrants,  street  begging,  and  raiscellaneoua  calls, 

I  Mr.  Astor  had  no  ear.     His  gifts,  however,  were  munit 

'  icent,  and  constnnt     He  sent  William  to  Europe  to 

perfect  himself  in  travel.     He  gave  him  permission  lo 

spend  just  as  ipiich  money  as  he  chose.    He  was  absent 

a  year.    To  a  personal  friend  he  expressed  surprise  that 

William  should  Imvc  spent  ao  little.    "He  spent  only 

ten  thousand  dollars,"  said  the  old  man.     "I  thought 

I  he  would  certainly  spend  fifty  thousand  dollars." 

Attached  to  his  house  on  Broadway,  above  Prince, 

'  was   a   narrow   alley   leading    to    liis    kitchen.     This 

kitchen  was  as  large  as  that  of  a  hotel.     A  supply  of 

beef  and  bread  was  always  kept  on  hand  for  the  poor. 

Families  known  to  be  needy,  who  were  cleanly  in  per- 

[  son,  orderly  in    their  behavior,  who    came  and  went 

I  quietly,  were    daily  supplied  with  food.     He   kept  a 

I  regular  account  of  the  disbursements  in  this  matter,  as 

|tnuch  as  if  he  were  keeping  a  hotel. 

For  any  service  rendered  he  paid  a  liberal  compensa^ 

I  tion.    To  his  agent,  Mr.  Smith,  who  had  the  full  charge 

f  of  all  his  real  estate,  he  paid  a  salary  of  five  thousand 

dollars,  and  gave  him  the  use  of  an  elegant  house  on 

Fourteenth  Street,  well  furnished,  and  contracted  Ui 

pay  this  sum  during  Mr.  Smitli's  natural  life. 

I       His  munificent  giil  of  three  hundred  and  fifty  thou- 

1  sand  dollars  to  found  a  Free  Library  for  the  City  of  New 

York  ia  well  known.    The  founding  of  that  library  was 

one  of  those  incidental  things  that  occasionally  turn  up. 

A  member  of  the  bar  called  on  Mr.  Astor,  to  see  if  he 

t vould Bubscribe  towardsa  Free  City  Library.    A  plan  to 
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establish  such  an  institution  had  already  been  nuippi 
out.  lie  took  time  to  consider  the  proposal,  and  an- 
nounced his  duterniinalion  to  found  the  library  himeelC 
lie  chose  the  site  to  benefit  n  friend,  whoso  property! 
would  be  enhanced  in  value  by  that  locatiou.  lltf^ 
purchased  a  large  amount  of  real  estate  in  the  vicinity 
of  the  library,  on  part  of  M'liich  he  built  an  eleganl 
residence  for  hia  son  Williiun,  and  left  the  retuaiader«| 
to  enlarge  the  library,  which  has  been  done. 

AARON  BURR'S  LEASES. 
In  the  closing  part  of  the  last  century,  Trinity  Church  I 
leaaed  to  one  Mr.  Morley  two  hundred  and  forty  lots  ' 
of  land,  in  the  location  now  known  as  the  vicinity  of 
Spring  Street  nnd  Varick.    Mr.  Morley,  failing  to  keep 
the    conditions   of  the    lease,  it    reverted  to   Trinity. 
Aaron  Burr  wits  then  a  memberof  the  legislature.    He  i 
VBS  appointed  chairman  of  a  committee  whose  business  ' 
it  was  to  examine  uito  the  a^air!)  of  Trinity  Church. 
That  corporation  can  legally  receive  an  income  from 
its  property  of  twelve   thousand    dollars.     Holding   a 
property  valued  by  no  one  at  lees  than  fifty  million'^  i 
and  exceeding  probably  a  hundred  millions  of  dollars,  I 
it  is  difficult  to  conceive  how  the  vestry  can  keep  their 
income  down  to  the  legal  mark.    No  inveetlgation  was 
made  by  Mr.   Burr's  commiltee,  hut'  Burr  came  into 
pos^iession  of  the  Morley  lease.     On    it   he  obtained 
thirty-eight     thousand    dollars    from    the    Manhattan 
Bank.     The  murder  of  Hamilton  so  incensed  the  peo- 
ple, that  Burr  had  to  flee  from  the  country.     He  sold 
bis  lease  to  Mr.  A-stor,  subject  to  the  Manhattan  Bank 
mortg.ige.     He  received  from  Mr.  Astor  about  thirty- 
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two  thousand  dollars.  Mr.  Astor  immediately  re-leased 
the  property  in  lots.  The  Morley  lease  waa  to  run 
until  1807.  Persons  who  took  the  Astor  leases  sup- 
posed that  they  took  them  for  the  full  term  of  the 
Trinity  lease.  Mr.  Astor  was  too  far-sighted  and  too 
shrewd  for  that.  Every  lease  he  gave  expired  in  18G4, 
leaving  him  the  reversion  for  three  years,  putting  hiia 
in  possession  of  all  the  buildings  and  improvements 
lade  on  the  lots,  and  giving  him  the  right  of  renewal. 
■"When  the  fact  was  discovered,  the  lessees  tried  to  buy 
from  Mr.  Astor  the  three  years'  reversion.  He  was, 
offered  as  high  as  a  thousand  dollars  a  lot.  He  refused 
all  offers  except  in  one  case,  which  I  shall  notice  in 
another  place.  Returning  from  his  exile,  Burr  at- 
lempted  to  regain  possession  of  the  property  that  he 
liad  sold  to  Mr.  Astor.  The  attempt  was  futile.  The 
legal  instruments  that  secured  the  property  were  too 
carefully  drawn,  and  Burr  abandoned  the  contest,  and 
died  in  poverty.  This  property  was  a  great  source  of 
wealth  to  Mr.  Astor. 


WILLIAM  B.  ASTOR. 

A  man  who  controls  fifty  millions  at  the  lowest  esti- 
mate, is  worlh  looking  at.  He  is  a  man  of  the  old 
school  in  all  his  tastes  and  habits. 
Me.  Astor  is  the  son  of  John  Jacob  Astor.  To  him 
JAhe  fame  and  fortune  of  his  father  have  been  intrusted. 
!e  is  about  seventy  years  of  age.  He  is  a  tall,  heavy- 
'built  man,  with  a  decided  German  look,  a  countenance 
blank,  eyes  small  and  contracted,  a  look  sluggish  and 
unimpassioned,  unimpressible  in  his  feelings,  taciturn 
Rnd  unsocial.     He  has  his  father's  ability  for  acquiring 
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property.    His  habits  are  very  simple,  and  mw 
life    uniform.     He  rises    early,    and   does   his    private 
correspondence  before  breakfast,  which  meal  he  takes 
at   nine    o'clock.     He    lives   in    Lafayette    Place,  and 
nsualiy  walks  down  to  his  office  in  the  morning.    Then 
is  nothing  about  him  to  attract  attention.     He  wouH 
not  be  distlngvii.shcd  from  the  crowd  anywhere.     In 
chnrch  he  might  be  taken  for  a  college  professor  ; 
'change,  for  a  merchant  who  had  very  little  interest  in  \ 
what  was  going  on.     He  belongs  to  a  race  of  mep-  | 
chants,  fast  dying  out  iu  the  city,  who  attend  to  theitJ 
own  business. 

MR.  ASTOR  AT  WORK. 

On  Prince  Street,  jnst  out  of  Broadway,  la  a  plain 
one-story  building,  looking  not  unlike  a  country  bank 
The  windows  are  guarded  by  heavy  iron  bars.     Hen 
Mr.  Astor  controls  his  immense  estate.    In  1846,  MrJ 
Astor  was  reputed  to  be  worth  five  millions.    His  uncle  ^ 
Henry,  a  celebrated  butcher  in  the  Bowery,  left  Uini' 
his  accumulated  wealth,  reaching  half  a  million.     Byj 
fortunate  investments,  and  donations  .from  his  fatherj 
he  is  now  supposed  to  be  worth  forty  millions.     Hisfl 
property  is  mostly  in  real  estate,  and  in  valuable  lease! 
of    property  belonging    to   Trinity    Church.     At   teiti 
o'clock  every  morning  Mr.  Astor  enters  bis  office.     It] 
consists  of  two  rooms.     The  first  is  occupied  by  hiai 
clerks.     His  sons  have  a  desk  on  either  side  of  the 
room.    In  the  rear  room,  separated  from  tlie  front  by 
folding  doors,  is  Mr.  Aster's  office.     It  is  plainly  and 
scantily  furnished,  but  it  is  open  to  everybody.     Oil 
entering  the  outer  office,  Mr.  Astor  is  plainly  in  sighVl 
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^_  decidi 

^Vin   hi 

^i      know 


'  Bitting  at  bis  table.  His  room  is  guarded  by  do  porter ; 
no  introduction  ia  necessary.    You  see  before  you  a 

rbeavy-moulded,  birge  man,  who  puts  on  no  airs,  asks  no 

^questions,  says  nothing  till  your  business  is  announced. 

pHe  hears  what  you  have  to  say,  and  in  the  fewest  pos- 
sible words  gives  you  an  answer.  To  annoy  him  with 
a  long    talk    is    simply   impossible.     He    is  curt  and 

I  decided,  and  is  as  clinry  of  his  words  as  he  is  of  bis  dol- 
He  knows  every  inch  of  real  estate  that  stands 

f-in  hia  name,  every  bond,  contract,  and  lease.  He 
knows  what  is  due  when  leases  expire,  and  attends 
personally  to  all  this  matter.     No  tenant  cjin  expend  a 

t  dollar,  or  put  in  a  pane  of  glass,  without  his  personal 
inspection.  His  father  sold  him  the  Astor  House  for 
the  8um  of  one  dollar.  The  lessees  are  not  allowed  to 
spend  one  cent  on  that  building  without  his  supervision 
and  consent,  unless  they  pay  for  it  themselves.  In  the 
upper  part  of  New  York  hundreds  of  lots  can  be  seen 
enclosed  by  dilapidated  fences,  dis6gured  by  rocks  and 
Vaste  material,  or  occupied  aa  gardens  ;  mostly  corner 
lots.  These  are  eligibly  located,  many  of  them  sur- 
rounded by  a  fashionable  population.  They  give  an 
untidy  and  bankrupt  appearance  to  the  upper  part  of 
the  city.  Mr.  Astor  owns  most  of  the«e  comer  lota.  He 
will  sell  the  centre  lots,  but  keeps  the  comers  for  a 
rise.  He  will  neither  sell  nor  improve  them.  Fre- 
quently men  call,  and  announce  some  great  improve- 
ment in  the  vicinity  of  his  up-town  property.  They 
are  about  to  build  a  church,  or  put  up  some  public 
institution,  and  ask  of  him  a  subscription.  He  usually 
gives  nothing.  He  knows  that  no  parties  can  improve 
the  centre  of  the  block  without  benefiting  the  comers- 
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He  knows  that  the  improvements  will  go  on  whett 
lie  gives  or  not     He  leaves  the  giving  to  others,  while  1 
he  enjoys  the  profit 

HIS  PUBLIC  SPmiT. 

He  is  very  unlike  hia  father.  He  has  none  of  the 
genial,  hearty,  and  contagious  vivacity  that  marked 
the  elder  Mr.  Astor.  He  has  none  of  that  love  of  trade 
and  enterprise  of  his  father.  He  aits  in  his  office,  wfiick 
ha.s  the  general  air  of  a  house  of  detention,  day  after 
day.  His  business  is  with  investments.  He  makes 
them  wisely,  and  quietly  waits  for  the  advance.  He  is 
Bombre  and  solitary,  dwells  alone,  and  mixes  little  with 
general  society.  He  is  liberal  on  special  occasions ; 
gives  little  to  general  charity,  abhors  beggars,  and  is  a 
man  with  whom  solicitors  do  not  care  to  waste  words. 
Politicians  cannot  bleed  him.  He  has  answered  hia 
father's  wishes  by  additions  to  the  Aator  Library,  and 
has  never  bound  himself  up  with  the  educational  or 
benevolent  enterprises  of  the  day.  Business  hours 
over,  he  locks  his  desk,  and  turns  from  his  office  into 
Broadway.  He  seldom  rides.  At  a  given  hour,  each 
afternoon,  he  can  be  seen  joining  the  up-town  throng 
on  the  pavement,  walking  towards  his  home. 

He  lives  in  princely  style  in  a  mansion  built  for  him 
by  liis  father,  adjoining  the  Aetor  Library.  He  is  very 
frugal  in  his  living,  rarely  touching  a  gloss  of  wine. 
During  the  season  he  gives  dinners  frequently  to  hia 
friends,  than  which  none  are  more  elegant  in  the  city. 
His  gold  plate,  servants  in  livery,  the  delicacies  of  tlte 
flea.son,  make  the  Astor  dinners  a  speciality  in  New 
York.     Mra  Astor  was  the  daughter  of  General  Ann- 
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strong,  Mr.  Madison's  Secretary  of  War.  She  is  one 
of  the  most  accomplished  and  benevolent  ladies  in 
the  city. 

The  Astors  in  their  style  of  business  conform  to  the 
honorable  rules  of  the  street.  They  buy  and  hold, 
aVays  accumulating,  never  S2lling.  In  the  upper 
part  of  New  York  they  keep  in  advance  of  specula- 
tion. No  speculator  goes  up  so  high  for  an  invest- 
ment, but  what  he  finds  the  Astors  in  advance.  *  Choice 
blocks  of  ground,  eligible  lots,  are  controlled  by  this 
wonderful  family.  If  boulevards  do  not  exist,  the 
Astors  know  how  to  have  them  created.  Their  prop- 
erty is  always  on  the  line  of  the  great  thoroughfares. 
In  the  upper  part  of  the  city  can  be  seen,  in  fashiona- 
ble localities,  large  tracts  of  unoccupied  .land.  Goats 
graze  on  them,  or  at  best,  market  sauce  is  raised, 
fences  are  down  or  dilapidated.  These  lands  belong 
to  the  Astors, — they  are  held  for  a  rise.  The  scrag- 
gling  look  of  upper  New  York  is  owing  to  the  same 
cause.  A  house  here  and  there, — a  small  row  of 
houses  in  the  center  of  a  street, — while  corner  lots  are 
vacant  every  where.  If  the  Astors  sell,  they  sell  in 
the  middle  of  the  block.  Every  course  of  brick  laid 
enhances  the  value  of  the  comera  Tell  Mr.  Astor 
that  you  are  going  to  build  a  church  in  upper  New 
York,  a  college,  or  a  public  institution,  that  such  im- 
provements will  add  to  the  value  of  his  property,  as 
he  is  a  large  owner  in  the  vicinity,  and  ask  him  to  give 
something  because  his  property  will  be  improved; 
and  the  sharp  twinkle  of  his  eye,  the  only  sign  of  ani- 
mation you  will  perceive  in  his  stolid  face,  will  inform 
yon  that  the  value  of  his  property  will  increase  if  he 
does  not  give. 


VI. 
•JAMES  FISK,  Jr. 

TRB  ABOHITBGT  OF  HX8  OWH  rOBTUinB.~«BT8  I7P  FOR  HIXSILF. — MR.  FUK 
AS  A  BUSlXRiS  MAH. — THB  OPERA  HOUSE.— TUB  SEPTEMBER  PA2II0.-*-RUH 
OM  THE  TERTH  RATIORAL  BARK. 

Not  more  than  once  in  half  a  century  does  a  man 
appear  upon  the  surface  with  the  characteristics  that 
mark  Mr.  Fisk.  He  had  no  compeer  in  his  gigantic 
schemes,  his  bold,  multitudinous,  and  successful 
operations,  in  the  executive  ability,  and  the  success 
that  at  one  time  attended  his  movementa  He  was 
influential  in  Wall  street,  and  more  feared  and  courted 
than  any  other.  Vanderbilt  alone  surpassed  him  in 
railroad  movements.  Some  of  his  financial  specula- 
tions astounded  the  age  and  shook  the  continent 
like  an  earthquake.  He  recently  came  to  the  sur- 
face, and  persons  asked  where  he  came  from,  and 
where  he  would  end ;  for,  like  Alexander,  his  ambi- 
tion was  to  be  unbounded. 

THE    ARCHITECT    OF   HIS   OWN   FORTUNE. 

Like  most  men  of  mark  in  Wall  Street  Mr.  Fisk's 
beginnings  were  small  They  were  quite  as  honorable 
as  were  those  in  trade,  in  speculation,  and  in  the  pro- 
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fessions  who  speak  of  Mr.  Fisk  as  a  peddler.  The 
same  charge  was  brought  against  John  Jacob  Astor. 
He  certainly  was  a  trader  in  a  very  small  way  when 
he  laid  the  foundation  of  his  gigantic  fortune.  Vander- 
bilt  has  not  been  taunted  as, a  poor  boy  trying  to  earn 
an  honest  living  by  sculling  passengers  from  Staten 
Island  to  New  York.  The  perpetuation  of  those  days 
in  the  bronze  testimonial  that  surmounts  the  Mammoth 
Depot  at  St.  John's  Park,  shows  that  the  Commodore 
is  rather  proud  of  his  exploits.  One  of  the  most  suc- 
cessful Presidents  of  a  New  York  bank  came  to  the 
city  as  a  poor  lad,  went  into  a  store  and  asked,  "Do 
you  want  a  boy  in  your  store,  sir?"  The  merchant 
was  rather  struck  with  the  lad,  and  said :  "  What  can 
you  do?"  ''I  can  do  anything,  sir,  tJbat  an  tonest  boy 
ought  to  do."  "  Take  these  boots  down  stairs  and  black 
them,  then,"  said  the  merchant.  He  soon  returned 
with  the  boots  polished.  The  merchant  was  gratified 
with  the  promptness  of  the  boy  and  said :  "  You  have 
done  that  job  very  well."  ''Yes  sir,"  was  the  response, 
"my  mother  told  me  to  do  everything  that  I  did  well." 
Both  the  merchant  and  the  then  poor  lad  are  residing 
in  New  York.  Webster  boasted  that  the  first  money 
he  ever  had  he  earned  by  working  on  a  farm,  and  in- 
vested  it  in  a  cotton  pocket  handkerchief,  on  which 
was  printed  the  Constitution  of  the  United  States. 
There  was  too  much  poverty  in  his  father's  household 
to  indulge  him  in  the  luxury  of  a  candle.  By  the 
light  of  a  pine-knot,  which  blazed  on  the  hearth,  he 
committed  that  immortal  instrument  to  memory.  Mr. 
Fisk  shares  the  hongr  in  common  with  many  eminent 
men  in  this  country  by  working  his  way  through  great 
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difficulties  by  tact,  industry,  and  indomitable  perse- 
verance, to  the  place  he  holds  among  the  financiers  of 
the  day. 

SETS  UP  FOR  HIMSELF. 

Mr.  Fisk  was  near  thirty -five  years  of  age.  He  was 
born  in  a  small  town  in  Vermont,  near  Brattleboro. 
His  attention  was  early  called  to  the  want  of  taste  dis- 
played by  country  dealers  in  the  selection  of  their 
goods.  It  occurred  to  him  that  a  large  business  might 
be  created  by  seleQting  with  taste  and  judgment  goods 
that  were  salable  outside  the  great  marts  of  trade.  Be- 
ginning in  a  small  way,  his  business  grew  on  his  hands. 
He  met  the  exigency  in  the  same  style  that  he  runs 
the  Erie  road,  and  handles  millions  at  the  Stock  Board. 
He  secured  himself  a  wagon  of  great  beauty,  and  at- 
tached to  it  four  horses,  that  for  spirit  and  equipage 
could  not  be  excelled.  With  this  team,  loaded  with 
goods,  he  traveled  from  point  to  point,  creating  great 
excitement  wherever  he  went  His  goods  were  se- 
lected with  such  taste  and  judgment,  he  was  so  square 
in  his  dealings,  reasonable  in  his  trade,  and  so  ener- 
getic and  enthusiastic,  that  his  own  sanguine  expecta- 
tions were  more  than  realized.  He  was  prompt  in  his 
engagements  and  payments,  and  showed  such  tact  and 
energy  as  to  arrest  the  attention  of  leading  merchants 
in  New  York  and  Boston.  He  was  offered  the  posi- 
tion of  salesman  in  the  house  of  Jordon,  Marsh  &  Co., 
in  the  latter  city.  He  entered  upon  his  duties  with 
industry,  and  soon  placed  himself  at  the  head  of  the 
establishment  as  the  best  salesman  in  or  out  of  the 
store.  It  was  but  a  short  time  before  he  was  admitted 
to  a  partnership.     His  executive  ability  and  far-sight- 


MR,  F2SK  AS  A  BUSINESS  MAX.  107 

edness  found  here  a  fitting  field  for  their  operation. 
On  the  breaking  out  of  the  war  he  secured  seveml 
large  government  contracts,  and  brought  to  his  house 
the  specialty  in  woolen  goods  which  have  given  it  so 
much  celebrity.  He  secured  all  the  mills  that  could 
be  obtained  in  New  England,  an^  set  them  running. 
While  others  were  croaking  over  the  condition  of  the 
country  and  expecting  universal  ruin,  Mr.  Fisk  was 
laying  the  foundation  for  an  extensive  business  and  a 
colossal  fortune.  He  purchased  a  patent  in  connection 
with  the  woolen  manufacture  that  has  proved  im- 
mensely valuable.  His  possession  was  contested.  It 
was  thrown  into  court,  and  he  followed  the  case  from 
court  to  court,  and  from  district  to  district,  at  immense 
cost,  and  beat  his  opponents  at  each  point.  In  1868 
he  became  a  member  of  the  Erie  Board  of  Directors. 
On  the  retirement  of  the  then  President,  Mr.  Jay  Gould 
became  President  of  the  road,  and  Mr.  Fisk  Comptrol- 
ler, which  oflBce  he  still  holds. 

MB.  FISK  AS  A  BUSINESS  MAN. 

Mr.  Fisk  appeared  in  Wall  Street  as  an  assistant  of 
Daniel  Drew.  He  was  noted  for  the  sharp,  decisive, 
energetic  manner  in  which  he  performed  his  work.  To 
transact  Mr.  Drew's  stock  business  would  have  been 
quite  enough  for  an  ordinary  man,  but  Mr.  Fisk  was 
not  satisfied  with  this  labor.  He  made  himself  master 
of  the  Narragansett  Steamship  Company.  This  com- 
pany had  two  boats  which  cost  three  millions.  After 
losing  a  great  deal  of  money  the  company  failed.  In 
one  year  after  he  took  possession  Mr.  Fisk  changed  the 
entire  aspiect  of  things,  made  it  a  paying  line  and  the 
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mosE  popular  route  in  the  world.  He  could  have  run 
twenty  steamboat  companies  aa  well  as  one.  He  lias 
a  gystcniatic  mode  of  doing  business.  Under  him 
every  department  has  a  head  which  is  made  responsi- 
ble for  all  that  pertains  to  it.  Every  day  reports  were 
made  of  the  exact  working  of  every  department,  and 
by  havingaBureauotMauiigemeut  he  was  able  to  carry 
ou  many  gigantic  enterprises  at  the  same  time.  His 
own  work  was  done  up  daily  before  he  left  the  office. 
Every  account  was  audited,  every  bill  was  considered, 
every  letter  answered.  The  desk  was  cleared  for  the 
next  day's  work,  if  he  had  to  remain  till  morning. 

He  was  Vice-President  of  the  Erie  Road  as  well  aa 
Comptroller.  He  found  the  road  in  the  worst  possible 
condition.  The  stations  were  dilapidated,  the  road- 
bed out  of  repair,  the  rails  broken  and  ruinous.  The 
locomotives  worn  out  were  behind  the  times,  and  in- 
sufficient for  the  work.  The  cars  were  a  reproach,  and 
all  the  equipments  out  of  order.  A  change  was  imme- 
diately introduced.  From  $8,000  to  $10,000  were  ex- 
pended on  each  locomotive,  and  he  put  320  of  them 
on  the  road-  Palace  cars  were  introduced,  and  by  the 
purchase  of  the  Atlantic  and  Great  Western  Railway 
passengers  are  caixied  from  New  York  to  St,  Louis 
without  change  of  cars.  The  road-bed  was  put  in  com- 
plete repair.  Six  hundred  tons  of  steel  rail  were  laid 
down,  and  connecting  lines  and  feeders  opened  on  all 
the  route.  Docks  were  built,  and  a  new  ferry,  con- 
necting Jersey  City  with  New  York.  Station  houses 
were  erected,  and  the  whole  line  put  in  complete  work- 
ing order.  The  great  ambi  tion  of  Mr.  Fisk  was  to  place 
Erie  stock  at  par  and  have  it  pay  a  dividend.     He  pur- 
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chased  a  coal  mine,  which  supplies  the  entire  road  with 
coal  at  a  saving  of  a  hundred  per  cent  A  valuable 
mine  of  bituminous  coal,  which  is  burned  on  the  road,  * 
yields  500  tons  of  coal  a  day.  Two  rolling-mills  are 
kept  constantly  in  use  rolling  rails  for  the  Erie 
road.  Believing  expresses  to  be  a  monopoly  that  the 
road  should  enjoy,  he  has  inaugurated  thirteen  express 
companies,  under  the  direction  of  the  road,  which  are 
doing  a  most  successful  businesa  He  has  placed  first- 
class  boats,  built  to  run  on  the  Sound,  to  convey  pas- 
sengers to  Long  Branch  during  the  summer.  These 
boats  are  fitted  up  with  all  the  comforts  and  elegance 
of  a  hotel.  Parties  can  be  accommodated  with  rooms 
for  the  d^y,  and  with  a  restaurant,  comprising  all  the 
luxuries  of  the  season.  A  pavillion,  600  feet  long,  has 
been  erected  at  the  Branch  for  the  temporary  accom- 
modation of  visitora  He  handled  these  gigantic  and 
varied  enterprises  with  all  the  ease  with  which  he 
(irove  his  team  on  Central  Park. 

PERSONAL  TRArrS. 

There  are  but  few  men  in  the  country  that  possess 
the  executive  ability  that  marked  Mr.  Fisk's  operations. 
He  was  methodical  in  his  business,  and  was  far-seeing, 
quick  in  forming  his  conclusions  and  taking  his  posi- 
tion. He  came  to  his  office  at  9i  in  the  morning 
with  the  promptness  of  a  patrolman  on  his  beat.  He 
took  oS  his  coat  and  was  prepared  for  his  day's  work. 
There  were  sixteen  apartments  in  the  Central  Office, 
and  by  the  side  of  his  chair  were  16  telegraph  wires, 
8o  that  he  could  call  any  person  into  his  presence  whom 
he  wished  to  see.     Telegraphic  communication  with 
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every  station  on  the  Erie  Road  is  complete.  Jei-sey 
City  and  Wall  Street  are  aJso  connected  with  the 
'OITice.  Letters  are  read  the  firat  thing  in  the  morning 
and  answers  dictated.  It  is  no  uncommon  thing  for 
Mr.  Fisk  to  dictate  tliree  letters  at  one  time.  The 
Treasurer  is  then  called  in,  and  by  the  aid  of  the  tele- 
graph the  financial  arrangements  are  made  for  the  day. 
He  requires  all  reports  from  every  employee  of  the 
Road  to  be  made  to  him  in  writing.  If  a  messenger  is 
sent  to  Jersey  City  on  an  unimportant  matter,  he  must 
report  in  writing.  He  examines  and  pays  all  the  billa 
of  the  department.  lie  iVmnd  a  systematic  course  of 
thieving  on  the  road;  this  he  broke  up,  and  dismissed 
all  employees  engaged  in  it.  Several  partioH  have  re- 
turned to  the  Road  from  $1,000  to  $5,000  fraudulently 
obtaiuetL  Mr.  Fisk  remains  in  his  office  till  five  at 
night.  He  leaves  and  returns  at  seven.  Letters  and 
telegrams  are  placed  before  him  received  at  the  latest 
minute,  which  he  examines.  A  half  an  hour  usually 
suffices.  If  .the  business  is  not  done  in  that  time,  he 
remains  until  it  is  completed.  He  carries  a  small 
memorandum  in  his  pocket,  in  which  he  notes  in  the 
morning  the  things  to  be  attended  to.  After  the  desk 
has  been  swept  and  the  business  concluded,  he  exam- 
ines this  memorandum,  lest  something  should  have 
been  forgotten.  His  room  is  guarded  by  ushers.  He 
has  two  or  three  confidential  employees  with  him  con- 
stantly. All  who  seek  his  presence  have  admission  to 
the  anteroom.  Here  a  card  is  sent  iu,  with  the  name 
and  business  of  the  caller.  If  it  is  a  general  matter 
he  does  not  see  the  visitor,  but  sends  him  to  the  spe- 
cial Department  where  the  business  belongs.     If  the 
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visitor  wishes  an  interview,  one  of  his  private  clerks 
ascertains  the  nature  of  the  businesa  Thesfe  interviews 
generally  are  very  short  when  parties  are  admitted. 
The  "rushing  tide  of  business,  clerks  coming  in  from 
every  direction,  inquiries  made,  orders  given,  answers 
dictated,  calls  on  Mr.  Fisk  from  every  direction,  notify 
the  visitor  to  -be  brief.  If  this  does  not  suffice,  Mr, 
Fisk  has  a  way  of  gathering  up  his  papers  and  calling 
the  attention  of  employees  to  unfinished  matters.  He 
is  very  popular  with  all  who  approach  him.  There  is 
an  enthusiasm  about  him  that  is  sympathetic.  A  man 
of  few  words,  he  is  courteous  and  affiible,  and  would 
receive  the  captain  of  a  coal-barge  with  as  much 
kindness  as  he  would  the  president  of  a  bank.  He  is 
very  witty,  and  has  fine  spirits,  and  when  he  has  over- 
come an  opponent,  his  constant  quotation  is,  "  He  has 
gone  where  the  woodbine  twineth."  As  Comptroller, 
he  has  to  audit  all  the  accounts  and  examine  all  the 
items,  before  a  bill  is  paid.  His  memory  \s  very  won 
derful,  and  he  will  detect  in  an  instant  any  improper 
charge  or  an  item  once  paid.  He  is  very  social  and 
genial  But  he  allows  no  familiarity,  even  with  his 
most  intimate  friends,  in  the  business  of  his  office. 
Relatives,  and  his  most  intimate  associates,  must  do  the 
duty  required  of  them,  or  leave. 

The  charities  of  Mr.  Fisk  are  very  large,  for  he  is 
liberal  and  large  hearted.  He  does  not  give  indis- 
criminately. He  heard  of  a  poor  man  in  his  neighbor- 
hood who  had  been  injured,  and  whose  family  were 
in  want  By  the  hands  of  a  clerk  he  sent  a  liberal 
sum,  and  gave  orders  that  a  weekly  allowance  should 
be  paid  till  the  man  was  able  to  resume  his  work.     He 
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testa  liis  employees,  and  is  not  afraid  to  give  tbem  a 
handsome  gratuity  when  they  evidently  try  to  serve  the 
Company.  He  is  a  very  fast  friend,  and  does  not  forget 
the  companions  of  his  humbler  days.  For  those'who 
try  to  wrong  him,  defraud  him,  or  circumvent  him,  he 
has  no  mercy.  He  is  very  abstemious  iu  his  habits. 
When  it  was  known  that  he  had  been  elected  Colonel 
of  the  Ninth  Regiment,  hia  enthusiasm  and  liberality 
were  so  conspicuous  that  throe  Colonels  of  different 
Regiments  offered  to  resign  in  his  favor  if  he  would 
accept  the  positions  they  held.  He  has  the  talent  of 
surrounding  himself  by  able  men,  and  of  infusing  his 
own  spirit  into  them.  In  the  multitude  of  lawsuits  in 
which  he  has  been  involved  since  his  connection  with 
the  Erie,  he  has  made  himself  in  each  case  master  of 
the  situation.  One  of  the  leading  lawyers  of  the  city 
has  pronounced  Mr.  Fisk  the  ablest  man  of  the  age. 
In  every  instance  where  his  suggestions  have  been 
carried  out,  he  has  been  successful.  Genial,  jovial, 
eminently  social  in  his  tendencies,  he  is  a  mnrtinet  in 
hia  office.  He  pays  for  the  best  talent,  and  requires 
to  be  well  served.  In  his  official  relations  to  men  be 
bears  himself  as  Frederick  the  Great  did  to  his  boort 
companions  when  the  death  of  his  father  was  announced 
to  him: — "No  more  fooling,  I  am  Emperor." 

THE  OPERA  HOUSE. 

The  Erie  road  outgrew  its  down  town  offices.  The 
management  wanted  all  departments  under  one  roof. 
Mr.  Fisk  was  satislied  that  the  railroad  business  would 
be  carried  on  in  the  upper  part  of  the  city.  Pike's 
opera  house  arrested  his  attention.  Far  up  town  now, 
it  would  soon  lie  the  center  of  trade.     Nearly  all  the 
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offices  and  clerks  of  the  road  lived  np  town.  The 
telegraph  would  connect  the  managing  office  with 
every  part  of  the  road.  Jersey  City,  and  the  statiun 
at  Twenty-third  street,  wore  brought  near  together  by 
the  new  ferry.  Mr.  Fisk  owns  the  opera  house — he 
bought  it  as  an  investment.  The  Erie  company  are 
his  tenants.  The  great  halls  and  vestibules  were  fitted 
up  in  fine  style  for  offices ;  the  plan  was  drawn  by  Mr. 
Fisk,  and  a  more  elegant  suite  of  offices  do  not  exist 
in  the  city.  The  i\;hole  business  of  the  road  is  under 
one  roof.  The  offices  are  fitted  up  in  sumptuous  style, 
and  are  in  complete  order.  The  ceilings  are  exquisitely 
painted,  and  comfort  and  elegance  abound.  The  em- 
ployees are  furnished  with  a  dinner  in  the  head  quar- 
ters, and  no  one  leaves  till  the  day's  work  is  complete. 
The  theatre  in  the  opera  house  is  run  by  Mr.  Fisk,  at 
a  profit  of  $1,000  a  night 

THE  SEPTEMBER  PANIC. 

In  Wall  street,  Mr.  Fisk's  name  will  ever  be  associ- 
ated with  the  gold  panic  of  the  24th  of  September, 
1869,  which  I  have  described  elsewhere.  If  he  was 
not  the  originator,  he  was  the  boldest  of  the  operators, 
or  conspirators,  as  they  are  called  on  the  street.  The 
history  of  that  dark  day  will  never  probably  be  fairly 
written.  The  Combination,  having  locked  op  green- 
batiks,  tightened  the  money  market  to  the  very  verge 
of  universal  ruin,  controlling  over  two  hundred  mil- 
lions in  gold,  the  clique  were  ready  for  the  attack. 
Parties  were  sent  to  the  Gold  Room  to  raise  the  price. 
Amid  the  wildest  excitement,  gold  reached  ICO. 
Three  classes  were  engaged  in  the  work.     One  class. 


PERSONAL  TRAITS. 


tests  liis  employees,  and  is  not  afraid  to  give  them  a 
handsome  gratuity  when  they  evidently  try  to  serve  the 
Company.    He  is  a  very  fast  friend,  and  does  not  forget 
the  companions  of  his  humbler  days.     For  those'who  I 
try  to  wrong  him,  defraud  him,  or  circumvent  him,  he,  \ 
has  no  mercy.     Ho  is  very  abstemious  in  his  habits.    , 
When  it  was  known  that  he  had  been  elected  Colonel  i 
of  the  Ninth  Regiment,  his  enthusiasm  and  hberality 
were  so  conspicuous  that  three  Colonels  of  different  ', 
Regiments  offered  to  resign  in  his  favor  if  he  would 
accept  the  positions  they  held.     He  has  the  tident  of 
surrounding  himself  by  able  men,  and  of  infusing  hia 
own  spirit  into  them.     In  the  multitude  of  lawsuits  in 
which  he  has  been  involved  since  his  connection  with 
the  Erie,  he  has  made  himself  in  each  case  master  of 
the  situation.     One  of  the  leading  lawyers  of  the  city 
has  pronounced  Mr,  Fisk  the  ablest  man  of  the  age. 
In  every  instance  wliere  his  suggestions  have  been 
carried  out,  he  has  been  successful.     Genial,   jovial, 
eminently  social  in  his  tendencies,  he  is  a  martinet  in 
his  oiEce.     He  pays  for  the  best  talent,  and  requires 
to  be  well  served.     In  his  official  relations  to  men  he 
bears  himself  as  Frederick  the  Great  did  to  his  boort 
companions  when  the  death  of  his  father  was  announced 
to  him: — "No  more  fooling,  I  am  Emperor." 

THE  OPEIIA  HOUSE. 

The  Erie  road  outgrew  its  down  town  offices.  The 
management  wanted  all  departments  under  one  roof. 
Mr.  Fisk  was  satislied  that  the  railroad  business  would 
be  carried  on  in  the  upper  part  of  the  city.  Pike'a 
opera  house  arrested  his  attention.  Far  up  town  now, 
it  would  soon  be  the  center  of  trade.     Nearly  all  the 
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offices  and  clerks  of  the  road  lived  up  town.  The 
telegraph  would  connect  the  managing  office  with 
every  part  of  the  road.  Jersey  City,  and  the  station 
at  Twenty-third  street,  were  brought  near  together  by 
the  new  ferry.  Mr.  Fisk  owns  the  opera  house — he 
bought  it  as  an  investment.  The  Erie  company  are 
his  tenants.  The  great  halls  and  vestibules  were  fitted 
up  in  fine  style  for  offices ;  the  plan  was  drawn  by  Mr. 
Fisk,  and  a  more  elegant  suite  of  offices  do  not  exist 
in  the  city.  The  w,hole  business  of  the  road  is  under 
one  roof  The  offices  are  fitted  up  in  sumptuous  style, 
and  are  in  complete  order.  The  ceilings  are  exquisitely 
painted,  and  comfort  and  elegance  abound.  The  em- 
ployees are  furnished  with  a  dinner  in  the  head  quar- 
ters, and  no  one  leaves  till  the  day's  work  is  complete. 
The  theatre  in  the  opera  house  is  run  by  Mr.  Fisk,  at 
a  profit  of  $1,000  a  night 

THE  SEPTEMBER  PANIC. 

In  Wall  street,  Mr.  Fisk's  name  will  ever  be  associ- 
ated with  the  gold  pahic  of  the  24th  of  September, 
1869,  which  I  have  described  elsewhere.  If  he  was 
not  the  originator,  he  was  the  boldest  of  the  operators, 
or  conspirators,  as  they  are  called  on  the  street  The 
history  of  that  dark  day  will  never  probably  be  fairly 
written.  The  Combination,  having  locked  up  green- 
backs, tightened  the  money  market  to  the  very  verge 
of  universal  ruin,  controlling  over  two  hundred  mil- 
lions in  gold,  the  clique  were  ready  for  the  attack. 
Parties  were  sent  to  the  Gold  Room  to  raise  the  price. 
Amid  the  wildest  excitement,  gold  reached  IGO. 
Three  classes  were  engaged  in  the  work.     One  class, 
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tests  his  employees,  and  is  not  afraid  to  give  them  a  \ 
handsome  gratuity  when  they  evidently  try  to  serve  the  I 
Company.     He  is  a  very  fast  friend,  and  does  ntit  forget ,  1 
the  companions  of  his  humVilcr  days.     For  those'who  ■ 
try  to  wrong  him,  defraud  him,  or  circumvent  him,  he  i 
has  no  mercy.     He  is  very  abstemious  in  his  habit& 
When  it  was  known  that  he  had  been  elected  Colonel  \ 
of  the  Ninth  Regiment,  bis  enthusiasm  and  liberality 
were  so  conspicuous  that  three  Colonels  of  diiferent 
Regiments  offered  to  resign  in  his  favor  if  he  would 
accept  the  positions  they  held.     He  has  the  talent  of 
surrounding  himself  by  able  men,  and  of  infusing  his 
own  spirit  into  them.     In  the  multitude  of  lawsuits  in 
which  he  has  been  involved  since  his  connection  with 
the  Erie,  he  has  made  himself  in  each  case  master  of 
the  situation.     One  of  the  leading  lawyers  of  the  city 
has  pronounced  Mr.  Fisk  the  ablest  mau  of  the  age. 
In  every  instance  whore  his  suggestions  have  been 
carried  out,  he  has  been  successful.     Genial,   jovial, 
eminently  social  in  his  tendencies,  he  is  a  martinet  in 
his  office.     He  pays  for  the  best  talent,  and  requires 
to  be  well  served.     In  his  official  relations  to  men  he 
bears  himself  as  Frederick  the  Great  did  to  his  boofl 
companions  when  the  death  of  his  father  was  announced 
to  him: — "No  more  fooling,  I  am  Emperor." 

THE  OPERA  HOUSE. 

The  Erie  road  outgrew  its  down  town  offices.  The 
management  wanted  all  departments  under  one  roof. 
Mr.  Fisk  was  satisfied  that  the  railroad  bu.siness  would 
be  carried  on  in  the  upper  part  of  the  city.  Pike's 
opera  house  arrested  his  attention.  Far  up  town  now, 
it  would  soon  be  the  center  of  trade.     Nearly  all  the 
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■offices  and  clerks  of  the  road  lived  up  town.     The 
'  telegraph  would   connect   the    managing   office  with 
every  part  of  llie  road.     Jersey  City,  and  tlic  station 
at  Twenly-third  street,  were  brought  near  together  by 
I  the  new  ferry,     Mr.  Fisk  owns  the  opera  house — he 
,  bought  it  as  an  investment.     The  Erie  company  ai"e 
,  his  tenants.     The  great  halls  and  vestibules  were  fitted 
np  in  fine  style  for  offices ;  the  plan  was  drawn  by  Mr. 
Fisk,  and  a  more  elegant  suite  of  offices  do  not  exist 
in  the  city.     The  w:hole  business  of  the  road  is  under 
one  roof     The  offices  are  fitted  up  in  sumptuous  style, 
and  are  in  complete  order.    The  ceilings  are  exquisitely 
painted,  and  comfort  and  elegance  abound.     The  em- 
ployees are  furnished  with  a  dinner  in  the  head  quar- 
ters, and  no  one  leaves  till  the  day's  work  is  complete. 
The  theiiire  in  the  opera  house  is  run  by  Mr.  Fisk,  at 
,  a  profit  of  $1,000  a  night. 

Tire  SEPTEMBER  PANIC. 
In  Wall  streel,  Mr.  Fisk's  name  will  ever  be  associ- 
l  ated  with  the  gold  panic  of  the  24th  of  September, 
I  1869,  which  I  have  described  elsewhere.     If  he  was 
'  not  the  originator,  he  was  the  boldest  of  the  operators, 
or  conspirators,  as  they  are  called  on  the  street.     The 
history  of  that  dark  day  will  never  probably  be  fairly 
written.     The  Combination,  having  locked  up  green- 
k  backs,  tightened  the  money  market  to  the  very  verge 
tof  universal  ruin,  controlUng  over  two  hundred  mil- 
lions in  gold,  the  clique  were  ready  for  the  attack. 
Parties  were  sent  to  the  Gold  Room  to  raise  the  price. 
Amid    the   wildest    excitement,    gold    reached    ICO. 
I  Three  classes  were  engaged  in  the  work.     One  cla.ss, 
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reguLir  brokers,  who  really  believed  their  employers 
would  take  the  gold  and  make  good  their  contracts. 
Some  were  tools,  who  only  did  the  bidding  of  their 
masters.  A  third  class  were  men  without  repute,  with- 
out honor,  without  principle,  without  money.  This 
class  kept  up  the  clamor  of  bidding  IGO,  when  gold 
was  selling  at  145.  They  said  they  were  doing  the 
will  of  their  masters.  What  portion  of  gold  could  be 
sold  as  it  was  going  down,  the  clique  threw  oflF  of  their 
hands.  Honest  men  met  their  contracts  and  were 
ruined.  The  principal  actors  in  the  transaction  denied 
that  they  knew  the  buyers,  or  ordered  the  purchases. 
When  the  buyers  were  sought  for,  they  were  not  to 
be  found,  or  they  had  failed.  Men  without  a  dollar 
at  their  back,  bought  millions  on  millions  of  gold  on 
Thursday  and  Friday  during  the  panic.  They  had 
not  money  enough  to  buy  a  load  of  coal,  yet  they  had 
ability,  as  the  agents  of  others,  to  cripple  one-half  the 
Board  of  Brokers,  to  stagger  the  Banks,  carry  down 
some  of  the  oldest  and  heaviest  houses,  and  ruin 
hundreds  of  thousands.  Parties  in  this  matter  kept 
their  contracts  when  it  was  to  their  interest  to  do  so, 
and  repudiated  them  when  against  them.  The  whole 
street  reeled.  Few  bankrupts  were  reported,  for 
everybody  was  involved.  Private  settlements  were 
made,  compromises  effected,  and  the  matter  healed  as 
best  it  might  be.  The  brokers,  whose  headquarters 
were  the  centre  of  the  clique,  and  who  were  supposed 
to  be  the  main  agents  of  the  panic,  dictated  their  own 
terms  of  settlement.  Parties  were  glad  to  settle  any- 
how. They  took  what  they  could  get  A  few  were 
paid  in  full.  Others  received  a  small  percentage,  and 
were  glad  to  get  that. 


BUS  OS  TUEJ-ENTH  NATIONAL  BANK. 


RUN  ON  THE  TENTH  SATIOXAL  BANK. 

Mr.  Fisk's  connection  with  this  bank,  and  his  sup- 
posed control  over  its  funds,  led  to  one  of  the  most 
extraordinai-y  runs  on  the  bank  that  has  been  known 
for  a  quarter  of  a  century.  The  bank  was  known  to 
be  the  favorite  depository  of  leading  speculators.  The 
house  referred  to  above,  as  being  the  centre  of  the 
clique  who  run  up  gold,  had  large  deposits  in  the 
bank.  The  men  charged  with  conspiring  to  produce 
the  panic,  had  become  largely  interested  in  the  stock 
of  the  bank,  and  as  every  one  supposed,  would  con- 
trol its  funds  for  purposes*  of  speculation.  Mr,  Dick- 
inson, President  of  the  Bank,  kept  his  place  at  the 
head  of  the  institution,  to  protect  the  interests  of  de- 
positors and  stock-holdera  who  were  not  in  the  ring. 
The  bank  opened  at  the  usual  time,  ten  o'clock.  All 
sorts  of  rumors  were  in  circulation  the  day  and  night 
before,  in  regard  to  the  raanagenient,  the  solvency, 
and  the  funds  of  the  bank.  The  doors  were  hardly 
opened  before  the  banking-room  was  crowded.  It 
was  evident  that  the  excited  crowd  was  anxions  to 
draw  money  out  of  the  bank.  Checks  were  certified 
and  were  immediately  presented  for  payment.  The 
building  on  the  outside  was  besieged  by  a  groat  crowd 
of  persons  unable  to  get  in.  As  cu.stomer  after  cus- 
tomer came  out  with  his  hands  full  of  greenbacka, 
anxious  inquiries  were  made  as  to  the  look  of  things 
inside.  The  loans  of  the  bank  were  on  call  chiefly, 
and  were  immediately  called  in.  Greenbacks  were 
piled  upon  the  couuter  like  a  hay -stack.  Every  check 
was  paid  as  presented,  and  no  questions  asked.     At 
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three  o'clock  the  doors  of  the  bank  could  have  been 
lawfully  closed  till  the  next  day.  But  the  bank  held 
on  its  way,  paying  check  after  check,  till  the  last  cus- 
tomer presented  his  voucher  at  half  after  five.  Mr. 
Dickinson  then  went  to  the  door.  He  looked  on  t'le 
crowd  numbering  five  hundred  persons, — on  the  side- 
walk, in  the  street,  on  the  railing,  in  the  side-street, 
everywhere.  He  announced  that  the  bank  had  con- 
tinued business  from  three  until  half  after  five,  paying 
every  check  that  was  presented,  and  ready  to  pay 
more.  He  invited  any  of  the  crowd  who  wished  their 
money  to  come  in  and  get  it.  A  few  accepted  the  in- 
vitation. The  great  mass  when  they  found  they  could 
get  their  money,  did  not- want  it,  and  walked  away. 
During  the  panic,  the  bank  paid  70  per  cent,  on  all  its 
indebtedness  in  greenbacks.  The  heroism  and  finan- 
cial skill  of  the  president  and  officers  of  the  bank 
saved  the  city  from  general  disaster.  Had  the  Tentli 
National  yielded,  there  would  have  been  a  run  on 
every  bank  in  the  city  the  next  day,  and  the  conse- 
quences would  have  been  fearful.  The  promptness 
with  which  the  bank  met  all  the  calls  made  upon  it, 
like  the  bugle-call  to  panic-stricken  troops,  recalled 
confidence,  and  restored  quiet  to  the  street. 

During  the  excitement,  one  or  two  incidents  oc- 
curred rather  interesting.  A  stranger  pressed  his  way 
through  the  crowd,  reaching  the  door  of  the  presi- 
dent, and  asked  for  that  officer.  Mr.  Dickinson  an- 
nounced himself  as  the  party  sought  for.  The  stran- 
ger hailed  from  St.  Louis.  He  said  he  had  heard  of 
the  panic,  and  came  down  to  see  it.  As  a  general 
thing,  he  did  not  think  much  of  panics.     He  believed 
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they  origiDated  in  ignorance,  and  bad  seldom  a  good 
foundation.  He  took  from  hia  pocket  a  roll  of  bills 
amounting  to  $40,000,  and  offered  them  to  the  bank 
to  meet  the  crisis,  if  the  sum  would  do  any  good.  Mr. 
Dickinson  declined  the  courteous  offer,  grateful  for  the 
expression  of  confidence. 

When  the  run  was  at  its  height,  a  customer  came  in, 
well-known  to  the  president,  and  nervously  inquired 
how  matters  stood.  ''All  square,"  said  the  frank  and 
hearty  president.  "  I  have  $40,000  in  your  bank,  all 
the  money  I  own  in  the  world.  I  drew  a  check  this 
morning  intending  to  draw  it  out.  I  know  you  are  in 
trouble,  and  I  do  not  want  to  increase  it.  If  you  say 
it  is  all  right,  I  will  let  the  money  stay,  for  I  have 
great  confidence  in  you."  He  received  the  assurance, 
and  went  his  way.  Later  in  the  day,  he  appeared 
again  at  the  bank,  and  said:  "Mr.  President,  $8,000 
of  that  money  on  deposit  is  trust  money;  $32,000  ia 
mine.  If  you  will  allow  me  to  draw  out  that  trust 
money,  for  I  never  should  forgive  myself,  if  that  were 
lost,  I  will  let  my  own  remain  in  the  bank."  This  was 
done.  The  next  day  he  brought  back  the  $8,000  and 
deposited  it  in  the  bank.  A  large  number  of  others 
who  had  yielded  to  the  panic  wished  to  re-open  ac- 
counts, but  they  were  refused,  the  president  stating 
that  he  did  not  wish  to  go  through  that  excitement  a 
aecond  time. 

Mr.  Callendcr,  the  Bank  Examiner,  said  there  was 
not  a  bank  in  the  city  sounder  than  the  Tenth  Nation- 
al, and  scarcely  three  that  could  have  stood  the  sud- 
1  made  upon  it,  and  come  out  with  such  hom 
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This  remarkable  man  was  bom  on  Staten  Island. 
He  started  life  a  penniless  boy,  with  a  strong  arm  and 
resolute  heart  The  bronze  memorial  of  the  great  sta- 
tion house  in  St.  John's  Park  contains  no  prouder 
souvenier  of  the  Commodore  than  that  portion  which 
represents  him  as  a  resolute  lad,  pushing  his  ferry-boat 
from  the  beach  of  Staten  Island,  rowing  his  passengers 
to  New  York,  and  collecting  his  first  earnings  from  his 
patrona  He  began  life  poor,  but  with  his  first  freight 
'  he  adopted  the  cash  principle,  on  which  he  transacts 
his  gigantic  business.  In  his  heaviest  transaction  he 
pays  cash  for  everything.  With  eighty  millions  at  his 
command  he  can  purchase  a  controlling  interest  in  any 
road  or  stock  he  pleases.  He  has  given  his  name  to 
the  great  stocks  of  the  exchange.  If  he  wishes  a  rise 
he  buys  up  all  that  is  offered;  if  he  wishes  to  break 
the  market  he  has  only  to  throw  his  stocks  on  it  and 
the  work  is  done.  He  is  admitted  to  be  a  man  of  sur- 
passing executive  ability,  one  of  the  boldest  and  most 

successful  operators  in  the  country.     He  took  Harlem 
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Irhen  it  was  a  stench  iii  the  public  nostrils  and  made 
t  a  road  of  value. 


I 

^r  VANBERBILT  AND  COLLINS. 

^K       The  Commodore's  word  is  as  good  as  his  boud  when 
^B'  it  is  fairly  given.     lie  is  equally  exact  in  fiilfiUiiig  his 
^B  threats.     lie  thought  himself  wronged  in  the  Schuyler 
^K  frauds — he  took  a  vow  that  he  would  be  paid  one  hun- 
^1  dred  ceuts  on  the  dollar.     He  pursued  his  purpose  for 
Hrjears  with  the  instinct  of  an  Indian.     He  attained  his 
end  at  the  last.    lie  built  a  fine  ocean  sleamsliip.   Col- 
lins' line  was  then  in  its  glory.     Collins  was  suljsidized, 
haughty  and  imperious.     One  of  the  steamers  of  his 
.  line  was  disabled.     Vandcrbilt  wanted  to  try  liis  hand 
I  at  carrying  the  mails.     He  visited  Collins  and  made 
1  an  offer  to  put  his  ship,  all  ready,  in  the  place  of  the 
I  disabled  steamship.     He  would  charge  Collins  nothing 
^for  the  use  and  "would  take  the  vessel  off  as  soon  as 
Collins'  steamer  was  ready.     The  owner  of  the  line 
was  afraid  if  Mr.  Vanderbilt  got  in  at  all  it  would  be 
difficult  to  get  him  out.     He  treated  the  Commodore 
Wry  cavalierly,  peremptorily  declined  the  proposal, 
ind  turned  to  his  business.     Vanderbilt  looked  at  him 
from  head  to  foot  and  then  told  Collins  that  the  time 
would  come  when  he  would  be  very  glad  to  come  to 
him  and  beg  for  assistance.      With  Vanderbilt,  to  re- 

»  solve  was  to  do.  Personally,  and  through  his  fiiends, 
he  immediately  assailed  Congress  ou  the  subsidy — he 
offered  to  carry  the  mail  without  a  bonus  and  at  a 
cheap  rate.  He  pursued  his  purpose  till  he  drove  the 
Collins  line  from  the  ocean  as  he  said  he  would.  Van- 
derbilt is  now  the  groat  king  of  Wall  Street,  and  Col- 
lins is  nowhere. 
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THE  HUDSON  RIVER  RAILROAD. 

The  attempt  to  make  anything  out  of  the  poor,  for- 
saken, and  miserable  Harlem  Railroad,  excited  laughter 
on  the  street  The  Hudson  River  Railroad  was  the 
pet  railroad  of  the  board.  It  was  a  genteel  affair,  and 
run  by  the  snobby  financiers  of  the  State.  Mr.  Sloan 
was  President,  and  a  very  aristocratic  president  he  was. 
Vanderbilt  was  not  as  well  known  on  the  street  as  he 
is  to-day.  His  enterprise  ruled  an  unscrupulous  en- 
ergy, a  daring  steamboat  captain,  blowing  steamboats 
up-onthe  North  River,  and  ruining  lines  on  the  Sound 
by  his  sharp  opposition,  colliding  with  Collins,  and 
threatening  the  New  Haven  road,  were  about  all  the 
street  knew  of  Vanderbilt  or  cared  to  know.  He  ap- 
peared before  Mr.  Sloan  in  his  office  at  the  Hudson 
road  station.  Sloan  was  supercilious  and  snubbed  his 
visitor.  Vanderbilt  informed  the  President  that  he 
would  soon  be  his  master.  He  obtained  a  controlling 
interest,  put  himself  at  the  head  of  the  road,  gave  the 
working  oar  to  his  son  as  vice  president;  put  his  two 
sons-in-law  on  the  board ;  made  his  broker  one  of  the 
directors,  and  swept  the  concern  from  New  York  to 
Albany.  To  make  the  work  complete,  he  put  into  his 
tin  box  a  controlling  interest  in  the  roads  tributary  to 
the  Central,  and  then  laid  his  hands  on  that  great  artery 
and  brought  all  the  roads  under  one  depot  at  Albany. 
Nearly  eighty  years  of  age,  he  is  the  sharpest  business 
man  in  the  city.  His  investment  in  the  St.  John's 
Park  for  a  station  brought  two  millions  of  value  to  the 
Hudson  River  Railroad.  On  Forty- Second  Street,  in 
New  York,  be  is  building  a  depot  that  will  cover  acres. 
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The  Hudson,  the  Harlem,  the  Central,  and  the  great 
lines  of  the  West,  will  be  brought  under  one  roof  by 
means  of  au  underground  passage. 

VANDEBBILT'S  REVENGE. 

Vanderbilt  has  never  been  "thrown"  since  he  com- 
'  menced  his  stock  speculations.  When  he  first  appeared 
on  the  street,  stock  men  treated  him  with  no  consider- 
ation or  fairness.     Before  he  could  get  a  foothold,  he 
had  to  submit  to  galling  indignities.     He  was  obliged 
to  bring  his  stock  iuto  the  street,  and  have  it  locked 
up  under  the  charge  of  other  parties.      Combiuations 
and  conspuflcies  were  formed  to  slaughter  him.     In 
•  every  case   his   gain  was  a  decided  victory,  and  he 
slaughtered  his  enemies.     Those  who  call  him  sharp, 
I  shrewd,  unscrupulous  in  carrymg  his  points,  admit  that 
1  he  is  fair,  true  and  reliable,  when  men  treat  hira  well, 
and  never  turns  his  back  on  his  friends.     He  has  made 
a  fortune  for  more  persons  than  any  other  nmn  in 
Wall  Street. 

During  the  war,  a  man  that  had  held  a  subordinate 
position  for  many  years  under  him,  was  called  into  the 
office  one  morning  and  the  Commodore  told  him  that 
one  of  his  steamers  was  ready  for  sea.  She  was  fitted 
up  for  carrying  passengers  between  the  points  at  the 
South  occupied  by  the  army.  Vanderbilt  told  his  em- 
ployee that  he  might  take  that  vessel  and  run  it.  He 
would  charge  him  nothing  but  the  actual  cost.  It  was 
an  opportunity  to  make  a  fortune  which  seldom  occui-s. 
The  proposal  staggered  the  man,  and  he  went  home 
to  consult  his  wife.  The  next  morning  he  met  the 
Commodore  and  declined  the  proposal.     He  had  been 
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a  clerk  many  years,  and  had  lived  comfortably  on  his 
little  salary,  and  his  wife  did  not  like  the  idea  of  his 
assuming  so  heavy  a  responsibility.  The  Commodore 
looked  at  him,  and  in  the  doric  language  he  is  accus- 
tomed to  use  when  excited  said,  ""  You're  a fool, 

go  and  sweep  the  front  office." 

It  is  charged  that  Vanderbilt  is  very  arbitrary,  and 
rides  rough-shod  over  small  men ;  that  he  is  imperious, 
autocratic,  and  deranges  the  market  when  he  pleases. 
But  the  street  forget  how  they  treated  Vanderbilt  when 
he  first  came  to  the  surface  as  financier ;  how  they 
snubbed  him ;  how  rudely  they  treated  him,  and  what 
indignities  they  heaped  upon  him,  and  how,  even  at 
this  day,  as  far  as  they  dare,  men  conspire  against  him. 
Dog  will  not  eat  dog  they  say,  but  bull  will  eat  bull, 
and  bear  will  eat  bear,  in  Wall  Street.  Clique  will 
devour  clique,  and  conspirators  will  form  new  combin- 
ations to  destroy  their  associates.      As  an  illustration : 

A  large  house  in  the  street  were  carrying  with  Van- 
derbilt a  great  quantity  of  stocks.  The  house  attempted 
to  play  a  little  sharp  practice  on  Vanderbilt.  lie  in- 
stantly threw  the  whole  of  his  Lake  Shore  property 
on  the  market  which  earned  the  house  down,  creating 
a  failure  disastrous  and  humiliating  in  the  extreme.  A 
man  who  can  ride  down  town  in  the  morning,  visit  a 
dozen  banks  and  say  to  each,  I  shall  want  some  money 
in  a  week  or  two,  how  much  can  I  have? — here  are 
my  securities.  I  will  take  it  now,  I  don't  know  when 
I  shall  want  it,  and  in  this  way  lock  up  ten  or  twenty 
millions,  is  not  to  be  trifled  with  by  ordinary  men. 
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VAXDERBILT  IN  HIS  OFFICE. 

From   nine    to    eleven    the    Commodore    is    in   his 

ip-town  oflBcc ;  at  one,  in  bis  down-town  office.     Be- 

iween  these  hours  he  visits  the  Harlem  and  Hudson 

River  stationa     He    is  now  nearly    eighty  years  of 

nge.     He    ia   erect    as    a    warrior.     He    ia    tall,   very 

iBlim,  genteel    in    his  make    up,  with  a  fine  presence, 

hite    as    tlie    driven    snow,    and    comes    up    to 

e's  idea  of  a  fine  nierclinnt  of  the  olden  time.     He 

one  of  the  shrewdest  merchants,  prompt  and  dc- 

Ided.    Ill  one  of  the  down-town  mansions,  where  the 

istocracy  used  to  reside,  he  has  his  place  of  businesa. 

!e  drives  down  through  Broadway  in  his  buggy  drawn 

ly  his  favorite  horse,  celebrated,  for  his  white  feet,  one 

of  the  fleetest  in  the  city,  which  no  money  can  buy. 

His  office  consists  of  a  pingle  room,  quite  large,  well 

furnished,  and  adorned  with  pictures  of  favorite  steam- 

loata,  ferry-boats,  and  ocean  steamers.     The  entrance 

the  office  is  through  a  naiTOW  hall-way,  which  is 

made  on  outer  room  for  his  confidential  clerk.    He  sees 

personally  all  who  call,  rising  to  greet  the  comer,  ami 

seldom   sita    till   the  business    is    dii^chnrged    and    the 

'isitor  gone.     But  for  this  he  would  be  overrun  and 

ited  to  death.     His  long  connection  with  steamboats 

and  shipping  brings  to  him  men  from  all  parts  of  the 

world  who  have  patents,  inventions,  and  improvements, 

and  who  wish  his  indorsement.     If  a  man  has  anything 

to  sell,  he  settles  the  contract  in  a  very  few  words.    The 

visitor  addresses  the  Commodore,  and  says,  "  I  have  a 

itock  of  goods  for  sale  :  what  will  you  give?"     A  half 

lozen   sharp  inquiries  are  made,  and  a  price  named. 
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The  seller  demurs,  announcing  that  such  a  price  would 
ruin  him.  "  I  don't  want  your  gooda  What  did  you 
come  here  for  if  you  did  not  want  to  sell  ?  If  you  can 
get  more  for  your  goods,  go  and  get  it"  Not  a  mo- 
ment of  time  will  be  wasted,  not  a  cent  more  be  of- 
fered ;  and  if  the  man  leaves  with  the  hope  of  getting  a 
better  price,  and  returns  to  take  the  first  offer,  he  will 
not,  probably,  sell  the  goods  at  all. 

PERSONAL  INCIDENTS. 

Mr.  Vanderbilt  lives  in  a  down-town  location.  It 
was  once  very  fashionable.  It  is  near  the  New  York 
University ;  a  very  large  but  very  plain  brick  mansion ; 
a  good  type  of  the  dwellings  of  the  millionnaires  of  the 
old  school,  before  the  jaunty  freestone  houses,  with  their 
florid  painting  and  gaiidy  trimmings,  came  into  vogue. 
Everything  about  it  is  solil^,  substantial,  comfortable. 
But  there  is  no  North  River  steamboat  about  the  fitting 
up.  His  stables  are  in  his  yard.  They  are  unrivalled  for 
convenience  and  comfort  He  has  also  a  small  trotting 
course,  around  which  he  drives  in  rainy  weather,  when 
his  horses  are  exercised  and  their  speed  exhibited.  He 
rises  early,  takes  a  plain  breakfast,  and  then  spends  an 
hour  in  his  stables,  after  which  he  goes  to  his  ofl&ce. 
What  he  calls  business  consists  in  riding.  Every  after- 
noon he  can  be  seen  at  Central  Park,  and  on  the  road 
where  fast  nags  are  put  to  their  mettle.  His  great 
passion  is  for  horse-flesh.  He  handles  his  own  team, 
and  is  probably  the  best  driver,  except  Bonner,  in  the 
state.  He  had  the  fastest  team  in  the  state  till  Bon- 
ner's Flatbush  Maid  and  her  companion  distanced  all 
competitors.    The  Commodore  has  swept  the  horizon 
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since  then  for  a  fast  tcftm.  He  keeps  a  standing  offer 
of  ten  thousand  dollars  for  one  of  the  required  speed. 
He  would  give  twenty  thousand  doUara  to  own  the 
leading  team  of  the  city.  He  is  a  most  daring  driver; 
and  to  see  him  on  the  road  with  his  flying  steeds,  pass- 
ing everything,  distancing  everytbing,  cool,  erect,  and 
wkilful,  one  woidd  hardly  suppose  he  was  nearly  eighty 
years  of  age.  -Not  long  since  he  invited  a  friend  to 
ride  with  him.  He  proposed  to  cross  Harlem  Railroad. 
The  express  train  was  in  siglit.  In  spite  of  remon- 
strance, he  gave  the  well-known  word,  and  his  steeds 
started  with  the  fleetness  of  deers.  The  wheoln  had 
scarcely  left,  the  track  when  wiiiz  went  the  locomotive 
hy  as  on  the  wings  of  tlie  wind,  lifting  the  hats  of 
Vanderhilt  and  his  friend  hy  the  current  which  it 
created.  "  There  m  nut  another  man  in  New  York  that 
could  do  that!"  the  Conimbdoro  said.  "And  you  will 
never  do  it  again  with  me  in  your  wagon  !"  the  friend 
replied. 

RAILROAD  SLAUGHTER. 

Turning  from  steamboats,  Mr.  Vanderhilt  long  ago 
became  interested  in  railroads.  So  great  has  been  Ins 
success,  that  he  can  control  the  stock  market  when  he 
will.  An  attempt  was  made  some  time  since  to  break 
him  down  by  cornering  the  stock.  He  wanted  to  con- 
solidate the  Harlem  Railroad  with  the  Hudson.  Enough 
of  the  Legislature  was  supposed  to  have  been  secured 
to  carry  the  measure.  The  parties  who  had  agreed  to 
pass  the  bill  intended  to  play  foul.  Besides  this,  they 
thought  ihey  would  indulge  in  a  little  railroad  specula- 
tion.    They  sold  Harlemj  to  be  delivered   at  a  future 
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^^Yf  right  and  left  These  men  let  their  friends  into 
the  secret^  and  allowed  them  to  speculate.  Clear  on  to 
Chicago  there  was  hardly  a  railroad  man  who  was  not 
selling  Harlem  short  The  expected  consolidation  ran 
the  stock  up.  The  failure  of  the  project  would,  of 
course,  run  it  down.  A  few  days  before  the  vote  was 
taken,  some  friends  called  upon  Commodore  Yanderbilt. 
and  gave  him  proof  that  a  conspiracy  existed  to  ruin 
him,  if  possible,  in  this  matter  of  consolidation.  He  took 
all  the  funds  he  could  command,  and,  with  the  aid  of 
his  friends,  bought  all  the  Harlem  stock  that  could  be 
found,  and  locked  it  up  in  his  safe.  True  to  the  report^ 
the  bill  was  rejected.  The  men  who  had  pledged 
themselves  for  it  openly  and  unblushingly  voted 
ngainst  it  They  waited  anxiously  for  the  next  morn- 
ing, when  they  expected  their  fortune  would  be  made 
by  the  fall  of  Harlem.  But  it  did  not  fall  To  the 
surprise  of  everybody,  the  first  day  it  remained  sta- 
tionary. Then  it  began  to  rise  steadily,  to  the  conster- 
nation and  terror  of  speculators.  There  was  no  stock 
.  to  be  had  at  any  price.  Men  were  ruined  on  the  right 
hand  and  on  the  left  Fortunes  were  swept  away,  and 
tlie  cries  of  the  wounded  were  heard  all  up  and  down 
the  Central  Koad.  An  eminent  railroad  man  near 
Albany,  worth  quite  a  pretty  fortune,  who  confidently 
expected  to  make  fifty  thousand  dollars  by  the  opera- 
tion, became  penniless.  One  of  the  sharpest  and  most 
successful  operators  in  New  York  lost  over  t.wo  hun- 
di-ed  thousand  dollars^  which  he  refused  to  pay,  on  the 
ground  of  conspiracy.  His  name  was  immediately 
stricken  from  the  Stock  Board,  which  brought  him  to 
his  senses.     He  subsequently  settled.     Thousands  were 
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ruined.  But  Vanderbilt  made  money  enough  out  of 
this  attempt  to  ruin  him,  to  pay  for  all  the  stock  he 
owned  in  the  Harlem  Road. 

When  he  first  got  possession  of  the  Harlem,  there 
was  a  strong  feeling  of  hostility  against  him  manifested 
by  the  Hudson  River  Road.  The  Commodore  was 
snubbed  by  the  aristocracy  that  controlled  the  Hudson. 
It  was  a  great  political  machine,  ruled  by  a  ring.  He 
told  the  managers  to  be  civil,  or  he  would  make  them 
trouble.  The  managers  laughed  at  the  idea.  The  first 
thing  they  knew,  at  one  of  their  annual  meetings,  was^ 
that  Samuel  Sloane,  the  old  president,  was  turned  out^ 
and  Tobin,  Yanderbilt's  right  hand  man,  put  in  his 
place.  From  that  hour  to  this  Vanderbilt  has  con- 
trolled both  the  Hudson  and  Harlem  Roads.  Tobin 
soon  became  unmindful  of  the  power  that  mad^  him. 
He  refused  to  obey  the  dictation  of  his  chie^  and,  con- 
fident of  his  position,  set  up  for  himself  He  was  soon 
removed,  and  Mr.  Vanderbilfs  son,  William  H.,  was 
put  in  his  place. 

PERSONALS. 

For  years  Vanderbilt  and  Drew  moved  together. 
If  money  was  wanted  for  any  operation,  Drew  fur- 
nished one  half,  Vanderbilt  the  other.  Parties  who 
obtained  the  assistance  of  Drew  in  any  operation,  were 
sure  to  get  Vanderbilt, — partly  because  these  heavy 
operators  moved  in  harmony,  partly  to  keep  watch  of 
each  other.  Drew  broke  with  Vanderbilt,  and  tried 
a  little  financiering  of  his  own  to  the  damage  of  the 
Commodore.  Vanderbilt  instantly  went  into  the  street, 
tied  everything  up,  produced  a  panic,  and  made  his 


128  VANDERBILT  AND  HIS  HORSES. 

enemies  suffer  by  hundreds  of  thousands.     Often  he 
has  been  involved  in  terrible  struggles  in  Wall  street, 
from  a  simple  desire  to  serve  his  friends.     When  once 
in  a  battle,  he  never  gives  up.     In  the  great  war  with 
the  Erie  railroad,  he  knew  nothing  and  cared  nothing 
about  the  issue  of  stock,  or  any  other  controversy  that 
was  going  on.    He  had  no  part  in  the  legal  proceedings 
which  were  instituted  against  Mr.  Drew.     He  did  not 
own  a  share  of  stock  in  Erie ;  he  did  not  like  the 
manner  the  road  was  conducted,  and  he  wanted  noth- 
ing to  do  with  it.     "  Should  I  take  my  two  roads — 
Hudson  and  Harlem,"  said  the  Commodore,  "  into  the 
street  and  transact  business  as  Erie  is  transacted,  I 
could  ruin  every  small  broker  on  the  street,  create  a 
panic  every  week,  ruin  thousands  financially,  and  de- 
stroy all  confidence  in  railroads  as  an  investment." 
He  found  his  friends  involved,  and  resolved  to  help 
them.    A  man  who  would  be  willing  to  hazard  millions 
to  help  his  friends  from  going  under,  is  not  seen  every 
day.     He  went  .to  one  of  the  largest  banks  and  said  to 
the  president  who  was  tightening  the  market,  "  Here, 
take  this,"  placing  a  large  sum  of  money  in  his  hands, 
"let  out  your  money,  let  the  boys  have  it." 

VANDERBILT  AND  HIS  HORSES. 

His  flowing  hair,  snow  white ;  the  ample  white  cra- 
vat of  the  olden  time,  plain  black  dress,  erect  air,  a 
clerical  build,  give  Vanderbilt  the  appearance  of  a 
university  professor.  His  voice  is  musical,  and  when 
he  is  not  excited  he  is  very  taking  in  his  conversation. 
Short,  sharp,  and  emphati^  in  his  utterances,  he  is  well 
informed  in  public  and  coxninercial  affairs.     To  see  the 
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Commodore  well  one  mast  gain  his  confidence,  and  go 
with  him  to  iiis  stables.  His  love  of  horses  is  so  great 
that  almost  any  one  is  his  friend,  who  has  the  same 
taste.  Morissey  presented  Vandcrbilt  with  a  very  fine 
horse.  Vandorliilt  accepted  the  gift,  and  made  the 
prize  fighter  and  gambler  a  millionaire  and  a  member 
of  Congress.  A  clergyman  accustomed  to  ride  on  the 
road  of  a  pleasant  afternoon,  was  a  great  admirer  of 
Vanderbilt's  favorite  horse,  the  Mountain  Maid.  The 
clergyman  was  so  enthusiastic  in  his  praise  of  the  horse 
that  Vandcrbilt  presented  the  animal  to  him.  No  one 
estimates  the  horse  at  less  than  ten  thousand  dollars. 
At  Saratoga  the  Commodore  was  an  early  riser — his 
letters  of  business  came  at  night,  and  were  regularly 
opened  the  first  thing  in  the  morning.  Breakfast  fin- 
ished, his  answers  were  given.  A  line  here,  an  order 
there,  a  sentence  in  another  letter,  consumed  about  an 
hour.  He  kept  about  him  confidential  friends — they 
were  all  horse  men,  or  lovers  of  horses.  The  answers 
to  letters  being  dictated,  and  the  work  pf  the  morning 
done,  consuming  about  an  hour,  it  was  the  custom  of 
the  Commodore  to  say,  "  now  for  business,"  which 
meant  that  the  parties  were  to  adjonra  to  the  stables, 
look  at  the  horses,  perhaps  harness  up  and  take  a  drive. 
His  stable  is  in  the  old  style,  his  horses  are  kept  in 
the  basement,  quite  warm,  but  dark.  He  is  a  bard 
driver,  and  pushes  his  teams  as  he  pushes  his  business, 
He  drives  a  double  team,  and  sometimes  uses  five 
horses  a  day.  His  favorite  horse  Postboy,  with  his 
dainty  white  feet  and  white  face,  which  he  uses  oftener 


and  drives  harder  than  any  horse  he 


,  ha.s  been  in 


his 


1  years. 


He  is  a  small,  fragile  luokir 
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animal,  and,  as  the  groom  expresses  it,  "  would  not  bring 
fifty  dollars  at  Bull's  Head."  He  is  smart  and  fleet  as 
when  first  purchased.  Few  men  outdrive  the  Commo- 
dore, except  Bonner.  Horsemen  say  that  on  the  road 
Vanderbilt  is  churlish  and  illiberal.  The  story  of  his 
putting  up  ten  thousand  dollars  or  twenty,  for  a  horse 
that  would  beat  Bonner's,  is  pronounced  chaflf.  The 
Commodore  has  fast  horses  offered  to  him  every  day, 
but  he  will  not  pay  the  price  demanded.  It  is  not  the 
wealthy  men,  except  in  the  case  of  Bonner,  who  buy 
the  highest  priced  horses.  The  road,  as  it  is  called, 
on  which  the  fast  teams  are  driven,  is  in  a  wretched 
condition.  An  attempt  was  made  to  repair  it,  but 
Vanderbilt  would  subscribe  nothing,  and  the  thing  fell 
through.  Vanderbilt  owns  but  little  real  estate.  His 
fortune,  which  at  the  lowest  is  put  at  eighty  millions, 
and  may  be  as  high  as  a  hundred,  is  in  a  compact  form, 
the  greater  part  of  which  could  readily  be  turned  into 
cash.  His  estate  is  settled,  his  property  divided  among 
his  children  by  his  own  allotment,  and  should  he  die 
to-morrow,  the  distribution  and  settlement  of  his  great 
estate  would  be  accomplished  at  once.  He  is  as  hale, 
hearty,  and  vigorous  to-day,  as  when  he  landed  his  first 
boat  load  of  passengers  at  the  Battery. 


DANIEL  DREW. 
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About  the  hour  of  eleven  on  any  pleasant  day  aa 
elderly  man  can  be  seen  moving  down  Wall  Street, 
on  a  visit  to  his  brokers.  lie  is  of  medium  height, 
with  a  dark,  mahogany -colored,  nnirapassioned  ikce, 
heavy-shouldered,  but  declining  towards  the  feet  like 
the  letter  V,  stoopiog  shoulders,  dressed  iu  an  ordi- 
nary suit —  a  cross  between  a  cortman  and  a  small 
trader.  This  person  would  not  be  taken  for  a  man 
having  an  especial  interest  in  the  fierce  conflicts  that 

■  at  times  rage  in  the  street.  If  yon  catch  his  eye,  yoa 
will  observe  a  sharp,  bright  glance  in  it,  with  a  look 
penetrating  and  intelligent.  That  man  is  Daniel 
Drew.  He  would  pass  anywhere  without  observation 
as  a  very  ordinary  person.  lie  must  love  the  excite- 
ment of  the  street.  He  is  an  old  man — over  seventy  ; 
he  has  been  battling  with  the  bulls  and  bears  during 
the  lifetime  of  one  generation.  Years  ago  he  was 
i  rich  man  —  he  has  one  of  the  finest  houses  iu  upper 
New  York.     He  could  give  away  half  a  million  of 

\  money  to  a  benevolent  cause  at  U  time  and  not  feel  it 
(131) 
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He  could  draw  his  check  for  a  million  and  have  a  fine 
margin  left  in  the  bank.  At  a  time  when  most  men 
would  seek  repose,  and  withdraw  from  the  turmoil 
and  fluctuations  of  the  stock  market,  he  has  thrown 
himself  into  the  fiercest  of  the  strife,  and  is  still  bat- 
tling with  all  the  energy  of  youth.  He  is  a  devout 
member  of  the  Methodist  Church,  and  a  member  of 
the  Stock  Board.  He  is  a  class  leader,  and  exhorts 
and  prays  in  meeting ;  and  yet,  in  the  street,  where 
the  strife  is  the  hottest  and  the  affray  the  deadliest, 
there  is  he.  He  has  been  driven,  by  fierce  law.  suits, 
growing  out  of  stock  operations,  from  his  home  and 
out  of  the  State.  Within  two  years  he  has  more  than 
once  imperiled  his  whole  fortune.  His  losses  have 
been  immense,  and  half  a  million  have  been  paid  as  a 
compromise.  Yet  he  seems  as  little  disposed  to  retire 
as  when  he  commenced  the  conflict.  He  has  no  office, 
but  the  leading  broker  who  sells  for  him  to-day  enjoys 
his  company.  In  the  Erie  war,  when  chased  by  sher- 
iffs and  haunted  by  injunctions,  he  hid  himself  in  a 
loft  in  Nassau  Street,  and  was  guarded  by  a  few 
friends  who  were  financially  bound  to  him.  Out  of 
his  own  home  and  immediate  domestic  circle,  he 
makes  no  friends.  The  hooks  that  bind  him  to  busi- 
ness associates  are  not  of  steel.  A  bull  to-day  in 
stocks  and  a  bear  to-morrow,  friends  of  to-day  desert 
him  as  his  tactics  turn.  He  lives  mostly  alone,  and 
should  he  pass  away,  he  would  be  hardly  missed.  He 
has  none  of  the  social,  friank,  manly,  electric  influence 
that  draws  around  Vanderbilt  such  a  host  of  devoted 
friends. 


EARLY  CAREER. 
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This  remarkable  man  was  born  in  Carmel,  Putnam 
Coimty,  New  York.  He  is  se%'enty  years  of  age.  He 
is  one  of  the  most  astute,  shrewd,  ami  successful  capi- 
talists in  the  city.  In  person  he  is  of  medium  hieght,  his 
hair  is  black,  his  complexion  very  dark.  He  is  tough 
and  agile,  and  would  pass  ca.sily  for  forty-five.  He  ia 
reputed  to  be  worth  twenty  millions.  For  several 
years  he  has  seldom  made  less  than  half  a  million  a 
year.  His  gifts  arc  very  large.  He  seldom  gives  away 
less  than  one  hundred  thousand  dollars  a  year  in  pri- 
vate charities,  besides  the  large  gifts  which  mark  his 
munificence.  He  selects  his  own  charities,  and  vagrant 
solicitors  have  not  a  very  high  opinion  of  his  liberality. 
At  a  meeting  of  the  trustees  of  his  church,  not  long 
since,  the  question  came  up  about  finishing  a  mission 
chapel.  One  of  tlie  trustees  said, "  We  expect  a  gener- 
ous sura  from  brother  Drew."  Turning  to  him  he  said, 
"Brother  Drew,  I  put  it  to  your  conscience.  Don't 
you  Bee  your  way  clear  to  give  us  ten  thousand  dol- 
lars?" To  which  Mr.  Drew  replied, " No,  I  do  not;" 
which  ended  the  matter.  Mr.  Drew  is  a  devout  mem- 
ber of  the  Mctliodist  Church. .  He  attends  promptly 
and  punctually  to  all  the  duties  belonging  to  his  pro- 
fession. He  is  a  member  of  a  class,  and  visits  the  class- 
meetings  regularly.  He  is  present  at  the  devotional 
meetings  of  the  church,  and  speaks  and  prays  with 
great  acceptance.  As  a  Christian  man  he  is  humble, 
cheerful,  and  of  good  report.  He  is  very  reticent  on 
ordinary  occasions,  but  genial  and  intelligent  when  one 
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wins  or  enjoys  his  confidence.     He  has  two  children,  i 
Bon  and  daughter.     The  son  is  well  provided  for  on  a  J 
funn.     The  daughter,  the  wife  of  a  Baptist  clergyman,! 
is  an  heiress  in  her  own  right 

6EEK8   HIS   FORTCNB. 

He  passed  his  early  years  on  a  farm.  In  a  small 
achool-house  he  obtained  the  rudiments  of  his  educa- 
tion. His  father  died  when  Daniel  was  fifteen  years 
of  age.  He  then  came  to  New  York  to  seek  his  fortune 
during  our  war  with  England.  From  a  North  River 
sloop  he  landed  on  the  spot  where  Washington  Market 
now  standa  Resolved  to  do  Fometliing,  and  finding 
nothing  hettei  to  do,  he  hired  himself  out  as  a  substi- 
tute in  the  place  of  another,  and  became  a  soldier. 
Next  we  find  him  on  the  saddle,  driving  cattle  to  mar- 
ket from  his  rural  home.  It  took  two  weeks  then  to 
make  the  trip.  While  engaged  in  this  business  a  stonn 
came  on.  He  found  shelter  in  a  gig  that  stood  under 
a  tree.  A  bolt  of  lightning  stunned  him  and  his  com- 
panion, killed  the  horse,  and  gave  them  a  narrow 
escape.  Careful,  persistent,  indomitable,  with  good 
habit?,  with  a  shrewdness  of  no  ordinary  kind,  with  a 
zeal  and  energy  glowing  like  a  volcano  beneath  a  quiet 
exterior,  he  early  laid  the  foundation  of  a  furtune. 

MR.    DREW    IN    NEW    YORK. 

In  1829  Mr.  Drew  removed  to  this  city.    He  estab-  ' 
lished  his  headquarters  at  Bull's  Head  in  the  Bowery, 
and  made  it  the  Drovers'  Exchange.     New  York  was  | 
too  limited  for  his  business  capacity.     lie  stretched  the 
trade  into  Pennsylvania,  and  then  into  the  far  West,  J 
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Droves  of  over  two  thousand  head  of  cattle  crossed  the 
Alleghanies  under  his  direction.  In  1834  he  began  his 
steamboat  enterprise.  Vanderbilt,  then  coming  on  to 
the  stage,  was  running  opposition  everywhere.  Some- 
thing had  to  give  way ;  and  Mr.  Drew,  watching  his 
opportunity,  bought  the  Cinderella  for  a  trifle. 

MR.   DREW   ON   THE   mJDSON. 

In  1838  the  Hudson  River  Line,  with  fine  boats,  and 
at  three  dollars  to  Albany,  monopolized  travel.  Mr. 
Drew  bought  the  Emerald,  and  ran  her  as  an  opposi- 
tion to  the  old  line,  at  one  dollar  fare.  A  compromise 
was  eflected,  and  the  old  price  restored.  In  1840  Mr. 
Drew  formed  a  partnership  with  that  steamship  king, 
Isaac  Newton.  The  floating  palace,  Isaac  Newton,  be- 
came a  night  boat  through  the  suggestion  of  Mr.  Drew, 
and  the  People's  Line  became  a  success.  The  New 
World  followed,  and  the  history  of  the  line  is  well 
known. 

OPERATES   ON   RAILROADS. 

The  Hudson  River  Raili-oad  was  opened  in  1852. 
Mr.  Doorman,  the  president,  told  Mr.  Drew  that  on  the 
opening  of  the  road  to  Albany  his  steamboats  would 
go  under.  Mr.  Drew  carried  passengers  for  a  dollar. 
The  fare  on  the  road  was  three.  The  president  urged 
Mr.  Drew  to  put  his  fare  up  to  two  dollars.  "  Our 
company  makes  money  enough  at  one,"  said  Mr.  Drew. 
"  You  can  regulate  the  fare  in  one  way.  Buy  out  the 
People's  Line,  i^"  he  added,  "  you  have  money  enough.** 
Vanderbilt  looked  with  jealousy  on  Mr.  Drew's  advent 
in  the  steamboat  businesa    ^  You  have  no  business  in 
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this  trade,"  said  the  Coiimiodore.  "  You  don't  under- 
Btand  it,  and  you  can't  succeed."  Since  1S36  more 
than  fifty  opposition,  boata  have  been  placed  on  the 
Iludson  Eiver  against  the  People's  Line.  Not  one  of 
them  has  been  a  success;  wliilo  the  unequalled  river 
steamers — tlie  Dean  Richmond,  the  St.  John's,  and 
the  Drew  —  tell  the  story  of  Mr.  Drew's  success.  He 
choo.seB  his  assistants  with  great  sagacity  ;  and  the 
captains,  pilots,  clerks,  and  subordinates  seldom  leave 
his  employ  till  they  are  removed  by  death.  Mr.  Drew 
insures  his  own  steamboats.  It  would  cost  him  half 
a  million  of  dollars  to  have  them  insured  In  any  reliable 
office.  His  losses  are  not  ten  percent,  on  that  sum. 
The  loss  of  the  Dean  Richmond  cost  Mr.  Drew  nearly 
three  hundred  thousand  dollai'S,  He  paid  every  shipper 
and  passenger  all  that  wns  claimed.  There  was  not 
one  single  lawsuit,  nor  a  reference  even,  in  the  settle- 
ment of  the  cases. 

OPEUATOH    IN    TUE    STREET. 

In  1836  "Mr.  Drew  appeared  in  Wall  Street  For 
eleven  years  his  firm,  including  Uobinson  and  Kclley, 
were  very  cclcbiatcd.  Mr.  Drew  was  a  rapid,  bold, 
and  successful  operator.  His  connection  with  the 
Erie  Railroad,  guaranteeing  the  paper  of  that  com- 
pany to  the  amount  of  a  million  and  a  luilf  of  dollars, 
showed  the  magnitude  of  his  transactions.  In.  1857, 
as  treasurer  of  the  company',  his  own  paper,  indorsed 
by  Vanderbilt  to  the  amount  of  a  million  and  a  half  of 
dollars,  saved  the  Erie  from  bankruptcy.  During  that 
year,  amid  almost  universal  commercial  disaster,  Mr. 
Drew's  losses  were  immense ;  but  he  never  flinched, 
met  bis  paper  promptly,  und  said  that  during  all  the 
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jis  lie  had  not  lost  one  bour'a  sleep.  In  connection 
^h  Vanderbilt,  he  relieved  the  Harlem  road  from  its 
floating  debt  of  over  half  u  million  dollars,  and  aided  in 
placing  it  in  its  present  prosperous  condition. 

PERSONAL   AND    DOMESTIC. 

Ilia  heart  is  in  Carmel,  where  lies  his  fiirm  of  a  thou- 
Band  acres,  carried  on  with  the  same  judicious  skill 
which  marks  his  operations  as  a  capitalist.  His  farmers 
have  homes  of  their  own,  and  their  interest  is  identified 
with  that  of  Mr,  Drew.  Near  the  rural  graveyard, 
where  he  intends  to  be  interred  at  the  last  by  the  side 
of  his  ancestors,  Mr.  Drew,  in  connection  with  his 
daughter,  has  erected  one  of  the  most  beautiful  church- 
es in  the  land,  and  consecrated  it  to  the  promulga- 
tion of  the  faith  he  haa  long  professed.  To  all  the  in- 
Btitutions  of  learning  in  his  church,  sacred  and  secular, 
be  has  been  a  liberal  and  constant  benefactor.  The 
elegant  marble  structure  on  Fourth  Avenue,  known  as 
St  Paul's  Cburcb,  is  a  monument  to  his  liberality. 
Waiving  his  desire  that  a  theological  seminary,  bearing 
his  name,  ehoidd  be  erected  in  Cariuel,  tlie  place  of  his 
birth,  he  selected  the  beautiful  site  in  Madison  Square, 
central  to  the  whole  church,  for  the  establishment  of  a 
denominational  seminary.  The  manner  in  which  he 
made  the  great  donation  is  characteristic  of  the  man, 
and  we  have  detailed  it  elsewhere.  Considered  from 
I  any  etand-point,  Mr.  Drew  must  bo  regarded  as  a  public 
i  benefactor.  His  industry,  energy,  and  talents  have 
'  been  honorably  employed.  In  donations  seldom 
equalled  he  ha.-*  laid  a  cbaplet  on  the  altar  of  religion, 
*■,  testimonial  of  its  value  in  youth  and  its  support  in 


IX. 

•* IRREGULARITIES"   AND   CRIME    ON    THE 

STREET. 

"Gbiteral  8urvbt. — Atmospherb  of  the  Strbbt.  —  Keign  of  Terror 
m  Wall  Street.  —  Immoralities  of  the  Street.  —  Youno  Gray 
AND  Ketchum. — Infatuation. — Thb  Great  Peril. — How  tub  Monet 
Goes.  —  Wall  Street  Wrecks. 

The  speculations  in  stock  and  gold  have  not  only 
brought  about  a  new  stj^le  of  business,  but  the  use  of 
new  terms.  Crime,  fraud,  embezzlement  are  called 
irregularities.  Men  are  not  criminal  who  betray  their 
trust,  use  money  that  don't  belong  to  them,  alter 
checks,  forge  names,  and  speculate  with  bonds  put  in 
their  house  for  safe  keeping.  ''  But  they  are  sharp 
men,  unwise  ^n  some  things,  fools  to  go  into  specula- 
tions so  deep  —  that's  all."  This  sentiment  is  not 
confined  to  Wall  Street.  It  marks  the  age.  It  is 
common  to  talk  of  bribery  and  corruption  in  official 
life.  Men  who  sit  at  the  head  of  affairs  are  bou^^fht 
and  sold  in  the  market.  If  a  man  is  elected  to  an 
office,  it  is  a  common  remark,  "He  will  make  his  pile.'' 
If  he  is  not  too  glaring  and  audacious  in  his  thefts,  no 
one  will  meddle  with  him.  If  measures  are  to  be  car- 
ried, or  to  be  defeated,  money  must  be  raised,  and 
put  into  the  hands  of  certain  men,  or  the  affair  falls 
through.    In  the  city  there  is  a  stout  fight  always  over 
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the  office  of  senator.  The  pay  is  throe  duUars  a  day ; 
the  expenses  at  least  fifty.  If  a  railroad  fraiicliiae  is 
wanted,  ten  thousand  in  cash,  and  a  block  of  the  stock 
will  carry  it.  Street  railroads  are  obtained  in  the 
same  manner.  The  famous  Harlem  corner  was  crea- 
ted by  the  refusal  of  Vauderbilt  to  pay  blackmail  to 
men  in  power.  Men  pay  cash  of  ton  and  twenty  tliou- 
aand  dollars  to  carry  an  election,  when  the  salary  con- 
nected with  the  office  is  not  a  quarter  of  that  sum. 
Everybody  understands  that  the  office  pai^s  iu  some 
way.  Parties  often  come  down  from  Albany,  and  say 
to  individuals  in  the  city,  "  What  is  your  oflico  worth 
to  you  ? "  As  the  man  makes  from  five  to  twenty 
thousand  a  year,  he  is  a  little  startled.  The  Albany 
man  says,  "The  office  is  going  to  be  abolished.  Fifty 
thousand  will  save  it."  The  excited  New  Yorker  flics 
around,  raises  the  money,  and  the  evil  is  stayed.  The, 
manner  in  which  these  things  is  managed  is  as  notori- 
ous as  any  legislation  in  the  land.  Men  who,  a  short 
time  ago,  could  not  get  trusted  for  a  paper  of  tobac- 
co, sport  blood  horses  in  the  park,  and  live  iu  style. 
It  is  a  very  common  thing  for  officials  to  leave  their 
position  for  a  sum  named,  and  allow  bills  to  bo  put 
through  in  their  absence.  A  New  York  official  has 
more  than  once  notified  the  body  over  which  he  pre- 
sided that  he  would  be  out  of  the  State  when  a  meet- 
ing Was  held.  His  custom  was  to  take  the  ferry  boat 
and  go  to  Jersey  City,  take  a  drink  and  go  home.  He 
avoided  the  responsibility  of  legislation,  while  his 
friends  carried  obnoxious  measures  through.  It  was  well 
known  that  a  bribe  of  fifty  thousand,  and  onco  as  high 
as  a  hundred  thousand,  was  paid  for  this  service.     Au 
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official  in  this  neighborhood  had  decided  opinions,  and 
was  supposed  to  be  an  honest  man.  Interested  par- 
ties wanted  an  ordinance  passed  of  great  value  to 
them.  They  knew  the  officer  would  not  sign  the  law, 
and  they  could  not  carry  it  over  his  veto.  A  check 
of  $50,000  was  laid  before  him,  with  the  condition, 
that  on  an  evening  named,  he  should  visit  the  State  of 
New  Jersey,  and  remain  there  one  night. 

ATMOSPHERE   OF   THE   STREET. 

In  such  an  atmosphere  great  crimes  must  be  com- 
mon. The  moral  tone  is  so  low  that  the  temptation 
to  commit  wrong  is  very  great,  and  the  disgrace  and 
punishment  slight.  Dishonesty  is  known  as  shrewd- 
ness, and  fraud  is  regarded  as  being  sharp.  The  loose 
way  of  transacting  business,  the  modern  custom  of 
blending  one's  own  funds  with  other  people's,  and 
using  the  whole  in  speculation,  has  induced  leading 
capitalists  to  refuse  anything  as  an  investment  which 
they  cannot  control.  The  dpinking  customs  of  Wall 
Street  have  a  great  deal  to  do  \i^ith  its  crimes.  One 
of  the  leading  banks,  at  its  annual  election,  furnishes 
liquor  for  all  in  attendance.  Every  variety  of  strong 
drink  was  in  abundance,  and  huge  bowls  of  strong 
punch  are  provided.  Presidents,  officials,  directors, 
and  clerks  go  in  for  a  carouse.  Staid  old  men  get  so 
boozy  that  they  are  sent  home  in  carriages,  and  young 
men,  frenzied  by  free  liquor,  yell  and  sing  with  de- 
light. Nor  does  it  stop  there  ;  the  example  leads  the 
employees  of  the  bank  to  fashionable  restaurants, 
flashy  and  extravagant  company,  and  to  the  forked 
road  that  leads  to  the  gaming  table  or  Wall  Street. 
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A  house  went  down  the  other  day,  and  in  answer  to 
the  question  how  it  happened,  one  of  the  proprietors 
I  3aid,  "A  glass  of  wine  did  it."  The  house  did  a  large 
I  business  South  and  West.  It  employed,  among  others, 
'  a  young  man  of  talent  and  smartness.  lie  was  en- 
trusted with  the  collection  of  the  heavy  sums  due 
the  house  in  the  South.  He  was  as  sober  as  clerks 
generally  are,  and  enjoyed  the  confidence  of  his  em- 
ployers. He  was  very  successful  in  his  tour,  collected 
large  sums  of  money,  and  reached  New  Orleans  on 
Saturday  night,  on  his  way  home.  He  telegraphed 
his  success,  and  announced  his  intention  of  leaving  on 
Monday  morning.  Sunday  dawned  on  him ;  he  was 
alone  in  a  strange  city.  Some  genteelly -dressed  per- 
sons, apparently  gentlemen,  made  his  acquaintance, 
and,  after  general  conversation,  invited  him  to  take  a 
glass  of  wine.  He  was  accustomed  to  do  this  with  his 
employers,  and  it  would  seem  churlish  for  him  to  re- 
fuse so  courteous  a  request.  If  he  had  gone  to  church, 
he  would  have  escaped  the  temptation.  If  ho  had 
been  u  Sunday  School  young  man,  he  would  have 
found  good  society  and  genial  employment.  He  went 
to  the  bar  with  his  new-found  companions.  He  knew 
nothing  more  till  Monday.  His  money,  watch,  and 
jewelry  were  gone,  and  he  found  himself  bankrupt  in 
character,  and  penniless.  He  had  been  drugged.  He 
telegraphed  to  his  house.  The  news  came  in  a  finan- 
cial crisis,  and  the  loss  of  the  money  caixied  the  house 
under. 


142  REIGN  OF  TERROR  IN  WALL  STREET. 

REIGN   OF   TERROR  IN   WALL   STREET. 

Desperate,  daring  men  find  Wall  Street  a  fitting 
field  for  the  exercise  of  their  talents.  More  than  once 
in  the  history  of  the  street,  combinations  have  been 
formed  to  rob  the  banks. 

During  the  great  fire  in  1836,  which  swept  all  New 
York,  from  Wall  Street  to  the  Battery,  and  from  Broad 
Street  to  the  water,  the  military  were  on  duty  three 
days  and  three  nights.  The  day  Mayor  Clark  was 
sworn  into  office,  he  received  a  letter  from  the  presi- 
dents of  the  city  banks,  informing  him  that  the  banka 
were  to  suspend  specie  payments,  and  that  they  feared 
a  riot  The  mayor  was  terribly  frightened,  and  sent 
for  General  Sanford,  who  assured  the  mayor  that  he 
could  keep  the  peace.  The  next  morning  Wall  Street 
was  packed  with  people,  who  threatened  to  tear  down 
the  banks  and  get  at  the  specie.  The  First  Division 
was  called  out  There  was  probably  not  a  man  in  that 
corps  who  was  not  as  excited,  personally,  as  the 
maddened  throng  that  surged  through  the  streets ;  yet 
not  a  man  shrank  from  his  duty,  or  refused  to  obey  his 
commander.  The  First  Division  were  marched  to  the 
head  of  Wall  Street,  except  the  cavalry,  who  were 
stationed  around  the  banks  in  the  upper  part  of  the 
city.  General  Sanford  planted  his  cannon  on  the  flag- 
ging in  front  of  Trinity  ChurcL  The  cannon  com- 
manded the  whole  of  Wall  Street  He  then  sent  word 
to  the  rioters  that  his  fuse  was  lighted,  and  on  the 
first  outbreak  he  should  fire  upon  the  rioters,  and  that 
peaceable  citizens  had  better  get  out  of  the  way.  The 
announcement   operated    like   magic,  and    in   a  few 
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minutes  there  waa  not  a  corporars  yuard  left  in  the 

vicinity  of  the  banks.     The   citizens  knew  that  the 

troops  would  do  their  duty,  and  that  silent  park  of 

^L  artillery  was  an  efficient  peace  corps. 

^1      Aa  extra  police  force  is  on  duty  continually.  Adroit 

^Brogues  and  bold  villains,  by  their  very  audacity,  ac- 

^Hcompltsh  their  purpose.     Carrying  gold,  and  a  million 

^Vor  two  of  greenbacks,  about  the  street,  is  as  common 

I^^  as  carrying  bundles  and  merchandise  is  in  other  parts 

of  the  city.     Common  drays    arc  backed  op  to  the 

great  moneyed  institution,  and  loaded  down  with  gold. 

»  Rough-looking  persons  they  are  that  handle  the  pre- 
cious BtufF,  surrounded   often    by  a  rougher  looking 
crowd.     The  temptation  to  seize  a  bag,  and  make  off 
with  it,  is  a  very  strong  one.      The  very  daring  of  the 
act  makes  it  often  successful.     The   habits  of  bank 
messengers  are    well   known    to    the    "  fancy."     Tlie 
money  transactions  of  the  city  are  very  regular.     The 
I^K  movement  of  a  hundred  millions  occupies  the  hours  be- 
^Htween  ten  and  two.     Messengers  are  running  in  every 
^Vdirection.     A   bank  that  does  a  business  of  twenty 
I       millious  daily  has  an  army  of  clerks  and  messengers 
on  the  wing  perpetually  —  Out  into  the  street;  down 
^^ into  cellars;  through  dark  alleys  and  narrow  lanes; 
^Hnp  narrow  and  crooked  stairs — in  every  direction  the 
^Bmessengera  rush,  loaded  down  with  greenbacks  and 
^H^old,  checks,  bonds,  and  gold  certificates.     Desperate 
^Htueu  track  these  messengers,  garrote  them  in  dark 
^■alleys,  knock  them  senseless,  and  steal  their  treasures  ; 
^B  and  more  than  once,   on  the  corner  of  Will'am  and 
^B  W'all  —  the  most  prominent  part  of  the  street — -par- 
^B~tie£  have  been  robbed  in  the  presence  of  a  hundred 
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men.  Accomplices  are  always  on  hand,  teams  pro- 
vided, and,  in  the  confusion,  generally  the  party 
escapes.  Some  of  the  banks  hire  a  carriage,  and  em- 
ploy a  police  officer  to  attend  their  messengers  to  the 
Clearing  House  and  back.  Some  of  the  heavy  bank- 
ing houses  employ  special  policemen  to  attend  their 
messengers  when  they  deliver  money.  In  many  cases 
the  messengers  are  in  complicity  with  rogues.  A 
bank  clerk  was  robbed  a  short  time  since  of  ten  thou- 
sand dollars  at  noonday.  The  police  investigated  the 
matter,  and  developed  the  following  facts  :  The  house 
robbed  was  one  of  the  largest  stock  dealing  houses  in 
the  street.  A  messenger  was  sent  to  collect  gold  cer- 
tificates of  twenty  thousand.  The  messenger,  on  his 
way  to  the  bank,  met  anqther  messenger,  and  they 
went  into  a  saloon  and  took  to  drinking.  It  was 
proved  they  drank  five  times — nobody  knows  how 
many  more.  The  young  man  was  enticed  by  his  com- 
panion into  a  dark  cellar- way,  and  was  knocked  down, 
or  fell  stilF  and  senseless.  The  companion  seized  the 
band  of  certificates,  and  ran  to  the  bank  for  the 
money.  This  was  done  in  broad  daylight,  some  par- 
ties looking  on.  One  of  the  spectators,  who  knew  the 
messenger,  notified  the  firm.  One  of  the  partners  ran 
to  the  bank,  and  found  the  messenger  with  the  gold 
in  his  hand,  ready  for  operation.  In  one  of  the  banks, 
during  business  hours,  may  be  seen  an  old  negro,  cha- 
fing up  and  down  like  a  caged  lion.  For  twenty 
years  he  was  the  bank  messenger — paid  all  the  ex- 
changes, ran  his  rounds  alone,  and  through  him  the 
bank  never  lost  a  dollar.  As  stout,  energetic,  pugilis- 
tic men  are  needed  on  the  Stock  Exchange,  so  daring 
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men  of  courage,  with  the  dash  of  a  prize-fighter  about 
them,  are  needed  as  messengers,  and  the  old  colored 
servant  is  laid  upon  the  shel  f. 

IMMOitAI.ITlES    OF   THE    STREET. 

Few  men  escape  the  demoralization  of  Wall  Street. 
Men  have  gone  down  into  that  arena  with  large  for- 
tunes and  nnbleniishcd  repute,  and  come  up  penniless 
and  bankrupt  in  character.  The  head  of  one  of  our 
largest  mercantile  houses,  one  of  the  most  trusted  of 
bank  presidents,  with  a  well  earned  reputation  of  a 
quarter  of  a  century  upon  him,  threw  the  whole  away 
in  a  few  months  in  that  vortex. 

Young  Gray  had  a  brilliant,  but  a  short  career.  He 
CAme  up  from  dark,  den-like  offices  in  Exchange  Place, 
to  magnificent  rooms  on  Broad  street.  He  furnished 
his  offices  in  grand  style.  Hia  very  audacity  gave  him 
success.  He  outshone  the  eminent  houses  Ihat  have 
stood  the  shock  of  half  a  century.  He  eecnred  high- 
toned  recommendations,  and  his  dash  and  daring  facil- 
itated his  gigantic  frauds.  Strange  enough,  very  few 
ever  saw  hira.  For  a  day  or  two  his  name  was  better 
known  than  Vanderbilt's.  Those  who  raw  him,  de- 
scribe him  as  a  young  man,  very  boyish  in  his  appear- 
ance, looking  rather  green, — thirty  years  of  age,  tall 
and  slim,  with  light  hair  and  mustaches.  He  laid  hia 
plana  with  consummate  ability.  He  secured  govern- 
ment bonds,  and  forged  nothing  but  the  sums.  The 
signatures  and  the  paper  wore  genuine.  Had  Gray 
offered  bonds  manufactured,  or  with  signatures  forged, 
he  would  have  been  detected  at  once.     But  his  plan 

8  to  take  genuine  bonds,   and  alter  the  amoun 
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Bonds  of  one  thousand  were  altered  to  ten.  Bonds  of 
fiye  thousand  were  altered  to  fifty  thousand.  During 
business  hours  the  rush  in  the  street  is  immense ;  mil- 
lions pass  in  an  hour  and  nothing  is  thought  of  it  In 
the  excitement  of  the  hour,  when  the  time  came,  Gray 
and  his  associates  threw  the  bonds  on  to  the  market,  and 
obtained  money  everywhere.  Firms  loaned  ten  thou- 
sand on  securities  worth  one,  and  fifty  thousand  on 
securities  worth  five.  The  sum  thus  obtained  is  sup- 
posed to  have  ranged  from  two  hundred  thousand  to 
half  a  million.  One  morning  the  iron  shutters  of  44 
Broad  street  were  down,  and  the  sheriff  in  possession. 
Few  instances  have  brought  with  them  a  sadder 
moral  than  that  connected  with  young  Ketchum.  A 
very  young  man,  he  was  partner  of  one  of  the  oldest 
and  most  honored  houses  in  the  city.  For  two  genera- 
tions the  firm  had  been  without  a  stain  in  the  mercan- 
tile community.  Active,  energetic,  capable,  and  ap- 
l)arently  honest,  the  young  man  soon  obtained  the  con- 
trol of  the  great  business  of  his  house.  No  one  can 
tell  what  he  did  with  the  vast  sums  of  money  he  ob- 
tained. The  avenues  of  expenditure  are  very  wide 
and  very  numerous  in  New  York.  Gaming,  drinking, 
fast  company,  extravagance  in  horses,  dress,  jewelry, 
and  establishments,  will  make  way  with  a  great  deal 
of  money  in  a  short  time.  The  transactions  in  gold 
when  Ketchum's  forgeries  came  to  light,  facilitated  the 
frauds  he  committed.  Each  banker  then  kept  a  gold 
check  book,  drew  his  gold  certificates  himself,  and  had 
them  certified  at  the  Gold  Bank.  These  certified  checks 
passed  as  gold  everywhere,  from  hand  to  hand,  while 
the  gold,  untouched,  remained  in  the  vaults.    Ketchum 
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I  drew  an  untold  number  of  checks,  forged  the  certifi- 
tsation,  and  scattered  them  in  every  direction.  The 
aaccesa  of  hLs  movement  led  to  an  entire  change  in 
the  system,  and  gold  chocks  are  now  issued  at  the 
^       Treasury  Department,  and  certified  there. 

The  detection  of  the  Ketchum  forgeries  was  iuevita- 

kblc.  The  road  may  be  a  long  one,  but  the  turn  surely 
■comes.  A  wealthy  German  loaned  Ketchum  &  Sons 
.eighty  thousand  dollars  on  one  of  the  forged  checks. 
The  bad  spelling  of  the  name  of  the  house  satisfied 
.the  broker  that  something  wjia  wrong,  lie  called  in 
Ilia  loan,  and  said  nothing.  Meeting  a  friend  in  the 
k  street  the  next  day,  he  said,  "you  loaned  the  Ketch- 
ums  seventy  thousand  yesterday,  call  in  your  loan 
and  ask  no  questions,"'     Presenting  his  securities  for 

I  money,  Ketchum  was  refused  by  one  or  two  large 
houses.     He  was  satisfied  that  his  secret  was  out,  and 
ie  resolved  to  flee.     The  excitement  was  terrific  when 
ihe  forgeries  were  known.     For  the  LouBe  there  was 
very  little  sympathy.     It  was  known  to  be  sharp  and 
hard,  though  successful.     The  pound  of  flesh  was  ex- 
acted, and  the  scales  and  kuife  were  always  ready. 
Sympathy  with  debtors  was  not  a  part  of  its  code,  and 
failure   to   meet    liabilities  was  regarded  as  a  crime. 
When  the  hou.se  went  down,  as  sharp,  hard  firms  are 
l^pt  to,  the  feeling  of  the  .street  was  one  of  relief,  and 
¥not  of  sympathy.      "He  shall  have  judgment  without 
Tmercy,"  is  a  text  from  which  sermons  are  constantly 
preached  in  Wall  street. 

A  CASE  IN  POINT. 

In  one  of  the  small  streets  of  lower  New  York,  where 
pien  who  are  "  hard  up  "  congregate,  where  those  wj^n 
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do  brokerage  in  a  small  way  have  a  basiness  location,  a 
name  can  be  read  on  a  small  tin  sign,  that  is  eminently 
suggestive.  The  man  who  has  desk-room  in  thnt 
locality  I  have  known  as  a  leading  mercbant  in  New 
York.  His  house  was  extensive,  his  business  liirge. 
He  was  talked  of  ns  the  rival  of  Stewart  No  store  in 
New  York  wiis  more  celebrated.  He  was  sharp  at  a 
trade,  and  successful.  He  was  a  hard  creditor,  and  ui 
relenting.  He  asked  no  favors,  and  granted  none, 
was  useless  for  a  debtor  to  appeal  to  him.  "  Settle, 
sir!"  he  would  say,  in  a  sharp,  Iiard  manner,  "  settle, 
sir!  How  will  I  settle?  1  will  settle  for  a  hundred 
cents  on  the  dollar,  sir."  Nothing  could  induce  him  to 
take  hi.s  iron  grasp  off  of  an  xmfortunato  trader.  Over 
his  desk  was  a  sign,  on  which  was  painted  in  large 
letters,  "  No  Compromise,"  He  answered  all  appeals 
by  pointing  to  the  ominous  words,  with  his  long,  bony 
fingers.  His  turn  came.  He  went  imder —  deep.  AU 
New  York  was  glad. 

In  travelling,!  passed  the  night  with  a  wealthy  mer 
chant.  His  name  on  'change  was  a  tower  of  strength. 
He  had  made  his  fortune,  and  was  proud  of  it  He  said 
he  could  retire  from  business  if  he  would,  have  a  for- 
tune for  himself  to  spend,  and  settle  one  on  bis  wife 
and  children.  He  was  very  successful,  but  very  severe. 
He  was  accounted  one  of  the  shrewdest  merchants  in 
the  city.  But  he  had  no  tenderness  towards  debtors. 
In  the  day  of  his  prosperity  he  was  celebrated  for 
demanding  the  full  tnle  of  brick,  and  the  full  pound  of 
tiesh.  A  few  months  alter  I  passed  the  night  with  him 
he  became  bankrupt     His  wealth  fled  in  a  day.     Ho  J 
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bad  failed  to  settle  the  fortune  on  hia  wife  and  chiUren, 
and  they  were  pennilea-f.  He  was  treated  hiirshly,  and 
was  Biinimarily  ejected  from  the  institutions  over  which 
he  presided.  He  complained  bitterly  of  the  ingratitude 
of  men  who  alinu^t  got  down  on  their  knees  to  ask 
favor»  of  hiiri  when  he  was  pi"Of*peroiis,  and  who  spurned 
and  reviled  hira  when  he  fell.  If  in  the  day  of  hla 
prosperity  he  had  been  kinder  and  less  exacting,  he 
might  have  found  friends  in  the  day  of  his  adversity. 

The  infatuation  of  young  Ketchum  was  not  the  least 
remarkable  thing  in  his  career.  He  disappeared  from 
the  street,  but  hung  around  New  York,  hiding  himself 
in  cheap  boarding  houses  through  the  day,  and  roam- 
ing through  the  city  at  night.  It  was  proposed  to 
save  him  from  prison.     Disgraced  and  ruined,  it  was 

I  thought  that  a  felon's  brand  would  be  kept  from  his 
brow,  xirrangements  were  made  to  pay  the  forged 
checks,  and  keep  him  from  the  hands  of  the  authori- 
ties. Wall  etreet  would  rather  have  money  than  the 
body  of  the  criminal.  It  is  the  style  of  the  sjieet  to 
take  the  cash,  and  let  the  culprit  run.  It  was  agreed 
that  the  parties  who  had  been  victimized,  when  they 
got  their  money,  should  not  appear  against  the  forger. 
Ketchum  could  easily  have  escaped.  Gray  was  caught, 
and'a  check  for  four  hundred  dollars  procured  his  lib- 
erty. Ask  a  party  in  Wall  street  why  a  rewai'd  of  five 
thousand  dollars  is  not  offered  for  a  defaulter,  and  the 
answer  will  be,  "  What's  the  use ;  the  mau  will  give  a 
thousand  more  to  go  clear."  Ketchum  seemed  to  de- 
liver himnelf  np.  Forged  gold  certificates  were  found 
on  his  person.     Nothing  remained  but  to  lock  him  up 
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in  the  Tombs.     IIo  was  put  in  a  cell  occupied  a  day  orH 
two  before  by  a  murderer.     A  young  man,  almoat  at  4 
the  head  of  the  fiuancial  world,  with  an  elegant  home, 
moving  in  the  upper  ranlca  of  social  life,  with  all  the 
cash  at  command  that  he  could  spend,  with  a  brilliunt 
future  befcire  hira,  an  opportunity,  such  as  not  one  in 
a  thousand  enjoys,   of  placing  his  name  among  the  \ 
most  eminent  fiuancial  men  in  the  world,  he  yielded  j 
to  the  allurements  and  temptations  of  the  street,  threw  I 
all  that  was  valuable    in  life  away,  aud  accepted  ; 
felon's  name  and  doom. 


THE  GREAT  rERIL. 

No  barriers  seemed  to  be  strong  enough  to  protect  j 
those  who  throw  themselves  on  the  excitement  of  stock  i 
speculation.  Like  the  cup  of  abominations  in  the 
Apocalypse,  it  seems  to  drunken  and  madden  all  who 
touch  it.  A  young  man  of  very  brilliant  abilities  had 
an  important  financial  position  in  a  prominent  house. 
His  salajy  was  liberal,  his  social  position  high,  and  his 
style  of  living  genteel,  lie  was  a  racy  writer,  aud  a 
popular  correspondent,  lie  took  a  special  iulcrcsl  in 
Sunday  schools,  and  in  religious  and  reformatoi-y  move- 
ments. He  wa.s  especially  jiromineut  in  the  christian 
associations  of  the  land.  While  at  a  national  meeting 
of  associations,  in  which  he  bore  a  very  conspicuoos 
part,  even  while  he  was  speaking  on  a  subject  involv-  | 
iiig  soundness  of  doctrine,  telegraph  wires  were  quiv- 
ering in  every  direction  with  the  intelligence  of  defal- 
cations with  which  he  was  charged.  It  was  the  old 
story  of  dishonesty  of  long  standing,  with  frauds  run- 
ning over  t  si?ries  of  years,  carefully  covered  up,  and 
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ingeniously  hidden ;  vouchers  forged,  and  an  appa- 
rently fair  page,  full  of  wrongs.  Early,  a  little  stock 
venture  was  indulged  in ;  to  save  that,  more  money  was 
needed.  A  loss  in  one  direction  was  to  be  repaired 
by  a  little  speculation  in  another.  Money  borrowed 
for  a  day  or  two,  and  then  the  men  set  out  on  a  tramp 
in  the  beaten  path  to  ruin,  where  so  many  specula- 
tors go. 

HOW   THE   MONEY   GOES. 

The  most  astounding  thing  about  many  of  these  de- 
falcations is,  that  parties  involved  in  crime  secure  no 
personal  benefit  to  themselves.  It  was  not  believed 
that  Ketchum  had  the  benefit  of  the  million  or  more 
of  money  that  he  got  by  forgery.  Sanford,  who  in 
an  hour  destroyed  the  repute  earned  by  thirty  years 
of  honest  service,  when  he  ran  away,  though  his  defal- 
cations were  heavy,  left  his  family  penniless,  and  car- 
ried nothing  with  him.  To  obtain  a  high  position  in 
a  bank,  or  financial  company,  the  position  of  paying 
teller  or  cashier,  or  get  a  prominent  office,  is  a  great 
thing  in  New  York.  The  pay  is  large,  the  position 
permanent.  Capitalists  who  put  money  in  these  insti- 
tutions, do  it  often  to  make  a  place  for  their  children 
or  relations.  Vacancies  rarely  occur,  few  die,  and 
none  resign.  Each  director  and  officer,  and  each  polit- 
ical organization,  has  a  list  of  candidates  for  vacan- 
cies that  may  occur.  If  a  man  holds  a  responsible 
position  under  the  government,  he  must  have  bonds- 
men; the  same  is  true  of  cashiers,  treasurers,  and 
presidents.  Men  who  justify  in  sums  of  quarter  of  a 
million  or  less,  must  secure  well  known  bondsmen. 
Such  men  are  not  plenty,  and  they  do  not  expose 
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themselvefl  without  a  consideration.  They  *^ct.  accoia- 
modationsf,  and  often  a  luan  of  money  and  bonds  held 
by  these  custodians  for  safe  keeping,  These  fuudsurc 
thrown  on  the  street  for  spe(^iiIation.  Not  long  aince, 
a  young  man  who  was  considered  the  very  soul  of 
honor,  who  was  never  known  to  ecinivocate,  even, 
whose  character  from  hLs  bc(yhood  was  that  of  honest 
sitnplicity,  whose  great  aiiibilion  it  was  to  support  his 
mother,  who  was  a  widow,  was  found  to  be  a  defaulter 
to  a  heavy  amount.  Ilia  style  of  living  was  such,  and 
his  well  known  haljits,  that  it  wa.s  known  ihiit  he  could 
not  have  squandered  the  money  on  Iiimself.  lie  was 
too  timid  to  speculate,  and  the  marvel  was  what  had 
been  done  with  the  funds,  llis  bondsman  had  used, 
them  for  hi.s  own  purjjoscs.  First,  llio  young  man  cer- 
tified a  check  when  there  was  no  money  in  ihe  bank, 
on  the  promise  of  its  being  made  good  the  next  day. 
The  bondsman  made  a  tool  of  the  young  officer,  first 
by  threatening  to  withdraw  aa  bondsman,  and  then, 
having  led  him  on,  by  threatening  an  exposure.  The 
books  were  altered,  and  the  young  man  was  driven 
almost  to  madness  by  his  position.  Of  the  heavy  smii 
lost  by  the  bank,  not  a  dollar  went  into  his  own  pocket. 
He  is  an  illustration  of  thousands  who  are  the  dupes 
of  designing  men.  Some  moneyed  institutions  are 
exclusively  managed  by  a  clique  in  Wall  street  If 
they  wish  to  produce  a  panic,  they  take  the  ftinds  of 
the  bank,  and  accomplish  the  purjjose.  Bank  slock 
in  huge  blocks,  is  bought,  sold,  and  moved  about  to 
accomplish  the  schemes  and  combinations  of  stock 
speculators.  It  is  no  uncommon  thing,  for  men  on 
the  street,  to  demand  and  use  the  funds  of  public  in- 
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stitutions.  More  than  a  million  of  public  money  has 
been  known  to  be  moved  into  Wall  street  for  a  day's 
speculation. 

WALL   STREET    WRECKS. 

The  wreck  of  public  men,  who  venture  on  the  street, 
is  sad  to  look  upon.  A  short  time  since,  a  gentle- 
man was  on  trial  before  the  United  States  Court  for 
a  conspiracy  to  defraud  the  government.  Some  of  the 
principal  witnesses  were  men  who  have  stood  very 
high  in  the  community,  worn  judicial  honors,  and  been 
ranked  as  the  most  eminent  of  citizens.  Some  of  these 
witnesses  would  have  been  included  in  the  indictment, 
but  the  government  kept  them  as  witnesses.  These 
men,  themselves  criminals,  showed  under  oath,  how 
the  public  funds  were  used,  how  fortunes  were 
swamped  in  speculation,  and  how  the  greed  of  gain 
allures  honorable  men  from  the  right  path.  A  legal 
gentleman  was  offered  a  judicial  nomination  in  a  case 
where  a  nomination  would  have  been  equivalent  to  an 
election.  The  conditions  connected  with  the  nomina- 
tion were  such,  that  as  a  man  of  honor  he  felt  bound 
to  decline.  Almost  daily,  on  Wall  street,  I  meet  a 
man,  not  forty ;  his  look  is  downcast,  dress  seedy,  and 
his  desire  seems  to  be  to  shun  every  one.  I  knew  him 
a  short  time  since  as  a  lawyer  in  Wall  street,  the  head 
of  a  happy  home,  a  Sunday  school  teacher,  and  an  hon- 
ored man.  He  took  to  the  ways  of  the  street,  and 
has  just  returned  from  the  State's  prison.  A  Sunday 
School  Superintendent,  and  a  very  devoted  one,  too, 
a  trustee  of  a  college,  and  an  influential  man,  left  his 
office,  and  the  quiet  walks  of  social  and  domestic  life, 
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for  the  glitter  and  profit  of"  a  public  position.  Every- 
body congratulated  him  on  his  good  fortune.  His 
friends  gave  him  a  dinner  in  honor  of  his  cleTation. 
He  remained  in  office  but  a  short  time.  During  that 
short  perioti,  he  left  his  school,  was  removed  from 
church,  lost  his  own  fortune,  involved  his  friends,  and 
"was  charged  with  using  money  that  belonged  to  the 
government.  The  pressure  for  money,  inside  and  out, 
was  too  great,  and  the  temptation  in  which  ho  was 
placed  too  strong  for  him,  and  he  htia  passed  out  of 
sight 

Quite  a  young  man  in  New  York  made  his  fortune 
in  some  lucky  speculations.  He  was  admitted  to  be 
very  smart,  and  was  said  to  be  a  pei^oti  of  a  great 
deal  of  manliness  and  integrity.  One  of  the  methods 
of  the  street  to  raise  money  is  to  get  up  bogus  stock 
companies,  get  a  few  names  well  known  on  the  Board, 
«nd  these  are  paid,  hire  money  to  pay  a  dividend, 
throw  the  stock  on  the  market,  and  during  the  ex- 
citement sell  out,  and  enjoy  the  ill-gotten  gain.  The 
names  of  tlie  Directors  are  used  to  decoy  victims. 
The  rousing  dividend  excites  the  cupidity  of  men  in 
haste  to  be  rich.  There  is  a  great  deal  of  money  on 
the  street  waiting  to  bo  invested.  Stock  paying  ten 
or  twenty  per  cent,  is  very  alluring.  Money  is  taken 
out  of  the  Savings  Bank,  drawn  out  of  Trust  Compa- 
nies, i-emoved  from  whore  it  lies  safely,  drawing  a 
reasonable  interest  or  paying  a  fair  dividend,  and  put 
in  the  new  company  where  dividends  are  so  largo.  In 
a  few  weeks  or  months  the  concern  is  blown  to  atoms, 
and  mourners  go  about  the  streets.  The  victims  are 
usually  those  least  able  to  bear  the  loss.     One  day,  a 
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I  company  of  persons  came-  into  the  counting;  mora  of 

I  the  young  man  rei'crreil  to  above,  and  oflfered  liiin  two 

1  hundred  and  fifty  thousand  dollars  if  lie  would  allow 

I  Iiis  name  to  be  used  as  President  of  a  new  cuiupany 

F  alwut  to  be  started.     The  conspirators  knew  that  with 

his  name  they  could  sell  half  a  million  of  stock.     As 

coolly  03  if  they  were  nailiing  the  price  of  a  bairel  of 

oil,  he  said,  "Gentlemen,  my  name  is  not  worth  two 

I  hundred  and  fifty  thousand  dollars,  but  if  it  is,  I  can't 

afford  to  throw  it  away  on  a  bogus  stock  company." 

A  man  came  to  the  .surface  not  long  since  as  a  poH- 

j  tician,  and  was  elected  to  the  legislature.     For  a  bribe 

[  of  twelve  hundred  dollars  he  abandoned  his  party,  and 

I  was  elected  to  an  honorable  position.     Political  influ- 

I  ence  obtained  for  him  a  lucrative  berth  in  the  city, 

and  he  took  his  place  among  the  financial  men.     He 

became  involved  in  stupendous  frauds;    his  new  style 

of  life  opened  to  him  extravagancias  and  luxuries  to 

trhich  he  was  before  a  stranger.     His  day  dream  was 

I  a  short  one.     In  a  few  moutlis  he  was  aa  inmate  of  the 

jienitcnliury. 

Quite  a  young  man  appeared  on  the  street  as  the 
I  representative  of  one  of  the  heaviest  New  England 
I  houses.  He  boarded  at  a  magniticent  hotel,  and 
prided  himself  on  having  the  largest  cash  balance  in 
I  the  bank  of  any  of  his  associates.  The  head  of  the 
I  house  which  he  represented  in  New  York,  died  vei-y 
I  suddenly,  and  it  was  found  that  the  house  itself,  sup- 
I  posed  to  be  one  of  the  richest  in  New  England,  was 
I  bankrupt — ruined  through  the  agency,  recklessness, 
f  and  dissipation  of  the  young  representative  in  New 
'  York.     That  a  house  so  old  and  honored,  holding  in 
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trust  the  funds  of  widows  aiid  orphans,  sliould  allow 
itself  to  be  represented  by  a  dissolnte  young  man, 
with  whom  no  prudent  person  who  knew  him  would 
trust  a  thousand  dollars,  is  marvelong.  The  young 
man  was  notorious  in  New  York  for  his  dissipation, 
habits  of  gaming  and  drinking;,  loose  company,  and 
rksli  and  daring  speculations.  He  is  a  type  of  a  large 
doss  on  the  street. 

A  gentleman  residing  in  the  suburbs  had  but  little 
confidence  in  banks,  lie  kept  bis  securities  locked  up 
in  bis  safe  at  home.  Ilis  son-in-law,  doing  business  in 
New  York,  came  up  once  a.  week  to  spend  Sunday. 
During  one  of  these  visits  the  keys  of  the  safe  myste- 
riously disappeared.  The  old  merchant  was  advised 
by  his  son-in-law  to  send  the  safe  to  New  York  to  bo 
opened,  and  he  volunteered  to  take  charge  of  the  op- 
eration. The  safe  carnc  back  with  a  nicely  fitted  key. 
Three  months  afterwards  it  was  discovered  that  funds 
to  the  amount  of  one  hundred  thousand  dollars  had 
been  abstracted.  Nothing  could  be  proved  against 
iho  son  inlaw,  and  to  prevent  family  disgrace,  the 
thing  blew  over.  A  few  days  ago,  an  extensive  com- 
mis.sion  dealer  ran  away,  carrying  with  him,  not  only 
tlie  funds  of  the  house,  but  a  good  deal  of  money  be- 
longing to  other  people.  He  proved  to  be  the  same 
shrewd  gentleman  who  furnished  the  key  to  hia  rela- 
tive's safe. 

Such  is  life  in  Wall  Street 


GAMBLING  MANIA  IN  WALL  STREET,' 

AND  ITS  FRUITS. 
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The  haste  to  be  rich,  by  a  lucky  stroke  of  fortune, 
by  hazarding  a  few  thousands  in  Wall  Street,  is  the 
same  spirit  that  leads  thousands  to  the  gambling  table. 
Lines  of  victims  move  in  procession  into  the  street 
daily,  to  try  their  fortune.  Into  the  great  maelstrom, 
money  is  thrown,  earned  in  the  mines  of  Montana,  dug 
out  of  the  rich  soil  of  California,  earned  by  hard  toil 
on  a  New  England  farm.  The  surplus  of  a  successful 
season  in  trade,  the  hard  earnings  of  a  mechanic  whose 
wife  wishes  to  go  to  Newport  and  the  Springs — the 
wife's  dower  that  should  be  put  down  in  government 
securities,  the  pittance  of  the  orphan,  by  which  it  is 
hoped  that  one  thousand  will  swell  to  ten  if  not  to 
hundreds,  are  hazarded  in  stock  speculations.  How- 
ever honest  and  regular  as  a  class  brokers  may  be,  the 
gambling  mania  centering  in  Wall  Street  sweeps  like 
the  simoon  of  the  desert  over  every  section  of  our 
land.  The  whole  business  of  the  country  has  been 
thrown  from  its  centre,  and  trade  generally  partakes 
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of  the  excitement  and  fluctuation  of  stocks  in  the  mar- 
ket. A  man  who  goes  into  Wall  Street  to  do  business, 
goes  with  his  eyes  open.  He  knows,  or  may  know, 
that  he  is  at  the  mercy  of  a  dozen  unscrupulous  men 
who  can  swallow  him  up  in  an  hour  if  they  will.  Among 
the  thousand  small  brokers  of  the  street,  there  is  a  per- 
fect understanding  that  any  one  of  them  may  go  home 
penniless  before  night.  The  same  combinations  that 
lock  up  greenbacks  and  corner  gold  in  the  street,  strike 
trade  in  every  direction.  Wheat  and  corn  are  subject 
to  the  sanae  fluctuation  and  uncertainty  that  attends 
stock.  A  speculator  in  the  street  gets  a  private  tele- 
gram that  grain  is  scarce,  or  corn  heated,  or  some 
news  that  affects  the  market.  He  goes  immediately 
to  the  Corn  Exchange  and  bulls  and  bears  grain  as  he 
would  stocks.  The  same  men  monopolize  coal.  The 
market  is  entirely  bought  up,  or  the  miners  are  paid 
daily  wages  to  go  on  a  strike. 

A  CASE  IX  POINT. 

Dry  goods  are  as  sensitive  and  as  much  subject  to 
the  gambling  mania  as  money.  Extravagant  hotels, 
aristocratic  groceries,  from  which  goods  are  delivered 
by  servants  in  livery,  enormous  drinking  places  fitted 
up  like  a  royal  palace,  bespeak  the  extravagance  of 
the  age.  In  the  vicinity  of  Union  Park  a  snobby  spec- 
ulator, some  time  ago,  set  up  a  then  princely  mansion. 
It  was  brown  stone  in  front,  and  radiant  in  gold  and 
gilt.  It  was  furnished  sumptuously  with  gold  gilt 
rosewood  furniture,  satin  coverings  woven  in  gold  and 
imported  from  Paris,  carpets  more  costly  than  were 
ever  before  laid  in  the  city,  and  all  the  appliances  of 
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fashion,  wealth,  and  taste,  were  ineluded  in  the  adorn- 
ment. It  was  a  nine  days'  wonder  of  the  city,  and, 
like  other  experiments  of  the  same  sort,  it  came  to  an 
end.  The  furniture  was  brought  to  the  block  and  the 
family  disappeared  from  among  the  aristocracy  of  the 
city.  A  new  sensation  awaited  the  curious.  The 
splendid  mansion  was  to  be  turned  into  a  first  class 
dry  goods  store.  It  would  outrival  Stewart  and  C'laflin, 
antl  nothing  to  equal  it  would  be  found  in  London  or 
Paris.  The  whole  front  was  torn  out  and  the  building 
fitted  up  with  plate  glass,  and  made  gorgeous  as  the 
reception  room  of  a  sovereign.  Rumor  ascribed  to  the 
firm  untold  wealth,  so.  that  should  they  sink  one  or 
two  hundred  thousand  dollars  in  estabH.shing  trade,  it 
would  not  embarrass  or  discourage  the  house.  Tlie 
opening  day  came,  and  such  a  sight  New  York  never 
saw.  All  the  stories  were  thrown  open.  The  business 
was  in  apartments  and  gorgeously  fitted  up.  An  army 
of  salesmen  and  clerks  were  in  their  places,  arrayed  in 
full  evening  dress,  with  white  gloves.  All  New  York 
poured  in,  as  it  would  have  done  to  have  seen  the 
proprietors  hanged, — and,  then  turned  away  as  fash- 
ionable New  York  will,  leaving  the  concern  high  and 
dry  like  a  vessel  ou  the  beach.  A  disastrous  failure 
followed,  and  the  ruined  speculators,  satisfied  that  New 
York  was  not  a  theatre  for  their  genius,  retired.  Three 
hundred'  thousand  dollars  could  not  have  been  lost 
more  artistically  in  Wall  Street 
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Gambliug  and  moral  principle  are  not  yoke  fellows. 
The  very  style  of  business  done  in  the  stree!  brunts 
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the  moral  sense.  When  Swarthwoot  embezzled  the 
Government  funds  and  gave  his  name  to  a  system  of 
swmdling  which  has  become  so  disgracefully  common, 
he  stood  alone  in  his  disgraceful  eminence.  To-day 
gigantic  frauds,  embezzlements,  and  robberies,  are  so 
common  that  but  little  attention  is  paid  to  the  revela- 
tions. The  papers  are  full  of  instances  of  trusted  and 
honored  men,  who  commit  great  frauds.  A  small  por- 
tion oiily  of  such  crimes  come  to  the  surface.  The 
affair  is  hushed  up  to  prevent  family  disgrace.  A  cor- 
poration threatened  with  the  loss  of  one  hundred  thou- 
sand dollars  or  more  by  the  roguery  of  an  official,  had 
rather  take  the  money  from  a  friend  than  lock  up  the 
criminal.  Thousands  of  companies  sprung  up  during 
the  oil  speculations.  Full  two-thirds  of  these  were 
frauds,  and  dupes  and  victims  swindled  on  the  right 
and  on  the  left,  were  counted  by  thousands.  Men  Who 
went  to  bed  supposing  that  they  were  worth  a  quarter 
of  a  million  awoke  in  the  morning  to  find  that  they  had 
been  swindled  out  of  all  their  money,  and  were  beg- 
gars. The  spirit  infects  nearly  all  the  officials  of  the 
government  to-day.  The  money  stolen  by  men  in  pub- 
lic places  is  lost  in  Wall  Street  or  squandered  at  the 
gaming  table.  Not  long  since  one  of  the  best  known 
business  men  was  suddenly  killed  en  a  train  of  cars. 
No  man  stood  higher  in  the  church  or  State.  He  had 
immense  sums  of  trust  money  in  his  hands  belonging 
to  widows  and  orphans,  and  religious  associations,  for 
he  was  thought  safer  than  any  savings  bank.  He 
was  a  fine  looking  man,  cheery  in  spirit,  agreeable  in 
manner.  lie  was  supposed  to  be  the  embodiment  of 
integrity  and  fidelity.      His  sudden  death  brought  his 
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ffnirs  to  the  surface.    lie  was  foniid  to  be  a  defaulter 

)  to  an  imuieiise  amount,     lie  had  taken  the  fuuds  of 

widows  and  orphans  and  sunk  them  in  the  maelstrom 

of  Wall  Street    Instead  of  leaving  bis  family  a  princely 

» fortune,  he  left  his  wife  and  children  dishonored  and 
ruined.     In  the  olden  time,  a  merchant  would  no  more 
have  used   trust  money  in  his  own  business,  than  he 
Would  have  committed  any  other  great  crime.    At  the 
liead  of  one  of  our  largest  and  most  successful  banks 
Was  a  gentleman,  who  fur  a  quarter  of  a  century  had 
the  established  reputation  which  high  honor,  business 
talent,  and  honest  devotion  to  his  pursuits,  give.     His 
habits  were  simi)le;  his  house  modest,  and  his  style 
flf  living  much  below  his  position.      He  left  the  bank 
pne  night,  at  the  usual  time,  bidding  his  associates  a 
Ijjheery  good  evening.      He  did  nut  return;    he  has 
Ijiever  returned.      On  examining  his  accounts,  it  was 
Uuund  that  he  was  a  heavy  defaulter.    Not  content  with 
Ihia  salary  and  his  business,  anxious  to  secure  a  fortune 
which  could  be  had  for  the  taking,  he  put  himself  into 
■the  hands  of  stock  gamblers.     He  squandered  his  own 
4iioney,  and  the  fortune  of  his  wife,  sold  bonds  placed 
lin  the  bank  fur  safe  keeping,  and  speculated  with  and 
lost  the  funds  of  depositors.     He  carried  nothing  with 
liim,  but  fled  from  his  home  a  poor,  as  well  as  a  dis- 
graced man— bankrupt  in  fortune,  integrity,  and  all. 
Thejrequent  and  glaring  crimes  connected  with  gold 
Igaiobling  do  not  alarm  the  community.     Some  regard 
f  Ihe  revelations  as  a  good  joke,  or  a  sharp  hit.     Men 
wonder  how  much  the  party  made,  and  often  consider 
the  criminal  a  fool  for  not  doing  better.      Bets  are  fre- 
quently put  up,  as   to  tlie  amounts  taken;  if  the  roh- 
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bery  runs  tip  to  a  hundred  or  two  hundred  thousandl 
dollars,  then  the  speculation  is  as  to  how  much  the  de- 
faulter will  return  to  have  the  matter  hushed  up.    Tfl( 
show  how  little  public  morality  there  is,  take  an  inciJ 
dent:     I  was  present  not  long  since  at  a  conveution 
held  under  the  auspices  of  one  of  the  leading  religioiii 
denominations  of  the  State,      A  prominent  pastor  of] 
this  city  arcused  another  of  slating  things  that  weroJ 
■wholly  false,  both  on  the  floor  of  the  meeting  and  out-1 
side.      Other  eminent  Rien  confirmed  tlie  statoment,! 
one  of  whom  said  that  the  pastor  was  notorious  for  hisl 
"cnnspicuouB  inaccuracies."       The  whole   thing  waal 
treated  as  a  good  joko.      The  party  accused  was  cov- f 
ered  with  confusion  and  conid  not  reply.      The  cort-l 
ventinn   were  very  merry    over   his   euibniTassment-J 
Twenty-five  years  ago,  had  a  New  York  pastor  beettj 
accused  of  falsehood  in  an  assembly  and  confessed  it! 
by  his  silence,  the  whole  religious  world  would  have  i 
been  agitated.     One  of  our  banks  was  robbed,  and  iti 
])ut  its  loss  at  twenty-five  thousand  dollars.     The  com- 
munity didn't  believe  a  word  of  it,  and   the  commu- 
nity were  right.     Another  bank,  wliich  had  lost  heavily 
by  a  defaulting  cashier,  made  an  official  statement  that  ■ 
its  loss  would  not  exceed  one  hundred  tlioiisnnd  dol-1 
lars,     A  few  years  ago  such  a  statement  signed  byl 
bank  oflieera  would  have  received  implicit  credit.  Noi 
only  the  press  placed  no  reliance  in  such  official  state-l 
ment,  but  the  discussions  in  the  banks  and  on  changel 
showed  the  want  of  confidence  in  such  matters. 
this  age  of  demoralization,  when  cverj'thing  is  unsetn 
tied  morally,  and  everj'body  is  at  sea,  when  checkl 
notes  and  bonds  have  to  be  e;famined  with  a  mic: 
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scope  to  see  whether  they  are  forged  or  altered,  when 
the  recklessness,  infatuation,  and  madness  of  Baden 
Baden  pervades  every  department  of  buainess,  it  is 
Bomething  to  say  that  in  the  Board  of  Brokers  in  Wall 
Street  there  has  not  appeared  a  defaulter  in  a  quarter 
of  a  century,  or  a  man  that  hag  repudiated  or  broken 
jus  contracts. 

THE   INFATUATIOS. 

Men  who  have  had  a  taste  of  the  street  cannot  be 
kept  from  their  favorite  haunts.  I  sat  in  the  oEBce  of 
A  gentleman  the  other  day,  who,  sL\  months  ago,  was 
a  rich  man.  For  twenty-five  years  he  has  done  a  suc- 
cessful business,  and  at  no  time  has  known  financial 
embarrassment.  Ho  lived  in  luxury  in  a  city  and 
country  home.  It  was  his  boast  that  he  never  gave 
a  note,  incurred  a  debt,  or  failed  to  have  his  check 
honored  fur  any  amount  needed.  A  nice  little  scheme 
was  presented  to  him  by  some  confidential  friends.  It 
was  a  time  of  general  excitement  The  speculation 
was  such  a  nice  one,  and  the  gain  so  certain  and  large, 
that  the  man  placed  his  name  at  the  disposal  of  the 
combination,  and,  of  course,  was  ruined.  It  took  him 
twelve  hours  to  scatter  the  labor  of  twenty-four  years. 
Borne  spiritualists  got  hold  of  a  capitalist  not  long 
.fiince.  Hi3  had  half  a  million  to  invest,  and  he  did  it 
iu  original  style.  Having  great  confidence  in  Web- 
ster and  Clay  while  they  lived,  he  thought  they  might 
have  a  better  acquaintance  with  financial  matters  in 
the  spirit  land  than  tbey  exhibited  when  they  lived. 
Through  parties  competent  to  do  it,,he  opened  com- 
munications with  those  distinguished  statesmen.    They 


TBE  tNFATUATlON- 


seemed  very  ready  to  assist  him  in  bis  specnUtionSi 
Tbey  wrote   him  long  communicationa  through   \m 
mediums,  which   ho  read  to  his  friends.     It  was  ol> 
served  that  Clay's  intellect  seemed  to  be  a  little  shakeB| 
since  his  departure,    and  Webster  was  more  diff'uM 
and  less  compact  and  sententious  than  when  in  lhfl| 
land  of  the  living.     It  was  also  very  apparent  thrt 
these  distinguished  gentlemen  in  the  spirit  land  did 
not  know  much  about  the  affairs  in  this  world,  for  th» 
Bpeculations  proved  most  niinous.     They  tied  up  the 
good  man's  fortune,  and  well  nigh  beggared  him,    But 
his  confidence  in  the  ability  of  Webster  and  Clay  to 
guide  him  to  untold  wealth  is  unshaken.     How  un- 
certain speculation  is  may  be  learned  from  an  answei 
given  by  one  of  our  oldest  and  most  successful  bra*fl 
kers  to  a  friend.     "  I  have  fifty  thousand  dollars  to  i 
vest,"  said  the   man  to   the  dealer  in  stocks,  "  whati 
would  yon  advise  me  to  do?"     The  broker  pointed! 
his  finger  to  a  donkey  cart  going  by,  loaded- witllB 
ashes,  "Go  and  ask  that  man  driving  the  ash  cart/'J 
said  the  broker;   "he   knows  as  much  about  it  as  tfl 
do."    When  the  oldest,  the  shrewdest,  and  the  most 
successful  operators  lose  from  fifty  thousand  to  half  1 
a  million  at  a  blow,  what  can  small  speculators  ex-1 
pect?     Yet   the    infatuation  continues.     Seedy   men 
hang  around  their  old  haunts,  waiting  for  something 
to  turn  up.     There  is  an  old  man  nearly  eighty,  whttj 
can  be  seen  daily  in  Wall  Street,  who  is  as  infutuatedj 
as  any  gambler  in    the   world.     He  was  acconnted  i 
millionaire  a  few  months  ago.     Naturally  cool,  selfish,! 
and  Bclf-reliantf  a  mania  seemed  to  have  possessed! 
him.     He  promised  over  and  over  again  to  leave  thffl 
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I  Street.  Everybody  saw  that  he  was  going  to  ruin. 
I  One  morning  he  came  down,  made  a  plunge,  lost 
Leverything,  and  has  gone  home  to  die  —  a  type  of 
I'tribea  who  dabble  in  stock. 

SHARP    PRACTICE. 

The  sudden  collapse  of  fortunes,  closing  of  elegant 
mansions,  the  selling  off  of  plate  and  horses  at  auction, 
the  hurling  of  men  down  from  first  class  positions  to 
subordinate  posts,  is  an  every-day  occurrence  in  New 
York.  In  almost  every  case  these  reverses  result  from 
outside  trading,  and  meddling  with  matters  foreign 
to  one's  legitimate  business.  The  city  is  full  of  sharp 
rogues  and  unprincipled  speculators,  who  lie  awake 
nights  to  catch  the  unwary.  None  are  more  easily  en- 
,finared  than  hotel-keepers,  and  this  isthe  way  it  isdone: 
A  well-dressed,  good-looking  man  comes  into  a  hotel, 
land  .brings  his  card  as  the  president  of  some  great 
stock  company.  In  a  careless,  indifferent  way  he  asks 
to  look  at  a  suite  of  rooms.  He  has  previously  ascer- 
tained that  the  proprietor  has  from  filly  to  a  hundred 
thoustind  dollars  in  the  bank  waiting  for  something  to 
turn  up.  The  rooms  shown  are  not  good  enough.  He 
wants  rooms  that  will  accommodate  certain  distin- 
guished gentlemen,  whom  he  names,  who  happen  to 
be  the  well-known  leading  financiers  of  the  great  cities. 
A  better  suite  is  shown  the  president.  The  cost  is 
high  —  one  thousand  dollars  a  month.  But  the  rooms 
t;  he  must  accommodate  his  friends ;  a  few  thousands 
!  way  or  the  other  won't  make  much  difference  with 
company  ;  so  he  conctudeia  to  take  the  rooms.    The 
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landlord  iuuta  at  references  ;  the  president  chuckles  aS 
the  idea  that  he  ehould  be  called  upon  lor  references'^ 
he  never  gives  any ;  but  if  the  landlord  wants  oim  oh 
two  thousand  dollars,  he  can  have  iL    "  Let  rae  see,"  th» 
president  Bays,  very  coolly,  "  I  sUall  want  these  roi)niaj 
about  sis  months,  off  and  on.     1  may  be  gone  half  th^ 
time,  or  more.    If  it'a  any  accommodation  to  you,  I  wil 
give  you  my  check  for  six  thou.sand  dollars,  and  pays 
the  whole  thing  up."     Of  course  the  landlord  is  ; 
ttmiles,  and  the  president  takes  possession.     Before  th» 
nix  months  are  out,  from  filly  to  a  hundred  thousand'i 
dollars  of  the  landlord's  money  goes  into  the  hands  of  I 
the  speculator,  and  a  lot  of  worthless  stock  ia  lookedl 
up  in  the  safe  of  the  hotel. 

Another  scheme  is  equally  eucces-sfuL  The  room 
ore  taken,  and  the  occupant  is  the  most  liberal  of* 
guests.  Champagne  suppers  and  costly  viands  area 
Ordered  without  stint, and  prompdy  paid  for.  Coaches! 
with  liveried  drivers  and  footmen,  hired  for  the  occa- J 
aion,  leave  imposing  cards  at  the  hotel.  The  obwequi-J 
0U8  landlord  and  well-feed  steward  pay  especial  atten-' 
tion  to  the  wants  of  the  liberal  guest  Waiters  tly  atl 
his  command,  and  the  choicest  tit-bit,s  are  placed  before  I 
him.  Picking  his  teeth  after  breakfast  while  the  land-f 
lord  is  chatting  with  him  some  Saturday  morning  when  1 
it  rains,  he  expresses  a  wish,  rather  indifferently,  thafcl 
he  had  fifty  thousand  dollars.  Ilia  banker  won't  be  f 
home  till  Monday  —  don't  care  much  about  it — get] 
it  easy  enough  going  down  town  —  wouldn't  go  out  inl 
the  rain  for  twice  the  sura  —  indifferent  about  it,  and  I 
yet  evidently  annoyed.     The  landlord  goes  into  \m\ 
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office  and  examines  his  bank  account^  and  finds  he 
can  spare  fifty  thousand  dollars,  without  any  incon- 
venience, till  Monday.  Glad  to  accommodate  his  dis- 
tinguished guest,  who  is  going  to  bring  all  the 
moneyed  men  to  his  hotel,  he  hands  over  the  money, 
which  is  refused  two  or  three  times  before  it  is  taken. 
On  Monday  morning  the  hotel  man  finds  that  his 
distinguished  tenant  has  put  a  Sabbath  between  him* 
self  and  pursuit.  Such  tricks  are  played  constantly, 
and  new  victims  are  foimd  every  day, 

THE  STREET    ON   THE   OUTSmE. 

Men  who  visit  New  York,  and  see  nothing  but  the 
outside  aspect  which  it  presents,  imagine  that  success 
is  one  of  the  easiest  things  in  the  world,  and  to  heap 
up  riches  a  mere  pastime  in  the  city.  They  are  famil- 
iar with  the  name  and  history  of  the  Astors.  They 
know  that  Stewart  began  life  a  poor  boy,  kept  store  in 
a  small  shanty,  and  kept  house  in  a  few  rooms  in  a 
dwelling,  and  boarded  his  help.  They  walk  through 
Fifth  Avenue,  and  look  on  the  outside  of  palaces  where 
men  dwell  who  left  home  a  few  years  ago  with  their 
worldly  wealth  tied  up  in  a  cotton  handkerchief  They 
stroll  around  Central  Park,  and  magnificent  teams, 
gay  equipages,  and  gayer  ladies  and  gentlemen,  go  by 
in  a  constant  stream ;  and  men  are  pointed  out  who  a 
short  time  ago  were  grooms,  coachmen,  ticket-takers, 
boot-blacks,  news-boys,  printer^s  devils,  porters,  and 
coal-heavers,  who  have  come  up  from  the  lower  walks 
of  life  by  dabbling  in  stocks,  by  a  lucky  speculation,  or 
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a  sudden  turn  of  fortune.  So  young  men  pour  in  from 
the  country^  confident  of  success,  and  ignorant  that 
these  men  are  the  exceptions  to  the  general  law  df 
trade ;  and  tliat  ruin  and  not  success^  defeat  and  not 
fortune^  bankruptcy  and  not  a  fine  competence,  are 
the  law  of  New  York  trade. 

Nothing  is  more  striking  or  more  sad  than  the  com- 
mercial reverses  of  this  city.  They  come  like  tempests 
and  hail  storms  which  threaten  every  man's  plantation, 
and  cut  down  the  harvest  ready  for  the  sickle.  Few 
firms  have  had  permanent  success  for  *wenty-five 
yeara  In  one  house  in  this  city  twenty  men  are  em- 
ployed as  salesmen  on  a  salary,  who,  ten  years  ago, 
were  called  princely  merchants,  whose  families  lived 
in  style,  and  who  led  the  fiishions.  Men  who  embark 
on  the  treacherous  sea  of  mercantile  life  are  ingulfed, 
and  while  their  richly-laden  barks  go  down,  they 
escape  personally  by  the  masts  and  spars  thrown  to 
them  by  more  fortunate  adventurers.  One  house  in 
this  city,  quite  as.  celebrated  at  one  time  as  Stewart's, 
who,  in  imitation  of  that  gentleman,  built  their  marble 
store  on  Broadway,  are  now  salesmen  in  establishments 
more  successful  than  their  own.  New  York  is  full  of 
reduced  merchants.  Some  of  them  bravely  bear  up 
under  their  reverses.  Some  hide  away  in  the  multitude 
of  our  people.  Some  take  rooms  in  tenant-housea 
Some  do  a  little  brokerage  business,  given  to  them  by 
those  who  knew  them  in  better  days.  Some  take  to 
the  bottle,  and  add  moral  to  commercial  ruin. 

TUE    SCHUYLER   FRAUD. 

One  of  the  most  successful  railroad  men  of  New  Yoik 
boarded  at  one  of  our  principal  hotels,  lie  was  an 
unmarried  man.    He  was  accounted  an  eniinout  anc» 
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successful  financier.  His  reputation  and  standing  were 
unquestioned.  He  was  connected  with  the  principal 
cftpitalist  in  the  city,  and  was  one  whom  New  York 
delighted  to  honor.  In  a  small  house  in  the  upper 
port  of  the  city  he  had  a  home.  Here  he  hved  a  part 
of  bia  time,  and  reared  a  family,  though  the  mother  of 
his  children  was  not  his  wife.  Down  town,  at  his  hotel, 
he  passed  hy  one  name,  up  town,  in  his  house,  he  waa 
known  hy  another.  It  would  seem  impossible  that  a 
prominent  business  man,  reputed  to  be  ricii,  brought 
into  daily  business  contact  with  princely  merchants 
and  bankei-s,  the  head  of  a  large  railroad  interest,  could 
reside  in  New  York,  and  for  a  mmiber  of  years  lead 
the  double  life  of  a  bachelor  and  a  man  of  family ;  be 
known  by  one  name  down  town,  and  another  name  up 
town  ;  yet  so  it  was.  At  his  hotel  and  at  bis  oflice  he 
was  found  at  the  usual  hours.  To  his  up-town  home 
he  came  late  and  weut  out  early.  There  he  was  seldom 
scon.  The  landlord,  the  butcher,  the  grocer,  and  the 
milkman  transacted  alL  their  business  with  the  lady. 
Bills  were  promptly  paid,  and  no  questions  asked. 
The  Jittle  girls  became  young  ladies.  They  went  to 
the  best  boarding-schools  in  the  land. 

An  unexpected  crisis  came.  A  clergyman  in  good 
standing  became  acquainted  with  one  of  the  daughters 
at  her  boarding-school.  He  regarded  her  with  so  much 
interest,  that  he  solicited  her  hand  in  marriage.  He 
was  referred  to  the  mother.  The  daughters  had  said 
that  their  father  was  a  wealthy  merchant  of  New 
York;  but  his  name  did  not  appear  in  the  Directory, 
he  was  not  known  on  'change.  The  lover  only  knew 
the  name  by  which  the  daughter  were  called.     The 
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mother  was  affable,  but  embarrassed.  The  gentleman 
thought  something  was  wrong,  and  insisted  on  a  per- 
sonal interview  with  the  father.  The  time  was  ap- 
pointed for  the  interview.  The  young  man  was  greatly 
astonished  to  discover  in  the  father  of  the  young  lady 
one  of  the  most  eminent  business  men  of  the  city.  He 
gave  his  consent  to  the  marriage,  and  promised  to  do 
well  by  the  daughter,  thoygh  he  admitted  that  the 
mother  of  the  young  lady  was  not  his  wife.  The 
clergyman  was  greatly  attached  to  the  young  woman, 
who  was  really  beautiful  and  accomplished.  He  agreed 
to  lead  her  .to  the  altar,  if,  at  the  same  time,  the  mer- 
chant would  make  the  mother  his  wife.  This  was 
agreed  to,  and  the  double  wedding  was  consummnt^d 
the  same  night  The  father  and  mother  were  first 
married,  and  then  the  father  gave  away  the  daughter. 
The  aftliir  created  a  ten  days'  sensation.  The  veil  of 
secrecy  was  removed.  The  family  took  the  down-town 
name,  which  was  the  real  one  —  a  name  among  the 
most  honored  in  the  city.  An  up-town  fashionable 
mansion  was  purchased,  and  fitted  up  in  style.  Crowds 
filled  the  spacious  parlors,  for  there  was  just  piquancy 
enough  in  the  case  to  make  it  attractive.  Splendid 
coaches  of  the  fashionable  filled  the  street ;  a  dashing 
company  crowded  the  pavement,  and  rushed  up  the 
steps  to  enjoy  the  sights.  These  brilliant  parties  con- 
tinued but  a  short  time.  The  merchant  was  rotten  at 
heart  All  New  York  was  astounded  one  day  at  the 
report  that  the  great  railroad  king  had  become  a  gi- 
gantic defaulter,  and  had  absconded.  His  crash  carried 
down  fortunes  and  families  with  his  own.  Commercial 
circles  yet  sufler  for  his  crimes.     The  courts  are  still 
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fretted  with  suits  between  great  corporations  nnd  inrli- 
viduaU  growing  Out  of  these  transactions.  Faaliionable 
New  York,  whicli  could  overlook  twenty  years  of 
criminal  life,  could  not  excuse  poverty.  It  took  re- 
prisals for  bringing  this  fiiniily  into  social  position  by 
hurling  it  back  into  an  obscurity  from  which  probably 
it  will  never  emerge. 

LODGINGS   IN    A   TENEMENT    HOUSE. 

A  few  summers  agd  a  lady  of  New  York  reigned  as 
a  belle  at  Saratoga.  Her  elegnnt  _  and  numeroua 
dresses,  valuable  diamonds,  and  dashing  turnout  at- 
tracted great  attention.  Her  husband  was  a  quiet. sort 
of  a  man,  attending  closely  to  his  business.  He  came 
to  Saratoga  on  Saturdays,  and  returned  early  on  Mon- 
day morning.  The  lady  led  a  gay  life,  was  the  centre 
of  attraction,  patronized  the  plays,  and  was  eagerly 
Bought  as  a  partner  at  the  balK  After  a  very  brilliant 
and  gay  season  she  disappeared  from  fashionable  life, 
and  was  soon  forgotten.  One  cold  season  a  benevolent 
New  York  lady  visited  a  tenementrhonse  on  an  errand 
of  mercy.  Mistaking  the  door  to  which  she  was  di- 
rected, she  knocked  at  a  corresponding  one  on  anotlier 
story.  The  door  was  opened  by  a  female,  who  looked 
on  the  visitor  for  an  instant,  and  then  suddenly  closed 
the  door.  The  lady  %va8  satisfied  that  she  had  seen 
the  woman  somewhere,  and  thinking  she  might  afford 
aid  to  a  needy  person,  she  persistently  knocked  at  the 
door  till  it  was  opened.  Judge  of  her  surprise  when 
she  found  that  the  occupant  of  that  room,  in  that  tene- 
raent-houae,  was  the  dashing  belle  whom  she  had  met 
a  season  or  two  before  at  the  Springs  I    In  one  room 
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herself  and  biisbnnd  lived,  in  a  building  overnm  with 
occupnnts  crowded  with  cliildreii.  dirt,  and  turbulence. 
Mortification  and  suffering,  blended  with  poverty,  in  a  1 
fewjnonths  had  done  the  «'orkof  years  on  that  comely 
face.     Her  story  whs  the  old  one  repeated  a  thousand  I 
times.     Reverses,  like  a  torrent,  suddenly  nwept  away 
a  large  fortune.     Her    husband   became  discourageil,  , 
disconsolate,  and  refused    to  try  agnin.     Ue  lost  hin  i 
self-respect,  tooV  to  the  bowl,  and  became  a  drunkard. 
The  wife  followed  him  step  by  stfep  in  hla  descent,  from  . 
his  high    place,  among    the    nierchanta   to    his   home 
among  the  dissolute.     To  furnish  herself  and  husband 
with  bread,  she   parted  with  her  dresses,  jewels,  and 
personal  effects.     She  pointed  to  a  heap  in  the  corner, 
covered  with  rags,  and  that  wus  all  that  remained  of 
a  princely  merchant! 


ft 


PERILS   OF    SPECILATION. 

Tlie  speculating  mania  which  pervades  New  York  is  i 
one  of  the  rocks  in  the  channel  on  which  so  many 
strike  and  founder.     Shrewd,  enterprising   men,  who 
are  engaged  in  successful  buMiness,  are  induced  to  make  ] 
investniL'nLs  in  stocks  and  operations  of  various  kind*,  I 
and  are  thus  at  the  mercy  of  sharpers.     Their  balance  | 
in  the  bank  is  well  known.     Speculators  lay  snares  for  i 
them,  and    catch    them   with    guile.      A  man    makes  \ 
money  m  a  business  he  understands,  and  loses  it  in 
one  he  knows  nothing  about.     One  is  a  successful  mer-  j 
chant,  and  he  imagines  he  can  be  a  successful  broker; 
one  stands  at  the  head  of  the  bar,  and  he  thinks  he  can 
lead  the  Stock  Board.     He  ia  i  broker;  he  adds  to  it 
an  interest  iu  railroads  or  steamboats.     Men  have  a 
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few  thousand  dollars  that  they  do  not  need  at  present 
in  their  business.  They  are  easily  enticed  into  a  little 
speculation  by  which  tiiey  may  make  their  fortune. 
They  get  in  a  little  way,  and  to  save  what  they  have 
invested  they  advance  more.  They  continue  in  thia 
course  until  their  outside  ventures  ruin  tlieir  legitimate 
business.  Stock  companies,  patent  medicines,  patent 
machines,  oil  wells,  and  copper  stocks  have  carried 
down  thousands  of  reputed  millionnaires,  with  bankers, 
brokers,  and  dry  ffootte  men,  who  have  been  duped  by 
nnpriucipled  schemeiu  Fortunes  made  by  tact,  dili- 
gence, and  shrewdness,  are  lost  by  an  insane  desire  to 
make  fifty  or  one  hundred  thousand  dollars  iu  a  day. 
The  mania  for  gambling  in  trade  marks  much  of  the 
business  of  New  York,  The  stock  and  gold  gambling 
has  brought  to  the  surface  a  set  of  men  new  to  the 
city.  The  stock  business,  which  was  once  iu  the  hands 
of  the  most  substantial  and  respectable  of  our  citizens, 
is  now  controlled  by  men  desperate  and  reckless.  Any 
man  who  can  command  fifty  dollars  becomes  a  broker. 
TTieae  men  know  no  hours  and  no  laws.  Early  and 
kite  they  are  on  the  ground.  No  gamesters  are  more 
desperate  or  more  suddenly  destroyed.  The  daily  re- 
verses in  Wall  Street  exceed  any  romance  tliat  has 
been  written.  A  millionnaire  leaves  bis  palatial  resi- 
dence in  the  morning,  and  goes  home  at  night  a  ruined 
man.  It  is  a  common  thing  for  speculators  who  can 
aflbrd  it,  to  draw  checks  of  from  fifty  to  one  hundred 
thousand  dollars  to  make  up  their  losses  in  a  single 
dtty. 

A  man  rides  up  to  Central  Park  one  afternoon  with  his 
dashing  equipage  ;  his  wife  and  proud  daughters  whirl 
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the  diiBt  in  the  eyes  of  well-to-do  citizens  who  are 
foot.  The  nest  day  this  fine  team  and  elegant  mai^ 
BJon,  with  store  full  of  gooda,  go  into  the  hands  of  bis 
creditors.  He  sends  his  family  into  the  country,  and 
either  disappears  himself,  or  is  seen  on  the  outskirts  of 
the  crowd,  waiting  for  Boraething  to  turn  up. 
reckless  mode  of  doing  business  leads  to  a  reckli 
style  of  hving,  extravagance  and  dissipation,  which 
legitimate  business  can  support  Tlie  mania  toiichi 
all  classes.  Women  and  uiiniatera  are  not  cserapl 
One  pastor  in  this  city  is  a  good  specimen  of  the  power 
of  this  speculating  mania.  The  demon  got  possession 
of  him.  lie  made  a  little  money.  He  started  to  nmk^ 
five  thousand.  Ho  moved  the  figure  ahead  to 
little  eum  of  a  quarter  of  a  million.  The  biisini 
transformed  the  man.  Hia  face  became  haggard ;  his 
eyca  dilated  ;  his  hair  dishevelled  ;  he  could  not  sleep 
he  bought  till  the  editions  of  the  pnpers  ;  got  up  nights 
to  buy  extras ;  chased  the  boys  round  the  corners 
the  latest  news ;  was  early  at  the  stock  market,  ni 
among  the  last  to  leave  the  Fifth  Avenue  Hotel  at 
niglit  when  the  board  closes  its  late  session.  Whethei 
a  quarter  of  a  million  is  worth  what  it  costs,  this  gen- 
tleman can  tell  when  he  gets  it  A  lady  in  this 
came  fi-om  New  England.  She  was  the  child  of  a 
maker,  and  was  brought  up  in  humble  circumstances. 
A  wcfilthy  man,  whose  repute  was  not  Iiigh,  and  whose 
disposition  was  not  amiable,  offered  her  his  hand.  She 
did  not  expect  love,  nor  hardly  respect,  but  he  offt 
her  instead  a  coach,  an  elegant  mansion,  and  ct 
jewels.  She  found  herself  suddenly  elevated.  She 
lived  in  commanding  style,  with  her  furniture,  plate, 
and  servants.    She  bore  her  elevation  badly,  and  looked 
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down  With  scorn  upon  her  old  friends  and  associates. 
Her  husband  engaged  deeply  in  speculation  ;  it  proved 
a  ruinous  one.  To  help  himself  out  of  a  crisis  he  com- 
mitted forgery.  He  was  sent  to  the  State  Prison.  His 
great  establishment  was  seized.  Her  house  was  sold 
over  her  head  by  the  sheriff  Her  jewels,  valued  at 
fifteen  thousand  dollars,  were  spirited  away,  and  she 
never  saw  them  more.  She  was  suddenly  elevated, 
and  as  suddenly  hurled  down  to  the  position  from 
which  she  had  been  taken. 

HONESTY    LEADS. 

The  men  who  are  the  capitalists  of  New  York  to- 
day are  not  the  sons  of  the  wealthy  or  successful  mer- 
chants of  the  city.  They  are  men  whose  fathers  were 
porters,  wood-choppers,  and  coal-heavers.  They  did  the 
hard  work,  swept  out  the  stores,  made  the  fires,  used 
the  marking-pot,  were  kicked  and  cufied  about^  and 
suffered  every  hardship.  But  they  jostled  and  outran 
the  pampered  son  of  their  employer,  and  carried  oflf  the 
prize.  The  chief  end  of  man  is  not  to  make  money. 
But  if  one  imagines  that  it  -is,  and  that  a  fortune  must 
be  made  at  once,  then  he  will  barter  the  solid  ground 
for  the  mirage,  and  leave  a  successful  business  for  the 
glittering  morass ;  trade  that  insures  a  handsome  com- 
petence for  wild  speculation.  The  hands  on  the  dial 
plate  of  industry  will  stand  still  while  men  grasp  at 
shadows. 

In  New  York,  two  kinds  of  business  greet  a  comer, 
one  bad,  the  other  good ;  one  easy  to  get,  the  other 
hard ;  the  one  pays  at  the  start,  the  other  pays  but 
little :  perhaps  the  position  itself  must  be  paid  for.     If 
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one  wants  money,  says  he  baa  his  fortune  to  make  B 
cannot  wait,  he  will  take   what  turns  up,  and  wait  for 
better   times.     Disreputable    trade,  questionable    buai- 
noBs,  a  tricky  house,  a  saloon  or  a  bar-room,  are  open  t 
a  reputable  young  man,  and  if  he  Iiave  a  dash  of  pietvi 
all  the  better.     But  such  touch  pitch  and  are  defileda 
they    seldom   lose   the  taint  of  the    first   business  ; 
which  they  are  engaged.     Men  can  be  good  or  bad  i 
any  trade.     They  can  be  sound  lawyers  or  pettifoggers  a 
a  merchant  of  property  or  a  mock  auctioneer;  a  phyri 
cian  whose  skill  and  character  endear  hira  to  the  best" 
families  in  tlie  land,  or  a  doctor  whose  "sands  of  life 
have  almost  run  out ;"  a  preacher  who  says,  "  Woe  is 
me  if  I  preach  not  the  gospel,"  or  a  minister  who,  likcL 
some  in  the  olden  time,  said,  "  Put  me,  I  pray  thei 
into  the  priest's  office,  that  I  may  get  me  a  morsel  c 
bread."     There  is  no  permanent  success  without 
tegrity,  industry,  and  talent.     . 

In  trade  there  are  two  codes  that  govern  men.     Tlie 
one  is  expressed  in  the  mottoes,  ''  All  is  fair  in  trade ; 
"  Be  as  honest  as  the  times  will  allow  ; "  "If  you  buy  . 
the  devil,  you  must  sell  him  again."     The  other  actsoBfl 
business  principles;  sells  a  sound  horse  for  a  souna 
price;  gives  the  customer    the  exact  article  that  h« 
buya     TLe  few  houses  that  have  been  successful,  amiu 
an  almost  universal    crash,  have    been  houses  whiclij 
have  done  business  on  principle.    In  cases  whore  honor; 
able  tradesmen  have  been  obliged  to  suspend,  they  arqj 
Minister  of  Babylon.     Some  of  these  men  went  from  th«^ 
store  to  compete  with  the  ablest  statesmen  of  the  worldJ 
Some  left  their  patients  on  a  sick  bed  to  measure  sworth 
with  veteran  commanders  on  the  battle-field.     Thoji; 
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met  on  the  Beas  naval  officers  of  highest  rank,  and  mnde 
them  haul  down  their  flags  to  the  new  hanner  of  our 
nation.  They  sounded  out  freedom  in  the  Declaration 
of  Independence ;  the  bugle-call  rang  over  hill  and 
dale,  crossed  oceans  and  continenti",  inlo  dungeons,  and 
made  tyrants  tremble  in  their  palace  homes,  —  building 
a  nation  that  no  treason  could  ruin  and  no  foreign  fue 

» destroy.     Like  the  Eddystone  lighthouse,  the  Union, 
sometimes  hid  for  a  moment  by  the  angry  surges,  slill 
threw  its  steady  light  on  the  turbulent  watei's,  and 
guided  the  tempest-tossed  into  the  harbor  where  they 
would  be. 
These  Old  School  men  afe  not  a  hit  of  Idle  breud. 
They  were  content  with  their  small  store  and    pine 
desk.     They  owned  their  goods,  and  were  their  own 
cashiers,  salesmen,  clerks,  and  porter.      They  worked 
sixteen  hours  a  day,  and  so  became  millionnairea.    They 
^^-  would  as  soon  have  committed  forgery  as  to  have  been 
^Btnean  or  unjust  in  trade.     They  made  their  wealth  in 
^Hliusiness,  and  not   in  fraudulent  failure.     They  secured 
^^■their  fortunes  out  of  their  customers,  and  not  out  of 
^^■iJieir  creditors.     Not   so   Young  America.     He    must 
^Hinake  a  dash.     He  begins  with  a  brown-Htone  .■^tore, 
filled  with  goods  for  which  he  has  paid  nothing  ;  mar- 
ric3  a  dashing  belle  ;  delegates  till  the  business  that  he 
can  to  others ;  lives  in  style,  and  spends  his   money 
before   he  gets  it;  keeps  his  fast   horse,    and    other 
fc       appendages  equally  fast ;  is  much  at  the  club  room,  on 
^Kthe   sporting  track,  and  in  billiard  or  kindred  saloons; 
^Hipeaks  of  his  father  as  the  "  old  governor,"  and  of  his 
^^Inother  as  the  "old  woman  ; "  and  finally  becomes  porter 
to  his  clerk,  and  laekcy  to  his  snlG.^man.    Beginning 
where  hia  father  left,  olT,  he  leaves  off  where  his  father 
tegaa.  12 
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JOHN  MORRISSEY. 

Begins  Business  in  New  York. — The  Polls. — Politicians  Want  Hiw^— 
Business  as  a  Gambler. — His  Ikflubnce. — ^Dat  Gambling  Houbbs.— 
Their  Location. — ^Bbtomd  tub  Grating. 

The  moral  status  of  business  in  New  York  can  be 
judged  from  the  fact  that  John  Momssey,  who  has 
only  been  known  in  this  community  as  a  keeper  of 
one  of  the  lowest  dram  shops  in  the  city,  a  leading 
gambler,  and  owner  of  the  most  celebrated  hells  in 
New  York,  as  well  as  a  prize-fighter,  is  now  a  leading 
Wall  Street  speculator,  influential  and  commanding, 
a  member  of  Congress,  and  one  of  the  first  men  of 
the  street.  Though  his  business  is  unchanged,  any 
day  at  High  Change  Morrissey  can  be  seen  on  the 
street.  He  is  apparently  fifty  years  of  age,  large  and 
brawny  in  his  build,  and  with  a  face  that  bears  marks 
of  pugilistic  encounters.  He  dresses  usually  in  black, 
is  a  silent  man — says  but  little — but  is  very  potent  in 
his  influence  on  the  street. 

BEGINS  BUSINESS  IN   NEW   YORK. 

A  few  years  ago  John  Morrissey  was  a  resident  of 
Troy.  He  kept  a  small  drinking  saloon,  of  the  lowest 
character.    It  was  the  resort  of  the  low  prize-fighter«, 
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gnmfclors,  (hievea,  and  dissolute  persons  of  all  degrees. 
So  low,  and  dissolute,  and  disreputable,  was  the  place, 
that  it  was  cloaed  by  the  authorities.  With  other  traiti^ 
Morrissey  blended  that  of  a  prize-fighter  of  the  lowest 
caste.  Drunken,  brutal,  withont  friends  or  money,  bal^ 
tered  in  his  clothes  and  in  his  person,  he  drifted  down 
to  New  York  to  see  what  would  turn  up.  He  located 
himself  in  the  lowest  stews  of  New  York.  At  that 
time  the  elections  in  the  city  were  carried  by  brute 
force.  There  was  no  registry  law,  and  the  injunction 
of  politicians,  to  "  vote  early  and  vote  often,"  was 
tBterally  obeyed.  Roughs,  ShortrBoys,  bnifal  represen- 
tatives of  the  Bloody  Sixth,  took  possession  of  the 
polls.  Respectable  men,  who  were  known  to  be  op- 
posed, to  the  corruption  and  brutality  which  marked 
the  elections,  were  assaulted,  beaten,  robbed,  and  often 
had  their  coats  torn  from  their  backs.  The  police  were 
powerless ;  often  they  were  allies  of  the  bullies,  and 
citizens  had  quite  as  much  to  fear  from  them  as  from 
the  rowdies.  If  the  election  was  likely  to  go  against 
them,  and  their  friends  presided  over  the  ballot-box, 
and  should  signal  the  danger,  a  rush  would  be  made 
by  twenty  or  thirty  desperate  fellows,  the  boxes  be 
seized  and  smashed,  tables  and  beads  broken,  the 
voters  dispersed,  and  the  election  carried  by  default 


A  local  election  was  to  take  place  in  the  upper  part 
of  the  city.  The  friends  of  good  order  were  in  the 
majority,  if  allowed  to  vote.  But  it  was  known  that 
^he  rowdies  would  come  in  force  and  control  the  elec- 
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tion.  A  few  voters  got  together  to  see  what  could  be 
done,  and  among  them  the  present  General  Superin- 
tendent of  Police.  It  was  suggested  that  force  be  met 
with  force,  that  the  ballot-box  be  guarded,  and  the 
assailants  beaten  off  by  their  own  weapons.  But 
where  could  the  materials  be  found  to  grapple  with 
the  Plug  Uglies  and  their  associates  ?  Somebody  said 
that  Morrissey  was  in  town  ready  for  a  job,  and  that 
he  could  organize  a  force  and  guard  the  election. 

• 

POLinCIANS  WANT   HIM. 

One  day  Mrs.  Kennedy  came  to  her  husband  as  he 
sat  in  his  room,  and  said  to  him,  ^^  There  is  an  awful- 
looking  man  at  the  door,  who  wants  to  see  you.  He 
is  dirty  and  ragged,  has  a  ferocious  look,  and  is  the 
most  terrible  fellow  I  ever  saw.  Don't  go  to  the  door ; 
he  certainly  means  mischief."  "Is  he  a  big,  burly- 
looking  fellow?"  "Yes."  " Broad-shouldered,  tall, 
with  his  nose  turned  one  side  ?  "  "  Yes,  yes,"  said  the 
impatient  lady.  "  0, 1  know  who  it  is ;  it  is  John  Mor- 
rissey ;  let  him  come  in."  "  0,  husband,  the  idea  of  your 
associating  with  such  men,  and  bringing  them  to  the 
house,  too ! "  But  the  unwelcome  visitor  walked  into 
the  parlor.  Now,  John  Morrissey  at  Saratoga,  in  his 
white  flannel  suit,  huge  diamond  rings,  and  pin  con* 
taining  brilliants  of  the  first  water,  and  of  immense 
size ;  tall  of  stature,  a  powerful-looking  fellow,  walking 
quietly  about  the  streets,  or  lounging  at  the  hotels,  but 
seldom  speaking,  is  not  a  bad-looking  man.  Seen  in 
New  York  in  his  clerical  black  suit,  a  little  too  flashy 
to  be  a  minister,  yet  among  bankers,  merchants,  or  at 
the  Stock  Board  he  would  pass  very  well  as  one  of  the 
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solid  men  of  the  city.    But  Morrissey  a8  be  appeared 

that    morning    was    an    entirely  different    personage. 

He  had  come  from  a  long  debauch,  and  that  of  the 

I  lowest  kind.     He  was  bruised  and  banged  up.     Hia 

clothes  were  tattered.     The  Inland  was  all  that  seemed 

to  be  opened  to  him.     With  him  a  bargain  was  made 

to  organize  a  force  of  fighters  and  bullies,  enfficient  to 

prevent  the  ballot>boses  from  being  smashed,  and  the 

voters  from  being  driven  from  the  polls.    He  said  he 

could  do   it,  for   he  was  at  home   among  desperadoes. 

True  to  his  appointment,  he  waa  at  the  polls  before 

they  were  open.     He  was  attended  by  about  thirty  as 

I  desperate  looking  fellows  as  ever  rode  in  a  wagon  or 

I  swung  from  Tyburn.     He  stationed  his  force,  gave  hia 

1  orders,  told  each  not  to  strike  promiscuously,  but,  on 

the  first  appearance  of  disturbance,  each  to  seize  his 

man,  and  not  leave  him  till    his  head  was  bi-oken. 

There  was  no  disturbance  till  twelve  o'clock.     The  late 

Captain  Carpenter  was  in  charge.     About  noon  a  huge 

lumber-van  drove  up,  drawn  by  four  horses.     It  was 

I  loaded  with  the  roughest  of  the  rough,  who  shouted 

I  and  yelled  as  the  vehicle  neared  the  curbstone.     Bill 

I  Poole,  at  that  time  so  notorious,  led    the    company. 

They  were  choice  specimens  of  the   men  who  then 

•made  the  rulers  of  New  York.     Plug  Uglies,  Biimmora, 

,  Koughs  of  the  Bloody  Sixth,  Short-Boys,  Pourth  Ward- 

I  era,  and  men  of  that  clas.'<,were  fully  represented.     Bill 

f  Poole    sprang    to   the    sidewalk.       Captain    Carpenter 

etood  in  the  door.     Addressing  him,  Poole  said,  "  Cap., 

may  I  go  in?"     ♦'O,  yea;    walk   in    and  welcome," 

iter  said,  and  in  Poole  went.     He  saw  the  sit 

a  glance.    He  measured  Morrissey  and  his  ga 
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turned  on  his  heel^  and,  passing  oui^  said,  ^  Good  morn- 
ing, Cap. ;  I  won't  give  you  a  call  to-day ;  drive  on 
boys ; "  and  on  they  went  to  some  polling-place  where 
they  could  play  their  desperate  game  without  having 
their  heads  broken. 

mS   BUSINESS   AS   A   GAMBLER. 

This  was  Morrissey's  first  upward  step.  He  washed 
his  face ;  with  a  part  of  the  money  paid  him  he  bought 
a  suit  of  clothes,  and  with  the  balance  opened  a  small 
place  for  play.  He  became  thoroughly  temperate.  He 
I'csolved  to  secure  firstrclass  custom.  To  do  this  he 
knew  he  must  dress  well,  behave  well,  be  sober,  and 
not  gamble.  These  resolutions  he  carried  out  His 
house  in  New  York  is  the  most  elegantly  furnished  of 
any  of  the  kind  in  the  state.  It  has  always  been  con- 
ducted on  principles  of  the  highest  honor,  as  gamblers 
understand  that  term.  His  table,  attendants,  cooking, 
and  company  are  exceeded  by  nothing  this  side  of  the 
Atlantic. 

He  followed  his  patrons  to  Saratoga,  and  opened 
there  what  was  called  a  Club-House.  Judges,  senators, 
merchants,  bankers,  millionnaires,  became  his  guests. 
The  disguise  was  soon  thrown  off,  and  the  club-house 
assumed  the  form  of  a  first-class  gambling-house  at  the 

Springs. 

HIS  INFLUENCE. 

Morrissey  is  a  type  of  the  men  who  have  done  so 
much  to  debauch  the  morals  of  trade  in  New  York 
and  in  the  country.  His  two  characters,  that  of  a 
great  stock  operator  and  the  keeper  of  the  largest 
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gambling  houses  in  the  State,  harmonize.  He  drinks 
nothing,  maintains  a  fair  exterior,  and  it  is  said  that 
he  does  not  play  himself.  This  very  sobriety  and 
decency  give  him  great  influence  over  the  young  who 
are  enticed  to  his  house.  The  first  year  he  appeared 
in  Saratoga  he  changed  the  entire  social  and  fashion- 
able aspect  of  the  Springs.  His  Club  House  did  its 
work  the  first  season.  He  hired  the  Race  Course, 
and  called  sporting  men  from  every  section  of  the 
country.  The  posters  in  and  around  the  porticoes  of 
the  great  hotels  announcing  the  losses  of  watches, 
diamonds,  and  money,  tell  the  initiated  how  the  green 
tables  swallow  up  fortunes  in  an  hour.  Men  who 
gamble  in  stocks  do  not  find  employment  enough  for 
their  heated  brains,  and  Morrissey  and  his  friends 
have  furnished  pastimes  for  those  who  are  ruined  in 
the  street 

DAY   GAMBLING   HOUSEa 

There  is  a  class  of  speculators  who  are  not  content 
with  legitimate  business  nor  legitimate  hours.  The  up- 
town hotels  are  crowded  with  them.  Rooms  are  oc- 
cupied, halls  rented,  and  the  day  excitement  at  Wall 
Street  is  renewed  in  the  evening,  and  often  runs  up  to 
ttie  small  hours  of  the  morning.  The  same  spirit  led  to 
the  opening  of  day  gambling-houses.  These  are  con- 
veniently located  to  business.  They  run  from  Fulton 
Street  to  Wall,  are  found  at  a  convenient  distance  from 
Broadway  and  Water  Street.  They  are  designed  to 
attract  merchants,  bankers,  young,  men,  and  visitors 
from  the  country.  They  have  ropers-in,  as  have  the 
night  gambling-saloons.  These  decoys  have  a  percent- 
age taken  from  the  winnings  of  their  customers.    Every 
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man  (boy  can  seduce  to  enter  one  of  these  establieh- 
menta,  if  lie  lose  money,  is  a  gain  to  the  decoy.  These 
fharpei-a  hanj;  round  the  street,  loaf  on  the  curbstone, 
dog  their  victime  from  fitore  to  store,  profler  them  aid, 
go  with  them  blocks  to  show  them  the  way,  help  theni 
to  make  purchases,  propose  to  show  them  sightw,  and  at 
length,  aa  if  accidentally,  load  them  into  a  day  gambllng- 
saluou,  which  is  situated  \'ery  conveniently  for  the  pur- 
pose. In  these  dens,  men  who  have  lost  in  stocks  on 
the  street  try  to  make  gains.  Missing  bonds  hero  tura 
np,  missing  securities  are  here  foimd,  jjledged  by  con- 
fidential clerks,  who,  until  now,  were  supposed  to  be 
trustworthy.  Young  men  who  are  robbed  in  the  street, 
from  whose  hands  funds  are  snatched,  from  who.'se  pos- 
session a  well-stuffed  pocket-book  bus  been  taken,  find 
the  thief  usually  within  the  silent  walls  of  a  day  gam- 
bling-houee. 

THEIR    LOCATION. 

The  place  selected  for  one  of  these  saloons  is  in  the 
busiest  and  most  frequented  parts  of  lower  New  York, 
A  store  let  in  floors  is  usually  selected.     A  large  build- 
ing full  of  offices,  with  a  common  stairway,  up  and  down 
which  people  are  rushing  all  the  time,  is  preferred ;  or  J 
the  loft  of  a  warehouse,  if  nothing  better  can  be  had, 
taken.     A  sealed  partition  runs  from  the  floor  to  the  \ 
walL     The  windows  are  barred  with  wooden  shutters, 
and    covered   with    heavy    curtains.     The    rooms   are 
handsomely    carpeted,  and   gayly  adorned.     Lounges  • 
and  chairs  line  llie  sides  of  the  room,  and  the  inevi- 
table roulette  and  faro  tables  stand  in  their  place.    The 
padded  cushion  on  which  the  cards  rest  tells  the  em- 
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plojTnent  of  the  room.  The  outside  dooTr  is  flush  with 
the  partition.  A  party  desiring  to  enter  pulls  the  bell, 
and  the  door  opens  without  any  apparent  agency,  and 
closes  suddenly  on  the  comer.  The  hardened  gambler 
walks  in  as  he  would  into  a  bar-room  or  an  omnibus, 
regardless  of  observation.  But  the  yoimg  man  who  is 
new  to  the  business,  who  has  come  justly  or  unjustly 
by  a  bill,  who  has  been  sent  on  an  errand  and  must 
make  up  a  falsehood  to  account  for  his  detention,  or 
who  is  sent  from  the  bank  to  the  Clearing  House,  or 
from  the  Clearing  House  to  the  Custom  House,  and 
who  runs  in  to  try  his  luck  for  a  few  minutes,  or  for 
thirty,  can  be  easily  detected.  He  pauses  below ;  goes 
a  story  above ;  looks  up  and  down  before  he  pulls  the 
bell ;  faintly  draws  the  wire,  and  darts  in  like  a  startled 
fawn.  Not  without  observation  and  scrutiny  does  the 
customer  get  into  the  saloon.  The  outside  door  admits 
him  into  a  small  vestibule.  The  door  behind  him  is  closed, 
and  he  cannot  open  it  The  bell  has  announced  his 
presence.  He  is  scrutinized  through  a  small  wicket 
opening  in  the  wall.  He  must  in  some  way  be  vouched 
for.  If  he  comes  through  invitation  of  a  roper-in  he 
has  a  card.  If  all  is  ritrht  he  is  admitted.  The  dark- 
ness  of  night  fills  the  room.  The  gas  is  lighted.  The 
silence  of  a  sepulchre  reigns  in  the- chamber.  Persons 
sit,  lounge,  and  stand  in  groups ;  they  watch  the  table, 
but  not  a  word  is  spoken  except  the  monotonous  utter- 
ances of  the  jnen  who  have  charge  of  the  gaming. 

BEYOND   THE   GRATING. 

Seated  at  the  tiible  to  deal  the  cards  sits  a  man 
apparently  between  forty  and  fifty  years  of  age.    These 
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men  all  seem  of  the  same  age  and  of  the  same  tribe. 
They  are  usually  short,  thick  set,  square  built,  pugilistic 
fellows,  half  baJd,  with  mahogany  faces  —  men  without 
nerve,  emotion,*or  sensibility.  They  sit  apparently  all 
day  long  pursuing  their  monotonous  and  deadly  trade, 
making  no  inquiry  about  their  victims,  caring  nothing 
about  their  losses,  unmoved  by  the  shriek  of  anguish,  the 
cry  of  remorse,  the  outburst,  "  0, 1  am  undone  !  I  am 
ruined !  What  will  my  mother  say  ?  What  will  be- 
come of  my  wife  and  children  ?  "  While  the  wounded 
are  removed,  and  their  outcries  hushed,  the  play  goes 
on.  These  rooms  are  distinguished  by  their  silence  and 
quiet  tread  ini«ide.  They  open  about  nine  in  the  morn- 
ing, and  close  at  four,  when  the  tide  begins  to  turn  up 
town.  The  amount  of  misery  these  day  gambling- 
houses  create,  the  loss  of  money,  character,  and  stand- 
ing, exceeds  all  belief  The  men  who  carry  on  this 
class  of  gambling  down  town  are  connected  with  the 
low  class  up  town,  and  when  the  day  gambling-houses 
close,  those  that  rim  in  the  night  are  opened.  The 
losses  are  often  very  heavy.  Men  enticed  into  these 
dens  have  been  known  to  lose  from  twelve  to  fifty 
thousand  dollars  a  night  There  is  no  seduction  in 
New  York  more  subtle  or  more  deadly  than  the  day 
gambling-houses. 
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STEWART,  THE  PRINCELY  MERCHANT. 

THE  DOWN-TOWN  STORE. — E\RLT  CAREER. — SENSATIONAL  ADVERTISINO.-^ 
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RUNNING  THE  GAUNTLET — THE  AUTOCRAT. — A  NAI*OLEON  IN  TRADE. — 
SHREWD   INVESTMENTS. — PERSONAL  OF    STEWART. 

Few  men  have  more  to  do  with  Wall  Street,  or  are 
more  affected  by  its  operations  than  Alexander  T. 
Stewart.  He  has  his  own  style  of  doing  things,  and 
''comers''  goods,  sells  ''short,"  "loads  the  market," 
'^buys  long,"  and  carries  on  trade  in  the  Wall  Street 
style.  He  began  on  the  lowest  round  of  the  ladder  in 
business.  He  started  with  a  fixed  resolution  of  being 
the  first  merchant  in  the  land.  Steadily,  patientl}^  per- 
sistently, he  pursued  the  end  he  had  in  view.  Few 
merchants  in  New  York  commenced  business  in  as 
humble  a  style.  His  rules  of  trade  were  peculiar. 
From  them  he  has  never  departed.  He  has  always 
given  special  attention  to  small  traders — the  buyers 
of  needles,  pins,  thimbles,  and  tape.  The  custom  of 
the  humbler  classes  was  especially  sought.  In  the  lower 
orders  he  had  unbounded  confidence.  When  he  at- 
tended personally  to  his  own  sales,  he  treated  the 
small  buyers  with  special  consideration.     They  were 
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attended  to  first — prices  were  made  reasonable  that 
they  might  return  and  bring  friends  with  them.  AU 
such  customers  were  sure  of  getting  a  good  article  and 
carrying  home  the  exact  thing  they  bought.  Mr. 
Stewart  said  that  wholesale  customers  would  buy  where 
they  could  buy  the  best.  To  secure  their  custom  a 
merchant  had  only  to  undersell  his  neighbora  A  case 
of  goods  opened  and  exhibited  with  the  price  was  all 
that  was  necessary ;  but  whoever  secured  the  retail 
trade  of  New  York  secured  a  fortune,  and  it  must  be 
attended  to. 

THE   DOWN   TOWN   STORE. 

To  the  few  friends  who  enjoy  his  personal  confidence, 
Mr.  Stewart  will  tell  the  trials  he  endured  in  connec- 
tion with  the  opening  of  his  store  on  Chambers  Street 
He  was  then  comparatively  unknown.  The  mercantile 
community,  and  sensible  men  generally,  loqked  upon 
his  investment  as  an  insane  act.  He  paid  an  enormous 
price  for  the  lots,  and  the  outlay  would  eventually 
swamp  him.  Putting  so  much  capital  into  his  store 
and  building  it  of  white  marble,  would  shake  his  credit. 
A  man  doing  business  in  such  an  extravagant  style, 
could  expect  little  from  the  street.  Then  the  building 
was  on  the  wrong  side  of  IJroadway,  and  customers 
would  not  cross  the  street  to  trade  with  any  one.  The 
opening  was  announced.  The  day  before,  Mr.  Stewart 
rode  to  his  home  in  Bleeker  Street  in  the  stage.  No 
one  knew  him,  and  he  had  the  benefit  of  the  general 
talk.  The  opening  of  the  marble  palace,  as  it  was 
called,  the  next  day,  was  the  theme  of  general  remark. 
Some  were  friendly  to  him,  and  some  were  not.  All 
concurred  that  the  store  was  on  the  wrong  side  of  the 
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street.  Custom  was  out  of  the  queatiou.  The  huge 
pile  would  be  known  aa  Stewart's  folly — "It  will  hurt 
him,"  said  one — "to-morrow  will  fetch  him,"  said  an- 
other. "I  ana  sorry  for  him,"  said  a  third.  "Fool  and 
his  money,"  etc.,  remarked  a  fourth.  Mr.  Stewart  sat 
silently  anxious  in  a  corner  of  the  stage  and  said  noth- 
ing. 

The  arrangements  for  the  opening  were  completed 
with  that  system  which  have  marked  Stewart's  busi- 
ness arrangements  from  the  start.  Plis  clerks  were 
put  in  full  dress.  Tliose  who  had  not  decent  suits 
were  furnished  by  Ibe  master  of  the  eitnation.  He 
would  draw  customers  across  the  street,  he  said,  if 
he  hired  twenty-five  negroes  in  livery,  to  carry  them 
over  in  sedan  chaire.  Early  in  the  morning  of  the 
opening  day,  Stewart  arose  and  drew  up  the  shades. 
The  morning  was  dark,  the  whole  aspect  of  things 
gloomy  and  forbidding,  and  the  rain  sullenly  and 
steadily  fell  from  the  clouds.  Stewart  drew  down  tlie 
cnrtains,  went  to  another  part  of  the  room  and  had 
a  hearty  cry  over  the  prospect — a  remedy  he  often  re- 
sorts to  in  trouble.  He  dressed,  resolved  to  meet  the 
occasion  like  a  man.  Ready  for  his  breakfast,  as  he 
was  about  to  descend  he  thought  he  would  take  one 
peep  more  at  the  weather.  To  his  surprise  and  joy 
the  rain  had  ceased,  the  clouds  were  breaking  in  every 
direction,  and  the  prospect  of  a  magnificent  day  opened 
before  him.  He  accepted  it  as  an  augury  of  success. 
In  a  genial  sunshine  he  reached  his  store.  Crowds 
surged  round  the  building,  waiting  for  admission. 
The  people  rushed  in  and  filled  it,  as  water  let  in  from 
the  main,  fills  the  reservoir. 
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EARLY   CAREER. 

Mr.  Stewart  was  born  in  the  north  of  Ireland.     In 
the  little  town  of  Lisburn  a  few  miles  from  Belfast, 
Stewart,  with  Bonner,  Agnew,  the  Brown  brothers,  and 
other  distinguished  New  Yorkers,  first  saw  the  light  of 
day.  To  two  pious  Scotch  women  he  owes  his  education. 
He  was  designed  for  the  ministry,  and  amid  the  tur- 
moU  and  labor  of  his  immense  trade,  he  finds  oppor- 
tunity  to  read  his  favorite  classics.     If  not  in  the  min- 
istry, he  anticipated  the  calling  of  a  teacher  as  his  pro- 
fession.      He  set  up  store  in  a  small  room  nearly  op- 
posite  his   present   down-town   establishment.       His 
shop  was  a  little  affair,  only  twelve  feet  front      It 
was   separated  from    its   neighbor   by  a   thin   parti- 
tion, through  which  all  conversation  could  be  heard. 
The   store   stood   on   what    is    now   known   as   262 
Broadway.     He  tended  shop  from  fourteen  to  eigh- 
teen  hours  a  day.       He  was    his   own  errand  boy, 
porter,  book-keeper,  and  salesman.    He  kept  house  in 
the  humblest  style.     He  lived  over  his  store ;  and  for 
a  time   one   room   served   as   kitchen,  bed-room,  and 
parlor.     His  bed  was  hidden  from  view,  being  enclosed 
within  a  chest  or  bureau.     As  Mr.  Stewart  attended  to 
the  store,  so  Mrs.  Stewart  attended  to  the  work  of  the 
house.    The  increase  of  business  demanded  assistants. 
These  he   boarded,  and   to  accommodate  them  more 
room  was  required.     So  he  added  to  his  single  room. 
He  afterwards  kept  house   in   chambers  on   Hudson 
Street,  his  income  hot  warranting  the  taking  of  a  whole 
house.    His  style    of   living  was   very   plain   in   his 
furniture  and  table.    Hardly  a  laborer  among  us  to-day 
would  live  as  plainly  as  Mr.  Stewart  lived  when  he 
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\  began  bis  public  career.     But  Mr.  Stewart  always  lived 
I  within  bia  income,  whatever  that  income  was. 

EENS.\T10NAL     ADVERTISISO. 

Mr.  Stewart  began  business  when  merchants  relied 
upon  themselves.  It  was  not  easy  to  obtain  credit. 
Banks  were  few  and  cautious.  Bankruptcy  was 
regarded  as  a  disgrace  and  a  crime.  Tradei-s  made 
money  out  of  their  customei-s,  and  not  out  of  their 
creditors.  To  an  accident,  which  woidd  have  swamped 
moat  men,  Mi*.  Stewart  is  indebted  for  his  peculiar  style 
of  business  and  his  colossal  fortune.  While  doing 
business  in  his  little  store,  a  note  became  due,  which  he 
was  unable  to  pay.  A  shopkeeper,  with  a  miscellaneous 
stock  of  goods,  not  very  valuable,  in  a  store  twelve  feet 
front,  had  little  to  hope  from  the  banks.  His  friends 
were  short.  He  resolved  not  to  be  dishonored.  He 
met  the  crLsia  boldly.  Hia  indomitable  will,  shrewd- 
ness, and  energy  came  out  He  resolved  not  only  to 
protect  bis  note,  but  protect  himself  from  being  agaia 
in  such  a  position.  He  marked  every  article  in  his 
store  down  below  the  wholesale  price.  He  flooded  the 
city  with  hand-blUa,  originating  the  selHng-ofl'-at-cost 
style  of  adverli-sing.  He  threw  his  handbills  by  thou- 
sands into  the  houses,  basements,  stores,  steamboats, 
and  hotels  of  the  city.  He  told  his  story  to  the  public  ; 
what  he  had,  and  what  he  proposed  to  sell.  He. 
promised  them  not  only  bargains,  but  that  every  article 
would  be  found  just  what  it  was  guaranteed  to  be. 
lie  took  New  York  by  storm.  He  created  a  furore 
among  housekeepers.  The  little  shop  was  crowded 
with  suspicious  and  half-believing  persona  in  search  of 
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bargains.  Mr.  Stewart  presided  in  person.  He  said 
but  little,  offered  his  goods,  and  took  the  cash  To  all 
attempts  to  beat  him  down,  he  quietly  pointed  to  the 
plainly-written  price  on  each  package.  He  had  hardly 
time  to  eat  or  sleep.  His  name  became  a  household 
word  on  every  lip.  Persons  bought  the  goods,  went^ 
home,  and  examined  them.  They  found  not  only  that 
they  had  not  been  cheated,  but  had  really  got  bargains. 
They  spread  the  news  from  house  to  house.  Excited 
New  York  filled  Mr.  Stewart's  shop,  and  crowded  the 
pavement  in  front  Long  before  the  time  named  in 
the  handbill  for  stopping  the  sale,  the  whole  store  was 
cleaned  ojit^  and  every  article  sold  for  cash.  The 
troublesome  note  was  paid,  and  a  handsome  balance  left 
over.  Mr.  Stewart  resolved  to  purchase  no  more  on 
credit  The  market  was  dull,  cash  scarce,  and  he  was 
enabled  to  fill  up  his  store  with  a  choice  stock  of  goods 
at  a  small  price.  In  that  little  shanty  on  Broadway  he 
laid  the  solid  foundation  of  that  colossal  fortime  which 
towers  to  the  height  of  thirty  millions. 

HOW   STEWART   DOES   BUSINESS. 

Tliough  Mr.  Stewart  sells  goods  on  credit,  as  do  other 
merchants,  he  buys  solely  for  cash.  If  he  takes  a  note, 
instead  of  getting  it  discounted  at  a  bank,  he  throws  it 
into  a  safe,  and  lets  it  mature.  It  does  not  enter  into 
'^his  business,  and  the  non-payment  of  it  does  not  disturb 
him.  He  selects  the  style  of  carpet  he  wants,  buys 
every  yard  made  by  the  manufacturer,  and  pays  the 
cash.  He  monopolizes  high-priced  laces,  silks,  costly 
goods,  furs,  and  gloves,  and  compels  the  fashionable 
world  to  pay  him  tribute.    Whether  he  sells  a  first- 
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Tflte  or  a  fourth-rate  article,  the  customer  gets  what  he 
bargains  for.  A  lady  on  a  journey,  who  passes  a  couple 
of  days  in  the  city,  can  find  every  article  that  she 
wants  for  her  wardrobe  at  a  reasonable  price.  She  can 
have  the  goods  ninde  up  in  any  style,  and  sent  to  her 
hotel  at  a  given  hour,  for  the  opera,  a  ball,  or  for  travel. 
Mr.  Stewart  will  take  a  contract  for  the  complete  outfit 

r  of  a  eteamfihip  or  steamboat,  like  the  Europa  or  the  St. 

I  John,  furnish  the  carpets,  mirrors,  chandelier,  cliin;i, 

F  silver  ware,  cutlery,  mattresses,  linen,  blankets,  napkins, 
with  every  article  needed,  in  any  style  demanded.  He 
can  defy  competition.  lie  buys  from  the  manufactories 
at  the  lowest  cash  price.     He  presents  the  original  bills, 

I  charging  only  a  small  commission.     The  parties  have  no 

I  trouble,  the  articles  are  of  the  first  cla.S9,  they  save 
from  ten  to  twenty  per  cent,  and  the  small  commission 
pays  Stewart  handsomely.  He  furnishes  hotels  and 
churches  in  the  same  manner.     He  could  supply  the 

Ljinny   and   navy   as    easily  as   he    could    fit    out   a 

■.steamship. 

HOSIERT. 

The  late  William  Beecher  told  me  that  Mr.  Stewart 

I  bought  many  goods  of  him  when  he  fii-st  set  up  for 

I  himself!     One  day  Mr.  Stewart  came  into  his  store,  end 

I  said  to  him,  privately,  "  Mr.  Beecher,  a  lady  came  into 

I  my  store  to-day  and   asked  me  to  show  her  some  hose. 

II  did  not  know  what  the  goods  were,  and  I  told  her  I 
f  did  not  keep  the  article.     What  did  she  want?"     Mr. 

Beecher  pointed  to  a  box  of  stockings  that  stood  before 
tliem.  The  young  tradesman  looked,  laughed,  and 
departed. 
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STEWART   AT   fflS   WORK. 

He  attends  personally  to  his  own  business.  His 
oifice  is  a  small  room  in  his  down-town  store.  No 
merchant  in  New  York  spends  as  many  hours  at  his 
business  as  Mr.  Stewart  He  is  down  early,  and 
remains  late.  Men  who  pass  through  Broadway  during 
the  small  hours  of  the  night  may  see  the  light  burning 
brightly  from  the  working-room  of  the  marble  palace. 

«  He  remains  till  the  day's  work  is  closed,  and  everything 
is  squared  up.  He  knows  what  is  in  the  store,  and  not 
a  package  escapes  his  eye.    He  sells  readily  without 

,  consulting  book,  invoice,  or  salesman.  He  has  partners, 
but  they  are  partners  only  in  the  profits.  He  can  buy 
and  sell  as  he  will.  He  holds  the  absolute  manage- 
ment of  the  concern  in  his  own  hands.  His  office  is 
on  the  second  story,  and  separated  from  the  sales-room 
by  a  glass  partition  which  goes  half  way  to  the  ceiling 
Here  he  is  usually  to  be  found.  Else  he  is  walking 
about  the  store,  with  a  quiet  tread,  as  if  his  foot  was 
clothed  with  velvet,  —  up  stairs  and  down  stairs,  all 
around,  with  a  keen,  quick,  vigilant  eye,  searching  in 
all  places  and  all  departments,  taking  in  everybody 
and  everything  as  he  passes. 

RUNNING   THE   GAUNTLET. 

It  is  difficult  to  gain  access  to  the  princely  merchant 
Any  man  who  has  run  the  gauntlet  once  will  not  be 
fond  of  repeating  the  experiment  On  entering  the 
main  door,  a  gentleman  stands  guard,  who  says,  "  What 
is  your  business,  sir?"  You  reply,  "I  wish  to  see  Mr. 
Stewart'*  "  Mr.  Stewart  is  busy  j  what  do  you  want  ?  ** 
"  I  wish  to  see   him  personally,  on   private   business.** 
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*  Mr.  Stewart  has  no  private  business.  You  cannot 
see  Uiin  unless  yoii  tell  me  ivhat  you  want."  If  the 
guard  is  satisfied,  you  are  allowed  to  go  up  stairs. 
Here  you  are  met  by  sentinel  No.  2,  —  a  large,  full-faced, 
bland-looking  gentleman,  —  who  is  Mr.  Stewart's  con- 
fidential agent,  though  at  one  time  one  of  the  judges 
of  our  courts.  He  examines  and  cros.s-examInes  you. 
If  he  cannot  stave  you  off,  he  disappears  into  the 
iffice,  and  reports  your  case  to  hia  chief.  Probably 
■.  Stewart  will  peer  at  you  through  the  plate  glass. 
If  he  does  nut  consider  you  of  consequence  enough  to 
invite  you  in,  he  turns  away,  shrugging  his  shoulders, 
and  sends  a  snappish  refusal  by  the  guard.  If 
otherwise,  you  enter,  and  face  the  lion  in  his  den.  His 
whole  manner  is  hard  and  repulsive.  He  is  of  the  average 
height,  slim,  with  a  decided  Hibernian  face;  sandy  hair, 
oearlyred;  sharp,  cold,  avaricious  features;  aclear,cold 
eyej  a  face  furrowed  with  thought,  care,  and  success;  a 
voice  harsh  and  unfriendly  in  its  most  mellow  tone,s. 
He  could  easily  be  taken  for  his  book-keeper  or  porter. 
He  meets  you  with  the  air  of  a  man  who  is  impatient 
from  interruption  ;  who  wishes  you  to  say  your  say  and 
be  gone.  He  lives  wholly  by  himself  Hia  wife  has 
borne  him  no  children ;  he  has  probably  not  a  bosom 
friend  in  the  world.  Some  men  find  their  pleasure  in 
dress,  in  dissipation,  in  drinking,  in  amusements,  in 
travel,  in  parties,  theatres,  opera.?.  Stewart  finds  his  in 
hard  work.  Business  is  his  idol,  hia  pleasure,  his  profit 
He  revels  in  it  Approaching  his  eightieth  year,  he  is 
indomitable,  persevering,  and  enterprising  as  when  he 
commenced  trade. 
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AN    AUTOCRAT. 

He  is  a  hard  master,  and  bis  etore  is  ruled  by  dfl 
potic  law.  His  rules  are  inexorable,  and  must  be  obeys 
His  store  is  regarded  as  tbe  hospital  for  decayfl 
merchants.  Nearly  every  prominent  man  in  his  whoB 
eule  store  has  been  in  business  for  himself,  and  fliilJ 
All  the  better  for  Mr.  Stewart.  Such  a  man  hasl 
circle  of  acquaintances,  and  can  influence  trade.  If  | 
failed  without  dishonorj  he  is  sure  of  a  position  in  I 
Stewart's  store.  No  factory  is  run  with  more  exactnei 
No  package  enters  or  leaves  the  store  without  a  tickd 
On  one  occasion  Mr.  Stewart  himself  left;  directions  t 
have  a  shawl  sent  up  to  his  house,  which  Mrs.  Stewartjl 
was  to  wear  at  a  soiree.  He  forgot  to  place  a  ticket  * 
upon  the  package,  and  to  the  imperious  law  of  the  store 
the  shawl  had  to  yield.  He  regards  his  employees  aa 
cogs  in  the  complicated  machinery  of  his  establishment. 
A  New  York  fireman  is  quite  as  tender  of  his  machine. 
The  men  are  numbered  and  timed.  There  is  a  penalty 
attached  to  all  delinquencies.  It  takes  all  a  man  can 
earn  for  the  first  mohth  or  so  to  pay  his  fines.  He  ia 
fined  if  he  exceeds  the  few  minutes  allotted  to  dinner. 
He  is  fined  if  he  cats  on  the  premises.  He  is  fined  if 
he  sits  during  business  hours.  He  is  fined  if  he  comes 
late  or  goes  early.  He  ia  fined  if  he  misdirects  a 
bundle.  He  is  fined  if  he  mistakes  a  street  or  number. 
He  is  fined  if  he  miscounts  the  inouey,  or  gives  the 
wrong  change. 


A  SAPOLEON   IS   TRADE. 

He  has  always  kept  in  advance  of  the  age.     Durinj 
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tlie  last  twenty  years  lie  has  ruined  liiraself,  in  the 
estimation  of  his  friends,  a  hundred  times.  lie  bought 
the  Bite  for  his  down-town  store  against  their  mo-st 
eamest  expostulations.  It  was  too  far  up  town.  It  was 
on  the  shilling  side  of  Broadway.  No  man  could  do  a 
successful  business  tliere.  The  price  paid  was  esorhi- 
tant.  The  proposed  mammoth  store  would  be  the 
laughing-^tock  of  the  age,  and  would  be  known  as 
"Stewart's  Folly."  As  usual,  he  relied  on  his  own 
judgment.  He  believed  the  investment  to  be  a  good 
one.  lie  told  his  friends  that  it  would  be  the  centre 
of  trade ;  that  on  the  dollar  side  oc  on  the  sbilllng  side 
of  the  street  he  intended  to  create  a  business  that 
would  compel  New  York  and  all  the  region  round  to 
trade  with  him.  He  is  not  a  liberal  man,  but  his  do- 
nations to  public  objects  are  princely.  Tax-g;Ltberer«, 
national,  state,  and  county,  aay  that  no  man  pays  his 
assessments  niore  fairly  or  more  cheerfully.  If  he  is 
hard,  he  is  just  He  keeps  his  contmcts,  pays  wliat  is 
nominated  in  the  bond,  and  no  more. 

SHREWD   IKVESTMEKTB. 

He  is  a  shrewd  buyer  of  real  estate.     He  has  pur- 
chased more  churches  than  any  man  in  the  city.     lie 
buys  when  the  church  Is  crippled,  and  gets  a  bargain 
toth   in    price    and    location.      His    stable    on   Amity 
Street  was   for   many   years     tlie   celebrated    Baptist 
church    where    Dr.    Williams   officiated.      The  Dutch 
^_  church  on  Ninth  Street  wanted  a  purchaser.     Several 
^H  appeals  were  made  to  Mr.  Stewart     He  had  bought 
^Bodd  Iota  in  that  neighborhood.     When  the  purchase  of 
^Htlie  churcli  was  complete,  it  was  found  that  lie  had  the 
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lease  of  the  entire  block,  and  on  it  his  mammoth  up-town 
store  now  stands.  Lafayette  Place,  once  a  fashionable 
locality,  was  occupied  by  saloons,  restaurants,  gambling- 
houses,  and  houses  for  boarding.  Governor  Morgan  had 
a  residence  there  which  he  wanted  to  get  rid  o£ 
Stewart  took  compassion  on  him,  and  bought  the  place. 
Persons  wondered  what  Stewart  wanted  of  that  great 
house,  in  that  out-of-the-way  spot  Shortly  after,  Dn 
Osgood's  church  was  for  sale,  on  Broadway.  After  it 
had  been  in  the  market  a  long  time,  Stewart  became 
the  purchaser.  It  was  found  that  the  church  lot  joined 
trbe  Lafayette  Place  lot,  making  a  magnificent  site^ 
running  from  street  to  street,  for  a  huge  store. 

The  leading  desire  of  fashionable  New  York  is  to 
get  a  double  house  or  a  double  lot  on  Fifth  Avenue. 
Such  accommodations  are  rare,  and  fabulous  prices  are 
paid  for  land  or  dwelling.  On  the  comer  of  Fifth 
Aveuue  and  Thirty-fourth  Street  stood  a  famous  house, 
occupying,  with  the  garden,  three  lots  of  land.  It  was 
built  by  a  successful  sarsaparilla  man.  It  was  the 
largest  in  New  York,  built  of  brown  stone,  as  gorgeous 
and  inconvenient  as  an  Eastern  pagoda.  It  cost  fabu- 
lous siuns.  It  was  large  enough  for  a  hotel,  and  showy 
enough  for  a  prince.  It  was  burnished  with  gold  and 
silver,  and  elaborately  ornamented  with  costly  paint* 
iugs.  It  was  the  nine  days'  wonder  in  the  city,  and 
men  and  women  crowded  to  see  it  at  twenty-five  cents 
a  head.  The  owner  failed,  and  the  house  passed  out  of 
his  hands.    It  t)ecame  a  school,  with  no  success. 

One  morning  the  residents  of  the  avenue  were 
astonished  to  see  a  staging  built  up  against  this  famous 
pile,  reaching  to  the  roof     They  were  more  astonished 
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when  they  learned  that  this  gorgeous  pile  was  to  come 
down ;  that  its  foundations  were  to  be  dug  up ;  that  a 
marble  palace  was  to  be  erected  on  that  site  that  would 
make  all  Shoddydom  red  with  envy ;  that  its  furniture, 
statuary,  paintings,  and  adornments  would  exceed  any 
house  on  the  continent  Many  lessons  are  taught  by 
the  career  of  Mr.  Stewart  It  is  worth  while,  on  a  fine 
morning,  to  pause  on  the  Broadway  pavement,  and 
watch  the  small  coupe  that  drives  up  to  the  curbstone, 
drawn  by  a  single  horse ;  to  mark  the  occupant,  as  with 
a  light  tread  and  buoyant  step  he  comes  from  the  car- 
riage and  enters  his  store.  He  is  an  old  man,  but  looks 
like  a  young  one.  He  began  life  penniless,  and  has 
rolled  up  a  fortune  greater  than  that  ever  before 
collected  by  any  one  man.  His  mercantile  career  has 
been  an  upward  one ;  his  whole  life  a  success.  He  has 
earned  the  title  he  wears.  He  is  the  autocrat  of  New 
York  merchants, 

PERSONAL   OP   STEWART. 

Whoever  has  dealings  with  this  remarkable  man 
will  find  in  him  several  phases  of  character.  He  is 
genial,  pleasant,  affable  if  you  wish  to  trade  with  him. 
He  is  cold,  glassy,  stern,  hard,  if  you  ask  him  to  com- 
promise a  debt  Few  repeat  the  experiment  of  solicit- 
ing from  him  a  donation.  He  prides  hinxself  in  telling 
the  truth  to  his  customers,  and  being  severely  just  in 
trade.  He  says  it  has  been  the  annoyance  of  his  life 
to  keep  his  clerks  from  telling  "  white  lies,"  from  palm- 
ing oflf  second  class  goods  as  first  class.  He  exacts  of 
all  his  employees  perfect  obedience.  To  sit  in  the 
store  during  business  hours  is  forbidden.     He  came 
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suddenly,  one  morning  into  the  store,  and  found  a 
salesman  in  a  chair  reading  a  paper.  The  man  was 
one  of  his  oldest  and  most  successful  salesmen.  There 
was  not  a  customer  present.  Everything  was  ready 
for  the  day's  work.  Mr.  Stewart  was  enraged  at  this 
breach  of  the  rules,  ordered  the  man's  immediate  dis- 
charge, would  hear  no  explanation,  followed  him  up 
to  the  cashier's  office  to  get  his  pay,  and  was  angry 
with  the  cashier  because  he  was  not  in  his  place  and 
threatened  to  discharge  him  also.  The  salesman  was 
perfectly  astounded  at  the  treatment.  •  He  supposed 
Mr.  Stewart  was  excited  about  something  and  that  he 
would  think  better  of  it  when  he  cooled  off  He  came 
down  to  the  store  the  next  morning  as  if  nothing  had 
happened.  Mr.  Stewart  ordered  him  out  of  the  store 
at  once,  and  the  man  became  so  enraged  that  he 
knocked  him  down  and  knocked  out  some  of  his  teeth. 
The  affair  came  into  the  courts,  but  was  settled  by  a 
compromise. 

Mr.  Stewart  has  taken  into  his  own  hands  the  set- 
tlement of  the  question  as  to  what  shall  be  done  with 
the  huge  fortune  he  has  collected.  In  a  fashionable 
part  of  upper  New  York,  he  has  bought  a  block  of 
ground,  on  which  he  is  building  a  magnificent  struc- 
ture for  the  working  women  and  girls  of  New  York. 
His  design  is^  to  furnish  cheaply  elegant  homes  to  re- 
spectable and  industrious  sewing  women.  The  build- 
ing will  be  constructed  with  all  the  elegancies  and  con- 
veniencies  of  a  first  class  hotel.  Its  mammoth  propor- 
tions are  looming  up,  and  it  is  already  an  ornament  to 
the  city.  When  it  is  completed  Mr.  Stewart  proposes 
to  build  a  similar  one  for  working  men.     On  Hemp- 
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stead  Plains  he  is  building  a  city  of  elegance  for  per- 
sons of  moderate  means.  Broad  boulevards  for  driving, 
railroads  for  cheap  transportation,  first  class  ferry  ac- 
commodations, and  all  the  paraphernalia  of  wealth  are 
to  be  brought  within  the  limited  means  of  industrious 
artisans.  When  Mr.  Stewart  as  a  man  shall  have  been 
forgotten,  his  personalities  and  peculiarities  covered 
with  the  dust  of  ages,  and  his  hard,  sharp,  grinding 
characteristics  as  a  trader  are  remembered  no  more — 
as  a  benefactor  to  the  poor,  and  a  friend  to  the  lowly, 
will  he  be  remembered  with  Shaftesbury,  Peabody,  and 
other  heroic  men,  who  have  by  their  beneficence 
builded  their  own  monuments  that  rust  will  not  cor- 
rode, nor  time's  obliterating  finger  destroy. 


XIII. 
MINISTERS  IN  WALL  STREET. 

Ministers  iw  Wall  Street — Gexeral  View.  —  A  Bold  Opbratioic  — 
Dbnuxciation  of  Stock  Gamuliku.—A  Sad  Change. — A  Minister  in 
Jail. — Incidents  or  Intereat. — Brilliant  Wsdding. — Vacant  Pro- 
fessor's Chair. — ^Lo !  tub  Poor  Indian. 

New  York  is  a  queer  place.  It  lays  less  restraint 
on  professional  men  and  others,  than  any  other  city. 
It  is  so  large,  the  population  is  so  numerous,  the  strug- 
gle for  existence  is  so  intense,  and  people  are  kept  so 
busy,  that  the  citizens  have  no  time  to  look  after  each 
other.  All  nationalities,  religious  creeds,  and  repre- 
sentatives of  every  opinion,  reside  within  its  limits. 
There  is  a  street  in  the  city  in  which  Pagan  rites  are 
observed.  Persian  fire- worshippers  adore  their  deities 
there.  In  the  locality,  in  the  row  occupied  by  the 
Chinese,  their  peculiar  religious  ceremonies  are  ob- 
served. The  followers  of  the  prophet  there  perform 
their  ablutions.  The  lordly  temples  of  the  Jews  stand 
in  prominent  localities.  The  Catholic  Church  controls 
the  treasury  of  the  city.  Every  form  of  Protestant 
dissent  and  disunity  has  a  local  habitation  and  a 
name.  These  discordant  elements  blend  in  trade  — 
Jew  and  Christian,  Catholic  and  Protestant,  foreigner 
and  native,  may  be  found  in  the  crowd  in  Wall  Street ; 
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may  be  seen  rushing  through  the  long,  dark  avenues 
to  the  gold  room,  or  raising  the  discordant  din  at  the 
Stock  Board.  It  is  as  common  a  thing  to  find  minis- 
ters in  the  street  as  it  is  to  find  any  other  class.  The 
people  to  whom  they  preach  know  very  little  of  theit 
outside  movements,  and  care  less.  If  they  are  regu- 
lar in  their  attendance  on  their  public  duties,  meet 
their  oflficial  work  promptly  and  genteelly,  that  is  all 
that  New  York  asks.  Brokers  would  as  soon  take  a 
commission  from  a  clergyman  to  buy  and  sell  as  from 
any  one  else.  As  long  as  the  margin  is  kept  up,  all 
is  right.  Business  men  don't  understand  why  a  min- 
ister, if  he  has  ten  or  twenty  thousand  dollars  to  lose, 
shouldn't  be  permitted  to  lose  it  in  Wall  Street  like  any 
one  else.  If  he  meets  with  a  lucky  turn,  us  this  class 
sometimes  do,  it  is  considered  all  right.  If  such  an  one 
is  manly  about  his  movements — goes  into  Wall  Street 
openly  to  trade,  as  he  would  buy  a  corner  lot,  or  a 
block  of  ground,  he  is  not  thought  the  worse  of.  A 
broker  would  go  and  hear  a  man  preach  just  as  soon — 
perhaps  sooner — with  whom  he  has  had  dealings  in 
stocks.  New  York  is  rather  proud  of  a  sharp,  shrewd 
clergyman,  who  knows  the  world,  and  has  thrown  off 
some  of  the  conventionalisms  of  his  profession.  A 
parishioner,  who  sits  by  the  side  of  his  minister  at  the 
opera,  or  takes  a  brush  with  him  on  the  road  with  a 
fast  team,  is  quite  likely  to  be  in  his  pew  the  next 
Sunday. 

BOLD   OPERATIOX. 

A  young  man,  just  entering  on  his  profession,  made 
up  his  mind  that  he  would  marry  a  daughter  of  one  of 
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the  largest  speculators  on  the  street,  a  man  who  had 
accumulated  a  large  fortune.  The  daughter  was  a 
widow.  The  father  made  great  opposition  to  the 
match,  as  he  did  not  wish  a  poor  minister  for  a  son- 
in-law.  The  point  was  carried,  and  the  father  was 
greatly  astounded  a  few  weeks  after  the  marriage,  to 
receive  a  visit  from  his  son-in-law.  He  did  Jiot  come 
for  purposes  of  reconciliation,  or  to  solicit  forgiveness. 
He  came  on  business.  He  held  in  his  hand  a  carefully 
prepared  paper,  detailing  the  exact  condition  of  his 
wife's  estate,  and  that  of  her  children.  The  father 
held  the  property  in  his  hands,  and  used  it  with  his 
own  in  speculation.  The  shrewd,  sharp,  decided 
manner  of  the  young  man  represented  the  wrong 
done  in  using  his  wife's  funds  in  speculation.  In  a 
clear,  firm  manner,  he  stated  what  must  be  done : 
that  all  the  money  must  be  paid  over,  and  how  much 
it  was,  he  knew  to  a  fraction  ;  and  this  he  said  must 
be  held  in  trust  for  the  use  of  his  wife.  The  audacity 
of  the  young  man  startled  the  millionaire.  His  shrewd- 
ness and  business  tact  charmed  him.  He  admitted 
the  justice  of  the  statement,  and  promised  to  attend 
to  it  But  the  young  man  would  not  be  put  oflF;  he 
insisted  upon  things  being  done  at  once,  under  his  own 
supervision.  The  son-in-law  exhibited  such  decided 
genius  and  tact  that  the  old  man  took  him  at  once  to 
his  heart  and  his  house,  and  made  him  a  brilliant  opera- 
tor on  the  street  He  has  never  wholly  deserted  his 
pulpit;  he  preaches  in  the  style  of  a  Wall  Street 
broker.  He  dashes  up  to  little  country  churches,  with 
a  fine  team  and  a  servant  in  livery,  wears  fashionable 
gloves,  diamond  pins,  and  jewels  on  his  fingera     He 
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not  only  recQives  nothing  fpr  preaching,  but  if  the 
church  is  poor,  leaves  a  donation  behind.  One  little 
church,  in  the  interior,  was  greatly  scandalized  by 
the  grand  turn-out  of  their  supply.  The  whole  con- 
gregation did  not  number  a  hundred,  and  most  of  the 
people  were  farmers,  artizans,  and  laborers.  When  the 
preacher  .drove  up  in  a  team — that  would  not  have  dis- 
graced any  mansion  in  Fifth  Avenue — the  leaders  ex- 
pressed their  regret  that  he  had  not  come  in  an 
humbler  garb.  He  replied,  like  a  man  on  the  street, 
"  Brethren,  you  must  get  used  to  it ;  this  is  my  style 
if  I  come  at  all." 

DENUNCIATION   OF   STOCK   GAMBLING. 

The  pulpit  is  not  silent  in  its  denunciations  of  what 
is  called  "  Stock  and  Gold  Gambling."  The  style  in 
which  businesses  done  on  the  street;  the  excitement, 
and  recklessness  of  stock  transactions ;  the  drinking, 
gambling,  and  hazard,  connected  with  the  street ;  the 
temptations  thrown  around  the  unwary ;  the  combina- 
tions and  conspiracies  formed  to  ruin  men ;  the  eflfect 
of  stock  gambling  on  the  business  of  the  country;  the 
panics  created  by  designing  and  unscrupulous  men — 
that  spread  ruin  over  every  part  of  the  land — are  not 
hidden  from  the  eyes  of  the  teachers  of  morality  and 
religion.  Sermons  are  preached,  directly  and  indirect- 
ly, against  the  street;  special  services  are  held,  the 
note  of  warning  sounded,  and  the  press  teems  with 
denunciations,  which  have  been  hurled  from  the  sacred 
desk  against  the  excitement,  madness,  and  ruin  of 
Stock  and  Gold  Gambling. 

But  these  phillipics  lose  much  of  their  point  when 
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it  is  known  that  very  many  clergymen^  and  some  of 
them  the  most  eminent  in  the  profession,  appear  as 
regularly  in  the  street  as  do  any  other  class.  There 
are  a  great  many  unemployed  clergymen  in  the  city ; 
men  who  have  been  presidents  of  colleges,  professors 
in  theological  seminaries  ;  eminent  pastors  of  popular 
churches,  and  teachers  in  schools.  The  ministry  in 
this  country  is  a  brief  one.  Colleges  oust  their  presi- 
dents. They  are  too  poor,  or  penurious,  to  make 
them  donations,  and  they  are  sent  adrift.  The  most 
eminent  pastors  will  grow  old ;  people  will  tire  of 
them ;  and,  if  nothing  else  will  do,  a  gratuity  will  be 
given  to  them  as  they  are  turned  away.  A  clergyman, 
who,  within  my  recollection,  lived  in  fine  style,  kept 
his  coach  and  many  servants,  became  so  poor  that  his 
wife  and  daughters  opened  a  school  to  earn  their 
bread.  One  of  the  most  popular  clqrgymen  of  the 
land,  who  lived  in  splendid  style  within  a  stone's 
throw  of  where  I  am  writing,  and  who  never  dream- 
ed of  the  loss  of  popularity  or  of  want,  for  the  crime 
of  growing  old,  lost  his  charge.  During  the  sunny 
day  of  his  brilliant  career  he  lived  up  to  the  very 
selvedge  of  his  income,  and  is  passing  old  age  in 
penury  and  want.  Hordes  of  these  clergymen  come 
to  New  York.  There  is  no  work  for  such  in  this  great 
BabeL  The  temptations  of  Wall  Street  allure  them. 
Those  who  have  a  little  money,  try  a  venture,  almost 
invariably  with  loss.  The  parties  who  are  on  the 
street  are  well  known.  Some  of  them  come  openly, 
and,  having  secured  the  assistance  of  a  friend  who  will 
carry  stocks-  for  them,  attempt  the  hazard  of  the 
street,  for  a  time.     Others,  who  lift  up  their  hands  in 
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holy  horror  at  stock  speculations,  drive  a  little  quiet 
business  on  their  own  account.  The  Vice-President 
of  the  Gold  Exchange,  who  calls  the  stocks  daily,  and 
sells  gold  amid  the  wildest  excitement,  is  a  clergy- 
man, who  is  said  to  have  been  quite  successful  also  in 
stock  speculation.  One  or  two  other  prominent  pas- 
tors have  the  reputation  of  having  made  a  fortune. 
These  cases,  so  rare,  yet  so  prominent,  turn  the  heads 
of  thousands,  and  lead  the  simple-minded  to  destruc- 
tion, as  the  ox  goeth  to  the  slaughter. 

The  names  of  the  most  eminent  pastors  in  New 
York  are  connected  with  stock  speculations.  Many 
of  them  dwell  in  sumptuous  houses,  which  they  own. 
They  set  up  a  carriage,  and  don  their  drivers  in  livery. 
They  own  blocks  of  houses.  No  salary  paid  in  the 
city  would  allow  men  to  live  in  such  style  and  leave 
a  margin  for  such  investments.  These  men  are  seen 
in  Wall  Street,  and  the  influence  is  irresistible.  A 
young  man  was  called  to  one  of  the  straigh test  and  most 
Puritanical  of  our  churches.  He  got  bitten  by  oil 
speculations;  he  was  more  in  the  street  than  in  his 
study.  Ilis  people  gave  him  his  choice,  to  give  up 
the  street,  or  the  pulpit.  He  gave  up  his  pulpit,  took 
off  his  clerical  suit,  rigged  himself  up  in  the  toggery 
of  a  broker,  and  took  his  position.  He  has  never 
ascended  beyond  the  range  of  a  curb-stone  broker. 
He  has  not  bread  half  the  time  to  eat.  Yet  the  mania 
of  speculation  is  on  him,  like  the  infatuation  of  gam- 
bling. 

The  editor  of  one  pf  our  religious  papers,  who  is  es- 
pecially severe  on  all  forms  of  pleasure,  is  a  martinet  in 
church  discipline,  and  sets  himself  up  as  a  judge  in  all 
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matters  of  mercantile  morals^  and  reads  Wall  Street  a 
weekly  lesson,  has  a  brother  minister  who  is  a  broker, 
through  whom  he  runs,  privately,  a  line  of  stocks.  He 
has  an  associate  who  is  connected  with  a  large  mission 
society,  whose  soft  voice  and  pious  demeanor  make 
him  very  popular  with  a  class  with  whom  dabbling  in » 
stocks  would  be  considered  as  great  a  crime  as  visiting 
Morrissey's  club-house  ;  yet  his  name  is  well  known  in 
Wall  Street  among  the  nien  who  slyly  try  the  marvels 
and  mazes  of  speculation. 

A   SAD   CHANGE. 

An  up-town  church,  in  one  of  the  most  fashionable 
localities,  had  as  its  pastor  a  very  popular  man,  who, 
through  his  ancestry,  had  been  identified  with  the 
ministry  of  New  York  for  many  years.  He  was  a 
man  of  wealth/ and  lived  in  fine  style.  He  was  very 
austere  in  his  manner,  a  rigid  enforcer  pf  Church  dis- 
cipline, and  especially  severe  upon  any  poor  brother- 
minister  who  might  fall  under  the  ban.  He  took  to 
the  ways  of  Wall  Street,  privately  at  first,  and  then 
became  very  noted  for  his  speculation  in  stocks.  His 
ruin  was  only  a  question  of  time.  He  lost  his  own 
fortune  in  Wall  Street,  and  carried  down  with  it  that 
of  all  his  friends  who  had  trusted  him.  He  took  to 
the  bottle  as  a  relief,  and  his  habits  became  so  notori- 
ous that  he  was  obliged  to  quit  his  charge,  and  his 
financial  diflBculties  drove  him  from  the  country.  He 
left  his  family  in  destitution,  and,  when  last  heard 
from,  was  preaching  to  a  small  *  Scotch-Irish  Church, 
on  a  starvation  salary,  near  Dublin. 


A  MINISTER  IS  JAIL. 
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A   MINISTER    IN    J.OL. 

A  -well-known  gentleman,  wlio  has  been  very 
prominently  connected  with  the  religious  press  of  this 
city,  at  one  time  agent  of  one  of  the  largest  religious 
publication  societies,  was  loclced  up  a  short  time  since 
in  Eldridge  Street  jaiL  The  afi'air  created  a  great 
deal  of  excitement,  as  it  was  announced  in  the  public 
press.  His  connection  with  many  religious  and  phil- 
anthropic movements  was  well  known.  It  was  the 
old  story:  he  had  gone  into  gold  speculation;  he 
wished  to  eke  out  his  small  livelihood  by  the  gaius  of 
the  street.  Under  a  sharp  temptation,  he  bongbt 
gold  that  he  could  not  carry.  To  avoid  loss,  he  gave 
a  check,  which  was  a  bogus  one,  in  the  hope  that 
something  would  turn  up  the  next  day.  As  he  could 
not  meet  hia  check,  he  was  arrested  for  fraud,  and 
locked  up  in  the  jail.  If  a  man  seventy -eight  years  of 
age  can  be  thus  iufatuated,  what  can  be  expected  of 
younger  men? 

INCIDENTS   OF    INTEREST. 

The  pastor  of  one  of  the  up  town  churches  had  as 
\  fine  a  settlement  as  any  one  in  the  city.  His  church 
'  was  large,  liberal,  and  considerate.  His  daily  visits 
to  Wall  Street  attracted  attention.  His  friends 
thought  that  he  was  embarrassed,  but  he  said  nothing. 
One  morning  he  left  his  home  as  usual,  and  since  then 
nothing  has  been  heard  of  him.  A  pencilled  slip  of 
paper  was  found,  in  which  he  said  he  was  "going  to 
his  rest" 

One  of  the  most  noted  men  in  the  street  was  one 
14 
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of  the  oldest  and  best  known  of  the  New  York  pas- 
tors— at  one  time  a  leading  clergyman  in  the  city. 
He  followed  the  course  of  religion  and  trade  up  town. 
He  built  one  of'  the  most  extravagant  and  costly  of 
uptown  churches.  He  was  identified  with  more  pub- 
lic interests  than  any  other  pastor.  Ho  succumbed  to 
the  inevitable  law  that  lays  nearly  every  minister  on 
the  shelf  when  he  gets  old.  Without  a  charge^  he 
seemed  to  have  a  fatherly  care  for  all  the  churches^ 
without  regard  to  sect.  His  wife  was  wealthy,  and 
he  lived  in  a  fine  mansion  in  a  fashionable  portion  of 
New  York.  He  became  infatuated  with  the  street, 
and  was  a  daily  visitor  among  the  brokers.  His  tall 
form,  clerical  look,  and  old-fashioned  white  cravat, 
attracted  general  attention.  His  peculiarity  was  that 
of  borrowing  money,  which  he  never  repaid.  He 
wQuld  go  from  store  to  store,  from  ofl&ce  to  office, 
from  broker  to  broker,  and  get  any  sums  that  parties 
would  loan  him,  from  six  dollars  to  six  hundred.  He 
would  visit  churches  on  Sundays,  and  of  course  be  in- 
vited into  the  pulpit.  Picking  out  his  men  as  they 
sat  before  him  in  the  pews,  getting  their  names,  he 
would  call  upon  them  at  their  places  of  business  the 
next  day  or  week,  and,  under  various  pretences,  most 
of  them  false,  would  get  a  small  loan,  if  he  could  not 
secure  a  large  one.  These  loans  made  a  little  mar- 
gin, with  which  he  kept  up  the  excitement  of  specu- 
lation in  stocks  for  years,  always  losing. 

Another  very  familiar  face,  better  known  to  curb- 
stone brokers  and  oil  speculators  than  others,  is  a 
clerical-looking  old  man,  very  seedy  in  appearance, 
who  wears  the  white  cravat  and  black  gloves  on  the 
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street,  who  has  been  waiting  for  years  for  something 
to  turn  up.  Poor  as  poor  can  be,  living  from  hand  to 
mouth,  he  is  no  way  discouraged,  nor  is  his  infatua- 
tion broken.  He  came  very  near  realizing  a  fortune 
or  a  felon's  doom.  To  make  his  fortune  sure,  he 
wrote  illegally  on  a  document  that  was  laid  before 
'  the  court.  His  age  and  profession  induced  the  party 
interested  not  to  press  the  matter,  as  the  property 
sought  to  be  obtained  was  released.  The  Court 
placed  the  document  that  was  altered  on  file,  and  let 
the  old  man  walk  away.  He  alternates  between  re- 
ligious meetings,  where  he  assumes  the  position  of 
patron  and  father,  and  stock  jobbing  on  the  street  on 
a  small  scale. 

A   BRILLUNT   WEDDING. 

One  of  our  city  pastors  gave  one  of  his  daughters  in 
marriage,  a  short  time  since,  to  a  man  of  business. 
The  wedding  was  a  brilliant  one,  and  the  gifts  prince- 
ly. An  early  friend  of  the  pastor  was  one  of  our 
most  daring  and  successful  speculators.  He  came  to 
the  surface  in  a  day,  and  astounded  the  street  by  his 
audacity  in  stocks.  He  did  not  forget  his  father's  old 
friend.  He  sent  for  him  one  day,  and  said,  "How 
much  money  can  you  raise?"  "Two  or  three  thou- 
sand dollars,"  was  the  reply.  "Can't  you  make  it 
ten?"  said  the  broker.  "Borrow  it — get  it  any  way 
— ^but  get  it."  The  thing  was  accomplished.  In  due 
time  the  broker  handed  his  pastor  two  hundred  and 
fifty  thousand  dollars,  the  result  of  the  speculation. 
This  successftil  scheme  has  lured  thousands  to  financial 
ruin. 
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A  couple  of  clerical  young  men  appeared  in  Wall 
Street  to  dispose  of  the  wild  lands  at  the  West,  be- 
longing to  the  Indians.  A  portion  of  the  sale  was  to 
be  devoted  to  the  endowment  of  a  college,  to  be  un- 
der the  charge  of  one  of  the  denominations.  They 
lived  in  fine  style,  and  were  very  flush.  They  talked 
largely  of  their  own  fortune,  and  of  the  fine  invest- 
ment which  the  lands  offered.  The  attention  of  Con- 
gress was^attracted  to  the  movement,  and  representa- 
tions were  made  from  the  West  that  fraud  was  con- 
templated ;  that  a  portion  was  to  be  secured  for  sec- 
tarian purposes  and  the  balance  to  be  divided  be- 
tween the  agents  and  their  special  friends.  One  of 
the  clerical  agents  in  this  matter  turned  out  a  default- 
er and  fled.  The  other  gave  up  the  valuable  tracts  of 
land  he  had  allotted  to  himself,  and  was  allowed  to 
sink  into  insignificance,  and  pass  out  of  sight. 

Wall  Street  does  not  feel  especially  honored  by  the 
clerical  element  that  appears  from  day  to  day  in  the 
street.  It  honors  manliness  everywhere.  If  a  per- 
son wishes  to  put  up  a  thousand  dollars,  or  more,  a 
great  many  parties  would  buy  for  a  clergyman,  on 
that  margin,  though  the  street  does  not  desire  the 
custom  of  anyone  who  cannot  afford  to  lose,  and  is 
not  able  to  back  up  sales.  In  nine  cases  out  of  ten,  a 
broker  would  say  to  a  clergyman,  ''Ninety-eight 
chances  in  a  hundred  are  against  you.  You  are  more 
likely  to  be  struck  with  lightning  going  home,  than 
you  are  to  be  struck  with  luck  in  a  venture  here.  It 
is  my  business  to  buy  and  sell  stocks  for  customers. 
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If  you  insist  upan  it,  I  will  buy  the  line  of  stocks  you 
name,  carry  it  for  you  while  the  margin  lasts,  and 
shall  be  obliged  to  clean  you  out  when  the  luck  is 
against  you."  In  nine  cases  out  of  ten,  parties  will  say, 
"Well,  we  will  try  our  chances  this  time,  anyhow." 
With  such  men,  who  are  open  and  above  board,  the 
.street  does  not  object  to  deal,  and  customers  do  not 
lose  their  character  with  dealers.  But,  for  another  class, 
who  slyly  venture  on  a  speculation,  who  lay  money 
privately  in  a  place  agreed  upon,  that  they  may  not 
seem  to  have  any  connection  with  the  transaction — 
who  work  ^or  friends,  and  denounce  stock  speculations 
through  their  pulpits — who  write  long  leaders  for  the 
public  press  on  the  wickedness  of  stock  speculation, 
and  the  high  crimes  of  conspiring  to  create  panic, 
while  in  the  movement  they  have  a  little  interest 
themselves, — for  such  the  street  has  only  contempt 
One  of  this  class,  who  is  accustomed  to  come  slyly 
into  an  ofiSce,  lay  down  his  funds  on  a  desk,  wrapped 
ip  a  paper,  and  pass  away  ;  and  if  anything  was  real- 
ized, as  quietly  take  it,  was  rebuked  by  his  broker 
one  day,  who  said  to  him,  "If  you  are  ashamed  of  this 
business,  you  had  better  leave  the  street." 


XIV. 
BONNER,  OF  THE  LEDGER. 

His  Birth-placb,  etc. — ^FomcDS  toe  Ledger. — His  System. — Tact  awd 
Shrewdness.— His  Popdlaritt. — ^Bancroft  and  Everett. — Nos 
WOOD. — Stud. — Bonner's  Mews. — As  a  Max. 

Robert  Bonner,  ''  of  the  Ledger,"  for  so  he  will  go 
down  to  posterity,  is  one  of  the  boldest  operators  in 
New  York,  and  one  of  the  most  successful — more  in 
horses,  than  in  stocks ;  more  in  men,  than  in  gold.  As 
a  shrewd,  successful,  business  man,  he  is  without  a 
rival,  and  when  he  has  passed  away,  will  furnish  a 
model  to  coming  generations.  He  is  ''  square,"  manly, 
generous,  high-minded,  and  has  the  confidence  of  all 
who  do  business  with  him ;  a  true  friend,  and  a  bene- 
factor to  the  lowly.  The  little  town  of  Li^burn,  a 
rural  township  in  the  north  of  Ireland,  which  sent  to 
us  Stewart,  Browne,  Agnew,  and  other  successful  men, 
was  the  native  place  of  Bonner.  As  a  boy,  he  was 
frank  and  generous.  At  school,  he  was  the  champion 
of  the  weak  and  the  wronged.  He  was  turned  from 
school  for  defending  an  associate,  whom  he  knew  to 
be  innocent.  He  started  in  life  with  a  rule  which  has 
marked  his  career — not  only  to  do  all  that  he  did 
well,  but  to  excel  all  others.     He  proposed  to  be  the 
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first  of  his  class  in  anything  he  undertook ;  to  buy  the 
best  of  whatever  he  purchased,  and  to  be  foremost  in 
all  the  positions  he  proposed  to  occupy. 

When  he  came  to  New  York,  it  was  said  a  literary  pa- 
per could  not  succeed  in  the  metropolis.  Such  papers 
could  succeed  in  Boston  and  Philadelphia,  but  not  out 
of  them.  Mr.  Bonner  proposed  to  establish  a  paper,  and 
make  it  pay,  in  New  York,  and  to  set  up  such  a  journal 
as  would  command  a  circulation  throughout  all  the 
land.  He  commenced  his  career  in  connection  with 
the  press,  in  a  small  way.  The  great  thing  was  to  ob- 
tain a  footing,  and  that  he  secured.  Wages  were 
small,  work  hard,  and  only  by  sharp  economy  could 
he  live.  Even  then,  he  kept  out  of  debt.  He  bought 
nothing  he  could  not  pay  for.  Through  his  long  and 
successful  career  he  has  never  borrowed  a  dollar,  nor 
signed  a  note,  and  he  now  conducts  his  gigantic  business 
on  cash  principles.  In  some  of  his  great  enterprises 
he  paid  out  his  last  dollar,  but  never  once  did  he  fail 
in  his  venture.  He  has  often  paid  as  high  as.  twenty- 
five  thousand  dollars  a  week  for  advertising,  and  with 
that  sum  went  his  last  penny.  In  every  instance  his 
outlay  has  met  with  most  sanguine  success.  Men  in 
search  of  advertising  swarm  around  the  Ledger  Ofl&ce, 
for  so  liberal  a  patron  is  popular.  With  the  resolute, 
dogged  way  which  marks  Mr.  Bonner's  business  man- 
ners, he  says,  "  I  have  no  more  money  to  spend  in 
advertising."  To  the  offer  to  trust  him  to  any  amount, 
the  short,  decisive  answer  comes  back,  "  I  cannot  ad- 
vertise beyond  my  means," 
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The  ^Republican''  was  an  evanescent  afiair,  and 
Mr.  Bonner  found  permanent  employment  on  the 
^  Evening  Mirror  "  as  a  practical  printer.  This  paper 
was  conducted  by  Morris,  Willis,  and  Fuller.  It  was 
Mr.  Fuller's  business  to  make  up  the  paper.  It  was 
very  desirable  to  display  the  advertisements,  and  do  it 
in  good  taste.  In  this  department  Mr.  Bonner  excelled. 
The  whole  matter  was  soon  leil  in  his  hands.  He  had 
an  eye  for  beauty,  and  the  Mirror  advertisements 
became  very  famous.  There  was  a  small  mercantile 
paper  in  New  York,  known  as  the  ^  Merchant's  Ledger."  • 
It  was  devoted  almost  entirely  to  commercial  matters, 
with  a  very  limited  circulation.  A  young  man,  whose 
business  it  was  to  get  up  advertisements,  was  struck 
with  the  elegant  manner  in  which  Mr.  Bonner  made 
up  the  Mirror.  He  called  the  attention  of  the  editor 
of  the  Ledger  to  Mr.  Bonner's  capacity,  and  this 
culminated  in  an  engagement  with  Mr.  Bonner  to 
become  the  printer  of  that  paper.  Mr.  Bonner  did  not 
own  the  material,  but  simply  printed  the  sheet.  He 
occasionally  wrote  articles  that  attracted  attention, 
from  their  terse,  compact,  and  spicy  composition.  A 
little  incident  showed  Mr.  Bonner  the  value  of  a  name. 
His  contributions  to  the  Ledger  were  very  well  re- 
ceived. The  proprietor  had  a  spice  of  jealousy  about 
him,  and  he  did  not  want  his  energetic  and  spirited 
printer  to  get  into  the  editorial  chair.  Mr.  Bonner 
wrote  a  short,  pithy  article  on  a  popular  subject, 
jammed  it  into  a  little  nook  in  the  paper,  and  placed 
at  the  bottom  the  name  of  Dr.  Chahuers.     It  took  like 
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It  was  copied  into  fill  the  prominent  papers 
of  the  land.  It  taught  Mr.  Bonner  the  value  of  a 
name,  —  a  lesson  he  has  never  forgotten. 

Shortly  after  he  entered  the  office,  Mr.  Bonner  pur- 
shased  tlio  Ledger.     He  sealed  himself  in  the  editorial 
chair,  and  resolved  to  realize  the  visions  of  his  youth. 
He  did  not  change  its  character  at  once,  but  gradually'. 
The  Ledger  became  less  and  less  coramei-cial,  and  more 
and  more  literary.     About  this  lime  Fanny  Fern  was 
creating  a  great  sensation  in  the  literary  worid.     ller 
Ruth  Hall  had  just  appeared,  and  the  work  and  its  au- 
thoress were  criticised  by  the  press  in  all  parts  of  the 
land.     She  was  the  literary  star  of  the  day.     The  ques- 
tion was  violently  di.scussed  whether  she  was  or  was 
not  tlie  sister  of  N.  P.  Willis.     Mr.  Bonner  saw  his  o^v 
portunity,  and  sent  a  note  to  Fanny  Fern,  offering  her 
twenty-five  dollars  a  column  to  write  a  story  for  the 
tdger.    She  declined  tlie  offer.    Another  proposition 
'ftfl  sent,  offering  her  fifty  dollars  a  column.     That  she 
Iso  declined.    Seventy-five  dollars  were  offered.    Tliat 
ihe  declined,  announcing  that  she  did  not  intend  to 
rite  any  more  for  the  newspapers.    She  admitted  that 
Hxe  admired   Mr.  Bonner's    pluck.     Soon  it  was  iuti- 
lated  to  Mr.  Bonner  that  if  he  would  allow   Fanny 
'em  to  write  a  story  of  ten  columns,  more   or  less, 
though  the  story  should   not    occupy  h^s   than   nine 
Inmns  of  the   Ledger,  she  would  undertake  it.     He 
losed  the  contract  immediately,  received  the  manu- 
iript,  read  six  lines,  and  sent  her  a  check  of  one  thou- 
lod  dollars.    He  resolved,  with  this  story,  to  introduce 
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a  new  era  in  the  Ledger.  He  changed  the  form  of  the 
paper,  double-leaded  the  story,  so  that  it  made  twenty 
columns  in  the  paper.  He  advertised  it  as  nothing 
was  ever  advertised  before.  He  had  paid  an  unheard- 
of  sum  for  a  story  —  one  hundred  dollars  a  column. 
The  harvest  was  a  golden  one.  Out  of  the  profits  of 
that  story  Mr.  Bonner  purchased  the  pleasant  residence 
in  this  city  in  which  he  still  lives. 

HIS   SYSTEM. 

In  the  magnitude  of  his  advertising  Mr.  Bonner  has 
displayed  the  remarkable  business  skill  for  which  he  is 
celebrated.  The  mnnner  of  commending  the  Ledger  to 
the  public  is  wholly  his  own.  When  he  startled  the 
public  by  his  extravagance  in  taking  columns  of  a  daily 
journal;  or  one  entire  side,  he  secured  the  end  he  had 
in  view.  His  method  of  repeating  three  or  four  lines, 
such  as,  —  "  Fanny  Fern  writes  only  for  the  Ledger  " — 
or,  "Read  Mrs.  South  worth's  new  story  in  the  Ledger** 
—  and  this  repeated  over  and  over  and  over  again,  till 
men  turned  from  it  in  disgust,  and  did  not  conceal 
their  ill-temper,  was  a  system  of  itself.  "  What  is  the 
use,"  said  a  man  to  Mr.  Bonner,  "  of  your  taking  the 
whole  side  of  the  Herald,  and  repeating  that  statement 
a  thousand  times  ?  "  "  Would  you  have  asked  me  that 
question,"  replied  Mr.  Bonner,  *'  if  I  had  inserted  it  but 
once  ?  I  put  it  in  to  attract  your  attention,  and  make 
you  ask  that  question." 

Mr.  Bonner  knows  how  to  reach  the  public  He 
pays  liberally,  but  intends  to  have  the  worth  of  his 
money.  He  does  not  advertise  twice  alike.  The 
newspapers  are  afraid  of  him.     His  advertisements  are 
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80  queer  and  unuaual,  that  when  they  make  a  contract 
with  him,  they  have  no  idea  in  wlmt  shape  the  ad« 
■vertisemout  will  come.  Souietimea  it  is  in  the  shape 
of  a  fragment  of  a  story;  eomeUnies  the  page  will  be 
nearly  blank,  with  two  or  three  little  items  in  it.  In 
his  peculiar  style  of  advertising  he  often  gives  great 
trouble  to  the  editors  of  the  leading  papeiu  Some- 
times an  entire  page  is  almost  blank.  Sometimes  a 
few  small  advertisements  occupy  the  corner,  giving  the 
eheet  a  peculiar  appearance,  which  attracts  attention. 
Said  an  editor,  "I  had  rather  publish  one  of  your 
horses  in  the  centre  than  have  such  a  looking  sheet." 
But  Mr.  Bonner's  purpose  'vv-as  answered  by  one  inser- 
tion, and  the  contract  was  withdrawn. 

With  a  manliness  and  liberality  peculiar  to  Mr. 
Bonner,  after  one  insertion,  if  the  parties  are  dis- 
fiatisfied,  he  always  throws  up  tlie  contract,  however 
beneficial  it  might  have  proved  to  him. 

TACT    AND   BHREWDSES3. 

Ilis  mode  of  advertising  was  new,  and  it  excited 
both  astonishment  and  ridicule.  His  ruin  was  predicted 
over  and  over  again.  But  as  he  paid  as  lie  went  along 
he  alone  would  be  the  sufferer.  He  was  assailed  in 
Various  ways.  Men  sneered  at  his  writers,  as  well  as 
f'  lit  the  method  in  which  he  made  ihem  known.  He 
had  no  competition.  Just  then  it  was  announced  that 
the  Harpers  were  to  put  a  first-class  Weekly  into  the 
field.  The  announcement  was  hailed  witli  delight  by 
many  cliisses,  Men  wlio  had  been  predicting  Bonner's 
ruin  from  the  start  were  ausiotis  to  see  it  ikcouiplished. 
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He  had  ngents  in  all  the  leading  cities  in  the 
These  held  a  monopoly  of  the  Ledger.  The  book-men 
and  newspaper-men,  wlio  were  left  out,  were  quii 
willing  to  have  the  Ledger  go  under.  The  respecl 
bility  and  wealth  of  the  house,  ita  enterprise,  with  thi 
clasa  of  writei-s  it  could  secure,  made  the  new  paper 
dangerous  rival.  Mr.  Bonner  concluded  to  make  the 
first  issue  serviceuble  to  himself.  Ilis  paragraph  adver- 
tising was  considered  sensational,  and  smacking  of  thS' 
charlatan.  He  resolved  to  make  it  respectable.  Hei 
wrote  a  half  a  column  in  sensational  style — *  Bir 
Harper's  Weekly  "  —  "Buy  Harper's  Weekly" — "Bii' 
Harper's  Weekly  "—*■  Buy  Harper's  Weekly"  —  audj 
80  on  through  tlie  half  column.  Through  his  adverti»:i 
ing  agent  ho  sent  thia  iidvertisement  to  tlie  Herald, 
Tribune,  and  Times,  and  paid  for  its  insertion.  Among- 
tho  astonished  readers  of  thin  Ledger  st3'le  of  advertis- 
ing were  the  quiet  gentlemen  who  do  busiucsa  on 
Franklin  Square.  The  community  were  astonished. 
"  The  Harpers  are  wakiug  up  !  "  "  This  is  the  Bonner 
style!"  "This  is  the  way  the  Ledger  man  docs  it!" 
were  heard  on  all  sides.  The  young  Harpers  were 
congratulated  by  the  book-men  everywhere  on  the 
enterprise  with  which  they  were  pushing  the  new 
publication.  They  said  nothing,  and  took  the  joke  in 
good  part.  But  it  settled  the  respectability  of  the 
Ledger  style  of  advertising.  It  is  now  imitated  by  the 
leading  publishers,  insurance  men,  and  most  eminent 
dry  goods  men  in  the  country.  Tlie  sums  spent  by 
Mr.  Bonner  in  advertising  arc  perfectly  marvellous. 
He  never  advertises  unless  he  hn-s  something  new  to 
present  to  the  public.     lie  pays  from  five  to  twenty- 
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■five    thousand   dollars  a   week   when   he   advertiaea 

■The  enormous  circulation  of  the  Ledger,  —  over  three 

hundred  thousand  copies  a  week, — shows  how  profitable 

his  style  of  doing  business  is.     Nearly  everything  he 

does,  every  horse  he  buys,  or  new  personiil  movement 

that  distinguishes  bim,  is  set  down  to  a  desire  on  his 

part  for  gratuitous  advertising.     Of  course  he  has  an 

r  eye  to  business  in  whatever  he  does.    But  nil  the  ad- 

[  •vertiaing  he  wants  he  is  quite  ready  to  pay  for. 

ms  POPrL.\RrrT. 
The  popularity  given  to  a  little  squib  of  his  own,  to 
I  which  the  name  of  Dr.  Chalmei-s  was  attached,  taught 
Mr,  Bonner  a  lesson  that  he  never  forgot*    Mr.  Edward 
Everett  had   taken  upon  hiniself  to  aid  the  ladies  of 
I  America  in  purchasing  Mount  Vernon.      Mr.  Bonner 
I  resolved   to  secure  Mr.  Everett  as  a  writer  for    the 
I  Ledger.     lie  knew  that  money  could  not  purchase  Mr, 
]  Everett's  connection  with  his  paper.     He  offered  Mr. 
I  Everett  ten  thousand  dollars  to  write  a  series  of  arti- 
[  cles  for  the  Ledger,  the  money  to  be  appropriated  to 
I  the  purcliase  of  the  tomb  of  the  father  of  his  country. 
Mr.  Everett  could  do  no  less  than  accept.     At  the  con- 
clusion of  the  Mount  Vernon  papers  Mr.  Everett  con- 
tinued on  the  Ledger  until   his  death.     Mr.  Bonner 
I  paid    hiin    over   fifty    thousand    dollars    for    services 
\  rendered  on  his  paper.     The  notices  to  correspondents, 
which    is    a   marked   feature    in    the    Ledger,  contain 
answers  to  questions  sent  to  the  editor.     Not  more 
than  one  question  in  five  is  replied  to.     Those  answers 
I  are  written  by  the  most  eminent  men  in  the  country. 
■Many  of  them  were  written  by  Mr.  Everett,  Henry 
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Ward  Beecher^and  distinguished  statesmen  and  lawyers 
The  connection  between  Mr.  Bonner  and  Mr.  Everett 
was  of  the  most  delicate  and  tender  character^  as  Mr. 
Everett's  confidential  letters  sufficiently  show. 

It  was  Mr.  Bonner's  policy  to  spike  every  gun  that 
could  be  aimed  against  him,  and  make  every  influence 
and  every  prominent  man  his  ally.  To  this  end  James 
Gordon  Bennett  of  the  Herald,  Henry  J.  Raymond  of 
the  Times,  and  Horace  Greeley  of  the  Tribune,  became 
contributors  to  the  Ledger. 

The  Ledger  was  objected  to  in  some  quarters  as  not 
being  a  suitable  sheet  for  young  persons  to  read.  Mr. 
Bonner  secured  the  services  of  the  presidents  of  twelve 
of  the  principal  colleges  in  this  country  to  write  for 
his  paper.  Of  course  it  would  not  be  improper  for  the 
young  men  in  colleges  to  take  a  paper  for  which  the 
president  wrote.  Indeed,  over  the  purity  of  expression 
and  chasteness  of  sentiment  and  utterance  in  what  ap- 
pears in  the  Ledger,  Mr.  Bonner  exercises  a  rigorous 
censorship.  There  are  a  great  many  articles  and  ad- 
vertisements that  appear  in  religious  papers  that  would 
not  be  admitted  into  the  Ledger.  Mr.  Bonner  gives 
this  order :  "  Take  the  most  pious  old  lady  in  a  Presby- 
terian Church,  and  any  Avord  or  phrase,  innuendo  or  ex- 
pression, that  she  would  want  to  skip  if  she  were  reading 
a  Ledger  story  to  her  grandchild,  strike  out" 

Paul  Morphy,  in  the  height  of  his  popularity,  edited 
a  chess  column  in  the  Ledger.  Bryant,  Willis,  Hal- 
leck,  Morris,  and  Saxe  laid  a  poetical  wreath  at  Mr. 
Bonner's  feet  Prentice,  Bancroft,  Parton,  and  Co3&- 
zens  joined  the  galaxy  of  Ledger  writers.  Fanny 
Fern,  Mra  Southworth,  and  other  eminent  novelista 
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[  furnished    the    entertaining  serials  published  by  Mr. 
I  Bonner. 

BANCROFT    AND    EVERETT. 

On  the  death  of  Mr.  Everett,  Mr.  Bonner  enclosed  a 

I  check  to  Mr.  Bancroft,  with  a  note. requesting  him  to 

■prepare  a  suitable  article  for  tlie  Ledger  in  commeiiio- 

Ijration  of  the  distinguished  statesman.     The  article  was 

'  prepared  and  sent  to  Mr.  Bonner.     It  contained   no 

allusion  to  Mr.  Everett's  connection  with  the  Ledger. 

The  article  was  sent  back,  and  tlie  omission  pointed 

out.     A  sharp  correspondence  followed,  in  which  Mr. 

Bancroft  attempted  to  esttiblish  the  propriety  of  the 

^omission.     Mr.  Bonner  refused  to  receive  the  article, 

Jid   he  finally  carried    his   point,  and   Mr.   Everett'a 

«nnection  with  the  Ledger  had  a  marked  place  iu 

Ihe  eulogiatic  article. 


For  a  long  time  Mr.  Beecher  ha.s  been  a  contributor 
I  to  the  Ledger.  One  evening  Mr.  Bonner  and  hia  wife 
went  over  to  Plymouth  Church  to  hear  the  pastor. 
The  sermon  was  on  succetsa  in  life,  and  was  given  in 
Mr.  Beecher's  most  vigorous  strain.  lie  showed  that 
Mnartness,  cutenoss,  and  adroitness  would  not  lead  to 
success  unless  they  were  combined  with  energy,  a 
knowledge  of  business,  an  indomitable  perseverance, 
and  an  integrity  which  would  enable  a  man  to  dare  to 
do  right  If  Mr.  Beecher  had  intended  to  hit  Mr.  Bon- 
ner's character  and  success,  he  could  not  have  come 
pearer  to  the  mark.  Mr.  Bonner  had  lacked  not  one 
'  the  elements  Mr.  Beecher  had  described,  and  every 
l«Qe  knew  his  Bucceas.     This  sermon  afiectcd  Mr.  Boor 
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ner  in  various  ways.  He  was  in  search  of  a  novelty 
that  should  captivate  and  profit  the  public.  Why 
kIiouKI  not  Mr.  Beeclier  talk  to  a  million  of  people 
through  the  Ledger,  as  ■well  as  to  ppeak  (o  a  single 
congregation  within  the  walls  of  his  house  ?  Ills  ac- 
quaintance with  men  had  been  large.  Ills  wit  am 
fancy  were  exuberant,  and  if  he  would  write  a  stoi 
for  the  Ledger  he  might  preach  in  it  as  much  as  h( 
pleased,  put  money  in  hia  purse,  and  benefit  the  youi 
of  the  country. 

While  Mr.  Beecher  wns  attending  a  council  in  hu 
own  church,  a  letter  was  put  into  his  hands.  He  hi 
had  no  conversation  with  Mr.  Bonner  about  writing  a 
fltory.  Tiie  letter  contained  a  proposal  that  Mr, 
Beecher  tihould  write  a  scriat  for  the  Ledger,  and 
named  the  price  which  woulfl  be  paid  for  it,  which  was 
perfectly  astounding.  "  Miracles  will  never  cease," 
Biiid  Mr.  Beecher,  in  his  note  replying  to  the  proposal. 
Norwood  appeared,  and  the  increased  circulation  of 
the  Ledger  immediately  reimbursed  Mr.  Bonner  foi 
his  extraordinary  outlay.  The  story  was  longer  than 
was  expected,  and  an  addition  was  made  to  the  price 
agreed  npon.  lu  this  way  the  editor  of  tbe  Ledger 
treats  all  his  first-class  writers.  He  is  generous  in  hi 
proposals,  and  does  more  than  he  agrees. 


BONSEB  S   STUD. 


When  a  printing  hoy,  Bonnei-'s  rule  was  to  be  the 
first   hoy  in  the  office.     When  he  was  a  printer,  he 
allowed  no  one  to  excel  him  in  the    swiftness  with 
which  he  set  type,  and  in  his  ability  as  a  workmai 
When  he  purchased  the  Ledi^er  he  intended  to  mak< 
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the  foremost  paper  iu  the  country.  He  resolved  to 
'n  the  most  celebrated  and  fastest  horsea  in  the 
And  his  stud,  which  are  kept  in  his  stables  on 
Twenty-seventh  Street,  are  without  rivals.  His  horsea 
are  seven  in  number.  "  Lantern  "  is  a  bay,  fifteen  and 
a  half  hands  high,  with  long  tail,  mild,  clear  eye,  white 
hind  feet,  and  white  streak  on  his  face.  He  ia  very 
fleet,  having  made  a  mile  in  2.20,  "  Peerless  "  is  a  gray 
mare,  about  fifteen  and  a  half  hands  high,  with  a  long 
white  tail,  clean  limbed,  and  gentle.  She  has  made  the 
fastest  time  on  record  to  a  wagon,  trotting  her  mile  in 
2.23i.  She  is  so  gentle  that  she  is  used  in  the  country 
by  the  ladies  of  Mr.  Bonner's  family.  "  Flatbush  Mare  " 
is  a  double  teamster,  and  with  "  Lady  Palmer,"  in  double 
harness,  has  made  the  fastest  time  ever  trotted  in  a 
two  mile  heat  to  a  road,  wagon, —  5.01i.  She  is  fifteen 
and  a  half  hands  high.  The  other  is  a  chestnut  sorrel, 
.about  the  same  size.  Slio  has  a  fine  head,  and  is  very 
mmetrical.  Besides  her  famous  time  with  "  Flatbush 
;are,"  she  has  trotted  two  miles,  to  a  three  hundred 
and  sixteen  pound  wagon  and  dnver,  in  4.50, —  the 
greatest  feat  of  tlie  kind  ever  performed.  "  Pocahontas" 
is  the  handsomest  trotter  and  the  most  perfectly  fomied 
irse  in  the  world.  She  stands  about  fifteen  hands,  is 
dark,  rich  bay,  has  a  very  fine  head,  proudly-arched 
nostrils,  and  a  tail  sweeping  the  ground  for  four  inche-s 
on  which  she  frequently  treads  while  standing.  When 
six  years  old  this  splendid  animal  trotted  in  2.23,  and 
made  better  time  since  she  came  into  Mr.  Bonner's 
ds.  The  ''Auburn  Horse"  is  sorrel,  and  of  enor- 
18  eize,  being  sixteen  and  a  half  hands,  with  four 
'hitc  feet  and  white"  face,  pronounced  by  Hiram 
Id 
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Woodruff  to  be  the  fastest  horse  he  ever  drove.  The 
champion  of  the  turf  is  "  Dexter/*  with  sinewy  form, 
and  joints  like  a  greyhound,  compactly  built,  dark 
brown  in  color,  with  four  white  feet,  and  a  white  nose 
and  streak,  a  bright  clear  eye,  and  a  flowing  tail.  He 
has  made  a  mile  in  2.1 7^  in  harness,  and  2.18  to 
saddle.  The  turf  annals  of  the  world  present  no 
parallel  to  this.  Mr.  Bonner  buys  his  horses  for  his 
own  pleasure.  lie  drives  them  himself,  and  is  one  of 
the  best  horsemen  in  the  country.  He  will  not  allow 
his  horses  to  be  used  for  show  or  for  gain.  He  races 
Avith  nobody,  and  bets  with  nobody.  If  any  team 
can  make  faster  time  than  his,  driven  by  the  owner, 
ten  thousand  dollars  are  deposited,  and  that  owner 
may  apply  that  sum  to  any  benevolent  cause  that  he 
pleases.  Millionnaires  gnash  their  teeth  as  Bonner 
drives  by  them.  There  are  horsemen  in  New  York  who 
would  give  twenty-five  thousand  dollars  for  a  pair  of 
horses  that  would  make  Bonner  take  their  dust.  If 
Bonner's  team  is  beaten,  the  owner  must  do  as  he  does, 
drive  it  himself  Of  the  speed  of  his  horses  he  is  his 
own  judge.  He  will  buy  anything  that  will  beat  the 
world.  When  a  horse  is  presented  to  him  for  trial,  he 
appears  in  full  riding  costume,  with  gloves,  whip,  and 
watch  in  hand.  He  does  not  allow  the  owner  to 
handle  the  ribbons. 

bonner's  mews. 

Mr.  Bonner's  stables  are  located  on  Twenty-seventh 
Street  The  building  is  a  plain  brick  one,  with  every- 
thing for  convenience  and  comfort,  and  nothing  for 
show.     The  front  part  contains  the  carriage-house,  bar* 
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ness-room,  wash-house,  and  the  place  where  the  feed  is 
mixed.  In  the  rear  are  the  stables.  Dexter  and 
Peerless  have  box-stalls,  and  are  never  tied.  The  other 
horses  are  in  ordinary  stalls.  Three  persons  are  em- 
ployed constantly  to  take  care  of  the  horses.  Within 
the  enclosure,  but  outside  of  the  stables,  is  a  track 
covered  with  tan  bark,  on  which  the  horses  are  daily 
exercised,  one  hour  in  the  morning  and  in  the  evening. 
The  horses  are  fed  four  times  a  day,  at  six,  nine,  one, 
and  nine  at  night  A  small  allowance  of  hay  is  given 
once  a  day.  After  eating  they  are  muzzled,  to  prevent 
them  from  devouring  their  bedding,  and  they  are  kept 
muzzled  all  night.  In  the  winter  Mr.  Bonner  drives 
but  one  horse  at  a  time,  and  usually  the  Auburn  Horse. 
Dexter  and  the  other  fleet  horses  are  seldom  used  in 
the  winter,  but  are  reserved  for  fast  trotting  in  the 
spring.  Great  care  is  taken  of  the  feet  of  the  horses. 
To  this  Mr.  Bonner  gives  personal  attention.  He  has 
mastered  the  subject,  as  he  has  newspaper  business. 
He  has  a  theory  of  his  own,  which  has  proved  eminent- 
ly successful  in  the  treatment  of  his  own  horses,  and 
has  enabled  him  to  remove  the  lameness  from  the 
valuable  horses  of  his  neighbors  and  friends.  The  idea 
that  the  speed  to  which  these  horses  are  put  is  a 
damage  to  them  id  as  fallacious  as  it  is  to  assert  that  it 
hurts  an  eight-mile-an-hour  horse  to  drive  him  at  that 
speed.  Some  of  these  fast  horses  Mr.  Bonner  has 
owned  many  years.  They  are  faster  now  than  when 
he  bought  them.  Lantern  is  nineteen  years  old,  and  is 
as  sound  and  fleet  as  when  he  was  ten.  The  men  who 
have  charge  of  these  horses  are  as  careful  and  tender 
of  them  as  is  a  kind  nurse  of  a  child.     In  the  stable 
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there  is  every  convenience  imaginable  that  a  horse  Cftn 
require, —  toola  for  fitting  shoes,  grooming  the  animala, 
making  the  wagons  eafe,  with  medicines,  and  all  the 
appliancea  of  a  first-class  stable.  The  horses  are  said  to 
have  cost  Mr.  Bonner  over  two  hundred  thousand  d<d- 
lars.     They  could  not  be  bought  for  double  that  sum. 


There  is  a  frank,  hearty  manliness  about  Mr.  Bonner 
Tvhich  binds  his  friends    to   him.     The  eminent  men 
who  have  written  for  his  paper  form  atlachmcnta  to 
him  that  death  only  severs,     Mr.  Everett  conceived 
warm  and  glowing  regard  for  him  that  was  foreign 
his  cold  nature.     His  manuscript  oration  on  Washin] 
ton,  elegHntly  bound,  he  sent  as  a  token  of  his  pereonalj 
regard  to  the  editor  of  the  Ledger.    Mr.  Bonner's  offii 
is  a  curiosity.    It  iu  a  workshop,  plaiuly  furnished.    Hi 
table  is  loaded  down  with  letters,  manuscripts,  and  doo! 
uments.     What  is  confusion  to  others  is  order  to  hinvl 
The  8y.stcm  with  which  he  conducts  his  business  is  peivi 
feet.     Any  letter  that  he   wants,  or  any  number  of 
the  Ledger  containing  a  given  article,  is  produced  at' 
once.     No  man  attends  more  closely  to  his  business,  or 
spends  more  hours  in  his  office.    Nothing  goes  into  th« 
Ledger  without  his  supervision ;  and  tlie  eliarp,  crispy 
editorials,  always  compact,  and  often  keen  as  a  two- 
edged    sword,  are  from    hia   own    pen.     His   office 
adonied  with  likenesses  of  his  prominent  contributora 
and  his  celebrated  horses.     Horweshoes,  and  the  par*- 
phernalia  of  fast  driving,  lie  around.     He  has  made  th) 
horse  his  study  for  years,  and  has  a  better  knowledga; 
of  a  horse's  foot  than  any  surgeon  in  the  world.    Mr.j 
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Bonner  is  in  the  prime  of  life.  He  is  short,  thick-set, 
and  compactly  built.  His  hair  is  sandy,  his  complexion 
florid,  his  forehead  high  and  intellectual,  hia  eye 
piercing,  and  his  whole  manner  fmiik,  genial,  anil 
buoyant  He  does  nothing  for  show.  He  lives  com- 
fortably, but  without  ostentation,  in  a  plain  brick  house. 
His  wagons  are  in  the  usual  style,  made  sub.'*t,intially. 
His  country  seat,  at  Morrisania,  is  elegant  and  com- 
modious, about'which  there  is  no  tinsel  nor  dash.     He 

fine  specimen  of  what  good  principles,  excellent 
physical  culture,  perseverance,  and  industry  can  do  for 
man.  The  position  he  now  occupies  he  looked  to 
■when  he  was  a  printer's  lad  in  the  office  of  the  old 
Courant  He  attempted  no  eccentric  things,  sought  for 
no  short  cross-paths  to  success.  He  mastered  his  trade 
aa  a  printer  patiently  and  perfectly.  He  earned  every 
position  before  he  assumed  it,  and  earned  his  money 
before  he  spent  it.  In  New  York  he  waa  preferred 
because  he  did  his  work  better  than  others.  He  waa 
truthful,  sober,  honest,  and  industrious.  If  he  took  n 
job,  he  finished  it  at  the  time  and  in  the  manner  agreed 
upon.  He  borrowed  no  money,  incurred  no  debts,  and 
BuflTered  no  embarrassments.  In  some  of  his  great 
enterprises  he  put  up  every  dollar  that  he  had  in  the 
world.  If  he  lo-st,  he  alone  would  euflerj  and  he  knew 
he  could  go  to  work  and  earn  his  living.  He  hns 
never  allowed  the  Ledger  to  he  so  dependent  on  one 
man,  or  on  one  set  of  men,  that  it  could  not  go  on  suc- 
cessfully if  each  should  leave.  The  Ledger  is  now  the 
most  prominent  and  popular  publication  in  the  world. 

without  a  rival  in  tlie  ability  with  which  it  i 

.'d,  and  in  its  circulation. 
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In  his  style  of  living,  Mr.  Bonner  is  as  simple  and 
unostentatious  as  can  well  be  conceived.  He  lives  in  a 
plain  brick  mansion,  which  he  bought  many  years  ago 
with  his  first  earnings.  It  is  his  boast  that  his  horses 
are  as  well  cared  for,  and  have  rooms  as  airy  and  com- 
fortable as  he  assigns  to  himself  His  marble  build- 
ing, known  as  the  Ledger  Building,  is  severely  simple, 
but  massive  and  commodious.  His  great  recreation  is 
with  his  horses, — not  even  these  interfere  with  his 
business.  Late  in  the  afternoon,  when  the  day's  work 
is  completed,  Mr.  Bonner  starts  for  his  stablea  The 
team  assigned  for  the  afternoon's  drive  is  ready.  He 
decks  himself  in  his  road  gear,  and  with  the  ribbons 
in  his  fingers,  moves  onwards  through  the  Park  for  his 
daily  drive.  His  coming  is  awaited  by  the  crowds, 
who  gather  around  the  hotels,  and  never  tire  of  the 
matchless  speed- of  Bonner's  horses.  How  he  appears 
on  the  road,  and  how  he  drives,  will  be  presented  in 
the  article  in  which  Wall  street  exhibits  its  fast  teams. 


XV. 
BENNETT,  OF  THE  NEW  YORK  HERALD. 

Early  Lifb. — New  Yobk  Career. — ^As  a  Journalist. — Starts  the  New 
York  Herald. — Herald  Bcildings. — Arrangement  Inside. — Edi- 
torial Council. — Domestic  LiIfe.— The  Household.^Foreiqn  Em- 
BASST. — ^Personals. 

One  of  the  most  marked  men  in  New  York,  re- 
garded from  any  standpoint,  is  Jamds  Gordon  Bennett 
of  the  New  York  Herald.  Whether  we  regard  his 
humble  origin,  his  bold  and  successful  journalism,  his 
early  struggles,  his  triumphant  success  against  all  odds, 
his  massive  fortune,  or  the  influence  of  his  paper,  which 
is  felt  in  every  part  of  the  civilized  world,  the  man  is 
in  every  relation  a  marvel.  The  English  press  were 
indebted  to  the  New  York  Herald  for  their  news  about 
the  operations  of  their  own  armies  on  their  own  soil. 
The  paper  is  read  in  the  Tuilleries.  Whoever  visits 
Mr.  Gladstone's  private  office  in  Downing  street,  will 
find  a  well  preserved  file  of  the  Herald  in  a  place  of 
honor.  In  the  American  Bankers'  rooms,  in  every 
city  in  the  world,  the  Herald  is  read  till  the  paper 
parts  between  the  fingera  Many  men  in  New  York 
refuse  to  pay  for  the  Herald,  but  all  business  men 
read  it,  whether  they  like  it  or  not.  Mr.  Bennett  was 
born  in  Scotland — he  is  now  seventy  years  of  age. 
His  parents  were  Roman  Catholics,  but  his  uncle,  a 
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Presbyterian  minister,  had  great  influence  over  his  ed- 
ucation. Burns'  '"Saturday  Night"  describes  the  cus- 
toms of  the  family  in  which  Mr.  Bennett  was  trained. 


ma  NEW  yoBK  career. 
Mr.  Bennett  came  to  New  York  in  1822.     He  im- 
medialely  connected  himself  with  tlie  pres.'j,  for  which  | 
he   had  a  decided  taste.     IIo   wa.s  not  dainty  in  hia  i 
work.     He  took  anything  that  came  along.     He  was 
indui^trious,  8obcr,  frugal,  of  great  tact,  and  displayed 
marked  ability.     He  soon  obtained  a  position  on  the  i 
Charleston  Courier  ns  translator  of  Spanish-Araericaa  I 
jiftpera.     He   prepared  other  articles   for  the  Courier, 
many  of  which  wefe  in  verse.     His  style  was  sharp, 
racy,  and  energetic.    On  returning  to  New  York  bd 
proposed  to  open  a  permanent  commercial  school  on 
Ann  Street,  near  Nassau,  and   issued    his  prospectus. 
Tho  plan  wasnotcon.^uramated.     But  lie  gave  a  course 
of  lectures  on  political  economy  in  the  North  Dutch 
Church. 

A3   A   JOCRXALIST. 

Mr.  Bennett,  in  1825,  became  proprietor  of  the  New  I 
York  Courier  by  purchase.  It  was  a  Sunday  paper^  I 
but  was  not  a  success.  As  a  reporter  and  writer  he 
was  connected  with  several  journals.  In  1826  he 
became  associate  editor  of  the  National  Advocate,  a 
Democratic  paper.  The  next  year  the  Advocate  e»- 
poused  the  cause  of  John  Quincy  Adams,  while  Mr. 
Bennett  was  a  warm  partisan  of  Jackson.  Leaving  the 
Advocate,  Mr,  Bennett  became  associate  editor  of  the 
inducted 
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member  of  Tammany  Society,  and  a  warm   partisan. 
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During  the  sessions  of  Congresa,  Mr.  Bennett  was  at 
the  Capital,  ■writing  for  his  paper ;  and  while  at  that 
post  a  fusion  was  effected  between  the  Courier  and 
Inquirer.  lie  continued  in  his  position  as  a.'^ociate 
editor  and  AVasliington  letter-writer  till  1832.  Mr. 
Bennett  sustained  General  Jackson  in  his  war  on  the 
United  States  Bank.  The  Courier  and  Inquirer,  under 
Mr.  Wehb,  sustained  the  Bank.  This  difference  led 
Mr.  Benuet,  to  leave  the  coucem.  He  wrote  much  for 
the  press,  and  his  peculiarly  cutting  and  slashing  style 
made  his  articles  very  effective.  He  studied  the  I^ew 
York  press  .very  closely.  He  felt  that  it  was  not  what 
,  the  age  demanded,  and  reaolved  to  establish  a  paper 
that  sliould  express  his  idea  of  a  metropolitan  journal 
He  Iiad  no  capital,  no  rich  friends  to  hack  him, —  noth- 
ing but  his  ability,  pluck,  and  indomitable  resolution. 

STARTS  THE  NEW   YORK  HERALD, 

On  the  6th  day  of  May,  1835,  the  New  York  Herald 
was  issued  from  No.  20  "Wull  Street  It  was  a  small 
penny  sheet.  Mr.  Bennett  was  editor,  reporter,  and 
correspondent  lie  collected  the  city  new.s,  and  wrote 
the  money  articles.  He  resolved  to  make  the  financial 
feature  of  his  paper  a  marked  one.  He  owed  nothing 
to  the  Stock  Boanl,  If  he  waa  poor,  he  was  not  in 
debt  He  did  not  dabble  in  stocks.  lie  had  no  interest 
,  in  the  bulls  or  bear.s.  lie  did  not  care  whether  stocks 
rose  or  fiill.  He  could  slash  into  the  bunkers  and  stock-  . 
jobbers  as  he  pleased.  He  worked  hard.  He  rose 
early,  was  temperate  and  frugal,  and  seemed  to  live 
only  for  his  paper.  He  was  his  own  compositor  and 
errand  boy,  collected  his  own  news,  mailed  his  papers, 
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kept  his  accounts,  and  thus  laid  the  foundation  of  that 
great  success  that  has  made  his  name  as  familiar  on  the 
Thames  and  Danube  as  it  is  on  the  Hudson. 

HSRALD   BUILDING. 

Opposite  the  Astor,  on  the  site  of  the  old  Museum, 
stands  the  marble  palace  known  as  the  Herald  Build- 
ing. It  is  the  most  complete  newspaper  establishment 
in  the  world.  The  little,  dingy,  story-and-a-half  brick 
building,  standing  back  from  the  street  up  a  courts  and 
known  in  London  as  the  ^  Times  Printing  Office,"  would 
not  be  used  for  a  third-rate  American  paper.  Before 
the  Herald  buildings  were  completed,  and  while  Mr. 
Bennett  was  making  a  savage  assault  on  the  National 
Banks,  he  was  waited  upon  by  the  president  of  one  of 
the  banks,  who  said  to  him,  "  Mr.  Bennett,  we  know 
that  you  are  at  great  expense  in  erectihg  this  building, 
besides  carrying  on  your  immense  business.  If  you 
want  any  accommodation  you  can  have  it  at  our 
banks."  Mr.  Bennett  replied,  "  Before  I  purchased 
the  land,  or  began  to  build,  I  had  on  deposit  two 
hundred  and  fifty  thousand  dollars  in  the  Chemical 
Bank.  There  is  not  a  dollar  due  on  the  Herald  build- 
ings that  I  cannot  pay.  I  would  pay  off  the  mortgage 
to-morrow  if  the  owner  would  allow  me  to.  When  the 
building  is  open  I  shall  not  owe  one  dollar  to  any 
man,  if  I  am  allowed  to  pay.  I  owe  nothing  that  I 
cannot  discharge  in  an  hour.  I  have  not  touched  one 
dollar  of  the  money  on  deposit  in  the  bank,  and  while 
that  remains  I  need  no  accommodation." 
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ARBANOEMENTS   INSIDE. 

The  Herald  biuldiDg  has  two  stories  below  the  aide- 
walk,  iu  which  are  located  two  engines  of  tbirtj-'five 
horse  power  each,  ready  for  action  at  a  moment's 
notice.  If  one  fails,  the  other  will  strike  off  the  edi- 
tion. Three  huge  Hoe's  presses  throw  off  twenty- 
six  sheets  at  once.  The  presses  run  from  twelve  at 
night  till  seven  in  the  morning  to  print  the  daily  issue. 
The  edition  varies  from  three  to  five  hundred  thousand. 
The  engine  and  press  rooms  are  kept  in  perfect  order. 
The  proprietor  makes  constant  visits  to  every  part  of, 
the  establishment,  and  allows  no  confusion  or  unlidi- 
ness.  The  first  story  is  the  Herald  office,  fitted  with 
the  neatness  and  system  of  a  bank.  Every  department 
has  a  responsible  bead.  On  the  third  floor  the  paper 
is  edited.  It  has  a  force  of  twelve  editors,  thirty-five 
reporters,  and  five  hundred  men  in  all.  The  principal 
room  is  the  council  room.  It  iaces  SL  Paul's  on  Broad- 
way. It  is  elegantly  furnished  with  black  walnut 
furniture  The  chairs  are  carved,  and,  with  the  lounge, 
nre  handsomely  covered  with  maroon  leather.  A  long 
table,  around  which  twelve  persons  can  sit,  runs  the 
length  of  the  room.  A  bronze  bust  of  Mr.  Bennett 
stands  on  a  pedestal  at  one  eud.  The  walls  are  adorned 
with  portraits  of  yoimg  Bennett,  Robert  Burns,  and 
favorite  characters.  Opening  from  this  is  a  handsome 
library,  filled  with  important  books  for  reference.  The 
editorial  rooms,  and  rooms  for  reporters  and  writers, 
occupy  the  entire  floor,  A  small  winding  stairway 
leads  from  the  entrance  on  Ann  Street  to  the  editorial 
rooms.     At  the  top  of  the  stairs  a  colored  gentleman 
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demands  your  business  and  your  card.  The  visitor  is 
ushered  into  a  small  reception-room,  occupied  almost 
entirely  by  an  immense  round  table,  files  of  papers,  and 
a  few  chairs.  If  persons  cannot  sit  they  can  stand. 
Visitors  are  seldom  allowed  in  the  editorial  rooms. 
The  parties  whom  they  call  to  see  meet  them  in  the 
reception-room.  The  composition  room  is  under  the 
French  roof,  large,  airy,  and  complete.  Every  issue  of 
the  Herald  is  electrotyped,  and  there  is  a  room  for  that 
purpose  in  the  building.  A  dummy  lowers  the  form 
down  to  the  pi  ess-room. 

EDITORIAL   COITNCIL. 

The  Herald  is  edited.  Nearly  every  other  paper  in 
the  country  is  conducted  by  a  journalist;  that  is,  the 
editor  writes  his  own  leaders.  The  editor-in-chief  of 
the  Herald  seldom  writes  an  editorial.  At  twelve 
o'clock  each  day  the  editors  meet  in  the  council-room. 
If  Mr.  Bennett  is  in  the  city,  he  presides  ;  if  not,  young 
James  presides.  A  list  of  subjects  is  presented  by  Mr. 
Bennett,  and  these  are  discussed.  If  he  wants  any 
subject  written  upon,  he  gives  out  the  heads  in  his  dry, 
terse,  grotesque  way.  If  taken  down  just  as  he  states 
them,  they  would  be  very  effective,  though  comical. 
The  subjects  may  be  Phillips's  last  speech,  the  action 
of  Congress,  new  move  of  the  President,  the  situation 
abroad,  or  the  last  purchase  of  Mr.  Seward.  To  each 
editor  a  subject  is  given,  or  one  man  is  selected  to 
write  on  a  given  matter.  The  editor  decides  what 
shall  be  written,  dictates  the  points,  orders  such  an 
article  for  such  a  day,  and  to  be  written  in  such  a  man- 
ner.    Everything  is  decided  by  the  editor  before  the 
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coDncil  breaks  up.  Then  subjects  are  called  for  from 
the  editors,  and  suggestions  solicited  ;  but  Mr.  Bennett 
decides  whether  they  shall  be  written  upon  or  not 
In  business,  Mr.  Bennett  is  shrewd,  sharp,  and  prudent 
If  he  pays  a  dollar  he  expects  to  get  a  dollar's  worth 
for  it  He  often  seems  rough  and  impatient,  and  he 
is  prompt  and  decided. 

DOMESTIC   LIFE. 

In  his  house  he  is  genial,  liberal,  and  kind.  He  dis- 
penses an  elegant  hospitality.  No  English  nobleman, 
with  an  income  of  fifty  thousand  pounds,  lives  in  a  style 
more  generous  than  he  in  his  city  residence  on  Thirty- 
eighth  Street  and  Fifth  Avenue.  His  favorite  residence 
is  on  Fort  Washington.  Here  he  receives  his  friends 
in  a  principality  of  his  own.  He  has  a  great  deal  of 
company,  and  has  everything  to  make  guests  happy. 
He  leaves  each  one  to  enjoy  himself  as  he  pleases  —  a 
thing  very  rare  in  America.  On  entering  Mr.  Bennett's 
mansion  as  a  guest^  the  visitor  will  find  every  attention 
he  can  desire  and  every  elegance  that  can  make  him 
happy.  A  French  cook,  bowling  and  billiard  rooms, 
horses  and  carriages  in  the  stable,  a  steamboat  to  sail 
up  and  down  the  Hudson,  are  at  his  ser\'ice.  At  dinner 
all  the  guests  are  expected  to  be  present  at  a  given 
hour.  At  the  other  meals  each  one  does  as  he  pleases. 
The  guest  comes  down  to  breakfast  at  any  hour,  and 
orders,  as  if  at  a  hotel. 

On  a  lounge  or  an  old  sofa  the  host  will  be  found, 
with  his  floor  strewed  with  books  and  gapers.  He 
usually  gees  to  his  office  on  pleasant  dnys.  It  is  the 
duty  of  one  of  the  editors  to  mark  with  a  blue  or  red 
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pencil  all  paragraphs  in  the  papers,  personal,  financial, 
political,  acts  of  Congress,  &a  Those  that  have  an 
interest  to  the  editor-in-chief  are  sent  to  Mr.  Bennett, 
and  his  eye  catches  at  a  glance  the  stirring  events  of 
the  day.  A  telegraph  wire  connects  Mr.  Bennett's  room 
at  Fort  Washington  with  his  son's  room  in  New  York. 
The  bell  ringing  three  times  indicates  that  Mr.  Bennett 
has  something  to  say.  The  father  and  son  talk  as  if  in 
an  adjoining  room.  "Don't  put  in  that  article"  — 
^  Publish  that  editorial  on  Congress  "  —  "  Come  home 
to  dinner,"  —  with  other  matters,  are  rattled  over  the 
wires.  Mr.  Bennett  is  a  great  student  of  history.  He 
studies  Ci*omwell  and  Bonaparte,  Biddle  and  Jackson, 
and  delights  in  the  history  and  scandal  of  the  times. 
His  philosophy  is  of  the  type  that  laughs  at  all  public 
things,  and  he  looks  at  public  acts  from  this  standpoint 
But  no  man  is  more  genial  in  his  home.  His  two  great 
loves  are  his  son  and  his  paper.  He  makes  few  out- 
side calls,  and  will  not  attend  balls,  parties,  or  soirees, 
except  in  his  own  mansion.  He  is  a  fast  friend ;  and 
when  he  takes  one  to  his  bosom  he  takes  him  with  all 
his  faults,  and  holds  fast  to  him  through  good  report 
and  through  evil.  Those  who  visit  him  find  all  sorts  of 
guests  —  French,  Germans,  Italians,  English,  with  men 
of  all  ranks.  All  who  have  any  claim  upon  Mr.  Ben- 
nett are  sure  of  a  welcome.  He  knows  how  to  dis- 
tinguish between  those  who  come  as  friends  and  those 
who  come  to  obtain  a  boon,  or  obtrude  business  upon 
him  in  his  retirement  He  is  up  very  early  around  his 
grounds,  but  allows  his  guests  to  sleep  as  long  as  they 
please.  He  dislikes  to  read  of  the  death  of  men  who 
were  young  when  he  was  young.    It  fills  him  with 
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melancholy,  that  lasts  a  long  time.  His  life  is  very 
regular,  his  constitution  is  of  iron,  and  he  is  guilty  of 
no  excess.  He  is  careful  of  exposure,  drinks  no 
stimulating  liquors,  does  not  use  tobacco,  and  excite- 
ments do  not  touch  him.  There  are  probably  twenty 
years  more  of  wear  in  him.  He  is  very  liberal  in  his 
way.  He  supports  several  widows,  by  a  regular  instal- 
ment paid  weekly,  whose  husbands  were  young  when 
Air.  Bennett  was  young,  or  were  fellow-craftsmen  of  his 
when  he  was  struggling  for  a  foothold  in  this  city. 

THE   HOUSEHOLD. 

Mrs.  Bennett  is  a  remarkable  lady,  possessing  great 
force  of  character.  Her  long  residence  abroad,  for  the 
purpose  of  educating  her  son,  made  her  familiar  with 
the  languages  of  Europe.  She  speaks,  with  the  fluenjcy 
of  a  native,  French,  German,  Italian,  and  Spanish. 
She  has  presided  at  the  table  around  which  sat  the 
Spanish  and  Italian  admirals,  the  French  commander, 
an4  the  German  ambassador.  With  each  of  these 
officials  she  maintained  a  conversation  in  his  own  lan- 
guage, without  hesitation  or  embarrassment,  as  if  she 
had  never  spoken  any  other.  The  Herald  is  indebted 
to  Mrs.  Bennett  for  the  establishment  of  the  foreign 
correspondence,  which  is  so  marked  a  feature  in  that 
print  Her  letters  from  foreign  capitals  during  her 
residence  abroad  were  marked  by  taste,  tact,  and  talent 
She  is  genial  and  accomplished  as  a  hostess,  and  gives 
a  char;n  to  the  elegant  home  over  which  she  presides. 

Mr.  Bennett's  daughter,  Janette,  is  quite  young, 
cultivated  and  accomplished.  Like  her  mother,  she  is 
familiar -with  all  the  tongues  of  the  continent^  and  in 
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her  ediicntion  enjoys  all  the  ndvnnfagea  that  wealth  1 
nnJ  liberality  can  bestow. 

Young  Eennett,  named  after  hia  father,  is  one  of  the 
best  educated   young    men  in  the   country.     lie  haa 
probably  a  better  practical  education  than  any  other, , 
He  enjbyed  great  advantages,  as  he  spent  the  most  of  I 
his  younger  years  abroad,  and  was  trained  in  every  \ 
accomplishment.     He    can   speak    fluently,    and    also 
write  French,  German,  Italian,  and  Scotch.     On  com- 
ing home,  his  father   resolved  to  fit  him  to  take  hia 
place  in  carrying  on  the  Herald  establishmenL    Youngl 
Bennett  set  type,  and  learned  all  the  mysteries  of  thol 
craft  as  a  printer.     He  studied  engineering,  and  knoiva 
bow  10  run  tlie  hugfe  machines  in  the  basement  of  the 
building.     He  can  work  nt  the  press.     lie  ia  master  of 
the  art  of  elect roty ping.   ,  He  can  telegraph  with  skill 
and    accuracy.     And   the    toys   of  his   boyhood  were 
miniature    steam  engines,  small    telegraph    machines, 
with  juvenilt;  fonts  of  type  and  presses.    He  has  marked 
business  and  e.\ecuave  ability,  and  devotes  more  hours 
.  to  his  office  than  any  young  man  in  the  city.     He  has 
the  entire  management  of  the  immense  business  of  the 
Herald.     He  presides  at  the  council  in  the  absence  of 
Ills  father,  and  conducts  the  affairs  of  the  office  in  the 
same  prompt,  decided  manner.    He  edits  the  Telegram, 
ond    owns   the  Weekly.     He  never   leaves  his  office  j 
during  business  houi-s,  and  is  always  at  hia  post  except  I 
a  few  weeks  in  summer,  when  he  follows  his  favorite  [ 
pastime   of  yachting.     He  is    not   only    the    business  I 
manager  of  the  Herald,  and  has  to  attend  to  all  the  ( 
calls,  but  he  is  the  active  editor,  and  manages  the 
finances.    He  goes  over  the  accounts  daily,  ami  knowa 
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'  how  the  affaire  stand,  to  a  dollar,  before  he  leaves  the 
office  at  night  lie  visits  every  port  of  the  estabUeh- 
meiit  during  the 'day,  from  the  press-room  to  the  upper 
room  for  composition.  Young  Bennett  is  tall  and  slim. 
■  His  face  is  thin,  \m  eye  pleasant,  his  nose  prominent, 
and  hia  smile  attractive,  lie  is  courteous  in  conversa- 
tion, and  there  ia  a  repose  about  him  which  indicates 
ability  to  fdl  the  position  he  occupies.  He  is  frank, 
manly,  and  generous.  He  has  many  traits  of  character 
that  are  ascribed  to  Prince  Alfred,  the  royal  sailor- 
son  of  Victoria.  A  warm  friendship  sprang  up  be- 
tween the  Duke  of  Edinburgh  and  young  Bennett, 
when  the  latter  was  in  London.  An  officer  high  in 
rnnk  in  the  British  navy  told  rae  that  after  young 
Bennett  had  tendered  his  celebrated  yacht  to  the 
Prince,  Alfred  pleaded  earnestly  with  his  sovereign 
mother  to  allow  him  to  accept  the  generous  gift, 
Advi-sed  by  her  ministers  that  it  woidd  not  do,  she 
positively  forbade  the  acceptance.  Of  course  Prince 
Alfred  would  have  acknowledged  t^e  gill  by  a  princely 
reciprocation.  But  the  history  of  the  Henrietta  was  so 
romantic,  the  offer  was  so  generous,  the  owner  had 
'  eliown  so  much  pluck  in  crossing  the  Atlantic,  and  wa^', 
'  withal,  so  genial,  so  cultivated,  and  eo  manly,  that  the 
'  heart  of  tiie  prince  was  completely  won.  And  this 
testimony  I  heard  confirmed  on  all  eides  during  my 
Btay  in  Loudon. 

FOREIGN  EMBASST. 
The  French  mission  was  offered  to  Mr.  Bennett  by 
the     President,    without    hra     solicitation.      He    per- 
emptorily declined    it,  on  the  ground  that  he  would 
-  IG  - 
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not  be  bothered  with  the  duties  attached  to  the  posi-  I 
tion.     ''If  I  wanted  to  go  to  Europe,"  said  Mr.  Ben-  I 
nett,  "  I  would  take  fifty  thousand  dollars,  and  go  at 
my   leisure."     Soon    afler    he  declined    the  post,  Mr,  i 
ISeward  visited  New  York.     A  mutual  friend  stepped  1 
over  to  the  Herald  oUice  and  announced  the  fact  to  | 
Mr.  Bennett,  and  asked  him  to  walk  over  and  see  the 
(secretary.    "  I  have   no    business  with  Mr.  Seward," 
replied  the  editor;  "  if  he  wishes  to  see  me  he  can  call 
mid  see  me."     Mr.  Bennett  regards  himself  as  a  repre- 
sentative man,  who  is  to  be  called  upon  by  all  who 
wish  to  see  him.     He  carries  this  rule  to  great  lengths. 


PERSONAL. 

Mr.  Bennett  is  tail,  and  marked  in  appearance.    Like  J 
Commodore  Vanderbilt,   nobody    passes    him   without  I 
turning  to  take  a  second  look.    His  form  is  genteel,! 
and  he  is  as  erect  as  a  Mohawk  Indian.     He  dressea  inl 
good  taste,  without  imitating  either  a  sloven  or  a  snob.  T 
Ilia  hair  is  white  and  flowing,  giving  him  a  venerable 
look.     The    lines  of  his    face  are    hard,  and    indicate 
talent  and  determination.     In   an  omnibus  or  car  be 
would    command  general   attention.     He  could  easily 
be  mistaken  for  a  clergyman,  a  professor  in  a  college, 
or  for  one  of  tlie  solid  merchants  of  the  city.     He  can 
command  the  beat  talent  in  the  world  for  his  paper. 
He  pays  liberally  for  fresh  news  of  which   be  has  the 
exclusive  use.    If  a  pilot  runs  a  hazard,  or  an  engineer 
puts  extra  speed  on  to  his  locomotive,  they  know  that 
they  will   be  well    paid   at  the  Herald  office,  for   its 
editor  docs  not  higgle  about  the  price. 
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The  marvelous  enterprise  of  the  Herald  attracts 
universal  attention.  Every  morning  the  columns  are 
loaded  with  intelligence  from  every  part  of  the  world, 
and  news  of  every  character  comes  to  the  tables  of  its 
patrons  with  the  early  light  of  day.  The  audacity 
and  persistency  of  the  employees  of  the  paper  are 
proverbial.  Secret  state  papers  are  promulgated  in 
the  Herald.  The  Grand  Council  of  the  Vatican,  now 
in  session  at  Rome,  is  under  the  sacred  sanction  of 
secrecy ;  yet,  private  debates,  remarks  of  the  Pontiff, 
valuable  papers,  and  the  purposes  of  Dignitaries,  that 
are  not  even  expressed  in  open  council,  are  sent  quiv- 
ering over  the  wires  to  the  Herald  Building,  to  the 
astonishment  and  alarm  of  dignities.  The  Herald 
pays  for  all  the  news  sent  to  it,  pays  liberally  and 
without  higgling.  It  must  be  news — news  of  interest 
— news  given  exclusively  to  the  Herald.  Any  time 
of  night  or  day,  the  Herald  is  open  for  intelligence. 
If  a  pilot  runs  great  risks  to  bear  early  and  important 
information  of  a  disaster  outside,  he  knows  where  to 
carry  his  news,  and  where  he  will  get  his  pay.  Should 
an  engineer  charter  an  extra  train,*  or  ruin  a  locomo- 
tive in  reaching  the  Herald  Office  with  an  important 
despatch,  he  knows  he  would  receive  a  check  to  cover 
his  loss.  During  the  war,  the  Herald  establishment  at 
Washington  was  as  much  a  place  of  business  as  the 
War  Department.  Saddle-horses  were  tied  in  front, 
ready  for  service.  Men  connected  with  the  Press, 
who  could  be  outdone,  outrun,  outwritten,  or  outsold, 
were  not  wanted  on  the  Herald.  The  telegraph  wires 
were  monopolized  up  to  the  latest  moment  that  mes- 
sages could  be  printed  in  New  York ;  men  on  foaming 


2i4  FERSOXAL.    ' 

steeds,  and  bespattered  letter  writers,  came  tearing 
into  the  city  from  a  circuit  of  fifty  miles,  bringing  up 
the  latest  intelligence  from  every  quarter.  On  one 
occasion  the  wires  were  engaged,  but  the  messenger 
was  delayed.  The  rule  of  the  office  reqnired  that  the 
wires  should  be  employed,  or  they  could  not  be  held. 
Equal  to  the  emergency,  the  Herald  correspondent 
kept  his  post.  He  commenced  with  one  of  the  knotti- 
est chapters  in  the  ffook  of  Chronicles,  and  sent  over 
the  wires  several  hundred  of  the  hardest  names  in  that 
wonderful  record.  Before  the  book  was  exhausted 
the  messenger  arrived.  The  whole  establishment  of 
the  Herald  is  run  on  a  gigantic  scale,  and  with  a 
flystem  and  ability  that  no  other  business  in  the  city 
excels.  It  requires  courage,  and  a  large  heart,  to 
make  the  vast  expenditures  necessary  to  carry  out  the 
plan  on  which  the  Herald  is  conducted.  But  the  har- 
vest is  a  golden  one.  The  profits  of  the  Herald  are 
estimated  by  financial  men,  to  be  not  less  than  three 
hundred  thousand  dollars  a  year. 


XVI. 
JACOB    UTTLE. 

Portrait.  —  Thb  Great  Bear. — On  the  Street. — Reyerses.  —  Imita- 
tors.— Causes  of  Disaster. 

In  the  elegant  rooms  of  the  Stock  Exchange,  hangs 
the  portrait  of  Jacob  Little,  the  man  who  now  wears, 
and  first  wore,  the  title  of  the  Great  Bear  of  Wall  Street. 
The  post  of  honor  assigned  to  him,  on  the  right  of  the 
•President,  was  well  won.  The  history  of  Wall  Street 
speculation,  success,  and  reverse,  could  not  be  faith- 
fully chronicled  if  the  name  of  Jacob  Little  were 
omitted.  The  picture  represents  a  man  in  the  prime 
of  mature  life,  tall,  slim,  with  black  hair,  and  an  earnest, 
intelligent  look,  and  eminently  fitted  for  the  post  he 
occupied.  His  lesson  is  an  instructive  one.  Begin- 
ning with  nothing,  he  acquired  an  immense  fortune. 
Often  bankrupt,  still  pursuing,  he  held  on  to  one  line 
of  operations  through  all  his  long  and  chequered 
career ;  regaining  his  fortune  as  often  as  he  lost  it, 
and  losing  it  as  often  as  he  regained  it,  he  died  poor 
at  the  last,  and,  but  for  the  assistance  of  friends, 
would  have  died  in  want 

THE  GREAT  BEAR. 

Jacob  Little  originated  the  daring,  dashing  style  of 
business  in  stocks,  by  which  fortunes  are  made  and  lost 
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in  a  day.  He  was  bom  in  Newburyport,  Mass.,  and 
early  exhibited  great  tact  and  aptitude  for  business. 
In  1817  he  came  to  New  York,  and  entered  the  store 
of  Jacob  Barker,  who  was  at  that  time  the  most  shrewd 
and  talented  merchant  in  the  city.  He  remained  with 
his  master  five  years,  and  completed  his  financial  edu- 
cation. In  1822  he  opened  an  office  in  a  small  base- 
ment in  Wall  Street  Caution,  self-reliance,  integrity, 
and  a  far-sightedness  beyond  his  years,  marked  his 
early  career.  For  twelve  years  he  worked  in  his  little 
den  as  few  men  work.  His  ambition  was  to  hold  the 
foremost  place  in  Wall  Street  Eighteen  hours  a  day 
he  devoted  to  business  —  twelve  hours  to  his  office. 
His  evenings  he  spent  in  visiting  retail  houses  to  pur- 
chase uncurrent  money.  He  was  prompt,  energetic," 
reliable.  He  executed  all  orders  committed  to  him 
with  fidelity.  He  opened  a  correspondence  with  lead- 
ing bankers  in  all  the  principal  cities. from  New  York 
to  New  Orleans. 

ON    THE   STREET. 

Twelve  years  of  industry,  integrity,  and  energetic 
devotion  to  business  placed  Mr.  Little  at  the  head  of 
financial  operations  in  Wall  Street  He  identified  him- 
self with  the  style  of  business  known  as  "  Bearing 
Stocks."  He  was  called  the  Grctat  Bear  on  'change. 
His  mode  of  business  enabled  him  to  roll  up  an  almost 
untold  fortune.  He  held  on  to  his  system  till  it  hurled 
him  down  and  beat  him  to  pieces,  as  it  had  done  many 
a  strong  man  before.  For  more  than  a  quarter  of  a 
century  Mr.  Little's  office  in  the  old  Exchange  building 
was  the  centre  of  daring,  gigantic  speculations.  On 
'change  his  tread  was  that  of  a  king.     He  could  sway 
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rftfld  disturb  the  street  when  he  pleased.  He  waa 
rapid  and  prompt  in  hia  dealings,  and  his  purchases 
■were  usually  made  with  great  judgment  He  had 
unusual  foresight,  which  at  times  seemed  to  amount  to 
prescience.  He  controlled  bo  large  an  amount  of  Btock 
that  he  was  called  the  Napoleon  of  the  Board.  When 
capitalists  reg;arded  railroads  with  distrust,  he  put  him- 
self at  the  head  of  the  railroad  movement.  He  com- 
prehended the  profit  to  he  derived  from  their  construc- 
tion. In  this  way  he  rolled  up  an  immense  fortune, 
and  was  known  everywhere  as  the  Railway  King, 

He  was  the  first  to  discover  when  the  business  was 
overdone,  and  immediately  changed  his  course.  At 
this  time  the  Erie  was  a  fivorite  slock,  and  was  selling 
at  par.  Mr.  Little  threw  himself  against  the  street. 
He  contracted  to  sell  a  large  amount  of  this  stock,  fo 
be  delivered  at  a  future  day.  His  rivals  in  Wall  Street, 
anxious  to  floor  him,  formed  a  combination.  They 
took  all  the  contracts  he  offered,  bought  up  all  tlie  new 
stock,  and  placed  everything  out  of  Mr.  Little's  reach, 
making  it,  as  they  tliought,  impossible  for  him  to  carry 
out  his  contracts.  His  ruin  seemed  inevitable,  as  hia 
rivals  had  both  his  contract  and  the  stock.  If  Mr. 
Little  saw  the  way  out  of  his  trouble,  he  kept  hia 
own  secrets ;  he  asked  no  advice,  solicited  no  accommo- 
dation. The  morning  dawned  when  the  stock  must  be 
delivered,  or  the  Great  Bear  of  Wall  Street  break. 
He  came  down  to  his  ofScs  that  morning  self-reliant 
and  calm  as  usual.  He  said  nothing  about  his  business 
or  his  prospect  At  one  o'clock  he  entered  the  office 
of  the  Erie  company.  He  presented  certain  certificatoa 
of  indebtedness  which  had  been  issued  by  the  corpora- 
tion.  By  those  certificates  the  company  had  covenanted 


to  ipsue  stock  in  exchange.  That  stock  Mr.  IitUa| 
demanded.  Nothing  conld  bo  done  but  to  comply. 
With  that  stock  he  met  his  contract,  floored  the  coii- 
8pirator:=,  and  triumphed. 

Reverses  so  common  to  all  who  attempt  the  treach- 
erons  sea  of  speculation  at  length  overtook  Mr.  Little. 
Walking  from  Wall  Street  with  a  friend  one  day  they  j 
passed  througli  Union  Square,  then  the  abode  of  our  ' 
wealthiest  people.  Looking  at  the  rows  of  elegant 
houHes,  Mr.  Little  remarked.  ^  I  have  lost  money  enough 
to-day  to  buy  this  whole  square.  Yes,"  he  added, 
"and  half  the  people  in  it."  Three  times  he  became 
bankrupt,  and  what  was  then  regarded  as  a  colossal 
fortune  was  in  each  instance  swept  away.  In  each 
failure  he  recovered,  and  paid  his  contracts  in  full.  It 
was  a  common  remark  among  tlie  capitalists,  thai 
"  Jacob  Little's  suspended  papers  were  better  than  the 
checks  of  moat  men." 

His  personal  appearance  was  commanding.  He  was 
tall  and  alim ;  his  eye  expressive ;  his  face  indicated 
talent ;  tlie  whole  man  inspired  confidence.  He  wiia 
retiring  in  his  manner,  and  quite  diffident  except  in  I 
business.  He  was  generous  as  a  creditor.  If  a  niaa  ' 
could  not  meet  his  contracts,  and  Mr.  Little  was  satis> 
fied  that  he  was  honest,  he  never  pressed  him.  After 
his  first  suspension,  though  legally  free,  he  paid  every 
creditor  in  full,  though  it  took  nearly  a  million  of  dol- 
lars. He  was  a  devout  member  of  the  Episcopal 
Church.  His  charities  were  large,  unostentatious,  and 
limited  to  no  sect.  The  Southern  Rebellion  swept 
away  his  remaining  fortune,  yet,  without  a  murmiH-, 
he  laid  the  loss  on  the  altar  of  las  country.  He  died 
in  the  bosom  of  his  family.  His  last  words  were, "  I 
am  f^oing  up.      Who  will  jro  w'uU  Tnc*". 
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IMITATORS. 

Not  only  in  the  style  of  his  business  does  Mr.  Little 
re-live  in  Wall  Street,  but  so  he  lives  in  his  reverses. 
Out  of  the  countless  hundreds  who  have  been  earnest 
operators  on  the  street  for  the  last  half  century,  the 
number  who  have  escaped  the  reverses,  and  ruin  of 
his  gigantic  speculations,  can  be  counted  on  the  ten 
fingers  of  any  man's  hand.  I  meet  occasionally  a  lady, 
clad  in  deep  mourning,  coming  from  the  elegant 
rooms  of  the  Mutual  Life,  where  she  goes  to  draw  an 
annuity  which  her  husband  was  induced  to  settle 
upon  her  in  his  brighter  days.  He  was  one  of  the 
boldest  and  most  successful  of  operators.  He  had  a 
lordly  mansion  in  the  city,  a  country  seat  in  Jersey, 
and  he  resolved  to  have  the  finest  establishment  on  the 
Hudson  of  which  any  man  could  botist  between  the 
City  Hall  and  the  capitol  at  Albany.  A  hundred  men 
were  employed  to  put  his  grounds  in  order.  While 
he  was  absent  from  the  city  a  stringency  occurred  in 
the  money  market,  and  loans  were  called  in.  His 
clerks,  not  knowing  what  to  do,  seized  a  quantity  of 
stock,  threw  it  on  the  market,  produced  a  panic,  and 
when  the  merchant  came'home,  he  found  himself  bank- 
rupt. He  died  soon  after,  leaving  his  family  penni- 
less. No  thrift,  no  forecast,  no  ability  can  foresee  or 
avert  these  disasters  that  come  like  a  gale  on  the 
ocean  and  sweep  everything  away.  I  pass  daily  a 
dwelling,  in  upper  New  York,  now  a  club  house.  It 
.was  built  by  a  Wall  Street  speculator,  and  was  first- 
class.  A  house  warming  was  held  of  the  most  costly 
,  character.  The  building  was  illuminated,  and  the 
side-walk  carpeted.     The  flowers  cost  hundreds,  and 
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the  supper  was  extravagant  beyond  description.  In 
two  summers  the  family  retired  to  the  country,  the 
brilKant  furniture  was  sold  under  the  hammer,  and 
men  with  hats  on,  and  cigars  in  their  mouths,  look 
through  the  splendid  plate  windows  and  linger  in  the 
gorgeous  saloons,  A  brilliant  equipage  seen  in  Cen- 
tral Park,  perhaps,  will  be  attended  by  an  outrider, 
with  lackeys,  who  will  sit  behind  in  English  style.  The 
equipage  carries  gay  ladies  and  gentlemen.  The 
name  of  the  fortunate  speculator,  who  was,  perhaps,  a 
few  months  ago  a  ticket  taker  at  a  ferry,  a  trader  in 
whisky,  or  in  pork,  is  passed  from  mouth  to  mouth. 
Before  the  season  closes  that  team  will  be  driven  by 
some  sporting  man  on  his  own  account,  and  the  gay 
party,  who  were  proud  of  the  establishment,  will  have 
passed  away  from  fashionable  New  York  forever, 

CAUSES   OF    DISASTER. 

No  name  is  as  potent  to- day  in  Wall  Street,  or  pro- 
duces so  much  sensation,  as  did  the  name  of  Jacob 
Little.  He  was  the  marked  man  of  the  street.  His 
coming  was  watched  for,  and  he  was  pointed  out  to 
visitors  as  the  Great  Bear.  The  lifting  of  his  hand 
carried  consternation  ;  his  nod  unsettled  the  market. 
Men  bought  and  sold  at  his  bidding.  Fortunes  top- 
pled at  his  will,  lie  was  too  shrewd  to  be  caught, 
too  rich  to  be  ruined,  men  said.  Yet  hO  went  under 
without  relief,  and  he  is  as  really  forgotten  in  the 
theatre  of  his  mighty  exploits  as  if  he  had  never  lived. 
He  has  more  imitators  in  his  misfortunes  than  in  his 
successes.  Men  can  be  seen  on  the  'street  daily  whose 
success  was  a  marvel,  and  whose  voice  was  potential 
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in  bulling  and  bearing  stocks.  In  seedy  dress,  with 
downcast  looks,  they  hang  about  the  theatre  of  their 
former  .greatness,  snob-beaten  by  their  curb-stone 
brokers. 

Seldom  in  Wall  Street  is  anything  laid  up  for  a 
niiny  day.  Men  who  make  fifty  thousand  dollars,  in- 
stead of  buying  a  house,  and  settling  twenty-five  thou- 
sand on  wife  and  children,  throw  the  whole  into  spec- 
ulation to  make  it  a  hundred  thousand.  A  dry  goods 
jobber,  who  has  a  balance  of  seventy-five  thousand  dol- 
lars in  the  bank,  instead  of  securing  half  of  it  beyond 
danger,  will  keep  the  whole  in  his  trade  till  he  loses 
it,  or  will  fling  it  into  the  great  maelstrqm  of  Wall 
Street.  "What  is  the  paltry  sum  of  fifty  thousand 
dollars  when  a  man  can  turn  it  into  half  a  million?" 
speculators  say.  ''Famine  or  feast,"  is  the  law  of 
Wall  Street, — to-day,  not  money  enough  to  buy 
crackers  and  cheese  ;  to-morrow  a  dinner  at  Delmoni- 
co's  at  twenty -five  dollars.  To-day  a  broker  foots  it 
down  town,  for  he  cannot  furnish  the  fare  in  a  street 
car ;  to-morrow  he  rides  home  in  a  coach.  To-day  he 
gets  a  bite  in  an  alley  at  a  pie-stand;  to-morrow 
nothing  will  suffice  but  a  private  room  at  an  expen- 
sive restaurant.  No  man  had  about  him  more  ele- 
ments of  permanent  success  than  Mr.  Little!  None 
have  tempted  the  treacherous  sands  of  stock  specula- 
tion as  he  tempted  them,  who  have  not,  like  Little, 
been  engulfed  in  the  treacherous  soil. 


XVII. 
LEONARD  W.  JEROME. 

Lbonard  W.  Jerome.— Aristocracy  ik  Stables.— Panic  or  '57.— Suk- 

DAV  Drives.— Reverses. 

HIS   START. 

Few  men  on  the  street  made  a  deeper  impression 
than  Leonard  W.  Jerome.     He  put  himself  at  the  start 
among  the  most  daring,  and  he  proved  to  be  one  of 
the  most  successful  of  operators.     He  took  his  place 
as  the  leader  of  fashions.     He  became  the  rival  of  Van- 
derbilt  and  Drew,  and  dictated  terms  to  the  street 
lie  bought  a  piece  of  ground  in  what  was  then  the 
aristocratic  portion  of  New  York  facing  on  Madison 
Square,     Here  he  purposed  to  build  a  mansion  that 
should  make  aristocratic  New  York  quiver  wij;h  envy. 
He  came  to  New  York  a  penniless  adventurer.     The 
editor  of  a  country  newspaper,  once  the  driver  of  a 
stage  coach,  without  money,  and  without  a  name  he 
came  upon  the  street. 

ARISTOCRATIC    IN   BTABLE8. 

He  built  his  stables  before  he  built  his  house.  No 
millionaire  in  New  York,  fifty  years  ago,  would  have 
built  as  gorgeous  a  dwelling  for  himself  as  Jerome 
built  for  his  horses.     It  was  of  brick,  faced  with  mar- 
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ble,  three  stories  high,  with  a  French  roof.  This  sta- 
ble he  filled  with  horses  and  carriages  of  great  magni- 
ficence. Except  the  Emperor's  Mews  in  Paris,  it  is 
doubtful  whether  any  stables  in  the  world,  at  that  time, 
equaled  Jerome's.  Black  walnut,  plate  glass,  carpeted 
floors  and  other  costly  decorations  adorned  the  place. 
Above  the  stable  the  owner  built  a  private  theatre, 
more  gaudy  and  brilliant  than  Niblo's  or  Wallack's. 
An  adventurer,  a  few  month  before,  and  penniless, 
Jerome  proposed  to  give  aristocratic  New  York  a  taste 
of  his  quality.  It  was  announced  that  he  was  to  give 
a  ball  in  his  stables.  The  upper^  ten,  whose  boots  this 
gentleman  would  have  been  glad  to  black  a  short  time 
before,  not  only  thankfully  accepted  a  card  of  invitation 
to  eat  a  supper  where  his  horses  were  kept,  but 
rushed  madly  about  the  city  after  the  coveted  pieces 
of  pasteboard.  The  theatre  was  elegantly  and  attract- 
ively adorned.  Two  fountains  were  placed  in  the 
centre,  one  playing  cologne,  the  other  champagne. 
The  floral  decorations  were  gorgeous.  The  cost  of  the 
supper  was  astounding.  The  front  of  the  stable  was 
illuminated.  The  sidewalk  was  carpeted  with  crim- 
son tapestry,  and  the  servants  were  numerous  and 
elegantly  dressed. 

PANIC  OF  '57. 

The  foundation  of  Jerome's  success  was  laid  in  the 
great  crisis  of  '57.  One  lucky  stroke  gave  him  a  for- 
tune, and  he  resolved  to  show  how  little  he  valued  the 
conventionalisms  of  life,  or  the  feelings  and  opinions 
of  the  religious  part  of  the  community.  He  moved  up 
among  the  aristocracy,  and  claimed  a  place  with  the 


254  PAyic  OF  'M. 

foremost  His  movements  were  very  snobbish,  and 
indicated  his  low  origin.  He  drove  a  fonr-in-hand, 
attached  to  a  lamberiog  baroache,  which  would  have 
been  voted  too  clumsy  for  a  band  connected  with  a 
traveling  circus.  To  show  how  little  he  regarded  the 
Sabbath  and  the  public  sentiment  by  which  it  was  sus- 
tained, his  custom  was  to  drive  out  on  Sunday  as  the 
community  were  going  to  church,  and  in  a  style  that 
would  attract  general  attention.  The  heads  of  his 
horses  were  turned  on  to  Fifth  Avenue  at  the  boar 
when  that  most  fashionable  promenade  was  most 
densely  crowded  with  church  goers.  His  horses  were 
trained  to  caper  and  rear,  as  they  turned  ijito  the 
street.  Gay  and  laughing  ladies  in  gorgeous  costume, 
attended  by  their  gentlemen  friends  gaily  dected  out, 
filled  the  carriage.  Lackeys,  carefully  gotten  up,  occu- 
pied the  coup^  behind.  Jerome  sat  on  the  box  and 
handled  the  reins.  With  a  huge  bouquet  of  flowers 
attached  to  his  button  hole,  with  white  gloves,  crack- 
ing his  whip,  and  with  the  shouts  of  the  party,  the 
team  would  rush  up  Fifth  Avenue,  on  toward  the  Park, 
while  the  populace  said  one  to  the  other,  "That  is 
Jerome."  In  speaking  of  this  snobbishness,  prominent 
street  speculators  were  accustomed  to  say,  that  a  man 
who  had  no  more  regard  for  the  proprieties  of  life 
than  that  course  indicated;  who,  if  he  wanted  to  take 
a  private  drive  on  Sunday,  instead  of  doing  it  quietly, 
took  especial  pains  to  outrage  the  decencies  of  life 
and  insult  the  religious  sentiment  of  the  community, 
would  certainly  go  under, — not  from  any  supersti- 
tious idea  of  a  judgment,  but  from  a  common  sense 
estimate  of  the  man ;  for  one  with  such  characteristics 
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could  never  be  a  safe  and  sound  business  man.  How 
well  this  judgment  of  Wall  street  brokers  has  been 
borne  out  the  subsequent  history  of  this  man's  career 
will  show. 

Mr.  Jerome  had  much  public  spirit,  in  one  line. 
Above  the  Park  in  Westchester  county  is  a  fine  boule- 
vard, leading  on  directly  to  the  Race  Course  which 
bears  Jerome's  name.  This  boulevard  was  built  at  his 
own  expense  very  nearly;  at  least,  his  enterprise  carried 
it  through.  He  attempted  to  introduce  the  English  pas- 
time of  horse-racing,  and  paid  large  sums  of  money  to 
bring  the  celebrated  racers  from  the  South  to  this 
city.  For  a  season  the  course  was  very  successful,  but 
though  his  name  is  still  connected  with  the  course,  it 
has  passed  into  other  hands.  His  passion  for  horses 
is  exceeded  only  by  his  passion  for  the  theatre  and 
the  opera.  During  the  brief  period  of  his  prosperity, 
he  was  the  great  patron  of  the  actors. 

REVERSEa 

His  reverses  came  as  sudden  as  his  success.  He  was 
robbed  of  one  hundred  and  fifty  thousand  dollars  worth 
of  government  bonds.  A  single  blow,  in  the  street, 
in  two  minutes,  carried  away  eight  hundred  thousand 
dollars.  He  embarked  in  other  unfortunate  specula- 
tions, and  Jerome  followed  the  great  procession  who 
pass  out  of  sight  in  Wall  street.  It  is  believed  that  he 
has  money,  but  as  an  operator  he  is  of  no  account. 
"The  charm  of  success  passed  from  him,  and  he  was 
found  to  be  vulnerable  like  other  men.  His  four-in- 
hand  was  withdrawn  from  the  Park.  The  magnificent 
horses,  which  he  drove  so  proudly  on  Sunday  morn- 
ings, have  been  separated  and  one  of  them  is  driven 
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by  a  revenue  officer  on  Central  Park,  whose  wealth  is 
estimated  at  two  millions,  who  two  years  ago  could 
not  have  borrowed  money  enough  on  the  street  to  pay 
for  blacking  his  boots.  Jerome's  fortune,  at  one  time 
was  estimated  at  from  six  millions  to  ten  millions. 
His  costly  stables,  glittering  private  theatre,  and  mag- 
nificent mansion  adjoining,  have  passed  from  his  hands, 
and  have  become  one  of  the  leading  Club  Houses  of 
New  York,  where  chops  are  ordered  and  dinners  called 
.  for. 

Mr.  Jerome  is  still  in  the  prime  of  life,  about  forty 
years  of  age ;  tall,  dark  compleiioned,  with  dark  hair, 
and  heavy  moustache.  His  gait  is  stooping,  his  step 
slow,  his  eyes  dull,  his  voice  musical,  his  words  few. 
In  his  palmy  days,  when  he  presided  at  the  jockey 
club,  elated  with  wine,  his  friends  pronounced  him  one 
of  the  most  attractive  aud  genial  of  companions. 


XVIIl. 
WALL  STREET  ON  HARLEM  LANE. 

Cbktbal  Pabk  AND  Fa8T  H0R8ES.  —  Harlbm  Lanb. — Dak  Mace,  Tbb 
Horseman. — His  Stables.  —  On  the  Road.  —  Celebrated  Men  on 
THE  Road.  —  Jerome  Cranstone.  —  Jake  Vandrrbilt.  —  Carman. — 
Bonner.  —  Harker. — John  Harper. — Wm.  H.  Tweed.  — Tobin. — 
Palmer. — J.  Gould. — Smith. — Hatch. —  Baxter. — Osgood. — Vander- 
BiLT. — On  the  Piazza. 

A  FEW  years  ago  New  York  had  neither  horses, 
parks,  nor  driving-places.  The  lumbering  animals 
attached  to  the  heavy  carriages  were  the  laughing 
stock  of  other  cities.  Bloomingdale  Road  was  some- 
what of  a  drive  when  it  was  reached.  It  was  a  long 
distance  from  the  city,  the  roads  were  miserable,  and 
there  was  no  interest  in  a  drive  in  that  direction. 
The  laying  out  of  Central  Park,  with  its  fine  boule- 
vards, made  a  market  for  showy  and  costly  teams. 
The  men  of  Wall  Street  had  Harlem  Lane  put  in  or- 
der, and  it  became  the  "road"  of  New  York.  From 
Central  Park  to  Macoom's  Dam  the  drive  is  fine,  and 
the  exhilaration  of  an  afternoon  there  worth  observing. 
Anywhere  on  Fifth  Avenue  above  Twenty-fifth  street, 
a  great  procession  of  teams  can  be  seen  moving  along 
towards  the  trotting  course.  The  most  famous  horses 
in  the  world,  with  their  owners  or  drivers,  move  up 
this  fashionable  thoroughfare.     Two  classes  of  horses 
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are  seen-  Horses  of  immense  size  and  strength,  very 
showy  and  elegantly  caparisoned,  are  for  the  Park. 
Long,  lank,  bony,  slab-sided,  gawky -looking  animals, 
that  would  not  bring  fifty  dollars  at  auction,  are  the 
trotters,  bound  for  Harlem  Lane.  A  man  is  "no- 
where "  in  Wall  Street  unless  he  keeps  a  fast  team. 
What  racing  is  to  the  English,  trotting  is  to  New 
York.  Fabulous  prices  are  paid  for  a  fast  horse. 
When  a  new  animal  is  to  be  brought  out  and  shown 
oflF,  whose  time  is  remarkable,  Wall  Street  is  as  excited 
over  the  intelligence  as  if  a  great  ''corner"  was 
pendmg. 

HARLEM   LANE. 

This  great  thoroughfare  is  known  as  "the  road." 
It  is  reached  through  Central  Park,  out  of  the  northern 
gate,  and  turning  sharply  to  the  right  on  110th 
Street.  A  narrow  isthmus  leads  to  a  long,  narrow 
road.  It  was  a  common  path  before  it  attained  the 
dignity  of  a  street.  One  side  is  lined  with  hotels  and 
drinking  places.  On  the  other  side  are  open  fields. 
It  is  a  mere  turnpike,  in  the  worst  possible  repair ; 
the  soil  is  heavy,  and  in  wet  weather,  driving  is  un- 
pleasant The  road  is  full  of  holes  and  ravines,  and 
the  surest  horses  break  up  often  to  save  themselves 
from  falling.  Here  the  great  stock  men,  speculators, 
dry  goods  men,  and  eminent  New  Yorkers  can  be 
found  any  afternoon.  The  exhilaration  on  the  road  is 
intense,  for  every  steed  is  put  to  his  best  ability. 
Excitement  and  peril  unite.  Every  man  for  himself. 
The  teams  are  quite  as  much  excited  as  the  drivers. 
Flying,  dashing,  cutting  across,  moving  in  opposite 
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directions,  with  unearthly  yellings,  make  a  scene  in- 
describably exciting.  Men  of  seventy  compete  with 
men  of  thirty.  Lads  of  sixteen  give  an  octogenarian 
all  he  can  do.  Bankers,  brokers,  speculators,  old  men 
and  young  men,  clerks,  draymen,  cartmen,  butchers, 
merchants,  doctors,  counsellors,  ministers,  in  pell-mell 
New  York  style,  are  tearing  up  and  down  the  road, 
till  the  brush  is  over,  and  the  tying-up  sheds  receive 
the  foaming  steeds. 

DANIEL   MACE. 

Wall  Street  is  as  helpless  about  horses  as  a  dry 
goods  man  is  about  stocks.  Fast  horses  are  very  few. 
A  horse  that  can  outspeed  the  fleet  ones  on  the  road 
can  command  any  price — thirty  or  fifty  thousand  dol- 
lars even.  A  man  must  be  a  good  judge  of  a  horse  to 
buy  him  right.  There  are  as  many  bogus  horses  on 
the  road  as  there  are  bogus  lines  of  stock  on  the  street. 
A  horse  must  be  known,  and  his  pedigree  traced.  A 
sharp,  successful  broker  on  the  street  is  quite  likely  to 
be  duped  by  a  horseman.  A  horse  that  appears  well 
may  be  unsound,  wicked,  vicious.  The  time  attribu- 
ted to  him  may  be  bogus  time.  A  horse  may  trot 
well  on  the  course  and  be  distanced  on  the  road.  Few 
owners  of  fast  teams  are  competent  to  drive  them. 
They  are  at  the  mercy  of  professional  horsemen.  A 
horse  that  shows  great  speed  on  the  course  is  bought 
by  a  speculator,  for  if  he  can  beat  some  of  the  cele- 
brated teams,  he  will  command  an  immense  price. 
The  driver  is  bought  up  by  the  other  side ;  the  horse 
breaks,  or  in  some  way  loses  the  trot  There  are  a 
few  horsemen  that  cannot  be  bought  or  sold.     New 
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York  has  always  had  one  or  two  men  whose  integrity  'I 
was  above  suspicion.     Their  judgmenla  were  saand, 
tlicir  honor  unstained,  and  if  a  horse  they  drove  did 
not  win  the  race,  it  was  because  he  could  not    Hiram 
Woodruff  was  one  of  that  class.     At  his  death  by 
common  consent  his  mantle  fell  on  Daniel  Mace.     He 
is,  without  cOTitrovcrsy,    the  best  driver  in    America 
to-day.     His  friends  assert  that  his  equal  cannot  be 
found  in  the  Old  World.     He  is  a  small  man,  slim  and 
fipare,  with  an  agreeable  face  and  courteous  manners, 
and  is  under  tliirly  years  nf  age.     He  has  some  rare 
qualities  which  commend  him  to  the  confidence  of  the 
street.     He  is  intelligent,    gentlemanly,  and  affable. 
He  IS  hone.it,  in  the  road  meaning  of  that  terra.     The 
most   celebrated  trotters  and  elegant  establishments  i 
on  the    road   and  in    the    Park  are  owned  by  Wall  I 
Street  brokers.     Men   buy  through  Mace,  and   have  I 
thf!  utmost  confidence  in  his  judgment  and  integrity. 
The    wealthiest  men  will  not  accept  the  time   of  a  J 
horse  unless  Mace  drove  him,  and  such  confidence  is  1 
placed  in  his  knowledge  of  horses,  that  men  employ  1 
liim  to  visit  different  parts  of  the  country  and  test  the  \ 
speed  of  trotters  offered  for  sale.     Fitly,  and   even 
one  hundred  thousand  dollars,  are  often  staked  on  the 
speed  of  a  horse.  *  Ten  thousand  dollars  slipped  intc 
Mace's  hands  would  not  turn  the  fortunes  of  the  day. 
He  is  very  temperate,  using  neither  spirits  nor  tobacco. 
Men  who  drink  hot  whiskey  punches  on  the  road,  like 
him  all  the  better  that  he  drinks  nothing  but  hot  lem- 
onade.    In  his  stable  on  forty-seventh  street  he  ^laa 
the  finest  stud  of  horses  in  New  York,  outside  of  Bon- 
ner's stable.     He  understands  the  treatment  of  horses. 
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There  is  a  system  now  universally  adopted,  for  groom- 
ing and  feeding  valuable  horses.  •  They  are  fed  reg- 
ularly, four  times  a  day.  Oats  mixed  with  bran  and 
steamed  with  boiling  water,  is  the  favorite  food. 
Chopped  feed  is  not  allowed,  and  but  little  hay.  The 
hours  of  feeding  are,  six,  nine,  one,  and  nina  The 
horses  are  muzzled  after  their  meals,  to  prevent  them 
from  eating  their  bedding.  The  stalls  are  usually  box 
stalls,  and  are  lined  with  leather  and  stuffed,  for  the 
protection  of  the  animals.  Fast  as  these  horses  are 
driven,  it  evidently  does  them  good,  and  not  harm. 
"  Lantern,"  nineteen  years  old,  is  as  fleet  and  vigorous 
as  ever.  "Post-boy,"  driven  furiously  for  ten  years 
by  his  owner,  who  was  one  of  the  hardest  of  drivers, 
is  as  nimble  and  swift  to-day,  as  when  the  lines  were 
first  drawn  over  hiuL 

ON   THE    ROAD. 

At  a  slow  pace  the  great  procession  moves  up  toward 
the  Park.  A  short  trot  over  the  fine  drive-ways  within 
the  Park,  leads  to  the  Lane.  In  every  direction  teams 
can  be  seen  coming  up,  single  and  double,  driven  by 
their  owners,  by  grooms,  or  by  celebrated  horsemen. 
The  road,  tjirough  its  entire  length,  is  crowded.  It  is 
easy  to  select  the  celebrated  teamS  as  they  go  by  like 
the  wind.  Mace  comes  along,  with  '^ Little  Dan,"  and 
"  General  Sherman,"  or  other  celebrated  horses.  Grad- 
ually the  reins  are  shortened — the  handles  are  seized — 
a  turn  is  taken  round  the  corners — the  horses  give  a 
snort,  and  settle  themselves  down  to  work.  Every- 
body gives  way  to  Dan  Mace.  One  might  as  well  com- 
pete with  the  telegraph.     Cool,  collected,  the  master 
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of  his  team,  this  prince  of  drivers  flies  over  the  road 
like  the  wind;  cutting  in,  cutting  out,  crossing,  driving 
through  a  scud  of  teams,  not  an  inch  to  spare  on  either 
hand,  he  passes  horses  at  the  top  of  their  bent  as  if 
they  were  standing  still.  His  famous  halloo  can  be 
heard  half  a  mile, — ''Hoo-hoo-hoo-hoo-oo-oo-ooh!" 
till  the  smoking  team  have  the  blankets  thrown  over 
them  in  the  shed. 

CELEBRATED   MEN    ON   THE   ROAD. 

The  heat,  excitement,  and  turmoil  of  Wall  street,  as 
the  day  wanes,  is  transferred  to  Harlem  Lane.  Crowds ' 
of  visitors  who  have  no  teams  for  fast  driving,  or  who 
cannot  afford  the  expensive  luxury,  crowd  the  piazzas 
of  the  hotels  to  see  the  display  and  partake  of  the 
exhilaration.  No  other  city  on  the  continent  can  pre- 
sent such  a  sight.  The  leading  men  of  New  York, 
and  of  the  nation ;  financiers,  speculators,  wealthy 
brokers,  millionaires,  and  men  who  were  mere  adven- 
turers twelve  months  ago;  professional  men  of  all 
grades,  merchants,  men  high  in  government  oflBce,  and 
the  leaders  of  the  New  York  ring,  mingle  in  the  ex- 
citement of  the  road.  Others  affect  the  style  of  wealth 
and  elegance  on  the  Park,  and  do  not  aspire  to  fast 
trotters.  Among  the  most  celebrated  of  these,  a  few 
may  be  selected. 

Lawrence  Jerome  affects  the  heavy,  gorgeous  style. 
He  is  snobbish — drives  his  four-in-hand  in  the  Park. 
A  large,  heavy-framed  man,  about  fifty-five  years  of 
age  is  he. 

Hiram  Cranstone  has  a  team  noted  for  its  beauty 
and  speed.     He  appears  on  the  road  with  a  four-in- 
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hand;  his  driver,  an  imported  Englishman,  is  said  to 
be  the  best  reinsman  in  America.  Cranstone  is  a  small, 
nervous  man,  with  a  keen  eye  ;  is  soft  and  low  in  his 
conversation,  very  bland  in  his  manners,  and  a  great 
friend  to  the  street. 

One  of  the  marked  men  on  the  Lane,  and  one  who 
enjoys  the  road  hugely,  is  Captain  Jake  Vanderbilt,  as 
he  is  called — ^brother  to  the  Commodore.  He  is  no 
friend  of  the  Commodore,  and  has  stoutly  refused  all 
oflFers  of  assistance  from  him.  He  has  been  a  great 
steamboat  man  in  his  day,  noted  for  his  decision,  ac- 
tivity, daring,  and  quickness  of  movement.  He  owns 
Staten  Island  ferry,  and  the  railroad  on  the  island. 
He  is  a  keen  sportsman^  and  has  a  track  near  his  house 
for  fast  horses.  He  boasts  that  he  has  beaten  the 
Commodore.  He  has  his  teams  brought  up  from  the 
island  by  his  grooms  for  the  excitement  of  a  dash  in 
the  Lane  of  an  afternoon. 

Richard  Carman  has  one  of  the  most  elegjint,  docile, 
and  speedy  teams  on  the  road.  His  young  horse  Kirk- 
wood,  driven  by  Mace,  has  made  the  fastest  time,  it 
is  said,  on  record. 

Bonner  is  "the  observed  of  all  observers."  He 
comes  up  late,  a  square  built,  short,  thick  set,  heavy 
moulded  man,  and  takes  his  place  as  king  of  the  road. 
The  teams  have  tried  their  mettle,  and  their  owners  are 
on  the  piazza  waiting  for  his  coming.  He  announces 
his  approach  by  startling  yells,  like  an  Indian  warrior. 
It  is  a  warning  to  all  to  clear  the  track.  By  common 
consent  the  road  is  cleared,  and  the  superb  team  passes 
up  and  down  amid  the  excitement  of  the  crowd,  he 
whooping  and  yelling  most  terrifically  through  the 
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whole  route — the  steeds  dojih  by,  for  Bonner  handles 
the  ribbons  artistically. 

One  of  the  most  enthusiastic  drivers  is  Jos.  Harker. 
He  contests  the  palm  boldly  with  Vanderbilt  and  Bon- 
ner. Ilia  celebrated  Haniiltonian  team,  Brunette  and  ' 
Bruno,  made  the  fastest  double-teamed  time  ever 
known.  Bonner  succeeded  in  buying  Bruno,  but  no 
money  couid  purchase  Brunette.  When  the  team  made 
2.241  on  ihe  Fashion  Course,  a  United  States  Senator 
oflercd  forty  thousand  dollars  for  the  pair,  which  was 
refused.  Horsemen  say  that  Brunette  has  made  even 
faster  time,  for  half  a  mile,  than  Dexter. 

The  Harpers  were  very  celebrated  on  the  road  at 
one  lime.  James  drove  a  pair  of  spanking  blacks, 
which  gave  him  as  much  as  he  could  do,  amid  the  ex- 
citement of  the  road.  But  John  Harper  is  the  veteran 
of  the  Lane,  For  a  quarter  of  a  century-he  was  the 
loading  driver  of  the  road,  and  had  the  fastest  teams 
in  New  York.  He  was  greatly  respected,  and  when 
Ilia  energies  as  a  driver  began  to  wane,  the  owners  of 
fast  teams  were  too  considerate  to  leave  him  behind  ; 
they  gave  him  the  lead,  and  allowed  him  the  pleasure 
of  feeling  that  he  was  still  master  of  the  road.  Unable 
longer  to  compete  with  the  young  bloods,  or  drive  his 
tearing  teams,  he  comes  up  daily,  in  pleasant  weather, 
in  his  private  carriage,  to  look  on  the  exciting  contest 
in  which  he  has  no  longer  a  part.  The  old  fire  is  in 
his  veins,  and  his  eye  kindles  as  the  roarinfj  teams  go 
tearing  by.  ■  He  has  the  place  of  honor  on  the  piazza, 
and  men  lift  their  hats  to  him  as  the  type  of  a  race 
fast  disappearing. 

William  SI,  Tweed  is  no  horseman,  but  be  has  the 
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most  dashing  turnout  in  the  city.  His  stables  are  very 
celebrated.  They  are  built  of  Caen  stonjB,  and  have 
every  modern  improvement.  His  stalls  are  modeled 
after  the  Imperial  stables  in  Paris.  His  harnesses  are 
kept  in  rooms  ceiled  with  black  walnut,  and  adorned 
with  plate  glass.  There  are  none  so  shdwy  or  costly  in 
New  York.  They  are  gold  gilt,  and  richly  embossed 
with  the  monogram  of  the  owner.  His  carriages  are 
numerous,  and  in  style.  No  driver  on  the  road  is  more 
elegantly  arrayed,  and  the  whip  he  sports  is  jewelled. 
Mr.  Tweed  inherited  the  business  of  chair  making  from 
his  father,  and  failed  in  the  business.  He  joined  a  fire 
engine  company — the  famous  Big  Six — he  took  to 
politics,  and  steadily  pursued  that  calling.  He  has 
rolled  up  a  fortune  of  over  a  million.  The  Brennans, 
his  companions,  have  been  equally  successful.  They 
were  coopers,  took  to  politics,  joined  the  fire  depart- 
ment, made  a  fortune,  and  when  they  will,  can  appear 
on  the  road.  Like  the  father  and  son  in  troublesome 
times  in  England,  who  took  difierent  sides  in  the  civil 
war,  that  the  family  property  might  not  be  alienated — 
Matthew  became  a  Democrat,  and  Owen  a  Whig  and 
Republican.  When  the  democrats  were  under,  Owen 
shared  with  Matthew ;  and  when  the  democrats  were 
triumphant,  Matthew  shared  with  Owen.  The  Wash- 
ington market  is  said  to  yield  a  royal  revenue  to  the 
brothers. 

John  M.  Tobin  was  formerly  one  of  the  marked  men 
on  the  Park;  his  life  is  a  thrilling  lesson  on  the  sudden- 
ness with  which  wealth  is  acquired  and  lt)st  on  the 
street  His  fortune,  which  was  very  large,  was  ac- 
quired in  a  day.     His  style  of  operating  was  daring, 
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anil  bold.  During  his  brief  career  in  the  street  he  was 
the  terror  of  operators,  so  daring,  so  eccentric,  and  un- 
scrupulous. If  half  that  is  said  about  him  is  true,  his 
beginuitigs  were  romantic.  Commodore  Vauderbilt 
lived  on  Staten  Island,  and  was  running  the  ferry. 
One  day  a  young  man  came  into  his  office  with  a 
jaunty  air  and  flashing  dress,  and  asked  for  business. 
His  impertinence  bordered  on  impudence,  ilis  very 
audacity  interested  Vanderhilt.  He  siiid  he  could  obey 
orders,  and  meet  the  wishes  of  his  employer.  "Have 
you  a  gold  watch?"  said  the  Commodore.  "I  have." 
'■  Gold  pencil,  and  gold  ring '?"  "  Ves."  "  I  suppose, 
then,  you  have  a  diamond  breast  pin."  "  I  invested 
my  last  funds  that  way."  "  Well,"  said  the  Commo- 
dore, "you  have  not  got  those  to  steal."  He  con- 
cluded to  give  the  young  aspirant  a  trial.  There  were 
several  rules  that  he  must  observe — two  of  them  must 
not  be  broken  under  any  consideration.  Tobin's  duty 
was  to  take  the  tickets,  start  the  boat  exactly  on  time, 
waiting  for  nobody,  and  allow  no  deadheads  on  the 
line.  Tobin  took  his  place  and  prepared  for  action. 
The  Commodore  lived  not  far  from  the  ferry.  He  was 
accustomed  to  visit  the  city  at  a  particular  hour;  he 
sauntered  down  toward  the  boat  at  his  leisure,  but  till 
he  was  on  board  the  ropes  were  not  cast  off.  His  neigh- 
bors understood  the  arrangement  and  took  their  leis- 
ure also.  The  next  morning  the  Commodore  was 
about  half  way  between  his  house  and  the  boat  To 
his  astonishment  the  whistle  sounded  and  the  boat  put 
off^  leaving  him  and  a  dozen  or  two  others  on  the  dock. 
He  shouted,  gesticulated,  commanded,  but  in  vain  ;  he 
was  fi*cnzied,  but  powerless.     He  threatened  all  sorts 
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of  things  to  the  audacious  stripling  who  dare  leave  him 
behind.  To  the  energetic  expostulation  Tobin  simply 
replied,  "  You  must  get  aboard  in  season — this  boat 
goes  on  time — those  are  my  orders."  The  next  day 
Tobin  attempted  to  collect  fare  of  the  Commodore. 
"No  dead-heads  on  this  line,"  he  said.  The  rigid 
rules  were  somewhat  relaxed,  but  Tobin  became  the 
delight  of  the  Commodore.  By  his  assistance  Tobin 
is  said  to  have  taken  out  of  the  street  by  one  opera- 
tion, not  less  than  three  millions  of  dollars.  He  could 
endure  adversity,  but  prosperity  was  too  much  for 
him.  He  aflFected  great  style  on  the  Road,  rode  in  his 
luxurious  satin-lined  coach,  and  appeared  the  exquisite. 
Extravagance  in  living,  dissipation,  gambling,  and 
drinking,  made  short  work  of  his  fortune,  and  threw 
him  upj  a  stranded  wreck  on  the  shore  of  misfortune. 
Before  he  went  under,  or  was  known  to  be  embar- 
rassed, he  met  a  friend  early  one  morning,  who  was 
struck  with  his  haggard,  agonizing  look.  Placing  both 
hands  on  his  shoulders,  he  confessed  that  he  had  been 
gaming  deeply,  and  had  lost  heavily ;  that  he  had  given 
checks  to  a  large  amount  which  he  could  not  meet 
that  day,  and  unless  some  one  helped  him  he  was  a 
ruined  man.  He  was  too  deeply  involved  to  be  helped, 
and  was  completely  cleaned  out  as  an  operator  on  the 
street.  Tobin  is  thin,  wiry,  and  prematurely  old. 
Trouble  turned  his  hair  gray  at  an  early  period,  and 
he  stands  as  one  of  the  beacons  with  which  Wall  street 
is  so  thickly  studded. 

Francis  Palmer,  President  of  the  Broadway  Bank,  is 
pronounced  one  of  the  best  judges  of  horses  in  New 
York.     He  is  an  old  horseman,  and  had  great  expe- 
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rience  as  the  owner  of  the  Bleeker  Street  line  of  omni- 
busea.  His  horsea  are  celebrated  for  tlieir  beauty  aiid 
speed.  Weaver,  a  celebrated  dry  goods  ruari,  drives 
the  Gne  sorrel  "lucorae,"  a  horse  of  most  remarkable 
speed.  Palmer  never  tire.s  on  the  road,  but  waits  and 
watches  fur  a  brush  with  every  comer,  who  boasts  a 
fast  horse. 

Jay  Gould  drives  a  pair  of  very  fa.st  tmtters.  The 
horses  obtained  great  celebrity  in  the  West.  Gould 
is*as  peculiar  on  the  road  as  he  is  in  the  etrect.  Cool, 
persistent,  and  dogged,  he  follows  his  advei-soi-y 
whether  he  wins  or  loses,  till  he  tires  him  out;  waits 
for  him  when  he  rests,  follows  him  when  he  starts,  and 
pursues  liim  untiringly  the  whole  afternoon.  Gould  is 
a  small  man,  of  dark  comjdexion,  with  black  clipped 
whiskers,  and  a  fatal  block  eye.  lie  is  about  forty-fire 
years  of  age. 

Smith,  of  the  house  of  Smith,  Gould,  MnrtJn  &  Co., 
whose  connection  with  the  fativl  Black  Friday,  will 
hand  their  names  down  to  posterity,  is  the  owner  of 
one  of  the  fleetest  horses  in  New  York.  His  time  gii 
the  Buffalo  track  is  2.24.  AYIien  "Idol"  appears  on 
the  road  he  produces  almost  as  much  excitement  as 
Dexter.  Smith  owns  a  large  number  of  very  fast  trot- 
ters. He  is  a  tall,  slim,  sandy  complexioned  man,  re- 
sembling General  Aspinwnll. 

Frank  Work,  a  celebrated  banker,  is  one  of  the  best 
drivers  on  the  road.  Ilis  team  is  very  fast,  and  hard 
to  beat.  He  has  the  fastest,  double  horse  team,  it  is 
said,  in  America,  though  he  seldom  speeds  his  horses. 
He  is  an  elegant  gentleman,  affable,  genial,  and  liberal, 
about  fifty  years  of  age,  and  is  the  head  of  a  house, 
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which,  through  all  panics  and  convulsions  has  never 
faltered.  He  was  originally  in  the  dry  goods  business, 
but  has  been  in  the  street  as  an  operator  twenty  years. 
He  has  done  the  heaviest  business  in  the  street,  hold- 
ing the  funds  of  Vanderbilt,  and  many  of  his  class. 
During  one  of  the  very  severe  panics,  a  friend  asked 
him  if  he  wanted  help.  He  answered,  "  I  paddle  my 
own  canoe;  I  will  bfeak  before  I  will  ask  help." 

Rufus  Hatch  drives  a  very  stylish  team,  and  one  of 
the  fastest  on  the  road.  He  is  very  rich,  and  was  in 
Henry  Keep's  pool  in  the  North  West,  and  Michigan 
Southern. 

Next  to  Vanderbilt,  George  Baxter  attracts  the  at- 
tention of  horsemen.  He  is  a  man  of  great  wealth  and 
daring,  and  enjoys  the  road.  He  has  a  very  fast  team, 
and  puts  himself,  daily,  in  the  way  of  the  fast  drivers. 
He  is  about  seventy  years  of  age,  with  flowing  hair,  as 
white  as  a  patriarch's,  and  in  his  dash  and  speed  re- 
sembles the  Commodore  so  much  that  he  is  often  taken 
for  him.  George  Osgood — ^Vanderbilt's  son-in-law — 
drives  an  elegant  pair  of  bays,  and  is  himself  a  keen 
sportsman,  as  well  as  horseman.  William  H.  Vander- 
bilt drives  a  black  team,  which  cost  over  ten  thousand 
dollars.  Rev.  Dr.  Corey  seeks  occasional  recreation 
by  a  turn  on  the  road.  Vanderbilt  presented  him  with 
the  Mountain  Maid,  and  he  has  mated  her  to  a  horse 
of  rare  speed.  Horsemen  say  there  are  few  teams  to 
the  pole  that  can  show  higher  speed  than  the  horses 
driven  by  Mr.  Corey.  He  is  often  seen  on  the  road 
with  his  little  daughter,  a  looker  on  rather  than  a 
sharp  participator.  A  large  number  of  his  cloth  keep 
him  company. 
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The  customs  of  the  road  require  a  dash  or  two  up 
and  down,  aud  then  the  horses  are  blanketed,  and  led 
by  grooms  under  the  shed.  Harry  Bertholp's  hotel  is 
the  popular  resort  of  the  leading  horsemen.  On  his 
wide  piazza  the  interested  and  excited  groups  gather 
to  talk  over  the  events  of  the  day,  and  to  note  what- 
ever is  new  and  startling  on  the  road.  The  excitement 
and  change  are  as  great  among  the  horses  as  among 
brokers.  They  come  as  suddenly  to  the  surface,  and 
as  suddenly  disappear.  Marvelous  speed  is  developed, 
and  horses  sure  to  win,  are  often  run  out  of  sight.  A 
curious  group,  but  an  interesting  one,  crowd  the  piazza 
at  High  Change,  on  the  road.  Harry  is  very  popular — 
he  was  Crier  of  the  Courts  for  many  years.  A  partisan 
judge  removed  him ;  he  then  took  to  the  road,  and 
has  been  very  successful.  Lawyers,  judges,  profes- 
sional men,  as  well  as  horsemen,  bring  up  at  Harry 
Bertholp's.  The  bar  is  crowded,  as  well  as  the  piazza; 
the  company  is  very  gentlemanly,  and  the  drinking  is 
principally  confined  to  hot  lemonade.  Men,  who  drive 
valuable  teams,  and  are  liable  to  be  run  into  every 
minute  and  have  their  spider  wagons  dashed  to  pieces, 
find  it  necessary  to  have  a  cool  brain  and  a  steady 
hand.  Hundreds  are  on  the  piazza  who  do  not  care  to 
ride  fast,  or  do  not  wish  to  be  beaten.  Gentlemen 
bring  up  their  wives  and  fatfiilies,  and  from  Harry's 
pleasant  parlor  look  out  upon  the  exciting  scene. 

Vanderbilt  is  one  of  the  most  daring  aud  lucky  of 
ridera  He  rides  in  a  high-topped  buggy,  with  the  top 
up,  and  not  unfrequently  brings  his  wife  with  him  on 


ON  THE  PIAZZA,  271 

the  road  It  is  a  part  of  the  policy  of  horsemen,  most 
of  whom  are  stock  brokers,  or  speculators,  to  flatter 
the  Commodore  by  not  driving  by  him.  They  give 
him  a  sharp  brush,  but  let  him  come  out  ahead,  and 
for  this  delicate  flattery  they  often  get  a  good  turn  in 
stocks.  Captain  Jake  Vanderbilt  accuses  the  street  of 
this,  and  puts  them  to  shame  by  giving  the  Commo- 
dore all  he  can  do  to  maintain  his  laurels.  A  Southern 
gentleman,  stopping  at  one  of  our  hotels,  was  invited 
by  Vanderbilt  to  take  a  turn  with  him  on  the  road. 
He  frightened  him  nearly  to  death,  and  actually  put 
him  to  torture,  by  a  piece  of  daring  which  bordered 
on  recklessness.  Coming  out  of  the  Park  the  Commo- 
dore  turned  his  horses  toward  the  Fourth  Avenue.  The 
Boston  Express  train  was  coming  out  of  the  city.  "You 
are  not  going  to  drive  in  front  of  the  train  ?"  said  the 
nervous  friend.  Just  then  he  gave  the  word  to  his 
horses — they  shot  across  the  track  as  the  train  whizzed 
by,  leaving  scarcely  an  inch  between  it  and  the  wheels 
of  the  carriage.  ''There,"  said  the  Commodore,  "there 
isn't  another  man  in  New  York  could  have  done  that." 
"Perhaps  so!"  said  the  Southern  gentleman,  "but  the 
next  time  you  perform  that  feat,  Mr.  Vanderbilt,  you 
will  do  it  without  my  company."  Whoever  wishes  a 
good  view  of  Wall  Street  must  visit  the  Stock  Ex- 
change, or  the  Gold  Board  in  a  season  of  high  excite- 
ment, and  afterwards  take  a  turn  on  the  road  on  a 
pleasant  aflemoon. 
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LADT   BROKEKS   ON    THE   BTRBET.    * 

A  NEW  sensation  was  afforded  Wall  Street  in  the  j 
aniiomiccnient  that  two  ladies  had  taken  rooms  on  the 
street,  and  wore  about  to  do  a  firat-class  brokers'  busi- 
ness, dealing  in  stocks  and  gold.  The  ladies  rejoiced 
it)  the  name  of  Victoria  C.  Woodhull,  and  Tennessee 
C.  Claflin.  The  style  of  the  firm  was  Woodhull,  Claflin  & 
Co.  Tlie  "company"  was  ayoung  man  from  the  South, 
tall,  with  dark  complexion,  with  a  military  look,  and 
the  reputation  of  having  been  a  member  of  the  South- 
ern Cavalry  during  the  war.  lie  is  known  as  Colonel 
J.  H.  Blood.  The  rooms  secured  by  the  lady  brokers 
have  a  notoriety  in  New  York  not  enviable.  Large, 
commodious,  and  fashionably  furnished,  they  were 
used  by  Grey  for  his  gigantic  frauds,  and  were  the 
centre  of  lits  dark  but  successful  operations.  On  entor- 
ingthe  offices,  one  isintroduced  to  the  Banking  House. 
This  room  is  large  enough  to  transact  the  business  of 
(272) 


N 


\ 


\ 


A  LOOK  INSIDE.  273* 

the  Rolhcliilds  in.  It  is  fitted  up  with  the  elegance  of  a 
first  class  bank,  and  with  all  the  conveniences  for  stock 
operations  and  banking  purposes.  Plate  glass,  marble 
counters,  funiiture  of  black  walnut  and  chestnut,  huge 
safes,  and  multiplied  desks,  greet  the  eye.  Beyond, 
is  a  reception  room,  handsomely  furnished,  where  the 
ladies  meet  their  business  friends.  Beyond  that  is  a 
private  parlor  equally  gorgeous  in  its  surroundings. 
On  coming  into  the  street,  the  lady  brokers  created 
a  great  sensation.  All  day  long  crowds  were  around 
the  doors.  Men  flattened  their  noses  against  the  plate 
glass,  peeping  in,  and  every  imagined  excuse  was  in- 
vented by  parties  who  wanted  to  walk  inside  and  look 
at  the  sights.  The  wonder  lasted,  as  all  wonders  do  in 
New  York,  for  a  week  or  so.  To-day,  the  firm  of 
Woodhull,  Claflin  and  Co.,  attracts  no  more  attention 
than  that  of  any  ordinary  business  place  in  the  street 

A  LOOK   INSIDE. 

The  whole  establishment  is  painfully  bare  and  de- 
serted. A  few  strangers  whose  curiosity  leads  them 
inside,  enter.  Two  or  three  young  fellows  make 
the  desolation  of  the  Banking  Room  more  apparent 
by  their  presence.  They  are  relatives  of  the  brokers, 
and  have  evidently  nothing  to  do.  Passing  in,  the 
foot-fall  echoes  in  the  silence,  and  the  door  of  the  pri- 
vate room  is  reached.  It  is  ten  to  one  that  the  ladies 
are  not  in.  They  spend  but  little  time  in  the  office, 
and  when  in,  seem  to  be  under  a  high  state  of  nervous 
excitement.  They  appear  to  be  ladies  about  the  ages 
of  twenty-four  and  thirty-five.  The  eldeif  Mrs.  Wood- 
hull,  has  a  family,  but  the  whereabouts  of  her  hus- 
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band  are  not  known.  She  is  knowTi  as  a"'V'iccic;" 
Tennessee  is  known  as  a.  "Teniiie."  She  writes  her- 
self Mrs.  Tennie  C.  Claflin,  but  it  is  known  that  .she  is 
not  married.  The  sisters  belong  to  a  family  in  which 
are  five  daughters  and  two  song.  The  ladies  are  rather 
attractive  in  their  appearance,  with  a  bold,  resolute, 
and  manish  air.  They  dress  in  the  higliest  style  of 
Broadway  promenaders.  They  wear  in  their  office, 
hata,  heavy  chignons,  greclan  bends,  and  talmas,  thrown 
over  their  shoulders,  which  gives  them  an  untidy 
and  binichy  look.  They  talk  to  each  other  in  the 
presence  of  visitors,  in  the  most  endearing  manner. 
They  call  each  other  "Viccie,"  "Tennic,"'  "  Sissie," 
"dearie,"  "love,"  and  kindred  terms.  In  the  midst 
of  exciting  talk  about  stocks,  the  presidency,  Vander- 
bilt,  and  the  street  generally,  they  will  call  out  in  an 
air  of  laasitude,  that  would  become  an  cxfjuisite  at  tho 
Springs,  for  the  Colonel  to  go  and  get  them  a  little  Vicjiy 
Water,  they  are  so  excited.  The  whole  arrangement 
seems  queer  enough.  Of  ordinary  height,  coarse 
complexion,  masculine  in  manner,  dressed  in  stunning 
style,  these  brokers  evidently  study  to  make  an  impres- 
sion. Tenuie,  who  is  very  loquacious,  and  does  the  most 
of.  the  talking,  is  enthusiastic  and  sanguine  of  success. 
The  ladies  are  very  ambitious  of  notoriety,  and  it  does 
not  hurt  their  feelings  to  have  their  names  in  the  paper. 
They  keep  on  the  table  open  for  inspection,  a  huge 
scrap  book,  which  contains  all  the  pictures,  illustrations 
and  notices  of  the  house,  good,  bad  and  indilTerent 
These  ladies  have  costly  rooms  at  the  Astor  House,  anc 
a  private  table,  to  which  they  invito  their  friends  who 
wish  to  see  them.     As  they  are  very  genei'al  in  their 
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invitations,  and  keep  open  house,  their  afler  business 
levees  are  very  popular, 

BUSINESS   HABITS. 

So  far  the  house  has  done  little  or  nothing.  The 
expenses  are  very  heavy,  and  funds  must  come  from 
some  source.  The  street  look  on  with  suspicion.  It 
is  believed  that  the  women  have  been  sent  into  the 
street,  by  interested  parties,  for  a  purpose  which  will 
develop  itself  by  and  by.  The  ladies  denounce  these 
rumors  and  suspicions  as  the  fruits  of  jealousy  on  the 
part  of  the  men.  On  the  first  of  May,  they  affirm 
that  they  will  have  a  banking  capital  of  a  quarter  of 
a  million,  that  they  have  the  promise  of  deposits 
that  will  make  other  Banking  Houses  turn  pale.  It 
was  currently  reported  when  they  first  came  on  the 
street,  that  Vanderbilt  was  to  back  them  for  any 
amount.  Vanderbilt  denies  this,  but  reputable  gentle- 
men, who  have  called  on  him  in  regard  to  business 
transactions,  in  which  these  ladies  were  concerned, 
have  received  his  assurance  that  it  is  all  right.  The 
sisters  have  been  traced  to  Vanderbilt's  house  in  Wash- 
ington Place,  repeatedly  in  the  evenings,  and  gentle- 
men doing  business  with  the  Commodore  have  met 
them  there.  When  they  first  appeared  on  the  street, 
they  deposited  in  the  banK  Vanderbilt's  check  for  seven 
thousand  five  hundred  dollars. 

ANTECEDE^Ta. 

The  appearance  of  two  ladies  in  Wall  Street  as  bro- 
kers, has  led  to  a  rigid  examination  of  their  antece- 
dents.    Mrs.  Woodhull  and  Miss  Claflin  came  to  New 
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York  from  Chicago.  They  are  clairvoyants  by  pro- 
fession, and  had  an  establishment  in  their  Western  j 
home.  Their  father  was  said  to  be  a  celebrated  canccrl 
doctor.  Beside  their  brokerage  business,  they  prac- 
tice in  New  York  as  clairvoyants.  Whether  they  buy 
and  Bell  stocks  on  that  system  is  not  known.  Their 
principal  customers  so  far,  have  been  ladies,  who  take 
their  pin  money,  and  make  a  venture  with  it  on  the 
street.  Mrs.  Woodhull  has  just  now  the  presidency  on 
the  brain.  She  has  published  two  or  three  articles 
in  the  secular  press,  which  have  been  inserted  as  adver- 
tisements. She  hi  about  to  start  a  paper  to  be  devoted 
to  her  claims,  for  the  high  position  she  seeks.  One  of 
our  first  lithographers  is  engaged  on  a  handbill  to  be 
elegantly  executed,  which  is  to  cover  all  the  dead  walls 
in  the  land,  advocating  the  nomination  and  election  of 
this  lady  broker  for  the  presidency. 

OTHER    CASEa 

It  is  no  uncommon  thing  for  ladies  to  appear  on  the 
street.  Some  of  them  have  money  of  their  own,  some 
of  them  desire  to  have.  Many  have  a  taste  for  specu- 
lation ;  with  others,  the  infatuation  of  stock  gambling 
is  intoxicating.  They  walk  into  the  street,  engage  a 
small  broker  to  transact  business,  leave  their  margin 
and  watch  the  operation  with  intense  interest  from 
day  to  day.  A  lady  whose  husband  was  cleaned  out 
in  the  street,  took  her  little  patrimony  and  went  among 
the  brokers.  For  the  fun  of  the  thing,  as  a  hi 
said,  a  party  was  found  willing  to  make  an  investment. 
It  proved  a  lucky  one.  The  lady  immediately  with- 
drew from  the  street,  took  the  lease  of  a  pnbUc  house 
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in  a  fashionable  watering  place,  ran  it  in  superb 
style,  made  a  very  handsome  thing  in  the  business,  sold 
out  advantageously,  and  retired  with  a  competency, 
showing  herself  to  be  one  of  the  marked  businesg 
women  of  the  age. 

A  lady  often  seen  in  Wall  Street  has  a  romantic  his- 
tory. Her  husband  is  well  known  in  New  York.  He 
lives  in  fine  style  in  the  upper  part  of  the  city,-  and 
drives  one  of  the  most  dashing  turn-outs  in  the  Park. 
His  wife,  an  elegant  and  accomplished  lady,  he  neither 
lives  with  nor  supports.  Before  she  tried  her  ability 
in  Wall  Street,  she  took  a  very  effectual  way  to  mortify 
her  husband,  for  he  has  great  personal  pride.  Resolved 
not  to  be  dependent  on  the  man  who  had  deserted  her, 
and  not  to  want  bread,  she  identified  herself  with  a 
fashionable  uptown  establishment,  as  a  worker  of  ele- 
gant gold  embroidery.  She  issued  a  beautiful  printed 
circular,-  announcing  herself  by  her  husband's  name, 
and  stating  his  business,  so  that  there  could  be  no  mis- 
take about  the  identity.  She  offered  her  services  to  the 
fashionable  ladies  of  New  York,  stating  her  reasons  for 
her  course,  that  she  desired  to  earn  her  bread  for  her- 
self and  children.  New  York  was  wonderfully  agita- 
ted for  a  short  time,  and  the  lady  obtained  what  she 
deserved, — a  fair  start.  The  gold  embroidery  exhibited 
in  Paris,  which  attracted  so  much  attention  among  the 
crowned  heads  at  the  Exposition,  was  the  work  of  this  ' 
lady.  Her  pluck,  ability,  and  daring  made  her  shop 
on  Broadway  too  small.  She  found  a  fitting  field  in 
the  street,  and  operates  with  the  average  success. 

The  ladies  who  give  the  fancy  balls  in  upper  New 
York,  with  the  most  unique  and  extravagant  surround- 
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ings ;  who  drive  fast  teams  on  tbe  road,  and  try  the 
mettle  of  their  steeds  with  hoHemen ;  who  drive  spir- 
ited horses  attached  to  their  phaetons  in  the  park,  with 
their  servants  behind ;  and  who  give  their  gentlemen 
friends  a  turn  around  the  Park;  most  of  these  are  ope- 
rators OD  the  street 
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PASniON  AND  CRARITT. — ^PERIL  OP  NIOHT. — ^NIOHT  ON  MURRAY  HILL.— 
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With  all  the  reverses  and  failures  incident  to  stock 
speculation,  the  men  of  Wall  Street  are,  and  always 
have  been,  the  dwellers  in  the  most  sumptuous  palaces. 
Their  families  lead  the  ton,  and  give  law  to  fashion. 
They  decide  if  Saratoga,  Newport,  the  White  Hills,  or 
the  sea-shore,  shall  be  the  rage  for  the  season.  They 
own  the  fastest  teams  on  the  road.  The  gorgeous 
turn-outs  in  the  Park.  The  two-in-hand,  four-in-hand, 
six-in-hand,  are  owned  and  often  driven  by  leading 
stock  men.  Find  any  fashionable  part  of  New  York 
to-day,  and  it  will  be  found  to*  have  been  laid  out  by 
successful  operators  in  the  street.  If  there  is  one 
dwelling  more  sumptuous  than  another,  more  lordly 
in  its  arrangements,  more  gorgeous  and  extravagant 
in  its  fitting  up,  it  belongs  to  some  broker.  If  he  goes 
under,  and  sells  out,  the  man  who  cleaned  him  out 
will  take  his  place  from  over  his  head.  On  Staten 
Island  there  are  mansions  that  would  answer  for  a 
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Ducal  residence.  Beyond  New  Brunswick  New 
stretches  herself  and  tracks  her  domain  by  costly 
sions  in  New  Jersey.  Up  the  North  River  are  espen 
sive  stone  villas  and  castles,  as  costly  as  baronial  halls. 
Thirty  miles  along  the  Sound  are  some  of  the  most 
sumptuous  country  seats  in  America.  Nearly  all  these 
hiive  been  builded  by  stock  men,  or  by  men  who  have 
made  their  fortunes  by  a  lucky  turn  on  the  street. 

FASHION   AND    CHARfrY. 

To  make  anything  a  snccesa  in  New  York  it  is  only 
necessary  to  enlist  the  loading  families  in  the  affair 
and  any  amount  of  money  can  be  secured.  I  have 
seen  Vanderbilt  assess  his  friends  in  his  office,  lixing 
the  amount  they  must  give  to  enable  him  to  carry  an 
enterprise  which  he  happened  to  take  a  fancy  to.  It 
is  tough  work  to  carry  forward  any  charitahle  or  phil- 
anthropic work  in  Now  York  unless  it  is  hitched  to  the 
car  of  fashion.  A  calico  ball,  when  led  by  the  ton,  ia 
always  a  great  success.  There  is  a  scramble  for  tick- 
ets for  a  drawing-room  concert.  In  certain  localities 
a  select  party  will  be  as  remunerative  as  a  crowd  at 
the  Academy  of  Music.  An  eleven  o'clock  concert,  or 
a  Boirde,  if  engineered  right,  would  pay  oil"  a  church 
debt.  The  wife  of  one  of  our  first  bankers  was  induced 
to  have  a  concert  in  her  drawiug-rooms  for  u  charita- 
ble purpose.  The  rooms  would  accommodate  about 
three  hundred.  Tickets  were  issued  at  five  dollars  each. 
Her  hnsband  gave  her  a  check  for  fifteen  hundred  dol- 
lars, carried  the  tickets  with  him  down  town,  disposed 
of  them  among  his  friends  before  noon,  and  the  affair, 
of  course,  was  a  success. 
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PERIL*  OP  NIGHT. 

The  most  fashionable  portion  of  New  York  is  the 
most  insecure.  It  is  badly  lighted,  dark  and  lonesome, 
and  the  areas,  heavy  balustrades,  and  porticoes,  afford 
a  refuge  for  burglars  and  desperadoes.  But  few  per- 
sons walk  the  streets  of  fashionable  New  York  at  night 
One  of  the  leading  brokers  of  the  city  disposed  of  his 
elegant  and  costly  mansion,  the  o.ther  day,  and  took 
his  family  to  a  hotel.  He  said,  "  I  built  my  house  at 
great  expense  to  suit  me.  I  furnished  it  in  the  best 
style.  It  was  all  that  I  could  desire.  I  am  fond 
of  society,  and  like  to  call  on  my  neighbors  in  the 
evening.  I  dare  not  go  out  after  ten  o'clock.  I  walk 
down  the  side  streets  in  the  utmost  terror,  looking  this 
way  and  that,  lest  I  should  be  knocked  down  suddenly. 
I  often  run  for  my  life,  and  twice,  within  a  short  time, 
I  have  been  chased  to  my  very  door.  I  am  too  old 
for  this  style  of  life,  and  I  have  given  it  up."  A  man- 
ager of  one  of  our  theatres,  who  lives  on  Fifth  Avenue, 
was  followed  from  the  theatre  to  the  cars  by  three 
rough-looking  fellows,  muffled  up.  They  entered  the 
car  when  he  did,  and  twice  he  started  to  get  out  to- 
test  them,  ;n  each  case  they  started  also.  He  felt  that 
his  only  safety  was  in  speed.  Nearing  his  house  he 
ran,  and  with  his  night-key  entered  the  door  just  as  the 
desperadoes  reached  the  door-step.  His  wife  saw  them 
plainly  from  the  window.  Persons  are  frequently 
knocked  down  and  robbed,  in  the  sight  of  many 
others. 


A  NiaUT  ON  MURRAY  BILL. 


A    NICnT    OS    MCRRAY    HILL. 

I  was  detained  somewhat  late  one  night,  and  was 
invited  by  a  friend  to  take  a  bed  in  his  brown  stone 
mansion  near  Fifth  Avenue.  Before  going  to  bed  I 
was  entertained  with  the  probable  programme  of  the 
night.  The  entire  row  of  houses  opposite  had  been 
entered  a  night  or  two  before  and  completely  sacked. 
I  was  informed  that  the  entrance  to  this  house,  if  it 
were  entered  at  all,  would  be  by  the  lower  door  or 
through  one  of  the  windows  of  the  room  that  I  was 
to  occupy.  Should  an  entrance  be  made  into  my 
room,  I  was  cautioned  to  lie  perfectly  still  and  to 
scarcely  breathe,  as  that  was  the  only  chance  of  life. 
The  burglars  enter  with  a  velvet  tread,  and  they  do 
not  add  murder  to  robbery  if  they  can  avoid  it.  My 
host  told  me  that  frequently  he  had  been  impressed 
that  somebody  was  in  the  room.  Remaining  in  terror 
till  the  sweat  dropped  from  him,  and  unable  longer  to 
contain  himself,  he  would  spring  from  his  bed,  light 
his  gas,  and  risk  being  shot  rather  than  endure  longer 
the  agony  of  suspense.  Two  or  three  times  during 
■some  nights  the  whole  family  would  be  aroused,  every 
room  illuminated,  the  private  watchman  called  in,  and 
the  house  searched  from  cellar  to  attic.  The  prepara- 
tion for  the  night  was  the  letting  loose  of  a  huge  bull- 
dog, whose  ferocity  required  him  to  be  confined  in 
the  cellar  during  the  day  time.  He  was  very  expert 
in  opening  doors  which  he  kept  banging  all  night 
Between  the  dog  and  burglars  there  was  little  chance 
of  sleep.  He  knew  there  was  a  stranger  in  the  house 
and  paid  special  attention  to  every  door.     As  he  could 
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open  other  dbors  I  supposed  he  could  mine.  I  had 
some  doubt  about  his  abOity  to  discriminate  between 
a  visitor  and  a  burglar.  I  expected  every  minute  to 
see  this  vigilant  watchman  enter  my  room  and  pay  his 
respects  to  me.  Frequently  during  the  night  the 
alarm  sounded  from  diflFerent  bedrooms.  One  young 
member  who  had  the  night-mare  produced  a  genuine 
panic.  Such  is  life  in  gay  New  York  among  the  upper 
ten.  Some  employ  a  private  watchman  for  themselves 
alone,  and  some  members  keep  watch  and  ward  while 
others  sleep.  Each  house  has  its  skeleton.  The  skele- 
ton in  the  Murray  Hill  houses  is  clothed  in  flesh  and 
blood,  and  armed  with  skeleton  keys,  revolvers,  and 
bowie  knives. 

MR.  Lenox's  great  gift. 

There  is  in  the  city  no  private  collection  of  statuary 
and  painting  which  equals  that  of  Mr.  Lenox.  It  has 
been  long  closed  to  the  public,  and  Mr.  Lenox  has 
been  censured  for  his  illiberality  in  closing  the  doors 
of  his  gallery.  While  I  was  in  Powers'  Studio,  in 
Florence,  he  alluded  to  Mr.  Lenox's  collection.  He 
said  Mr.  Lenox  had  purchased  from  him  his  gems,  but 
kept  them  from  the  public.  Mr.  Lenox  gave  him 
this  reason  for  locking  up  his  treasures  and  keeping 
the  public  away : — He  intended  when  he  made  his 
purchases  to  gratify  the  public  taste,  and  he  threw 
open  his  gallery  once  a  week.  But  his  marble  statues 
were  daubed,  his  crayons  smutted  and  fingered,  his 
engravings  ruined  by  the  rudeness  and  curiosity  of 
visitors,  and  nothing  remained  to  him  but  to  close  his 
doors  and  deny  everything  to  the  public.     He  men- 
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tioned  the  case  of  an  English  nobleman  who  visited 
Ml'.  Lenox's  gallery.  Among  his  treasures  was  a 
crayon  sketch  from  one  of  the  first  Italian  masters. 
Mr.  Lenox  left  the  room  a  moment,  and  when  he 
came  back  the  English  gentleman  was  talking  with 
some  parties  in  the  room.  He  had  rolled  up  the  crayon 
sketch  like  a  baton,  and  was  emphasizing  with  it  on 
the  table.  It  was  crumpled,  smeared,  and  mined. 
LadieR  would  point  at  the  beauties  of  prints  and  en- 
gravings with  the  ends  of  their  fingers,  and  then  point 
out  the  beauty  of  an  eye,  the  cheek,  or  the  forehead, 
of  a  statue  by  drawing  their  soiled  gloves  over  it  Mr. 
Powers  said  that  he  could  not  leave  visitors  in  his 
studio  an  instant  Whatever  Americana  or  English 
admired  they  would  touch.  Sticking  their  fingers  on 
a  damp  model  they  would  bear  the  moist  clay  to  (he 
foreheadof  some  valuable  piece  of  sculpture.  Mr.  Len- 
ox proposes  to  make  a  donation  of  his  magnificent 
collection  to  the  city  of  New  York  as  soon  as  provision 
can  be  made  for  its  reception. 

Mr.  Lenox  began  the  np-town  movement  when 
Fifih  Avenue  was  iin paved,  unlighted,  untenanted, 
lie  buiit  himself  a  princely  mansion  of  brown-stone, 
unusual  in  those  day.',  with  a  front  of  seventy-five 
feet  on  the  avenue.  It  Wfts  through  his  influence  that 
the  Wall  Street  Church  was  removed  to  its  elegant 
location  on  Fifth  Avenue.  Of  this  church  Mr.  Lenox 
is  n  devout  and  liberal  member.  He  is  a  man  of  very 
cultivated  and  refined  tastes,  but  he  lives  retired 
and  without  show.  His  mansion  is  one  of  tiie  most 
splendid  in  the  city.     It  is  furnished  with  rare  mag- 
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nificence.  His  gallery  of  pictures  is  the  most  costly 
and  valuable  of  any  in  the  United  States.  He  has  a 
library  full  of  the  choicest  books  and  manuscripts  in 
America.  He  has  rare  and  expensive  editions  of  the 
Bible.  He  has  the  original  draught  of  Washington's 
Farewell  Address.  It  cost  Mr.  Lenox  two  thousand 
dollars.  He  would  not  part  with  it  for  fifty  thousand 
dollars.  This  residence  and  its  costly  adornings  are 
not  open  to  the  public.  To  a  limited  circle  of  con- 
fidential friends  the  mansion  is  at  times  thrown  open. 
Mr.  Lenox  has  a  country  seat  at  Newport^  but  he 
prefers  his  New  York  residence,  because  there  he  can 
shut  out  the  world  and  be  retired.  His  benefactions 
are   very  large. 

>  AUGUST  BELMONT. 

The  house  of  Belmont  &  Co.,  in  New  York,  has  few 
superiors.  As  the  agent  of  the  Rothschilds,  this  house  is 
preeminent  In  a  dingy  granite  building  on  Wall  Street, 
with  low,  dark  chambers,  plainly,  and,  in  comparison 
with  other  banking-houses,  meanly  furnished,  Belmont 
&  Co.  transact  their  immense  business.  There  is  noth- 
ing attractive  about  the  person  of  the  banker.  He  is 
a  Jew,  whose  countenance  and  speech  indicate  his 
nationality.  He  is  *thick-set,  but  stinted  in  size.  He 
is  very  lame,  and  his  appearance  impresses  no  one. 
He  is  a  leading  politician,  and  makes  Iftrge  contribu- 
tions for  political  purposes,  and  receives  in  exchange 
the  chairmanship  of  important  committees.  His  wife 
was  the  daughter  of  Commodore  Perry,  on  whom  he 
settled  an  independent  fortune  before  marriage.     He 


286  "■  ^  -*A»  A.  STUART. 

lives  on  Fifth  Avenue,  in  a  very  large  but  plainly  built 
brick  mansion,  modelled  afler  the  London  houses.  His 
picture  gallery  is  second  only  to  that  owned  by  Mr. 
Lenox.  Unlike  Mr.  Lenox,  he  does  not  close  his  house 
against  his  friends.  He  is  very  hospitable,  entertains 
very  largely  during  the  season,  and  in  princely  style. 

B.    L.    AND    A.    STUART. 

This  old  established  house  origimited  with  Kinloch 
Stuart,  a  candy  manufacturer  in  Edinburgh,  Scotland. 
He  endorsed  for  his  brother-in-law,  a  builder,  who 
ailed  in  1805.  He  surrendered  his  entire  property 
for  the  satisfaction  of  the  claims  thus  created.  About 
seven  thousand  dollars  still  remained  which  Mr.  Stuart 
was  nriable  to  pay.  Leaving  Edinburgh,  he  arrived 
with  his  wife  in  New  York  during  the  summer  of 
1805.  His  entire  capital,  with  which  to  start  life 
anew  in  a  strange  country,  consisted  of  one  hundred 
dollars  in  money,  supplemented  by  a  robust  constitu- 
tion, indomitable  energy,  a  clear  head  and  ripe  judg- 
ment, with  convictions  of  right  and  wrong  unassail- 
ftble  by  any  sophistry,  however  specious. 

His  location  in  1805  was  Barclay  street,  where  in 
July,  I80G,  his  son  Robert  L.  was  born.  Removing 
in  November  of  the  same  year  to  tl^e  corner  of  Green- 
wich and  Chambers  streets,  the  other  son,  Alexander, 
was  there  bom  in  December,  1810. 

His  earliest  earnings,  the  fniit  of  close  industry  for 
fifteen  out  of  the  twenty-four  hours  (six  days  in  the 
week)  were  applied  to  the  settlement  of  the  outstand- 
ing indebtedness  in  Scotland,     A  parchment,  bearing 
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date  1812,  still  in  the  possession  of  liis  sons,  attests 
the  receipt  by  his  eighteen  creditors  of  twenty  shil- 
lings in  the  pound,  as  well  as  their  appreciation  of 
the  course  adopted  by  him. 

Mr.  Stuart  continued  in  active  business  until  his 
death  in  January,  1826,  aged  51  years.  So  successful 
had  been  his  endeavors  to  supply  a  pure  quality  of 
candy,  that  he  was  enabled  to  leave  an  extensive  and 
rapidly-increasing  trade,  and  an  estate,  real  and  per- 
sonal, valued  at  over  one  hundred  thousand  dollars; 
half  to  his  widow,  and  half  to  his  two  sons.  The 
business  was  conducted  by  the  elder  son  for  the  estate 
until  7th  January,  1828,  when  the  firm  R.  L.  &  A. 
Stuart  was  formed,  and  has  continued  without  change 
or  additional  partners  to  this  day. 

In  1832  R.  L.  &  A.  Stuaxt  commenced  the  refining 
of  sugar  by  steam,  and  were  the  first  to  succeed  in 
that  business*  All  efforts  made  by  others  in  the  same 
direction  resulted  in  loss  of  money,  and  cessation  of 
operations,  or  bankruptcy.  The  office  of  the  firm, 
No.  169  Chaml)ers  street,  was  erected  by  them  in 
1831,  ai|d  was  the  first  dwelling  house  in  which  gas 
was  introduced  in  this  city. 

The  five-story  building,  comer  of  Greenwich  and 
Chamber  streets,  was  erected  in  1835.  The  nine-story 
building,  comer  of  Greenwich  and  Read  streets,  was 
erected  in  1849.  The  store  on  the-  north  side  of 
Reade  street  was  connected  with  the  property  on  the 
south  side  by  an  underground  passage  way.  The 
large  warehouses  on  the  south  side  of  Chamber  street 
were  built  by  the  firm,  and  first  occupied  for  the 
storage  of  refined  sugars. 
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In  1855-'56  the  manufacture  of  candy  was  discon- 
tinued by  this  firm.  The  rofining  of  sugars  was 
extensively  prosecuted  till  1872.  The  house  employed 
from  250  to  300  men,  with  an  annual  production 
varying  from  thirty-five  to  forty-four  million  pounds. 
About  8,000  tons  of  coal  were  required  each  year  for 
steam,  and  it  is  noteworthy  that  employing  steam  for' 
forty  years,  most  of  the  liiue  day  and  night,  during 
this  long  period  not  the  slightest  accident  ever 
occurred,  nor  even  any  serious  derangement  of 
machinery.  No  work  was  done  upon  the  Sabbath, 
nor  were  repairs  even  made  upon  that  day  at  refinery 
or  at  outside  machine  shops. 

R.  L.  &  A.  Stuart  were  the  first  firm  to  adopt  the 
cash  system  in  buying  and  selling  sugnrs.  Between 
1861  and  1872  their  aggregate  sales  were  353  luil- 
lion  dollars.  During  that  long  period  the  firm  lost 
not  a  dollar  by  bad  debts.  It  may  be  added  that  no 
note  of  acceptance  or  mercantile  obligation  of  this 
firm  was  ever  protested,  nor  did  the  bouse  ever  pay 
more  than  the  legal  rate,  7  per  ceut.i  for  the  use  of 
money. 

It  was  formerly  their  custom  to  hold  in  bond  large 
quantities  of  the  raw  material,  withdrawing  them  as 
required  for  use.  At  one  time  50,000  boxes  were 
thns  held.  In  1872-'73  the  refining  of  sugars  was 
relinquished,  R.  L.  &  A.  Stuart  sold  their  machinerj', 
cleared  their  buildings,  and  put  them  in  order  to 
lease  for  general  mercantile  uses. 

Both  members  of  the  firm  are  Presbyterians  of  the 
old  school  (formerly  so-called),  and  are  active  mem- 
bers of  the  Fifth  Avenue  Church,  of  which  Rev.  John 
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Hall,  D.D.,  is  pastor.  R  L.  resides  on  Fifth  Avenue, 
northwest  corner  of  Twentieth  street.  Alexander  (a 
bachelor)  still  lives  where  he  was  born,  and  is  prob- 
ably the  only  person  of  his  age  in  this  city  of  whom 
this  can  be  said.  What  vast  changes  have  transpired 
in  his  time  may  be  infeiTed  when  it  is  remembered 
that  at  the  time  of  his  birth  the  whole  population  of 
the  city  and  county  of  New  York,  including  that  of 
Brooklyn,  Jersey  City,  Williamsburg  and  hoboken 
were  less  than  100,000  persons.     ^ 

PETER    COOPER. 

Quiet,  old-fashioned,  and  undemonstrative,  Mr. 
Cooper  is  one  of  the  best  business  men  in  New  York. 
He  drives  about  the  city  in  an  old-fashioned,  square- 
topped  carriage,  the  pattern  of  which  might  have  come 
out  of  the  ark.  This  is  drawn  by  a  large-sized  horse, 
very  fat,  very  dignified,  and  very  lazy,  which  cannot  be 
coaxed  by  the  jerk  of  the  reins,  nor  charmed  by  the 
application  of  the  whip,  out  of  the  sullen  trot  he  has 
held  for  so  many  years.  The  horse  and  the  master 
seem  of  about  the  same  age.  This  unique  establish- 
ment can  be  seen,  when  Wall  Street  is  the  most  roar- 
ing, tied  in  front  of  prominent  brokers'  on  the  street. 
Mr.  Cooper's  personal  appearance  would  attract  atten- 
tion anywhere.  He  is  nearly  seventy ;  wears  long, 
flowing  gray  hair*  peers  through  his  glasses,  and  has 
the  look  of  simplicity  which  the  popular  prints  ascribe 
to  Mr.  Pickwick.  He  has  a  very  humane  heart,  which 
is  easily  touched  with  a  tale  of  sorrow,  but  is  accounted 

one  of  the  shrewdest  business  men  in  New  York.     He 
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hfts  amassed  a  great  fortune,  nor  haa  he  tripped  once. 
Beside  other  heavy  donations,  he  has  reared  his  own 
memorial  in  the  institution  Jcnown  as  Cooper  Union. 
He  founded  this  institution  for  the  benefit  of  science, 
and  for  the  education  of  the  masses.  He  gave  the 
princely  sum  of  three  hundred  thousand  dollars,  and 
the  property  is  now  worth  half  a  million.  The  invest- 
ment was  so  shrewd  that  the  annual  income  is  thirty 
thousand  dollars.  Mr.  Cooper  has  the  simplicity  of  a 
child.  He  is  ea.sy  of  access,  and  is  almost  run  down 
with  visits  from  the  needy,  the  oppressed,  and  the  sor- 
rowing. 

MCTCAL  LtFE  INSUnANCB  COMPANY. 

The  great  system  of  Life  Insurance  in  this  country  ] 
originated  in  Wall  Street,  It  was  small  enough  in  its 
beginnings,  though  the  system  now  has  been  refined 
and  perfected,  till  little  more  remains  to  be  done.  It 
is  ba-sfd  on  the  average  of  life.  So  many  die  annually. 
So  miiiiy  from  fuver,  pliigue,  accident,  suicide,  and  com- 
mon mortality.  Human  life  is  found  to  be  the  subject 
of  exact  financial  regulation,  and  is  less  fluctuating  than 
stocks,  more  reliable  than  any  regular  trade  of  the  f 
world.  In  five  years,  an  average  number  of  persons  ' 
will  die, — will  be  drowned,  burned,  scalded,  smashed 
up  on  rail-roads,  run  away  with  by  frantic  teams,  fnll 
from  buildings,  and  be  knocked  down  in  the  streets. 
In  every  part  of  the  civilized  world,  where  postal  facil- 
ities arc  enjoyed,  the  average  number  of  absent  mind- 
ed and  careless  people  are  found.  This  is  proved  by 
the  average  number  of  letters  dropped  into  the  post- 
offices,  unsealed,  undirected,  or  without  a  stamp  ;  and 
this  ratio  of  careless  people  increases  with  the  increase 
of  popiilaiivn  iu  all  large  cities.     Wall  Street  has  the 
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honor  of  introducing  the  first  Mutual  Life  Company  in 
the  United  States.  The  system  originated  in  England, 
and  owed  its  origin  to  the  efforts  of  some  benevolent 
persons,  who  desired  to  secure  from  want  the  widows 
and  orphans  of  the  clergymen  of  England. 

Fo.'  more  than  a  quarter  of  a  century  this  company 
has  held  on  its  successful  and  honored  way,  till  it  has 
become  the  largest  cash  institution  in  the  land,  and  as 
a  financial  power  exceed?  that  of  any  bank  in  the  city. 
No  speculation  of  any  kind  is  allowed  by  its  charter. 
Its  funds  can  only  be  invested  in  United  States  stocks, 
stocks  of  the  state  of  New  York,  and  bonds  and  mort- 
gages on  improved  property  within  the  state.  The 
corporation  has  been  managed  by  the  ablest  men  in 
the  country,  representing  all  professions  and  depart- 
ments of  business.  It  makes  all  its  policy  holders 
partners  in  the  profits.  Managing  its  affairs  with  in- 
tegrity and  prudence,  it  has  always  been  liberal  in  the 
payment  of  its  losses,  and  been  generous  as  well  as 
just.  Hundreds  who  hold  a  policy  in  this  company 
not  only  pay  no  premium,  but  have  an  addition  an- 
nually to  the  amount  insured,  by  the  earnings  of  the 
company,  which  are  fairly  divided  with  every  one  in- 
sured. During  the  long  term  of  its  existence,  no  law- 
suit has  been  necessary  to  secure  the  amount  of  the 
policy. 

The  elegant  business  rooms  used  by  this  company 
are  on  Broadway,  and  are  commodious  and  extensive. 
The  property  was  bought  as  an  investment,  and  so 
shrewdly  that  these  elegant  banking  rooms  ^ost  the 
company  nothing,  for  the  rental  of  the  balance  of  the 
building  pays  for  the  rooms.     Civility,  courtesy,  and 
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acctt.acy  as  well  ns  integrity  are  required  of  all  vrho 
are  employed  in  this  eatttbliahmont. 

The  Presideut,  Frederick  F.  Winston,  ranks  among 
the  first  financiers  on  the  street,  lie  is  a  man  of  in- 
domitable industry,  giving  close  attention  to  business, 
and  holding  a  personal  oversight  over  everything  trans- 
acted in  the  establishment.  Presidents  of  banking 
houses  are  early  if  they  reach  their  office  at  ten  in  the 
summer,  and  eleven  in  the  winter.  Mr.  Winston  is  at 
his  official  desk  at  eight  o'clock  in  the  morning,  sum-  , 
mer  and  winter.  Giving  attention  to  the  minutest  de-l 
tails  of  his  office,  he  never  quits  his  post  till  the  day's! 
work  is  done,  and  the  jauitor  closes  the  door  for  the  I 
night.  Mr.  Richard  McCurdy,  the  Vice  President, 
OHO  of  the  most  genial,  accomplished,  and  skillful  busi- 
ness young  men  in  New  York.  He  would  serve  as 
a  model  to  any  person  desiring  to  succeed  in  business. 
Prompt,  cheerful,  intelligent,  he  has  a  great  knack  for 
discharging  business,  and  can  get  rid  of  garrulous  or 
ti'oublesome  visitors,  without  rudeness  or  offence,  and 
ranks  among  the  bi^st  business  men  in  tlie  street.  This 
great  company  hold  cash  assets  of  over  thirty  five  mil- 
liona.  Should  eveiy  dollar  of  these  assets  be  swept 
away,  which  are  now  invested  in  bonds  and  mortgages, 
real  estate,  in  buildings,  in  State  and  United  States 
Bonds,— with  the  cash  on  hand — the  regular  premi- 
ums payable  in  cash  would  not  be  consumed  in  the 
payment  of  policies  coming  due.  In  speaking  of  this 
company,  as  affecting  the  subject  of  life  insurance 
through  the  country,  Mr.  Bjirncs,  the  Slate  Superin- 
tendent of  the  Life  Insurance  Bureau  at  Albany,  says 
of  the  Mutual  Life:     "This  Company  has  for  many 


^f    years  1 


BROWN  AND  BROTHERS. 


2a3-' 


I 

I 

I 


years  been  the  represeiitivtive  Life  Insurance  Company 
of  theUnited  States,  and  with  its  success  or  failure  the 
whole  system  in  thiseountry  was  intimately  connected. 
Had  this  Company  failed  or  been  mismanaged,  it  would 
haye  injured  every  other  similar  institution.  Its  splen- 
did success,  unparalelled  in  the  history  of  the  busi- 
ness in  any  country,  has  buoyed  up  and  sustained 
scores  of  other  companies  which  have  already  entered 
on  promising  careers  of  success  and  usefuluesa" 

BROWN  AND  BROTHEEa 
This  great  banking-house  is  known  all  over  the 
world  for  its  reliability,  and  the  honorable  manner  in 
which  its  business  is  discharged.  The  founder  of  the 
honse  is  James  Brown,  who  is  still  living.  Like  eo 
many  of  our  successful  men,  Mr.  Browp  was  born  in 
the  north  of  Ireland,  nnd  came  to  this  country  when  a 
lad,  bringing  nothing  with  Iiim  but  good  principles 
nnd  his  indomitable  industry.  His  home,  in  the  nortli 
of  Ireland,  was  the  centre  of  the  linen  manufacture, 
nnd  Mr.  Brown  commenced  business  by  importing 
linens.  In  this  business  his  brothers  were  engaged. 
With  William,  the  English  partner  of  the  firm,  who  was 
knightedj  Jamea  acquired  a  Iiandsome  fortune-  With 
this  he  opened  the  banking-house  of  Brown  &  Brothers, 
Mr.  Brown  is  a  man  of  great  liberality,  and  a  devout 
Presbyterian.  He  has  built  the  finest  private  banking- 
house  in  the  world,  on  Wall  Street.  It  is  of  white 
marble,  and  cost  a  million  of  dollars.  Mr.  Brown  is  a 
gentleman  of  tlie  Old  School.  He  attends  closely  and 
personally  to  his  own  business.  He  is  of  medium 
height,  about  seventy  years  of  age,  stoops  slightly;  his 
hair  is  gray,  and  his  manners  are  quiet  and  unostenta- 
tioua  He  goes  to  his  daily  business  as  regularly  aa 
any  clerk  in  New  York. 
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GEORGE    LAW. 

This  gentleman  was  born  near  Ciimbridge,  Washing- 
ton County.  He  came  to  New  York  a  penniless  lad, 
and  reached  mature  life  before  he  made  hid  mark  on 
the -city.  He  obtained  his  start  finnnciiilly  by  his  eon- 
tract  to  build  the  High  Bridge  for  the  Croton  Aque- 
duct. He  obtained  eeveral  other  contracts  equally 
profitable,  and  then  became  a  speculator  in  Wall  Street 
Hia  connection  with  the  ferries  and  railroads,  especially 
Harlem,  Eighth  Avenue,  and  city  roads,  enabled  him  to 
amass  a  colossal  fortune, 

Mr.  Law  resides  iii  a  fasliionable  residence  on  Fifth 
Avenue.  He  ia  a  huge  man  in  size,  ponderous  as  well 
us  tall,  with  an  immense  face  and  head,  which  seems 
swollen,  it  is  so  huge.  His  features  are  coarse,  and  one, 
from  his  general  expression,  would  judge  him  to  be  a 
hard  man  to  deal  with.  Like  most  men  who  started 
poor,  Mr.  Law  has  very  little  sympathy  with  the  masses. 
lie  is  probably  as  unpopular  a  man  as  can  be  found  in 
New  York.  He  has  the  control  of  several  railroads  and 
ferries,  and  he  runs  them  to  suit  hiaown  plea.sure.  The 
public  are  nothing  to  him  but  contributors  to  hin 
fortune.  If  he  wants  a  ferry,  and  can  get  it  in  no  other 
way,  he  will  start  an  opposition  line,  reduce  the  fare, 
run  off  the  old  line,  then  raise  the  fare,  charge  what  ho 
pleases,  and  give  the  public  such  accomiuodationa  as 
lie  is  disposed  to.  He  is  over  sixty  years  of  nge,  drives 
a  one-horse  buggy,  which  is  shabby  and  dilapidated. 
Slovenly  in  his  dress,  coarse  in  his  manners,  with  a 
countenance  stolid  as  if  made  of  mahogany,  he  can  be 
seen  daily  riding  from  point  to  point,  giving  peraouul 
attention  to  hia  immense  business. 


I 


WILUAM  E,  DODGE,  295 


WILLIAM   R    DODGE. 

This  gentleman  is  President  of  the  Chamber  of  Com- 
merce. He  is  one  of  the  most  eminent  and  honored 
men  in  the  city.  Full  sixty  years  old,  he  does  not 
look  more  than  forty.  Slim,  spare,  with  a  head  and 
face  that  defy  phrenology  and  Lavater  to  read,  he  has 
had  uniform  succesa  He  started  penniless,  connected 
himself  with  Sunday  schools  and  churches  as  he  be- 
gan life,  and  has  become  one  of  the  richest  men  in  New 
York,  as  he  is  one  of  the  most  liberal.  Other  men 
have  had  spurts  of  liberality.  Girard  wanted  to  han- 
dle his  money  after  his  death  and  strike  religion,  so 
he  founded  the  Girard  College.  Astor  builded  his 
own  monument  in  the  erection  of  the  Library  which 
bears  his  name.  Drew,  as  a  centennary  offering  cre- 
ated the  Madison  Seminary  by  a  donation  of  quarter 
of  a  million.  Mr.  Dodge  began  to  give  when  he  was 
poor,  and  has  continued  his  donations,  increasing  them 
with  his  increasing  ability.  Ten  thousand  dollars  is  a 
common  sum  for  him  to  donate,  when  the  cause  is 
right  He  gave  fifty  thousand  dollars  to  the  Young 
Men's  Christian  Association,  for  their  building.  The 
last  year  he  gave  away  three  hundred  thousand  dol- 
lars, and  during  that  time  his  House  made  no  money, 
but  lost  it  in  the  decline  of  gold  and  the  shrinkage  of 
stock.  He  is  a  Presbyterian,  and  an  Elder  in  the 
church,  but  he  limits  his  donations  to  no  sect,  creed,  or 
cause.  His  donations  to  foreign  and  domestic  mis- 
sions— to  colleges  and  theological  seminaries — the 
building  of  churches  and  educational  institutions — the 
spread  of  temperance — the  work  of  city  missions,  and 
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to  aid  religion  and  humanity  in  the  sparse  settlements 
of  our  country  and  in  foreign  lands,  are  simply  enor- 
mous. He  is  run  over  with  deputations  from  commit- 
tees, from  societies,  from  individuals,  from  vagrants 
and  impostors.  He  has  passed  morning  after  morning, 
his  letters  unopened,  his  business  untransacted,  listen- 
ing to  applications  for  help.  He  is  a  great  worker  in 
Sunday  schools,  a  teacher,  and  spends  his  spare  time 
on  the  Sabbath  in  addresses.  He  is  a  capital  speaker, 
warm  hearted,  energetic,  and  eloquent.  He  especially 
delights  in  visiting  the  neglected  portions  of  the  city 
and  speaking  to  mission  schools,  and  as  he  leaves  usu- 
ally a  donation  with  his  speech,  his  visits  are  very 
welcome.  One  of  the  sharpest,  shrewdest,  most  suc- 
cessful business  men  of  New  York,  he  is  high-toned, 
bold,  open,  and  earnest  in  his  labors  as  a  Christian. 

THOMAS   R.    AGNEW. 

Mr.  Agnew  is  pronounced  a  model  merchant  on  the 
street  He  is  one  of  the  few  men  who  turn  every- 
thing which  they  touch  into  gold.  He  has  revived 
the  Old  School  practice  of  integrity,  and  having  be- 
come a  millionaire  he  demonstrates  in  his  life  that  such 
a  course  is  profitable.  He  started  to  be  rich ;  to  gain 
wealth  by  honesty,  and  to  keep  his  heart  warm,  he 
resolved  to  make  his  donations  keep  pace  with  his  suc- 
cess. When  he  had  little,  he  was  generous;  when  he 
had  much,  he  was  munificent.  His  style  of  doing 
things  may  be  illustrated  by  an  incident.  Near  his 
home  a  new  Dutch  Church  had  been  built.  It  was 
proposed  to  give  the  pastor  a  surprise  at  New  Year's 
by  paying  oflf  the  floating  debt  of  $3,000.     Near  the 
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church  is  the  residence  of  a  well-known  merchant, 
Thomas  K.  Agnew.  He  is  noted  for  his  liberality  in 
advertising.  He  is  very  lavish  in  this  way,  and  as  a 
result  his  business  is  very  large,  and  he  is  said  to  have 
accumulated  great  wealth.  He  atteuds  personally  to 
his  business;  stands  at  his  counter  from  morning  till 
night,  receiving  money;  has  his  frugal  dinner  cooked 
in  his  store,  and  does  not  leave  till  hia  day's  business 
is  fully  done,  and  the  porter  hands  him  the  keys. 
Though  he  keeps  a  first  class  gi-ocery  Btore,  he  never 
drank  a  drop  of  Uquoi'in  his  life,  never  made  a  note, 
or  borrowed  a  dollar.  He  is  a  Presbyterian  by  pro- 
fession. One  of  the  np-town  churches  was  in  some 
difficulty  because  the  church  edifice  was  in  the  hands 
of  a  man  disposed  to  make  trouble.  Mr.  Agnew 
bought  the  church  and  all  its  appliances,  and  made  a 
donation  of  it  to  the  congregation.  Presbyterian  as 
he  was,  the  Dutch  thought  that  perhaps  he  might  give 
something  toward  removing  the  debt  One  of  the  rich 
men  of  the  congregation  was  detailed  to  call  on  the 
merchant  and  ask  his  assistance.  Mr.  Agnew's  man- 
ner is  short,  sharp,  and  decisive.  He  said  to  the  ap- 
plicant, "  How  much  do  you  owe  ?  "  "  Three  thousand 
dollars."  "  How  much  has  been  subscribed  ?"  "  Eight 
hundred."  "Then  you  owe  $2,200. '  I'll  give  $1,100; 
yon  give  $1,100,  and  we'll  settle  the  thing  this  min- 
ute." The  Dutchman  was  not  only  very  wealthy,  but 
very  close,  and  the  blow  staggered  him.  But  the 
New  York  merchant  pressed  his  point.  The  solicitor 
yielded,  and  gave  his  written  obligation  to  pay  the 
money  that  day.  Mr.  Agnew  gave  him  $1,100,  and  he 
departed.     The  joy  of  the  church  was  great. 


JACOB  BARKER 


This  notorious  financier  has  done  a  large  business 
on  the  street,  and  is  well  known  in  all  the  financial 
circles.  A  gentleman  in  Bond  street  clninis  to  be  his 
grandson,  and  there  is  a  romance  about  the  alTair  of 
no  common  order.  The  citizens  of  New  York  hear 
through  the  press  of  Doctor  B.  C.  Perry,  Dermatolo- 
gist. He  advertises  more  largely  than  any  doctor  in 
America  except  Helmbold.  He  is  not  a  black  man — 
he  is  not  a  white  man ;  he  is  half  Indian  and  half 
negro.  His  grandmother  was  an  Inditin  doctrcss  in 
Rhode  I-sland,  of  much  celebrity,  and  there  Dr.  Perry 
was  born.  He  inherited  the  reputation  and  some  of  the 
skill  of  his  grandmother,  and  though  bound  out  as  a 
servant  he  aspired  to  better  things.  At  twenty-one 
years  of  age,  with  a  capital  of  two  hundred  dollars 
which  he  had  saved  from  his  earnings,  he  set  up  in 
New  Bedford  asaj)arber.  He  married,  and  in  con- 
nection with  his  shop  his  wife  opened  an  establisJiment 
for  millinery,  to  which  was  attached  a  department  of 
hair  dres-sing  for  ladies.  His  business  as  a  hair  dresser 
made  him  familiar  with  the  diseases  of  the  skin.  He 
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made  the  subject  a  specialty,  called  it  dermatology, 
and  set  himself  up  as  a  doctor  in  that  line.  He  be- 
came a  hard  student,  gave  up  his  barber's  establish- 
ment, and  threw  himself  on  the  public.  He  had  great 
faith  in  advertising,  and  spent  all  he  had  in  that  way. 
Getting  up  a  lecture,  he  resolved  to  try  his  hand  where 
he  was  not  known.  He  took  a  hall  in  Worcester,  ad- 
vertised a  lecture,  placarded  it  thoroughly,  exhausted 
all  his  funds,  and  was  greeted  by  an  audience  of  ten 
persons.  Among  the  audience  was  one  man  who  was 
interested  in  the  subject,  followed  him  to  his  hotel, 
obtained  relief,  and  was  of  great  value  to  Perry  in  his 
subsequent  career.  He  visited  Boston,  Providence, 
Lowell,  spending  in  every  place  in  advertising  all  he 
made,  keeping  himself  poor,  yet  confident  that  some 
time  he  would  reap  a  harvest  He  attracted  attention 
by  his  persistent  efforts,  and  laid  the  foundation  for 
his  successful  and  lucrative  business. 

He  thought  it  time  to  open  correspondence  with  his 
relatives  in  New  Orleans.  He' wrote  a  letter  to  Jacob 
Barker,  claiming  a  relationship,  using  a  name  that  was 
well  understood,  stating  his  business,  and  asking  aid. 
He  wrote  also  a  letter  to  Barker's  son,  writing  his  full 
name,  Bela  Colgrove  Perry,  That  letter  fell  into  the 
hands  of  the  gentleman's  wife.  In  neither  letter  did 
Perry  state  that  he  was  a  negro.  Shortly  after  he  re- 
ceived a  letter  from  Barker  promising  to  meet  him  at 
the  North — making  an  appointment  of  the  day  and 
place.  .  Barker  had  not  the  least  idea  who  Perry  was, 
and  when  he  introduced  himself,  met  him  with  un- 
feigned astonishment.  They  walked  out  to  the  Park, 
that  they  might  be  alone,  sat  down  under  the  trees, 
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and  the  conversation  commenced.  "  You  are  a  negro,"' 
said  the  Banker."  "  I  am  colored,"  was  the  reply. 
"Not  very  dark.  Hundreds  as  dark  as  you  pass  for 
white  men.  Now  yon  come  to  New  Orleans ;  I  will  take 
care  of  you.  I  have  a  store  that  is  unoccupied ;  I  will 
set  you  up  in  business;  I  will  stock  the  store,  furnish 
you  with  money,  and  make  a  man  of  you.  Think  of  it," 
said  Barker,  as  he  walked  away,  having  placed  a  small 
amount  of  gold  in  the  hand  of  his  relative.  Perry  did 
think  of  it.  He  saw  the  trap  laid  for  hini,  and  con- 
cluded to  remain  where  he  was.  He  now  has  a  name 
among  the  sensation  doctors  of  New  York,  and  has  a 
fine  residence,  and  a  very  extensive  practice.  Uih 
lotions,  pills,  and  remedies  are  very  popular.  He 
affects  style,  keeps  his  servants,  and  prides  himself  on 
his  literary  taste  and  elegance.  While  he  was  prac- 
tising in  Boston  he  resolved  to  carry  that  city,  doctors 
and  all,  and  he  succeeded.  He  is  master  of  the  pecu- 
liar practice  to  which  he  addressed  himself.  The  first 
physicians  in  the  country  send  their  patients  to  hiin. 
Self-educated,  earning  his  own  living,  battling  with 
fortune  against  fearful  odds,  ho  has  richly  earned  the 
success  which  has  attended  his  career.  He  makes 
money,  and  in  his  specialty  he  stands  at  the  head. 
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KIDD  THE  PIRATE 


Sails  fbom  Wall  Street. — ^New  York  Homs.^Pisact.— Kibd  tubxi 
PiBATK. — ^Buried  Treasures. — The  Gibbet. 


KIDD   THE    PIRATE   IN   WALL   STREET. 

This  remarkable  man  is  intimately  connected  with 
Wall  Street.  He  sailed  on  his  remarkable  voyage  from 
the  foot  of  the  street  when  he  entered  on  that  career 
of  infamy  which  has  made  him  immortal.  An  asso- 
ciation exists  in  Wall  Street  whose  purpose  is  to  dig 
for  Kidd's  money,  and  to  search  for  his  buried  treas- 
ures. The  belief  that  his  name  was  Robert  Kidd,  and 
not  William ;  that  he  buried  his  treasures  on  Gardin- 
er's Island,  and  up  the  Hudson ;  that  those  treasures 
can  be  secured  is  entertained  by  large  numbers  in  and 
around  New  York.  Fortune-tellers  have  pointed  out 
the  exact  location  repeatedly ;  clairvoyants  and  dream- 
ers have  made  the  discovery ;  coin  is  occasionally 
found  in  diflferent  localities  to  keep  up  the  drooping 
spirits  of  the  faithful,  and  assessments  are  regularly 
called  in,  that  the  good  work  may  go  on.  Investing 
in  Kidd's  stock  is  about  as  valuable  as  many  other 
investments  oflfered  in  the  street. 

Kidd  had  a  house  and  lot  on  Wall  Street     He  was 
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a  wild  adventnroQs  fellow,  when  he  was  young,  and 
ran  away  lo  sea.  He  passed  through  the  various 
grades,  and  sailed  fi-ora  New  York  as  Captain  of  a 
privateer  in  1091.  He  married  a  respectable  lady  and 
nioved  into  a  commodious  house,  in  the  then  upper 
part  of  New  York,  which  was  located  in  Liberty  street, 
then  known  as  Crown  street.  Piracy  was  then  com- 
mon, and  was  less  disreputable  than  now.  The  war 
between  England  and  France  filled  our  waters  with 
corsairs.  Pirates  with  the  black  flog,  daringand  cruel, 
ravaged,  destroyed,  and  pillaged  on  the  high  seas  and 
on  the  land.  They  were  numerous  on  the  American 
coast.  They  ran  into  the  creeks  and  inlets,  and  up 
the  small  rivers,  and  sold  to  merchanta.the  spoils  they 
took  from  the  ships  which  were  crossing  the  main. 
The  people  of  New  York  and  Boston  connived  at  the 
crime,  and  profited  by  the  depreJations  of  these  out- 
laws. The  authorities  were  charged  with  being  in 
complicity  with  the  pirates.  Desperadoes,  known  to 
belong  to  piratical  craft,  swaggered  about  the  streets 
<jf  the  city  unmolested.  They  squandered  their  money 
in  taverns,  filled  the  streets  with  rioting,  and  made  the 
nights  hideous  with  brawling  and  revelry.  Trade 
with  foreign  ports  was  broken  up,  and  unless  the  pirati- 
cal trade  was  ended,  honest  business  must  come  to  a 
standstill. 

From  being  a  privateersman,  Kidd  secured  the  com- 
mand of  a  packet  ship  between  New  York  and  London. 
The  English  ministry  were  troubled  about  the  preva- 
lence of  piracy  in  the  North  American  waters.  It  waa 
propo.sed  to  fit  out  a  privateer,  fully  armed,  to  defend 
commerce,  and   scourge  the  pirates  from  the  coast. 
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The  colonial  Governor  Bellomont,  secured  for  Kidd 
the  command  of  this  privateer.     It  is  believed  that 
with  the  commission  given  to  Kidd,  to  clear  the  coast 
of  pirates,  there  was  a  private  enterprise  organized,  to 
seize  and  take  ships,  vessels  and  goods,  belonging  to 
the  French  king  and  his  subjects,  and  bring  the  gain 
to  London.     Kidd  bound   himself  in   the  penalty  of 
£20,000  sterling,  to  honestly  fulfil   the  contract,  and 
render  fair  account  of  the  prizes  he  might  take.     Col- 
onel  Livingston,  owner  of  the  lordly  manor  on  the 
Hudson,  became  Kidd's  bondsman.     The  pirate  evi- 
dently, at  that  time,  stood  high  in  the  confidence  of 
the  best  men  in  New  York.     He  was  shrewd,  daring, 
competent,  and    was  supposed  to  be   honest.      Dis- 
tinction and  untold   wealth  were  within  his    grasp. 
He  took  an  affectionate  leave  of  his  family,  whom  he 
left  in  his  house  in  Crown  street,  was  attended  to  his 
vessel  by  the  merchants,  whose  trade  the  pirates  had 
ruined,  and  by  the  authorities,  whose  honor  was  so 
deeply  involved  in  the  suppression  of  unlawful  traffia 
Dfessed  in  the  handsome  uniform  of  a  British  naval 
officer,  he  anticipated  the  day  when  he  would  return, 
loaded  with  wealth  and  honor.    His  crew  was  a  picked 
one,  made  up  of  steady  men,  mostly  of  those  who  had 
familiea     To  complete  his  force,  however,  he  took  the 
river  sailors,  and  with  one  hundred  and  fiftyfive  men, 
sailed  beyond  the  Narrows  for  the  Indian  ocean. 

It  is  even  in  doubt,  to-day,  whether  Kidd  was  or  was 
not  a  pirate.  That  he  captured  vessels,  was  deserted 
by  his  crew,  and  denounced  in  England  as  a  traitor,  is 
unquestioned.  His  name  became  a  terror  in  England 
and  America.     Ships  arriving  at  any  port,  brought 
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thrilling  stories  of  Kidd'a  black  flag,  his  boldnc 
atrocity,  and  blood-thirstiness.      French  and  Spanish] 
vessels  alike  were  seized,  treasure  taken,  victims  mur-J 
dcred,  and   vessels   bunied.     Moors   and    Christiana,  J 
English  and  Americans,  were  his  victims.     He  tortured 
their  persons  to  find  hidden  treasures.     He  made  raids , 
on  the  laud,  burned  houses,  pillaged  and  slaughtered, . 
,    and  was   as  much    a   terror    on  shore  as  on  the  sea.  J 
These  rumors  were   generally  believed.     His  noble-^ 
friends  abandoned    him.     The  government   issued  a 
proclamation   denouncing  his  piracy,   and  offeriug  a 
heavy  reward  for  his  capture.     In  the  midst  of  the 
excitement,  Kidd  arrived  in  our  waters.    His  vessel  was 
loaded  with  coin  and  jewels,  the  fruits  of  his  piracies. 
At  the  extreme  end  of  Long  Island,  Kidd  landed,  and 
buried  his  treasures  on  what  is  known  as  Gardiner's 
Island.     A  family  occupied  the  Island,  end  gave  the 
spot  its  name.     The  story  is,  that  Kidd  came  ashore, 
and  demanded  of  Mrs.  Gardiner  that  she  should  cook 
his  supper  for  him.     He  presented  her  with  a  cradle 
blanket,  made  of  gold  thread  and  eilk.     In  the  orch- 
ard, on  the  Island,  he  buried  his  treasure,  threatening 
the  family  with  massacre,  if  they  revealed  the  spot,  or 
touched  the  gold.     The  portion  of  his  wealth  that  he 
did  not  bury,  he  divided  with  his  crew.     Having  done 
this,  he  sailed  for  Boston,  and  then  came  to  New  York. 
He  appeared  boldly  in  the  streets,  and  was  confronted 
by  Belloniont,  who  ordered  him  to  be  seized.     The 
governor  toftk  from  him  all  his  private  papers,  memo- 
randa, and  a  list  of  his  treasurer    Kidd  was  put  in  irons, 
sent  to  England  as  a  pirate,  and  confined  in  Newgate 
Prison.     He  was  tried  and  convicted  as  a  pirate,  and 
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hung  at  the  dock  in  May,  1701.  The  curious  doggerel 
printed  and  circulated  at  the  time  of  the  execution 
still  survives,  and  hands  his  name  and  atrocities  down 
to  coming  time.  For  over  a  hundred  years,  persons 
have  been  digging  for  Kidd's  treasures.  It  is  estimated 
that  over  thirty  thousand  people  have  embarked  in  this 
enterprise.  There  are  men  in  and  around  Wall  Street, 
who  get  a  very  respectable  living  from  the  dupes  who 
are  ready  to  invest  in  the  attempts  to  find  the  pirate's 
treasures.  Public  meetings  have  been  held  in  the  city 
by  parties  interested  in  the  search.  At  one  meeting 
it  was  gravely  stated  that  the  spirit  of  Kidfl  watched 
his  treasures,  and  succeeded  in  blinding  the  diggera 
One  of  the  popular  traditions  about  Kidd  was,  that  the 
pirate  was  chased  up  the  North  River  by  a  man-of- 
war.  He  sunk  his  ship  with  its  precious  freight  near 
the  Dunderberg  mountains.  A  company  was  formed, 
a  coflFer  dam  thrown  across,  and  professional  divers 
employed  at  a  large  expense.  Traces  of  the  vessel 
were  found,  but  no  treasure.  Dupes'  and  fools  who 
are  willing  to  be  swindled  abound  in  New  York  and 
the  vicinity,  who  are  ready  to  continue  the  search  for 
the  lost  treasures  of  Kidd  the  pirate. 
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BoT  few  men  have  had  a  more  chequered  experience 
on  the  street  than  Thurlow  Weed.  He  has  made  and 
lost  many  fortunes,  and  is  still  a  man  of  wealth.  lie 
has  been  so  long  identified  with  the  government,  and 
so  intimately  associated  with  its  highest  authorities, 
knowing  its  purposes,  plana,  and  movements,  that  he 
has  been  able  to  avail  himself  of  the  rise  and  fall  of 
stocks,  and  to  lead  all  speculators  in  anticipating  the 
movements  of  government.  A  slight  thing  produces 
a  panic  in  the  street,  and  a  slender  clue  leads  to  for- 
tune. A  word  from  the  President,  a  despatch  sent  to 
Europe,  the  closeting  of  a  foreign  Minister  with  the 
Secretary  of  State,  a  bill  to  be  introduced  for  purposes 
of  the  government  next  month  concerning  the  sale  of 
gold  and  other  matters,  affect  the  market.  Though 
the  market  be  agitated  but  for  a  moment  fortunes 
change  hands,  and  those  who  are  in  the  secret  reap  a 
golden  harvest  For  ten  years  Mr.  Weed  lias  been 
the  confidential  friend  and  adviser  of  the  government. 
He  is  shrewd,  cool,  sharp,  and  able.  Yet  the  nnccr- 
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,nd  hazard  which  surround  all   movements  in 
the  street,  have  attended  him. 

One  of  the  most  faraoua  rooms  in  the  Astor  is  No.  11. 
It  is  on  the  parlor  floor,  near  the  ladies'  entrance.  It 
consists  of  one  room  and  a  sn:ian  ante-room.  Save  the 
President's  room  at  the  White  House,  no  room  in 
America  has  had  a  greater  influence  on  the  political 
destinies  than  room  No.  11.  This  is  the  room  occupied 
by  Thurlow  Weed.  lie  has  occupied  it  for  a  term  of 
years.  Men  of  mark  iu  the  nation  and  in  the  world, 
cabinet  officera  and  foreign  ministers,  eminent  civiliana, 
governors  of  states  and  territories,  with  members  of 
Congress,  when  in  New  York  find  their  way  to  No.  11. 
In  that  little  room  Presidents  have  been  made  and. 
destroyed,  foreign  embassies  arranged,  the  patronage 
of  the  nation  and  state  distributed,  and  the  "slates" 
of  ambitious  and  Fclieming  politicians  smashed.  Mr. 
Weed  lias  long  been  the  Warwick  in  politics.  He  is 
eminently  practical,  keen,  and  far-sighted.  He  looks 
for  success,  and  when  his  party  follows  his  lead  it 
generally  triumphs.  Without  office,  emolument,  or 
political  gifts  to  bestow  on  his  friends,  ho  has  more 
influence  with  the  politicians  of  the  land  than  any  raan 
in  America."  He  litis  great  gifts  as  a  writer.  His  short, 
sharp,  telling  articles,  signed  T.  W.,  attract  universal 
attention. 

He  is  a  marked  man  about  the  Astor.  He  never 
Walks  through  the  corridoi-s  but  he  attracts  attention, 
and  the  universal  Inquiry  is,  Who  is  that  gentleman? 
He  walks  generally  alone,  with  a  soft,  cat-like  tread, 
his  head  inclined  on  one  side,  and  as  If  in  great  baste, 
e  of  conversation  ia  low,  like  one  trained  to 


SOS 


AD  VASTA  GES.— appearance. 


caution  m  liis  utterances,  lest  he  should  be  overheard 
He  is  tall,  with  a  slight  stoop.  He  carries  an  uir  of 
benevolence  in  hia  face,  and  looks  like  a  man  of  letter! 
and  would  easily  be  mititaken  for  a  professor, 
doctor  of  divinity.  His  modesty  and  activity  are 
marvellous.  He  is  seldom  at  rest,  but  comes  and  goes 
like  one  driven  by  an  impulse  that  is  irresistible.  HAi 
takes  the  evening  train,  and  is  back  to  ■Jiusinesa  thn 
next  morning.  He  walks  into  the  diuing-rooni,  ana 
before  you  can  say,  "There  is  Thurlow  Weed,"  he  hiiq 
eaten  aiid  gone.  While  he  sits  at  his  breakfast  at  than 
Aator,  he  reads  the  telegraph  that  announces  his  arrival 
in  Albany.  A  message  comes  to  him  in  cipher.  He 
•takes  the  midnight  train  for  Washington,  and  before 
the  press  can  announce  his  arrival,  he  is  back  to  his  old  1 
quarters. 

ADVANTAGES. 

He  took  to  the  daily  press  as  some  boys  take  to  thai 
sea.     He  has  great  tact  in  editing  a  paper,  and  is  oiifl 
of  the  best  letter  writers  in  the  land.    He  has  travelled 
much,  and  his  correspondence  fi'om  foreign  lands,  and 
from  different  part^  of  our  own  country,  is  a  modtjll 
of  terseness,  raciness,  and  spirit.     He  appeared  to  tbtt  1 
public  as  an  editor  in  Rochester.    He  bought  out  j 
half  interest  in  a  small  paper.  The  Anti-masonic  excite- 
ment was  then  raging.     He  admitted  an  article  into  his 
weekly,  denouncing  the  arrest  and  death  of  Morgan. 
He  wrote  an  editorial  on  the  same  subject.     The  pub- 
lication of  these  articles  brought  a  storm  of  indignation 
upon  him  that  sunk  hia  little  cratY.    Mr.  Weed  thought 
it  not  fair  that  his  partner  should  suffer.     He  bought 
out  his  interest,  moved  the  concern  to  Albany,  and  eel 
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■op  an  independent  paper.  He  formed  an  intimate  con- 
nection with  Governor  William  H.  Seward,  now  Secre- 
tary of  State.  The  two  constituted  a  mighty  power  in 
tlie  political  world,  which  continued  for  over  thirty  years^ 
controlling  the  destiny  of  the  state,  and  dividing  ita 
patronage.  It  was  the  general  impression  that  Mr. 
Weed  earned  the  laurels  and  Mr.  Seward  wore  them. 
Mr.  Seward  is  very  fond  of  his  cigar.  In  old  stage 
times  he  generally  rode  with  the  driver,  that  he  might 
enjoy  his  favorite  Havana.  While  riding  one  day,  the 
driver  eyed  the  quiet,  silent  gentleman  for  some  time, 
and  thought  he  woidd  find  out  wlio  he  was.  Address- 
ing himself  to  Mr.  Seward,  he  said,  "Captain,  what  are 
you?"  " Guess,"  was  the  reply.  "A  fanner?"  "No." 
*  A  merchant?"  "No."  "Aminister?"  "No."  "Well, 
what  then  ?  "  *■  Governor."  "  Governor  of  what  1 " 
"  Of  this  state."  "  I  guess  not."  "  Inquire  at  the  next 
tavern."  Driving  up,  Mr.  Seward  asked  the  proprietor, 
"  Do  you  know  me  ?  "  "  Yes ! "  "  What  is  my  name  1 " 
"Seward."  "Am  I  Governor  of  New  York?"  "No, 
by  thunder!    Tuuulow  Weed  is." 

APPEARANCB. 

Mr.  Weed  has  held  long  political  rule.  He  has  talent, 
tact,  industry,  and  shrewdness ;  more  than  all,  he  has 
heart.  To  all  dependents,  however  humble,  he  is  con- 
siderate. There  is  not  a  boy  or  man  on  the  great  lines 
from  New  York  to  the  lakes  who  does  not  know  and 
love  him.  A  conductor  said,  "Mr.  Weed  could  send  a 
glass  vase  to  Galena  hy  the  hoys,  and  not  have  it 
broken."  He  pays  liberally  for  all  favors,  and  has  a 
peculiar  way  of  attaching  persons  to  himself     To  the 
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lowly,  indigent,  and  unfortunate  he  is  a  tentler 
His  private  life  is  crowded  with  deeds  of  kindness,  and 
a  thousand  eyes  moisten  at  the  mention  of  his  name. 
At  any  inconvenience  or  cost  he  will  serve  those  to 
■whom  he  is  attached.  When  he  resided  in  Albany,  he 
has  been  known  to  wait  houra  at  night  for  a  delayed 
train,  to  meet  one  who  hod  asked  tu  see  him. 

.    TBAITS   PERSONAL. 

In  the  days  of  his  great  political  power  he  would  not 
always  admit  diatinguiMhed  men  into  hia  presence,  but 
the  lowly  could  always  gain  his  ear.  One  day,  being 
greatly  pressed  with  business,  he  gave  oi-dera  that.no 
one  should  be  admitted.  A  senator  called.  Mr.  Weed 
named  the  hour  that  he  would  see  him.  The  governor 
called,  and  a  similar  appointment  was  made.  A  Iieavy 
knock  brought  Mr.  Weed  to  his  feet  A  colored  man, 
trembling  like  a  pursued  fawn,  asked  to  see  him.  Mr. 
Weed  knew  him,  had  befriended  him  before,  and  knew 
that  nothing  but  stern  necessity  brought  him  from 
home.  In  his  tenderest  tones,  Mr.  Weed  bade  him 
come  in.  He  puslied  aside  his  papers,  and  heard  hb 
Btory,  gave  him  money,  and  aided  him  in  his  flight. 
He  had  no  time  for  a  senator  or  a  governor,  but  he  had 
time,  counsel,  and  money  for  a  fugitive  negro.  And  this 
is  but  a  type  of  Mr.  Weed's  private  life. 

Mr.  Weed  is  very  fascinating  and  genial  as  a  com- 
panion. As  successful  orjitors  put  themselves  in  eym- 
pftthy  with  their  audience,  Mr.  Weed  has  the  ability  of 
completely  captivating  tho.«e  with  whom  he  converses. 
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There  is  an  air  of  frank  benignity  in  his  manner,  a  ten- 
derness in  his  tone,  and  he  seems  80  sincere  in  his  efforts 
to  please,  that  one  is  captivated  with  his  society.  He 
is  one  of  the  best  talkers  in  the  country.  For-raorc 
than  fifty  yeare  he  has  been  the  intimate  companion  of 
our  eminent  public  men.  He  has  a  mass  of  inibnna- 
tion,  anecdote,  incident,  and  story  about  earlier  days, 
that  is  interesting  and  fascinating.  It  is  his  purpose 
to  write  the  history  of  men  and  things  as  he  has  known 
them  for  half  a  century.  His  correspondence  with 
public  men,  at  home  and  abroad,  has  been  immense. 
His  daughter  Harriet,  since  tlie  death  of  her  mother, 
has  been  bound  up  in  her  father.  His  wishes,  necea- 
sities,  and  comfort  have  been  her  constant  study. 
Many  years  ago,  unbeknown  to  her  father,  she  gath- 
ered, assorted,  and  indexed  all  his  letters  and  papers, 
with  every  sort  of  memorandum.  Since  slie  comniencid 
the  work,  each  day  she  has  carefully  gathered  every 
note  and  letter.  Every  piece  is  labelled  and  numbered, 
and  carefully  entered,  by  index,  in  a  book,  so  that  Mr. 
Weed  can  call  for  any  letter,  or  paper,  or  memorandum, 
as  far  back  as  the  time  of  Jackson,  and  have  it  pro- 
duced as  readily  as  any  bank  can  present  to  a  customer 
hia  account.  Such  a  mass  of  private  history,  embracing 
a  period  so  full  of  startling  events  j  such  political 
revelations;  such  letters  from  politicians  and  public 
meu,  so  racy,  so  sensational  and  telling,  doe.s  not 
*  exist  in  this  country  anywhere  outside  of  the  strong 
box  under  the  key  of  Miss  Harriet  Weed.  To  bring 
out  the  treasures  of  this  che.'*t  will  constitute  the  closing 
life-work  of  Thurlow  Weed.  While  abroad  he  was 
received   everywhere   with   honors. 
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AHO    ItlCCUS, — COHHEBCUL 

TaiB  house  is  compRratively  new  on  the  street,  and 
yet  it  is  an  old  house.  Five  years  is  quite  a  long  time 
to  run  a  Wall  Street  business  successfully.  At  least  a 
thousiind  men  have  made  and  lost  fortune-i  in  that 
time  ;  have  startled  the  street  by  gigantic  speculations, 
or  bold  operations;  have  excited  envy  by  the  display 
of  wealth  and  faithion,  and  been  swept  from  the  surface 
and  disappeared.  While  heavy  fortunes  have  been 
won  and  lost  during  that  period  this  house  has  attained 
a  front  rank  in  the  stock  business,  and  secured  the 
leading  custom^  of  the  street  It  has  dissipated  the 
absurd  and  vicious  notion  that  business  cannot  be  done 
on  the  principles  of  iiitcfj^ity, — that  to  succeed,  men 
must  be  moan,  sharp,  unprincipled,  with  other  charac- 
teristics, which  the  world  calls  shrewdness.  The  temp- 
tations for  stock  brokers  to  speculate  are  as  great  as 
they  are  for  a  tapster  to  drink.  This  house  based  it- 
self on  principle;  resolved  firmly  to  do  simply  a  com- 
mission business  in  stocks  and  gold,  and  never  to  run 
any  hazard,  how  glittering  soever  the  temptation  may 
be.  Hundreds  have  gone  under,  but  this  house  has  a 
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name  of  honor  iu  all  parts  of  the  land.  It  has  revived 
the  old  style  of  trade  in  New  York,  and  proved  that 
honor  in  business  and  integrity  have  a  high  commer- 
cial value,  for  no  house  has  made  larger  profits. 

OLD   SCHOOL   AND    NEW. 

There  are  two  kinds  of  business  men,  and  two  kinda 
of  business,  in  this  city.  The  old-school  merchants  of 
New  York  are  few.  Their  ranks  are  thinning  every 
day.  They  were  distinguished  for  probity  and  honor. 
They  took  time  to  make  a  fortune.  Their  success 
proved  that  business  integrity  and  mercantile  honesty 
were  a  good  capital  Their  colossal  fortunes  and 
enduring  fame  prove  that  to  be  successful  men  need 
not  be  mean,  false,  or  dishonest.  Astor,  Cooper,  Dodge, 
Stewart,  Stuart  Brothers,  the  Phelpses,  in  business,  are 
representatives  of  the  same  class.  When  John  Jacob 
Astor  was  a  leading  merchiint  in  New  York,  he  waa 
one  of  the  fevy  merchants  who  could  buy  goods  by  the 
cargo.  A  large  dealer  in  teas  knowing  that  few  mer- 
chants could  outbid  him,  or  purchase  a  cargo,  concluded 
to  buy  a  whole  ship-load  that  had  just  arrived  and  was 
offered  at  auction.  He  had  nobody  to  compete  with, 
and  he  expected  to  have  everything  his  own  way. 
Just  before  the  sale  commenced,  to  his  consternation 
he  saw  Mr.  Astor  walking  leisurely  down  the  wharf. 
He  went  to  meet  him,  and  said,  "  Mr.  Astor,  I  am 
BOrry  to  see  you  here  this  morning.  If  you  will  go  to 
your  counting-room,  and  stay  till  after  the  sale,  I'll  give 
you  a  thousand  dollars."  Without  thinking  much  about 
it,  Mr.  Astor  consented,  turned  on  his  heel,  and  said, 
*  Send  round  the  check."    He  found  that  he  had  made 
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one  thousand  dollars,  and  probably  had  lost  ten  thousand 
dollars.  But  he  kept  his  word,  and  that  is  the  way  he 
did  his  business. 

The  lease  of  the  Astor  House  ran  out  some  time 
since.  Just  before  it  expired  some  parties  from  Ba'ston 
tried  to  hire  the  Astor  House  on  the  sly,  over  the  headul 
of  the  Stetsons.  In  a  private  interview  with  Mr.  Astor, 
they  wanted  to  know  his  terma.  He  replied,  "I  will 
consult  Mr.  Stetson,  and  let  you  know.  I  always  give 
my  old  tenants  the  preference."  To  consult  Mr.  Stet- 
son WHS  to  defeat  the  object  they  had  in  view,  and  they 
pressed  it  no  farther.  No  one  asks  a  guarantee  of  an 
old  New  York  merchant  that  he  will  not  cheat  in  the 
commodity  which  he  sells. 

IIONOB   AND    BCCCESS. 

The  path  to  success  ia  plain.  It  can  hardly  be 
missed.  Yet  succesB  is  the  exception.  The  road  to 
commercial  ruin  \9  as  broad  and  well  known  as  Broad- 
way, yet  it  is  crowded.  Some  men  always  get  along. 
Throw  them  up  anywhere  and  they  will  come  down  on 
their  feet.  Thus  continued  prosperity  follows  a  well- 
known  law.  One  of  the  best  known  presidents  of  one 
of  our  banks  began  his  career  by  blacking  boots.  He 
came  to  New  York  a  penniless  lad,  and  sought  employ- 
ment at  a  store.  **  What  can  you  do  V  "  said  the  mer- 
chant. *  I  can  do  anything,"  eaid  the  boy.  "  Take 
these  boots  and  black  them,  then."  He  did  so,  and  he 
blacked  them  well ;  and  he  did  everything  else  welL 
Quite  a  young  man  has  been  promoted  to  be  cashier 
over  one  of  our  leading  banks,  and  that  over  older 
men.    His  associates  dined  at  Delmonico's.     He  ate  a 
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frugal  dinner  daily  in  one  of  the  rooms  of  the  bank. 
Industry,  integrity  and  pluck  are  at  a  premium  in  New 
York,  Men  envy  Stewart's  success  who  never  think 
of  imitating  his  toil^  or  his  business  integrity.  Mr. 
Claflin,  the  rival  of  Stewart,  works  more  hours  a  day 
than  he  requires  any  employee  to  do.  TiU  quite 
recently  he  made  his  own  deposits  in  the  bank.  Yet 
defalcations  are  many.  Cases  of  embezzlement  abound. 
Bevelations  of  fraud  are  daily  and  startling.  Men  of 
high  standing  are  thrown  down,  and  desolation  carried 
to  their  homes.  Dishonesty,  rash  speculations,  stock 
gambling,  expensive  horses,  with  women,  wine,  fast  and 
high  living,  tell  the  story.  Most  of  our  large  houses 
and  enterprising  merchants  and  rich  men  have  at  one 
time  or  another  gone  under.  Many  such  have  taken 
off  their  coats,  rolled  up  their  sleeves,  and  gone  at  it 
*again,  seldom  without  success.  Many  have  given  up 
hope,  and  taken  to  the  bottle.  New  York  is  full  of  • 
wrecks  of  men,  who,  because  they  could  not  pay  their 
notes,  have  flung  away  character,  talent  and  alL 

• 
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Men  have  a  market  value  as  much  as  real  estate, 
and  certain  elements  of  character  are  as  essential  to 
success  as  money.  Other  firms  have  been  as  honest, 
ami  had  as  much  principle  as  this  house,  but  have  not 
succeeded.  Some  men  are  just,  and  mean  to  be  fair 
in  trade.  But  they  are  hard  and  harsh,  abrupt  and 
sharp  in  their  manner,  and  men  who  get  out  of  their 
clutches  are  slow  to  get  in  again.  New  York  is  more 
marked  for  incivility  in  trade  than  probably  any  other 
place  on  the  continent      Cartmen,  conductors,  ticket- 
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sellers,  postmen,  and  tradesmen  generally,  are  charac- 
terized by  incivility.  The  old  school  politeness  of  the 
days  of  Washington,  Hancock,  and  Gray,  has  departed. 
The  unseemly  quarrels  between  the  Bench  and  the 
bar  sliow  that  "Your  Honor"  is  quite  as  much  a  sar- 
casm as  a  title  of  respecL  It  was  the  custom  of  the 
olden  time  for  hotel-keepers,  in  person,  to  welcome 
the  comers,  and  speed  the  parting  guests — to  see  that 
small  parcels  were  taken  from  the  arm  of  the  weary 
traveler,  and  little  attentions  shown,  that  are  so  grate- 
ful t«  a  stranger  in  a  strange  city.  It  is  difficult  now 
to  know  who  the  landlord  is.  Snobby  and  uncivil 
parties,  with  curt  answers,  take  the  place  of  the  old 
hosts.  Omnibus  men  swear  at  lady  passengers,  and 
genteel  people  are  thrust  out  of  cars  by  way  of  recrea- 
tioD.  At  the  exhibitions  of  the  fine  arts,  mere  lads 
receive  the  tickets,  because  they  are  cheap.  This  ■ 
•  house  is  a  living  illustration  that  the  old  school  man- 
ners have  not  fully  passed  away,  and  that  civility,  in- 
tegrity, and  fair  dealing,  with  promptness  and  good 
will,  are  a  cash  capital  in  the  street. 
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BOLD    OPERATORS    IN     CRIME. — HOW    CRIMIVALS    SUCCEED. — ACDACITT   AKD 
SUCCESS. — TALENTS  OF  THE  DBTBCTlYES.-HiUALlFICATIONS. — ^FAI LOVES. 

The  boldest  and  most  daring  operators,  in  crime  as 
well  as  in  finance,  find  the  street  well  adapted  to  their 
peculiar  talents.  The  field  is  an  alluring  one,  and  bold 
strokes  do  marvels.  The  lower  part  of  the  street  is 
full  of  narrow  lanes,  dark  passages,  underground  rooms, 
and  chambers  high  up,  and  far  back,  reached  by  in- 
tricate, narrow,  and  ill-lighted  pathways.  Loading 
and  unloading  gold  in  cars,  vans,  and  carts,  is  as  com- 
mon as  loading  and  unloading  merchandise  on  the 
wharves.  Adroit  and  daring  thieves  are  constantly  on 
the  street.  They  throttle  a  young  lad  in  a  narrow 
passage  and  take  his  treasures  from  him.  They  pick 
up  a  bag  of  gold,  in  the  presence  of  a  dozen  people, 
follow  the  messenger  into  the  bank,  and  disappear 
through  the  private  door.  They  enter  as  a  gang  into 
the  dark,  dingy  office  of  an  old-fashioned  broker^  and 
while  a|)ortionof  the  party  attempt  to  negotiate  bonds, 
the  other  party  rob  the  safe  of  hundreds  of  thousands. 
There  is  scarcely  a  bank  on  the  street  that  ddes  not 
employ  one  or  more  detectives.     This  class  of  officers 
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is  nsually  ont  of  antform.  The  most  expert  and  cele- 
brated of  detectives  are  anything  but  bright  looking, 
but  appear  like  dressed-up  expressmen,  or  cartraen  in  1 
Sunday  clotliea,  and  ill  at  case.  In  the  head-quarters 
of  this  portion  of  the  force,  where  a  dozen  of  the  most 
celebrated  detectives  meet,  there  is  not  one  that  would 
be  selected  by  a  stranger  as  being  smart,  keen,  or 
shrewd,  or  possessing  anything  more  than  quite  ordi- 
nary ability.  It  costs  Stewart  a  thousand  dollars  a 
month  for  the  detective  force  he  has  in  his  establish* 
ment,  to  keep  customers  from  pilfering.  Claflin,  and 
other  large  merchants,  who  have  a  rush  of  trade,  have 
to  call  in  the  services  of  this  peculiar  class.  Wall 
Street  is  full  of  detectives.  They  stand  at  the  corners 
of  the  streets,  are  found  within  and  without  the  Treas- 
ury building,  and  messengers  go  on  their  way  under 
their  escort 

The  cool  audacity  with  which  some  robberies  are 
committed  is  almost  beyond  belief  A  broker,  doing 
a  very  lai'ge  business  employs  a  great  many  clerks. 
He  holds  for  safe  keeping  the  bonds  of  many  capital- 
ists. During  business  hours,  he  stood  in  front  of  bis 
safe,  which  was  open,  talking  to  a  gentleman.  A  man 
came  in  with(tut  a  hat,  with  a  pen  behind  his  ear,  and 
a  piece  of  paper  in  his  hand.  He  walked  around  the 
counter  where  the  banker  stood  and  said  to  him, 
"Will  you  please  to  move,  sir,  so  that  1  can  get  at  the 
safe  ?"  The  banker  stepped  aside  mechanically — he 
did  not  look  at  the  party.  The  very  audacity  of  the 
fellow  threw  him  off  his  guard.  The  fellow  went  up 
to  the  safe,  took  one  hundred  thousand  dollars  of 
United  States  bonds,  coolly  walked  out  of  the  door, 
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and  has  never  since  been  seen.  In  the  afternoon,  the 
bonds  were  missed,  and  the  audacious  coolness  of  the 
rogue  came  to  light 

QUALinCATIONS   OP  A   DETECTIVBL 

Good  detectives  are  rare.  An  unblemished  character 
is  indispensable,  for  the  temptations  are  many.  A  detec- 
tive must  be  quick,  talented,  and  possess  a  good  mem- 
ory ;  cool,  unmoved,  able  to  suppress  all  emotion ;  have 
great  endurance,  untiring  industry,  and  keen  relish  for 
bis  work ;  put  on  all  characters,  and  assume  all  dis- 
guises ;  pursue  a  trail  for  Weeks,  or  months,  or  years ; 
go  anywhere  at  a  moment's  notice,  on  the  land  or  sea ; 
go  without  food  or  sleep ;  follow  the  slightest  clew  till 
he  reaches  the  criminal ;  from  the  simplest  fragment 
bring  crime  to  light ;  surround  himself  with  secrecy  and 
mystery ;  have  great  force  of  will ;  a  character  without 
reproach,  that  property  and  peraons  may  be  safe  in  his 
hands ;  with  a  high  order  of  intellectual  power.  The 
modern  detective  system  is  based  on  the  theory  that  pu- 
rity and  intelligence  has  a  controlling  power  over  crima 
Detectives  must  be  pure  men,  and,  like  CaBsar*s  wife, 
be  above  suspicion  when  they  come  out  from  the  ordeal 
through  which  they  have  to  pnss.  To  obtain  the  right 
kind  of  men,  the  force  has  often  to  be  sifted  and  purged 

TALENTS   OF   THE   DETECTIVEa 

Crime  is  not  only  systematized,  but  classified.  Each 
adroit  rogue  has  a  way  of  doing  things  which  is  as 
personal  as  a  man's  handwriting.  We  have  really  few 
great  men ;  great  orators,  men  of  mark,  distinguished 
authors,  or* men  of  towering  success,  are  few.    If  a 
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princely  donation  is  made,  or  a  noble  deed  done, 
the  name  withheld,  the  public  at  once  point  out 
man  —  it  would  be  so  like  him.  Bad  talented  men  are 
few.  Adroit  rogues  are  not  many.  Men  capable  of  a 
dashing  robbery,  a  bold  burglary,  or  great  crimes,  do 
not  abound.  If  a  store  is  broken  open  in  New  York,  a 
bank  robbed  in  Baltimore,  or  a  heavy  forgery  in  Boston, 
the  detectives  will  examine  the  work  and  tell  who  did 
iL  As  painters,  sculptora,  artists,  engravers,  have  a. 
style  peculiar  to  themselves,  so  have  rogues.  A  Chi- 
cago burglar, a  safe-breaker  from  Boston,  a  bank-robber 
from  Philadelphia,  a  New  York  thief,  have  each  their 
own  way  of  doing  thinga  They  cannot  go  from  one 
city  to  another  without  observation.  If  a  crime  is 
committed,  and  these  gentlemen  are  round,  detection 
is  sure  to  follow.  The  telegraph  binds  the  detective 
force  together  in  all  parts  of  the  Union.  A  great  crime 
is  telegraphed  to  every  lending  city.  When  an  adroit 
rogue  leaves  the  city,  hi.s  whereabouts  are  sent  over  the 
wires,  The  detective  on  his  track  is  the  gentlemanly- 
looking,  aflable  personage  with  whom  he  has  been 
chatting  in  the  railroad  car.  The  rogue  lands  in  New 
York,  and  the  friendly  hand  fhat  helps  him  up  the 
gang-plank,  or  oflf  the  platform,  is  that  of  a  dirtective. 
A  keen  eye  is  upon  him  every  moment  till  he  is  locked 
up  or  departs  from  the  city.  When  he  leaves,  the  car 
is"  not  out  of  the  station-house  before  the  telegraph 
announces  to  some  detective  far  away  the  departure 
and  the  destination.  Ilia  haunts  are  known,  his  associ- 
ntes,  the  men  who  receive  stolen  goods,  and  his  partners 
in  crime. 
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FAILUREa 

The  detectives  often  recover  goods  and  money  while 
the  criminals  escape.  People  wonder  why  the  criminals 
are  not  brought  to  punishment  The  first  duty  of  the 
officer  is  to  bring  the  ofiender  to  trial.  But  this  cannot 
always  be  done.  The  evidence  is  often  insufficient. 
The  next  best  thing  is  to  secure  the  money  or  property. 
Many  robberies  are  committed  in  places .  of  ill-repute. 
Parties  are  compromised.  Victims  from  the  country, 
who  are  respectable  at  home,  do  not  like  to  read  their 
9a^les  in  the  newspaper.  Hundreds  of  thousands  of 
dollars  are  annually  returned  to  their  owners  through 
the  detectives,  which  would  have  been  lost  without 
their  vigilance. 
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HUMOROUS  SIDE  OF  WALL  STREET. 

Brntmr  Hsir. — Small  or  iri  Aoi. — Bhaxp  Txidb. — Damobbods  Pbao- 
TioB. — Imitatiko  Siqhatcbbb. — Tricks  to  obt  Huhct. — Bspbbtb. — 
Sold  «d*  or  Hocib  and  Homb.— Jacx>b  Littix  awd  Horib  in  Wall 
SnimET.  —  SuADOWB  ow  THB  Strbbt. — Fasbiohabu  PcNBRALa.  —  A 
Rbasokablb  Bbqdbii. — Bblioiob  IX  IBB  Btrbbt. — pRODnCIHS  A 
Bbxbaiiob. 

There  is  more  humor,  more  frolic  and  fun  in  the 
street,  probably,  than  in  any  other  part  of  New  York. 
The  sharpest  men  that  can  be  found  frequent  the  street. 
They  represent  every  profession,  and  every  calling. 
The  busioess  is  ordinarily  monotonous  and  dull.  Men 
are  full  of  animal  spirits,  and  often  of  spirits  that  are 
not  animal.  These  give  vent  to  their  feelings,  and 
sharp  sayings,  practical  jokes,  snatches  of  the  opera, 
shoo  fly,  and  flash  songs.  Cat  calls,  imitation  of  birds, 
with  hideous  noises,  enliven  the  scene.  Jostling, 
knocking  off"  hats,  knocking  new  beavers  down  over 
the  eyes  of  the  owners,  and  other  rude  sports,  are  often 
indulged.  If  a  man  is  at  all  unpopular,  or  makes 
himself  obnoxious,  he  is  quite  likely  to  lose  the  collar 
of  his  coat  If  he  resists,  or  shows  bad  temper  under 
the  rough  treatment,  he  will  probably  lose  his  entire 
suit  Mock  trials  are  held,  fines  imposed,  and  from 
the  court  there  is  no  appeal.  If  a  child  is  bora  to  one  ' 
(322) 
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of  the  Board,  it  is  common  to  take  up  a  penny  collec- 
tion as  a  present 

SMALL   OF   ITS   AGE. 

The  characteristics  of  each  one  come  out  on  the 
street.  Bold  operators  show  their  pluck.  The  timid 
are  laughed  at  The  penurious  are  scourged,  and  the 
mean  show  their  nature.  One  broker  was  asked  if  he 
knew  a  party  that  was  named.  "Know  him?"  said 
the  broker,  "  I  was  in  college  with  him."  "  Was  he 
as  mean  then  as  he  is  now  ?"  ''  Yes,  he  used  to  go 
behind  the  college  buildings  to  eat  his  nuts  and  raisins, 
that  he  might  not  give  the  fellows  any."  One  of  this 
class  invited  a  few  friends  to  celebrate  the  eighteenth 
birthday  of  his  daughter.  It  was  an  unusual  event; 
and  his  associates  were  afraid  that  this  stretch  of  lib- 
erality would  aflfect  his  health.  In  the  course  of  the 
evening  he  presented  some  liquor,  which  he  pro- 
nounced very  choice.  The  servant  passed  the  liquor 
round,  pouring  it  into  very  small  glasses,  and  in  very 
small  quantities.  *'This,  gentlemen,"  he  said,  "is  very 
old  liquor ;  it  was  old  when  I  bought  it ;  I  put  it  away 
when  my  daughter  was  born,  and  it  has  been  kept 
eighteen  years  for  this  occasion."  "  I  cannot  believe 
it,"  said  one  of  the  guests ;  "  it  can't  be  as  old  as  you 
say;  it  is  too  litUe  of  its  age^ 

SHARP   TRADE. 

Two  brokers  met  "  I  have  a  lot  of  merchandise," 
said  one,  ^4n  a  store,  that  I  took  in  trade.  I  want  to 
dispose  of  it"  "I  have  two  or  three  cases  of  clothr 
ing,"  said  the  other,  "  that  I  wish  to  dispose  of — ^how 
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will  yoa  trade?"  "I  will  take  your  clothing,  and  I 
give  yoa  my  merchandise — '  unaiglit,  unseen.'  "  "  It  is  I 
agreed."  The  merchandise  consisted  of  old  traps,  sec- 1 
tions  of  stove-pipe,  broken  tools,  worm-eaten  desks,  [ 
remnants  of  brooms,  decayed  barrels,  broken  ladders,  ] 
dilapidTited  hose,  and  kindred  merchandise — the  ac- 
cumulation of  years.  The  suits  of  elothes  were  of  | 
dark  glazed  nuislin,  simply  basted. 


DANGEIIOUS   PASTLME. 

Some  of  the  most  expert  penmen  in  the  country  are  I 
iu  the  street.     The  young  men  imitate  the  signatures  [ 
of  the  boldest  operators.      It  is  quite  a  common  thing 
ill  the  office  of  brokers,  at  the  stock  board,  and  in  the  | 
banks,  for  the  clerk.n  to  imitate  the  hand-writing  of  dis- 
tinguiahed  men.     They  will  give  you  the  signature  of  I 
Vandevbilt,  Drew,    Brown   Brothers,    Stout,  Duncan, 
Sherman  &  Co.,  and  others,  so  perfectly  thai  tlie  men 
themselves  cannot    diatinr,'uish    the    forged   from  .the  I 
genuine.     In  some  of  the  banks  a  clerk  si^us  the  name  | 
of  the  cashier  to  all  the  checks  drawn  by  the  bank, 
aud  will  imitate  the  signature  of  the  officer  so  well,  that  , 
he  cannot  tell  his  own  writing  from  that  of  his  assistant 
Bets  are  frequently  made  that  a  check  presented  sa  | 
signed  will  be  paid  at  the  bank.    An  instance  occurred  [ 
the  other  day.     A  dinner  was  pending  for  half  a  domju 
0  I  the  success  of  the    experiment.     A  party  drew  a  1 
c'leck  on  the  bank,  signed  it  as  president,  endorsed  it 
aa  cashier,  handed  it  to  the  paying  teller,  who  looked 
at  the  signature  and  the  endorsement;  placed  it  oo  his  ' 
file  and  handed  over  the  money.     The  party  then  went 
behind  the  counter,  paid  the  money  back,  and   took 
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he  check  When  such  pastimes  are  indulged,  and 
Bach  jokes  played,  and  yming  men  recreate  themselves 
in  imitating  the  signatures  of  leading  men,  no  one  can 
be  surprised  that  an  expert  like  Ketchum  could  forge 
the  signature  of  his  own  House  and  the  endorsement 
of  the  Gold  Bank,  and  pass  them  current  on  the  street. 
A  gentleman  who  stood  at  the  head  of  the  United 
States  Treasury  in  this  city,  wrote  a  very  peculiar 
hand,  lie  was  placed  on  the  stand  in  an  importnnt 
case  where  a  forgery  had  been  committed.  The  piirty 
on  trial  had  forged  the  name  of  a  gentleman  to  a  large 
amount.  The  case  turned  on  the  ability  of  the  wit- 
ness to  decide  whether  the  signature  was  genuine  or 
not  He  was  ver)'  positive  on  that  point.  His  own 
signature,  he  said,  was  so  peculiar,  that  it  could  be  told 
anywhere.  While  he  was  on  the  stand,  three  signa- 
tures were  presented  to  him,  and  he  was  asked  to  de- 
cide which  of  them  was  genuine.  He  pronounced  two 
of  them  to  .be  his  signatures.  The  council  presented 
them  to  the  court,  and  requested  the  judge  to  ask  the 
gentleman  if  these  were  his  signatures.  He  said  they 
■were.  The  counsel  then  stated  that  these  two  signo- 
tiures  pronounced  genuine,  were  written  while  the 
gentleman  was  testifybig — written  in  court  by  a  young 
man  who  was  sitting  at  the  table  and  taking  notes. 
The  gentleman,  amid  great  excitement,  denied  the 
statement,  and  said  it  was  impossible  that  any  one 
could  imitate  his  hand.  The  Judge  ordered  the  young 
man  to  produce  another  signature,  and  the  court,  the 
jury,  the  bar,  and  the  spectators,  looked  on  wfth  in- 
tense interest.  With  astonishing  rapidity  he  threw  off 
four  signatures  in  the  presence  of  the  company,  so  ex- 
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actly  like  the  treasurer's  hand-writing,  tliat  he  said  if 
they  had  been  presented  to  hiiu  pei-sonally,  at  his  de- 
partment, he  should  have  pi'onounced  them  genuine. 

This  practice  is  fraught  with  immense  mischief,  and 
banking  houses;  as  well  as  dealers  in  sttxrks,  are  often 
victimized.  Forged  checks  are  presented  for  payment 
at  a  bank  ;  presented  usually  near  three  o'clock,  when 
the  rush  is  great,  and  the  officer  iii  a  hurry  is  liiible  to 
be  imposed  upon.  Every  day  checks  are  paid  that  are 
forged,  and  the  most  ingenious  devices  are  resorted  to 
to  keep  outside  of  the  criminal  code.  A  check  was 
presented  the  other  day  at  one  of  the  banks,  payable  to 
the  order  of  a  well-known  House.  The  endorsement 
was  forged,  the  party  writing  the  name  of  the  6rrQ  in 
whose  favor  it  was  drawn,  and  writing  his  own  name 
above,  with  "per"  at  the  end  of  it;  but  so  written  as 
to  look  like  "jr" — (junior.) 


TRICK   TO  OET   MONEY. 

When  Curbstone  brokers  are  hard  up  they  resort  to 
every  possible  plan  to  get  a  little  money.  As  an  illus- 
tration. A  man  called  on  a  well-known  firm  to  gel  the 
jmyment  of  a  bill.  It  was  a  small  bill  of  ten  dollars. 
He  wanted  a  check  to  send  nway,  he  said,  and  asked 
the  house  if  they  would  give  him  a  check  for  6fty 
dollars — he  paying  the  balance  in  money — which  the 
cashier  was  ready  to  do.  He  took  the  check  home, 
commenced  practicing,  till  he  imitated  the  signature 
of  the  house  perfectly.  In  a  week  lie  went  back,  said 
he  had  not  used  the  check,  but  was  going  to  use  it 
that  day.  He  desired  the  signature  of  the  house  on 
the  check,  just  to  identify  his  endorsement.     The  ac- 
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commodation  asked  was  readily  granted.  He  ob- 
tained  a  similar  check,  tilled  it  up  exactly,  put  in  the 
sum  of  three  thousand  dollars,  imitated  the  guarantee, 
went  to  the  bank,  handed  the  check  for  fifty  dollars, 
which  was  paid  ;  handed  the  check  for  three  thousand 
dollars  immediately  after,  which  resembled  the  pre- 
ceding one  in  every  respect ;  that  also  was  paid,  and  the 
party  took  the  money  and  disappeared.  Not  oidy  are 
signatures  forged,  but  the  amount  in  bonds  and  other 
securities  is  so  altered  as  almost  to  defy  detection. 
The  rush  of  business  is  so  tremendous  in  large  offices 
in  business  hours,  that  sharp  men  are  often  successful 
in  their  fraads. 


All  the  leading  brokers  are  bankers.  They  take 
money  on  deposit,  allow  interest,  and  the  money  can 
be  checked  out,  as  in  a  bank.  These  large  houses 
differ  from  banks  in  that  they  are  not  incorporated, 
and  they  deal  in  stocks,  as  well  as  take  money  on  de- 
posit. In  nearly  every  house  there  are  experts — men 
who  seem  to  have  an  intuitive  gift  to  detect  forgery. 
It  is  a  very  curious  thing  to  see  a  sharp  expert  at  work. 
I  was  in  an  office  the  other  day,  a  gentleman  come 
in,  handed  a  check  to  one  of  the  firm,  and  said,  "  that 
is  not  my  check,  Sir;  it  is  forged."  It  was  a  capital 
imitation,  and  the  broker  believed  it  was  genuine. 
The  man  whose  name  had  been  foFged  held  a  bundle 
of  checks  in  his  hand,  all  of  which  were  genuine  ex- 
cept that.  The  broker  placed  the  forged  check  in 
the  centre  of  the  bundle,  threw  it  on  the  table,  and 
called  in  his  expert.     Pointing  to  the  package,  he  said. 
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"uue  of  those  checks  is  said  to  bo  forgeti"  The  ex- 
pert took  the  bundle  in  his  hand,  and  turned  them 
over  80  rapidly  that  the  eye  could  scarcely  follow  the 
movement.  lie  turned  over  probably  fifty  before  he 
came  to  the  bogus  check.  When  he  reached  it,  he 
jerked  it  from  the  bundle,  and  threw  it  on  the  table. 
He  could  give  no  satisfactory  explanation  bow  he  de- 
tected it;  it  was  not  the  paper,  nor  thefllliiig,  nor  the 
signature,  nor  the  endorsement ;  it  was  the  whole  thing. 
It  did  not  look  right.  It  was  too  smooth,  too  nice. 
There  are  some  experts  that  can  detect  the  best  forged 
bill  or  altered  bond,  if  placed  among  thousands,  the 
moment  the  eye  rests  upon  it.  They  command  enor- 
mous salaries. 

BOUl   OUT  OF  HOTJSH  AHD  HdHB. 

It  is  considered  a  nice  thing  on  the  street  to  outwit 
a  fellow  broker.  A  gentleman  owned  a  very  nice 
house,  which  he  had  built  and  funiished  to  suit  him- 
self lie  offered  to  sell  it  at  an  advance  of  five  thou- 
sand dollars.  A  party  instantly  drew  his  check,  and 
bought  the  house.  When  the  papers  were  passed  they 
were  made  out  to  a  third  party.  The  speculator  made 
fifteen  thousand  dollars  by  the  transaction.  The  bell 
of  an  uptown  broker  was  rung  one  morning  and  a 
gentleman  asked  permission  to  examine  the  parlors. 
He  was  desirous  of  buying  a  house  in  that  block,  and 
had  understood  that  they  were  all  alike.  He  was  from 
the  country,  had  but  little  time  to  spend,  and  the  un- 
civil occupant  would  not  lot  him  irL  The  civil  broker 
showed  him  the  parlors,  and  as  he  was  leaving  simply 
said,  "I  suppose  you  would  not  sell  your  house."  "Oh 
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yes,"  said  the  gentleman,  "I  would  sell  anything  but 
my  wife  and  children."  A  price  was  named,  accepted, 
and  a  contract  entered  into.  The  next  day  he  found 
he  had  sold  to  a  broker — ^sold  for  ten  thousand  less 
than  his  next  door  neighbor  got  for  his  house,  and  had 
actually  turned  himself  out  of  house  and  home,  and 
had  to  take  refuge  in  an  attic,  in  an  over-crowded 
Fifth  Avenue  hotel. 

TELEGRAPH   IN   WALL   STREET. 

Everything  is  bought  and  sold  by  the  telegraph  now. 
Gold  sales  are  all  transacted,  contracts  made,  money 
paid,  checks  stopped,  and  millions  change  hands  daily 
through  the  subtle  agency  of  the  wires.  All  banks, 
stock  boards,  and  large  houses  of  trade,  do  business  by 
telegraph.  In  panics,  money  is  made  by  outsiders. 
California,  Chicago,  Boston,  and  New  Orleans,  reap 
golden  harvests  when  Wall  Street  is  in  a  panic.  Men 
in  the  street  are  at  their  wits  end,  but  these  cool  ope- 
rators in  the  distance  "strike  while  the  iron  is  hot." 
Professor  Morse,  and  his  associates,  while  they  were 
struggling  to  give  this  great  invention  a  permanent 
footing  came  into  Wall  Street  to  get  money.  The  men 
were  poor  enough.  The  few  persons  that  had  confi- 
dence in  the  invention  had  no  money.  Things  went 
roughly  and  savagely  with  the  little  band.  They 
came  into  the  street,  meanly  dressed,  wearing  rough 
shoes,  and  looked  like  men  who  had  a  hard  battle  to 
keep  the  wolf  from  the  door.  Jacob  Little  was  then 
the  great  financier  of  the  street  At  *  that  time  he 
could  have  controlled  all  the  telegraph  lines  in  the 
land.      He  looked  on  Morse  as  a  schemer,  if  not  a 
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charlatan.  "I  will  give  Morse  one  hundred  dollars 
help  him  along,"  he  said,  "but  not  one  dollar  for  in- 
vestment." Little  died  in  poverty,  and  Morse  is  a 
millionaire.  John  C.  Spencer  stood  at  the  head  of  the 
Treasury  Department,  and  was  an  intelligent,  talented 
man;  yet  he  asked  John  Itutterfield  how  large  a  bun-, 
die  could  be  sent  over  the  wires,  and  if  the  United 
States  mail  could  not  be  sent  that  way. 

SHADOWS   ON    TCE    BTHEET. 

One  of  our  heaviest  houses  had  reason  to  suspect 
one  of  its  clerks.  A  detective  was  employed  to  track 
the  young  man,  and  he  followed  him  for  fourteeo  days. 
At  the  end  of  that  time,  he  presented  a  written  report 
of  the  movements  of  the  clerk,  and  he  kept  track  of 
him  every  hour.  The  clerk  lived  in  a  country  town — 
he  reached  his  home  by  car  and  boat,  and  during  the 
time  the  detective  was  on  his  track,  he  was  with  the 
clerk  on  every  train,  and  in  every  boat.  He  kliew 
where  he  went,  how  long  he  stayed,  with  whom  he 
talked,  and  what  he  ate  and  drank.  He  was  followed 
to  places  of  amusement,  to  houses  of  drinking  and  gam- 
ing. Twice  he  rose  at  two  in  the  morning,  after  he 
had  retired,  and  met  parties  whom  he  had  accurately 
described.  There  was  a  shadow  on  his  path  perpet- 
ually. When  he  was  brought  into  the  president's 
room,  and  charged  with  peculations,  he  was  over-' 
whelmed  with  the  accuracy  with  which  his  movements 
were  detailed.  He  confessed,  made  restitution  in  part, 
and  was  allowed  to  escape. 
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FASHIONABLE   FUNERALS. 

Style  is  everything  on  the  street  Persons  have  to 
be  married  in  style,  and  buried  in  style.  Few  men 
can  manage  either  a  party  or  a  funeral.  The  attend- 
ants on  either  can  tell  on  the  entrance  of  a  room,  who 
has  charge  of  it.  At  a  genteel  funeral,  everything  is 
artistic.  Cards  of  invitation  are  issued,  and  the  party 
having  charge  of  it  must  not  be  interfered  with.  The 
arrangement  of  the  furniture,  position  of  the  coffin, 
the  style  and  ornament  of  the  casket,  the  closing  of 
the  shutters,  the  adjustment  of  the  gas — all  indicate 
fashion.  The  plate-glass  hearse,  the  number  of  the 
horses,  the  size  and  quality  of  the  plumes — ^all  indicate 
the  wealth  of  the  house,  and  its  position  on  'Change. 

A   REASONABLE    REQUEST. 

It  is  a  common  thing  for  Wall  Street  men  to  club 
together,  buy  a  tract  of  ground  in  some  out  of  town 
location  and  build  up  a  settlement,  select  and  exclusive 
as  they  please.  One  of  these  elegant  and  cozy  retreats 
is  on  the  North  River.  To  accommodate  the  families 
a  small  but  elegant  church  was  erected,  and  the  con- 
gregation was  more  select  than  numerous.  Among 
the  new  comers  was  a  gentleman  who  stands  quite 
high  at  the  Bar.  He  joined  the  congregation,  and 
was  peculiar  for  a  slow,  yet  decided  and  bold  utter- 
ance. In  the  service  he  kept  a  word  or  two  behind 
the  congregation,  and  uniformly  did  so  to  the  great 
annoyance  of  the  worshipers.  His  voice  was  so  loud, 
his  manner  so  patronizing,  and  his  persistent  lagging 
behind  so  annoying,  that  he  attracted  general  atten- 
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tioH,  Tliid  the  congregatioD  been  larger  the  annoy- 
ance would  have  been  less  observed.  One  Monday 
moriiing,  coming  down  in  the  boat,  the  compauj*  were 
expressing  their  impatience  that  the  beautiful  service 
should  be  so  marred  by  the  persistency  of  one  man. 
One  of  the  party,  a  prompt,  rough,  honeat-speaking 
man,  said,  "  I  will  take  the  nonsense  out  of  him ;  I  will 
make  him  keep  up  next  Sunday."  lie  went  toward 
the  legal  gentleman,  who  was  silting  Iiy  himself,  and 
the  company  thinking  there  might  be  some  music, 
gathered  around.  Addres*-ing  himself  to  the  party  he 
said,  "[  Rco  you  attend  our  little  church  on  Surdnys." 
"Yes,  sir."  "I  hope  you  are  interested."  "Very 
much,"  was  the  reply — "we  will  have  a  fine  congre- 
gation liy-and-by,  as  the  population  come  in."  "Well!" 
said  the  broker,  "perhaps  yon  would  be  willing  to 
confer  a  favor  on  our  society,  if  you  are  interested  in 
our  movement."  "Oh,  certainly,  certainly,"  was  the 
bland  reply,  "anything  I  can  do  for  the  society  I  will 
bo  very  happy  to  do."  "  Well,  sir,  won't  you  be  kind 
enough,  next  Sunday  morning,  to  'descend  into  hell' 
with  tihc  rest  of  the  congregalioQ?" 

RELIGION    IN    THE   STREET. 

"Where  do  you  attend  church?"  said  a  gentleman 

to  a  prominent  operator  in  the  street,      "llev.  Dr. 

endorses  my  paper,"  was  the  reply.  Yet  Wall  Street, 
at  least  hnlf  a  day  can  be  found  in  the  fashionable  up- 
town churches.  Many  of  them  are  devoted  Christian 
people.  They  are  identified  with  mission  work  among 
the  lowly;  they  give  liberally  to  every  good  cause 
they  ai'c    teachers  and    superintendents    in  Sunday 
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schools.  In  the  afterDOon,  the  great  moss  of  Wall 
Street  will  be  found  in  Central  Park,  rather  than  in 
church.  The  new  system  of  what  are  called  sacred 
concerts  on  sunday  nights,  in  which  the  leading  opera 
singers  perform  operatic  music,  is  patronized  and  coun- 
tenanced principally  Uy  the  operators  iu  the  str-eet. 
The  annual  election  of  wardens  and  vestry  of  Trinity 
parish  excites  quite  as  much  attention  in  Wall  Street 
as  it  does  in  any  portion  of  the  city.  Trinity  leases 
are  immensely  valuable,  aud  as  they  oecnpy  the  best 
portion  of  the  city,  and  are  under  the  control  entirely 
of  the  vestry,  the  annual  choice  of  this  body  excites 
great  attention.  The  famous  Morley  lease,  which  Aaron 
Burr  was  obliged  to  hypothecate  with  John  Jacob 
Astor  when  he  fled  from  the  country,  laid  the  fonnda- 
tions  for  the  lauded  wealth  of  that  remarkable  house. 

THE   WEALTH   OF   THINnT. 

It  is  difficult  to  estimate  the  wealth  of  this  corpora* 
tion.  It  is  estimated  at  from  forty  to  a  hundred  millions. 
It  originated  with  a  farm,  in  the  then  upper  part  of 
New  York,  now  in  the  centre  of  business,  which  wa.1 
leased  by  the  governor  to  Trinity  Church.  Subsequent- 
ly one  of  the  governors  of  the  colony  gave  it  to  Trinity 
Church  in  fee.  The  papers  were  sent  across  the  waters 
for  approval,  but  the  home  government  refused  to 
ratify  the  act  of  the  governor.  In  the  Revolution  the 
estate  became  the  pr  p  rty  of  the  state.  It  got  back 
into  the  hands  of  TrL  I'y;  but  New  York  has  a  claim 
which  has  never  been  settled,  that  may  cause  some 
trouble  by  and  by. 
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Nearly  all  this  farm  is  now  covered  with  the  moirt 
elegant  and  costly  buildings  of  New  York,  and  the 
property  held  by  Trinity,  as  a  whole,  is  in  parts  of  tbe 
city  where  the  land  is  most  valuable.  It  lies  on  Broad- 
way, between  the  Battery  and  Fourteenth  Street,  and 
spreads  out  like  a  fan.  It  embraces  wharves,  ferries, 
dock  privileges,  and  depots;  immense  blocks  on  Broad- 
way, of  marble,  granite,  iron,  and  brown-stone ;  splendid 
stores,  hotels,  theatres,  churches,  and  private  mnnstona 
The  most  costly  and  splendid  buildings  in  New  York 
stand  on  leiiaed  ground,  and  the  owners  pay  a  ground- 
rent  Leases  usually  run  for  twenty-one  years,  contain- 
ing several  renewals  on  a  new  valuation.  A  Trinity 
Church  lease,  with  its  pecuHar  privileges  and  covenantcif 
is  one  of  the  most  desirable  titles  in  the  city, 


PRODCCINO    A.   SENSATION. 

A  ball  Wfl-s  given  at  the  Irving  Hall,       Two  gentle 
men  were  looking  on.     One  said  to  the  other,   "Do^ 
you   see    that  young  f<dlow  so  dashingly  dressed?"  I 
"Yes,"  "He  is  our  book-keeper.     He  is  one  of  the  I 
managers  of  the  ball.     Perhaps  he  can  afford  these-* 
things;  I  cannot."      The   next  week  there  was  a  va- 
cancy in  that  house.     Quite  different  was  the  line  of 
procedure  in  another  case.     A  clerk  was  guilty  of  ap- 
propriating a  small  sum  of  money  to  his  own  use,    Hcj 
was  detected.     The  broker  called  the  young  man  into  ■ 
his  presence,  and  shot  the  door.      "I  could  ruin  you, 
young  man,  and  if  I  discharge  you  you  probably  will  ] 
continue  the  downward  road  on  which  you  have  en-i 
tcred.      I  want  to  show  you  that  on  my  system  of  1 
doing  business  you  cannot  appropriate  a  cent  without 
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my  knowing  it  You  keep  company  that  you  cannot 
aflford.  You  don't  play  very  heavily,  but  you  gamble 
a  little.  Now,  I  am  going  to  make  a  man  of  you. 
You  must  make  a  solemn  promise,  that  you  will  neither 
drink  nor  gambla  This  agreement  you  must  writie 
and  sign."  The  young  man  is  now  cashier  of  one  of  the 
largest  banks,  and  the  broker  is  his  bondsman. 


xxvn. 

WALL  STREET  AND  THE  MILITARY. 

The  citizen  soldiery  of  New   York  are  the  peace 
corps  of  the  city.     Ab  I  have  stated  elsewhere,  bold,  i 
daring  mea  try  some  of  their  fiercest  assaults  on  the  I 
street,    More  than  once,  a  commanding  general  has  put 
the  whole  military  force  under  arms,  to  guard  the  treas- 
ures, and  protect  the  vaults  in  Wall  Street. 

Till  the  coming  in  of  the  Metropolitan  Police,  the 
city  troops  held  the  quiet  of  New  York  in  their  hands. 
With  the  exception  of  a  few  riots,  the  city  has  always 
been  celebrated  for  its  good  order  and  quietness.  It  is 
fuU  of  desperate  meu,  ready  for  plunder,  robbery,  and 
arson.  It  is  the  head  quarters  of  the  crime  of  the 
country.  It  is  easy  to  hide  in  the  multitude  of  our 
people.  The  dens,  dark  chambers,  underground  rooms, 
narrow  alleys,  and  secret  retreats,  render  criminals 
more  safe  in  the  city  than  in  any  other  part  of  the 
land.  But  fur  the  presence  of  the  military  nothing  1 
would  be  safe.  Banks  would  be  plundered,  men  robbed 
in  the  streets ;  no  man  could  sleep  safely  on  his  own  ' 
pillow ;  property  and  life  would  be  as  insecure  as  they 
were  in  Sodom,  There  is  something  very  remarkable  i 
about  the  New  York  military.  It  represents  every 
phase  of  life,  from  the  highest  to  the  lowest.  Item-  < 
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braces  every  nationality.  The  Seventh  Regiment  is 
essentially  New  York.  The  Sixty -ninth  is  wholly  Irish. 
In  the  time  of  the  Know-Nothing  movement,  the 
Seventy  first  Regiment  became  American,  par  excel- 
lence^ and  no  man  was  allowed  to  join  it  unless  he  was 
born  of  American  parents.  Besides  this,  there  were 
German  regiments,  regiments  heterogeneous,  regiments 
composed  mainly  of  Jews ;  yet  the  whole  division  has 
been  a  unit  in  preserving  public  peace  and  enforcing 
law.  Questions  have  come  up  that  have  agitated  the 
whole  community,  and  men  have  risen  against  the.  law. 
From  thirty  to  fifty  thousand  men  have  filled  the 
Park,  defying  the  authorities,  and  threatening  to  de- 
stroy public  property ;  Wall  Street  has  been  crowded 
with  maddened  men^  assembled  to  tear  down  the 
banks ;  mobs  have  gathered  on  political  questions, — 
and  on  every  one  of  these  exciting  topics  the  city 
troops  have  had  as  much  direct  interest,  or  indirect,  as 
any  of  the  rioters,  and,  as  individuals,  have  been  as 
much  excited  ;  yet,  as  soldiers,  they  have  never  shrunk 
from  their  duty.  They  have  promptly  obeyed  every 
call  of  their  officers,  have  been  under  arms  night  and 
day  for  many  days,  placed  their  cannon  in  the  street 
when  ordered  to  do  so,  and  were  as  reliable  in  any 
crisis  as  if  they  had  no  interest  in  the  city  and  not  a 
friend  in  the  world.  There  is  not  a  rogue  in  the  Union 
that  does  not  know  that  should  he  overpower  the  civil 
authorities,  a  few  sharp  taps  on  the  City  Hall  bell 
would  bring  ten  thousand  bayonets  to  the  support  of 
law ;  and  that  the  city  troops  would  lay  down  their 
lives  as  quickly  to  preserve  the  peace  as  they  would 
to  defend  the  nation's  flag  on  the  battle-field. 
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The  moat  coveted  offices  in  the  gift,  of  the  GoTem- 
ment,  are  in  Wall  Street.  There  is  more  honor  in  fill- 
ing the  Embassy  to  the  Cowrt  of  St.  James,  but  there 
is  more  money  in  being  collector  of  the  port  of  New 
York.  The  office  of  Collector,  Sub-Treasurer,  Sui^ 
veyor,  Post-master,  and  District  Attorney,  are  dazzling 
prizes  in  the  eyes  of  politicians.  They  are  the  re- 
ward of  distinguished  political  service,  or  liberal 
donations  to  a  campaign.  Judge  Pierpoint  gave  ten 
thousand  dollars  to  aid  in  the  election  of  General 
Grant,  and  received  his  present  office  as  a  reward, 
valued  by  nobody  at  less  than  thirty  thousand  dollars 
a  year.  The  perquisites  and  pickings  of  a  New  Yort 
Collector  are  estimated  all  the  way  from  fifty  to  a 
hundred  thousand,  or  more.  There  is  always  on  the 
incoming  of  any  administration  a  strong  light  over  the 
New  York  spoils.  But  few  men  seem  to  prosper  who 
secure  these  coveted  prizes.  The  style  of  living,  the 
company  officials  are  obliged  to  keep,  the  habits 
(338) 


I 


COLLBTOR  KING. 


339 


P 


they  indulge  in,  the  constant  drain  upon  their  purses, 
their  time  and  their  health,  aeem  too  much  for  them. 
The  fable  of  the  Duchess  of  Orleans  applies  with  full 
force  to  the  officials  of  Wall  Street  In  accounting  for 
the  singular  misfortunes  of  her  family,  the  Duchess  once 
related  this  legend.  A  Princess  was  born  to  a  noble 
house.  The  fairies  wfere  bidden  to  greet  its  birth. 
They  -assembled  around  the  cradle  of  the  royal 
child,  and  laid  their  gifts  on  its  head.  One  be- 
stowed beauty,  another  wealth,  another  talent,  another 
position.  One  elf  who  had  been  negleeted,  came 
uninvited.  Unable  to  reverse  what  her  sisters  had 
doue,  she  mingled  up  a  curse  with  every  blessing. 
But  few  men  have  been  more  fortunate  in  the  dazzling 
positions  offered  by  government  on  the  street.  Men 
of  reputed  wealth,  go  into  office  and  retire  bank- 
pt  Men  of  the  highest  honor  come  out  stained. 
Men  of  marked  ability  elsewhere,  seem  to  be  mere  driv- 
elers when  they  touch  the  public  money.  Swart- 
wout  began,  while  collector  of  the  port  of  New  York, 
those  gigantic  frauds  unknown  iji  official  life  before, 
which  have  been  so  painfully  common  since,  Curtis 
WJLS  appointed  collector  when  his  repute  was  very 
high,  and  his  ability  very  marked,  and  he  died  in  amad- 
house.  Draper  added  nothing  to  his  honor,  lost 
the  reputation  he  had  previously  obtained  fur  ability, 
and  was  removed  under  a  cloud.  One  of  the  most 
distinguished  business  men  in  the  city,  gained  the 
highest  post  under  the  government  in  the  street.  His 
career  had  been  a  remarkable  one  in  the  city.  He 
had  been  a  poor  boy,  a  successful  clerk,  the  vigilant 
■ftnd  energetic  head  of  a  large  dry  goods  house,  and 
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had  shown  extraordinary  executive  ability  at  the  head 
of  a  leading  financial  concern.     He  threw  the  whole 
away  for  the  glittering  banble  which  promised  him  a  J 
fortune  in   a  year,  held  office  but  a  little  while,  and'l 
passed  out  of  sight,  from  among  the  business  men  of" 
the  city.     Over   the   finances  of  the  government  in 
Wall  Street,  a  gentleman  was  placed.     He  was  intro- 
duced with  a  great  flourish  of  trumpets,  and  hia  execu- 
tive force  and  integrity  wore  especially  lauded.     He 
was  charged  with   using  his   position  to  aid  the  gold 
gamblers,  by  which  hia  own  pockets  were  to  be  lined. 
In  a  critical  time  he  had  early  information  of  the  pur- 
[loses  of  government,  and  is  said  to  have  used  these 
intimations  for  the  profit  of  his  associates.     lie  was  1 
deeply  implicated  in  the   conspiracies  of  the  "  Black  J 
Friday,"  when  the  fortunes  of  so  many  thoui^nnds  wcrel 
swept  away,  through  the  recklessness  of  half  a  dozea| 
men.     OlTieially,  his  days  were  few  and  another  toofc 
his  office. 

A  sadiler  history  than  has  been  written  about  moBt| 
of  the  Wall  Street  officials,  is  connected  with  the 
name  of  Collector  King.  At  the  time  of  his  appoint- 
ment, the  office  of  collector  in  New  York  was  a  scene 
of  most  bitter  strife  and  contention.  The  pay  of  the 
position  was  large,  and  the  political  patronage  given 
to  the  collector  made  him  a  sort  of  king  among  poli- 
ticians. Draper  could  not  weather  the  storm.  The 
contestants  in  the  city  were  too  numerous  and  too 
bitter  to  be  pacified.  Mr.  Lincoln,  worn  out  by  the 
strife,  resolved  to  end  it  by  the  appointment  of  an  out- 
sider. Mr.  King  resided  in  St.  Lawrence  county;  a 
man  advanced  in  years,  enormously  fleshy,  and  every 
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way  unfited  for  the  strife  and  bitter  contention  which 
awaited  him  in  New  York.  He  came  down  to  the 
city,  and  was  hailed  as  the  most  fortunate  of  men.  His 
appointment  showed  him  to  be  the  confidential  friend 
of  the  President.  He  was  at  the  head  of  official  patron- 
age in  New  York.  His  income  would  be  regal,  not 
less  than  one  hundred  thousand  dollars  a  year.  What 
could  any  man  wish  more.  From  the  start,  he  was 
assailed  on  all  sides.  He  was  annoyed  by  unscrupu- 
lous men,  who  hung  about  his  office.  The  pressure 
for  removal  and  appointment  was  immense.  Suits  at 
law  were  commenced  against  him  and  for  a  man  who 
had  been  at  the  head  of  the  Senate,  and  had  enjoyed 
its  reserve  and  dignity,  the  vexations  of  his  position 
were  irksome  in  the  extreme.  Men  dogged  him  to 
his  hotel,  assaulted  him  on  his  way  to  his  meals,  find 
crowded  his  rooms  till  midnight.  He  could  not  get  up  so 
early  that  visitors  were  not  at  his  door  ready  to  enter. 
His  health  gave  way  under  the  pressure,  and  he  was 
taken  to  his  country  home  for  repose.  Recovering  in 
a  measure,  he  returned  to  the  city  one  Saturday  after- 
noon. On  Sunday  preceding  his  death,  he  had  a  talk 
with  Thurlow  Weed.  He  announced  himself  disgusted 
with  business,  tired  of  office  and  tired  of  life.  He  was 
miserable,  he  said,  and  wished  to  die.  But  for  the 
great  crime  of  committing  suicide,  he  would  die  in  a 
minute.  A  .  settled  melancholy  covered  him  like  a 
pall.  It  was  not  thought  best  to  leave  him  alone,  and 
watchers  were  put  in  his  chamber.  While  they  slept, 
he  walked  out.  Passing  down  Barclay  street,  he 
entered  a  hardware  store,  where  he  was  well  known, 
bought  two  bags  of  shot,  which  he  put  into  the  pockets 
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of  his  overcoat.  He  walked  down  to  the  Jersey  City 
ferry,  and  when  the  boat  was  about  half  way  across 
stepped  over  the  chains,  deliberately  laid  his  hat  on 
the  boat  and  disappeared.  His  body  was  subsequently 
found  on  the  Jersey  side  and  buried  with  honor.  He 
was  an  honest  man,  kind,  in  his  feelings,  and  wanted  to 
do  right  He  accepted  the  position  of  collector  with 
great  reluctance.  The  glittering  bauble  of  position 
cost  him  his  life. 


WALL  STREET  AND  FIVE  POINTS. 

It  must  be  said,  to  the  credit  of  Wall  Street,  that 
by  its  liberal  contributions  it  inaugurated  the  astonish- 
ing change  which  marks  the  locality  known  as  Five 
Points.     This  vile  locality  was  at  one  time  the  rendez- 
vous of  the  most  desperate  and  dangerous  in  the  city. 
Thieves,  vagabonds,  and  murderers,  had  their  homes 
in  this  locality.     The  lower  portion  was  honey-combed 
with  dark  passages,  crooked  and  narrow  lanes,  where 
desperadoes  hid,  or  through  which  they  fled  from  the 
officers  of  the  law.*    The  munificence  of  wealthy  men, 
and  leading  brokers,  has  wrought  a  surprising  revolu- 
tion in  this  disreputable  locality.      The  whole  locality 
has  been  changed.      Nearly  twenty  years  of  work, 
designed  to  rescue  little  suffering  childhood,  and  to 
do  good  to  the  perishing,  in  the  name  of  the  Lord, 
has  produced  ripe,  rich  fruit    The  Old  Brewery  has 
&llen,  and   a  costly  mansion,  the   gift  of  Christian 
munificence,  occupies  its  site.    The  House  of  Industry 
stands  opposite.     Cow  Bay  and  Murderer's  Alley,  with 
I'ookeries  and  abodes  of  desperate  people,  have  passed 
away.     Comfortable    tenements    occupy  their    place. 
The  hum  of  busy  toil  and  industry  takes  the  place  of 
reeking  blasphemy.    Trade,  with  its  marble,  granite, 
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and  brown-stone  palacea,  is  pushing  its  way  into 
vile  locality,  and  is  completing  the  reform  which  rel^ 
gion  and  beneficence  began.  On  a  festive  day,  such  as 
Thanksgiving  and  Christmas,  the  ladies  welcome  their 
friends  to  a  sight  worth  travelling  many  miles  to  see. 
From  bL\  hundred  to  a  thousand  children,  homeless, 
houseless,  and  orphaned,  each  with  a  new  suit  or  drefis. 
made  by  the  lady  managers  and  their  friends,  singii 
charmingly,  exhibiting  great  proficiency  in  educatii 
and  a  wonderful  knowledge  of  the  Bible,  sitting  down 
to  a  well-laid  Uible,  it  is  touching  to  see.  Hotels  niar- 
ketmen,  bakers,  confectioners,  and  friends  generally 
make  liberal  contribution  to  feed  tlie  little  om 
Loaves  large  enough  for  a  fancy  scull  on  the  Hudi 
pyramids  of  candies,  and  cakes  and  good  things  by  thi 
hundred  weight,  dolls,  toys,  and  presents,  are  abundoatj 
BO  that  each  little  one  bears  some  gill  awny. 

WALL   STREET   AND    TITE   CLEttGT. 

New  York  tries  a  minister  more  than  any  olh^] 
cily.  If  he  has  mettle  iu  him,  and  patience,  h©' 
will  succeed.  Men  of  marked  ability  and  talent  get 
call  to  New  York,  and  are  as  completely  lost  as  if 
settled  at  Sandy  Hook.  It  is  a  great  wonder  that  any 
one  well  settled  will  come  to  the  city.  A  few  large, 
rich  congregatious  are  all  well  enough.  The  great 
mass  of  the  churelies  are  poor.  To  build  houses  and 
maintain  public  worship  cost  a  great  deal.  Living  is 
high,  and  ministers  are  cramped,  hedged  in,  and  coiHJ 
fined.  Hundreds  of  families,  who,  before  they  moved' 
to  New  York,  supported  and  attended   public  worship, 
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do  neither  after  they  coma  Pew  rents  are  very  high, 
and  a  man  on  a  small  salary,  with  a  small  income, 
might  as  well  attempt  to  live  on  Fifth  Avenue  as  to 
attend  a  fashionable  place  of  worship,  Hosts  of  persons 
professing  to  be  Christians  have  no  religious  home,  but 
from  year  to  year  drift  round  from  church  to  church, 
and  pick  up  their  spiritual  provender  where  they  can 
find  it  The  population  is  constantly  changing  from 
the  east  side  to  the  west,  from  the  west  side  to  the 
north,  from  the  north  to  Brooklyn,  from  Brooklyn  to 
the  country,  and  from  the  country  back  again  to  New 
York.  Many  persons  are  exceedingly  liberal  in  their 
contributions  to  religious  objecta  The  mass  care  but 
little,  and  the  whole  burden  falls  on  a  few.  The  popu- 
lation fluctuates,  and  the  labor  of  keeping  a  city  charge 
together  is  very  great  Many  pastors  have  left  a  large, 
warm-hearted,  liberal  people  in  the  country  for  a  church 
in  New  York.  Their  salaries,  large  as  they  seemed, 
proved   inadequate  to  a  comfortable  support 


XXX. 
UNLUCKY  MEN  IN  WALL  STREET. 


In  the  chapter  on  "Wall  Street  in  olden  times,"  J' 
alluded  to  the  superstitions  of  the  fathers.  They  be* 
lieved  in  witches,  ghosts,  and  hobgoblins.  They  pal-, 
ronized  conjurors,  fortune  tellers,  and  wizards.  Necro- 
mancers, and  persons  skilled  in  the  black  art,  reaped 
a,  golden  harvest  in  the  street,  and  under  iheir  direc- 
tion men  bought  and  sold,  dug  tlie  eai-th,  and  sought 
for  hidden  treasures.  The  superstitions  of  the  carliOT' 
days  are  reproduced  in  the  street.  Well  known  me^ 
chants,  otherwise  intelligent,  shrewd  and  far-seeiug, 
consult  modern  oracles  and  make  investments  as  di- 
rected by  the  "mediums"  of  the  present  age.  There 
are  unlucky  days,  in  wliich  the  superstitious  will  not 
buy  or  sell.  There  is  a  class  of  men  on  the  street,  who 
are  known  to  be  unlucky.  Everything  they  touch 
curs  loss,  and  their  investments  turn  to  ashes.  Theip 
companions,  associates,  accjuaintances,  and  busim 
friends,  have  fortunate  streaks.  The  clnss  are  ever 
doomed  to  disappointment. 

We  may  account  for  it  as  we  will ;  it  is  still  a  fact 
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that  there  are  persona  who  may  be  justly  termed  un- 
lucky. They  are  not  only  seen  on  the  street  but  in 
every  department  of  life.  Nothing  that  they  do  pros- 
pers. The  Rothschilds,  among  other  rules  had  this, 
from  which  they  never  swerved  :  Never  to  have  any 
dealings  with  an  unlucky  man,  or  an  unlucky  house. 
They  did  not  pretend  to  explain  how  it  was  that  ill 
luck  would  follow  some  persona,  but  the  fact  they  re- 
cognized, as  all  must,  who  are  familiar  with  the  history 
of  men.  The  great  Uothschilda  said,  that  ill  luck 
might  arise  from  wantof  judgment,  from  idiosyncracies 
of  character,  from  temper,  from  want  of  moral  qualities, 
from  timidity,  from  rashness.  But  for  men  who  failed 
in  their  enterprises,  or  were  balked  in  their  pursuits, 
who  could  not  carry  their  enterprises  to  success,  or 
were  thwarted  in  their  schemes — from  such  they  turned 
away. 

New  York  is  full  of  illustrations  of  the  wisdom  of 
this  course.  It  is  full  of  men  whose  career  can  only 
be  expressed  by  the  simple  word — unlucky.  Two 
apprentices  start  side  by  side,  equally  honest,  indus- 
trious, and  capable.  One  becomes  the  head  of  a  great 
house,  and  the  other  toils  on,  shiftless,  poor,  and  strug- 
gling to  the  end.  Two  politicians  belong  to  the  same 
party,  in  the  same  ward,  equally  popular,  and  striving 
for  the  same  prize.  The  one  moves  over  a  broad, 
macadamized  path-way  to  success,  everything  turns  to 
his  advantage ;  unseen  hands  roll  every  obstacle  out  of 
his  way,  rivals  stumble  and  fall,  or  die  at  the  .right 
lime,  and  year  after  year  the  lucky  man  accumulates 
wealth  and  adds  to  his  political  power.  His  compan- 
ion, with  better  principles,   perhaps,    more  conscieu- 
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tious,  having  about  him  all  the  elements  of  popularity, 
is  thwarted,  defeated,  and  disappointed  on  every  hand. 
He  changes  too  soon  or  too  late;  the  party  divides  just 
as  he  is  on  the  eve  of  getting  the  golden  bauble,  and 
he  ends  his  career  a  seedy,  thriftless,  disappointed  mis- 
anthrope. At  least  a  thousand  men  started  in  life  with 
a  fairer  chance  of  financial  success  than  Vanderbilt 
They  worked  harder  than  he  ever  worked — energetic, 
enthusiastic,  devoted  and  persistent  followers  of  for- 
tune. They  have  gone  down  by  hundreds,  been  swept 
away  by  stock  and  ^commercial  panics,  or  wfjk  about 
the  streets  dilapidated  specimens  of  unlucky  men. 
From  the  moment  Vanderbilt  pushed  his  little  scow 
from  Staten  Island,  and  collected  his  first  fare  from 
the  passengers  he  was  bringing  up  to  the  city,  to  this 
hour,  everything  he  has  touched  has  prospered.  lie 
ran  steamboats  till  his  name  was  a  terror  in  all  our 
waters.  He  has  always  had  the  best  of  his  enemies  in 
every  fight,  lie  ran  Collins  off  from  the  ocean,  as  he 
said  he  would ;  got  his  hundred  cents  on  the  dollar 
out  of  the  Schuyler  frauds ;  was  snubbed  by  the  Presi- 
dent of  the  Hudson  River  road,  and  gave  him  his 
walking  papers ;  was  jeered  at  by  brokers  when  he 
bought  Harlem,  and  has  made  it  a  controlling  stock 
on  the  street;  and  he  sent  disaster  and  ruin  among  the 
combination  that  tried  to  corner  Harlem.  He  is  known 
on  the  street  as  *'OId  Eighty  Millions."  Through  the 
whole  of  his  career  people  have  prophesied  his  down- 
fall.    It  must  come  very  soon  if  it  comes  at  all. 

Stewart's  store  is  full  of  bankrupt  merchants,  and  is 
called  the  ''Hospital  for  decayed  traders."  Stewart 
hires    such  men    to  wait    on   his   customers.      They 
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gather  from  Boston,  Philadelphia,  Buffalo,  and  Chicago. 
These  men  began  life  with  better  chances  of  success 
than  Stewart.  Why  they  could  not  succeed  no  one 
can  tell.  Most  of  them  were  honest,  sharp,  keen,  and 
devoted  tradesmen.  They  make  first  class  assistants 
to  Stewart,  besides  bringing  their  customers  with  them. 
They  were  simply  unlucky.  There  is  hardly  an  estab- 
lishment in  New  York;  jewelry  manufactory,  furniture, 
hardware,  and  houses  representing  every  branch  of 
trade,  that  has  not  subordinates  who  have  tried  busi- 
ness for  themselves.  They  are  capital  business  men, 
and  there  seems  to  be  no  reason  why  they  should  not 
prosper.  As  many  of  them  express  it,  "the  luck  was 
against  them." 

I  know  two  brothers,  who  were  edacated  in  the 
same  schooi,  members  of  the  same  church,  and  tem- 
perance men;  both  received  a  fine  nautical  education, 
and  both  of  them  took  to  the  sea.  One,  and  he  not 
regarded  as  the  brighter,  or  the  more  capable,  came 
into  command  of  a  ship  early.  A  disaster  at  sea,  which 
would  have  ruined  most  men,  made  him  first  mate. 
On  the  second  voyage,  his  captain  died,  and  he  reached 
the  port  to  which  he  was  sailing  in  a  lucky  time,  sold 
his  cargo,  and  secured  a  valuable  freight;  was  caught 
in  a  gale  on  his  way  back  that  came  near  sending  him 
to  the  bottom,  but  which  only  sent  him  home  ten  days 
earlier.  His  arrival  was  lucky,  his  freight  being  in 
great  demand,  and  his  swift  voyage  gave  him  great 
favor.  lie  sailed  on  the  next  trip  as  captain  of  one 
of  the  best  ships  out  of  port.  During  the  many  years 
that  he  was  captain  his  good  luck  attended  him.  He 
was  always  in  season;  caught  the  swiftest  gales ;  ea- 
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caped  quarantine;  was  attended  by  general  snccoes, 
and  retired  from  the  ocean  with  a  competency.  His 
brother  was  a  better  sailor,  so  it  was  said, — a  high- 
toned,  conscientious  fellow,  who  meant  to  do  his  duty — 
brave,  and  respected  ;  yet  ill  luck  dogged  his  footsteps 
from  the  moment  he  sailed,  till  the  end  of  his  life.  He 
held  a  subordinate  position  for  a  long  time.  If  any 
trouble  happened,  if  the  crew  mutinied,  ice-berge 
loomed  up,  foggy  weather  prevailed  with  collisions, 
or  galea  produced  troubles,  it  was  always  in  his  watch. 
When  commander,  everything  went  against  him.  He 
lost  two  or  three  vessels.  It  was  no  fault  of  his;  after 
each  loss  he  kept  on  shore  a  long  lime,  nobody  trust- 
ing him.  Diseases  always  broke  out  on  board  of  his 
ships,  and  he  was  befogged  and  becalmed  whenever 
there  was  a  chance.  He  went  into  the  navy  in  the 
war,  and  the  same  ill  luck  attended  him  there.  He  was 
taken  prisoner  once  or  twice;  monitors  and  gun-boats 
sunk  under  him,  or  he  was  laid  up  so  that  he  could  do 
nothing.  The  last  voyage  he  made  he  was  detained 
for  weeks  in  England  by  gales  and  storms,  for  hia  ves- 
sel was  weak,  and  was  loaded  with  railroad  iron.  He 
died,  as  he  lived,  an  unlucky  man. 

I  meet  men  every  day  in  Broadway,  who,  for  a  quar- 
ter of  a  century,  have  been  battling  with  their  luck, — 
conscientious  men,  talented  men,  Sunday  school  men, 
Christian  men,  who  have  never  succeeded  in  anything 
they  undertook.  One  bought  out  a  long  established 
and  prosperous  business,  but  it  failed  on  his  hands 
within  twelve  months.  Others  tried  the  opening  trade 
of  California ;  the  season  or  the  elements  made  ship- 
wreck of  their  little  venture.     Men  go  from  dry  goods 
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into  the  street ;  from  the  street  to  trade ;  from  trade 
lo  manufacturing ;  then  to  oil  and  stock  companies, 
breaking  everywhere ;  and  when  nothing  else  will  do, 
the  elements  conspire  and  burn  up  their  success.  Oth- 
ers will  track  them  on  their  rounds,  and  reap  a  golden 
harvest  from  every  point.  The  old  financiers  of  New 
York  had  an  explanation  for  this  phenomenon  of  good 
luck  and  bad  luck,  which  has  brooded  over  the  street 
since  it  was  first  laid  out,  when  "  Dongan  was  Gouamor 
Generall  of  his  Majesties'  Coll.  of  New  Yorke."  These 
old  men  believed  in  the  power  and  existence  of  the 
Devil  as  god  of  this  world  and  the  author  of  all  mis- 
chief They  believed  that  when  Satan  wished  to 
bother  a  man  financially  he  had  power  so  to  do,  and 
quoted  the  history  of  Job  as  a  proof  Modem  specu- 
lators scout  the  active  agency  of  the  Devil,  but  theur 
philosophy  is  at  fault,  as  the  efiect  remains,  withoat 
an  adequate  cause  being  discovered. 


HUMORS  OF  BANKING. 


TOO   LITTLE    INK. 

A  GENTLEMAN  Celebrated  for  writing  a  very  heavy 
hand,  who  signs  his  name  in  the  John  Hancock  style, 
gave  a  friend  a  check  payable  to  his  own  order.  His 
own  pen  not  being  at  hand,  he  used  the  delicate  gold 
pencil  apparatus  of  his  friend.  The  signature  and  en- 
dorsement were  very  delicate,  but  he  thought  nothing 
of  that.  Shortly  after  his  friend  returned,  stating  that 
the  paying  teller  declined  to  pay  the  check.  "And 
what  reason  did  he  give,"  asked  the  astonished  mer- 
chant, whose  balance  at  the  bank  was  very  large. 
"  He  said  it  was  not  your  writing ;  that  there  was  too 
little  ink."  This  illustrates  the  aptness  of  paying  tel- 
lers in  detecting  altered  or  forged  checks.  It  is  not  the 
check  itself,  or  the  signature,  or  the  amount,  that 
attracts  attention,  but  they  take  in  the  whole  thing. 
They  cannot  analyze  theivown  judgment.  Tiic  check' 
is  too  nice,  too  smooth,  too  rough,  too  bold,  or  too 
faint.  There  is  not  a  day  that  paying  tellers  in  the 
leading  banks,  in  the  rush  of  business,  do  not  go  to 
the  cashier  with  a  check,  of  which  they  have  some 
doubt  The  usual  answer  is,  "  That  is  all  right,  pay  it" 
(352) 
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Shrewd  paying  tellers  generally  say,  under  such  cir- 
cumstances, to  the  cashier,  "  Won't  you  put  your  ini- 
tials on  this  check  ?"  In  such  cases  the  banks  usually 
suflFer. 

INTTIALa 

A  gentleman  who  was  always  accustomed  to  sign  his 
full  name,  which  was  quite  a  long  one,  presented  a 
check  in  person,  made  payable  to  his  order, — ^as  his  ini- 
tials only  were  used,  he  endorsed  the  check  in  the 
same  manner,  and  handed  it  to  the  paying  teller.  The 
teller  looked  at  it  and  said,  "  Won't  you  endorse  it  ?" 
''  I  have,"  was  the  reply."  "  These  are  not  your  ini- 
tials," said  the  official.  It  never  occurred  to  the  teller 
what  the  initials  of  the  gentleman  were.  It  was 
.enough  for  him  that  the  check  did  not  present  the 
usual  appearance. 

THE  SHORT  MAN  OF  THE  BIBLE. 

Said  one  clerk  to  another — "  Who  is  the  shortest 
man  mentioned  in  the  Bible  "  The  old  Joe  Millers 
were  all  exhausted.  Nehemiah  (knee-high-miah) :  Bil- 
dad,  the  Shuhighe  (shoe-high).  To  all  answers  the 
clerk  replied  ''No."  ''We  give  it  up,"  was  the  res- 
ponse. "  Peter,"  was  the  reply.  "  Peter,"  they  all 
cried;  "he  was  a  stout,  large,  athletic  man."  " Can't 
help  it.  He  was  the  shortest  man  I  read  of  in  the 
Bible.  He  said  he  had  neither  '  silver  nor  gold,'  and 
a  man  is  pretty  short  who  hasn't  any  money." 

CERTIFYING   A   CHECK. 

Quite  an  eminent  merchant  of  this  city  received 
a  bank   check  signed  by  the   cashier,   for   $35,000. 

23 
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Shortly  ailer  he  returned  and  asked  the  paying  teller 
to  certify  the  check.  He  said  he  could  not  do  anything 
with  it  unless  it  waa  certified.  The  teller  demurred,  and 
an  appeal  was  made  to  the  cashier.  This  officer  qui- 
etly remarked,  "You  have  the  guarantee  of  the  presi- 
dent and  directors  of  the  bank  now.  If  yon  think  that 
the  endorsement  of  the  paying  teller  will  add  anything 
to  the  security  of  the  bank,  yoa  are  welcome  to  it"  It 
was  a  long  time  before  the  merchant  could  see  it  It 
broke  slowly  into  his  mind  that  what  he  was  asking 
was  very  much  lUce  a  man's  certifying  his  own  check. 
He  withdrew  slowly,  but  his  exit  was  greeted  by 
shouts  of  laughter  from  the  witty  clerks  of  the  de- 
partment 

HEAVY   CHECK. 

One  of  the  Life  Insurance  Companies  has  the  repu- 
tation of  being  exceedingly  careful  in  its  money  mat- 
ters. This  is  seen  in  its  method  of  drawing  checks. 
One  day  the  President  came  out  of  his  office  and  re- 
quested the  Secretary  to  have  a  check  drawn;  he 
passed  the  word  on  to  the  officer  before  him ;  he  to 
another ;  till  the  word  reached  the  fifth  oiBcial,  who 
kept  the  check -book.  The  check  passed  back  through 
the  same  channel,  each  party  writing  something  on  the 
check.  The  Vice  President  put  on  the  final  endorse- 
ment A  well-known  correspondent  by  the  side  of 
the  President,  said,  "  Mr.  President,  that  must  be  a  very 
heavy  check."  "Not  very;  but  why  do  you  think 
BO  ?"     "  It  took  five  men  to  draw  it,"  was  the  reply." 
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Old  ttpb  A?a>  New. — The  Oldest  Bank. — The  Eight  Orioih al  Banks.— 
Barker. —  Curtis.  —  Lorillard. —  Wolcot.  —  Gallatiks.  —  Perit.— 
TiLESTOx.  —  Roosevelt.  — Jenkins.  —  Stillman. — ^Banking  House  of 
THE  Olden  Time. 

The  history  of  banking  in  New  York  is  the  history 
of  Wall  Street  from  its  start.  Its  magnitude  has  in- 
creased with  the  growth  of  the  city.  All  that  is 
elegant,  all  that  is  refined,  all  that  is  prosperous  in 
New  York,  finds  its  representations  in  the  Banks. 
The  elegant  banking  rooms  of  the  present  hour — the 
costly  bank  buildings,  more  magnificent  than  the 
palaces  of  kings  in  the  Old  World,  the  rush  of  business, 
the  army  of  clerks,  the  huge  deposits,  the  passing  of 
millions  on  checks,  all  contrast  strongly  with  the  humble 
business  of  the  earlier  banking  days  in  Wall  Street. 
For  a  long  time  there  was  but  one  Bank— the  Bank 
of  New  York — and  that  was  thought  to  be  one  too 
many.  Then  came  The  Merchant's  Union,  The  Man- 
hattan, Bank  of  America,  City  Bank,  Phoenix  and 
Mechanics'  Bank,  founded  in  1810 — eight  in  all,  and 
all  the  city  would  ever  require.  A  clerk  walks  down 
the  street,  with  half  a  million  of  gold  checks  in  his 
pocket,  and  contrasts  wonderfully  with  the  time  when 

an  ox-cart  would  have  been  needed  (o  do  that  service. 
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The  Metropolitan  Bank  has  1,500  depositors.  To  ac- 
commodate this  class,  the  bank  employees  are  made 
up  of  uumerous  porters,  messengers,  check  clerks, 
specie  clerks,  paying  tellers,  tellers  of  note  and  deposit, 
book  keepers,  cashier,  and  Presfdent.  Men  grow  old 
in  the  service  of  the  banks.  Few  subordinates  evei 
rise;  their  bread  is  given  to  them,  their  water  sure—] 
that  is  all.  It  is  a  common  thing  in  a  New  York  banl 
for  porters,  messengers,  and  clerks  to  count  up  a 
vice  of  half  a  century. 

The  Mechanics  Exchange  Bank  was  the  private  bank 
of  Jacob  Barker.  He  issued  his  own  notes,  which  were 
current  on  the  street.  Like  most  energetic,  dashing, 
bold  operators,  he  failed  at  the  last.  Careful,  cautious 
men — men  who  move  slowly— who  have  not  much 
faith  in  any  body  or  any  thing,  are  the  siifc  moneyed 
men  of  New  York. 

The  Continental  Bank  attained  its  high  position 
through  the  ability  and  character  of  George  Curtis.  He 
was  the  soul  of  honor;  sensitive,  high-minded  andscm 
jiulous  above  most  men.  In  his  time,  it  was  common  to 
make  presents  to  bank  officers.  Business  men  who 
sought  accommodation,  obtained,  or  thonght  they  ob- 
tained favors,  by  acts  of  liberality.  Umbrellas,  gold 
headed  canes,  suits  of  clothes,  cases  of  wine,  groceries, 
services  of  silver  and  even  coaches,  were  presented  to 
bank  presidents  and  bank  officers,  Mr.  Curtis  for- 
bade any  employee  in  the  bank  receiving  a  present, 
and  emphasized  Ihc  order  by  returning  every  gift  made 
to  him.     He  broke  up  the  custom. 

Jacob  Lorillard,  made  the  fame  of  the  Mechanics' 
Bank.    This  Bank   was  founded  in  1810.    John  Sli- 
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deirs  father  was  the  first  president.  He  began  life 
humble  enough.  When  he  took  his  position  as 
president  of  the  bank,  he  was  a  soap  and  tallow 
chandler  on  Elizabeth  street.  Jacob  Ljiillard  was  a 
type  of  an  old  New  York  merchant,  prompt,  energetic, 
industrious,  reliable.  The  Bank  was  demoralized,  and 
in  a  sinking  condition  when  he  took  hold  of  it. 

Oliver  Wolcott  of  revolutionary  fame  was  the  first 
president  of  the  Bank  of  America.  He  founded  and 
was  the  first  president  of  the  Merchants'  Bank.  The 
Manhattan  Bank  was  chartered  as  the  ''Manhattan 
Company." 

The  Gallatin  National  Bank  has  been  m<'ide  famous 
by  the  celebrated  name  of  Gallatin.  One  president 
was  made  executor  of  the  Astor  Estate.  The  father 
of  the  family,  Albert,  one  of  the  most  celebrated 
financial  men  of  New  York,  was  long  connected  with 
this  institution.  On  Friday  was  the  grand  rush  for  ex- 
changing gold.  Porters  and  messengers  were  seen 
running  in  ev^ry  direction,  loaded  down  with  precious 
coin.  Besides  the  labor,  expense,  and  peril  of  this 
movement,  heavy  loss  was  suffered  by  the  embrasure 
of  gold.  Mr.  Gallatin  suggested  the  idea  of  the  Clear- 
ing house,  and  it  will  always  stand  as  a  monument  of 
his  sagacity  and  executive  ability. 

The  Seamans'  Saving  Bank  owes  its  fame  and  high 
standing  to  Pelatiah  Perit.  Mr.  Perit  was  one  of  the 
cautious,  quiet,  careful  men  of  the  age,  with  a  great 
deal  of  executive  force,  and  was  one  of  the  most  hon- 
ored merchants  of  New  York.  He  was  president  of  the 
Chamber  of  Commerce,  and  identified  with  the  relig- 
ious  and  philanthropic  movements  of  the  day.    He  was 
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president  of  some  of  the  largest  associations.  His 
partner  was  a  Saleiu  boy,  and  tlie  firm  enjoyed  ania- 
terrupted  prosperity  for  nearly  hiilf  a  century. 

Thomas  Tileston  was  President  oS  the  Pha'nix  Bank. 
The  House  of  which  he  was  a  member,  Spoilbrd  &■ 
Tileston,  w"as  known  and  respected  in  every  quarter  of  i 
the  globe.  He  adopted  a  rule  for  making  money, 
which  has  always  proved  successful  when  it  has  becu 
tried,  and  yet  which  is  adopted  by  very  few  persona. 
His  rule  was,  to  be  content  with  small  gains,  and  to 
be  satisfied  with  a  moderate  increase.  He  wa-s  led  to 
adopt  this  principle  when  he  was  a  poor  boy,  battling 
with  life.  He  had  two  or  three  companions,  who 
boarded  with  him.  One  of  these  di"ew  a  prize  in  a  lot- 
tery. He  became  rich  in  an  hour,  with  what  seemed 
to  be  untold  wealth.  It  ruined  him  for  business.  Ha 
gave  himself  up  to  pleasure  and  dissipation,  spent  his 
fortune  in  a  short  time  and  killed  liimself.  Tileston 
shrunk  from  'the  yawning  gulf  which  seemed  to  be 
opening  at  his  feet.  He  resolved  to  secure  business, 
and  make  an  honest  uume;  with  these,  he  secured 
wealth. 

The  Bank  of  New  York  has  the  high  honor  of  being 
the  oldest  bank  in  the  city,  and  for  many  years  the 
only  one.  The  name  of  Roosevelt,  si:>  honored  in  the 
city,  is  connected  with  this  bank.  Isaac  Roosevelt 
was  its  first  President.  The  business  of  the  bank  was 
not  sufficient  to  employ  the  powers  of  this  energetio 
old  man.  He  carried  ou  his  business  in  hi.s  sugar- 
house,  and  gave  it  his  personal  attention.  Ho  oscil- 
lated between  his  sugar  manufactory  and  the  financial; 
institution  of  which   he    was  the  head.      Alexander' 
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Hamilton  was  one  of  the  first  directors  of  the  bank, 
and  law  oflBcer.  His  house  and  office  were  near.  Ju- 
lian Verplank  bought  Hamilton's  Wall  street  house 
and  occupied  it  for  many  years. 

The  East  River  Bank  is  an  institution  of  the  olden 
time.  Like  the  Chemical  Bank  its  stockholders  are 
few.  The  President,  Mr.  Jenkins,  is  one  of  the  largest 
owners.  He  was  a  mechanic  and  poor,  and  worked  his 
way  up  to  his  present  position.  The  economy  and  close- 
ness which  marked  his  early  life,  adhere  to  him  still. 
He  watches  his  clerks  in  all  their  movements,  peers 
over  their  shoulders,  knows  what  is  going  on,  keeps  a 
sharp  watch  on  depositors,  and  on  paper  left  for  dis- 
count, is  a  safe,  careful,  vigilant  officer,  but  not  cele- 
brated for  generous  acts. 

The  Metropolitan  Savings  Bank  was  made  famous 
when  Mr.  Stillman  was  president.  He  founded  the 
Novelty  Works,  and  his  integrity  and  skill  as  a  me- 
chanic made  his  works  celebrated  everywhere.  J.  T. 
Smith,  president,  has  worked  his  way  up  from  hum- 
bler positions.  He  began  his  career  as  supercargo  to 
China.  He  set  up  a  store,  and  dealing  in  shoes  be- 
came his  specialty.  The  English  could  not  compete 
with  him,  and  they  marveled  how  he  could  sell  shoes 
at  so  cheap  a  rate.  He  informed  them  that  his  shoes 
came  from  Lynn;  that  the  Lynn  shoe-makers  made 
their  articles  in  a  peculiar  way.  Around  the  room 
workmen  were  placed.  The  leather  was  put  in  on  one 
side  of  the  room.  One  workman  made  the  sole,  and 
threw  it  to  the  next  He  added  something;  then 
threw  it  to  the  next,  and  when  it  reached  the  door  on 
the  other  side,   the  boot  or  shoe  was  complete,  and 


360  CURIOUS  BANK  HISTORY. 

boots  and  shoes  were  made  as  fast  as  on6  workman 
could  throw  the  material  to  another.  The  Englishmen 
in  China  thought  that  America  must  be  a  gre(it  country. 
Long  Island  Bank :  this  Institution,  one  of  the  oldest 
out  of  the  city  of  NeMf  York,  has  a  chamber  of  marked 
interest.  It  is  fitted  up  in  the  style  of  the  early  banking 
rooms  of  New  York.  It  contains  the  pld  furniture,  with 
which  the  solid  men  of  the  city  were  content  half  a  cen- 
tury ago.  Here  are  the  chairs  on  which  they  sat,  and 
the  tables  on  which  they  worked,  when  eighteen  hours  a 
day  were  a  common  allotment  for  a  day's  work;  when 
the  president  and  cashier  were  porters,  messengers, 
paying  tellers,  book  keepers  and  clerks ;  when  they 
ran  of  errands,  lugged  gold  from  office  to  ofliee,  took 
down  the  shutters,  swept  out  the  bank,  took  their 
breakfasts,  and  were  ready  for  business  at  7  o'clock  ; 
when  with  their  own  hands  they  closed  the  bank  as 
they  opened  it,  and  deposited  the  keys  under  their 
own  pillows  at  night     This  room  is  a  curiosity. 


XXXIII. 
BANK  PRESIDENTS. 

Thb  Banks  in  the  Stbbet. — Old  Fooibs  and  Prooressites.  —  Banks 
OF  Honor  and  Dishonor. — ^Bank  Association. — Keen  Financibrino. 
— Morrison,  Manhattan  Bank — Stout,  Shoe  and  Leather.  — Jones, 
Chemical.  —  Taylor,  City.  —  Williams,  Metropolitan.  —  Palmer, 
Broadway. — Lbyerich,  New  York.  —  Stevens,  Commerce.  —  Cob, 
American. — Kitchen,  Park.  — Knapp,  BIechanics'. — ^Benedict,  Gold. 
—  South  WORTH,  Atlantic. — ^Dickinson,  Tenth  National. — Sproulb, 
BfsRCHANTs'  Exchange. 

Thb  banks  of  New  York  are  intimately  associated 
with  Wall  street.  The  business  of  the  street  is  done 
through  the  banks.  Gold  and  greenbacks  are  seldom 
touched,  and  sales  are  transacted  by  certified  checka 
The  banking  system  of  New  York  is  peculiar.  Coun- 
try banks  make  their  money,  not  only  on  deposits,  but 
on  exchange  and  collections.  New  York  banks  make 
their  money  simply  on  deposits.  There  is  no  esprit  de 
corps  among  bank  presidents.  Each  is  for  himself  and 
for  his  bank.  There  are  three  classes  of  bank  presi- 
dents. One  class  is  known  as  the  rut  presidents — old 
fogies,  doing  the  same  business,  in  the  same  style,  and 
running  in  the  same  ruts  from  year  to  year.  They  op- 
pose every  innovation,  and  resist  every  change  and 
improvement,  and  are  safe  men,  exact,  and  to  be 
trusted ;  careful  of  what  they  have,  and  fearful  of  new 
experiments.     Another  class  are  trained  bank  presi- 
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dents.     They  come  up  through  a  regular  gradation,! 
as  men  in  the  army.     Froin  messengers  they  become  1 
clerks,  book-keepers,  paying  tellers,  cashiers,  and  then 
presidents.     They  know  nothing  but  the  bank.     They 
have  no  business  tact,  nor  business  knowledge.     The  | 
world  is  hidden  from  them  as  much  as  the  interior  of  J 
Africa, — they  know    the  way  to  the  bank  and  back; 
the  treadmill  round  is  trodden  daily.     They  have  su-, 
perior  intelligence    about   banking  paper,  diseounia,  I 
and  all  that  pertains  to  the  routine  of  banking  life- 
nothing  more.     Another  classof  bank  presidents  cornel 
into  their  position  from  mercantile  and  business  life,,! 
and  are  sharp,  shrewd,  daring,  successful.     It  is  a  posi- 
tion of  high  honor  to  be  a  bank  president  in  New" 
York.     It  ia  the  highest  seat  among  financial  men.     It 
is  a  proof  of  wealth,  tried  integrity,  and  some  ability. 
Men  are  willing,   often,   on   the  street,  to  risk  their 
money  with    rash    and  unscrupulous   operators,    butj 
money  to  be  deposited  and  money  to  be  invested,  mustT 
be  in  careful  hands.     A  bank  seldom  changes  its  prcs-l 
ident.     If  a  man  is  competent  and  honest,  his  positioa, 
88  bank  president  is  for  life,  or  at  his  pleasun 

Most  of  the    New   York  banks  are    conducted  oal 
principles  of    honor.      There    are   charlatans   in    thel 
pulpit,  quacks  in  medicine,  pettifoggers    at  the  bar^l 
sharpers  in  dry  goods,  and  mock  auctioneers.     Some 
bank  presidents  have  proved  themselves  heavy  specu- 
lators, using   their  own  and  other  people's  money  on 
the  street,  and  have  become  the  tools  of  unscrupulous 
operators.*      Some  have  lost  their  positions  because, 
when  speculations  were  profitable  they  pocketed  tllea 
profits,  and  when  they  were  disastrous,  the  < 
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were  charged  to  the  bank  Some  have  aided  conspir- 
ators to  tighten  the  market,  lock  up  greenbacks  and 
gold,  and  create  a  panic.  From  the  money  side  of  the 
question,  it  is  a  poor  business,  and  pays  badly.  A 
banker  who  loses  his  reputation,  may  dash  along  for  a 
time  with  the  recklessness  of  a  gambler,  or  the  des- 
peration of  a  sharper ;  but  he  is  certain  to  go  under 
in  due  time,  and  can  never  recover.  There  are  par- 
ties in  New  York  who  have  been  at  the  head  of  banking 
institutions  which  they  have  bought — bought  for  the 
pui^pose  of  defrauding  the  public.  They  have  flooded 
the  country  with  bills — ^bought  real  estate  right  and 
left — builded  houses,  and  paid  mechanics  and  work- 
men with  the  worthless  trash,  and  then  the  institution 
slunk  out  of  sight.  Some  applauded  the  operators  for 
their  shrewdness.  .  It  is  said  they  made  a  great  deal 
of  money.  They  are  now  without  reputation,  without 
honor,  and  their  names  are  a  reproach  to  all  honest 
men.  A  wealthy  gentleman  became  a  bank  president. 
He  stood  high  in  the  community  and  in  the  church, 
and  was  one  of  the  most  trusted  men  in  the  city.  Pol- 
iticians got  hold  of  him.  •  They  secured  his  assistance 
in  a  political  canvas,  with  the  promise  that  he  should 
hold  a  high  financial  position,  and  sway  the  finances 
of  the  nation,  when  the  party  was  successful.  The 
proposal  was  too  dazzling  to  be  resisted ;  he  became 
infatuated — the  funds  of  the  bank  were  used  for  polit- 
ical purposes,  and  the  notes  of  politicians  taken  as 
collaterals.  The  bank  failed;  the  personal  property 
of  the  president  and  many  of  his  friends  was  swept 
away — he  broke  under  the  blow,  and  was  carried  to 
his  grave. 
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BANK    OFFICERS     ASSOCIATION. 

The  biograpby  of  the  bank  prcsidonts  of  New  Yorfc 
is  the  history  of  men  who  began  life  penniless ;  who  by 
industry,  tact,  and  integrity,  have  won  a  fortune  and  i 
position.  There  is  scarcely  a  man  at  the  head  of  an/ 
of  the  large  moneyed  institutions  of  New  York,  who 
has  not  fought  his  way  up  through  poverty  by  many 
struggles.  There  arc  two  associations  by  which  the 
banking  interests  are  regulated  in  New  York.  The  J 
one  is  the  association  of  banks  in  the  clearing  hoose.^! 
This  association  is  simply  for  the  purpose  of  exchang-T 
ing  checks,  and  settling  daily  the  accounts  of  cacli 
bank  with  the  other,  llow  this  is  done,  I  have  de- 
scribed in  the  paper  on  the  Clearing  House.  The 
Association  of  Bank  Officers  is  another  affair.  It  i 
the  government  of  the  banks.  All  bank  prcsidentB 
must  belong  to  it,  and  the  voice  of  the  majority  mu^ 
be  obeyed.  Any  party  resisting  would  be  at  once  ^ 
expelled,  and  the  ostracism  would  be  death  to  thaj 
institution  the  officer  represents.  The  power  of  tfail 
association  will  be  seen  in  ofie  or  two  instances.  Dur{ 
ing  the  dark  and  terrible  days  of  the  war,  when  thd 
country  was  on  the  verge  of  bankruptcy,  when  mer^ 
chants  were  failing  in  every  direction,  and  money  wai 
scarce,  and  could  not  be  obtained,  a  meeting  of  the 
bank  officers  was  called.  To  relieve  the  country,  H 
was  voted  to  increase  the  discounts  half  a  million — this 
was  to  ease  the  market.  At  the  next  meeting  it  was 
found,  that  instead  of  increasing  the  circulation  half  a 
million,  it  had  actually  been  coutnvcted.  Each  bank 
disposed  to  take  care  of  itself,  had  reduced  its  circular.J 
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tion,  and  locked  up  all  the  gold  it  could  secure.  It 
was  then  voted  to  increase  the  circulation  a  million ; 
yet  the  market  was  not  relieved ;  the  same  state  of 
things  was  found  to  exist,  and  the  circulation  was  di- 
minished, and  not  increased.  It  was  then  voted  to 
equalize  the  gold ;  that  no  one  bank  in  the  Association 
should  have  more  gold  than  another.  Some  banks 
had  a  great  stock,  and  they  resisted  the  proposition 
stoutly,  but  it  was  carried.  Immediately,  the  pressure 
was  lifted,  for  no  one  bank  had  any  advantage  over 
another. 

Just  at  that  time  Mr.  Chase  came  into  the  market 
to  borrow  for  the  government  fifty  millions.  The 
amount  was  subsequently  run  up  to  one  hundred  and 
fifty  millions.  Had  the  banks  been  separate,  or  the 
law  of  the  majority  not  binding,  to  comply  with  the 
request  would  have  been  an  impossibility.  The 
Association,  after  hearing  Mr.  Chase,  voted  to  loan 
the  government  what  was  necessary  to  carry  it  on. 
It  bound  every  bank,  and  by  so  doing,  not  only  saved 
the  government  from  ruin,  but  rescued  the  banks  from 
impending  calamity. 

KEEN   FINANCIERING. 

In  one  of  the  darkest  commercial  crises  that  has 
ever  swept  over  the  country,  before  the  national  cur- 
rency was  adopted,  the  city  banks  were  loaded  down 
with  the  bills  of  country  banks.  These  bills  the  banks 
could  not  redeem.  To  force  them  to  do  so  would 
have  been  to  spread  universal  ruin  throughout  the 
land.  Mr.  Williams,  president  of  the  Metropolitan 
Bank,  of  whom  I  shall  speak  in  another  part  of  this 
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chapter,  proposed  a  plan  for  the  relief  of  the  country  I 
banks,  which  would  at  the  same  time  be  beneficial  to:<| 
the  banks  of  New  York.     He  proposed  to  collect  the; 
bills  of  the  country  banks,  seal  Ihem-  np,  carry  therafl 
for  the  banks  at  the  rate  of  mix  per  cent.,  and  then  issue 
certificates,  which  should  pass  as  money  at  the  clcarin^l 
house.     By  this  means  the  banks  in  the  country  wen 
saved  from    failure,  and  the  payment  of  their  bill 
would  be  guaranteed  by  the  banks  of  the  city.     Thaj 
Bank  Association  Viy  issuing  the  certificates,  guaranteeil 
the  payment  of  the  bills,  and  backed  the  guaranta 
by  its  whole  capital  of  seventy  millions.     These  certi-] 
ficates  were  bolter  than  gold,  for  gold  paid  no  iiilereal 
and  unless  every  bank  failed,  they  must  be  redeemed.'! 
They  were  received  at    the  clearing  house  as  gold 
This  plan,  which  saved  the  country  banks  from  failing^ I 
and  was  ultimately  of  great  benefit  to  the  city  banksjj 
was  violently  opposed  by  the  old  fogies  in  the   aaso-F 
elation.     It  was  finally  carried  by  a  small   majority.! 
Many  of  the  bank  presidents  would  not  touch  the  cer*J 
tificatcs.    They  regarded  the  plan  as  an  outrage.    Thejs 
denounced  the  certificates  as  rag  capital,  and  would 
have  nothing  to  do  with  the  investment.     One  bank 
president  thought  otherwise.     He  is  a  sharp,  energet!C,B 
wide-awake  banker,  and  has  turned  into  gold,  througq 
all  his  life,  every  thing  he  has  touched.     He  looked 
at  the  certificates  from  a  practical  stand-point     Tbq 
country  banks  had  practically  failed,  but  the  redemp 
tioii  of  their  bills  was  guaranteed  by  all  the  banks  c 
New  York,  and  secured  by  the  united  capital  of  c 
enty  millions.     The  goJfl  lying  in  the  vaults  of  thi 
.  bank  brought  no  interest,  but  these  collaterals,  besidei 
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being  perfectly  safe,  yielded  an  interest  of  six  per 
cent  He  decided  to  take  all  the  certificates  he  could 
get.  He  went  quietly  to  work  and  collected  all  he 
could  lay  his  hands  on.  Of  the  issue  of  five  millions, 
he  secured  four.  The  old  fogy  presidents  began  to 
wake  up  to  the  fact  that  the  securities  were  rather 
desirable.  To  their  astonishment  they  found  that  one 
bank  had  secured  nearly  the  whole  issue,  and  that  the 
entire  association  were  guaranteeing  the  assets  of  one 
of  their  number.  The  subject  was  brought  before  the 
association,  and  after  a  fierce  debate  it  was  decided  by 
a  majority  vote  that  the  certificates  must  be  equalized, 
and  every  bank  have  its  share.  The  keen  president 
had  to  disgorge,  or  go  out  of  the  association. 

The  most  costly  buildings  in  New  York  belong  to 
the  banking  association.  Rooms  are  fitted  up  for 
banking  purposes  in  gorgeous  style,  and  ornamented 
with  gold  and  paintings.  These  rooms  keep  pace 
with  the  elegance  of  the  offices  of  stock  dealers  and 
modern  brokers. 

MR.    MORRISON,    OF   THE   MANHATTAN   BANK. 

Mr.  Morrison  is  a  Scotchman.  He  began  life  a  poor 
boy,  and  worked  his  way  up  through  all  the  grades  in 
the  bank  to  his  present  high  position.  He  is  a  type 
of  the  discreet,  prudent,  hard-working  class  of  men 
of  the  olden  time,  who  take  no  sudden  leaps,  and  make 
no  startling  bounds,  but  went  up  from  rank  to  rank 
by  his  own  merit  and  hard  work.  The  Manhattan 
Bank  is  a  very  old  bank,  and  is  working  under  its  old 
charter,  and  is  one  of  the  few  state  banks  that  have 
not  been  merged  in  the  National.     It  owes  its  valu- 
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able  cliarter  to  the  sharpness,  to  say  nothing  more,  of 
Aaron  Burr.  The  legislature  were  enemies  to  the 
l;a,nking  system,  and  he  had  no  hope  of  a  charter  if 
the  institution  was  represented  as  a  moneyed  institu- 
tion. Burr  adroitly  presented  a  charter  for  the  intro- 
duction of  water  into  the  city  of  New  York.  It  was 
an  unforfcitablc  charter,  and  convoyed  large  and  val- 
uable privileges.  To  carry  out  the  purposes  of  the 
corporation,  a  clause  was  inserted  that  scrip  might  be 
issued  by  the  company.  That  little  clause  created  a 
mammoth  bank,  with  extraordinary  privileges,  which 
continues  to  this  day.  The  bank  maintains  a  reservoir 
near  Canal  street,  with  miniature  water  works,  to 
answer  the  purposes  of  ita  charter. 

UR,    STOUT,    OF   THE   SHOE   AND   LEATHER   BANK. 

For  eighteen  years  Mr.  Stout  has  been  at  the  head  I 
of  the  Shoe  and  Leather  Bank,  which  he  originated. 
At  the  age  of  twelve  he  was  thrown  on  his  owd  sap-  1 
port,  besides  having  the  care  of  relatives.     At  four- 
teen he  became  a  teacher  in  a  public  school,  though  | 
he  was  supposed  to  be  at  least  four  years  older.     He  ] 
started  out  in  life  with  a  fixed   purpose,  to  not  only 
get  a  living,  but  a  fortune.     Self-reliant,  enthusiastic^ 
and  ambitious,  he  seized  every  opening,  and  mastered  I 
everything  he  undertook.     Tie  was  one  of  the  founders  | 
of  the  Shoe  and  Leather  Bank,  of  which  he  soon  be-  I 
came  the  hend.     This  bank  was  started  by  dealers  in 
shoes  and  leather,  as  a  bank  of  their  own ;  but  like 
every  bank  in  New  York  that  has  had  a  specialty,  it  | 
has  lost  it  in  the  lapse  of  time.     There  is  not  a  shoe  or  I 
leather  man  on  the  board  of  directors,  and  but  one  | 
depositor  in  the  bank,  following  that  business. 
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The  study  of  Mr.  Stout's  business  life  would  be  a 
profitable  one  for  young  men  desiring  success.  He 
came  early  to  the  front.  He  started  out  resolved  on 
\  business,  leaving  immediate  success  out  of  the  ques- 
\  tion.  His  quick,  practical  eye  saw  openings  that  he 
[.  was  not  slow  to  enter.  His  moral  and  social  charac- 
'  ter  was  of  a  high  order.  He  never  failed  of  money 
for  any  operation,  for  he  took  np  every  note  that  ma- 
tured. He  kept  his  mouth  closed  and  people  thought 
he  was  rich,  when  he  was  really  worth  nothing.  He 
turned  his  hnnd  to  anything  that  was  honorable.  He 
became  a  Christian  when  quite  a  young  man,  and 
took  a  great  interest  in  his  church.  He  was  sexton, 
I  pew-opener,  trustee,  collector,  class-leader,  chorister, 
I  and  sometimes  preacher.  Ue  kept  the  finances  up, 
I  and  allowed  nobody  to  be  in  debt  to  the  church.  Hia 
[  first  great  reveree  was  his  eudorsement  of  a  note  of 
I  $5,000  to  obtain  money  from  the  bank.  The  en- 
dorsement was  given  with  great  reluctance.  To  save 
the  $5,000  the  notes  swelled  up  till  they  readied 
$23,000.  Then  came  a  crash.  The  builder,  on  whose 
behalf  the  endorsements  wore  given,  failed.  Sitting 
.at  his  breakfast,  one  morning,  Mr.  Stout  was  notified 
that  the    builder   had    made  no  provision    for    tie 

I  paper,    and    that    the    bank    would  look  lu  him  for 
payment. 
: 


BUSINESS    PRINCIPLE. 


Several  methods  of  relief  were  open  to  Mr.  Stout. 
He  was  worth  seventeen  thonaand  dolluTH,  which  he  had 
earned  by  nights  of  toil,  by  economy,  and  by  daily  and 
24 
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able  charter  to  the  sharpness,  to  say  nothing  more,  of- 
Aaron  Burr.  The  legislature  were  enemies  lo  iho 
banking  Rystem,  and  he  had  no  hope  of  a  charter  if 
the  institution  was  represented  as  a  moneyed  instilu- 
tion.  Burr  adroitly  presented  a  charter  for  the  intro- 
duction of  water  into  the  city  of  New  York.  It  was 
an  unforfeitable  charter,  and  conveyed  largy  and  val- 
uable privileges.  To  carry  out  the  purposes  of  the 
corporation,  a  clause  was  inserted  that  scrip  might  be 
issued  by  the  company.  That  little  clause  created  a 
mammoth  bank,  with  extraordinary  privileges,  whiob 
continues  to  this  day.  The  bank  maintains  a  reservoir 
near  Canal  street,  with  miniature  water  works, 
answer  the  purposes  of  its  charter. 

MR.  STOl'T,  OF  THE  SHOE  AND  LEATHER  BANK. 

For  eighteen  years  Mr.  Stout  has  been  at  the  head 
of  the  Shoe  and  Leather  Bank,  which  he  originated. 
At  the  age  of  twelve  he  was  thrown  on  hia  own  sup- 
port, besides  having  the  care  of  relatives.  At  four- 
teen he  became  a  teacher  in  a  public  school,  though 
he  was  supposed  to  be  at  least  four  years  older.  He 
started  out  in  life  with  a  fi.xed  purpose,  to  not  onlj 
get  a  living,  but  a  fortune.  Self-reliant,  enthusiastic, 
and  ambitious,  he  seized  every  opening,  and  mastered 
everything  he  undertook.  He  was  one  of  the  founders 
of  the  Shoe  and  Leather  Bank,  of  which  he  soon  be- 
came the  head.  This  bank  was  started  by  dealers  in 
shoes  and  leather,  as  a  bank  of  their  own ;  but  like 
every  bank  in  New  York  that  has  had  a  specialty,  it 
has  lost  it  in  the  lapse  of  time.  There  is  not  a 
leather  man  on  the  board  of  directors,  and  but 
depositor  in  the  bank,  following  that  business. 
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The  study  of  Mr.  Stout's  business  life  would  be  a 
profitable  une  for  young  men  desiring  success.     He 
came  early  to  the  front.     He   started  out  resolved  on 
business,  leaving  immediate  success  out  of  the  ques- 
tion.    His  quick,  practical  eye  saw  openings  that  he 
was  not  slow  to  enter.     His  moral  and  social  cliarac- 
ter  was  of  a  high  order.     He  never  failed  of  money 
for  any  operation,  for  he  took  np  every  note  that  ma- 
tured.    He  kept  his  mouth  closed  and  people  thought 
I  be  was  rich,  when  he  was  really  worth  nothing.     He 
,  turned  his  hand  to  anything  that  was  honorable.     He 
became  a  Christian  when  quite  a  young  man,  and 
took  a   great  interest  in  his  church.     He  was  sexton, 
pew-opener,  trustee,  collector,  class-leader,  chorister, 
and  sometimes  preacher.     He  kept  the  finances  up, 
and  allowed  nobody  to  be  in  debt  to  the  church.    His 
.  first  great  reverse  was  hb  endorsement  of  a  note  of 
1  $5,000   to    oblain  money  from  the  bank.     The   en- 
[  dorsement  was  given  with  great  reluctance.     To  save 
I  the  $5,000    the  notes  swelled  up  till    they  reached 
I  $23,000.    Then  came  a  crash.    The  builder,  on  whose 
I  behalf  the  endorsements  were  given,  failed.     Sitting 
his  breakfast,  one  morning,  Mr.  Stout  was  notilied 
that  the     builder    had    made  no  provision    for    tie 
paper,    and   that    the    bank    would  look  to  him  for 
payment. 


BUSINESS   PRINCIPLE. 


Several  methods  of  relief  were  open  to  Mr.  Stout. 
He  was  worth  seventeen  thonsand  dollars,  wTiich  he  had 
earned  by  nights  of  toil,  by  economy,  and  by  daily  and 
24 
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BECOMES  A  MERCHANT. 

In  the  department  of  dry  goods,  and  in  the  whoT^ 
sale  boot  and  shoe  trade,  Mr.  Stout  found  his  first 
permanent  success.  He  had  great  financial  talent^  and 
with  all  his  partners  he  reserved  to  himself  the  right 
to  decide  on  credits.  He  gave  his  entire  personal 
attention  to  his  business.  Like  Stewart,  he  found  his 
recreation  in  work.  Nobody  came  so  early  tliat  lie 
did  not  find  Mr.  Stout  at  his  post  He  did  not  leave 
till  the  business  was  done  and  the  store  closed.  His 
hours  were  from  seven  in  the  morning  till  six  at  night 
Four  months  in  the  year  he  worked  till  ten  and  twelve 
at  night,  and  often  till  four  o'clock  in  the  morning,  yet 
would  be  at  his  post  at  seven,  as  usual.  All  who 
worked  after  six  o'clock  were  paid  double  wages.  But 
Mr.  Stout  always  remained  with  them,  no  matter  how 
late  they  worked.'  If  sagacity  and  prudence,  hard 
work  and  close  attention  to  business,  high  moral  char- 
acter and  great  financial  ability,  lead  to  fortune,  tlien 
Mr.  Stout  must  have  accumulated  a  handsome  capitaL 

HIS   CONNECTION   >yiTH   TIIE  BANK. 

An  attempt  was  made  to  get  up  a  bank  in  which  the 
shoe  and  leather  interest  should  have  a  large  representa- 
tion. In  this  movement  Mr.  Stout  was  very  active; 
and  when  the  Shoe  and  Leather  Bank  was  incorporated 
he  was  the  largest  stockholder,  became  a  director,  and 
an  influential  manager.  On  the  second  year  he  was 
made  vice-president,  and  had  really  all  the  duties  of 
the  president  to  perform.  The  third  year  he  waa 
elected  president,  and  for  fourteen  years  has  hud  the 
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management  of  that  institution.  lie  has  guided  it 
with  a  financial  Bkill  unsurpassed,  and  the  value  of  the 
stuck  shows  how  profitable  that  management  has  been. 
No  voice  is  more  potential  in  banking  matters  than 
Mr.  Stout's.  Uis  judgment  is  reliable  ;  he  is  far-seeing 
and  safe  in  his  measures.  He  was  city  chamberluiu, 
and  while  in  that  position  there  was  some  trouble  about 
paying  the  police.  Mr.  Stout  advanced  the  full  sum 
necessary  out  of  his  private  funds.  Ue  tluis  relieved 
the  embarrassment  of  the  force,  and  received  a  splendid 
testimonial)  which  now  adorns  his  parlors. 

FERSOSAL. 

Since  he  fonned  the  resolution  to  meet  the  notes  he 
had  indorsed,  which  \sas  so  heavy  a  blow  to  him  in  hia 
early  life,  hia  career  has  been  an  upward  one.  In 
every  relation  of  life  he  has  occupied  the  front  rank. 
He  is  the  guardian  of  widows  and  orphana,  and  holds 
a  large  amount  of  trust  money,  every  one  feeli:ig 
assured  that  funds  in  his  hands  ore  safe.  His  chai'- 
acteriatics  are  promptnea:*,  unbending  honesty,  and 
punctuality.  Not  only  has  he  never  failed  to  meet  a 
pecuniary  obligation  during  the  long  term  of  his 
financial  career,  but  he  carries  this  principle  into  tlic 
minutest  relations  of  life.  In  his  family  his  breakfast 
bell  rings  at  exactly  the  same  time,  and  does  not  vary 
five  minutes  in  a  year,  and  dinner  delays  for  no  one. 
lie  has  been  a  church  oHicer  since  he  was  a  lad.  He  is 
always  on  time  at  the  smallest  meeting.  The  financed 
of  the  church  are  kept  with  the  exactness  of  a  bank. 
The  sexton,  minister,  and  all  are  paid  promptly  on  tho 
time.     Hi»  bank  booi*^  meeta  to  a  second.     The  board 
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M  called  io  order  promptly  on  the  instant 
director  has  three  dollars  a  day  for  every  board  niee 
ing.  When  the  gave!  of  the  president  falls,  if  one  of  tba 
directors  is  nt  the  threshold  of  the  inner  door,  but  IinS' 
not  crossed  it,  he  gets  no  pay.  In  his  family  Mr.  Stout 
js  one  of  the  most  indulgent  of  falliers,  lie  is  a  genial, 
social,  and  high-toned  friend.  lie  is  one  of  the  most 
entertaining  hosts,  and  a  welcome  visitor.  His  wenltli^^ 
Rcciunulatcd  by  shrcwdnos,?,  integrity,  and  toil,  he  di 
tribntes  with  great  liberality.  From  his  early  lifo  ha 
has  identified  hiui.'^clf  with  religion,  hnnianity,  and  the 
benevolent  operations  of  the  day.  lie  is  a  good  speci- 
men of  what  New  Yorli  cuu  do  for  a  resolute,  manly 
boy,  who,  with  high  moral  principle,  unbending  in- 
tegrity, and  indomitable  pliiek,  resolves  to  j)lace  his 
name  among  the  successful  and  true  meu  of  the  laud. 

HR.    JONE9,  OF   THE   CHEMICAL   BANK. 

The  Chemical  Bank  is  a  bank  of  the  olden  time.  It'J 
has  none  of  the  North  River  steamboat  style  in  itsi 
banking-house.  A  soiall,  low,  granite  building  onl 
Broadway,  opposite  the  Park,  of  humble  pretensions,  I 
and  unattractive  in  appearance,  is  all  that  greets  the  I 
eye.  Yet  it  is  the  most  profitable  banking  house,  with.  1 
Ihe  most  valuable  franchise  in  the  city.  Like  the  Man-  [ 
hattan  Bank,  it  was  created  for  manufacturing  purposes. 
These  purposes  were  chemical  in  their  nature,  as  the  I 
name  implies.  The  capital  of  the  batik,  at  ihc  start,  I 
was  three  hundred  thousand  dollars.  It  has  neverX 
been  increased.  It  has  never  suspended  payment,  haa'J 
very  few  stockholders,  and  is  not  anxious  fur  busincsa.  ( 
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It  is  owned  by  a  few  persons,  and  these  principally 
directors.  The  stockholders  are  John  I.  Jones,  the 
president,  who  has  been  at  the  head  of  the  institution 
twenty-five  years,  and  the  Rosevelts  and  their  I'elatives, 
who,  with  a  few  friends,  own  the  institution.  The 
surplus  of  the  bank  is  enormous,  being  about  two  mil- 
lions added  to  its  capital,  making  a  dividend  on  eight 
times  the  capital  of  the  bank.  All  the  stockholders 
are  wealthy.  The  president  is  a  careful,  quiet,  prudent 
man,  with  little  to  do,  and  large  pay. 

MR.    TAYLOR,  OF   THE    CITY   BANK. 

Moses  Taylor  is  one  of  the  marked  men  of  New 
York.  He  is  the  president  of  the  City  Bank,  and  has 
managed  its  affairs  with  consummate  ability  for  many 
years.  lie  is  about  fifty  years  of  age,  stocky,  and  well 
proportioned,  with  black  hair  sprinkled  with  gray; 
brisk,  energetic,  and  spirited  in  his  movements;  de- 
cided, quick,  and  energetic  in  his  mode  of  doing  busi- 
ness, yet  agreeable,  cheerful,  intelligent,  and  compan- 
ionable in  all  the  walks  of  life.  His  fortune  is  set  down 
at  ten  millions,  the  fruit  of  intense  industry,  of  intelli- 
gence, integrity,  and  enterprise.  He  began  life  on  his 
own  account,  in  a  very  small  business  way.  He  has 
the  same  enthusiastic  love  of  business  that  marks 
Stewart,  Astor,  and  other  eminent  men — such  as  led 
Choate  to  .abandon  the  cool  airs  of  Newport  and  revel 
in  the  intricacies  of  a  patent  law-suit  in  August  Mr. 
Taylor  began  trade  for  himself  when  quite  young.  He 
kept  in  a  memorandum  book,  which  he  still  preserves, 
his  loss  and  gain.  He  has  kept  account  accurately  of 
all  his  transactions  from  the  iriinutest  to  the  heaviest 
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from  the  Btart  He  can  show  in  black  and  white,  when 
he  has  lost  monej,  and  when  be  has  gained,  during  all 
his  business  career.  He  lives  in  the  upper  part  of 
Fiflh  Avenue,  his  bank  is  in  Wall  Street,  and  be  walks 
the  entire  distance,  up  and  down,  each  day.  On  re- 
turning home  from  the  busincaa  of  the  day,  he  takes  a 
bath  and  a  nap ;  that  is  all  the  recreation  he  needs. 
Others  want  a  drive  in  the  Park.  Merchants  must  un- 
bend at  Saratoga  or  Long  Branch — take  a  tour  to  the 
White  Mountains,  or  to  the  Alps.  Mr.  Taylor  finds 
his  rest  on  his  couch  for  an  hoar,  and  his  recreation  in 
his  business.  On  entering  his  library,  after  his  little 
rest;  he  proceeds  to  business.  His  book-keeper  and 
assistants  are  merely  his  clerks.  The  original  books 
arc  kept  at  his  hou.se,  and  are  written  up  by  his  own 
hand  every  day.  Those  at  the  office  are  only  copies. 
He  docs  not  ask  his  clerk,  cashier,  or  saleHm.in,  to  state 
his  business.  The  books  are  in  his  own  hands.  Should 
his  down-town  books  be  burned  it  would  not  interfere 
with  his  business,  for  he  writes  his  own  letters,  as  well 
as  makes  his  own  entries.  He  is  president  of  one  of 
the  largest  and  most  successful  banks  in  the  city ;  his 
shipping  house  is  one  of  the  heaviest;  he  owns  an  en- 
tire railroad;  is  almost  the  sole  owner  of  one  of  the 
heaviest  coal  interests  in  the  country;  and  as  manager, 
president,  director,  or  stockholder,  he  is  identified  with 
untold  institutions.  As  he  keeps  his  own  books  he 
must  find  employment  for  all  his  spare  time. 

When  Mr.  Taylor  bought  the  Lackawana  road  it 
"was  nearly  worthless,  owing  to  the  heavy  grades.  He 
adopted  the  plan  of  placing  stationary  engines  at  two 
or  three  of  the  worst  grades ;  by  these  he  could  double 
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the  freight  carried  over  the  road.  .  To  conceive  the 
idea  was  to  carry  it  into  practical  operation.  So  suc- 
cessful was  the  plan  that  his  dividends  one  year  from 
that  road  were  a  million  dollars.  Mr.  Taylor  is  not  an 
original  man,  but  his  mind  is  practical.  When  an  idea 
is  suggested  to  him  he  seizes  it  in  a  moment  and  puts 
it  into  practical  use.  This  trait  has  led  him  to  fortune. 
His  investments  in  stocks  are  enormous,  yet  he  trusts 
nobody  with  his  coupons.  He  cuts  them  with  his  own 
hand,  and  presents  them  for  payment.  There  is  no 
man  in  the  State  that  is  so  absolutely  master  of  his  own 
business  as  the  president  of  the  City  Bank.  He  has 
made  this  bank  one  of  the  great  financial  institutions 
of  the  city.  This  bank  did  not  come  into  the  national 
system  when  that  was  adopted,  and  has  no  circulation 
of  its  own.  No  bank  that  refused  to  come  in  at  the 
time  is  able  to  do  so  now.  Any  bank  that  had  a  cir- 
culation could  dispose  of  it  at  a  heavy  percentage. 

MR.    WILLIAMS,  OF   THE   METROPOLITAN   BANK. 

Mr.  Williams  has  the  reputation  on  the  street  of  being 
a  keen,  shrewd,  smart,  Yankee.  He  is  about  fifty  years 
of  age,  and,  in  financial  matters,  he  graduated  in  Bos- 
ton. He  came  to  the  city  for  the  purpose  of  taking 
charge  of  the  Metropolitan  Bank,  on  its  institution. 
The  peculiarity  assigned  to  the  bank  brought  it  at 
once  prominently  before  the  mercantile  community, 
and  the  skill  with  which  it  was  managed  gave  it  early 
and  marked  success.  The  Metropolitan  Bank  was  in- 
stituted by  the  merchants  of  New  York,  and  was 
founded  when  each  bank  issued  its  own  paper.  Money 
outside  of  the  city  had  to  be  exchanged,  and  exchange 
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brokers  did  a  thriving  business.     To  save  tbemaelvos'l 
from  perplexity  and  loss,  the  merchants  proposed  al 
bank  that  should  do  for  uncurreiit  mouey  what  th&l 
clearing  house  does  for  checks  in  the  city.     There  w«a  m 
a  great  deal  of  wild-cat  money  in  the  country,  and  thel 
merthants  were  often  subject  to  heavy  losses.       Mr.  f 
Williams  was  called  from  the  Suffolk  Bank,  Boston,  to  1 
take  charge  of  this  new  bant.       All  uncnrrent  money  i 
was  deposited  in  the  bank,  and  sent  home  at  once. 
The  system  worked  like  a  charm.     It  compelled  the  J 
country  banks  to  keep  their  circulatiou  low  as  the  I 
return  of  their  notes  was  daily,  and  this  obliged  them  J 
to  be  constantly  ready  to  redeem.     A  perfect  system,  J 
was  organized  and  sixty  clerks  employed  to  assort  and! 
send  home  uncurrent  money.     This  specialty  set  thoJ 
bank  up.     It  became  a  leading  institution,  and  has! 
always  been  successful  and  profitable.      Leading  mer-l 
chants  were  induced  to  deposit  in  the  bank,  in  order  I 
that  their  uncurrcnt  money  might  be  redeemed  with-i 
out  trouble  or  e.xpense.       The  establishment  of  the  1 
bank  ruined  the  exchange  brokers,  and  broke  their 
system  up.     Mr.  Williams  is  a  good  debater,  and  in 
the  meeting  of  the  associated  banks,  has  the  reputation 
of  carrying  his  points.    He  is  a  clear  writer,  has  a  very  I 
positive  manner;  and,  like  a  man  who  is  alw.iys  sure  | 
that  he  is  right,  goes  ahead.     He  is  a  self-made  man, 
and  is  another  illustration  of  the  fact  that  integrity,  aa 
well  as  sharpness,  is  an  indispensable  element  of  suo-  J 
cess  in  New  York 
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MR.    PALMER,  OF   THE   BROADWAY   BANK. 

This  gentleman  is  at  the  head  of  a  very  successful 
institution;  but  he  is  perhaps  the  least  popular,  per- 
sonally, of  any  bank  president  in  New  York.  He  had 
a  rough  time  in  early  life,  and  the  gruflF  and  surly  man- 
ner of  his  early  years  has  never  worn  off.  Whatever 
he  does  tends  to  the  benefit  of  the  president  of  the 
bank,  or  of  the  bank  itself  The  habits  of  a  stable,  and 
the  training  of  an  owner  of  an  omnibus  line,  dealing 
Tvith  drivers  and  men  who  curry  horses,  do  not 
always  fit  a  man  for  refined  society,  or  make  him  an 
agreeable  person  to  do  business  with.  Mr.  Palmer  is 
reputed  to  be  rigidly  honest,  and  square  in  trade, 
though  hard.  The  city  moneys  are  kept  in  his  bank, 
and  though  a  million  or  two  have  been  locked  up,  if 
the  street  is  to  be  believed,  when  the  money  market 
was  to  be  tightened,  no  one  accuses  Mr.  Palmer  of  be- 
ing in  complicity  with  the  movement.  No  one  can 
get  money  from  the  Broadway  Bank  unles^  his  collat- 
erals are  good.  No  one  well  acquainted  with  the  presi- 
dent would  apply,  during  business  hours,  for  a  sub- 
scription to  a  benevolent  cause. 

MR.    LEVERICH,  OF    THE    BANK   OF   NEW  YORK. 

This  gentleman  is  the  head  of  this  great  bank — one 
of  Ihe  oldest  in  the  city — one  of  the  most  successful — 
a  gentleman  of  probity,  and  fair  business  ability.  The 
moving  spirit  of  the  bank  is  Mr.  Banker,  son-in-law  of 
Commodore  Vanderbilt.  The  Commodore  keeps  his 
account  in  this  bank,  with  other  heavy  capitalists,  and 
it  is  said  that  the  Commodore  does  pretty^  much  as  he 
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pleases  inside,  when  he  wants  money.  Mr.  Bunker  is 
one  of  the  most  elegant  men  to  do  business  with  in 
New  York.  He  is  affability  personified.  His  words 
are  honeyed,  and,  to  appearance,  he  is  all  things  to  all 
men.  But,  notwithstanding  this  bland  exterior  he  does 
what  he  pleases  in  the  bank,  and  runs  it  with  great 
ability  and  great  success.  The  bank  does  a  daily  busi- 
ness of  ten  millions.  Its  capital  is  great ;  its  dividends 
are  pleasant  to  receive. 

MR.    STEVENS,  OF   THE   BANK   OP   COMMERCE. 

The  president  of  this  mammoth  institution  is  a  very 
old  man,  painfully  connected  with  our  courts  in  do- 
mestic matters,  and  would  long  since  have  retired  from 
his  business  but  for  the  ability  with  which  the  cashier, 
Mr.  Vail,  manages  the  institution.  Mr.  Vail  is  really 
a  man  of  ability,  but  he  puts  on  such  airs,  and  is  so 
consequential,  that  he  renders  himself  very  disagreea- 
ble to  bankers  that  have  anything  to  do  with  him. 
The  bank,  with  its  large  capital  of  ten  millions,  and 
great  trade,*  has  always  been  sjund  and  successful. 

MR.    COE,  OF   THE    AMERICAN    EXCHANGE   BANK. 

The  fame  of  this  bank  was  created  by  David  Leavitt, 
who,  for  many  years,  was  at  its  head.  He  was  a  keen, 
able,  and  successful  financier;  one  of  the  boldest  of 
bankers,  who,  with  all  his  daring,  commanded  the  .es- 
teem and  confidence  of  the  street.  He  retired  with  a 
fortune,  and  is  recreating  himself,  in  his  old  age,  by 
building  a  stable  at  the  expense  of  a  hundred  and  fifty 
thousand  dollars,  and  if  he  lives  long  enough,  will 
build  a  house  to  match.  Mr.  Leavitt  ran  the  Exchange 
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Bank  when  Jacob  Barker  was  the  lion  of  the  street 
Mr.  Coe  is  a  very  diflFerent  sort  of  man.  He  is  very 
reputable,  but  a  great  theorizer.  He  can  argue  his 
point  with  great  ability,  but  his  schemes  are  mostly 
impracticable.  He  understands  the  science  of  bank- 
ing— nothing  more. 

MR.  KITCHEN,  OF  THE  PARK  BANK. 

This  bank  is  very  ably  managed,  and  is  one  of  the 
most  reputable  institutions  in  New  York.  It  does  its 
business  in  the  most  costly  building  in  the  city.  There 
is  no  such  banking-room  in  the  world.  The  Roths- 
childs would  feel  themselves  verging  towards  insolv- 
ency to  have  such  quarters  in  which  to  transact  their 
gigantic  business.  The  prosperity  and  fame  of  this 
bank  belong  to  another  administration.  When  the 
bank  was  chartered,  Mr.  Howes,  now  a  broker  on  the 
street,  was  its  president;  a  keen,  self-reliant,  shrewd, 
straight  forward,  far-se'eing  man.  He  brought  the 
bank  up  at  a  bound,  and  did  it  by  a  bold  stroke,  which 
would  have  ruined  him  and  the  bank  had  it  not  been 
successful.  Gold  reached  2.80.  Mr.  Howes  was  satis- 
fied that  it  would  go  no  further.  Other  bankers,  whose 
reputation  for  shrewdness,  prudence,  and  good  judg- 
ment, was  quite  equal  to  his,  believed  gold  would 
touch  three  hundred,  perhaps  3.50.  Acting  on  his 
own  judgment,  the  president  sold  the  gold  belonging 
to  the  bank,  and  that  held  by  the  officers.  He  had 
an  immense  quantity  of  gold  in  the  bank,  left  by  de- 
positors. He  sold  that  and  bought  gold  at  the  market 
rates,  as  it  was  called  for  by  the  owners.  Prom  that 
figure,  2.80,  gold  began  to  recede.     The  profits  of  the 
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bank  were  enormous,  and  though  Mr.  Howes  after  wards 
retired  from  the  presidency  of  th^  bank,  the  great 
banking  house  on  Broadway,  built  out  of  the  shrewd- 
ness of  that  operation,  will  stand  as  a  monument  of  his 
financial  skill.  Mr.  Kitchen  came  into  the  bank  from 
mercantile  life.  He  brought  with  him  the  repute  of 
integrity,  prudence,  and  much  good  judgment  Under 
his  management  the  bank  has  continued  its  career  of 
success. 

MR.    KNAPP,  OF   THE   MECHANICS'   BANK. 

There  is  no  name  on  the  street  better  known  than 
that  of  Shepherd  Knapp.  As  a  merchant  in  the  Swamp 
for  many  years,  he  was  marked  by  sterling  integrity 
and  success.  He  has  been  long  identified  with  the 
Mechanics'  Bank,  one  of  the  soundest  and  safest  in  the 
city.  Mr.  Knapp  is  a  gentleman  of  the  old  school; 
honest,  industrious,  clear-headed,  aflFable,  and  agreea- 
ble in  his  manner.  Men  who  are  refused  a  favor  at 
tlie  bank  are  sent  away  in  a  better  frame  of  mind  than 
customers  of  some  banks  who  are  accommodated.  The 
bland,  courteous,  and  affable  manners,  with  gentlemanly 
deportment,  which  marked  the  bankers  of  earlier  days, 
and  which  are  preserved  in  Mr.  Knapp,  are  giving 
way  to  the  bold,  coarse,  uncivil,  but  energetic  style  of 
the  present  day. 

MR.  BENEDICT,  OF  THE  GOLD  EXCHANGE  BANK. 

This  Bank  is  a  clearing  house  for  gold.  It  serves  the 
same  purpose  for  the  brokers  that  the  clearing  house 
does  for  the  banks.  The  forgeries  of  young  Ketchum 
led  to  the  establishment  of  the  Gold  Exchange  Bank  as 
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a  protection  to  the  brokers.  Formerly,  in  the  sale  of 
gold,  the  precious  metal  was  carted  from  bank  to  bank, 
and  from  office  to  office,  or  carried  in  hand  by  clerks 
and  messengers.  Beside  the  danger  and  exposure 
attending  the  removal  of  gold,  the  inconvenience  and 
expense  were  great.  To  remedy  the  evils,  the  Gold 
Exchange  Bank  was  created.  Beside  being  a  clear- 
ing house  for  gold,  it  transacted  the  regular  business 
of  a  bank,  receiving  deposits,  .and  making  discounts. 
The  Black  Friday  demoralized  this  institution,  and 
would  have  bankrupted  it,  if  every  moneyed  institution 
in  the  city  had  not  been  paralyzed.  It  was  unable  for 
some  time  to  discharge  its  regular  functions.  The 
brokers  insisted  that  the  bank  should  give  up  its  de- 
partment of  banking,  and  conduct  business  simply  as 
a  clearing  house  for  gold,  receiving  a  percentage  on 
the  clearances  of  the  bank  as  a  compensation  for  the 
business  done.     Such  it  is  at  the  present  time. 

# 

MR.    80UTHW0RTH,    OF   THE    ATLANTIC   BANK. 

This  gentleman  has  a  fair  standing  as  a  business  man. 
Like  many  other  banks,  the  Atlantic  was  created 
under  a  specialty.  The  Manhattan,  proposed  water 
works,  the  Chemical,  manufactures,  the  Shoe  and 
Leather  was  created  by  the  Swamp.  The-  Mechanics' 
was  for  artisans.  Bull's  Head  was  designed  as  a  spe- 
cial accommodation  for  dealers  in  cattle.  The  Grocers' 
Bank,  was  for  the  tradesmen  indicated  by  the  name. 
The  Merchants'  was  started  by  the  dry  goods'  men, 
and  the  Corn  Exchange,  for  operators  in  flour  and 
grain.  In  each  case,  the  banks  have  failed  to  con- 
trol the  custom   sought ;  or,  the  parties  who  origi- 
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nated  the  banks,  have  been  oatbought  and  ontvoted 
by  others.  Unlike  all  others,  the  Atlantic  Bank  had 
a  religious  origin,  and  so  far  has  been  managed  by  the 
denomination  that  started  it.  Gentlemen,  having  a 
common  faith,  and  wishing  to  act  together  in  business 
as  they  acted  in  denominational  relations,  put  their|( 
capital  together  and  started  the  Atlantic  Bank.  Mr. 
Southworth  was  called  to  the  Presidency.  Like  most 
of  the  financial  men  of  New  York,  he  has  been  the 
architect  of  his  own  fortune.  He  began  life  poor  and 
threw  himself  on  his  own  resources.  He  worked  his 
way  up  by  integrity  and  industry.  He  earned  by  his 
own  talent  and  energy  his  fortune,  and  ranks  well 
among  the  financiers  of  New  York. 
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The  revolutions  of  1873  bid  fair  to  change  the 
entire  system  of  banking  in  New  York.  A  Clearing 
House  for  the  Stock  Exchange  is  one  indication.  One 
of  the  heaviest  publishing  houses  in  the  land  proposes 
to  be  its  own  banker,  and  to  have  a  department  of 
finance  of  its  own.  Volcanoes  change  the  face  of 
nature,  and  commercial  revolutions  change  the  face  of 
trade.  The  disasters  of  the  street  show  that  some  of 
our  heaviest  monied  institutions  are  run  by  boys,  who 
would  not  be  trusted  by  a  judicious  merchant  with  a 
cargo  of  tea.  A  string  of  honorable  names  as  direct- 
ors afford  no  guarantee  that  business  is  safely  and 
honorably  conducted.  When  a  cane-color  headed  boy 
can  steal  the  whole  capital  of  the  Atlantic  Bank, 
under  the  very  nose  of  the  president  and  directors ; 
when  Rodman,  who  can  scarcely  raise  down  on  his 
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face,  Clin  keep  two  seta  of  books,  and  rob  both  the 
Great  Trust  Company  and  the  City  Treflsiiry ;  while 
Carlton  disgraces  an  honest  name,  and  disappears  with 
a  quarter  of  a  million  of  the  funds  committed  to  his 
care  ;  whom  can  men  trust?  Capitalists  tire  of  lliis 
state  of  things,  and  demand  a  change. 

The  brokers'  banks,  thirteen  in  number,  are  among 
■the  mysteries  of  New  York  finances.  All  stocks  sold, 
though  they  amount  to  hundreds  of  thousands,  must 
be  paid  for  on  delivery.  The  dealer  puts  up  a  mar- 
gin of  10  per  cent,  but  the  broker  must  buy  the  stock 
by  paying  the  full  market  price,  then  carry  it  at  7  per 
per  cent,  more  or  loss.  A.,  the  broker,  buys  1,000 
shares  for  B.,  the  customer,  and  buys  it  ot  D.,  and 
takes  his  commission.  But  D.  will  not  let  the  stock 
go  out  of  his  hands  till  he  gets  his  money.  B.  will 
not  pay  the  money  to  A.  until  the  stock  is  delivered, 
and  A.  cannot  get  the  stock  to  deliver  until  he  gets 
the  money.  Jiist  here  comes  in  the  Brokers' 
Banks.  A.  goes  to  the  bank  where  he  keeps  his 
account,  and  obtains  a  cert-ified  check  for  $10,000 
more  or  less,  as  the  cose  may  be.  He  has  not  a  dol- 
lar in  the  bank.  But  that  makes  no  difference,  With 
the  certified  check  he  buys  the  stock  of  D.,  delivers  it 
^to  B.,  takes  a  certified  check,  deposits  it  in  the  bank, 
and  makes  his  account  good  before  3  o'clock.  If  A. 
should  buy  shares  to  the  value  of  $100,000,  the  same 
process  would  be  employed.  These  banks,  of  course, 
run  a  great  risk.  They  virtually  fail  every  day.  They 
chuck  out  their  capital  twice  over  before  12  o'clock. 
Should  the  brokers  fail  to  respond  the  banks  would, 
of  coarse,  be  doublv  ruined.  Without  such  a  system 
25 
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as  this,  the  immense  business  of  selling  stocks,  by 
which  fortunes  are  made  and  lost  in  a  day,  could  not  be 
carried  on.  It  is  the  rarest  tiling  in  the  world,  how* 
ever,  for  mcu  on  the  street  to  fail  to  meet  their  coi 
tracts.  Fifty  or  sixty  repudiatbrg  and  defaultei 
would  cover  the  whole  history  of  the  street  for  half  a 
century.  The  average  amount  of  ra.scality  develops 
itself  every  year.  The  New  York  Bank  Examiner 
played  a  nice  little  game  of  bhick  mailing,  and  when 
handsomely  paid  for  it,  gave  certificates  of  aoundm 
to  the  rottencst  institutions  in  the  State.  He  cut 
great  dash  in  social  life  ;  kept  Keparate  teams  ft 
himsell  and  wife  ;  run  a  religious  newspaper  ;  buill 
Sunday  school  rooms  ;  gave  liberally  to  gtiod  iustitil- 
tions  ;  and  jiassed  out  of  sight. 

The  man  appointed  by  the  State  as  guardian  of  the 
interests  of  widows  and   orphans  in   the   insurance 
department,    ])Iayed    the    same    role    as    the    bank 
examiner.     Ilia    lordly    rooms   on    Broadway    wore 
closed  ;  the  dust  and  mold  gathered  on  the  elegant 
furniture  ;  and  men  looked  thi-ough  the  plate  glass  on 
the  sjid  wreck  ami  ruin  brought  on  a  once  honored  nama 
The  Manhattan  Bank,  now  one  of  the  strongest  monh 
institutions  in   the  Sate,  was  brought   to    the  ven 
of  ruin,  in  1841,  by  the  defiilcations  of  the  cashier, 
capital  of  over  2  millions  was  reduced  to  $500,001 
and   proposals   were  seriously  entertained  of  closin] 
up  the  concern.     The  Ocean  Bank,  Bull's  Head, 
Atlantic,  the  Trust  Companies  of  Brooklyn  and  New 
York,  with   the  Central   and  other  banks,  have  been, 
ruined  by  their  officials,  who  have  stolen  both  deposits'; 
and  capital.     Occasionally  a  Schuyler  and  a  Ketchum 
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may  throw  forged  bonds  on  to  the  market ;  a  broker 
may  overdraw  a  few  hundred  thousands  and  escape. 
But  these  are  exceptiona  The  great  gulf  stream  of 
honesty,  integrity  and  high  manly  dealing  flows  on 
from  age  to  age.  The  financial  repute  of  New  York 
is  still  sustained,  and  its  commercial  honor  is  recog- 
nized in  all  portions  of  the  civilized  world. 


MR    SPROULE,    OF   THE   MERCHANTS   EXCHANGE. 

Mr.  Sproule,  of  the  Merchants  Exchange,  is  a  very 
careful,  prudent  man,  not  very  familiar  or  affable,  but 
a  good  business  man,  with  •whom  the  affairs  of  the 
bank  would  be  safe.  Mr.  Duer,  of  the  Bank  of  the 
State  of  New  York,  is  close,  tight,  and  has  the  repu- 
tation of  being  a  hard  man.  Mr.  Haight,  of  the  Com- 
monwealth Bank,  would  not  object  to  locking  up  money 
occasionally,  when  the  market  is  tight.  Mr.  Blake, 
of  the  Mercantile  Bank,  is  a  liberal,  genial  man,  square 
in  his  dealings,  and  one  of  the  finest  looking  men  in  the 
city.  Mr.  Oakley,  of  the  Citizens  Bank,  is  a  genial 
business  man.  The  marked  characteristic  of  Mr.  John- 
son of  the  Hanover  Bank,  is  caution,  though  he  evi- 
dently runs  his  own  concern.  Mr.  Calhoun,  of  the 
Fourth  National,  is  a  huge  man  physically,  prompt  and 
decided,  a  trained  and  successful  merchant. 
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The  Street  proper,  is  quiet  enough  after  sanset.     All 
contracts    expire,    and  all   payment!  must  be  made 
before  21  in  the  afternoon.     Three  o'clock  winds  i 
the  business.     Notes  not  paid  go  to  protest.     The 
rule  of  eipulsion  falls  with  the  iron  hammer  that  b 
out  the  hour  of  three,  on  all  who  have  not  paid,  or  hari 
failed  to  deliver.    A  few  minutes  before  three,   Wal 
Street    hums  with  activity.       Men    hastening    to  < 
posit  their  checks.     Long  lines  of  men,  stretching  k 
on  the  sidewalk  in  front  of  the  banks,  wait  patiently 
to  save    their  houses  or  firms   from  dishonor.     Thej 
paying  teller — patient  soul — accommodates  the  crowd 
and  gives  laggards  a  chance.      When  the  long  line  get« 
inside,  the  doore  of  the  banking  house  are  closed  am 
outsiders  are  turned  away.     Hacks,  cabs,  and  privatofl 
coaches  fill  the  street.    Solid  men  button  up  their  c 
and  start  for  a  tramp   up   tow-ii.     Snobs  and  shoddyj 
speculators  take  a  coach.     The  Gold  Room  diggorgeS|  i 
and  the  excited  throng  pour  out  from  the  Stock  Ex-f 
change.    Ferry  boats,  steiim  b^ats,  steam  cars  and  li 
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Cars,  omnibuses  and  vans,  i-eceive  the  rushing  throng 
and  carry  them  to  their  homes.  Porters,  messengers, 
janitors  at  their  work,  and  women  cleaning  and  scour- 
ing, hold  possession  of  the  deserted  place.  There  are 
no  warehouses  in  the  street,  no  shops,  no  stores,  and 
the  bustle,  din,  and  commotion  which  mark  the  street 
during  business  hours;  give  place  to  sullen  stillness, 
which  is  painful.  Pompei  is  not  more  silent  than  Wall 
Street  after  dark. 

But  the  operators  are  not  silent.  If  they  have  had 
a  good  day,  flushed  with  success,  they  dine  at  an  up 
town  hotel.  Common  food  is  too  tame  for  such  spirits 
and  drinking  is  first  in  order.  It  is  a  veiy  common 
thing  to  see  young  men  belonging  to  Ihe  street,  call 
for  and  finish  a  bottle  of  wine,  before  a  mouthful  of 
food  is  tasted. '  This  style  of  life  tells  on  yt'uug  men. 
Men  of  thirty  years  of  age  are  as  old  as  tbeir  fathei-s 
were  at  fifty.  There  is  a  style  of  business  young  men 
peculiar  to  the  street.  They  are  prematurely  old; — 
prematurely  fat; — prematurely  bald.  *  Their  faces  are 
flushed,  they  have  an  apoplectic  look,  and  their  whole 
appearance  is  suggestive  of  high  living  and  dissipa- 
tion. In  walking  through  the  street,  one  is  struck 
with  the  great  number  of  youngish  men  who  limp,  go 
with  canes  and  who  have  the  incipient  gout,  and  are 
partially  paralyzed,  or  whose  "  under  pinnings  "  are  im- 
paired Men  cannot  live  in  a  perpetual  whirl  of 
excitement  night  and  day,  and  not  burn  their  brains 
up,  if  they  have  any.  . 

At  night.  Wall  Street  is  distributed,  but  busy.  At 
one  time,  a  regular  stock  exchange  was  opened  in 
upper  New  York,  to  hold  an  evening  session.     The 
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business  deranged  the  street  so  much,  that  leading 
men  withdrew  from  it,  and  it  fell  through.  Business 
is  informally  transacted  every  night,  and  the  principal 
up  town  hotels  are  used  as  exchanges.  iBusiness  men 
there  make  appointments  with  each  other,  close  up  a 
day's  transaction,  or  prepare  for  the  morrow.  Bulls 
and  Bears  hold  quiet  sessions,  and  drink  to  the  success 
of  the  coming  fight.  Gold  cliques  and  conspirators 
get  together,  and  lay  their  plans  to  put  a  fortune  into 
their  own  pockets,  and  spread  ruin  through  the  street. 
Fifth  Avenue  Hotel  is  a  favorite  resort  for  Wall  Street 
at  night.  Moneyed  men,  heavy  operators,  daring 
speculators,  the  leaders  of  cliques  and  parties  on  the 
street,  live  in  the  vicinity  of  the  hotel.  They  drop  in 
during  the  evening,  apparently  unconcerned,  and  as  if 
there  by  accident.  They  nod  indifferently  to  acquaint- 
ances, and  seem  unconcerned  about  business.  Between 
eight  and  ten,  the  leading  men  of  Wall  Street  will  be 
seen  at  the  Fifth  Avenue  Hotel.  Nine  o'clock  is  high 
change.  All  through  the  city,  in  prominent  places, 
the  excitement  of  the  Stock  Market  is  kept  up.  The 
night  area  of  Wall  Street  is  thirty  miles,  and  specula- 
tion rages  in  real  estate,  country  seats,  town  lots,  and 
horses,  as  well  as  in  stocks.  A  merry  life,  though  it 
be  a  short  one,  is  the  rule  of  the  street. 

It  is  interesting  to  visit  Wall  Street  dnring  business 
hours.  On  the  steps  of  the  Treasury  building,  or  on 
the  corner  of  Broad  and  Wall,  a  fine  view  of  the  rush- 
ing, excited  throng  that  fill  the  streets,  can  be  had. 
The  up  town  hotels  at  night  arc  quite  as  interesting. 
You  can  touch  and  handle  the  famous  Bulls  and  Bears; 
— that  is  Vanderbilt,  a  tall,  lithe,  clerical  looking  gQii- 
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tleman,  with  nearly  eighty  winters  upon  him,  yet  erect 
as  a  Mohawk  warrior,  and  as  lithe  and  subtle  as 
when  he  was  thirty  years  old.  All  give  place  to  the 
great  millionaire,  and  he  walks  through  the  ope  i 
pathway,  to  the  little  room  where  his  friends  are  gat!  - 
ered.  August  Belmont  walks  in.  A  short,  thick  set, 
dark  looking  man,  dressed  in  English  style.  He  would 
give  fifty  thousand  dollars  if  he  did  not  limp.  The 
centre  of  that  group  is  Richard  Shell,  familiarly  known 
on  the  street  as  Dick  Shell.  He  is  a  short,  thick-set 
man,  stoutly  built,  with  heavy,  stolid  features,  indica- 
tive of  dogged  resolution.  He  throws  his  head  back 
as  he  walks,  and  has  a  quick,  energetic  pace,  as  if  he 
had  to  make  his  account  good  at  the  bank,  and  was  a 
little  late.  Fisk  drops  in,  a  large  specimen  of  the  Fat 
Boy  of  Dickens — short  and  chunky,  with  a  face  easily 
caricatured — with  sandy  hair,  parted  in  Jhe  middle  and 
curled.  He  flashes  all  over  with  jewelry,  and  walks 
with  the  air  of  a  man  who  controls  Erie.  He  is  too 
new  in  New  York,  and  there  are  too  many  wounded 
men  suffering  from  his  gigantic  operations  in  Septem- 
ber to  make  him  popular  in  the  street  The  gentle- 
man who  passes,  is  a  character ;  about  fifty,  though 
he  looks  ten  years  younger.  His  curly  auburn  hair 
looks  as  if  it  had  just  left  the  hands  of  a  fashionable 
barber.  He  dresses  in  the  latest  style,  and  his  glasj^es 
give  him  the  look  of  professional  respectability.  He 
comes  in  at  the  door  on  double  quick,  peers  to  the  right, 
peers  to  the  left,  and  throws  a  searching,  anxious  look 
at  all  the  groups,  as  if  fearful  that  the  object  of  his 
search  may  escape  him.  Now  at  the  register,  then 
hurrying  into  the  reading  room,  dodging  into  the  smok- 
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iiig  room,  rushing  to  and  fro,  he  is  restless  ever.  Thnt 
18  a  well  known  Doctor  of  Divinity, — a  great  lover  of 
R  horse — a  keen  driver — a  saccessful  operator  on  the 
street — living  in  fine  style  up  town  ou  the  results  of  his 
nharpness  and  shrewdness  iu  stocks.  In  llic  hotel  at 
night  may  be  found  prominent  lawyers  and  judges, 
dry  goods  men,  and  men  of  mark.  The  clergy  ai-e 
fixu'ly  represented,  with  other  professions.  One  of  the 
number  is  especially  marked.  He  has  had  for  many 
years  one  of  the  most  fashionable  and  crowded  con- 
gregations. He  comes  in  among  the  night  operators 
without  disguise.  He  dresses  in  ultra  clerical  costume. 
He  seldom  speaks  to  any  one,  drifts  round  about  the 
crowd  quietly,  apparently  having  no  interest  in  the 
movements  of  the  shurp  men  of  the  city.  He  \iBa  the 
reputation  of  being  a  very  successful  operator,  and  of 
being  rich,  lii  and  out,  coming  and  going  till  ten 
o'clock,  the  principal  operators  of  the  street  will  be 
eeen  at  some  one  of  the  prominent  up  town  hotels. 
Uidcss  in  times  of  great  e.':citement  the  company  begins 
to  separate  at  ten,  and  in  half  an  hour  the  regular 
guests  of  the  hotel  hold  session. 

.  There  are  grave  reasons  why  the  heavy  operators 
crowd  the  Fiflli  Avenue  Hotel  at  night.  Most  of  these 
gentlemen  leave  the  street  at  4  o'clock.  They  go  to 
their  recreation  in  Harlem  Lane,  if  they  have  trotters ; 
in  the  Pafk,  if  they  ride  in  dignity  and  elegance,  The 
Operations  on  the  street  do  not  stop  with  their  depart- 
ure. Operators  rcnuyn,  sharp  men,  needy  men,  men 
often  desperate.  Everything  closes  at  six.  Between 
four  and  six,  the  second  rate  operators  have  every 
thing  to  themselves.    Sometimes  they  succeed  in  mark- 
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ing  stock  up  five,  ten,  or  fifteen  per  cent.,  after  the 
heavy  market  is  supposed  to  have  closed.  The  last 
quotations  are  sent  up  to  the  Fifth  Avenue  Hotel.  A 
little  bit  of  paper,  three  inches  by  ten,  pasted  up  in  the 
vestibule,  is  the  centre  of  great  interest.  Brokers  come 
in  from  a  ride,  take  their  dinner,  and  then  drift  down 
to  the  hotel.  When  they  left  the^  street,  they  left 
millions  at  stake.  The  last  quotations  may  benefit 
or  damage  them  to  the  amount  of  hundreds  of  thou- 
sands of  dollars.  The  broad  office  of  the  hotel  was,  at 
one  time,  a  Stock  Exchange.  The  annoyance  to  the 
hotel  keepers  was  so  great  that  the  practice  was  for- 
bidden. 
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CIOWD  IN  THB  LITTLE  DBlf. — ^APPBARAKCB  OF  DORLAN. — ^RULES  OP  TRADB. 
— ^HIOR  CRANOB. — ^WRT  DORLAN  DOfcS  NOT  BNLABOB. — WHY  HE  DOBS 
NOT  RETIRE. — THB   OYSTER  TRADE. — DORLAN   WITH  THE  JEWS. 

In  the  old  tumble-down  rookery,  known  as  Fulton 
Market,  the  successful  men  of  Wall  Street  can  be  found, 
as  well  as  in  Fifth  Avenue.  The  well-to-do  specula- 
tors affect  style.  They  live  in  a  particular  locality ; 
demand  a  special  quartette  choir  for  their  devotions ; 
employ  doctors  who  live  with  the  upper  ten ;  have 
their  special  grocery  men  and  traders ;  buy  their  dry 
goods  in  aristocratic  stores,  and  patronize  a  special 
kind  of  amusements.  Wall  Street  and  the  aristocracy 
eat  their  oysters  at  Dorian's.  It  is  a  room,  cramped, 
cribbed,  and  confined.  At  best,  it  is  a  little  den  of  a 
place,  fitted  up  in  the  plainest  style — mere  stools  with- 
out cushions,  tables  without  cloths,  and  stone  ware  in- 
stead of  porcelain.  Amidst  hucksters,  venders  of  pea- 
nuts, oranges,  and  vegetables,  Dorian's  establishment 
stands  at  Fulton  Market,  and  has  stood  so  for  thirty 
years.  The  entrance  to  it  is  through  a  long,  narrow 
lane,  not  wide  enough  to  allow  two  persons  to  pass 
abreast.  Here  can  be  found,  daily,  from  11  o'clock 
till  4,  the  richest,  and  the  most  gorgeously  dressed 
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people  of  New  York.  Grace  Church  in  the  season, 
the  opera  on  a  patronage  night,  Broadway  on  a  gush- 
ing spring  morning — cannot  boast  of  a  more  fashiona- 
ble or  elegantly  attired  company,  than  crowds  the  lit- 
tle room  of  Dorian  from  day  to  day.  Dainty  ladies, 
who  tread  on  velvet  carpets  at  home,  stand  in  a  line, 
and  wait  for  some  customer  to  vacate  his  seat,  glad  to 
put  their  feet  on  the  sanded  floor,  and  sit  on  the'hard 
benches.  Gentlemen,  who  drive  their  magnificent 
teams,  live  in  palaces  in  upper  New  York,  who  eat  off 
of  the  finest  china,  and  are  waited  on  by  servants  in 
full  dress,  take  their  chances  with  the  rougher  speci- 
mens of  humanity,  in  this  plain  oyster  house. 

PERSONAL. 

Mr.  Sidney  Dorian  is  worth  looking  at.  Shrewd, 
sharp,  wiry,  fragile  in  build,  he  seems  the  personifica- 
tion  of  a  keen,  successful  Yankee.  He  early  followed 
the  sea,  and  bears  the  marks  of  a  sailor.  In  dress  and 
appearance  he  resembles  a  captain  on  shore  after  a 
successful  voyage.  He  was  born  in  Hempstead,  Long 
Island,  and  was  trained  to  the  sea.  From  a  sculling 
boat  he  moved  up  to  the  command  of  a  square-rigged 
ship.  His  father  was  in  the  oyster  business.  He  planted 
his  own  beds,  and  did  the  little  business  in  Fulton 
Market  done  in  oysters,  in  his  day.  He  made  frequent 
trips  to  Virginia  to  obtain  the  seed  of  the  Princess  Bay 
oyster,  the  celebrated  brand  of  that  time.  .  On  the 
death  of  his  father,  Sidney  took  the  business,  and  on 
the  same  spot,  during  the  life-time  of  a  generation,  he 
has  conducted  the  trade,  and  made  his  name  famous 
in  all  parts  of  the  world.     He  brought  to  his  business 
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a  capital  of  one  hundred  dollars,  and  with  that  laid 
the  foundation  of  his  wealth.     The  retail  business,  fori 
the  first  year,  was  not  a  success.     He  gave  h.is  pei^J 
sonal  attention  to  his  establishment,  worked  from  sixl 
o'clock  in  the  morning  till  twelve  «t  night,  and  at  the 
close  of  the  year  found   he  had  not  made  one  dollar. 
He  felt  sure  of  snccess,  however,  and  resolved  to  hold 
on.    "  He  adopted  a  few  simple  rules,  from  which  ha  | 
has  never  departed.     He  would  sell  nothing  but  first-  I 
rate  articles,  and  make  a  specially  of  what  is  kuowo'I 
as  select  oysters.     He  gave  personal  attention   to  his  I 
business,  delegating  nothing,  requiring  all  hia  help  to  I 
be  at  their  posts  at  an  exact  moment,  or  furnish  sub*! 
stitutes.     He  inculcated  general  courtesy,  and  speciall 
attention  to  all  customers.      Plain  and  unadorned  aa 
his  rooms  are,  they  arc  kept  scrupulously  clean.     His 
oysters  are  selected  with  special  care,  his  lard  is  press- 
ed, his  pepper,  mustard,  and  coffee  ground  daily  for 
his  use,  and  his  oils  are  imported.   He  never  bon-owed 
a  dollar,  never  endorsed  a  note,  and  never  bought 
what  he  could  not  pay  for. 

k   1110  n    CHANGE    AT    DORLAS'a 

In  the  little  narrow  room,  during  the  business  hours 
of  the  day,  can  be  seen  the  most  eminent  men  and 
women  of  New  York.  The  very  ^lite  of  the  city  and* 
country  are  there.  Wall  Street  sends  up  its  quota;  lhe'4 
leading  and  successful  merchants  are  represented;  gov- 
ernors, es-governora,  ex-presidents,  congressmen,  ond 
politicians,  sit  side  by  side;  Union  officers  and  rebel 
soldiers  have  a  mess  together;  leading  writers,  clergy- 
men, pugilists,   noted  vagabonds,  and  notorious  meu 
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of  all  grades,  drift  inta  Dorian's.  From  actual  count 
fifteen  hundred  in  a  day  have  sat  on  those  low  stools, 
and  four  hundred  ladies,  among  the  most  fashionable 
in  New  York,  have  occupied  the  saloon  firom  twelve 
till  six  o'clock. 

WHY  DORLAN  DOES  NOT  ENLARGE. 

I  asked  Mr.  Dorian  why  he  did  not  enlarge  his  place. 
His  answer  was,  that  his  business  was  a  success,  be- 
cause he  attended  to  it  personally.  He  not  only  pre- 
sides "over  the  money  matters,  but  he  superintends 
every  department.  He  has  practical  men  in  his  es- 
tablishment.  Some  have  been  with  him  a  dozen  years, 
but  even  these  he  cannot  trust.  The  establishment,  as 
it  stands,  he  can  superintend,  and  he  prefers  rather  to 
give  his  guests  substantial  and  palatable  food,  than  to 
cover  his  tables  with  plates  and  ornaments.  He  com- 
mands trade,  because  no  one  can  go  elsewhere  and  do 
better.  He  has  all  the  business  that  he  can  attend  to 
now ;  he  could  have  no  more  if  his  place  were  larger. 

WHY   DORLAN   DOES   NOT   RETmB. 

Mr.  Dorian  is  a  very  wealthy  man.  He  could  have 
retired  with  a  fortune  long  ago,  yet  he  toils  on  as  in- 
tensely as  if  he  worked  for  his  daily  bread.  His  es- 
tablishment opens  at  4  o'clock  in  the  morning,  and 
closes  at  12  o'clock  at  night,  and  he  keeps  two  sets  of 
hands.  He  is  not  always  at  the  establishment  at  4  in 
the  morning,  and  docs  not  always  remain  till  12  at 
night,  but  his  assistants  never  know  when  he  will  turn 
up.  He  buys  and  sells  for  himself,  and  is  his  own  cash- 
ier and  book-keeper.     With  his  coat  off,  and  sleeves 
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rolled  up,  he  stands  at  his  desk  where  he  can  see  the 
face  of  every  customer,  and  overlook  every  servant 
I  asked  him  one  day  why  he  did  not  retire  from  busi- 
ness. "1  would  not,"  he  said,  "go  out  of  business  for 
the  fortune  of  Aster.  I  should  die  if  I  were  idle.  I 
am  master  of  my  business,  and  I  intend  to  follow  it 
while  I  live."  Mr.  Dorian  is  not  afraid  to  let  men  see 
him  at  work.  He  has  seen  great  changes  gince  he 
opened  his  little  stand.  The  sons  of  wealthy  men  are 
glad  to  open  oysters  for  a  living,  who  were  brought 
up  to  ride  in  carriages.  Men  are  doing  menial  work 
about  the  market  who  once  held  their  heads  up  high 
on  'Change,  former  millionaires,  who  have  not  money 
enough  to  buy  a  Saddle  Rock  roast,  come  in  and  eat 
a  few  oysters. 

THE    OYSTER   TRADE. 

The  name  of  Dorian  is  famous  in  all  parts  of  the 
world ; — China,  The  Islands  of  the  Sea,  Ilindostan,  Lon- 
don, and  Paris.  His  trade  is  with  San  Francisco,  the 
South,  the  West,  and  all  Europe.  Even  Boston  pur- 
chases her  fancy  oysters  at  Dorian's.  Twenty  years 
ago  the  trade  in  oysters  was  very  small,  and  was  then 
confined  to  a  certain  class.  Restaurants  and  saloons, 
of  any  size,  were  unknown.  The  annual  expenditure 
in  New  York  for  oysters,  now,  is  fifteen  millions.  The 
estimated  trade  in  the  United  States  is  one  hundred 
millions  of  dollars.  The  oyster  is  planted.  It  takes 
two  years  to  come  to  maturity.  The  oyster-beds  yield 
a  supply  as  certainly  as  the  farm  of  the  produce  mer- 
chant. The  seed  from  which  the  oyster  grows  is  raked 
from  the  bottom  of  bays  and  rivers,  and  is  found  in 
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all  parts  of  the  world.  The  seed  is  obtained  by  dredg- 
ing. The  seed  is  a  small  oyster,  about  the  size  of  a 
thumb-nail.  A  basket  will  contain'  from  twenty-five 
hundred  to  five  thousand.  These  can  be  planted  in 
any  small  bay  or  harbor,  and  the  planting  is  simply 
throwing  overboard.  The  increase  is  so  great  that  in 
two  years  this  one  basket  of  seed  will  produce  a  hund- 
red baskets  of  full  grown  oysters,  ready  for  market 
Contracts  can  -be  made  for  oysters,  as  they  can  be  for 
fi'uits,  vegetables,  or  grain.  The  fancy  names  given 
to  oysters  describe  not  a  class  but  the  larger  and  fairer 
fruit  that  is  brought  to  market 

• 

DORLAN    AND   THE   JEWa 

A  distinguished  banker,  of  the  Jewish  persuasion, 
met  a  Wall  Street  operator  at  Dorian's.  The  Christian 
merchant  expressed  some  surprise  that  a  devout  Israel- 
ite should  be  found  in  an  oyster  saloon,  as  the  law  of 
Moses  prohibited  oysters  as  food.  The  Hebrew  banker 
replied :  "  Intelligent  Jews  make  a  distinction  between 
what  is  sanitary  in  the  law  of  Moses  and  what  is  moral. 
The  moral  law  is  binding  on  us  and  our  children  for- 
ever, but  the  sanitary  code,  like  all  municipal  statutes, 
changes  with  circumstances.  Moses  forbade  the  use 
of  pork  as  food.  The  pork  of  Palestine  is  unwholsome, 
and  breeds  leprosy.  It  was  a  wise  provision  to  pro- 
hibit its  use  among  the  people  of  Palestine,  but  the 
same  objection  does  not  lie  against  the  juicy  Cincin- 
nati ham.  The  oysters  of  Syria  were  coppery  and 
poisonous,  they  were  therefore  forbidden  to  the  peo- 
ple. But  had  Moses  eaten  one  of  Dorian's  famous  Sad- 
dle Rock  stews,  he  would  have  incorporated  the  oyster 
among  the  articles  of  food  commanded  to  be  eaten." 


XXXVI. 
LEADING  BANKING  HOUSES. 

J.  H.  W.  Sblbomam  k  Co. — Clark,  Dodob  k  Co.  —  Fisk  &  Hatch. — 
Groesbbck  &  Co. — Howes  &  Macy.  —  Lockwood  k  Co.  —  Mobton, 
Bliss  k  Co.  —  Trevor  k  Colgate.  —  Robinson,  Cox  k  Co. —  Hbjcrt 
Clewes  k  Co. —  Osgood  Brother. — Dr.  Shblton. — Hall  Gaxtbit 
k  Co  — Eugene  Kell^y  k  Co.— Leb  k  Wallace. —  Dabnbt,  Mob. 
OAN  4  Co. — Henry  A.  Heiser's  Sons. — Martin  Brothers. — Jobbph 
Mills. — Vermilye  k  Co. — Closson  k  Hayes. 

Failure,  reverses,  and  loss  of  money,  seem  to  be  the 
law  of  Wall  street — venture  and*  hazard  the  practice. 
But  there  are  no  mercantile  houses  as  old,  or  as  well 
established  as  many  of  the  banking  houses  on  the 
street.  There  is  no  business  safer,  none  more  profit- 
able, than  dealing  in  stocks,  if  men  are  content  to 
bring  to  it  industry  and  integrity,  and  have  tact,  per- 
severance, and  endurance  to  keep  in  the  safe  channel 
The  heaviest  houses  on  the  street  are  the  oldest.  In 
some  instances,  the  business  unimpaired  has  gone  down 
to  the  third  generation.  ^  Where  banking  houses  which 
do  the  heaviest  business  and  are  the  most  successful . 
are  new  as  such,  the  members  have  laid  the  foundation 
for  a  successful  business  in  the  confidence  inspired  by 
their  integrity  in  other  marts  of  trade.  To  be  a  suc- 
cessful stock  broker,  a  man  must  stand  at  the  head 
of  his  class.    He  must  have  wealth,  tried  integrity,  tact, 
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vigilance,  and  sharp  attention  to  business.  Men  who 
buy  letters  of  credit,  or  send  funds  abroad,  must  have 
confidence  in  the  house  to  which  they  pay  their  money. 
Capitalists  who  deposit  large  sums  of  money  with'  bro- 
kers, do  not  trust  every  adventurer  that  turns  up  on 
the  street.  A  trickster,  a  man  who  is  kiting  to  keep  up 
his  credit,  whose  word  is  shaken,  or  whose  morals  are 
questionable,  cannot  be  a  successful  broker  on  Wall 
street.  A  well  established  banking  house  is  a  fortune, 
as  well  as  a  great  capital,  to  bequeath  to  one^s 
children. 

Some  houses  on  the  street  are  thirty,  forty,  and  fifty 
years  old.  One  generation  passeth-  away  and  another 
Cometh.  The  name  of  an  honorable  and  successful 
touse  is  borne  by  the  sons.  Men  who  have  passed 
through  half  a  century  of  business  without  a  stain, 
and  have  secured  an  ample  fortune,  bring  their  fami- 
lies  to  the  front.  The  old  name  in  some  form  is  re- 
tained. The  fathers  put  in  capital  and  hold  positions 
as  special  partners,  to  keep  the  boys  steady,  and  to 
give  them  the  confidence  of  the  street. 

Active  successful  business  men  seldom  retire  from 
Wall  street.  *  The  few  that  have  tried  it,  who  have 
gone  out  for  rest,  recreation,  or  to  enjoy  themselves, 
tire  of  country  seats,  boating,  travel,  and  elegant  leis- 
ure, and  welcome  back  the  excitement  and  exhilara- 
tion of  business.  It  is  not  the  infatuation  of  the  street, 
or  the  mania  for  trade,  that  influences  them.  It  is  not 
money  that  gives  life  its  cheer,  "but  something  to 
do;  active,  cheerful,  regular,  honorable  employment. 
Vanderbilt  and  Drew  would  rust  and  die,  if  they  did 
not  keep  their  muscles  limber  and  their  minds  in  fuH 
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play  by  business.  Not  long  since  a  very  wealthy 
banker  took  leave*  of  the  street  He  proposed  to 
travel  awhile,  and  then  sit  down  in  his  elegant  ooan< 
try  seat,  and  with  his  library  and  friends  pass  the 
evening  of  his  days.  He  soon  appeared  in  his  ac- 
customed haunts,  and  was  found  at  his  accustomed 
desk.  lie  said,  ''  I  should  have  died  in  the  country. 
The  novelty  of  my  gardens,  equipage,  lii^wns  and 
rides,  soon  wore  off.  I  found  I  was  a  nonentity. 
When  I  was  in  business,  I  was  of  some  consequence. 
Persons  consulted  me.  My  judgment  was  worth  some- 
thing, and  my  opinions  were  respected.  As  soon  as  I 
left  business  I  was  pronounced  an  old  fogy — nobody 
cared  for  me — nobody  talked  to  me,  but  said  '  oh !  he 
is  count(jd  out,  he  does  not  amount  to  anything,  let 
him  slide.'  Here,  I  have  cheerful,  active,  congenial 
business.  I  associate  with  men  who  have  been  my 
companions  during  my  business  life.  I  can  work  when 
I  please,  and  go  home  when  I  wish.  I  am  in  the  cen- 
tre of  trade,  get  the  earliest  news,  and  know  that  the 
world  moves.  I  will  remain  at  my  desk  till  I  am  car- 
ried to  that  narrow  house  appointed  for  all  living." 

One  of  the  oldest,  heaviest,  and  most  successful 
houses  changed  its  firm  on  the  1st  of  May, — the 
founder  and  head  of  the  house  retiring.  He  had  not 
been  out  of  business  a  week  before  he  came  back  to 
his  office,  looked  sadly  around,  having  no  voice  or  part 
in  a  place  where  for  many  years  he  had  ruled  as  king. 
He  said,  in  confidence,  "  I  don't  think  I  shall  like  this 
new  arrangement.  You  will  see  in  the  notice  of  the 
change  of  our  firm,  that  it  is  not  stated  that  I  go  out. 
I  do  not  think  I  shall.     I  never  was  as  miserable,  or  aa 
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useless  in  my  life.  I  will  spend  the  summer  in  travel, 
but  in  the  autumn  you  will  see  me  back  in  my  old 
place."  One  of  the  most  successful  merchants  of  Bos- 
ton, having  amassed  princely  wealth,  kept  as  diligently 
at  his  business  as  when  he  was  laying  the  foundations 
of  his  success.  Some  one  asked  him  if  he  had  not 
money  enough.  He  said  he  had.  ''  Then  why  do  you 
not  retire  and  take  your  ease ?"  ''Because  1  should 
not  live  six  months  if  I  were  out  of  business,"  was 
the  reply.  Dr.  McKnight,  the  Commentator,  was 
thirty  years  at  work  on  his  Epistles.  His  employment 
was  genial,  regular,  and  his  spirits  cheerful.  When 
he  closed  the  work  he  was  hale,  hearty,  and  in  the  en- 
joyment of  a  green  old  age.  His  friends  advised  him 
to  do  the  same  thing  for  the  Gospels  that  he  had  done 
for  the  Epistles.  He  declined  to  do  so,  claiming  that 
having  worked  thu-ty  years,  he  was  entitled  to  repose 
the  balance  of  his  life.  His  faculties  began  immedi- 
ately to  decline,  and  he  died  a  driveling  idiot.  The 
philosophy  of  this  arrangement  is  well  understood  ou 
the  street,  and  successful  bankers  prefer  the  active 
duties  of  their  profession,  to  an  indolent,  worthless 
decline.  In  this  paper  on  the  leading  banking  houses, 
it  will  be  observed  that  the  heaviest  houses  and  the 
most  successful,  are  the  oldest ;  that  there  is  no  line 
of  business  in  New  York  as  safe  and  reliable  as  the 
regular  business  of  the  street ;  that  a  house^has  seldom 
failed  during  the  last  half  century,  which  has  strictly 
confined  itself  to  its  legitimate  business;  and  that 
there  is  probably  not  an  instance,  in  which  a  house  has 
joined  speculation  in  stocks  with  buying*  and  selling, 
that  has  not  failed. 


J.         W.    BELEGHAN   A   CO. 

This  is  one  of  the  largest  houdes  on  the  street 
firm  have  houses  in  Now  York,  San  Francisco,  New 
Orleans,  London,  Paris,  and  Frankfort  The  firm 
composed  of  eight  brothers — each  of  whom  presides  J 
over  a  particular  house.  The  senior  member  of  thai 
firm  began  life,  as  most  eminent  men  in  the  street 
began  it,  in  an  humble  way,  and  is  a  self-made  man. 
He  was  in  mercantile  life  for  many'years,  aud  Ihen  laid 
the  foundation  of  his  fortune.  Six  years  ago  he  gath- 
ered his  brothers  together,  and  founded  the  house  now 
so  well  known  as  the  house  of  Selegman  &  Co.  Dis- 
tinguished for  integrity,  industry,  and  perseverance, 
the  business  of  the  house  increased  till  it  became  es- 
tablished in  all  the  great  centres  of  trade  in  the  world. 
Its  great  business  haS  been  in  foreign  exchange ; 
but  the  house  are  heavy  dealers  in  government  stocks^ 
Affable,  courteous,  «nd  polite,  the  members  of  this  firm 
nre  among  the  most  popular  on  the  street  With  great 
judgment  and  prudence  they  mingled  far-slghtednesa, 
and  have  an  intimate  knowledge  of  the  markets  of  the 
world.  The  house  has  been  very  popular  with  the  gov. 
ernment  On  the  breaking  out  of  the  war  Mr.  Joseph 
Selegman  visited  Europe,  and  did  more,  probably, 
than  any  man,  in  inspiring  the  confidence  of  capital- 
ists in  the  ability  of  the  government  to  meet  its  liabil- 
ities. The  Germans  made  large  investments  in  gov- 
ernment securities  at  an  early  period  of  the  war.  They 
were  induced  to  do  this  through  the  agency  of  Mr. 
Selegman.  His  countrymen  had  great  confidence  in 
his  integrity,  good  judgment,  and  fir-sigh tedncss,  and 
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"the  result  has  justified  the  confidence  they  reposed  in 
their  banking  fHend.  In  social  life  he  is  as  popular  as 
he  is  in  business.  The  head  of  the  house  in  New  York 
is  a  social  prince,  and  distributes  to  his  friends  an  ele- 
gant and  generous  hospitality. 

CLARK,    DODGE  k   CO. 

This  is  one  of  the  oldest  banking  houses  in  Wall 
street  It  is  second  to  none  in  the  country  for  its 
heavy  operations,  its  integrity,  and  success.  Its  speci- 
alty has  been  in  negotiating  railroad  bonds  and  other 
securities. 

FISK   &   HATCH. 

This  is  a  young  house,  but  one  of  the  most  honora- 
ble ^d  successful  in  the  street.  It  is  very  enterpris- 
ing, and  has  built  up  a  very  large  and  first  class 
business  in  a  few  years.  It  has  an  immense  trade  in 
government  bonds,  which  is  made  a  specialty.  The 
firm  is  smart,  reliable,  genial,  and  affable,  and  ranks 
among  the  first  houses  in  the  city.  Mr.  Hatch  is  a 
philanthropist  as  well  as  a  banker.  His  contributions 
to  mission  work  ^mong  the  lowly,  are  very  large. 
Every  Sunday  he  can  be  seen  in  the  desolate,  neg- 
lected, and  forlorn  portions  of  New  York,  encouraging 
by  his  presence  those  who  are  engaged  in  rescuing  the 
children  of  want  ani  sorrow. 

GROEBBECK   &   CO. 

This  is  a  very  old  house.  It  is  one  of  the  largest 
stock  houses  on  the  street  It  has  this  celebrity,  that 
Daniel  Drew  set  it  up,  and  was  for  many  years  the 


406  HOWES  #•  MACY.^LOCKWOOD  j-  CO. 

leading  member.  Mr.  Drew,  though  no  longer  an  ac- 
tive partner  in  the  house,  transacts  its  heaviest  business 
through  this  firm.  Mr.  Groesbeck,  so  long  the  hon- 
ored head,  has  just  retired  from  the  principal  manage- 
ment of  the  house. 

HOWES  k   MACY. 

This  is  one  of  the  best  known  banking  houses  in 
Wall  street.  It  may  be  cjilled  a  live  house.  Mr. 
Howes,  the  principal  partner,  is  a  smart,  shrewd,  ener- 
getic, bold  man,  though  possessing  a  very  quiet  and 
placid  demeanor.  He  was  in  the  wholesale  shoe  trade, 
and  when  the  Park  Bank  was  started  he  became  its 
president,  and  raised  it  to  its  present  high  renown.  It 
is  said  he  demanded  of  the  bank  a  salary  of  twenty 
thousand  dollars  for  his  services.  It  was  thougj^t  to 
be  too  much,  and  Mr.  Howes  resigned.  He  went  im- 
mediately into  the  street  and  opened  a  banking  house 
in  the  rooms  occupied  by  the  old  United  States  Bank, 
and  afterwards  by  the  United  States  Treasury.  His 
House  took  rank  as  first  class  at  the  start,  and  probably 
during  no  year  of  its  existence  has  Mr.  Howes'  income 
been  less  than  fifty  thousand  dollars. 

LOCKWOOD   &   CO. 

For  many  years  this  was  one  of^the  most  celebrated 
houses  in  New  York.  Its  beginning,  with  the  firm  of 
•Tenner  &  Lockwood,  was  very  small.  The  firm  were 
stock  brokers,  and  as  such  were  very  successful.  Af- 
ter doing  business  ten  years,  Mr.  Jcnner  left  the  house 
with  a  fortune.  The  firm  then  became  Lockwood  & 
Co.|  and  took  the  lead  in  the  street.     The  operations 
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of  the  house  were  immense.  It  was  reputed  to  be 
the  wealthiest  banking  house  in  New  York.  Mr.  Lock-' 
wood's  fortune  alone  was  set  down  at  not  less  than  five 
millions.  Speculation  in  stocks  was  joined  to  regular 
stock  business.  They  were  the  heaviest  of  the  class.  '. 
The  inevitable  fate  of  all  such  operations  overtook  the 
house,  and  in  the  panic  of  September,  1869,  Lock- 
wood  &  Co.  suspended  payment  The  liabilities  of 
the  house  were  stupendous,  but  its  honor  was  not  im- 
paired, and  the  confidence  of  the  street  was  retained 
amidst  the  general  disaster. 

TREVOR   k   COLGATE. 

This  is  a  specie  house.  It  was  the  successor  of  Bee- 
be  &  Co.,  one  of  the  oldest  houses  in  the  city.  For 
many  years  it  was  the  only  all  bullion  house  in  New 
York.  Conducting  the  business  in  the  same  style  of 
ttieir  predecessors,  Trevor  &  Colgate  added  to  the  gold 
trade  the  selling  of  all  kinds  of  stock.  The  house  has 
the  reputation  of  being  one  of  the  boldest  and  most 
daring  in  its  operations.  At  the  same  time  it  has  the 
reputation  of  being  prudent  and  safe.  The  house  is 
keen,  sharp,  and  far-sighted.  Having  made  an  im- 
mense fortune  in  successful  trade,  Trevor  &  Colgate 
are  among  the  most  liberal  men  in  New  York.  Their 
donations  are  truly  princely.  The  superb  church  at 
Yonkers,  built  by  Mr.  Trevor  as  a  memorial  of  his  wife, 
and  costing  two  hundred  and  fifty  thousand  dollars, 
which  was  donated  to  the  society  of  which  Mrs.  Trevor 
was  a  member;  the  costly  and  elegant  theological 
building  at  Rochester ;  the  liberal  donations  to  Madisoa 
University,  of  which  Mr.  Colgate  is  a  trustee,  indicate 
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but  very  feebly  Ihe  extent  of  the  gifts  of  this  Uberti 
house.  The  firm  in  benevolence  go  together.  Who- 
ever gets  ten  tbonsnnd  from  Mr.  Trcvcir,  gels  lea 
Ibousand  from  Mr.  Colgate. 


HENRY    IXEWES   *   CO. 

Mr.  Clewes  began  business  in  this  city  aa  a  dry 
goods  merchant.  He  was  connected  with  the  house 
of  Wilson  G.  Hunt  &  Co.  Active,  shrewd,  and  ener- 
getic, he  came  on  the  street,  and  has  made  his  mark 
among  the  ablest  operators  of  the  day.  He  is  a  small 
man.  dark  complexioned,  about  forty  years  of  age, 
keen,  energetic,  and  resistless.  Mr.  Clewes  ie  an  Eng^ 
liahman,  has  made  banking  his  study,  and  has  written 
some  very  able  articles  on  the  subject.  He  is  a  bold 
operator,  but  is  mgarded  as  safe.  He  has  esceUenl 
judgment,  puts  his  banking  knowledge  to  a  good 
account,  and  shows  by  hia  success  that  an  intelligent 
brain  is  a  good  capital. 

Mr.  Clewes  suspended  without  dishonor.  The 
Fourth  National  Bank  cleared  his  paper.  He  kept 
on  special  deposit  4  millions — drew  out  from  time  to 
lime — -making  his  deposit  good  daily.  When  the 
troubles  in  the  Street  began  the  banks  shut  down 
upon  him.  He  was  obliged  to  suspend.  With  10 
millions  in  his  hands,  on  which  he  could  no  mord 
realize  than  he  could  on  a  cartload  of  pumpkins.  He 
righted  immediately.  The  public  confidence  in  the 
house  was  unshaken.  Before  the  Street  had  recovered 
fVom  the  blow,  Mr.  Clewes  was  on  his  feet.  Long 
before  any  settlement  could  be  made  with  his  credit- 
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ors  his  counting-house  was  open  for  deposits,  and  men 
fcame  in  with  a  rush. 

OSGOOD   &  BROTHER. 

Mr.  Osgood  could  hardly  fail  to  do  a  successful  busi- 
nesa  He  is  the  favorite  son-in-law  of  Commodore 
Vanderbilt,  and  a  principal  operator  in  the  Vanderbilt 
stocks.  He  came  to  New  York  fifteen  years  ago,  from 
Baltimore,  and  set  up  the  banking  house  of  which  he 
is  the  head,  ten  years  ago.  He  has  made  a  princely 
fortune,  always  having  the  inside  of  movements  in  the 
Vanderbilt  stocks.  He  transacts  business  for  the  great 
company  known  as  the  Vanderbilt  Clique.  He  is 
sharp  and  shrewd  in  his  business,  a  keen  sportsman, 
values  a  fine  horse,  and  is  one  of  the  best  yachtmen  in 
America.  He  is  genial,  liberal,  and  companionable, 
and  entertains  his  friends  like  a  prince. 

DR.    8HELTON. 

Dr.  Shelton  is  a  heavy  operator.  He  is  a  well 
known  character,  and  is  a  chronic  Bear.  He  is  smart, 
shrewd,  and  acts  for  himself  He  is  always  on  the 
Bear  side.  He  has  great  means,  his  purchases  are 
large,  and  following  the  chances  of  success  in  one  di- 
rection steadily  and  persistently,  he  has  rolled  up  a 
large  fortune.  He  is  nearly  sixty  years  of  age,  but 
follows  the  street  as  keenly  as  when  he  was  a  young 
man.  He  is  self  reliant,  and  trades  on  his  own  judg- 
ment. 

HALL,    GARTEN. 

The  specialty  of  this  house  is  negotiating  commer- 
cial paper.     In  this  department  it  has  amassed  great 
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wealth.  Mr.  Garten  has  the  reputation  of  being  a 
high  minded,  clear  headed,  shrewd,  and  successful 
operator. 

EUGENE   KELLT   k   CO. 

Mr.  Kelly  commenced  business  in  California  in  the 
dry  goods  trade.  He  came  to  New  York  and  opened 
the  house  which  after  some  changes  in  the  name  be- 
came the  well  known  firm  of  Eugene  Kelly  &  Co. 
The  house  on  the  Pacific  coast  is  known  as  that  of 
Donahue  &  Co.  Mr.  Kelly  is  very  popular  on  the 
street,  and  his  house  has  great  repute  for  sterling  in- 
tegrity. 

LEES    k   WALLACE. 

This  house  is  celebrated  as  representing  the  Bank 
of  California,  at  San  Francisco,  the  great  moneyed 
power  of  the  Pacific  coast.  The  bank  has  five  millions 
capital  in  gold.  Of  this  bank  Mr.  Mills  is  President, 
and  Mr.  Rolston,  Cashier.  This  house  is  very  popular 
with  all  who  have  transactions  with  California,  and 
with  Californians  who  have  any  business  in  New  York. 
Mr.  Rolston,  tne  cashier  of  the  Bank  of  California,  is 
well  calculated  to  make  himself  popular  with  New 
Yorkers  who  visit  the  Pacific  coast  He  has  built  a 
country  seat  consisting  of  eighty  rooms,  furnished  after 
the  similitude  of  a  palace.  Here  he  entertains  all  who 
visit  the  bank  from  abroad  on  business,  and  entertains 
like  a  prince.  His  guests  have  reached  as  high  as 
forty  in  a  single  night.  His  house  and  all  that  is  in  it, 
except  himself,  are  placed  at  the  disposal  of  his  guests, 
who  can  if  they  will,  sit  up  all  night,  enjoying  the  fine 
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fare  and  good  cheer.  At  ten  o'clock  lie  comes  into 
the  room,  bids  his  guests  good  night,  and  retires.  At 
six  o'clock  he  rises,  goes  to  his  business,  and  leaves 
his  friends  to  disperse  when  they  get  ready. 

DABXET,    MORQAN   k   CO. 

This  is  a  house  of  high  repute.  Mr.  Dabney  came 
to  New  York  from  Rhode  Island.  He  was  a  member 
of  the  house  of  Duncan,  Sherman  &  Co.,  which  he  left 
to  form  the  present  banking  house.  This  house  are 
agents  for  the  celebrated  banking  house  of  London — 
Morgan  &  Co.  It  isalso  agent  of  one  of  the  banks  of 
San  Francisco.  The  firm  have  a  house  in  Melbourne. 
The  success  of  the  house  in  San  Francisco  is  due  to 
Mr.  Latham,  United  States  Senator  from  California, 
who  is  pronounced  one  of  the  ablest  bankers  in  the 
States.  This  house  deals  largely  in  railroad  securities. 
In  London  it  has  been  very  popular  with  railroad  men 
and  railroad  contractors.  It  has  been  able  to  control 
an  immense  trade. 

HENRY   A.    HEISER's   SONS. 

Mr.  Heiser  began  business  in  dry  goods.  He  was 
in  the  well  known  firm  of  Charles  Heiser  and  Co. 
After  many  years  of  business,  reverses  came,  and  the 
house  failed.  Mr.  Heiser  came  to  the  street  as  a  dealer 
in  commercial  paper,  government  stocks,  and  gold. 
He  was  very  successful,  realized  a  fortune,  and  placed 
his  house  among  the  most  honorable  in  Wall  street 
It  ranks  to-day  among  the  oldest  and  most  reliable 
stock  houses  in  the  city. 
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HARTIN    BROTHERS. 


This  house  is  an  Ulusti-aUon  of  an  old  firm  re-appear' 
ing  under  a  new  name.      The  old  and  reliable  house 
of  C.  H.  Martin  &  Co.,  gave  over  its  business  to  Martin  t 
Brothers,  C.  H.  Martin  being  special  partner.      The  I 
capital  of  the  house  is  very  large,  and  it  maintains  its! 
established  repute  for  caution  and  success. 

JOSEPa   UlLLS. 
Mr.  Mills  began  life  in  a  small  way,     As  a  shipping  i 
merchant  he  early  secured  a  successful  California  trade. 
He  went  into  the  slock  business  as  a  Bear.     Believing  J 
that  to  be  the  successful  side,  he  has  adhered  to  il  I 
through  all  chances  and  changes,  and  has  made  a  gre«6 1 
deal  of  money.     Uc  is  always  expecting  disaster,  pre-l 
dieting  a  panic,  and  watching  for  the  fall  in  prices.     Hel 
is  nearly  sixty  years  of  age,  but  as  keen,  sharp,  shrewd, 
and  active  as  when  he  was  thirty.     To  see  his  bland, 
open,  cheerful  face,  one  would  suppose  that  he  always  1 
operated  on  the  l)right  side  of  things.     No  one  would  I 
imagine  that  a  man  with  so    cheerful  a  countenance  I 
could  carry  in  his  mouth  a  chapter  of  the  Book  of  J 
Lamentations. 


VERHILYE   A    BHOTHER. 

This  is  a  very  old  and  a  very  successful  house.  Iti 
is  one  of  the  best  types  of  old  banking  New  York  that  I 
can  be  found.  On  the  street  it  is  regarded  as  a  con- 1 
servative  house — this  is  its  peculiarity.  Nothing  rash,  i 
nothing  novel,  nothing  untried,  finds  favor  here.  Slowi 
and  sure,  is  the  motto'  that  governs;  careful  and  pra-F 
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dent,  the  repute.  Content  to  earn  tlie  wealth  it  has 
sought,  this  house  has  rolled  up  a  princely  fortune, 
and  has  attained  the  highest  rank  among  capitalists. 

CLOSSON   k   HATES. 

This  house  ranks  very  high.  It  is  distinguished  for 
having  as  members  the  sons  of  the  renowned  detective, 
Jacob  Hayes.  The  sons  are  millionaires,  and  among 
the  most  talented  business  men  on  the  street.  That 
terror  to  evil  doers — "  Old  Hayes,"  as  he  was  called — • 
who  seemed  to  have  an  instinct  at  detecting  and 
catching  rogues,  was  a  devout  presbyterian,  and  a 
constant  attendant  and  officer  in  the  Scotch  Presbyte- 
rian Church  of  which  Dr.  McElroy  has  been  for  so 
many  years  pastor.  The  sound  and  wholesome  train- 
ing he  gave  his  boys  tells  well  in  the  rank  they  have 
assumed  among  the  eminent  and  successful  business 
men  of  New  York 


XXXVII. 
WALL  STREET  DEVOTIONS. 

Catrbdral  Service.— Wall  Seeet  at  Peater.— Busihess  Meh'8  Prater 
Mebtiro. — Of  the  Meeting. — First  Meeting. — How  THI^GBLooK  In- 
side.— Opposition. — Religious  Loafers. 

CATHEDRAL   SERVICE.       WALL  STREET   AT   PRAYER. 

Above  the  din  and  roar  of  the  street,  the  chimes  of 
old  Trinity  call  to  daily  prayer.  The  cathedral  is  open 
for  morning  and  evening  service.  The  attendance  is 
not  always  large,  but  always  interesting.  Many  emi- 
nent men  and  prominent  capitalists  on  the  street  pause 
on  their  way  down  to  business  and  bow  in  prayer, 
before  the  day's  turmoil  commences.  The  gates  of  the 
sanctuary  stand  wide  open,  and  all  who  will,  enter. 
Some  one  of  the  eminent  ministers  of  the  parish  pre- 
sides daily  at  the  altar.  On  saints'  days  and  other  festi- 
vals of  the  church,  a  full  choral  service  is  performed,  and 
every  thing  that  can  properly  be,  is  chanted,  with  the 
psalter  and  the  creed.  The  organist  wears  a  black 
gown  and  moves  inside  the  chancel  rail,  followed  by 
forty  or  fifty  men  and  boys  in  white  surplices.  The 
whole  is  attractive,  and  there  is  no  better  church  music 
outside  of  St.  Peter's  at  Rome.  Sixty  years  ago,  there 
was  no  chanting  in  any  Protestant  church  in  the  land. 

The  old  organist  still  lives  who   introduced  the  first 

(414) 


BUSINESS  MENS*  PRAYER  MEETING.  415 

chant  into  one  of  the  chapels  of  old  Trinity.  The  in- 
novation was  very  unpopular,  and  the  music  pronounced 
not  only  outlandish,  but  "Popish."  A  formal  demand 
was  made  upon  the  Bishop  that  chanting  should  be 
suppressed.  Bishop  Hobart  declined  to  interfere. 
The  organist  had  it  his  own  way,  and  chants  became 
popular. 

BUSINESS   men's   PRAYER   MEETING. 

A  little  way  from  Wall  Street  is  another  daily  prayer 
meeting,  very  unlike  the  prayer  meeting  at  Trinity. 
It  is  held  at  the  hour  of  noon  in  a  church  edifice  over 
a  hundred  years  old.  The  corporation  of  this  church* 
was  the  first  religious  society  founded  on  the  island  of 
Manhattan.  The  church  edifice  was  dedicated  seven 
years  before  the  declaration  of  Independence  was 
signed.  The  church  was  used  as  a  prison  by  the  Brit- 
ish in  the  Revolutionary  War,  and  the  cannon  planted 
by  the  door-way,  and  the  marks  of  bayonets  and  pikes 
on  the  sand  stone  still  remain.  In  this  old  church,  one 
of  the  most  interesting  religious  gatherings  can  be  seen 
daily.  For  twelve  years,  at  the  hour  of  noon,  bank- 
ers, brokers,  speculators,  merchants,  expressmen,  arti- 
sans and  capitalists,  have  gathered  here  for  prayer. 
Curbstone  brokers  and  omnibus  starters  sit  side  by 
side ;  men  in  broadcloth,  and  men  in  frocks ;  well-to- 
do  merchants  with  gold  headed  canes,  and  cartmen  and 
draymen  with  whips  in  their  hands;  ladies  in  the  height 
of  fashion,  domestics  of  the  upper  class,  and  servants 
in  the  most  common  garb  of  their  calling ;  missiona- 
ries from  the  habitations  of  cruelty ;  dwellers  from  be- 
yond the  sea,   and   inhabitants    of  the  islands  of  the 
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ocean;  rcprcscntntivea  of  every  nationality  and  dime, 
here  meet.  This  devotional  service  is  a  Union  Meet- 
ing, and  a  union  meeting  simply  for  prayer.  Busi- 
ness, politics,  and  sectarian  views  are  rigidly  excluded. 
Side  by  side  can  be  found  clergymen  and  laymen,  pre- 
senting the  extremes  of  protestant  descent,  the  stately 
churchman,  the  conservative  Dutchman,  the  progres- 
sive congregationalist,  the  quiet  Friend,  the  impulsive  i 
baptist,  the  staid  presbyterian,  join  in  song,  prayer 
and  remark;  the  hearty  amen  ringing  through  the 
room,  indicates  that  the  Methodist  element  is  not  wan& 
ing.  The  room  is  very  unlike  Trinity.  It  is  as  plain  I 
"as  a  barn.  There  is  no  choir,  no  instrument  of  music, 
but  the  singing  is  congregational,  and  that  of  the  type 
usually  designated  as  revival  music.  A  plainly  dressed 
business  man  presides,  and  the  whole  is  as  democratic 
as  can  well  be  conceived. 


OP   THE    MEETISa. 

In    1857  there   vian  a  general    revival  of  religion.  1 
The  lower  part  of  the  city  had  become  a  moral  waste. 
Trade  and  a  foreign  population  had  taken  possession  i 
of  the  city  below  the  City  Hall.     The  dweUings  where 
the  rich  men  at  one  time  resided  were  pulled  down  to  | 
make  room  for  stores.     The  dwellings  that  remained  I 
were  either  boarding-houses,  or  occupied  by  a  tenant  I 
population.     The  pulpits  in  which  the  giants  of  New  l 
York  had  preached  the  gowpel  were  no  more.     Spring, 
Mason,  PottJ',  Phillips,  Alexander,  and  others,  removed 
to    other    parts  of  the    city.     Lower   New  York  was 
deserted.     The  Old  North  Church  remained.     It  i 
put  in  complete  and  elegant  repair.     A  learned  i 
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claqtiont  mini.-  try  occfnpicil  the  pulpit  Tlie  house  wr.s 
thro^frri  6{)en  to  a^l  who  chose  to  worship  God  within 
its  walls.  It  secured  a  missionary,  in  the  person  of 
Jeremiah  Calvin  Lanphier,  a  man  of  rare  and  peculiar 
gifts,  of  unshrinking  courage,  and  marked  piety.  IIo 
was  not  far  from  forty  years  of  age,  tall,  and  of  a  f.no 
piresence,  a  winning  face,  and  a  manner  affcctionato 
and  attractive.  He  possessed  great  energy  and  per- 
severance, was  a  fine  singer,  gifted  in  prayer  and  ex- 
hortation, easy  of  approach,  and  a  welcome  guest  to 
any  house ;  very  shrewd,  and  possessing  tact,  with 
good  common  sense,  he  was  eminently  fitted  for  the 
position  he  was  called  to  fill.  Anxious  to  be  a  blessing 
to  the  poor,  the  neglected,  and  the  perishing,  he  was 
equally  anxious  to  reach  the  merchants  of  New  York, 
and  lay  his  hand  in  kindness  on  young  men  in  busi- 
ness. 

Walking  in  the  street  one  day,  this  iidea  suggested 
itself:  Why  not  have  a  meeting  of  prayer  for  business 
men,  at  the  hour  of  noon  when  all  go  to  lunch,  made 
up  of  singing,  prayer,  and  speaking,  allowing  persons 
to  feome  and  go  diuring  iheeting  as  they  please  ?  He 
had  been  a  merchant,  and  knew  how  difficult  it  was  to 
attend  a  devotional  meeting  in  the  evening.  The 
hour  of  noon  was  one  of  leisure  for  merchants,  clerks, 
draymen,  and  men  of  toil.  He  resolved  to  open  a  daily 
meeting  of  prayer  from  twelve  to  one ;  a  union  meet- 
ing, free  from  sectarianism,  from  which  the  cold  aild 
formal  routine  of  prayer-meetings  should  be  banished  ; 
made  up  of  brief  songs,  brief  prayers,  and  brief  ad- 
dresses. No  one  should  be  allowed  to  speak  over  five 
minute®.  No  controverted  or  doctrinal  points  should 
27 
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W  introduced.  No  one  should  be  obliged  to  stay  a 
uiomcnt  longer  than  he  chose-  Partiea  could  come 
in  and  go  out  at  any  moment  without  interrupting  tl 
meeting.     Such  was  the  plan. 


FIRST    MEETING. 

On  the  27lb  day  of  November,  3857,  the  nmnll  tsoi 


eistory-room  connected  with  the  North  Dutch  Churcln 
was  thrown  open  for  eervjcc.  At  twelve  o'clock 
one  was  present  but  the  missionary.  He  aat  alone  otitf^ 
half  hour.  A  solitary  step  waa  then  heard  on  the 
Btaim,  nnd  a  person  entered  tlie  i-oom.  All  told,  six 
persons  composed  the  little  company.  The  next  day 
twenty  persons  gnthered;  the  next,  forty.  In  October 
the  centml  room  of  the  consistory  building  wasopene^j 
and  fmm  that  time  to  this,  for  more  tlinn  ten  years,  t.ic 
rieeliu;;^  Iiavc  been  continued  with  unabated  real, 
fvor  the  fullest  and  most  remarkable  prayer-meeting 
•  in  the  world. 

HOW    THISOB    LOOK    INSIDE. 

Tlicre  is  no  plainer   room  in  New  York  than  ' 
lecture-room  of  the   Dutch  Church  where    the   dail 
prayer-meeting  is  held.     It  is  in  tlie  seoflnd  etory  < 
the  consistory-rooms  on  Fulton  Street     The  walls  arj 
covered  with  gilt  frames,  holding  the  rules,  mottoes,  am 
notices.     The  seats  are  hard,  crowded  together  to  mnke^ 
room,  and  are  very  unconifortabic.     The  surroundingaJ 
are  unattractive,  and  little  suited  to  devotion.     In  t 
centre  of  the  busiest  portion  of  New  York  the  prayel 
meeting  is  held.     The  bulls  of  the  horse  cars,  the  shoull 
of  carmen,  the  noise  of  artisan.^  the  hammer  and  saw 
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of  the  carpenter,  the  whistle  of  the  steam-engine,  the 
hlowing  off  of  steam,  with  other  noises  of  busy  hfe, 
come  directly  into  the  room.     The  singing  is  congrega- 
tional, without  instrument  or  artistic  attraction.     Old 
tunes,    revival   tunes,   and    experimental    hymns,  are  I 
Bimg.     The   missionary  who  originated    the    meetinjj 
hiia  conduct«d  its  music  for  ten  consecutive  years.     At  I 
twelve  precisely  the  leader  rises  and  gives  out  a  hymn. 
This  is  a  busincas  men's  meeting,  and  a  layman  usually 
presides.     lie  maybe  educated  or  i  U  iterate ;  dressed 
as  a  mercliant  or  as  a  carman.     Perhaps  he  may  be  an 
old  man,  with  hia  hair  frosted  by  years  ;  he  may  be  a 
young  man,  just  commencing  a  Christian  life  ;  hut  he 
),i   a    wiirm-hearted    Christian.      Before    the    meeting 
doses  the   room   will   be    packed.     Earnest  men  and 
women  will  fill  all  the  standinf^  room.     Every  denomi-  | 
nation  is  liere  represented.     Men  come  froTu  the  sea, 
from    the   mountains  of  Asia,  from  the   hot  sands  of 
Arabia,  from  India,  from  the  Old  World,  and  all  part.s  , 
of  the  New.     This  daily  meetnig  is  the  -Religious  Ex-  i 
change  of  New  York.     Eminent  men,  clerical  and  lay, 
from  all  parts  of  the  country,  and  of  the  world;  emi- 
nent ministers,  lawyers,  merchants,    look    in    on    the  \ 
meeting.     They  bring  tidings  from  every  part  of  Zion. 
Those  who  want  to  see  and  hear  distingnlwhed  men, 
know  they  will    find    tliem  in  this    place  of  prayer. 
Eirnest  prayers   are  offered,  the  swelling  chorus  pf 
FOng,  thanksgivings  for  remarkaide  answers  to  prayer,  i 
make  the  hour  all   too  short      Requests  for  prayer 
come  in  from  alt  the  world,  covering  every  variety  of  j 
want  and  suffering  peculiar  to  humanity.     The  tone  1 
ijf  the  request)   shows    that  the    writers    regard    the  j 
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Fulton  Street  meeting  as  tlie  pool  of  healing  to  the 
Evangelical  ChurcL 

AN   INSmE  VIEW. 

The  room  is  reached  from  Fulton  or  Ann  Streets,  up 
a  covered  pathway.  The  floor  is  covered  with  matting, 
the  room  filled  with  settees.  The  missionary  stands 
at  the  door,  and  with  his  tiptoe  tread,  bland  face,  and 
resolute  will,  makes  the  ladies  move  up  and  sit  close. 
Precisely  on  the  minute  the  service  is  opened.  Such 
congregational  singing  would  be  popular  anywhere. 
The  audience  is  traine<l  to  sing,  being  composed  of  the 
cream  of  the  churches.  The  tunes  are  familiar,  and 
ibe  hymns  are  associated  with  the  heart's  warmest 
affections.  Borne  on  the  tide  of  full,  warm,  and  de^p 
emotion,  the  swelling  song  of  praise  is  wafted  to 
heaven.     The  reading   of   the   requests  follows,  and 

OPPOsmoN. 

**  Seveij  citie'^  fought  for  Homer  dead, 

Through  which  tho  living  Ilomer  begged  his  bread." 

This  meeting  now  so  popular,  encountered  the 
fiercest  opposition  at  the  start.  The  Missionary  was 
opposed  at  every  point.  It  was  said  that  nobody 
would  attend  a  daily  meeting ;  it  would  not  do  to 
have  persons  going  in  and  out,  whenever  they  pleased. 
It  was  a  question  whether  laymen  ought  to  be  allowed 
to  take  part  in  the  meeting.  The  Church  Master  who 
had  control  of  the  building,  refused  to  have  it  opened 
for  the  purposes  of  daily  prayer.  When  a  reluctant 
consent  was  given,  it  ^as  expressly  stipulated  that  the 
collegiate  church  should  not  be  named  in  connection 
with  it,  and  should  undertake  no  responsibility  for  the 
meeting.     That  same  churc\\  \a  oiv\^  Voo  Y^^oxs^d  to  be 
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identified  with  this  very  successful  devotional  move- 
ment, and  strenuous  eflForts  have  been  made  to  rob  Mr. 
Lamphier  of  the  honor,  of  originating  this  peculiar 
gathering  for  daily  prayer.  The  meeting  is  not  with- 
out its  annoyances. 

Men  who  have  hobbies  to  ride  often  annoy  the 
meeting.  Men  with  impracticable  theories  persist 
in  presenting  them.  Sometimes  men  who  have  ora- 
tory in  prayer  come  with  high-sounding  phrases, 
pompous  words,  colloquial  addresses,  to  the  King  of 
kings,  and  are  an  abomination.  Sometimes  women 
try  to  speak.  This  is  contrary  to  the  rules.  One 
day  a  lady  arose  to  make  an  address.  She  was  in^- 
formed  that  it  was  against  the  rules,  and  immediately 
she  sat  down.  A  tiill,  masculine  woman  arose,  and 
in  a  tone  of  marked  anger,  with  a  loud,  harsh  voice, 
and  a  decided  Scotch  accent,  cried  out,  "Til  not 
attend  this  meeting  again.  I  am  a  converted  woman 
myself  If  our  sister  is  not  allowed  to  speak,  the 
Spirit  of  God  is  not  here.  I  am  a  converted  woman. 
I  say  that.  But  TU.  not  come  here  again!"  and 
she  flounced  out  of  the  room.  Men  have  attempted, 
over  and  over  again,  to  change  the  tone  of  the 
meeting.  Impulsive  men  have  tried  to  break  the 
rules;  have  appealed  from  the  ruling  of  the  leader 
to  the  audience ;  votes  have  been  taken ;  people  have 
tried  to  sell,  books,  build  churches,  and  beg  money 
out  of  the  meeting.  To  all  this  one  answer  has 
been  steadily  given :  "  This  is  a  Union  prayer-meeting. 


422  EEUOIOUS  LOAFERS. 

REU0I0U8  LOAFERS. 

Not  the  least  troublesome  are  the  class  known  as 
religions  loafers.  There  is  not  a  city,  probably,  in  the 
Union,  where  there  is  so  large  a  class  of  professional 
loafers  as  in  New  York.  Trinity  church  is  kept  open 
through  the  entire  day  to  visitors.  Parties  accustomed 
to  call  there  will  sec  the  same  faces  day  after  day. 
l]he  protection  from  storm  and  sun  in  the  summer,  and 
the  warm,  genial  air  in  the  winter,  make  it  an  attract- 
ive place.  In  the  pews,  parties  can  be  found  asleep, 
reading  papci-s  or  books,  or  munching  their  luncheon. 
Women  nurse  their  children,  and  make  themselves  com- 
fortable there.  This  is  especially  noticeable  at  the 
Fulton  street  daily  meeting.  The  main  part  of  the 
meeting  is  composed  of  crisp,  energetic,  interested 
persons,  strangers  from  all  parts  of  the  earth,  business 
men,  who  run  in  and  out,  and  eminent  clergymen. 
The  rank  and  file  of  loafers  are  very  large — the  same 
men  in  the  same  places,  men  with  nowhere  to  go  and 
nothing  to  do,  who  bring  their  luncheon,  and  pass  the 
time  in  eating  and  sleeping,  while  the  service  is  going 
on.  Many  of  these,  who  are  welcome  nowhere  as 
speakers,  embrace  the  freedom  of  the  place  to  have  a 
five  minutes'  talk.  The  same  set  of  men  attend  reg- 
ularly the  afternoon  daily  meeting  at  the  Association 
Rooma  Like  Jack  in  the  box,  when  the  cover  is 
removed,  they  are  always  on  their  feet  when  there  iflf 
a  chance. 


XXXVIII. 
JAY  COOKE. 

His  Ahcestrt. — Commencbs  Bamkiho  at  Sbvbntbeh.— Jat  Cookb  a  Ca— 
Nbootiates  thb  War  Loan. — Mr.  Cookb  in  his  Codntrt  Homb  and  as 
A  BIan  of  Benevolence. 

Alexander  Hamilton  touched  the  ^  dead  corpse  of 
public  credit,"  and  it  arose  to  its  feet.  Robert  Morris 
took  the  financial  burden  of  a  young  republic  on  his 
shoulders  and,  though  he  bankrupted  himself,  saved 
the  national  honor.  Jay  Cooke  completes  the  trium- 
virate, and  his  name  will  be  imperishably  identified 
with  the  great  financial  men  who  came  to  the  rescue 
of  the  nation,  in  a  great  financial  crisis,  and  preserved 
the  government  from  impending  ruin.  Mr.  Cooke 
came  prominently  to  the  surface,  during  our  late  civil 
war.  The  war  found  us  without  men,  without  an 
army  or  navy,  without  oflBcers  or  military  equipments 
and  without  money.  The  expenses  of  government  ap- 
proached three  millions  a  day.  The  vortex  of  national 
bankruptcy  stood  open,  and  financial  ruin  seemed  iu- 
evitable.  The  common  necessaries  of  life  were  exor- 
bitantly high,  and  a  paper  dollar  was  worth  only 
thirty-si;5:  cents  in  coin.  Friends  of  the  government  * 
were  despondent,  and  the  financial  Secretary  of  the 
nation  in  despair.     The  man  for  the  times  appeared  in 

the  person  of  Jay  Cooke.     He  possessed  the  amount  of 
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enterprise,  financial  skill,  and  credit  which  the  exi- 
gency demanded.  He  proposed  to  negotiate  and  sell 
for  the  government  five  hundred  miUions.  The  very 
proposal  staggered  the  world.  He  undertook  this 
work  for  a  totally  inadequate  compensation.  Had  he 
failed  in  the  task,  like  Morris,  he  would  have  been 
utterly  ruined  financially.  He  accomplished  the  work 
heroically,  patriotically,  and  in  a  business  like  manner 
that  placed  him  at  the  head  of  the  financiers  of  the  age. 
Having  disposed  of  five  hundred  millions  to  meet  the 
pressing  necessities  of  the  Treasury,  he  disposed  of 
e^ht  hundred  and  thirty  millions  more. 


**.' 


HIS  ANCESTRY. 

The  family  from  which  Mr.  Cooke  descended, 
landed  on  Plymouth  Rock  and  built  the  third  house 
in  Plymouth.  Mr.  Cooke  was  born  in  Sandusky,  Ohio. 
His  father  had  an  unpronounceable  Christian  name. 
He  once  lost  a  seat  in  Congress  from  the  inability  of 
voters  to  spell  his  name  correctly.  He  gave  his  son 
a  name  that  people  would  have  no  difiiculty  in  writing 
correctly.  He  called  him  Jay,  after  the  Chief  Justice 
of  the  United  States.  The  father  and  mother  under- 
took the  education  of  their  son.  Returning  from  Con- 
gress in  a  time  of  general  financial  pressure,  Mr.  Cooke 
found  his  affairs  embarrassed,  and  announced  to  his 
children  that  they  must  look  out  for  themselves — ^he 
had  nothing  for  them.  Jay  resolved  to  be  a  burden 
to  no  one.  He  went  into  a  store,  and  secured  employ- 
ment as  a  clerk.  He  mastered  the  business,  became  a 
proficient  in  mathematical  and  mercantile  knowledge 
and  in  book-keeping.     He  was  no  drone,   and  ate  no 


COMMENCES  BANKING  AT  SEVENTEEN,  ETC.      426 

idle  bread.  His  leisure  moments  were  employed  in 
study.  Ignorant  of  the  future,  he  resolved  to  prepare 
himself  for  any  fiel4  that  might  open  for  his  talents. 

COMMENCES  BANKING   AT   SEVENTEEN. 

The  banking  house  of  E.  W.  Clark  &  Co.,  of  Phila- 
delphia, received  young  Jay  when  he  was  seventeen 
years  of  age,  for  the  purpose  of  thoroughly  training 
him  as  a  banker.  He  answered  the  most  sanguine 
expectations  of  his  friends.  He  became  a  partner  of 
the  house — then  the  leading  banking  house  in  the 
country, — and  for  twenty -five  years  was  actually  its 
manager  and  head.  When  nineteen  years  of  age,  Mr. 
Cooke  wrote  the  first  money  article  ever  published  in 
Philadelphia.  Retiring  from  the  firm  of  B.  W.  Clark 
&Ca,  with  a  fortune,  it  was  Mr.  Cooke's  purpose  to 
take  life  quietly,  and  withdraw,  in  a  measure,  from 
active  businesa  But  it  is  impossible  for  such  a  man  to 
hide  his  talent  in  a  napkin.  His  financial  operations 
continued  to  be  extensive,  and  he  negotiated  large 
loans  for  railroads  and  other  corporationa 

JAY   COOKE    &   CO. 

The  banking  house  of  Jay  Cooke  &  Co.,  which  stands 
on  Wall  Street,  corner  of  Nassau,  originated  in  1861. 
It  consisted  of  Mr.  Cooke  and  his  brother-in-law,  Wil- 
liam G.  Morehead,  one  of  the  most  successful  railroad 
operators  in  the  country.  The  purpose  of  Mr.  Cooke 
and  his  partner,  was  to  provide  business  for  their  sons. 
In  1861  the  house  was  located  in  Philadelphia. 


NJiUOTIATES  TUB  WAR  LOAN. 


NEGOTIATES  TQE    WAB   LOAN. 

The  war  loan  of  millions  of  the  State  of  Pennsylva- 
nia, was  negotiated  by  Jay  Cooke  &  Co.,  at  par,  in  a 
time  of  great  financial  and  commercial  depression.  The 
Government  was  about  to  place  its  first  loan  on  the 
market.  Mr.  Cooke  immediately  obtained  a  large  list 
of  subscribers,  and  without  a  cent  of  cost  to  the  Gov- 
ernment, sent  them  on  to  Washinglon.  The  succeas 
of  the  state  loan  attracted  the  attention  of  the  Gov- 
ernment to  Mr.  Cooke,  and  he  was  selected  to  nego- 
tiate the  five  hundred  millions  of  five-twenty  bonds 
just  authorized  by  Congress.  The  associated  banks 
could  not  afford  the  Gosernracnt  relief.  From  four 
hundred  special  agents  connected  with  the  most  promi- 
nent banking  institutions  in  the  country,  only  thirty 
millions  were  secured,  and  one-third  of  this  sura  was 
ret.urned  by  Mr.  Cooke.  The  pressing  needs  of  the 
f;bvernment  demanded  some  bold  and  daring  blow. 
Mr.  Cooke  was  selected  as  the  agent  to  sell  the  loans. 
With  the  skill  and  daring  heroism  of  a  general  planning 
a  campaign,  he  organized  his  work.  The  risks  were 
frightful.  A  bolder,  a  more  daring  monetary  operation 
was  never  known.  The  history  of  the  gigantic  finan- 
cial operations  of  the  llothscbilds  furnishes  no  parallel. 
The  compensation  seemed  puerile.  Five-eighths  of 
one  per  cent,  was  all.  This  covered  all  moneys  paid  to 
assistants,  all  remuneration  for  responsibility  assumed, 
for  labor,  postage,  clerks,  and  expenses.  If  the  loan 
failed,  nothing  was  to  be  paid.  The  government  took 
no  risk.s,  and  a  failure  would  have  swept  away  the 
entii'e  fortune  of  ilr.  Cooke.     He  threw  his  whole  soul 
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into  the  work.  He  spent  over  half  a  million  of  his  own 
fortune  before  a  bond  was  sold  He  created  a  public 
sentiment  in  favor  of  the  loan,  and  made  friends  with 
workmen,  farmers,  seamstresses,  and  domestics.  The 
loan  was  made  accessible  and  attractive  to  all  classes. 
The  country  was  flooded  with  advertisements,  and 
thousands  of  miles  of  fence  bore  placards  setting  forth 
the  plan  of  the  investment  and  the  claims  of  the  gov- 
ernment. Others  were  despondent.  Croakers  were 
numerous.  The  failure  of  the  scheme  and  the  ruin 
of  Mr.  Cooke  were  predicted, — but  Mr.  Cooke's 
faith  was  unblenching — ^his  countenance  was  always 
cheerful,  his  heart  sunny,  and  his  confidence  in  the 
loyalty  of  the  nation  unwavering.  The  success  of  the 
scheme  the  world  knows  by  heart. 

Under  Mr.  Fessenden,  gold  rose  in  fifteen  days  from 
88  to  105  per  cent.  An  outcry  was  raised  against  the 
government,  for  bankruptcy  was  feared.  The  Secre- 
tary of  the  Treasury  turned  to  Mr.  Cooke  to  help  him 
in  the  dark  hour  that  lowered  on  the  nation.  Mr. 
Cooke  had  been  shabbily  treated  by  the  Treasury  De- 
partment. The  commission  paid  Wixs  a  very  small 
one,  at  most.  Through  his  agents,  and  his  own  super- 
human eCForts  the  sale  of  5.20  bonds  were  solely  due. 
So  great  was  the  rush  for  bonds,  when  the  nation  was 
fairly  awakened,  that  Mr.  Cooke  gave  notice  of  the 
day  and  hour  when  the  sale  would  cease.  After  the 
five  hundred  millions  were  taken,  money  poured  in  so 
largely  that  Mr.  Cooke  was  obliged  to  offer  fourteen 
millions  beyond  the  amount  authorized.  Yet  Mr. 
Chase  refused  to  pay  Mr.  Cooke  a  commission  on  any 
sales  made  by  sub-agents,  who  had  applied  directly  to 
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the  Treasury  for  their  bonds.  Mr.  Cooke  w:ould  havor 
been  justified  in  allowing  the  government  to  take  care  of' 
itself  in  the  new  crisis  in  which  it  was  involved.  But. 
not  so.  He  came  to  the  rescue  as  he  did  in  tho.  earlier 
time.  He  reorganized  his  army  of  sub-agents.  The 
press  teemed  with  the  value  of  the  7.30  bonds.  By  this 
time  his  fame  had  extended  to  Europe,  and  two  hund- 
red millions  were  disposed  of  in  that  market  Through- 
hls  agency,  the  government  bonds  were  as  regularly 
called  at  the  great  financial  centres  of  the  world,  as 
were  those  of  England,  France,  or  Prussia.  In  less  than 
a  year,  eight  hundred  and  thirty  millions  were  sold. 

MR.    COOKE   IX   HIS   COUNTRY   HOME. 

Few  men  know  as  well  how  to  earn  and  how  to 
enjoy  a  fortune  as  does  Mr.  Cooke.  He  has  an  elegant 
country  seat  on  an  island  in  Lake  Erie,  amid  the  scenes 
of  his  early  years,  where  he  formed  the  resolution  to 
battle  life  for  himself,  and  where  he  determined  to  be 
dependent  on  no  one  for  his  support.  Here,  he  dis- 
penses a  liberal  hospitality,  and  receives  and  entertains 
his  friends.  During  the  last  summer,  he  invited  mis- 
sionaries on  small  pay,  and  clergymen  with  small 
salaries,  to  visit  his  island  home,  and  recreate  during 
the  heat  of  summer.  He  paid  all  the  expenses  of  the 
visit — placed  his  house,  his  library,  horses,  carriages, 
and  boats,  at  the  disposal  of  his  guests,  and  left  them  to 
enjoy  themselves.  When  they  departed,  he  gave  each 
guest  a  sum  of  money.  Almost  literally  obeying  the 
command  of  the  Saviour,  to  call  in  the  poor,  the  halt, 
the  maimed  and  the  blind  to  a  feast,  for  such  cannot 
repay.     Mr.  Cooke's  benefactions  during  the  war  were 
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very  large.  An  earnest  and  decided  Christian,  he  is  a 
princely  contributor  to  the  church.  Few  have  exceeded 
him  in  lavish  donations  to  colleges  and  educational 
institutions.  He  has  builded  several  churches  and 
religious  institutions  with  his  own  funds.  His  princely 
mansion  on  Chelton  Hills,  n6ar  Philadelphia,  is  ele- 
gantly arranged,  and  all  who  visit  him  are  sure  of  a 
cordial  welcome.  His  banking  house  in  Wall  Street 
is  one  of  the  finest  establishments  in  that  famed  locality. 
His  succe^  as  a  financier,  his  vigor,  indomitable  indus- 
try and  personal  attention  to  business,  with  his  high 
toned  character  and  unfaltering  integrity,  secure 
him  a  large  and  lucrative  patronage. 


[See  page  569,] 
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RUFUS  HATCH. 

The  house  of  Rufus  Hatch  &  Co.  is  one  of  the  lead- 
ing establishments  of  Wall  street.  The  head  of  the 
house  is  the  best  known  broker  on  the  street  He  left 
his  Eastern  home  at  twenty  years  of  age,  to  try  his 
fortune  in  the  West.  .  He  was  one  of  the  fourteen  men 
who  stuck  their  spades  in  the  gravel  and  turned  the 
sod  for  the  first  railroad  in  Wisconsin.  He  removed 
to  Chicago  in  1854,  and  became  a  prominent  commis- 
sion merchant.  The  house  failed,  and  Mr.  Hatch  as- 
sumed the  debts  of  the  firm.  He  came  to  New  Yort 
in  1862,  with  a  borrowed  capital  of  two  thousand  dol- 
lars, and  with  debts  of  eighty  thousand.  He  opened 
a  commission  house  under  the  firm  of  Hatch  &  Hughs. 
In  1866  the  now  well  known  house  of  Rufus  Hatch 
&  Co.  was  established.  The  house  came  prominently 
into  notice  in  1867.  Mr.  Hatch,  though  a  young  man, 
attempted  to  obtain  control  of  the  North-western  Road. 
It  was  a  bold  stroke,  as  the  capital  stock  reached  the 
high  figure  of millions.  To  accomplish  his  pur- 
pose he  visited  Chicago,  carrying  with  him  a  million 
three  hundred  thousand  in  proxies.  He  lost,  and  was 
laughed  at  for  his  efforts.  The  Board  said  to  him, 
*'  Young  man,  you  had  better  go  to  New  York  and 
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grow."  Mr.  Hatch  replied,  *' Gentlemen,  I  will  make 
you  another  call."  He  did  so,  when  he  was  able  to 
control  the  road. 

I  have  alluded  in  another  paper  to  the  great  success 
of  Henry  Keep  in  the  pools  that  he  controlled,  espe- 
cially the  famous  North-west  pool.  The  boldness  and 
success  of  that  movement  was  principally  due  to  Mr. 
Hatch,  who  managed  the  whole  aflair.  He  bought 
the  first  ten  thousand  shares  that  made  the  movement 
a  success.  Mr.  Hatch  divided  among  the  associates  in 
that  pool,  as  profits,  the  sum  of  two  hundred  and  twenty- 
five  thousand  dollars.  He  is  now  one  of  the  boldest  and 
most  gigantic  of  street  operators.  He  adopts  the  old 
style  of  dress,  wearing  a  white  neckcloth,  and  resem- 
bles a  clergyman  in  his  general  appearance.  His  hair 
is  light,  and  his  voice  low  and  silvery.  There  is  an 
air  of  sincerity  about  his  conversation  that  is  very  at- 
tractive and  winning.  lie  is  one  of  the  most  liberal 
of  men.  He  supports  from  twenty  to  thirty  sufiering 
families  yearly,  and  his  donations  to  every  good  cause 
arc  very  large.  A  friend  had  a  horse  that  Mr.  Hatch 
greatly  admired,  that  was  known  as  "  Lew  Petty."  One 
day  the  gentleman  came  into  Mr.  Hatch's  office,  and 
told  him  that  he  was  going  to  Europe,  and  proposed 
to  present  him  with  Lew  Petty,  which  he  hoped  Mr. 
Hatch  would  accept  Mr.  Hatch  thanked  him,  and 
the  parties  separated.  On  his  return  from  Europe 
the  gentleman  called  on  Mr.  Hatch  to  enquire  after 
the  horse.  Mr.  Hatch  presented  him  with  a  checkfor 
ten  thousand  dollars.  Not  to  be  outdone  in  generos- 
ity the  broker  purchased  a  little  stock  for  his  friend. 
The  investment  yielded  the  handsome  sum  named. 
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GENERAL  H.  H.  BAXTER. 

''The  F1HK8T   LOOKINO   MAN    IN    NbW  ToRK." — Hl8    BASLT   CAREER. — Hl8 

SUCCESS  IN  Wall  street.  —  His  identification  with  great  Rail- 
road iNTERkSTS. — Uis  Benevolence,  and  his  vitality,  etc. 

A  FORTUNE  is  made  in  Wall  street  as  the  battle  of 
Waterloo  was  gained  by  Wellington — by  indomitable 
endurance.  Impatient  troops  begged  to  be  thrown 
into  the  fight.  They  stood  by  the  hour,  the  centre  of  a 
deadly  cannonade.  The  sullen  order  was  repeated  by 
the  hour,  ''close  up,  close  up,"  as  the  ranks  were 
thinned  and  cut  down  by  the  murderous  fire.  The 
iron  Duke  rode  along  the  lines,  calming  the  impatient 
troops  with  the  utterance — "  Steady,  boys,  steady — 
be  patient;  not  yet — wait."  When  the  right  time 
came  the  Duke  gave  the  order — not  the  unsoldierlike 
command,  "  Up  guards  and  at  them,"  but,  as  the  Duke 
himself  expresses  it,  the  military  order,  "Let  the 
column  advance."  This  is  the  law  of  success  on  the 
street.  Cool,  cautious,  far-seeing  men,  who  can  wait 
as  well  as  do,  secure  the  glittering  prize.  The  late 
ll<3nry  Keep,  to  whom  I  have  alluded  in  another  paper, 
whose  success  was  remarkable,  and  whose  integrity 
and  honor  were  without  a  stain,  told  a  friend  a  short 
time  before  he  died,  that  one  of  the  elements  of  his 
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success  was  this — he  never  bought  from  impulse,  never 
invested  unless  he  was  certain  the  market  was  right, 
and  that  he  never  allowed  the  excitement,  flurry,  and 
panic  of  the  street  to  control  his  judgment.  lie  men- 
tioned an  instance  :  when  hq  boarded  at  the  St.  Nich- 
olas he  walked  down  to  his  office  and  back  every  day — 
he  had  thousands  in  the  bank  unemployed,  yet  he 
waited  five  months  before  he  invested  a  dollar,  watch- 
ing the  street  every  day,  and  finding  no  opening  that 
his  judgment  approved.  He  was  trusted  beyond  most 
men,  and  few  understood  where  his  financial  strength 
lay — but  it  was  found  in  his  heroic  endurance. 

There  is  a  long  line  of  men  who  have  bought  and 
sold  stocks  for  years,  and  whom  the  street  has  not  de- 
moralized. High  minded,  honorable,  truthful,  and 
liberal,  their  integrity  is  as  sterling  as  gold.  These 
men  diflfer  from  men  in  all  other  branches  of  trade,  in 
this,  that  when  they  give  each  other  their  confidence, 
it  is  without  reserve.  A  distinguished  capitalist  the 
other  day  left  five  hundred  thousand  dollars  with  his 
banker.  He  not  only  took  no  security,  but  he  did  not 
take  a  receipt.  There  is  no  other  branch  of  business 
in  the  country  in  which  that  would  be  done; — neither 
Stewart,  Clafllin,  nor  any  other  dry  goods  house  in 
New  York,  would  place  even  one  hundred  thousand 
dollars  worth  of  goods  in  each  other's  stores,  without 
all  the  guarantees  the  law  allows.  When  a  mercantile 
house  fails  it  makes  the  best  settlement  with  its  cred- 
itors possible,  paying  the  least  possible  per  cent  on  the 
dollar,  and  recommences  business  without  a  thought 
of  dishonor.  A  leading  house  in  the  street  is  often 
compelled  to  suspend.     No  vigilance,  no  foresight,  no 
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shrewdness,  no  capital,  can  contend  with  the  influences 
that  occasionally  arise  and  roll  ruin  down  the  street 
like  a  mighty,  rushing  wind.  Fail  as  often  or  as 
largely  as  these  men  may.  Wall  street  brokers  never 
compromise  with  their  creditors.  They  pay  dollar  for 
dollar,  and  the  man  who  would  propose  to  settle  on 
any  other  terms  could  never  lift  his  head  in  the  street 
among  honorable  men.  Bargains  are  daily  made  in- 
volving hundreds  of  thousands  of  dollars,  and  made 
without  a  witness.  Valuable  stocks  by  the  thousand 
shares  are  delivered  without  receipt  or  money,  to  be 
paid  the  next  day ;  and  checks  are  taken  for  tens  of 
thousands  of  dollars  for  stocks  and  bonds  delivered, 
when  it  is  known  that  the  party  has  not  a  dollar  in  the 
bank — taken  with  the  simple  promise  of  the  party  to 
make  the  checks  good  within  twenty-four  hours.  Yet 
during  fifty  years  of  the  business  of  Wall  street,  not 
half  a  dozen  cases  of  repudiatioii,  or  failure  to  meet 
contracts,  have  occurred. 

Among  this  high  minded,  honorable,  and  successful 
class,  General  Baxter  holds  deservedly  a  high  place. 
He  is  one  of  the  marked  men  in  the  street,  both  phys- 
ically and  financially.  Taller  than  Vanderbilt,  he  is 
stoutly  and  compactly  built,  and  is  pronounced  the 
finest  looking  man  in  New  York.  Courtly  in  his  man- 
ners, courteous,  intelligent,  and  agreeable  in  conversa- 
tion, reliable  in  business  matters,  and  one  of  the  best 
financiers  and  heaviest  operators,  he  is  a  good  specimen 
of  the  growth  of  his  native  state,  Vermont.  He  was 
born  in  Rutland,  and  his  father  was  one  of  the  most 
eminent  lawyers  in  the  state.  He  had  an  extensive 
practice,  and  rode  the  circuit,  as  was  customary  in  his 
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day.  He  "kdopted  the  style,  then  so  common  with 
successful  professional  men,  and  drove  four  horses 
attached  to  a  common  New  England  two-wheeled 
chaise.  General  Baxter  received  a  fine  education,  and 
was  intended  for  the  law.  The  profession  not  being 
congenial,  his  father  allowed  him  to  follow  the  bent  of 
his  own  inclination,  and  he  was  placed  in  a  mercantile 
house  in  Boston,  where  he  mastered  the  mercantile 
trade.  He  returned  to  Vermont,  where  his  executive 
ability,  high  integrity,  and  tact,  commanded  an  exten- 
sive business.  The  railroad  mania  breaking  out  in  the 
state,  General  Baxter  abandoned  merchandise,  and 
identified  himself  with  this  important  branch  of  busi- 
ness. He  was  immediately  placed  at  the  head  of  the 
movement,  and  constructed  the  first  railroad  built  in 
the  state,  known  as  the  Rutland  &  Burlington  road. 
He  superintended  its  entire  construction,  and  gave 
personal  attention  to  all  the  details.  He  then  built 
the  Vermont  &  Valley  road,  and  also  constructed  the 
Western  Vermont  road. 

His  ability  in  constructing  roads,  attracted  the  at- 
tention of  other  sections  of  the  country.  He  was 
induced  to  visit-  Ohio,  where  he  constructed  and  built 
the  Cleveland  &  Toledo  railroad.  While  he  was  on  a 
visit  to  Vermont,  one  of  the  parties  who  had  taken  the 
contract  with  him  to  build  the  road,  died.  The  re- 
maining contractor  advertised  in  the  papers  the  disso- 
lution of  the  firm,  which  would  have  thrown  the  widow 
of  the  party  who  died,  out  of  all  benefit  connected 
with  the  contract,  and  would  have  left  her  penniless. 
General  Baxter  left  his  business  at  the  East,  and  hur- 
ried to  Toledo.     He  recalled  the  notice  of  dissolution, 
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and  insisted  that  the  widow  should  remain  a  member 
of  the  firm.  The  road  was  finished,  and  General  Bax- 
ter gave  the  widow  a  hundred  thousand  dollars  as  her 
share  in  the  profits.  The  father  had  not  the  confidence 
of  the  son  in  the  success  of  railroads.  When  the  first 
contracts  were  taken,  bonds  were  necessary,  and  Gen- 
eral Baxter  applied  to  his  father  to  sign  the  bond.  He 
refused.  He  said,  "  My  son,  I  am  worth  but  thirty 
thousand  dollars,  and  this  will  ruin  you  and  me." 
"Sign  the  contract,"  said  the  son.  " I  cannot,"  said 
the  father."  "  Sign  the  contract,"  said  the  son.  ''I 
will  do  it,"  said  the  father,  *'but  you  will  ruin  both  of 
us."  Returning  to  Vermont  the  General  purchased 
the  marble  quarries  at  Rutland,  paying  the  then  as- 
tounding sum  of  twenty-five  thousand  dollars.  People 
thought  him  insane,  and  were  certain  that  his  ruin  was 
accomplished.  The  purchase  proved  a  most  valuable 
one,  and  the  shrewdness  of  the  investment  was  soon 
admitted  by  all. 

On  the  breaking  out  of  the  war  ilr.  Baxter  became 
Adjutant  General  of  the  state  of  Vermont,  with  a  sal- 
ary of  $75  a  year.  The  entire  military  force  of  the 
state  consisted  of  seven  hundred  and  fifty  muskets,  and 
the  troops  were  the  rawest  of  the  rural  militia  of  that 
day.  He  was  a  delegate  to  the  Peace  Conference  held 
at  Washington,  and  on  his  return  he  said  to  the  Gov- 
ernor, ''  Within  thirty  days  we  shall  be  in  the  midst 
of  civil  war; — the  stiite  of  Vermont  will  be  called 
upon  to  send  troops  south."  Tlie  governor  did  not 
enter  into  these  fears,  but  within  a  month,  according 
to  the  prediction,  the  first  regiment  left  Vermont  for 
Washington.     The  General  was  truly  loyal,  and  had 
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great  state  pride  that  Vermont  should  do  her  duty. 
He  threw  his  whole  soul  into  the  duties  of  his  office. 
He  neglected  his  private  business  entirely,  roused  the 
spirit  of  patriotism  throughout  the  state,  contributed 
largely  from  his  own  private  fortune  in  fitting  out  reg- 
iments and  paying  bounties,  aud  became  one  of  the 
most  efficient  supporters  of  the  government,  as  he  was 
one  of  the  most  popular  men.  He  could  have  secured 
any  office  the  state  had  to  give,  either  in  its  own  terri- 
tory or  in  the  national  councils.  His  tastes  did  not  lie 
in  that  direction.  He  preferred  to  devote  himself  to 
business^  rather  than  politics.  General  Baxter  ap- 
peared in  the  street  in  1864.  He  sold  his  marble 
quarries  to  Jerome,  Riggs,  and  others,  and  left  his  na- 
tive s'ate  to  become  a  financier  in  New  York.  His 
practical  acquaintance  with  railroads,  and  his  manly 
style  of  doing  business,  gave  him  great  influence  with 
railroad  men,  and  he  invested  largely  in  railroad  bonxis 
and  other  securitiea  His  great  business  on  the  street 
has  been  almost  wholly  connected  with  railroad  inter- 
ests. With  Henry  Keep  he  obtained  possession  of  the 
New  York  Central,  became  one  of  its  directors,  and  on 
the  resignation  of  Mr.  Keep,  became  president  He 
held  that  position  in  the  corporation  when  Commodore 
Vanderbilt  obtained  possession  of  the  road.  Out  of 
the  entire  board  he  was  the  only  director  retained. 
At  Vanderbilt's  special  request  he  remained  in  his  po- 
sition, which  he  still  holds.  He  is  one  of  the  heaviest 
operators  on  the  street.  He  attracts  attention  every- 
where. His  massive  form,  tall  and  finely  proportioned, 
flowing  white  hair,  with  the  manners  of  the  old  school, 
make  him  conspicuous.     Persons  turn  to  look  at  him. 
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fts  they  pa-^s  him  in  the  street,  and  on  Harlem  Lane  he 
ia  a  marked  man.     He  possesses  a  princely  fortune,  and  I 
unbounded  liberality.      His  private    charities   are  as  I 
bounteous  as  the  sea.     He  has  built  several  churches,  1 
and  few  causes  of  religion,  education,  or  humauity, 
that  deserve  support,  appeal  to  him  in  vain.     He  keeps 
open  house  to  his  friends  in  his  princely  residence  on 
Fifth  avenue,  and  in  all  Xew  England  there  will  uot  J 
be  found  a  more  tasteful  or  attractive  home  than  his  j 
country  nninsion  at  Ilutland. 

During  the  war  he  took  special  interest  in  the  Ver- 
mont boys  who  were  enrolled  in  the  national  army. 
Ue  corresponded  with  thora,  kept  a  watch  over  their  1 
location,  secured  comforts  for  tlieiu  which  Ihey  needed,  1 
and  sent  them  on  often  at  his  own  expense.     One'reg-I 
iment  touched  his  sympathies  deejily.     Accustomed  to 
the  bracing  airs  of  Vermont,  they  had  been  sent  far 
down  south,   where   they  were    encamped  amid  the 
deadly  malaria,  and  were  dying  like  sheep  in  the  un-  I 
wholesome  swamps.     Eleven  hundred  strong,  the  reg-  ■ 
iment  in  a  short  time  had  been  depleted  by  death,  and  i 
counted  scarcely  five  hundred.     General  Baxter  visited  | 
Washington  to  see  if  the  regiment  could  not  be  re- 
lieved and  sent  home  to  be  filled  up.     Taking  with  ' 
him  an  official  from  his  state  he  visited  the  President  i 
and  told  his  story.     The  President  said  he  did  not  | 
know  why  a  regiment  frona  Vermont  should  be  relieved 
any  more  than  a  regiment  from  any  other  place.     The  I 
case  was  a  hard  one,  but  some  regiment  must  occupy 
that  position,  and  Vermont  seemed  as  well  able  to  bear  ' 
the  sacrifice  aa   any.     The   distinguished  gentleman 
who  accompanied  General  Baxter  thought  the  troops 
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were  not  dealt  with  fairly,  and  entered  warmly  into 
the  discussion.  He  became  so  excited  that  his  voice 
could  be  heard  in  all  the  ante  rooms  surrounding  the 
President's  office,  and  he  closed  one  of  his  appeals  by 
bringing  his  hand  heavily  down  upon  the  table.  The 
President  calmly  arose  and  said  to  him,  *'  This  lan- 
guage is  uilseemly,  and  it  does  not  become  the  Exec- 
utive to  hear  it, — this  conference  must  close."  The 
parties  withdrew.  Sensible  that  he  was  in  error,  the 
distinguished  gentleman  called  the  next  morning  on 
General  Baxter,  and  said  to  him,  ''  You  must  go  with 
me  to  the  President's;  I  want  to  make  an  apology." 
They  were  at  once  admitted  on  presenting  their  cards, 
and  the  gentleman  went  to  Mr.  Lincoln  at  once,  and 
said,  "  Mr.  .President,  I  was  wrong  yesterday ;  I 
thought  our  boys  were  not  treated  fairly,  and  my  love 
for  the  Vermont  troops  is  such  that  I  allowed  my  feel- 
ings to  hurry  me  away,  and  I  have  come  to  apologize." 
Mr.  Lincoln  arose  with  great  emotion,  threw  his  arms 
around  the  neck  of  the  gentleman,  and  said,  "  God 
bless  )'^ou  for  4;hese  words,  and  God  bless  the  state  of 
Vermont"  The  boys  were  relieved  from  their  en- 
campment amid  the  miasma,  and  were  allowed  health- 
ier  quarters. 


XL! 
WALL  STREET  AND  THE  FISHMONGERS. 

FitmtoiroBu'  Amooiatiom. — ^Aixs  of  ths  Assooiatiom. 

I 

A  STRANGER  would  hardly  go  to  the  New  York  fish 
market  to  find  sharp  and  successful  financiers,  who  are 
well  known  on  the  street.  But  among  the  busy  throng 
who  carry  on  the  great  trade  in  the  fish  market,  near  Ful- 
ton street,  will  be  found  some  of  the  richest  and  most 
successful  business  men  in  the  city.  Men  who  stand  from 
4  o'clock  in  the  morning  till  past  meridian ;  who  are 
receiving  cargoes,  and  sending  fish  in  boxes  to  every 
part  of  the  country';  who  wear  heavy  fishermen's  boots 
coming  above  the  knee,  who  are  dressed  in  tarpaulin 
jackets,  and  wear  a  sailor's  rig  or  a  fisherman's  outfit ; 
covered  from  head  to  foot  with  the  juice,  the  brine, 
the  slime  of  their  trade,  will  be  found  some  of  the  mil- 
lionaires of  New  York,  who  have  secured  fortunes  in 
their  somewhat  repulsive  occupation.  Many  of*  them 
own  the  finest  teams  that  course  over  the  road.  Their 
families  ride  in  gay  turnouts  on  the  Park.  Many  of 
them  have  fortunes  and  could  retire  from  business  if 
they  would.  Over  the  reeking  chambers  where  the 
slimy  trade  is  carried  on,  are  snug  little  rooms,  hand- 
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aomely  carpeted,  and  arranged  with  wardrobes.  Some 
of  these  men,  who  look  like  dock  laborei^s,  go  up  stairs 
when  business  is  over,  change  their  business  suit  for 
a  fashionable  rig,  take  their  teams  which  are  brought 
to  the  door  by  servants,  and  drive  out  among  the 
fashionables,  like  gentlemen,  as  they  are.  They  prefer 
work  to  idleness.  They  relish  their  recreation  when 
the  rugged  business  of  the  day  is  over.  They  eat  no 
idle  bread,  and  they  want  none.  Some  of  these  men 
are  aldermen,  and  city  officials,  and  persons  who 
have  favors  to  ask  or  requests  to  prefer,  visit  the  offi- 
cials at  their  places  of  business.  It  is  curious  to  watch 
the  astonishment  of  such  parties,  who,  when  they  call 
for  the  alderman,  find  the  response  coming  from  a 
rough,  hardy,  and  athletic  man,  rolling  a  barrel  of  fish 
from  one  end  of  the  room  to  the  other. 

fishmongers'  association. 

This  is  a  private  organization  which  built  and  own 
the  New  York  fish  market ;  which  market  supplies  the 
city  and  country  with  fish.  The  extent  of  the  business 
done  by  this  association  may  be  learned  from  the  fact 
that  one  member  pays  a  government  tax  of  $195,000 
a  year,  and  the  eighteen  stalls  do  an  average  business 
of  fifty  thousand.  The  association  is  composed  of 
thirty-seven  members.  They  own  the  building  and 
outsiders  cannot  interfere,  No  one  can  have  a  stall  in 
the  market  but  a  member  of  the  association,  and  these 
stalls,  eighteen  in  number,  are  worth  annually  $1,500 
rental.  The  location  is  one  of  the  best  in  New  York, 
for  vessels  come  up  to  the  very  doors  of  the  market, 
and  the  tide  is  so  strong  in  this  special  point,  that  the 
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water  is  as  pure  as  at  Sandy  Hook.  The  eighteen  I 
stauds  in  the  market  monopolize  the  entire  wholesale 
trade.  Two  hundred  and  fifty  sail  are  employed  ia  ( 
supplying  the  market.  Salmon  is  brought  from  Cali- 
fornia by  railroad.  Vessels  visit  every  part  of  the 
world,  the  Banks,  Sable  Island,  Cape  Sable,  the  ex- 
treme North  and  South,  and  are  coming  and  going  all 
the  time.  Live  fish  are  brought  in  tanks,  which  are 
built  in  the  vessel,  and  dead  fish  are  packed  iu  ice,  in 
compartments  made  for  the  purpose.  Vessels  coming 
in  at  night  unload  at  onco,  and  tanks  sufficient  for  any 
emergency  fill  the  slip,  into  which  the  live  fish  are 
placed. 

At  4  o'clock  in  the  morning,  precisely,  business  com- 
mencea  Parties  may  be  on  the  ground  as  early  as 
they  please,  but  there  is  no  buying  or  selling  till  4 
o'clock.  The  heavy  gong  sounds  exactly  on  the  hour, 
and  trade  begins.  All  New  York,  New  Jersey,  Phila- 
delphia, Baltimore  and  Washington ; — Troy,  Albany  and 
all  the  intermediate  places  up  the  river,  are  supplied 
by  the  fishmongers  of  New  York.  The  best  mackerel 
come  from  .Newport;  the  finest  salmon  from  Penob- 
scot, and  the  best  halibut  from  St.  George's  Bank  and 
Sable  Island.  At  4  o'clock,  precisely,  in  the  afternoon, 
business  closes  as  it  began,  by  the  sounding  of  the 
gong,  and  there  is  no  trade  after  that  hour. 


AIMS    OF  THE   ASSGCIATION. 

The  Fishmongers'  Association  have  a  charitable  drift, 
like  their  great  namesake  in  London,  which  is  one 
of  the  richest  and  most  popular  institutions  in  England. 
Members  of  the  Royal  family  are  glad  to  sit  down  at 
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the  costly  boards ;  or  Ministers  of  State,  Ecclesiastical 
dignitaries,  Members  of  Parliament  and  the  literati  are 
proud  of  an  invitation.  The  New  York  Association  is 
securing  a  fund  for  charitable  purposes.  It  has  laid 
the  foundation  of  a  fine  library.  Eminent  men  of  the 
city  are  becoming  honorary  members,  and  the  Asso- 
ciation promises  to  rank  among  the  beneficent  Insti- 
tutions of  New  York. 


XLH. 
REMOVAL  OF  THE  STOCK  EXCHANGE. 

What  bomb  Pboposb  in  xboakd  Thbrbto. — ^Wall  Stsbxt  Foukd  to  bb 

THB  RbAL  FlBAWpiAL  CbKTBB. — TUB  OBBATB8T  OpBBATOBB  UTB  IN  BbOOK- 
LTN. 

The  removal  of  the  Stock  Exchange  from  its  present 
locality  is  agitated.  An  up  town  locality  is  suggested. 
Some  propose  the  vicinity  of  the  new  Post  Office,  at 
the  end  of  the  City  Hall  Park ;  others  wish  a  location 
farther  up,  even  suggesting  Madison  Park,  at  Twenty- 
third  Street.  The  investigation  has  brought  to  light 
the  interesting  fact  that  Wall  Street,  to-day,  is  the  finan- 
cial centre  of  the  city  and  its  environa  The  great 
business  of  the  street  is  better  accommodated  now 
than  it  could  be  elsewhere.  If  New  York  City  alone 
was  to*be  accommodated,  a  more  central  location  might 
be  selected.  But  neither  the  heaviest  operators,  nor 
the  most  numerous,  live  in  upper  New  York.  They 
live  in  Brooklyn,  and  are  scattered  over  the  length  and 
breadth  of  Long  Island ;  they  live  on  Staten  Island,  in 
Jersey  City,  and  come  in  daily,  from  a  distance  of 
thirty  miles  in  the  State  of  New  Jersey ;  they  live  on 
the  Harlem  and  New  Haven  roads,  an  equal  distance 
out,  and  up  the  North  River,  for  fifty  milea  All  the 
landings  are  convenient  to  Wall  Street,  and  the  great 

^ng  reach  that  locality  more  easily  than  any  other. 
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When  the  Astor  House  was  opened  in  1836,  all  New- 
York  was  below  the  hotel.  Trinity  Church  was  the 
centre  of  the  city,  and  wealthy  New  York  lived  below 
the  church.  The  City  Hall  was  built  of  marble  on  one 
side,  and  of  brown  stone  on  the  other  for  economy's 
sake.  The  city  saved  the  diflference  "between  brown 
stone  and  marble. 

FINANCIAL   CENTRE. 

What  Threadneedle  Street  is  to  England,  Wall  Street 
13  to  America.  It  is  a  narrow  street,  in  the  lower  part 
of  New  York,  running  from  Broadway  to  the  East 
River.  At  the  head  of  Wall  Street  stands  the  massive 
Trinity  Church,  the  Cathedral  of  the  city.  It  lifts  it» 
tall  steeple  to  heaven,  amid  the  din  and  babel  of  business. 
From  its  tower  magnificent  bells  strike  out  the  quarter 
and  half  hours  of  the  day,  and  chime,  with  mellifluous 
peals  the  full  ones,  telling  the  anxious,  excited  and 
rushing  crowd  how-^wiftly  life  passes.  The  great 
moneyed  institutions  of  the  country  are  in  Wall  Street 
Here  stands  the  elegant  granite  building  devoted  to 
the  United  States  Treasury  in  New  York.  The  work  is 
highly  ornamental.  Brilliant  painting  and»  gilding  ap- 
pear everywhere.  Solid  mahogany  desks  and  marble 
counters  are  beautiful  to  the  eye.  But  there  is  strength 
as  well  as  beauty.  The  heavy  vaults,  where  repose  the 
treasures  of  the  government,  are  caverns  of  massive 
granite.  The  chambers,  where  the  gold  is  counted,  are 
merely  stone  cells.  Huge  iron  fences,  running  from 
the  floor  to  the  ceiling,  and  heavy  iron  gates,  guard 
ngainst  surprise.  These  iron  barriers  cross  and  recross 
each  other,  so  that  a  mob  would  gain  but  little  should 
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it  obtain  an  entrance  into  the  building.  In  Wall  Strc 
(lie  Custom  IIoiisc  is  located.  The  costly  bankini_ 
houses  adorn  the  street,  where  men  whose  integrity 
iind  repute  liave  made  America  honorable  in  all  parts  of 
tlie  world  can  be  found.  The  men  of  money  of  the  city, 
the  miUionnaints,  Rpeculnlors,  and  leading  financiertt, 
have  here  their  headc(iiarters.  The  heaviest  finunoinl 
operations  are  transacted  in  cellars  and  undergrounJ 
rooms,  in  dingy  and  narrow  chambers,  in  the  attics  of 
old  buildings,  which  are  readied  by  rickety  and  creak- 
ing stjiirs,  which  tbreaten  to  give  way  imder  one's  tread. 
Here  is  high  'change.  The  men  whose  names  are  bo- 
familiar  witU  stock  and  money  transactions  can  bo 
found  between  twelve  and  three.  The  heaviest  opera- 
tors have  no  offices  of  tbeir  own.  At  certain  hours  of 
the  day  they  can  be  found  in  the  cliambera  of  leading 
brokers.  Some  of  them  occupy  mere  dens.  Men  who 
conlrol  the  leadyig  railroads,  and  other  great  stocky 
who  can  agitate  the  financial  world  in  an  hour,  will 
usually  be  found  in  Bome  email  room  near  Wall  Street, 
sitting  with  a  crowd  of  speculators,  who  are  their 
lackeys,  and  who  are  ever  ready  to  do  the  will  of 
great  financiered 
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XLIII. 
FAST  LIFE  ON  THE  STREET. 

4 

Recreations  of  the  Fast  Class. — A  Ruined  Man,  once  a  Financial 
Kixo. — The  Fast  Men  at  the  Club  Houses. — The  Club  Houses,  and 
uuw  THEY  Dine  there. 


There  is  no  department  or  profession  in  the  city 
where  fast  men  cannot  be  found.  The  pulpit,  the  bar, 
mercantile  and  banking  life,  have  specimens  of  this 
class ;  nor  is  the  Street  exempt.  The  temptations  to 
hazard  are  very  great,  and  high  life  is  at  a  premium 
among  a  class.  Besides  these  men  who  are  princes  in 
trade,  and  like  the  morchants  of  Tyre,  are  "  the  honora- 
ble of  the  earth,"  are  men  who  live  for  the  day  and  the 
hour,  and  whose  motto  is,  "  all  is  fair  in  trade."  These 
men  gain  money  in  any  way  that  is  open  to  them, 
reckless  of  consequences.  They  go  for  a  merry  life, 
though  it  be  a  short  one.  If  they  make  five  hundred 
dollars,  they  spend  it  at  once  on  their  whims,  caprices, 
passions,  and  appetites.  Penniless  curbstone  brokers 
one  day,  they  have  rooms  at  an  up  town  hotel  the  next, 
ride  down  to  the  street  in  a  coach,  drink  the  costliest 
wine,  eat  the  most  exciting  food,  dash  out  in  a  splendid 
dress,  hire  a  box  at  the  opera,  and  the  next  week  be- 
come as  penniless  and  destitute  as  before.  With  fast 
New  York,  money  is  every  thing.     Balls,  parties  and 
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soirees  are  open  to  the  man  of  the  diamond  ring,  and 
who  calls  in  a  coach.  Parties,  who  a  year  or  two  ago 
were  porters,  stable  boys,  and  coal  heavers,  affect  style, 
and  drive  the  stunning  turnouts  on  the  park.  Some 
women,  who  give  what  are  called  select  parties,  are 
rude,  coarse,  and  ignorant,  from  whose  persons  the » 
marks  of  the  wash  tub  and  the  stiffness  of  their  joints 
from  scrubbing  has  not  been  effaced.  Men  who  were 
ticket  takers  at  a  ferry,  starters  on  an  omnibus  route,  or 
car  drivers,  buy  expensive  teams,  and  lead  the  ftishion 
for  an  hour.  So-called  fashionable  people  will  scram- 
ble for  an  invitation  to  a  masque  ball,  or  a  fancy  party, 
who  would  not  speak  to  the  hostess  outside  of  her  own 
dwelling. 

RECREATIONS   OF   THE    FAST    CLASS. 

The  fashionable  recreations  of  the  fast  class  in  New 
York  are  in  keeping  with  the  low  life  from  wliich  they 
sprung,  and  with  their  extravagant  habits.  Ladies 
appear  in  their  costly  mansions,  glittering  with  gas, 
and  covered  with  bells.  Extravagant  costumes,  im- 
ported at  fabulous  prices,  represent  monkios,  satan, 
apes,  and  other  forms,  which  show  the  taste  of  the 
wearers.  Servants  are  decked  out  in  gold  and  silver 
livery.  Laboring  men  of  different  nationalities,  are 
hired  for  the  occasion,  and  dressed  up  in  fancy  cos- 
tumes to  represent  nobles  and  barons  of  the  old  world. 
This  style  of  life  is  invariably  of  short  duration.  Since 
Lenox,  who  led  the  up  town  movement,  laid  the  foun- 
dation of  his  substantial  dwelling  on  Fifth  Avenue, 
which  is  still  occupied  by  him,  at  least  five  hundred 
families  have  occupied  gorgeous  mansions  and  disap- 
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peared  from  sight.  All  up  and  down  Fifth  Avenue 
are  magnificent  mansions,  built  by  fast  men  of  the 
street,  and  occupied  by  butterflies  of  fashion,  during 
the  brief,  sunny  hour  allotted  to  them.  These  persons 
were  the  rage  and  sensation  for  the  time.  Nothing 
was  good  enough  for  their  use,  in  this  country.  Car- 
pets woven  in  the  most  celebrated  looms  in  foreign 
cities ;  furniture  manufactured  at  an  immense  cost  in 
Paris,  gold  and  silver  plate  and  china  brought  from 
beyond  the  seas,  were  the  marvels  of  the  hour.  When 
a  party  was  given,  all  New  York  was  stirred  ;  the  side- 
walks were  carpeted,  and  the  mansions  brilliantly 
illuminated.  The  turnouts  were  the  envy  of  the  city. 
Such  dresses,  such  horses,  such  aristocratic  livery,  could 
not  be  matched  in  the  country.  Without  a  single 
exception,  these  fast  livers  of  pleasure  have  gone  out 
of  sight,  not  one  remaining  to-day  who  was  on  the 
surfacjB  ten  years  ago.  Some  that  I  have  seen,  the 
envy  of  Saratoga  and  Newport,  are  dead;  othere 
occupy  tenement  houses  in  the  city  with  drunken  hus- 
bands who  have  added  intemperance  to  financial  rever- 
ses. Many  of  those  magnificent  mansions  on  Fifth 
Avenue  which  were  built  for  the  fast  men  of  the  street, 
are  club  houses  now,  and  the  names  of  their  builders 
and  foundei-s  have  already  perished.  Not  only  from 
the  street,  but  from  social  life,  these  fast  men  have  dis- 
appeared forever.     In  their  ruin  they  have  carried 

down  their  families  with  them. 

A   RUINED   MAN,    ONCE   A   FINANCIAL   KINQ. 

Every  day  I  meet  on  Wall  Street,  a  man  who  fifteert 
years  ago  stood  among  the  richest  and  most  honora- 

29   . 


450       A.  RUINED  MAS.  OXCE  A  FtSANCtAL  KING. 


ble.  the  representative  of  one  of  the  most  successfi 
bouses  in  the  couutry.  lie  seldom  looks  to  the  right 
hand  or  left.  Ho  is  getting  to  be  an  old  man"  now,  btft' 
^■toops  quite  as  much  from  sorrow  as  from  ngu.  Hhi 
dress  is  of  the  past  generation — his  huge  collar,  and 
double  cravat  speak  of  olden  time.  His  step  is  slowVi 
and  he  looks  seedy  and  worn.  Yet  at  one  time,  he 
was  one  of  the  wealthiest  men  in  the  country.  His 
name  was  one  of  the  best  known  in  America,  It 
was  honored  at  the  courts  abroad,  and  Btood  higb 
among  the  honorable  merchants  of  tlie  world.  Q|» 
inherited  the  name  and  the  business  of  a  house  that- 
through  half  a  centurj'  had  been  unstained.  The  slo^ 
and  sure  method  of  gain  did  not  suit  him  ;  he  tried  thb 
fast  r3Ie.  To  kee{i  it  up,  he  speculated  with  Iruat 
money  put  into  his  hands.  This  did  nut  meet  hit,' 
necessities,  and  he  used  other  peojiloa'  names  antf 
added  embezzlement  nnd  forgery.  The  game  gime  to 
an  end,  as  all  such  transactions  must.  He  fled  between 
two  days,  and  wandered  in  foreign  lands  under  an 
assumed  name.  Widows  nnd  orphans  were  ruined, 
and  the  innocent  were  dragged  down  in  his  fall.  Ha 
lived  abroad  as  a  fugitive.  He  found  he  was  not  pur- 
sued. He  grew  bolder,  and  finally  appeared  in  thfr 
streets  of  New  York.  Nobody  meddled  with  him. 
Some  who  remembered  hiin  in  other  days  and  pitied 
him,  give  him  a  commissiou  or  two  to  execute.  He 
skulks  around  through  the  by-ways  and  narrow  laues 
of  lower  New  York,  like  a  culprit,  where  a  few  years 
ago,  he  trod  the  pavement  like  a  king.  He  has  a  little 
den  of  an  office,  strange  enough,  near  the  apot  where 
Aaron  Burr  planted  himself  at  the  close  of  bis  life,  and 
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tried  to  earn  a  scanty  living,  afto"  having  fluiij^  away 
tbe  must  brilliant  prospect  and  repute  that  li  public 
jnAU  ever  possessed. 

THE   FAST   MEN   AT   THE   CLUB    HOITSES. 

The  fast  men  of  the  street  can  be  found  m  the  even- 
ing, at  some  one  of  the  many  club  houses  established 
in  the  upper  part  of  the  city.  These  numerous  and, 
growing  institutions  arc  very  unlike  the  club  houses 
of  London,  nor  have  they  their  political  significance. 
In  London,  the  cl«b  houses  have  a  staidness,  order, 
and  aristocracy,  that  mark  the  British  character  every- 
where. 


THE   CLOB   HOUSES,    AND   HOW   THEY    LIVE    THERE. 

The  New  York  club  houses  have  the  excitement  of 
the  street  about  thera.  They  are  furnished  in  gorgeous 
style.  The  most  costly  viands,  and  the  most  exciting 
end  expensive  liquors  are  furnished.  Fast  New  York 
spend  a  portion  of  their  evenings  amid  the  fascinations 
of  the  club.  Londoners  go  to  their  clubs  to  diHCUss 
political  matters,  and  decide  upon  parliamentary  dis- 
cnssions  or  political  agitations.  New  Yorkers  go  to 
their  clubs-to  eat  and  drink  and  be  excited,  A  Lon- 
don broker  will  go  up  from  Lombnrd  Street  to  hie 
club,  take  a  cosy  corner,  and  dine  upon  a  sober  joint 
with  a  single  glass  of  sherry  or  a  mug  of  ale,  A  New 
York  broker  will  goto  his  club  and  dine  off  from  a  bill 
of  fare  that  would  be  considered  sufficient  for  a  court 
dinner  to  crowned  heads  or  a  banquet  at  the  Lord 
Mayor's  mansion.  An  Englishman  will  sit  down  at  his 
club  with  a  decanter  of  wine  between  himself  and 
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friend,  with  the  smallest  and  most  fragile  of  wine 
glasses,  and  will  hold  a  conference  from  one  to  four 
hours,  in  a  low  toned  voice,  discussing  mercantile  and 
other  matters,  and  will  rise  from  the  table  with  that  s'n- 
gle  glass  of  wine  not  consumed.  If  touched  at  all,  it  will 
be  mefely  sipped,  from  time  to  time,  during  the  con- 
vei*sation.  A  New  Yorker  will  go  to  his  club  or  hotel, 
with  the  fever  of  business  still  coursing  through  his 
veins,  excited  from  success,  or  maddened  from  losses, 
and  before  he  can  touch  a  mouthful  of  food  will  call 
for  his  bottle  of  champagne,  infuso  into  it  an  eflerves- 
cencc  prepared  for  such  excited  spirits,  and  drain  the 
contents  bcjforc  he  touches  his  soup.  It  u  no  m.ir- 
vel  that  such  men  grow  grey  at  forty ;  that  premature 
baldess  marks  the  business  men  of  New  York;  that 
only  a  few  reach  mature  life,  and  that  many  of  these 
have  paralysis,  the  gout,  and  kindred  disorders ;  that 
long  lines  of  them  can  be  seen  every  morning — men 
made  to  be  healthy,  and  destined  to  grow  old — tot- 
tling  along  with  canes  to  support  them,  and  with  an 
unsteady  step,  having  burnt  out  their  manhood,  con- 
sumed their  strength,  and  prematurely  impaired  their 
health,  by  the  excesses  of  their  lives.  No  warning  will 
avail,  no  beacons  admonish,  but  each  for  himself  will 
strike  his  keel  on  the  sunken  rocks  and  hidden  shelves, 
and  perish  like  a  vessel  stranded  on  the  beach. 


XLIV. 
MARKED  WOMEN  OF  WALL  STREET. 

Martha  Washington. — ^Adioail  Adamb.-^E8Ther  Rkkd.-^Luct  Knox.- 
Mart  Redman. — Lydia  Gates. — Mas.  Griswold. — ^Mrs.  Caij>wkll.- 
Mart  Washington. — Modern  Women. 


The  Court  of  the  Young  Republic  was  opened  in 
Wall  Street.  Previous  to  the  establishment  of  the  Gov- 
ernment, the  heroic  women  of  the  period  came  nobly 
and  cheerfully  to  aid  the  cause  of  National  Independ- 
ence. They  lived  in  and  around  Wall  Street,  and  joined 
Washington,  Hamilton,  Knox,  and  other  en^inent  men 
of  '76,  in  the  struggle  in  which  they  found  themselves 
engaged.  These  women  were  gifted,  talented,  and 
refined.  Some  of  them  belonged  to  the  noblest  fam- 
ilies in  the  land.  Their  comfort,  ease,  and  social  pro- 
clivities, were  on  the  side  of  the  King.  Mauy  of  them 
were  brought  up  in  luxury,  and  knew  neither  want 
nor  care.  They  consecrated  all  they  had  to  the  Na- 
tional cause.  On  woman  war  lays  heavily  its  blood- 
red  hand.  But  the  bravest  of  the  brave  were  the 
women  whose  homes  nestled  around  the  pavements 
now  trodden  by  the  great  financiers  of  the  metropolis. 
The  women  hung  garlands  on  the  sword;  wreathed 
token's  of  afiection  on  the  bayonet;  wove  the  banner 
the  man  of  God  blest,  which  was  borne  in  the  deadly 
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Strife;  they  gave  up  their  husbands,  sons,  and  lovers, 
to  the  natioual  cause;  pledged  themselves  to  drink  no 
tea  while  the  Boston  hurborwas  closed,  and  heroically 
resolved  to  bny  nothing  British  till  justice  waa  done  to 
America. 

Said  Mrs.  Mercy  Warren,  "I  want  peace  for  my  pi 
country,  but  want  it  on  equitable  terms.  Till  that  is 
cored  the  sword  can  never  go  back  into  its  scabbard." 
*'  Go,  William,"  said  the  widow  Anderson  tu  her  only  son, 
"go  with  Washington  and  the  army;  Lizzie  and  I  will 
tend  the  cattle,  and  get  in  the  crops,  till  you  return." 
Said  Mrs.  Bany.with  her  hand  oh  her  h  usband's  shoulder, 
"Sydney,  don't  play  the  coward;  I  would  rather  know 
you  were  dead  on  the  battle  field  than  that  you  showed 
the  white  feather."  Martha  Washington,  Mrs.  Reod 
and.  others,  issned  their  stining  circular  from  Wall  St, 
calling  upon  the  ladies  of  the  country  to  make  gar-' 
ments  for  the  troops,  and  citing  the  heroic  conduct  of 
Miriam,  Deborah,  and  other  noble  women,  whose  his- 
tory was  invoked  in  fnvor  of  the  good  cause.  Mrs. 
Miner  was  known  as  the  "Beautiful  Rebel"  Herha9*i 
band  sympathized  with  the  British  and  compelled  he^- 
to  attend  a  ball  given  by  the  British  officers  in  the  old 
City  IIhII.  She  refused  to  dance  with  any  of  the  offi' 
cers,  and  wore  thirteen  small  plumes  in  her  hair  to  show 
her  sympathy  with  the  thirteen  Colonies.  When  Gen- 
eral Greene  was  victorious  Mrs.  Miner  wore  green  ril 
bons  and  green  decorations,  and  walked  out  among 
British  troops,  who  were  parading  the  street.  Mrs. 
Heywood  refused  to  obey  the  order  issued,  to  illumin- 
ate her  house  at  a  British  victory.  She  said,  " "" 
may  walk  over  my  dead  body,  but  not  one  light 
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appear  in  my  house."  The  uniform  of  the  Ameiicau 
soldiers  was  blue,  and  they  were  called,  in  derision, 
"Blue  Devils."  Mis.  Livingston  told  a  British  officer 
thai  she  preferred  blue  devils  to  "the  senrlet  fever," 
alluding  to  the  scarlet  uniform  of  the  British  troopa 
"What  are  you  searching  for?"  said  Mrs.  llall  to  ttii 
officer  who  entered  her  house.  "Treason,"  waa  the 
reply.  "  You  need  search  no  farther,"  said  the  woman, 
"you  can  find  plenty  of  it  at  the  end  of  my  tongue." 

MARTHA  WASHINGTON. 
At  the  head  of  this  heroic  band  stood  Marlha  Wash- 
ington. She  was  a  Mrs.  Custis,  three  years  a  widow. 
Of  middle  size,  dark  hair,  hazel  eyes;  frank,  captivat- 
ing, and  beautiful,  with  a  hundred  thousand  pounds 
in  a  strong  box.  During  the  Revolutionary  Wai;  she 
was  the  idol  of  the  anny,  and  spent  her  winters  in 
camp.  When  the  troops  saw  her  chariot  approaching 
with  its  white  and  scarlet  livery,  her  coming  was 
hailed  with  the  utmost  enthusiasm.  The  sick  soldier, 
on  his  rude  pallet,  blessed  her  presence.  She  took 
part  in  the  terrible  suffering  of  the  last  winter  of  the 
war,  at  Valley  Forge.  She  was  a  queenly  woman  iu 
doing  the  honors  of  the  Presidential  mansion. 

ABIGAIL   ADAHi). 

Mrs.  Adams  had  her  home  in  Wall  Street,  and  waa 
one  of  Washington's  court.  Her  father  was  a  clergy- 
man, and  settled  a  few  miles  out  from  Boston.  When 
his  eldest  daughter  Mary  waa  married,  as  was  the  New 
England  custom,  he  preached  a  sermon  on  theoccasion, 
and  from  the  appropriate  te.tt, — ^"Msiry  hath  chosen 
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that  good  part  that  shall  not  be  taken  from  her/' 
John  Adams^  visits  to  the  parsonage  were  not  well 
received.     The  parish  were  indignant,  and  Mrs.  Smith 
did  not  look  kindly  on  the  attentions  paid  to  her 
daughter  Abigail      The  calling  of  John  Adams  was 
not  a  popular  one ;  he  was  a  lawyer.    The  simple  peo- 
ple of  the  little  village  of  Weymouth  knew  but  little 
of  lawyers,  and  did  not  like  what  little  they  knew. 
The  profession  was  considered  a  vagabond  calling.    It 
was  half  a  dozen  miles  from  the  home  of  John  Adams, 
in  Braintree,  to  the  residence  of  Abigail  Smith.    John 
rode  over  Sunday  afternoon,  tied  his  horse  to  the  post 
in  front  of  the  parsonage  gate,  for  no  one  invited  him 
to  stable  the  steed,  and  the  common  hospitality  was 
withdrawn,  for  he  was  not  invited  to  tea.     The  young 
lawyer  carried  the  day,  and  the  sermon  after  the  wed- 
ding, was  from  the  apt  text,  "As  for  this  John,  he  came 
neither  eating  nor  drinking,  and  ye  say  that  he  has  a 
devil."     From  Wall  Street  Mrs.  Adams  wrote  her  cel- 
ebrated letter,  in  which  she  conveyed  to  her  husband, 
then  absent,  the   pleasant  news  that  her  son,  John 
Quincy,  would  really  make  something,  for  he  had  got 
the  position  of  carrying  the  mail,  on  horse-back,  from 
Braintree  to  Boston. 

ESTHER   REED. 

This  lady  was  the  intimate  companion  and  warm 
personal  friend  of  Martha  Washington.  She  was  one 
of  the  most  brilliant  ornaments  of  the  Republican 
court  in  New  York.  She  was  ingenious  and  indefatiga- 
ble, in  her  method  of  raising  sup])lies  of  food  and 
clothing  for  the  suffering  troops.     She  was  a  worthy 
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companion  of  her  brave  husband,  General  Reed.  He 
was  approached  by  British  agents,  as  Arnold  was,  and 
gold  was  proflFered  to  him  with  position  if  he  would 
desert  the  American  cause.  He  replied,  ''I  am  not 
worth  buying,  but  poor  as  I  am,  and  beggared  by  the 
war,  England  has  not  gold  enough  to  buy  me." 

LUCY   KNOX. 

Mrs.  Knox  was  one  of  the  most  beautiful  and  accom- ' 
plished  women  of  her  day.  She  was  the  daughter  of 
the  provincial  Secretary.  Her  patriotism  drove  her 
from  her  home.  A  rich  man's  daughter,  she  took  noth- 
ing with  her  but  the  sword  of  her  husband,  which  she 
sewed  up  in  her  cloak  as  she  fled. 

MARY   REDMAN. 

A  young  girl  residing  in  her  home  where  there  was 
not,  beside  herself,  one  friend  to  the  American  cause, 
she  carried  on  a  correspondence  with  Washington 
through  the  instrumentality  of  her  young  brother.  Jack. 
The  boy  was  suspected,  and  lest  he  should  be  searched, 
Maay  ran  out  to  meet  him,  engaged  him  in  a  game  of 
romps  in  sight  of  the  troops,  during  which  she  secured 
the  despatches  and  ate  them  up:  She  was  so  excited 
when  the  news  came  that  Burgoyne  had  surrendered  to 
Gates  that  she  could  not  contain  herself,  and  dared  not 
give  utterance  to  her  feelings  in  the  presence  of  her 
family.  She  went  into  the  upper  part  of  the  house, 
thrust  her  head  up  the  chiipney  and  shouted,  "  Gates, 
Gates,"  a  few  times,  as  a  relief. 
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LVDU   GATES. 

Miss  Gates  belonged  to  the  society  of  Friends.  Her 
father's  house  was  the  headquarters  of  the  British  Gen- 
eral while  hp  held  possession  of  the  city.  Lydia  was 
BO  modest,  so  quiet,  so  gentle,  and  said  "Thee"  and 
"Thou"  so  demurely,  that  she  was  selected  as  the 
confidential  servant  of  the  chief  officer.  She  o' 
heard  a  plan  to  surprise  Washington  and  cut  hiia 
Under  the  pretense  of  going  to  mill  she  went  beyonfl 
the  British  lines,  traveled  through  the  snow  to  White 
Plains,  and  revealed  the  plot  to  Washington.  Twenty- 
four  hours  after  she  heard  the  British  officers  de; 
to  execute  their  plan.  They  came  back  the  next  moi 
iug  dispirited,  and  in  ill  humor. 

MRS.    GRISWOLD. 

Mrs.  Griswold  was  a  very  brave  woman,  enthm 
tically  devoted  to  the  American  cause.  A  price  i 
set  on  the  head  of  her  husband.  Spies  saw  hira  ent© 
his  house  one  night.  A  guard'was  placed  round  it  in 
the  morning,  and  the  dwelling  was  searched.  The  pa- 
triot could  not  be  found.  Mrs.  Griswold  refused  to 
reveal  his  hiding  place.  The  troops  Ihreateued  to 
bayonet  her,  and  actually  put  a  rope  around  her  neck 
for  the  purpose  of  hanging  her  to  a  beam.  The  hiding 
place  was  an  original  one.  The  cellar  was  full  of  cn-sks. 
In  one  of  these  Mrs.  Griswold  headed  up  her  husband^ 
and  fed  him  through  the  liung-hole. 

una    CAXDWELL. 

This  lady  was  especially  obnoxious  to  the  Britis 
officers.     Her  husband  was  a  clergyman,  and  used  I 
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inflnence,  wliich  was  very  great,  to  obtain  supplies  for 
the  troops.  He  came  home  one  tlaj  and  foumi  his 
wife  on  the  step-stone,  shot  in  fold  blood,  with  her  lit- 
tle babe  crawling  on  the  cold  breast  of  its  mother. 
He  lifted  the  child  heavenward,  baptised  it  in  the  sa- 
cred gore,  and  swore  eternal  hostility  to  a  foe  that 
would  spare  neither  women  uor  children. 

MART   WASHISGTON. 

This  remarkable  woman — the  mother  of  General 
Washington — was  invited  by  her  son  to  make  a  part 
of  the  American  Court  in  New  York  after  the  inaugii- 
ration  of  Washington  at  Federal  Hall.  She  declined 
the  invitation,  preferring  to  live  in  her  simple  style, 
and  in  her  humble  cottage  in  Fredericksburg.  On  his 
way  to  New  York  to  assume  the  responsibilities  and 
honors  as  chief  magistrate  of  the  now  nation,  the  Pres- 
ident paid  his  last  visit  to  his  mother.  Her  influence 
over  her  son  was  remarkable.  She  educated  him,  pre- 
sented him  with  that  memorable  book  which  gave  him 
his  knowledge  of  surveying,  gardening,  etiquette,  and  ■ 
the  drawing  of  legal,  formal,  and  diplomatic  papem 
On  Braddock's  defeat,  he  hastened  to  assure  his  mother 
that  he  had  no  part  in  the  dishonor.  He  entered 
Fredericksburg  in  state.  The  people  turned  out  to  bid 
him  welcome.  Cannon,  music,  flags,  and  pageantry, 
attested  the  public  joy.  Washington  knew  the  tiiste 
of  his  mother  too  well  to  approach  her  dwelling  with 
the  turmoil  of  a  crowd.  Waiting  till  the  shades  of 
evening  afforded  him  privacy,  attended  only  by  Lafay- 
ette, Washington  sought  the  humble  dwelling  of  his 
mother.     No  bolts  or  bars  prevented  egress.     All  w;  a 
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^excitement,  enthusiasm,  and  joy  outside.  The  stoical 
woman  sat  calm  and  unmoved  amid  her  servants, 
who  were  spinning  as  the  President  entered.  She 
bowed  slightly  to  him,  and  he  stooped  his  tall  form 
that  she  might  kiss  his  forehead.  Long  years  had 
passed  since  he  had  seen  his  mother — ^ycars  of  excite- 
ment, sorrow,  peril,  and  triumph — for  a  Nation  had 
been  born.  Collected  and  cool,  as  if  he  had  been  absent 
from  the  home  a  day  or  two,  Mi's.  Washington  said — 
*'  George,  I  am  glad  to  see  you ;  you  have  altered 
some  since  you  were  here  last."  To  Lafayette,  who 
had  detailed  to  the  mother  of  Washington  the  great 
and  heroic  deeds  of  her  son,  she  simply  replied — ''  I 
am  not  surprised;  I  knew  he  would  do  well,  for 
George  was  always  a  good  boy."  On  the  morning,  as 
he  was  bidding  adieu,  Mary  Washington  felt  that 
"this  w.as  a  final  visit.  She  melted  a  little  and  said, 
''  George,  good  bye ;  you  will  never  see  me  again." 
The  President  was  unmanned.  He  threw  himself  upon 
his  mother's  bosom,  and  wept  like  a  child.  He  turned 
away  for  the  stern  duties  that  awaited  him,  and  he 
never  saw  her  liiore. 

A  dilapidated  monument,  a  disgrace  and  a  shame  to 
our  nation,  half  finished  at  best,  and  in  ruins,  exists  at 
Fredericksburg,  bearing  the  inscription — ''Mary,  the 
Mother  of  Washington."  The  time  will  come  when 
that  disgrace  will  be  removed.  The  dilapidated  col- 
umn will  be  rebuihled  with  beauty.  Chaplets  of  fra- 
grance will  be  hung  upon  it,  and  her  memory  will  be 
kept  green  who  gave  to  our  nation  the  peerless  and 
incomparable  Washington. 
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MODERN  WOMEN. 

In  the  reverses  and  commercial  disasters  that  attend 
the  street,  the  women  of  modem  New  York  take  their 
part.  .  If  they  are  brought  suddenly  to  affluence,  as 
suddenly  they  are  hurled  from  their  giddy  position. 
Women  in  stores ;  earning  a  scanty  living  at  the  sewing 
machine;  battling  witb  want  at  embroidery;  making 
shirts  and  sewing  on  other  material  at  starvation  prices ; 
keeping  boarding  houses  from  the  luxuriant  homes  on 
Fifth  Avenue  to  the  very  dens  in  Baxter  and  Water 
streets;  clerks  in  stores;  matrons  in  mission  and  reform- 
atory establishments ;  living  in  chambers,  and  thankful 
for  a  residence  in  a  tenement  house — these  women  have 
seen  the  day  when  they  gave  parties  to  the  ton,  when 
their  dinners  and  balls  were  "  the  rage,"  and  their 
fine  turnouts  on  the  Park  were  the  enty  and  admirar 
tion  of  the  street.  The  wreck  of  domestic  happiness 
the  sorrow  of  the  wife,  and  the  agony  of  children,  are 
the  saddest  things  connected  with  financial  reverses  in 
Wall  street.  It  is  common  to  charge  on  the  women 
of  this  day  the  extravagance,  luxury,  and  dissipation 
of  high  social  life.  For  recklessness  of  living  the  men 
are  much  more  culpable  than  women.  Many  a  woman 
would  joyfully  to-day  give  up  her  luxurious  mansion, 
gay  friends,  costly  parties,  diamonds,  and  horses,  if  sh^ 
could  bring  back  theqM  coipfort  of  her  humble  dwelL 
ing  when  she  was  rich  in  domestic  comforts,  and  in 
her  husband's  society  and  love.  Many  a  successful 
man,  who  has  moved  into  his  four  story  brown  stone 
front,  with  all  its  modern  improvements,  would  give 
the  whole,  and  his  gay  associates  thrown  in,  if  he  cduld 
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recall  the  happy  hours  of  his  earliest  stroggleSi  when 
he  ate  when  he  was  hangry,  drank  when  he  was  dry, 
ftnd  went  to  bed  when  he  pleased ;  waa  iiot  the  skive 
4Df  the  dissipated,  reckless  and  fashionable,  w1k>  eat  his 
4inner8,  drink  his  expensive  wines,  and  ridicule  bis 
pretensiona  An  ambitions  man,  soccessfhl  in  stocks, 
Jboilds  his  fine  mansion,  decorates  it  gorgeondy  and  at 
«reat  expense,  imports  his  furniture,  pkte,  and  china, 
buys  his  costly  team,  puts  his  servants  in  livery,  and 
then  goes  on  to  the  street,  rubbing  his  hands,  and 
boasts  about  his  establishment,  his  turnout,  and  the  dia- 
monds and  furs  worn  .  by  his  wife,  who  when  he  fiuls 
attributes  the  disaster  to  the  extravagance  of  woman. 
Adam  was  a  mean  fellow  when  he  attempted  to  shift 
on  the  shoulders  of  his  wife  his  own  crime,  saying — 
^^  The  woman  whom  thou  gavest  to  be  with  me,  she 
gave  me  of  the  tree  and  I  did  eat."  But  he  was  no 
meaner  than  some  operators  on  Wall  street 
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LAWYERS   ON   THE  STREET. 

From  the  earliest  time  the  most  eminent,  lawyers 
in  New  York  have  had  their  offices  in  or  near  Wall 
Street.  Hamilton's  Law  Office  was  near  the  site  of 
the  present  bank  of  New  York.  Burros  office  was  on 
Nassau,  a  short  distance  from  Wall  Street.  He  was 
counsel  for  the  association  that  desired  to  establish  the 
Manhattan  Bank,  and  prepared  that  sharp  piece  of 
practice  which  enabled  a  corporation  established  for 
manufacturing  purposes  to  become  the  great  moneyed 
institution  of  New  York.  The  most  celebrated  lawyers 
from  the  days  of  Hamilton,  have  found  it  profitable  to 
be  near  the  money  changers. 

It  was  on  the  corner  of  Wall  Street  and  Nassau 
that  Alexander  Hamilton  met  Rev.  Dr.  Mason,  then 
the  leading  Presbyterian  clergyman  of  New  York, 
when  General  Hamilton  had  just  returned  from  the 
Convention  which  had  formed  the  Constitution  of  the 
United  States.  "How  do  you  like  the  new  Constitu- 
tion ?  "  said  Mr.  Hamilton  to  Dr.  Mason.     "  You  have 
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left  God  out  of  the  instrument,"  said  Dr.  Mason.  Paus- 
ing a  moment,  Hamilton  replied,  ''  So  we  have  Doctor, 
we  forgot  that" 

Brains  and  integrity  are  indispensable  to  a  success- 
ful legal  career  in  the  metropolis.     There  are  Tombs 
lawyers  and  pettifoggers,  as  there  are  mock  auction*  i 
eers  and  dishonest  tradesmen  on  Chatham  Street.     But 
these  have  no  standing,  socially,  or  in  the  profession. 
Men  who  command  an  income  of  ten  or  twenty  thous- 
and dollars  a  year,  in  the  profession  of  law,  must  be 
men  of  established  repute,  as  well  as  of  parts.     The 
most  profitable  portion  of  the  legal  profession  demands 
responsibility,  and  a  high  toned  moral  character.    Some 
of  the  most  successful  lawyers  never  go  into  court  at 
all.     They  are  referees — they  are  counsel;  and  banks 
refer  to  them  CH)nstantly.     They  give  judgment  on  a 
piece  of  paper,  on  which  hang  ten  thousand  dollars. 
Others  hold  immense  trust  funds  in  their  hands.     Some 
lawyers  confine    themst^lves    to   real    estate  practice. 
Some  men  will   not  buy  property  unless  certain  law- 
yers search  the  title.     The  Life  Insurance  Companies, 
generally,  for  example,  will  not  loan  money  on  property 
unless  the  titles  are  searched  by  certain  men  in  Wall 
Street — men  who  know  every  plot  of  ground  in  New 
York,  and    who   have   been   years   in    the   business. 
If  the    brokers    are   in    doubt   about    the    legality 
of  a  transaction,  they  hasten  to   a   Wall   Street  law-' 
yer.      They   must  propound    the    question,  and   get 
an  answer  in  a  moment,  for  heavy  sales  depend  upon 
it.      The  answer  is  given,  and  without  the  slightest 
hesitation  the  broker  buys  or  sells  on    the   opinion. 
This  class  of  lawyers  charge  enormous  fees ;  their  rep- 
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utation  is  their  capital.  It  is  a  common  thing  for 
business  men  to  retain  certain  eminent  lawyers.  Some 
large  establishments  keep  their  own  counsel.  Stewart 
pays  an  ex-judge  a  large  salary  to  attend  to  all  his  legal 
business,  real  and  personal.  Claflin  has  a  legal  depart- 
ment in  his  store ;  and  collections,  and  every  form  of 
legal  business  are  conducted  under  his  own  eye.  Our 
large  railroad  companies  not  only  have  a  legal  depart- 
ment, but  keep  in  pay  the  most  distinguished  lawyera 
in  the  city.  The  banks  do  the  same  thing.  Many  of 
the  lawyers  indulge  in  stock  speculations  and  some 
have  been  very  successful;  others  have  shared  the 
common  fate  of  men  who  make  ventures  on  the  street. 

POOR  PAY. 

Wall  Street  lawyers  like  Wall  Street  bankers,  are 
the  men  who  give  character  to  their  profession.  Out 
of  three  thousand  who  practice  law  in  New  York,  a 
very  small  part  get  their  living  by  practicing  that  pro- 
fession. They  are 'brokers  in  a  small  way,  dabble  in 
real  estate,  become  literary  critics,  and  eke  out  a  liv- 
ing in  various  ways.  About  a  dozen  lawyers  have  a 
national  reputation,  and  these  will  be  found  in  and 
around  Wall  Street.  These  form  a  select  society — 
socially  and  legally.  They  are  high  toned,  gentle- 
manly and  genial ;  among  whom  the  esprit  de  corps  of 
the  profession  is  found.  The  rest  of  the  profession 
have  very  little  in  common.  New  York  lawyers  have 
seldom  occasion  to  meet,  except  they  are  engaged  in 
the  same  individual  cause.  The  manner  in  which  suits 
are  brought  is  very  peculiar.  Till  the  trial,  every 
thing  is  done  out  of  court,  and  done  by  clerks,  stu- 
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dents  and  subordinates.  When  the  calendar  is  called 
it  is  watched  by  mere  boys,  and  leading  .counsel  are 
seldom  seen  in  court  unless  an  important  motion  is  to 
be  argued,  or  the  case  is  actually  on.  Lawyers  of  note 
have  junior  partners  who  attend  to  all  the  preliminary 
details  of  the  sirit. 

EMINENT   MEN. 

The  legal  business  of  New  York  is  broken  np  into 
departments  and  eminent  counsel  have  special- 
ties. One  class  devote  themselves  wholly  to  criminal 
practice;  others  confine  themselves  to  the  Federal 
Courts;  some  are  commercial  lawyers,  others  conduct 
Admiralty  cases ;  one  class  are  Patent  lawyers ;  but 
the  most  successful  and  remunerative  practice  is  that 
connected  with  real  estate.  A  chain  of  titles  from  cer- 
tain lawyers  would  pass  all  the  parks  in  the  city. 

Charles  O'Connor  stands  at  the  head  of  the  profes- 
sion without  controversy.  James  T.  Brady  was  his 
successful  rival.  Since  his  death,  no  one  has  arisen  to 
take  his  place.  Mr.  Evarts  is  the  attorney  for  the  high- 
est toned  bankers,  merchants,  and  insurance  offices  in  the 
street.  He  is  one  of  the  ablest  lawyers  in  New  York, 
and  one  of  the  safest  counsellors.  David  Dudley  Field 
leads  in  a  certain  kind  of  practice.  He  is  the  shrewd- 
est and  most  successful  counsellor  at  the  New  York 
bar.  His  income  is  probably  larger  than  that  of  any 
lawyer  in  New  York.  He  is  very  successful  in  heavy 
railroad  suits,  patents  and  other  intricate  Ciiscs.  He 
would  not  be  taken  in  court  by  a  stranger  for  a  man 
of  any  mark.     He  has  a  sleepy,  indifferent  sort  of  look 
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when  he  is  in  repose,  as  if  he  had  no  interest  in  any 
matter  at  all. 

GEORGE   WOOD WHAT    MR.  WEBSTER   SAID    OF    HIM. 

To  Mr.  Field  will  apply  the  remark  of  Mr.  Web- 
ster in  regard  to  George  Wood,  the  great  equity  law- 
yer. A  committee  called  on  him  to  retain  him  in 
the  great  Rubber  suit,  tried  in  New  Jersey.  The 
agreement  was  that  Mr.  Webster  was  to  have  a  retainer 
of  ten  thousand  dollars,  when  the  case  was  called,  and 
he  took  his  seat  at  the  table  as  counsel.  "  Who  is 
retained  on  the  other  side?"  said  Mr.  WebsteF.  The 
names  of  several  eminent  counsel  were  mentioned. 
Among  others,  the  gentlemen,  named  that  of  a  Mr.  Wood 
of  New  York.  "A  sleepy  looking  man,"  they  said; 
*'he  don't  amount  to  much,  we  think."  ''Is  it  Mr. 
George  Wood?"  asked  Mr.  Webster.  **Yes,"  the 
committee  thought  the  gentleman  was  called  George 
Wood.  *'Well  gentlemen,"  said  Mr.  Webster,  "if  the 
other  side  have  retained  George  Wood,  and  he  is 
asleep  we  had  better  not  wake  him  up." 

JOHN   GRAHAM. 

Mr.  Graham  would  be  a  marked  man  any  where. 
He  is  now  quite  an  old  man,  but  in  criminal  cases,  he 
is  the  most  powerful  and  successful  advocate  at  the  bar. 
He  has  tried  the  great  criminal  cases,  and  always  on 
the  side  of  the  prisoner  fjr  the  last  quarter  of  a  cen- 
tury— including  Sickles,  Cole  and  McFarland.  Where 
the  bullet  was  winged  on  its  way  by  jealousy,  he  has 
been  successful  for  his  clients.  The  distinguished  men 
at  the  bar  who  tried  cases  with  him  thirty  years  ago, 
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have  gone  down  to  the  grave.     He  stands  alone  as  &• 
last  of  the  eminent  advocates,  who  at  one  time,  made 
the  bar  of  New  York  so  brilliant.     Mr.  Graham  is  of 
medium  size,  quite  stout   and  athletic.     He  wears  a 
huge  wig,  almost  yellow  in  its  color,  and  rolling  down 
in  different  directions  like  the  wig  of  John  Wesley, 
which  appears  in  his   pictures.     It   might   be  more 
becoming  than  it  is.      His  huge  Byron  collar  rolls 
loosely  down  his  neck.    His  cravat  secured  by  a  care- 
less sailor's  knot,  indicates  the  ease  and  negligence  of 
the  wearer.    'His  brawny  neck  almost  a  deformity, 
reveals  its  proportions   nearly  to  the  shoulders,  and 
shows  that  he  has  been  a  man  of  great  physical  strength. 
His  clothes,   careless    aqd   unprofessional,    look    like 
cheap  suits  bought  at  a  slop  shop,  and  put  on  without 
care.     He  walks  ^yith    a  rolling,  waddling  g.iit,   and 
seems  to   scull  along  as  he  moves.     His  elocution  is 
fiultless,  and  his  enunciation  clear,  smc  oh,  and  taking, 
recalling  Spurgeon    in    his  best  utterances.      He   is 
very  impassioned  at  times ;  bold,  daring,  defiant,  and 
says  things  that  few  men  would  care  to  think.     He  is 
bitter,  sarcastic,  and  scathing  when' he  chooses  to  be, 
to  a  terrible  degree.    These  outbursts  uttered  in  a  voice 
piercing  and  vehement,  are  often  followed  by  a  stroke 
of  pathos,  that  bring  tears  into  the  eyes  of  the  jury. 

THE   MCFARLAND   TRIAL. 

The  crowning  forensic  effort  of  Mr.  Graham's  life 
was  his  defence  of  McFarland  for  shooting  Richardson. 
He  had  been  deserted  by  one  counsel,  and  the  case  so 
far  as  the  argument  and  management  were  concerned, 
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devolved  on  him  alone.  One  of  Mr.  Graham's  traits  of 
character,  is  the  ability  to  make  his  client's  cause  his 
own.  He  took  McFarland's  view  of  his  case,  and  with 
vehemence,  almost  desperation,  he  tried  it.  Another 
thing  about  Graham  is,  that  he  sticks  to  his  client  till 
the  last.  In  his  own  phrase,  he  ''  sticks  to  him  like  his 
skin."  There  has  certainly  never  been  a  trial  that 
.excited  so  much  public  attention.  Richardson  was  a 
well  known  writer,  the  correspondent  of  one  of  the 
most  widely  circulated  journals,  and  belonged  to  a 
circle  of  men  and  women,  literally  sharp,  bold,  and 
earnest,  who  had  taken  it  upon  themselves  to  aid  Mrs. 
McFarland  in  her  separation  from  her  husband.  The 
party  were  charged  with  having  conspired  to  alienate 
the  affections  of  a  woman  from  her  husband, — which 
however,  was  not  proven, — and  to  protect  her  in  all  the 
steps  necessary  to  consummate  her  dtjiverance  from 
what  she  declared  her  most  wretched  condition. 

An  intercepted  letter  written  by  Mr.  Richardson  to 
McFarland's  wife,  fired  the  brain  of  McFarland.  The 
letter  encouraged  Mrs.  McFarland's  resolution  to  free 
herself  from  her  husband.  Subsequently,  McFarland 
met  Richardson  in  the  Tribune  office  and  fired  the  fatal 
shot. 

The  trial  lasted  over  twenty  days,  during  which  the 
excitement  and  interest  remained  unabated.  The  cen- 
tral figures  of  the  trial  are  worthy  to  be  photogpaphed. 
The  densely  crowded  court  room  was  alive  with  inter- 
est The  day  Mr.  Graham  summed  up,  spectators.wcre 
admitted  by  ticketa  At  least  two  hundred  ladies 
were  in  the  room,  and  they  swarmed  around  the  tables 
of  the  reporters. 
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The  central  figure  of  the  court  was  the  Hon.  John 
K.  Hackett.  He  is  a  splendid  specimen  of  a  man,  over 
six  feet  high,  graceful  and  courtly  in  his  proportions,  " 
with  a  full,  powerful  frame.  His  blue  eye  is  clear,  and 
his  voice  sonorous  and  musical.  His  manner  is  bland, 
but  very  decided  and  firm.  The  trial  had  produced  a 
very  marked  effect  on  the  recorder.  He  said  he  never  • 
knew  a  case  where  the  counsel  were  so  irritable  and 
belligerent,  treading  up  all  the  while  close  to  the  line 
of  forensic  courtesy.  As  the  trial  was  drawing  to  a 
close,  his  full,  robust,  and  vigorous  frame  seemed  to 
weaken,  and  he  looked  worn,  jaded,  and  sick.  His 
characteristics  are  sterling  integrity,  an  anxious  desire 
to  deal  fairly  with  aH  who  come  before  him — with  a 
courteous  beafing  towards  belligerent  counsel,  that 
even  their  impertinence  cannot  mar.  Bold,  prompt, 
sharp,  and  clear-headed,  he  brings  the  gavel  down  in  an 
instant  and  his  rulings  are  clear  and  emphatic.  The 
public,  who  are  keen  to  detect  the  slightest  leanings 
of  a  .judge,  the  press  and  the  opposing  counsel,  all 
unite  in  awarding  to  the  Recorder  high  praise  for  his 
ability  and  impartiality  in  the  McFarhind  trial.  The 
recorder  is  a  keen  sportsman  and  the  best  shot  in 
America.  He  can  knock  the  ashes  off*  of  any  man's 
cigar  at  thirty  paces  who  has  courage  enough  to  hold 
it  in  his  mouth  when  .Mr.  Hackett  fires.  Very  confi- 
dential friends  have  allowed  him  to  shoot  a  dime  from 
between  their  fingers.  The  operation  is  perfectly  safe, 
but  it  is  not  recommended  to  timid  people. 
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DISTRICT   ATTORNEY   GARVIN. 

Judge  Garvin,  who  appeared  for  the  people  iu  this 
case,  is  a  very  diflferent  style  of  man  from  Mr.  Graham. 
He  is  a  man  of  remarkably  fine  presence,  and  one  of 
the  most  gentlemanly  advocates  at  the  bar.  He  is  fit- 
ted for  the  bench;  and  the  quiet  and  dignity  of  judi- 
cial life  would  suit  him  better  than  the  turmoil  and 
labor  of  a  criminal  prosecution.  Judge  Davis,  who  was 
associated  with  Mr.  Garvin,  is  a  keen,  subtle,  and  irri- 
table advocate  of  the  Cassius  make,  and  in  temper  and 
audacity  would  match  any  man  at  the  bar.  It  was  ex- 
pected that  Judge  Davis  would  make  the  argument  for 
the  prosecution,  but  he  was  not  allowed  to  do  so. 

MR.    GRAHAM   FOR   THE   DEFENSE. 

Mr.  Graham  arose  amid  the  hushed  stillness  of  the 
crowd  to  make  the  plea,  on  which  hung  the  life  of  a 
human  being.  Before  him  sat  the  prisoner.  A  small, 
genteel-looking  man,  with  dark  curling  hair,  inclining 
to  gray,  a  face  marked  and  wrinkled  with  care,  sorrow, 
and  anxiety,  who  fastened  his  eyes  closely  on  his  ad- 
vocate, and  scarcely  took  them  off  during  the  fourteen 
impassioned  hours  of  the  argument.  Beside  him  was 
his  little  boy  "Dannie,"  who  sometimes  sat  on  his 
knee,  sometimes  hugged  him  round  the  neck,  some- 
times grasped  his  hand ;  at  others,  cuddling  up  to  him, 
as  if  he  had  some  idea  of  the  peril  which  hung  over 
his  father. 

Mr.  Graham  was  perfect  master  of  the  case  commit- 
ted to  his  hands.  In  his  opening,  he  read  from  the 
arguments  of  Brady  and  Stanton,  on  the  famous  Sick- 
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les*  trial     He  alluded  tonchinglj  to  the  fact,  thai 
the  Judge  who  tried  that  case,  and  all  the  emioent 
ooQiiBel,  except  hiioaself^  were  dead.     He  read  with 
terrible  effect  a  portion  of  Mr.  Stanton's  speech  on  the 
^^.  frenzy '^  of  Sickles — a  phrase  on  which  the  trial  ac- 
tually turned,  and  the  verdict  of  acquittal  was  rendered. 
He  described  the  friendship  between  Sickles  and  Key 
— ^the  base  use  made  of  that  friendship— the  siege  that 
was  planned  and  successfully  carried  out — the  aliena- 
tion of  the  wife's  affection — ^the  canying  off  of  Sickles* 
little  girl — ^the  room  and  its  arrangements,  and  the 
flaunting  of 'the  signal  on  the  morning  of  the  shooting 
in  the  very  eyes  of  Sicklea     Each  sentence,  as  it  was 
read,  was  applied  to  the  McFarland  case — the  inter- 
cepted letter,  answering  in  its  effect  to  that  which  the 
handkerchief  presented.     The  conclusion  of  Mr.  Stan- 
ton's argument  was  overwhelming.     Mr.  Graham  de- 
scribed Mr.  Stanton's  manner  as  he  read  his  words. 
He  lifled  his  hand  toward  heaven,  and  directed  his 
eyes  upward,  and  "thanked  God  that  he  had  directed 
the  swift-winged  bullet  to  avenge  the  wrongs  of  an 
outraged  home."     The  audience  quivered  under  the 
utterance.     The  recorder  wiped  his  eyes,  and  the  jury 
were  sensibly  affected.      When  Mr.  Graham  paused 
the  stillness  of  death  pervaded  the  room. 

MR.    GRAHAM   AFTER   THE   VERDICT. 

The  scene  that  followed  the  rendering  of  the  verdict 
has  never  had  a  parallel  in  the  history  of  the  New 
York  courts.  When  the  foreman  pronounced  dis- 
tinctly and  solemnly  the  words  "Not  Guilty,"  the  au- 
dience started  to  their  feet,  and  cheer  after  cheer  re- 
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sounded  through  the  room,  lasting  for  some  minutes, 
which  the  Judge  did  not  see  fit  to  check.  The  pris- 
oner was  forgotten  for  the  moment  in  the  ovation 
tended  to  the  advocate.  Men  shed  tears  as  they 
grasped  his  hand,  women  kissed  him,  and  prayed  on 
him  tj|,e  blessings  of  Heiaven ;  and  in  the  midst  of  the 
excitement  little  Dannie  sprang  from  his  chair,  waved 
his  handkerchief  and  led  the  cheering,  which  was  re- 
sumed. Mr.  Graham  turned  aWay  from  the  court-house 
fully  satisfied  that  he  would  try  but  few  more  such  ex- 
citing cases  as  that  which  was  just  closed.  "  1  shall 
die  with  my  harness  on,"  he  said. 


XLVL 
HORACE  a  CLAFLIN. 

His  Commescial  Palack.— Mr.  Culflin's  pkbsokal  AppbakancSw-^Bi« 

TALST    WITH   StBWAST. 

The  list  of  financial  men  in  New  York  would  not  be 
complete  without  a  notice  of  that  remarkable  merchant, 
11.  B.  Claflin.     He  began  his  mercantile  career  in  the 
interior  of  Massachusetts,  where  he  purchased  goods 
in  the  smallest  way,  and  was  his  own  expressman  and" 
porter  in  conveying  his  purchases  from  the  warehouse 
of  the  merchant  to  his  own  humble  counter.     He  set 
up  an  establishment  in  Worcester,  and  was  celebrated 
for  his  enterprise  and  success,  his  fair  dealing,  popular 
manners,  and  democratic  ideas.     His  fortune  reached 
the  great  sum  of  $15,000.     When  it  was  known  that 
this  capital  was  to  be  taken  from  Worcester,  and  re- 
moved to  New  York,  the  town  was  greatly  moved  over 
the  loss  of  the  man,  and   more  over  the  loss  of  the 
money.     Such  a  heavy  drain  was  considered  especially 
damaging  to  the  business  prospects  of  that  flourishing 
town.     Thirty  years  ago  Mr.  Claflin  came  to  New  York 
and  opened  business  in  Cedar  street,  under  the  firm  of 
Buckley  and  Claflin.     His  first  sensation  was  created 
in  a  cellar  in  Broadway,  under  Trinity  Building,  where 
under  the  name  of  Claflin,  Mellen  &  Co.,  Mr.  Claflin's 
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enterprise  and  dash  brought  the  house  prominently 
before  the  country.  It  took  a  start  that  it  has  never 
lost,  and  it  has,  to-day,  no  rival  worthy  of  the  name 
except  Stewart. 


HIS   COMMERCIAL   PALACK 
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The  huge  warehouse  or  dry  goods  palace,  with  a 
frontage  of  one  hundred  feet  on  Church  street,  one 
hundred  feet  on  West  Broadway,  and  four  hundred  on 
Worth*  street,  is  the  grandest  dry  goods  house  in  the 
world.  It  is  built  of  Nova  Scotia  sandstone,  in  a  tasteful 
style  of  architecture.  It  is  seven  stories  high,  and  is  fin- 
ished in  the  highest  style  of  art,  with  every  convenience. 
It  has  various  departments,  such  as  a  Flannel  Depart- 
ment, Dress  Goods,  Shawls,  Silks,  White  Goods,  Lace, 
Cloth,  Boots  and  Shoes,  Hosiery,  Notions,  and  Carpets. 
Each  department  is  as  distinct  as  if  it  were  a  separate 
establishment.  Each  has  its  own  head.  To  each  de- 
partment the  rent  is  charged,  gas,  clerk  hire,  etc.  All 
this  has  to  be  paid.out  of  the  sales  of  the  department ;. 
after  which  the  profits  are  figured  up. 

The  second  floor  is  devoted  to  the  general  office 
of  the  concern — rooms  for  the  firm,  for  book-keepers 
and  cashiers,  of  which  there  is  a  small  army.  Mr. 
McNamee  is  at  the  head  of  the  credits  of  the-firm,  and 
all  who  wish  to  open  accounts  do  it  through  him.  The 
Post  Office  departmont,  costing  ten  thousand  dollars  a 
year,  the  Telegraphic  department,  and  the  Law  depart- 
ment,— for  Mr.  Claflin  keeps  his  own  lawyer  under  his 
roof  as  he  does  his  cashier — are  complete  in  their  way. 

The  third  floor  is  a  curiosity.  It  is  appropriated  to 
merchants  and  to  out  of  town  customers  who  trade  with 
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the  house.  The  room  is  handsomely  carpeted,  and  ta 
each  costomer  is  assigned  a  desk  with  a  key  for  his  pri- 
vate use.  All  letters  sent  to  customers  are  taken  charge 
of  by  the  house,  and  delivered  as  regularly  aa  at  any 
place  of  business.  All  letters  sent  from  this  room  are 
mailed  free  of  expense  to  the  writer.  Men  temporari- 
ly in  the  city  have  desks  assigned  them,  and  they  do 
their  business  as  regularly  as  if  in  their  own  counting 
rooma  Firms,  located  in  (jalveston.  New  OrleanSp 
Charleston,  St.  Louis,  St.  Paul's,  keep  agents  ib  New 
York.  These  have  desks  at  ClaflinX  with  the  names 
of  their  houses  in  conspicuous  places.  It  takes  seven 
hundred  men  to  run  this  establishment,  from  the  por- 
ter and  packer  to  the  guard  at  the  front  door.  The 
assortment  of  dry  goods  is  complete.  Everything  in 
the  line  that  can  possibly  be  desired  can  be  found 
under  one  roof  Dry  goods,  dress  goods,  silks,  velvets^ 
cottons,  prints,  boots  and  shoes,  hats,  clocks,  looking- 
glasses  ;  with  every  article  that  can  be  included  under 
the  significant  word — "  notions." 

MR.  Claflin's  personal  appearakce. 

A  visitor  might  stroll  through  this  immense  ware- 
house, up  stairs  and  down  stairs  for  a  week,  and  not  dis- 
cover any  man  whose  appearance  would  indicate  that 
he  was  the  vigilant,  indomitable,  persevering,  and  cele- 
brated head  of  this  distinguished  house.  In  the  cellar, 
on  the  dry  goods  floor,  in  the  ofljce,  through  the  va- 
rious departments,  the  visitor  would  probably  pass  Mr. 
Claflin  a  dozen  times.  He  is  a  plain,  unpretending, 
modest  looking  man,  about  sixty  years  of  age,  a  little 
under  size,  genteelly  formed,  hair  light,  and  inclined 
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to  gray,  ttnd  head  quite  bald.  He  wears  a  common 
business  suit  of  gray,  with  a  shaker  colored  slouched 
hat,  bears  a  face  rosy  as  a  mountain  nymph,  and  fresh  as 
a  pilot's.  He  seldom  speaks ;  when  he  does  it  is  aside, 
in  an  under  tone  and  his  voice  is  rarely  heard.  He 
will  sit  on  a  box  of  goods,  braced  up  by  clasping  his 
knees  with  both  hands,  and  transact  business  with  the 
heaviest  merchants  in  the  land.  For  a  long  time  he 
took  charge  of  the  financial  department  himself,  mak- 
ing all  the  deposits  in  the  bank  with  his  own  hand. 
Till  recently  he  purchased  all  the  prints.  He  now 
has  the  general  oversight  of  all  the  business.  He  comes 
early  in  the  morning,  seldom  later  than  nine  o  clock. 
He  remains  till  six,  later  if  the  business  of  the  day  is 
not  complete.  He  is  as  popular  in  his  establishment 
as  Stewart  is  personally  unpopular.  He  is  popular 
with  his  clerks,  who  serve  him  with  alacrity ;  popular 
with  the  trade,  who  buy  of  him  in  preference  to  Stew- 
art, when  they  can  get  the  class  of  goods  they  want, 
and  popular  with  the  great  manufacturers.  He  has 
exact  rules.  At  the  door  there  is  a  tell-tale  of  peculiar 
construction,  by  which  the  coming  and  going  of  every 
man  is  marked.  If  a  person  is  late,  Mr.  Claflin  does 
not  fine  him  as  Stewart  does ;  but,  if  it  is  repeated,  at 
the  close  of  the  season,  the  party  is  not  re-engaged. 
All  .employees  are  required  to  enter  by  the  door  on 
Church  street.  To  all  the  rules  imposed  on  his  clerks 
Mr.  Claflin  adjusts  himself  It  is  against  the  rules  to 
enter  on  the  Worth  street  side  of  the  establishment. 
In  a  violent  storm,  Mr.  Claflin  has  been  known  to  walk 
the  whole  length  of  the  building,  rather  than  go 
through  the  passage  prohibited  to  his  salesmen.     Ed- 
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ward  R  Eames  ,one  of  the  partners,  is  about  forty  years 
of  age,  tall  and  slim,  with  black  hair;  quick  and  sharps 
quite  a  business  man  of  the  Stewart  style,  and  not  a 
pleasant  man  to  be  under.  He  buys  the  domestic 
goods.  Edward  W.  Bancroft  is  a  sharp  business  man, 
and  conducts  the  department  of  finance.  He  is  agree- 
able and  gentlemanly,  but  has  none  of  the  enthusiasm 
and  elements  of  popularity  which  mark  Mr.  Claflin. 

RrVTALRY    WITH   STEWART. 

The  great  millionaire  bears  no  love  toward  the  house 
of  Claflin  &  Co.    He  has  broken  down  several  estab- 
lishments, and  it  is  not  for  the  want  of  an  effort  that 
Claflin  himself  is  not  among  his  slain.     Once,  it  was 
thought  that  Claflin  would  have  to  succumb,  but  the 
merchants,  capitalists,  and  creditors  of  the  house  had 
so  much  confidence  in  Mr.  Chiflin's  integrity  and  ability 
that  they  came  to  the  rescue  of  the  house,  saved  it  from 
going  down,  enabled  it  to  pay  one  hundred  cents  on  the 
dollar,  and  started  it  upon  a  career  of  unparalleled  suc- 
cess, which  ten  years  hiis  not  dimmed.     Claflin's  sale  of 
dry   goods  is   greatly  in  advance  of  Stewart's;  but 
Stewart's  immense  capital  enables  him  to  control  im- 
portant lines  of  goods,  and  compel  a  trade  from  mer- 
chants who  do  not  like  him.     He  bulls  and  bears  the 
market  in  dry  goods  at  pleasure,  and  would  break 
down  every  large  house  in  New  York  if  he  could.     If 
he  wants   a   line   of  carpets,  he  advances  a  hundred 
thousand   dollars   capital   to    the  manufacturer.      He 
does  the  same  for  a  certain  line  of  cottons  and  other 
goods.     By  means  of  his  capital,   he  secures  the  best 
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style  of  imported  goods.  He  controls  every  glove 
made  by  Alexander  sent  to  this  country,  and  sells  out 
of  his  own  house  a  million  of  dollars  worth  a  year. 
Every  little  while  he  throws  a  line  of  goods  on  the 
market  cheap,  to  wake  merchants  up.  \ 

He  is  a  very  hard  man  on  credits.  If  a  man 
wishes  to  open  a  credit  with  his  house,  he  has  a  list 
of  questions  that  have  to  be  answered.  He  must 
tell  how  old  he  is,  whether  he  is  married  or  single, 
how  many  children,  how  much  he  owes,  how  much 
it  costs  him  to  live ;.  whether  he  drinks  or  gambles, 
and  other  questions.  Many  merchants  refuse  to  an- 
swer these  questions,  regarding  them  as  imper- 
tinent. On  all  these  points,  Mr.  Claflin  diflFers  from 
Stewart  He  does  not  cage  himself  up  and  hedge  him- 
self round  with  officials.  He  is  all  over  the  establish- 
ment with  his  porters  and  clerks,  book-keepers  and 
salesmen.  He  is  genial,  humorous,  aflFable,  and 
friendly.  He  is  very  liberal  in  the  matter  of  credits. 
If  a  man  stands  fair  in  the  community,  he  can  get  a 
line  of  goods  at  the  house.  He  is  very  considerate  to 
his  clerks,  and  makes  them  feel  that  they  are  a  part 
of  the  establishment  Still  there  is  but  one  head,  and 
all  understand  that  Mr.  Claflin  is  very  liberal  in  his 
donations,  and"  his  private  gifts  are  very  large.  He  is 
as  simple  hearted  as  a  child.  He  can  be  seen  on  Sun- 
days in  the  infant  department  of  the  Sunday  School, 
with  some  fatigued  and  weary  little  child  on  his  knee, 
joining  with  the  class  in  singing  "  the  sweet  story  of 
old,  when  Jesus  was  here  among  men." 
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HALF  A  CENTURY  IN  WALL  STREET. 
ROMANCE  OF  BUSINESS. 

Arthur  Tappaw. — How  a  Millionaire  was  Made. — Stbphex  WnirmiT. — 
Hbnrt  Keep's  Start. — Peter  Gilset. — Amos  R.  Ero. — John  J.  Cisco. — 
William  B.  Duncan.—Johk  Hancock  im  New  York. — Etiquettb  with 

•  AVashinoton. — Rival  Political  Satans—Presbttbrian  Church  on 
Wall  Street. — Robert  Lennox's  Pbw. — Billy  Gray's   Coachhav. — 

'  A'CBCDOTE  OP  Webster. — Tub  Kino's  Tea  Trade. — Bulls  and  Bkars 
in  Real  Estate. — Cornering  Merchandise. — Father-in-Law  of  Pen- 
niman.^Prkhkrved  Fish. — Mayor  Lawrence. — Old  Style  of  Mbsp 
CHANTS. — Hi;<}E  Rail  Road  Speculations. — E.  D.  Morgan  in  Trade. — 
Mayor  Mickel. — Old  Abraham  Beninoer.— Lindley  Murray. — Hoe's 
Eahly  Life. — Schuyler  Livinostun. — Irving 's  Law  Office. — Davieb 
AKD  Delevan. — Wilder  and  the  Tract  Society. — Bishop  Provost. — 
GiiiARD  TUB  Lawyer. 

ARTHUR   TAPPAN. 

Half  a  century  ago,  Wall  Street  was  the  centre  of 
a  heavy  dry  goods  trade  of  the  city.  Where  Pearl 
street  intersects  Wall,  the  autocrats  of  trade  had  their 
stores  and  counting  rooms.  What  is  now  known  as 
Hanover  Square,  the  nestling  place  of  commercial  law- 
yc'.s,  Arthur  Tappan  had  his  famous  dry  goods  store. 
He  was  the  Stewart  of  his  day.  His  trade  towering 
up  to  two  millions  a  year,  was  considered  stupendous. 
The  Tappans  came  from  Boston.  They  were  all  Uni- 
tarians, and  members  of  Dr.  Channing's  congregation. 

Lewis  came  out  of  the   war  of  1812  with  a  fortune  of 
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$80,000.  Arthur  lost  all  he  was  worth.  Arthur  wanted 
to  do  business  in  New  York,  and  proposed  to  make 
silks  a  specialty.  Lewis  loaned  his  brother  $10,000, 
and  with  that  he  set  up  business  in  New  York.  Lewis 
remained  in  Boston  in  business  till  he  lost  all  his 
money.  He  succeeded  in  paying  his  debts  except 
$10,000  due  to  his  brother  John.  Lewis  joined  the 
firm  in  New  York,  audit  became  one  of  the  most  cele- 
brated of  its  day.  Soon  after  Arthur  opened  business 
in  New  York,  his  wife  urged  him,  as  there  was  no 
Unitarian  church  in  the  city,  to  attend  with  her  upon 
Dr.  Mason's.  Arthur  consented  to  hire  a  pew  for  six 
months  and  accompany  his  wife,  with  the  understand- 
ing that  if  he  did  not  like  it  at  the  expiration  of  the 
time,  he  should  not  be  obliged  to  attend  longer.  He 
became  greatly  interested  in  Dr.  Mason's  preaching. 
Before  the  six  months  were  out,  he  became  a  member  of 
the  church,  and  from  that  time  threw  his  influence  on 
the  Evangelical  side  of  religion.  Mr.  Tappan  had 
many  of  the  business  traits  which  distinguish  Stewart 
He  was  quiet,  straight  forward  and  energetic,  a  man  of 
few  words  and  those  to  the  point.  His  executive 
ability  was  unequaled,  and  his  integrity  no  man  ques- 
tioned. 

HOW   A   MILLIOKAIRE   WAS  MADE. 

After  Mr.  Tappan  united  with  Dr.  Mason's  church, 
he  became  very  celebrated  for  his  activity  in  religious 
affairs.  He  was  especially  interested  in  the  cause  of 
Foreign  Missions,  and  a  large  contributor  to  its  funds. 
He  received  one  day  from  the  interior  of  Massachu- 
setts, a  package  of  silk  buttons  in  imitation  of  the  im- 
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ported  article.  Tliose  Lultoua  were  made  by  a  young' 
woman,  and  were  sunt  to  Mr.  Toppan  to  be  disposed  of. 
The  story  that  accompauicd  the  pjickagu  was  very 
touching.  Ayonngmecliaiiic  resided  near  Northampton 
who  was  quile  a  religious  young  man,  and  resolved  to 
devote  a  portion  of  his  earnings  to  thecauseof  reli^oQ. 
Returning  tu  his  home  one  evening,  he  seemed  to  be 
very  ninch  diBpirited,  and  his  wife  anxiously  ioqui 
the  cause.  lie  said  he  felt  sad  because  he  was 
poor  to  mal;e  a  contribution  to  the  cause  of  Fon 
Missions.  He  gave  what  he  could  to  religion, 
associates  were  making  up  a  contribution,  and  ho 
ashamed  that  he  could  not  make  a  donation  cqi 
others.  His  wife  obtained  a  silk  imported  buti 
She  tiwk  it  to  pieces,  discovered  how  it  was  loi 
and  resolved  to  try  her  hand  at  button  making, 
purchased  b:  me  Iwi.st,  and  button  molds,  and  su< 
ed  in  making  a  few  dozen  in  a  very  creditalile  mntini 
She  had  heard  of  Mr.  Tappan  and  his  interest  in  the 
isission  cause,  and  uhe  begged  him  if  the  buttons  would 
bring  anything  to  dispo.se  of  them  and  appropriate 
money  as  a  donation  from  her  husband  to  Forei 
Missions.  This  style  of  button  had  heretofore  bei 
imported,  and  this  was  the  fii-st  attempt  at  domestic 
manufacture.  The  article  sold  readily  and  Mr.  Tappan 
wrote  to  the  lady  that  he  would  purchase  all  the  bi 
tons  she  could  manufacture  of  that  style.  The  bi 
nessgrew  on  the  hands  of  the  woman.  Her  hi 
came  to  her  rescue.  Machinery  followed  the  mana; 
ture  by  hand;  wealth  poured  in;  the  manufacti 
became  a  millionaire  and  hia  establishment  for 
;  manufacture  of  buttons  became  the  most  extensive  . 
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cclcbratGcl  in  the  land.  Ilis  liberality  has  kept  pace 
with  his  wealth,  and  for  half  a  century  he  has  been 
among  the  most  liberal,  considerate  and  bountiful 
benefitetors  to  religion,  humanity,  and  education  that 
this  country  has  produced. 

Mr.  Tappan  commenced  his  trade  in  1818.  In  1826, 
he  divided  with  hig  three  partners  $131,000.  In  thir- 
teen and  a  half  years,  his  gross  profits  amounted  to 
1,400,000.  In  1831,  Mr.  Tappan  left  the  Coloniza- 
tion Society,  and  became  an  advocate  for  the  English 
system  of  abolition.  He  was  one  of  the  original  found- 
ers of  the  Journal  of  Commerce,  with  David  Hale  for  an 
editor.  Mr.  Hale  did  not  agree  with  Mr.  Tappan  in 
the  Abolition  question,  or  in  the  rejection  of  theatrical 
and  kindred  advertisements  in  the  papers,  and  he  pur- 
chiised  of  Mr.  Tappan  his  interest  iu  tlie  Journal  of  Com- 
merce, giving  his  notes  which  were  to  run  for  a  series 
of  years.  These  notes  were  promptly  paid  as  they 
matured. 

Not  content  with  the  private  advocacy  of  his  views 
on  slavery,  Mr.  Tappan  issued  a  circular,  which  he  sent 
to  all  his  customers  at  the  South,  not  only  losing  the 
Southern  trade,  but  securing  a  correspondence  that 
was  quite  suggestive.  Huge  packages  came  to  the 
store,  which  contained  halters  and  bits  of  rope,  sug- 
gestive of  hanging,  with  the  ears  and  fingers  of  slaves. 
Parties  from  the  South  traded  privately  with  the  Tap- 
pans,  coming  in  at  the  back  door,  for  not  a  yard  of 
goods  could  have  been  sold,  had  it  been  known  that 
they  were  bought  of  this  house.  Arthur  Tappan  was 
ft  very  bold  man,  and  when  Lewis'  house  in  Ro.?e  street 
was  mobbed  in  1833,  Arthur  was  the  especial  object 


484  STtJ'UEy  WUHNEY. 

of  Tcngeance.     Lewis  nnd  his  family,  duly  warno 
were  away.     Bat  Arthur,  dressed  i«  a  while  cap  nil 
jacket,  attempted  to  siivo  Lewis's  fiirnitiire  from  t 
struction.     Lawrence,  the  Mayur    of  the  city,  was  I 
tractcd  by  the  activity  of  Mr.  Tnppan,  and  inquired  i 
some  of  \\\a  friends  who  he  was.     In  a  whisper,  Boni 
one  said,  "  It  is  Arthur  Tappan."  "Toll  him  torctirei 
Baid  the  Mayor,   "  I  cannot  defend  him  here."     Wha 
Ihb  store  was  attacked,  lliere  were  twelve  armed  mflj 
inside,  with  twenty-four  stand  of  arms;  the  door  i 
barricaded  with  counters,  and  the  mob  were  given  I 
understand  that  they  wonid  meet  with  a  warm  recea 
tionifthey  eamo  too    near.     The  rioters   coiitontS 
themselves  willi  hurling  missiles  at  the  door,  and  breal 
ing  a  few  paiR'S  of  ghiss. 

BTKPIIO   WHITNEY. 

Mr.  Whitney  was  the  last  of  the  old  merchantswl 
resided  down  town.  lie  clung  to  his  residence  at  t' 
Battery  to  the  veiy  htt.  ]  I  is  old  associates  left  him 
one  by  one ;  palatial  mansions  eame  down ;  trade 
surged  around  his  dwelling  ;  the  Battery  was  shorn 
its  beauty  and  became  a  nuisance,  dilapidated  an| 
crowded  with  emigrants;  the  dwellings  of  mercbai 
princes  were  turned  into  warehouses  and  offices, 
occupied  by  a  degraded  population;  but  ilr.  Whitney 
went  in  and  out,  a  solitary  resident,  where  the  fashion- 
able, the  rich,  and  the  gay  had  dwelt,  asd  never  left 
his  abode  till  he  was  carried  to  that  house  appoint- 
ed for  all  living.  He  began  business  in  a  humble 
as  a  grocer,  and  invested  his  earnings   in  real 
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He  left  when  he  died  ten  millions  behind  him.  A 
grnflf  lawyer  was  questioned  in  regard  to  Mr.  Whitney's 
estate.  "  You  had  charge  of  Mr.  Whitney's  property," 
said  a  gentleman  of  an  enquiring  turn  of  mind.  "  I  had," 
was  the  reply.  "  He  was  rich,  was  he  not  ?"  "That  is  the 
general  impression,"  said  the  lawyer.  "  Do  you  know 
how  much  property  he  left?"  *'ldo,"  said  the  legal 
gentleman.  "Would  you  have  any  objection  to  tell 
me  ?"    "  Not  in  the  least,  sir,  not  in  the  least.     Mr. 

Whitney,  sir,  when  he  died  left  every cent  he  was 

worth." 

HENRY   keep's   START. 

The  early  life  of  Henry  Keep,  the  Railroad  million- 
t^*re,  was  quite  romantic.  His  early  years  were  passed 
ir»  a  poor  house.  He  was  taken  from  that  institution 
at  the  age  of  ten  years^  and  "  bound  out."  He  ran 
aw  ly  from  his  master  several  years  later,  and  was  ad- 
vertised as  a  runaway,  with  one  cent  reward  oflFered 
for  his  capture.  He  was  not  brought  back,  however, 
and  soon  turned  up  as  a  teamster  at  Watertown,  N.  Y. 
Then  he  became  a  hackraan.  In  those  days  Canada 
shillings  were  plenty  and  current  in  the  States  at  twenty 
cents,  while  over  the  border  they  brought  twenty-five 
cents.  Young  Keep's  eye  sighted  a  chance  for  a  suc- 
cessful financial  scheme.  Carpet  bag  in  hand,  he  jour- 
neyed about,  gathered  up  the  coins  and  took  them  to 
Canada,  where  he  made  the  profitable  exchange.  There 
were  no  duties.  No  one  had  previously  thought  of  this 
itinerating  brokerage  business,  and  he  made  hand- 
somely by  it.  After  a  time,  he  settled  in  business  and 
opened  an  Exchange  office  in  a  small  way  at  Water- 
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town.  A  citizen  of  thftt  town,  rich  in  goods 
daughters,  was  very  much  opposed  to  Henry,  but  anA 
of  the  daughters  w;i3  not.  This  old  man,  whoso  naina 
was  Woodruff,  swore  ho  would  shoot  Keep,  and  i 
elopement  followed.  The  widow  of  Mr.  Keep  has  hoi 
millions  from  the  estate  accumulated  by  the  man  witll 
whom  she  rau  away  by  night  to  get  nian-ied. 


PETE II    GlLSEr. 

This  gentleman  is  one  of  the  most  successful  Gnait4 
ciers  in  New  York.      He  began  life    very  poor,     HflT 
came  to  the  surface  as  the  keeper  of  a  small  cigarstort 
oil  Broadway.     He  gave  attentiuo  early  to  real  estate^ 
and  has  been  content  to  seek  for  wealth  in  that  claafi 
of  investments.     The  large  building  on  Broadway  and 
Courtlandt  street,  knowii  asGilscy  Building,  is  a  good 
specimen  of  his  forecast  and  thrift.     The  site  wus  con- , 
iiidered  a  valuable  one,  and  several  persons  attempted'J 
to  obtain  it  on   lease.     The  owner  resided    on  Long! 
Island,   and    was  r.oted   for  his  love  of  whiskey  andl 
cigars.     He  was  a  shrewd,  cautious,  "skittish  "  sort  ofT 
a  man  to  deal    with,  and  no  party  had  been  able  to! 
bring  him  to  terms.     With  a  good  supply  of  fine  liquor,  [ 
and  a  quantity  of  well  selected  cigai-s,  Mr.  Gilscy  via-l 
ited  the  owner  in  his  domicil  on  Long  Island.     WhoJ 
drank  the  whiskey,  and  who  smoked  the  cigars  is  not  I 
known.     But  Mr.  Gilsey  brought  back  a  well  executcdl 
lease,  giving  him  control  of  the  property  for  twenty'l 
five  years.     He  paid  a  small  ground  rent,  and  agreodl 
that    whatever    building    he    put    up  on    tlie  prop-T 
erty  should  be    left    to  the  owner  of  the  land  whcnl 
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the  lease  expired.  While  labor  and  material  were 
very  low,  the  fine  Gilsey  Building  was  put  up,  costing 
it  is  said,  $60,000.  The  lease  has  proved  a  rich  placer, 
the  rentals  paying  for  the  building  the  first  year, 
Since  1861,  the  income  from  the  building  has  exceed- 
ed $75,000  dollars  a  year.  In  the  upper  part  of 
Broadway,  Mr.  Gilsey  put  up  several  stores  which 
would  not  rent.  He  immediately  broke  them  up  into 
little  shanties,  about  twelve  feet  front  and  thirty  deep, 
and  while  they  add  little  to  the  elegance  of  upper 
Broadway,  they  have  proved  a  success  to  the  lessor. 
What  is  now  the  Coleman  House  was  on  his  hands  and 
unrentable.  He  turned  the  whole  block  into  a  hotels 
made  large  stores  underneath  into  small  ones,  and 
the  whole  became  a  splendid  paying  property.  Mr. 
Gilsey  is  one  of  the  few  men  who  have  never  met  with 
reverses  in  New  York.  It  is  said  that  from  the  time 
he  commenced  his  small  trade  in  cigars,  he  never  lost 
payment  in  a  single  instance.  He  has  never  lost  a 
quarter's  rent  and  has  made  money  out  of  everything 
he  has  touched.  He  has  a  multitude  of  tenants,  and 
has  a  written  lease  for  them  all.  It  is  a  lease  such  as 
Blackstone  and  Kent  never  knew.  It  is  drawn  by 
himself  and  places  the  tenant  completely  in  the  power 
of  the  landlord.  Mr.  Gilsey  has  a  short,  sharp  way 
of  doing  business.  A  man  applies  for  a  store ;  the 
rent  is  named  and  the  lease  thrown  down.  No  words 
are  wasted.  The  landlord  says,  "  I  have  no  time  to 
bother,  if  you  want  the  store  take  it ;  if  you  don't, 
clear  out,  my  time  is  too  precious  to  waste."  In  nine 
cases  out  of  ten,  the  lease  is  signed;  payment  in 
advance,  or  immediate  ejection.     Mr.  Gilsey  adheres 
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to  his  original  trade.  His  store,  comer  of  Broadway 
and  Courtlandt  streets,  is  one  of  the  finest  stands  in  the 
city,  and  his  business  is  Urge. 

AHOS  B.    EKa 

Mr.  Eno  began  trading  in  a  very  smalt  way.  He  and 
his  partner,  John  J.  Phelpa,  had  some  difference  about 
investments.  Mr.  Phelps  believed  that  a  merchant 
Bhould  stick  to  his  biuiness,  and  not  meddle  with  out- 
side matters.  Mr.  Eno  had  great  faith  in  real  estate. 
Quite  an  amount  stood  in  the  name  of  the  firm.  One 
day  Mr.  Phelps  said,  "  I  do  not  like  this  real  estate 
buMness.  I  don't  like  our  investments."  "  Well," 
said  Mr.  Eno,  "I  will  take  all  the  real  estate,  and  you 
may  take  the  goods,  and  we  will  separate."  He  con- 
tinued to  make  heavy  investments  till  he  possessed 
himself  of  the  most  valuable  property  in  New  York. 
Several  times  he  came  very  near  going  under.  After 
the  Fifth  Avenue  Hotel  was  nearly  complete,  the  work 
was  suspended  in  consequence  of  temporary  embar- 
rassment. But  he  held  on,  and  carried  his  enterjiri-ses 
along.  The  Filth  Avenue  Hotel  alone  paj's  him  nn 
interest  of  two  millions  of  dollars.  He  is  worth  seven 
millions  to-day. 

JOHN  J.    CISCO. 

This  celebrated  banker  was  one  of  the  most  able 
and  honest  men  that  ever  held  the  position  of 
United  States  Treasurer  in  New  York.  lie  began 
business  as  a  cloth  merchant,  and  his  store,  quite  a 
small  one,  was  ou  the  corner  of  William  street  and 
Liberty. 
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WILLIAM   B.    DUNCAN. 

Mr.  DuDcan,  of  the  firm  of  Duncan,  Sherman  &  Co., 
came  from  Rhode  Island.  His  father  was  wealthy, 
and  he  established  himself  in  banking  at  the  start. 
He  established  one  of  the  most  reputable  houses  in 
America.  He  died  abroad,  a  very  rich  man.  His 
mansion  on  Staten  Island  is  one  of  the  finest  in  the 
state.     It  is  valued  at  $250,C00. 

JOHN  HANCOCK  IN  NEW  YORK. 

The  father  of  William  M.Tweed  had  a  fine  mansion  on 
the  corner  of  Dover  street.  When  the  Continental 
Congress  met  in  1786,  John  Hancock,  the  Presi- 
dent, resided  in  Mr.  Tweed's  mansion,  where  he 
maintained  a  semi-royal  style.  Hancock  was  a  weal- 
thy merchant  and  stood  upon  his  dignity.  It  is  well 
known  that  he  refused  to  call  on  General  Washing- 
ton,* lest  he  should  compromise  himself,  insisting  that 
it  was  the  President's  duty  to  call  on  him.  Han- 
cock thought  better  of  the  matter,  and  made  a  very 
formal  call  on  General  Washington.  During  the  sit- 
ting of  Congress  in  Wall  Street,  party  feeling  ran 
very  high.  On  the  site  where  the  Astor  House  now 
stands,  stood  an  Ice-cream  garden,  patronized  by  the 
Federalists,  and  on  pleasant  afternoons,  Hamilton,  Jay, 
King,  and  men  of  that  class,  with  their  families  and 
friends,  assembled  for  a  promenade.  A  block  above 
stood  the  rival  Garden  patronized  by  the  old  Knicker- 
bockers of  the  city. 

Half  a  century  ago  the  First  Presbyterian  Church 
was  located  in  Wall  Street,  and  the  leading  merchants 
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of  the  city,  people  of  fashion  and  position  worBliiped 
within  its  trails.     Here  the  conrdy  Phillips  began  his 
ministry,  which  ran  on  smoothly  for  half  a  centarj.    It 
was  in  the  vestibnle  of  this  chnrch  that  Mr.  Lennox  plao* 
ed  his  eye  on  a  yonng  man  evidently  from  the  country. 
The  cut  of  his  clothes,  the  style  of  his  dress,  his  un- 
polished boots,  coarsely  made,  and  ill-fitting;  his  awk- 
ward and  astonished  manner,  proclaimed  him  a  stran- 
ger in  New  York.     Mr.  Lennox  approached  him  and 
said,  ^^ Young  man,  shall  I  give  you  a  seat?''     He 
thanked  the  gentleman  and  followed  him  to  a  pew.     It 
was  a  seat  in  the  centre  aisle,  and  around  him  sat  the 
most  eminent  men  of  the  nation.     Mr.  Lennox  took  a 
seat  beside  the  stranger  who  little   knew  the  distin- 
guished company  in  which  he  was  placed.     The  young 
man  had  come  to  New  York  to  dp  business.     He  bore 
letters  to  a  merchant,  and  his  purpose  was  to  open  a 
little  store,  if  he  could  obtain  goods  on  credit     He 
called  on  the  merchant  and  delivered  the  letter.     The 
trader  gave  him  a  sharp  searching  look,  and  said : 
Young  man,  did  I  not  see   you  in  Mr.  Lennox's  pew 
yesterday  ?"    "I  was  at   church  yesterday,"  was  the 
reply,  "  and  sat  with  a  gentleman.      I  don't  know  hie 
name."     "Well,"  said  the  merchant,  "that  was  Rob- 
ert Lennox  that  you  sat  with,  and  I   will  trust  any 
man  with  a  bill  of  goods  whom  Robert  Lennox  will 
invite  into  his  pew."     That  young  stranger  was  the 
late  Mr.  Sturges,  the  eminent  merchant.     He  attribu- 
ted his  success  in  life  to  attending  church  on  that  Sun- 
day in  Wall  Street,  and  sitting  in  the  pew  of  Robert 
Lennox. 
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NATHAN  PRIME. 

Nathan  Prime  was  one  of  the  eminent  men  of  the 
Street.  He  founded  the  celebrated  Banking  house, 
known  as  the  house  of  Prime,  Ward  &  King  in  1796. 
He  was  a  Boston  boy,  and  attained  the  dignity  of  then 
being  coachman  to ''Billy  Gray,"  the  richest  man  in 
New  England.  Mr.  Prime  obtained  from  his  former  mas- 
ter the  loan  of  a  small  sum  of  money  with  which  he  com- 
menced business  in  Wall  Street.  In  a  very  small  way 
he  began  "  shaving  notes,"  as  the  business  was  then 
known,  better  known  in  modern  parlance  as  "  discount- 
ing paper. "  One  member  of  the  house  of  Prime,  Ward  & 
King,  was  James  G.  King,  son  of  Rufus  King.  He  was 
a  great  as  well  as  a  life  long  friend  of  Daniel  Webster. 
Mr.  Webster  loved  him  for  his  father's  sake.  Mr. 
Webster  selected  the  law  as  his  profession.  To  the 
great  scandal  of  the  family,  Webster  rejected  the  offer 
of  a  clerkship  to  the  court  with  a  salary  of  $l,500-^a 
large  sum  in  those  days.  Mr.  Webster  was  a  Judge^ 
and  exerted  his  ofiBcial  influence  to  get  his  son  the 
position  of  clerk.  He  was  thoroughly  angry  when 
his  son  said  to  him:  "I  intend  to  utter  my  own 
thoughts,  and  not  register  those  of  other  men."  In 
answer  to  the  resolution  that  he  intended  to  practise 
in  the  courts  and  not  keep  the  records,  his  father  said, 
"The  profession  IS  crowded."  "There  is  plenty  of 
room  at  the  fop,"  said  Daniel.  Having  learned  all  that 
he  could  in  New  Hampshire,  Mr.  Webster  left  his 
home  to  seek  his  fortune  in  Boston.  His  brother 
Ezekiel  was  keeping  school  in  Kingston  street,  and 
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Bauiel  took  bis  place  one  day,  and   among  his  pupils 
was  Edward  Everett.     Mr.    Gore,  afterwards  known, 
as  Governor  Gore,  stood  at  the  head  of  his  professions^ 
He  was  astonii^lied  one  morning  to   find  before  him  tfl 
tall,  slim,  dark  complexioned  young   man,  coarselj 
dressed,  in  a  homespnn  snit,  woven,  dyed,  and  mada  bjfl 
his  mother,  with  a  manner  in  which  bushfnlness  and  * 
surance  struggled  for  the  ma.stery — who  had  no  recomJ 
mendalious,  and  was  an  entire  stranger  to  Mr.  Gore- 
who  announced  himself  as  Mr.  Webster  of  Sulwbmy,.! 
"  1  have  come  to  study  law  in  your  office,  Mr.  Gore," 
he  said.    "  1  have  come  to  work  and  not  to  play,"    Tlie'l 
astonished  advocate  invited  the  rustic  lad  to  a  seat, 
and  he  began  his  life-long  work   in  the  law.     Rufufti 
King  at  that  time  wa-s  one  of  the  foremost  men  in  the 
conntry.     While  Mr.  Webster,  an  unknown  student,  i 
stranger  to  all  in  Boston,  and  struggling  with  poverty,! 
was  sitting  at  his  table,  Mr.  King  came  into  the  offit:o.l 
He  came  up  to  Mr,  Webster,  made  some  inquiries  about  I 
his  studies,  spoke  a  kind  word  to  him,  gave  him  some  I 
good  counsel,    and  departed.      It  was  the  firat  wordi 
of  cheer,  Mr.  Webster  said,  th:it  he  ever  received,  and  J 
it  followed  him  through  all  his  life.    It  made  the  friend- , 
ship  of  Daniel  Webster   and   J.  G.  King  like  that  of  i 
David  and  Jonathan. 


N.    L.    AND    G,    ORISWOLD 

Were  known  as  a  China  house,  so  called,  being  large  | 
importers  of  tea.  Bui^iness  wjis  done  very  diflcreutly  [ 
fifty  years  ago  from  what  it  is  now.  When  a  cargo  of  | 
tea  arrived,  it  was  not  broken  up  in  parcels  aud  distrib- 
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uted,  but  sold  usually  in  one  lot.  It  required  a  large 
capital  to  purchase  an  entire  cargo,  and  few  houses 
were  able  to  do  this;  $260,000  in  gold  were  necessary 
to  buy  a  cargo  of  tea,  and  the  duty  on  tea  was  enor- 
mous. The  Griswolds  were  successful  competitors 
with  John  Jacob  Astor  in  this  huge  trade. 

JOHN  MCCREA. 

He  was  a  bold  daring  speculator  in  real  estate,  and 
often  borrowed  of  the  United  States  Bank  for  speculat- 
ing purposes,  sums  as  high  as  $250,000.  He  kept  his 
accounts  in  his  head.  He  had  no  books  for  his  accounts. 
His  complicated  business  was  never  entangled.  The 
little  memoranda  that  he  kept  were  on  backs  of  letters 
and  slips  of  loose  paper. 

JOHN   A.    MOORE, 

Was  celebrated  as  the  great  Bull  of  Mercantile  life. 
His  store  was  on  the  corner  of  Broad  Street     He  cor- 
nered sugar,  coffee,   flour,  copper,  and  anything   on 
which  he  could  make  money.     He  often  invested  half 
a  million  in  his  Coffee  speculations  alone. 

Delaplain  &  Co.,  a  large  house  in  the  Mediterranean 
trade,  excited  the  ridicule  of  the  street  by  putting  a 
granite  front  to  a  wooden  store. 

Philip  Hone  and  John  Hone,  names  celebrated  in 
aftertinics  in  aristocratic  New  York  life,  began  busi- 
ness as  auctioneers  in  a  small  way  on  the  corner  of 
Pearl  and  Wall  Streets.  The  father-in-law  of  James 
F.  Penniman,  who  at  one  time  led  the  fashionable  so- 
ciety of  New  York,  was  Samuel  Judd,  a  very  wealthy 
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trader  in  ^>enii  candles  and  oil,  began  life  u  a  peddler 
of  candlea. 


FISH  AND  ORunnu.. 

Thehonee  of  Fish  and  Grinnell— which  held  its  own 
for  fifty  years  or  more,  which  thiongh  all  its  phases 
was  very  celebrated  too,  and  never  more  so  than  when 
Grinnell,  Minturn  &  Ca — was  founded  by  Preserved 
Fish.  He  came  from  New  Bedford ;  was  said  to  have 
been  picked  op  at  sea  by  some  sailora,  a  stray  wai^  and 
for  wont  of  a  bett^  name  was  christeDed  Preserved 
Fish.  The  house  for  a  long  time  maintained  a  trade 
'in  oil  and  candlea  The  elegant  mansipn  of  Mr.  Griu- 
nell  on  Fifth  Avenue  and  Fourteenth  Street,  has  long 
been  celebrated  as  Delmonico's  Restauraot 

XATOR   LAWRENCE. 

Mayor  Lawrence  was  a  member  of  the  honse  of 
Hicks,  Lawrence  &  Co.  They  were  auctioneers  in  do- 
mestic goods.  It  was  a  Quaker  firm  of  great  respecta- 
bility and  profits.  It  went  down  with  thousands  of 
others  in  the  great  reverses  of  1837. 

TUDOR  AND   OEBHARD. 

This  firm  were  model  old  school  merchants,  the 
agents'of  great  Dutch  hou^e.  They  were  slow,  quiet, 
and  reliable.  To  the  end  of  their  time  they  continued 
the  custom,  once  universal  among  New  York  merchants, 
of  doing  business  on  the  first  fioor  of  their  houses,  and 
living  np  stairs. 
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THOMAS   %.    DAYIES. 

The  great  real  estate  speculator  of  his  time  was 
Thomas  E.  Davies.  His  speculations  in  Bleecker  street 
were  enormous.  He  made  immense  purchases  in  St 
Mark's  Place,  and  originated  the  phrase  for  fashionable 
residences — "  Above  Bleecker."  He  founded  the  New 
Brighton  Association,  which  purchased  nearly  the 
whole  of  Staten  Island,  from  Quarantine  round  to 
Sailor's  Snug  Harbor.  The  Association  obtained  the 
gigantic  loan  from  the  United  States  Bank  of  $479,000, 
Of  course  the  Association  failed,  and  the  property  was 
sold  in  1837  under  a  foreclosure. 

EDWIN' D.    MORGAN. 

Edwin  D.  Morgan  came  to  New  York  in  1830.  He 
held  a  subordinate  position  in  a  store  in  Hartford,  Con- 
necticut He  was  sent  to  New  York  on  some  matters 
pertaining  to  the  house,  and  while  there  purchased 
a  cargo  of  sugar  on  commission.  The  transaction  opened 
the  eyes  of  his  Hartford  employers,  and  he  was  remov- 
ed from  his  subordinate  rank.  He  set  up  business  in 
New  York. in  a  small  way,  and  to  guard  against  failure, 
became  agent  for  a  Fire  Insurance  Company  in  Con- 
necticut. He  boarded  with  David  Hale  of  the  Journal 
of  Commerce.  The  firm  was  Morgan  &  Earle.  The 
credit  of  the  house  was  very  small.  Earle  went  out 
in  1837.  The  early  success  of  Mr.  Morgan  in  his  trans- 
actions in  sugar,  turned  his  attention  to  that  article  as  a 
specialty.  He  visited  the  South  and  spent  a  winter  in 
New  Orleana     He  roamed  about  the  plantations  and 


49  6  MA  YOR  MICKLE,^A  BR  AH  AM  BININCER, 

made  the  acquaintance  of  the  sugar  planters.  Ho  pur- 
chased crops  in  advance  and  coined  money.  Men  talk 
about  Stewart  as  a  hard  exacting  master.  If  the  clerks, 
salesmen,  book-keepers,  and  porters,  worked  in  any 
establishment  in  New  York  as  the  old  merchants 
worked  themselves,  from  five  and  six  o'clock  in  the 
morning  till  ten  and  eleven  at  night,  sweeping  the 
streets  to  the  very  centre,  as  the  ordinance  required  ; 
carrying  bundles,  delivering  goods,  lugging  merchan- 
dise on  their  backs,  sweeping  the  store,  making  fires, 
and  kept  on  the  jump  all  day,  modern  youths  would 
have  a  right  to  grumble. 

MAYOR   MICKLE. 

Mayor  Mickle  was  for  many  years  at  the  head  of  the 
celebrated  house  of  A.  II.  Mickle  &  Co.     He  began 
life  a  clerk  in  Wall  Street,  doing  all  the  menial  service 
then  required  of  a  clerk.     He  entered  the  celebrated 
Tobacco  House  of  Mr.  Miller  as  a  subordinate.     On  the 
death  of  Mr.  Miller,  his  wife  carried  on  the  business  as 
''Mrs.  G.  B.  Miller," and  her  tobacco  became  famous  in 
all  the  world.    Mr.  Mickle  was  industrious,  intelligent, 
and  attentive.    Ilisscrvices  were  rewarded  by  the  hand 
of  the  daughter  of  Mrs.  Miller,   and  he  became  a  part- 
ner of  the  house.     He  kept  fine  style  as  Mayor  at  his 
house,  corner  of  Broadway  and  Battery. 

ABRAHAM  BININGER. 

The  founder  of  the  celebrated  house  of  Bininger  & 
Co.,  was  Abraham  Bininger.  He  began  life  carrying 
the  hod;  afterward  he  laid  brick.  His  wife,  a  notable 
woman,  took  in  washing  to  help  along,  and  opened  a 
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little  store.  She  kept  snuff,  tobacco,  cakes,  cookies, 
and  other  small  trash.  It  was  in  connection  with  this 
house  that  the  fable  was  started  about  John  Jacob  As* 
tor's  peddling  apples  and  peanuts. 

LINDLEY   MURRAY. 

The  mother  of  Lindley  Murray,  the  great  gramma- 
rian, lived  out  of  the  city  on  what  was  known  as  King's 
Road  Farm.  She  spread  a  fine  lunch  before  General 
Howe  and  his  staff,  to  keep  them  employed  while  Gen- 
eral Putnam  led  his  troops  out  of  4he  city.  Murray 
was  lame,  and  his  lameness  was  caused,  it  is  said,  by 
his  leaping  Purling  Slip  on  his  way  to  market  with 
chickens. 

ROBERT   HOE. 

The  early  life  of  Mr.  Hoe  was  quite  romantic.  Grant 
Thorburn  in  1800,  opened  a  small  grocery  store,  where 
the  Evening  Post  is  now  published.  To  groceries,  Mr. 
Thorburn  added  seeds  and  flowers.  He  was  a  Quaker, 
and  lived  in  a  quiet  way  over  his  store.  The  yellow 
fever  raged  nearly  every  summer  in  New  York.  Most 
of  the  traders  fled.  But  Mr.  Thorburn  and  his  family 
remained  summer  after  summer.  He  was  sitting  in  the 
cool  of  the  evening  at  his  door,  when  a  stranger  came 
up  and  inquired  for  a  boarding "  house.  He  was  in 
search  of  employment,  had  no  money,  had  just  landed 
from  Liverpool,  and  trusted  to  the  future.  With  the 
consent  of  his  wife,  Mr.  Thorburn  received  the  young 
man  into  his  house  as  a  boarder.  He  took  the  yellow 
fever,  but  recovered,  and  justified  the  prediction  of  his 
host  that   he  would  live  and  marry  a  Yankee  girl. 

♦82 
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That  stranger  was  Robert   Hoe,  the  ioveiitor  of  tlie 
celebrated  Frintiag  Press  that  bears  his  name. 

SCHUYLER   UVINGSTON 

Was  a  name  of  which  New  York  is  deservedly  proud. 
He  was  forsixteen  years  a  clerk,  and  did  work  that  no 
porter  in  a  respectable  house  to-day  would  look  nU 
He  took  his  breakfast  before  daylight,  and  was  often 
found  in  his  store  at  ten  o'clock  at  night.  During  the 
forty-three  years  that  he  was  in  business,  Mr.  Schuyler 
was  not  out  of  New  York  one  whole  week  at  a  time. 

WASfflSGTON    inviSO. 

No.  3,  Wall  Street,  is  celcbniled  as  the  spot  on 
which  Wa-shington  Irving  hung  out  his  shingle  as  a 
lawyer.  lie  practiced  mure  literature  than  law,  and 
in  that  place  he  drew  the  plans  of  liis  famous  Knicker- 
bocker History  of  New  York. 

THOM.VS  EDnr, 
Originated  selling  goods  by  sample.  He  was  an 
Irishman,  and  got  employment  in  the  Swamp  as  a 
tanner.  He  commenced  trading  in  a  small  way,  and 
having  neither  money  nor  credit,  he  obtained  samples 
and  sold  "short"  his  goods,  buying  them  at  auction 
for  less  than  the  price  at  which  lie  was  to  deliver  thcui. 
He  became  an  eminent  merchant,  and  in  171)6  wns 
appointed  one  of  the  Commission ei-s  to  build  the  Slates 
Prison.  lie  made  a  fortune  in  furnishing  Cornwallis 
with  money  for  his  troops  after  their  surrender  at 
Yorktown.  He  did  this  with  tlic  approval  of  Gene- 
ral Washington. 
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E.    G.   DELE  VAN, 

Kept  store  on  Pearl  street  near  Wall.  He  was  in 
the  hardware  trade  and  nearly  monopolized  the  Bir- 
mingham goods.  He  made  most  of  his  wealth  in  the 
Birmingham  trade. 

a  V.  8.  wildebJ; 

Made  and  lost  his  fortune  on  the  street  as  a  cotton 
broker.  He  was  for  many  years  President  of  the  Amer- 
ican Tract  Society,  and  one  of  its  most  liberal  donors. 
He  gave  a  thousand  dollars  at  a  time  when  a  thousand 
dollars  was  more  than  $10,000  would  be  now.  His  speo- 
ulations  were  enorraoua  He  carried  cotton  as  heavily 
as  Jay  Gould  carries  stocka  He  woke  up  one  morning 
and  found  himself  a  beggar.  He  said  to  me  :  "The 
fall  of  a  quarter  of  a  cent  a  pound  in  cotton  ruined 
me."  In  the  days  of  his  plentitude  he  lived  in  grand 
style  and  was  a  noble  host  He  had  an  elegant  coun- 
try seat  at  Bolton,  where  he  entertained  like  a  prince. 
He  was  greatly  mortified  at  his  failure,  resigned  his 
position  in  connection  with  the  large  religious  socie- 
ties, refused  to  attend  the  meetings  as  he  could  no 
longer  lead  in  the  contributions,  and  withdrew  entirely 
from  public  life. 

• 

BISHOP   PROVOST. 

Bishop  Provost  resided  at  one  time  in  Wall  street 
He  was  consecrated  by  the  Archbishop  of  Canterbury 
in  1787.  He  resigned  his  bishopric  and  became  rector 
of  Trinity  Church  in  1812.     The  "Parsonage,"  as  it 


600  WILUAM  GEBASD. 

was  called,  was  on  tbe  corner  of  Falton  and 
There  the  old  San  building  stand. 

WnXUK   GEBARD. 

William  Gerard,  merchant  on  Brood  street  in  1792, 
was  the  father  of  the  distingnished  Advocate,  J.  W. 
Gerard,  the  most  popular  man  at  the  New  York  bar. 
Mr.  Gerard  boasts  of  having  French,  American,  Eng- 
lish and  Scotch  blood  in  his  veins.  He  is  a*  true 
gentleman  of  the  old  School,  genial,  accomplished, 
catholic^  coarteous.  His  large  wealth  he  devotes  to 
objects  of  benevolence,  and  is  an  earnest  supporter  of 
Uie  Common  Schools  of  our  land. 


XLVIII. 
NOTED  HOUSES. 

MtM^  Taylor. — ^Rtcrard  Smith. — Knowles  Tatlob. — ^Fredvrtck  Air» 
RaRtbt  Sheldon. —  Lane,  Lamson  a  Co.  —  Phelps,  Chittendkh  A 
Co. — Daniel  Pauish. — Lord  a  Taylor. — The  Kingslands. — Caleb  O. 
Halstead. — William  H.  Cabby  a  Co. — ^Falurb  and  Honor. 

• 

Many  years  ago  Moses  Taylor  was  a  clerk.  He 
opened  his  first  store  in  South  street,  in  a  very  small 
way,  and  worked  himself  up  to  his  present  position. 

Richard  Smith  was  the  great  tea  importer  of  his  day, 
and  from  his  style  of  living  and  doing  business,  was 
considered  the  fast  merchant  of  the  city.  He  monopo- 
lized the  China  trade.  In  1801,  Mr.  Morrison,  then  a 
young  man,  called  on  Mr.  Smith  to  see  if  he  could  get 
a  passage  ta  China  as  a  missionary.  He  looked  at  the 
young  man,  and  said,  "  So  you  expect  to  convert  the 
Chinese  nation,  do  you  ?'*  "  No,  sir,"  said  Monison, 
"but  God  can." 

Among  the  celebrated  importers  was  the  house  of 
Knowles  Taylor,  brother  of  the  celebrated  J.  Brainerd 
Taylor.  He  came  from  Haddam,  Connecticut,  and 
entered  a  little  store  as  a  clerk.  His  first  business  was 
to  sweep  the  streets,  for  the  clerks  of  those  days  did 
the  menial  work  of  the  house.  He  made  a  fortune, 
but  died  poor. 
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Frederick  and  Henry  Slieldon  came  from  Litchfidd, 
Coanccticut,  amassed  a  fortuDC  and  passed  through 
the  crises  without  harm. 

After  forty  years   of  business,   the  house  of  Lani 
Lamson  &  Co.,  could  stand  forth  as  a  house  that 
never  suspended. 

Phelps,  Chittenden  &  Co.,  originated  with  Mr.  PhelL 
who  was  partner  of  Kno,  and  S.  B.  Chittenden  and  othei 
Their  stt»re  stood  on  Wall  Street  on  tho  site  former! 
occupied  by  the  First  Presbyterian  Church.  Mr.  Pbol] 
took  the  dry  goods  stock  when  he  separated  from  Ml 
Eno,  and  Mr.  Kno  took  the  real  estate.  Mr,  Chittei 
den  camo  from  Connecticut,  where  he  had  been  a  rel 
trader.  On  the  street  he  was  regarded  as  a  picayui 
buyer.  Mr.  Phelps  suUsequently  went  into  bankinj 
and  the  history  of  Mr.  Chittenden  is  very  well  knowi 

The  immense  wealth  of  Daniel  Piiriah  and  tlie  looj 
lawfluit  about  his  will,  make  his  name  very  familiar 
to  New  Yorkera.  Ho  was  a  dry  goods  jobber  end 
very  successful.  He  had  branch-houses  in  Charies- 
ton,  Mobile,  and  New  Orleans,  He  began  life  small 
enough,  and  lived  as  most  merchants  of  his  day  lived, 
in  apartments  over  his  store,  boarding  his  own  clerks. 

Lord  and  Taylor  were  Englishmen.  They  came  to 
this  country  in  1834,  and  established  a  small  retail  bus- 
iness in  Catharine  street  Mr.  Lord  married  in  England 
against  the  wishes  of  his  wife's  parents.  Having  ao 
property,  the  young  couple  resolved  to  seek  their  for- 
tune in  the  new  world.  By  economy,  diligence,  and 
closest  application  tobusincs.s,  selling  cheap  and  secur- 
ing the  trade  of  the  middle  classes,  and  content 
small  gains,  the  house  built  up  a  profitable  business. 
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second  store  was  established  in  Grand  street,  and  the 
marble  store  on  Broadway  attests  the  success  of  the 
house.  There  is  no  Taylor  in  the  house  now,  and  Mr. 
Lord  resides  near  Hudderfield,  England,  on  his  elegant 
estate.  His  property  is  very  large  in  this  country, 
and  he  visits  America  occasionally.  Mr.  J.  T.  Lyle 
carries  on  the  business,  the  name  of  the  firm  being  a 
fortune,  as  the  income  tax  of  $175,000  on  one  year's 
profits  showa 

The  Kingslands,  a  name  now  so  celebrated  among 
the  New  York  millionaires,  began  life  very  poor.  In 
1820,  they  traded  in  a  small  way  in  oil  and  candles, 
and  the  brothers  boarded  themselves,  spending  less 
than  three  dollars  a  week.  The  immense  trade  in 
sperm  candles  made  the  fortune  of  the  house,  and  the 
Kingslands  are  reputed  to  be  worth  ten  milliona 

Caleb  0.  Halstead,  so  long  the  celebrated  President 
of  the  Manhattan  Bank,  came  to  New  York  from  Eliza- 
beth, N.  J.  He  made  the  cloth  business  a  specialty. 
He  was  content  with  a  small  advance ;  and  as  his  in- 
tegrity  and  moral  worth  were  confided  in,  he  secured 
a  large  trade  and  died  a  very  wealthy  man. 

CHANGE   IN  TRADE. 

The  business  of  importing  and  jobbing  has  not  chang- 
ed more  in  locality,  than  it  has  in  the  style  in  which 
it  is  conducted.  After  the  war  of  1812,  vessels  came 
rarely  to  New  York.  When  they  did,  merchants  went 
on  board  and  bought  from  twenty  to  thirty  thousand 
dollars  worth  of  goods  at  a  time.  This  was  an  incon- 
▼enicsit  mode  of  doing  business  and  a  few  merchants 
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began  to  import  goods  as  they  needed  them,  and   the 
importing  trade  became  large  and  remunerative. 

Almost  the  entire  importing  business  has  passed  out 
of  the  hands  of  Americans.  This  change  commenced 
in  1840.  The  commercial  disastera  of  1837,  shook  the 
confidence  of  European  manufacturers  in  our  mer- 
chants, and  induced  the  sending  out  of  agents  to  look 
after  the  interests  of  importers  of  goods  in  America. 
Nearly  all  the  great  manufacturers  in  Switzerland, 
France,  and  England,  now  have  houses  in  New  York, 
to  which  goods  are  consigned.  It  is  estimated  that 
three-fourths  of  the  imported  goods  sent  to  New  York 
are  sold  on  commission.  A  glance  at  the  names  of 
importing  houses  will  show  that  they  are  nearly  all 
foreign. 

The  specific  trade  known  as  Yankee  Notions,  origi- 
nated in  1850.  Fancy  goods  had  been  imported  with 
beads,  toys,  and  merchandise  of  that  stamp  from  Ger- 
many and  cl^^ewhore.  The  house  of  William  II.  Carey 
&  Co.  was  celebrated  for  this  style  of  goods,  and  that 
house  may  be  fairly  entitled  to  the  honor  of  originat- 
ing Yankee  Notions  as  a  specialty  in  trade. 

FAILURE    AND    HONOR. 

To  maintain  a  high  position  in  the  street,  it  is  not 
necessary  that  an  operator  should  have  constant  suc- 
cess. There  are  men  on  the  street  who  have  never 
failed,  who  have  no  repute.  There  are  men  of  heavy 
fortunes  who  would  give  fifty  thousand  dollars  to  get 
into  the  Stock  Board,  but  who  would  bo  black-balled, 
for  in  their  integrity  no  one  places  any  reliance. 
There  are  other  men,  who  have  failed  repeatedly — 
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failed  for  enormous  amounts — in  whose  integrity  the 
street  has  perfect  confidence.  They  are  scarcely  down, 
before  they  are  on  their  feet  again.  Owing  a  quarter 
or  half  of  a  million,  they  can  borrow  money  to  any 
extent.  These  men  are  upright  and  open  hearted. 
Two-thirds  of  their  contracts  could  not  be  proved  in 
any  court.  They  could  repudiate  without  fear  of  legal 
damage,  yet  in  every  instance  they  have  paid  to  the 
utmost  farthing  without  hesitation  or  abatement. 

One  of  the  marked  men  of  this  class  is  W.  W.  Wood- 
ward. He  is  one  of  the  boldest  brokers  in  New  York. 
In  the  language  of  the  street,  he  is  a  terrible  operator. 
He  buys  a  hundred  thousand  shares  of  stock  at  a  time. 
He  is  gigantic  in  his  plans.  He  has  failed  at  least  a 
dozen  times,  and  in  every  case,  without  a  shade  of  sus- 
picion on  his  honor.  Recognizing  promptly  every 
claim,  he  has  always  paid  the  utmost  farthing.  He  is 
one  of  the  most  genial  and  gentlemanly  of  men.  He  has 
been  one  of  the  most  successful  rail-road  operators. 
His  contributions  for  benevolent  and  religious  purposes 
have  kept  pace  with  his  large  wealth,  and  he  is  now 
building  at  his  own  expense  some  of  the  most  costly 
church  edifices  in  America. 

Brokers  do  not  usually  make  money  out  of  each  other. 
The  operators  are  too  sharp  for  that.  Money  is  made 
from  outsiders,  from  greenhorns  and  speculators,  who 
send  orders  from  afar.  There  is  no  city  so  distant  on 
the  continent,  that  it  has  not  capitalists,  who  operate 
on  the  street.  Every  mail  brings  orders  from  mer- 
chants, banks,  capitalists,  traders,  and  men  and  women, 
all  over  the  land.  A  broker's  market  is  one  from 
which  all  outsiders   are   excluded.     It  is  like  cheap 
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Jack,  trading  with  cheap  Jack ;  a  sharp  hone  dealer 
trading  with  a  dealer  as  sharp  as  himself;  a  gambler 
playing  with  a  gambler  Sharp,  shrewd,  keen,  daring 
operators  are  matched  against  men  equally  daring.  It 
is  a  contest  between  equals,  out  of  which  but  little 
money  can  be  made.  It  is  a  keen,  shrewd  game,  that 
brokers  sometimes  love  to  play. 


XLIX. 
THE  ROMANCE  OF  REFORM. 

A  Ladt  Operator. — Stastliico   Confessioit. — Heroic  Sacrifice.— Bo- 

MANTIO    HUMAKITT. — ^AfFKCTINO    ScENE. — ^A  NeW  HoMB. 


A   LADY   OPERATOR 

Among  the  lady  customers,  who  had  a  line  of  stocks 
on  the  street,  was  a  middle  aged  woman  who  came 
about  once  a  week  to  Wall  Street.  She  was  elegantly 
dressed,  came  in  a  fine  coach,  was  lady-like  in  her 
manners,  said  but  little,  attended  to  her  business 
strictly,  and  drove  away  as  she  came — unattended. 
She  was  evidently  a  business  woman,  knew  what  she 
was  about,  and  attracted  attention  by  her  quiet  and 
pleasant  manners.  She  gave  her  name  as  that  of  the 
wife  of  a  foreign  consul,  and  chose,  she  said,  to  trans- 
act business  in  her  own  name,  and  on  her  own  account 
The  true  Bankers  of  the  street,  men  who  represent 
reliable  and  long  established  houses,  enjoy  the  con- 
fidence of  their  customers.  Truthful  men,  men  of  honor 
and  probity,  they  soon  inspire  esteem. 

STARTLING    CONFESSION. 

One  day,  the  lady  customer  came  to  her  Banking 
House  and  asked  a  private  audience.  She  had  an  im- 
portant personal  matter  to  state,  she  said.     In  the 
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hands  of  her  banker,  she  was  abont  to  place  the  great 
secret  of  her  life.  She  said  she  was  not  the  wife  of 
the  consul  whose  name  she  bore.  She  was  not  married 
at  all.  More  than  that,  and  worse,  for  years  she  had 
been  in  business  that  fills  all  virtuous  people  with  hor- 
ror. She  had  kept  one  of  the  largest,  most  fashionable  %\ 
and  HberoHy  patronized  houses  for  lady  boarders  in 
the  city.-  But  she  had  ended  her  traffic,  disposed  of 
her  establishment  and  dispersed  her  household.  She 
was  soon  to  be  married  to  the  consul.  He  knew  all 
her  history  and  was  willing  to  take  her  as  she  .was. 
He  was  ordered  to  another  port  She  would  attend 
him  and  under  a  new  name  redeem  her  past  lifo  and 
devote  her  time  and  moans  to  aid  the  unfortuDate  and 
fallen. 

HEROIC   SACRIFICE. 

As  soon  as  it  was  known  that  she  was  to  breab  np 
her  establishment,  men  of  capital  made  her  tempting 
offers  for  the  place,  the  furniture  and  "thq  goodwill" 
of  the  house,  as  it  was  called.  She  refused  them  alL 
Lest  her  house  might  relapse  into  its  former  infamous 
trade,  she  refused  to  let  't  to  any  private  parties.  At 
a  moderate  sum  she  leased  the  house  to  the  corpora- 
tion of  New  York  with  the  proviso  in  the  lease  that 
it  shoidd  never  be  used  for  its  former  business,  nor 
should  liquor  be  sold  in  the  house  uor  gaming  be 
allowed. 

ROMANTIC   HUMANITT. 

It  was  not  simply  to  make  this  revelation  that  the 
woman  held  a   private  interview  with  her  banker. 
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She  said  that  most  of  her  girls  were  young,  for  she  had 
prided  herself  on  keeping  what  was  known  as  a  re- 
spectable house,  one  of  the  most  respectable  sort  and 
of  the  highest  tone.  When  the  lady  had  come  to  the 
resolution  to  br-eak  up  her  establishment,  she  called  her 
boarders  t<^gether  and  stated  her  resolution.  She  told 
them  that  there  was  but  one  end  of  the  life  upon  which 
they  had  entered.  The  path  had  been  trodden  by 
thousands  of  feet,  and,  for  all,  it  led  to  one  place.  Now, 
they  were  young  and  attractive — had  many  admirers 
and  many  friends — the  path  was  flowery  and  delicious. 
It  would  soon  turn.  Step  by  step  they  would  descend, 
and  Water  street  and  Bellevue  Hospital  would  tell 
them  what  their  mature  life  would  be,  if  they  did  not 
die  young,  as  almost  all  of  their  class  did.  She  coun- 
selled the  young  women  to  leave  the  place,  and  the 
calling  at  once,  and  to  aid  them,  she  told  them  that 
she  should  place  at  her  banker's  a  sum  of  money  amply 
suflSeient  to  make  them  comfortable  for  six  months. 
During  that  time,  they  could  seek  out  some  reputable 
calling  by  which  to  earn  their  bread.  But  whether 
they  left  their  line  of  life  or  not,  she  would  make  provi- 
sion for  them  all  for  three  months,  and  to  perfect  this  ar- 
rangement, she  had  now  visited  her  banker  and  made 
a  confession  so  disgraceful  to  her  name. 

AFFECTING   SCENE. 

The  girls  were  moved  to  tears  when  the  resolution 
of  their  hostess  was  made  known  to  them.  Some 
screamed  in  agony,  some  called  on  the  name  of  sainted 
mothers  in  heaven  to  come  to  their  rescue  and  help 
them  to  do  right  in  that  dark  and  terrible  hour.     The 


610  A  SEW  HOME. 

lady  flung  herself  on  the  necivs  of  these  erring  ones 
and  wept  tears  of  sincere  sympathy.  She  told  then 
that  while  she  had  a  dollar  they  shoold  shai-e  it,  ant 
not  one  of  them  should  ever  go  hungry  while  she  hac 
a  crust  to  break  with  them.  The  banker  was  deeplj 
moTcd  at  the  recital,  and  promised  with  hisbwn  funds 
if  they  were  needed,  to  aid  in  this  effort  to  rescm 
the  young  from  the  terrible  gulf  iuto  which  they  hat 
fallen. 

A   NEW   BOMB. 

True  to  her  purpose,  the  lady  consummated  hei 
plans.  She  was  married  privately  and  left  New  Yorl 
for  her  new  home.  I  have  often  passed  her  eleganl 
mansion,  where  the  consul's  flag  floats  from  the  flag- 
stafi"  on  llie  fine  lawn,  from  sunrise  to  sunset.  She  if 
reiilly  an  elegant  woman,  well  educated,  refined,  and 
intelligent.  Ilcr  former  history  is  unknown  beyond 
her  own  door  step.  She  moves  in  the  best  society, 
and  her  parties  are  the  delight  of  the  fashionable.  She 
is  very  benevolent,  and  no  child  of  want  or  sorrow 
leaves  her  door  without  relief.  ITcr  attendance  at 
church  is  regular  and  reverent,  and  like  one  of  old 
she  seems  to  love  mucli,  for  to  her,  much  has  been 
forgiven.  Occasionally,  fair  and  fragile  girls  can  be 
seen  on  the  street,  on  tlieir  way  to  llic  banker's,  to 
draw  the  aid  their  kind  friend  placed  on  deposit  for 
the  hour  of  ueed. 


THE  PRESS  AND  LITERATURE  OF  WALL. 

STREET. 

Irtiko  iw  Wall  Stbeet. — The  Old  New  York  Press. — ^Its  EDiTORa.— 
The  Literary  Club  at  Wixdust's. — Spirititalism. — ^Pandt  Marks. — 
Personal  of  the  Old  Press. — Webb,  Stonb,  Clark,  Brtant,  Halr, 
Bbacil — The  Mad  Poet. — The  Moderw  Pres^. — ^Eminent  Financial 
Editors. — Their  Peculiar  ties — The  Financial  Editors. — Past  and 
Present. — The  Makers  of  Public  Opinion. — A  General  Review  or 
them. — Their  Industry  and  Kesponsibility. — "  Of  us  but  not  wit|p 
us." — Snow,  Tribune.— Clarke,  Tribune.— The  Retired  and  Living. — 
Edwin  Clarke,  Tribune. — Kittell,  Herald. — Hudson,  Herald. — 
Bonner,  Herald.  —  Cornwalus,  Herald.  —  Hicks,  Post.  —  Mars- 
land,  Post. — ^Dinsmore,  Post. — Clayton,  Commercial  Advertiser. — 
The  Pkbsbnt. — The  Morning  Journaes. — Stonb,  Journal  of  Com- 

MB»<CK. — NORVEL,    TiMES. — MbLLIS,   WoRLD. — ^FlTZPATRICK,   HbRALD. — 

Briggs,  Tribune. — Almv,  Sun. — The  Evening  Press. — Jackson,  Ex- 
FREss. — Whiting,  Post. —  Dodsworth,  Commercial  Advbrtiseb. 

THE   OLD   NEW   YORK   PRESS. 

Washington  Irving  formed  the  plan  of  his  Knicker- 
bocker History  of  New  York  in  Wall  Street.  The 
street  was  at  one  time  the  abode  of  the  literary  men 
of  the  metropolis.  The  leading  newspapers  of  New 
York  were  both  edited  and  published  on  the  street 
Some  still  remain.  Till  within  a  few  years,  the  issues 
of  modern  journalism  came  forth  from  the  great  finan- 
cial center.  Fifty  years  ago,  the  press  of  New  York 
consisted  of: — The  Daily  Advertiser,  Gazette,  Courier, 

Mercantile  Advertiser,  Journal  of  Coranie^ce,  Courier 
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and  Enquirer,  Evening  Post,  and  Commercial.  Mer- 
chants advertised  by  the  year.  Standing  advertise- 
ments were  forty  dollars  a  year,  and  a  copy  of  the 
paper  thrown  in.  Ten  dollars  per  annum  was  the 
subscription  price  of  a  respectable  daily.  The  old 
Daily  Advertiser  was  printed  on  the  press,  and  with  the 
types  used  by  Franklin  in  Phila  lelphia.  The  Federal- 
ist, edited  by  Hamilton,  was  issued  from  Wall  Street. 
Hamilton  wrote  most  of  the  papers  on  the  site  now 
occupied  by  the  bank  of  New  York.  Hamilton,  Ru- 
fus  King,  Fisher  Ames,  and  other  eminent  men  were 
on  the  editorial  staff.  Noah  Webster,  the  lexicog- 
rapher, edited  the  Minerva.  After  a  struggle  of  sev- 
tn  years,  Mr.  Webster  succeeded  in  changing  its  name 
to  that  of  ^'  Commercial  Advertiser."  John  I.  Mum- 
ford,  the  editor  of  the  Mercantile  Telegraph,  originated 
the  column  known  as  ihe  ''  Price  Current"  The  Na- 
tional Advertiser  was  edited  by  M.  M.  Noah,  and  was 
merged  in  the  Courier  and  luiiiuircr.  The  American 
was  edited  by  Charles  King,  afterwards  President  of 
Columbia  College,  Verplanck,  and  other  men  eminent 
in  literature.  It  was  a  vehement  John  Quincy  Adams 
paper,  and  was  violently  committed  against  the  elec- 
tion of  General  Jackson.  The  daily  Standard  was 
thoroughly  American,  and  in  1812,  sustained  the  ad- 
ministration, adopting  as  a  motto  tlie  well  known 
words,   *'  Forever  float  that  Standard  Sheet." 

THE    LITERARY    CLUB  AT    WINDUSt's. 

For  many  years  the  literati  of  New  York  gathered 
at  WindusL's.  Near  this  famed  restaurant  stood  the 
Park  Theatre  in  its  glory,  the  ^'  Drury  Lane"  of  Amer- 
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ica.  Nearly  opposite,  on  the  comer  of  Park  Placejf 
was  located  the  famed  uptown  hotel,  named  after  the 
Father  of  his  country,  where  Lafayette  was  entertained. 
Plain,  unpretending,  and  English  was  Windust's -with 
its  heavy  oaken  tables,  sanded  floor  and  simple  attend- 
ance. Here  the  wits,  the  literati,  and  the  distinguished 
authors  of  the  day  assembled.  Actors  and  editors 
gathered,  and  made  a  sort  of  GaiTick  club.  Tom 
Hamlin  in  his  prime;  Morris  in  his  glory;  Willis^ 
arrayed  in  the  height  of  fashion ;  M.  M.  Noah,  the  best 
dramatic  critic  of  his  age;  Leggett,  of  the  Evening 
Post,  a  scholar,  philanthropist,  and  poet;  Gaylord; 
Clark  of  the  Knickerbocker ;  J.  Watson  Webb  ;  Wil-  ^ 
liara  Cullen  Bryant,  and  other  eminent  men,  whose 
names  have  passed  into  the  history  of  our  land.  Here, 
the  stirring  events  of  the  day  were  discussed,  and  the 
grand  reception  planned,  which  was  awarded  to 
''Boz,"  when  he  first  visited  America. 

SPIRITUALISM. 

• 
It  was  in  this  brilliant  circle  that  William  L.  Stonej 
then  editor  of  the  Commercial,  revealed  the  awful  dia* 
closure  of  Maria  Monk,  which  afterward  set  all  Neiif 
York  in  a  panic.  Spiritualism  had  its  advocates  thirty 
years  ago,  and  Mr.  Stone  was  friendly  to  the  manifest 
tations.  A  relative  of  his  had  been  powerfully  exer- 
cised. She  was  completely  under  the  control  of  a  pro* 
fessor  named  Smith,  and  set  all  other  powers  at 
defiance.  Dr.  Holland  Gaylord  Clark  and  others  ac- 
cepted an  invitation  of  Mr.  Stone  to  witness  the 
phenomenon  of  a  woman  in  a  spiritual  trance.     Clark^ 

who  had  no  faith  in  the  operations  of  spirits,  professed 
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to  be  greatly  excited  at  the  revclatioo.  He  stated 
Uiat  he  coald  control  the  spirits  by  a  miraciiloua  panar 
acea.  He  bad,  he  said,  some  fat  that  had  oozed  oni 
of  the  coffin  of  a  saint  in  Notre  Dame,  aad  its  peca- 
liar  properties  were  that  it  had  a  miraculous  influence 
over  unearthly  manifestationa.  Clark  went  out  to  ob- 
tain his  remedy.  He  visited  a  pork  house,  got  a  sheet 
of  greasy  paper,  held  it  up  before  the  face  of  the  wo- 
man who  was  possessed,  and  at  once  put  the  spirits  to 
flight,  to  the  astonishment  of  Dr.  Holland  of  the  Stand- 
ard, Mr.  ^t  )ne,  and  other  believers  in  the  reality  of  tlie 
manifusttitions.  The  miraculous  power  of  the  saintly 
grease  over  ppirit-s,  astonished  the  Uterari  mere  thaa 
the  manifestations. 

DAND7   UARKa 

A  most  ridiculous  and  mortifying  circumstance  oc- 
curred at  the  first  reception  of  Mr.  Dickens,  ile  came 
quietly  to  the  Astor  House.  Thut  was  the  centre  of 
fashion.  The  aristocracy  livfid  in  Grand  street,  and  Paris 
roillinory  and  Paris  fashions  were  found  in  Division 
street  and  in  the  Bowery.  The  committee,  composed  of 
the  most  celebrated  literaiy  gentlemen  of  the  age,  met 
at  Windust's.  The  arrangements  were  completed,  the 
Park  Theatre  was  floored  over,  and  Washington  Irving 
was  to  make  the  opening  speech.  N.  P.  Willis  was  in 
the  zenith  of  his  glory,  and  stood  at  the  head  of  the 
committee  of  reception.  The  theatre  was  packed. 
Houston  street  and  Bleecker  had  sent  the  ^lite  of  New 
York  to  grace  the  great  occiision.  A  line  was  Ief\ 
open  from  the  main  entrance  to  the  stage,  tlirough 
which  Dickens  was  to  pass.    No  noisy  demonstrations 
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to  be  allowed,  no  rushing  forward,  no  shaking  of  hands, 
but  the  British  Lion  was  to  pass  quietly  to  his  seat,  and 
take-  the  ovation  tendered  to  him.  The  butt  of  the 
period  was  a  gentleman  known  as  Dandy  Marks.  His 
conceit,  self-esteem,  and  impudence  were  unparalleled. 
They  won  for  him  a  bigh  position  in  fashionable  so- 
ciety. In  dress  and  costume  he  was  the  Beau  Nash  of 
the  day.  Mr.  Dickens  was  late.  The  anxious  crowd 
were  toned  up  to  the  highest  pitch  of  excitement.  At 
length  the  cry  was  heard — "  Mr.  Dickens — Mr.  Dickens 
— Mr.  Dickens."  The  passage  was  instantly  cleared, 
and  every  eye  turned  upon  the  entrance.  Just  at  that 
moment,  in  stepped  Dandy  Marks  with  a  sister  on  each 
ai'm.  He  was  gotten  up  in  the  highest  style  of  art,  and 
nothin£2:  could  be  more  ridiculous.  The  audience  mis- 
taking  him  for  "  Boz,"  commenced  applauding.  Break- 
ing the  lines,  and  breaking  the  rules,  the  people  rushed 
up,  shook  his  hand  and  congratulated  him  on  his  looks, 
while  cheer  after  cheer  rent  the  air.  Willis  fumed, 
Morris  tried  to  still  the  tempest,  and  Major  Noah 
stamped  and  expostulated.  It  was  of  no  use;  the 
crowd  would  see  no  one  else ;  the  reception  was  over, 
and  when  Dickens  came  forward,  he  was  lost  in  the 
crowd. 

PERSONAL   OF   THE   OLD   PRESa 

For  many  years  the  great  "blanket  sheet,"  the  Cou- 
rier and  Enquirer,  was  the  oracle  of  Wall  Street  and  the 
mouth-piece  of  mercantile  capitalists.  The  Herald 
under  James  Gordon  Bennett,  has  gradually  taken  its 
place  at  the  head  of  the  newspapers  of  the  day.  Mo- 
ses Y.  Beach  was  regarded  as  the  Barnum  of  the  press. 
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The  public  wanted  a  cheap  paper,  and  Mr.  Beach,  sap- 
plied  the  demand.  The  New  World,  under  Park  Benja^ 
min,  was  regarded  as  the  best  literary  paper  ever  pub- 
lished in  New  York.  The  Express,  under  the  control  of 
William  Townsend,  was  a  high  toned,  spicy,  and  read- 
able sheet. 

James  Watson  Webb,  at  the  head  of  the  Courier 
and  Enquirer,  was  one  of  the  marked  men  of  his 
age.  He  stood  out  on  great  occasions  and  surpassed 
all  others  at  public  dinners.  He  was  always  in  hot 
water,  sudden  and  quick  to  quarrel,  ready  to  fight  for 
himself  or  his  friends,  and  mixed  up  with  every  social 
affray  of  tlie  times.  William  L.  Stone  always  ranked 
high  with  the  religious  community.  He  was  a  man  of 
medium  height,  of  fine  presence,  and  very  intelligent 
Ho  attacked  Vanderbilt  very  furiously  in  the  Commer- 
cial for  his  course  in  stcainhoating  in  the  East  and 
North  rivers.  He  was  especially  savage  in  his  com- 
ments on  an  act  attributed  to  Vanderbilt.  It  was 
rumored  that  when  the  General  Jackson  blew  up,  Van- 
derbilt leaped  ashore  just  before  the  explosion,  and 
while  the  air  was  full  of  fragments  of  the  boat  and 
limbs  of  the  maimed  and  killed,  the  Commodore  cried 
out,  "Aint  I  a  lucky  dog?''  Soon  after  the  article  was 
written  Col..  Stone  had  an  invitation  to  lecture  on 
Staten  Island.  He  was  assigned  to  Commodore  Van- 
derbilt as  a  guest.  The  Commodore  mot  him  at  the 
landing  with  his  carriage,  drove  him  to  his  house,  and  en- 
tertained him  like  a  prince.  After  the  lecture  a  lev6e 
was  held,  and  special  pains  were  taken  to  do  honor  to 
the  lecturer.  Mr.  Stone  felt  (juite  uneasy,  and  after 
the  company  departed,  he  made  some  allusion  to  the 
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article  he  had  written,  as  to  the  severity  of  its  tone, 
and  regretted  that  he  had  not  known  Commodore 
Vanderbilt  better  before  he  wrote  it.  ,  He  was  greatly 
annoyed  when  Vanderbilt  said  to  him :  "  The  joke  is, 
Colonel  Stone,  that  the  article  is  not  true.  I  not  only 
never  used  the  words,  but  I  w«is  not  in  command  of  the 
Jackson  at  the  time,  and  was  not  on  board.  A  rela- 
tive of  mine  was  in  command  of  the  boat."  "But 
why,"  said  the  astonished  Colonel,  *'did  you  not  have 
the  matter  corrected?"  The  Commodore  replied,  *'It 
could  make  no  diflFerence  to  me.  My  friends  knew 
better,  and  my  enemies  already  thought  as  badly  of  me 
as  they  could,  and  the  report  could  not  damage  me. 
But  my  relative  had  his  fortune  to  make  and  it  would 
have  ruined  him,  and  I  chose  to  bear  the  report  myself" 
The  Colonel  made  a  handsome  retraction,  and  the 
Commodore  and  himself  were  lifelong  friends. 

William  Gaylord  Clark  was  one  of  the  handsomest 
men  of  his  day.  A  head  and  shoulders  above  his  com- 
peers, he  put  on  no  airs,  and  seemed  to  forget  himself 
in  his  associates.  He  was  an  off-hand  speaker  and 
writer.  Mordecai  Noah,  of  the  Evening  Star,  Noah's 
Weekly  Times,  and  the  Courier  and  Enquirer,  was  a 
ripe  scholar,  a  musical  and  dramatic  critic,  who  had  no 
rival.  William  C.  Bryant  was  a  staid,  grave  young 
man,  with  the  same  characteristics  that  mark  him  to- 
day, and  always  of  the  highest  respectability.  David 
Hale  came  prominently  to  the  surface,  in  connection 
with  the  Journal  of  Commerce.  The  paper  was 
founded  by  Arthur  Tappan,  who  proposed  a  high 
toned  commercial  sheet,  from  which  all  questionable 
advertisements  should  be  excluded.     No  theatres,  or. 
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places  of  amusement,  no  drinking  establishments,  or 
fancy  pastimes  were  to  soil  the  columns  of  the  JoumaL 
Hale  diflFered  from  Arthur  Tappan  in  the  management  of 
the  paper,  purchased  Mr.  Tappan's  interest,  and  made 
the  paper  a  profit  and  a  power.    Mr.  Hale  was  mainly 
instrumental   in   introducing  Congregationalism   into 
New  York  and  Brooklyn.     He  purchased  the  Taber- 
nacle and  held  it  till  the  day  of  his  death  in  the  inter- 
ests of  the  Congregationalists.     He  was  mainly  instru- 
mental in  founding  Dr.  Storrs's  church,  on  Brooklyn 
Heights,  and  contributed  largely  to  the  new  enterprise 
which  grew  into  the  Plymouth  congregation.     Hale 
was  a  tall,  spare,  lank  looking  man,  of  immense  energy 
and  perseverance.     He  was  a  good  representative  of 
the  New  England  character.     Moses  Y.  Beach  wjls  an 
energetic  man,  of  full  life  and  habits',  sharp  and  quic  v 
in  business,  nervous,  and  had  the  peculiarity  of  koopin<»' 
his  eye  keenly  fixed  on  any  one  with  whom  ho  was 
ccmversing.     During  the  larger  part  of  his   liternry 
career,  Willis  affected  the  exquisite.     He  wore  his  hair 
long  and  curly  ;  was  redolent  of  perfume  ;  wore  showy 
vests,  flashing  neckties,    patent   leather  boots,  laven- 
der gloves,  and  was  dainty  and  fo{)pish.     McDoimld 
Clark  was  known  as  the  mad  poet.    He  had  the  run  of 
all  the    hotels  that  lined    Broadwav,    from    Bowline 
Green  to  Canal  street.     One  day  he  stalked  in  at  the 
Globe  with  a  semi-tragic  air,  and  seated  himself  at  the 
table.     His  appearance    attracted  general  attention, 
and  it  was  whispered — ''That  is  McDonald  Clark/'  At 
a  table  not  far  olf  sat  a  Broadway  daudy.     He  fixed 
his  eye  glass,  surveyed  McDonald  for  a  moment,  and 
said  in  a  musing  tone,  yet  audible  to  the  whole  com- 


THE  MODEIIN  PRESS,  515? 

pany,  "  So  that  is  the  mad  poet."  Clark  raised  his 
head,  and  their  eyes  met.  Arising  with  great  delibe- 
ration, Clark  took  up  an  empty  plate,  marched  round 
to  the  place  where  the  dandy  was  seated,  and  said  in 
a  deep  tragic  voice,  "A  quarter  of  dollar,  if  you  please 
sir ! "  ''  Good  gracious,  what  for  ?"  said  the  exquisite.. 
''  Why,  sir,"  said  Clark,  **I  always  charge  a  quarter  of 
a  dollar  when  I  am  put  on  exhibition."  The  knight  of 
the  eye-glass  put  a  quarter  on  the  plate,  Clark  pock- 
eted it,  and  amid  the  roar  of  the  company,  .went  back 
to  finish  his  dinner  in  peace. 

THE  MODERN   PRESS. 

The  press  of  modern  days  is  .quite  a  dififerent  matter 
from  what  it  was  when  the  daily  press  was  founded  in 
Wall  Street.  The  leading  daily  papers  are  fortunes  in 
themselves.  Shrewd  capitalists  invest  in  the  stock— 
a  share  can  scarcely  be  bought  at  any  price.  The  daily 
press  of  New  York  commands  the  sharpest  pens  and  the 
ablest  writers.  The  keenest  ability,  learning,  wit  and 
fancy  have  here  full  play.  There  is  a  fascination  about 
the  press  that  draws  preachers  from  the  pulpit,  allures 
lawyers  from  a  lucrative  practice,  and  induces  poets  to 
hang  their  harps  on  the  willows.  Men  buy  and  sell 
through  the  columns  of  the  press.  Its  judgment  makes 
or  mars  the  fortune  of  an  author.  The  fashioHuble 
world  do  not  know  whether  to  applaud. or  hiss  a  new 
actor,  till  the  press  has  spoken.  The  power  of  the 
press  in  financial  matters  is  immense.  In  the  banking 
house  of  Henry  Clewes  &  Co.,  there  is  an  apartment 
especially  fitted  up  for  the  city  press.  Nineteen  papers 
are  represented  in  this  chamber.     Here  the  money 
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articles  are  written,  and  the  ablest  pens  in  New  York 
are  employed  in  this  department 

EMINENT    FINANCIAL   EDITOBS. 

There  is  no  department  so  powerful  as  the  financial 
column  in  the  daily  press.     It  requires  rare  talent,  an 
industry  that  never  flags,  and  high  toned  integrity  to 
write  a  reliable  money  article — one  in  which  the  street 
has  confidence.     Men  can  be  found,  by  the   hundred 
who  can  write  an   able   leader,  criticise  an  actor  or 
'  singer,  itemize  the  city  and  do   the  odd  jobs  about  a 
daily  nawspaper.    But  to  be  in  repute  ds  a  commercial 
editor  is  a  rare  thing.     But  few  men  have  the  neces- 
sary combinations,    and  when  a  paper  gets  a  reliable 
money  writer,   his  position   is  usually   fixed   for  life. 
Among  the  writers  that  can  be  seen  daily  in  Clews' 
banking  house,  arc  men  advanced  in  life,  who  have  been 
connected   with  the   same  paper  for   thirty  or  forty 
years.     Some  of  the  writers  seem  scarcely  twenty -five, 
who  are  entering  upon  their  twentieth  year  of  service. 
It  is  a  very  lucrative  position,    and  besides  the  high 
pay  which  the  service  commands,  the  influence  of  a 
money  article  on  a  line  of  stocks  is  so  great,  that  if 
a  favorable   notice  can  be  secured  for  a  handsome 
check,  it  is  regarded  as  well  laid  out. 

'    THE    FINANCIAL    EDITORS. 

The  financial  editors  make  quite  an  'institution"  in 
Wall  Street,  or  at  least  those  re  presenting  the  Associ- 
fited  Press  newspapers.  The  position  of  financial 
editor  increased  in  importance  with  the  war  and  the 
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**  legal  tender "  paper  money.  In  fact  the  financial 
depai-tment  of  a  New  York  "daily"  is  now  the  most 
important  one  on  a  newspaper.  The  work  is  both 
difficult  and  intricate,  and  to  learn  the  ins  and  outs  of 
Wall  Street  is  almost  the  work  of  a  life-time.  The 
gentlemen  who  at  present  represent  the  daily  press  in 
Wall  Street  are  possessed  of  far  more  than  the  ordinary 
amount  of  talent ;  and  taken  as  a  whole,  really  repre- 
sent more  brains  than  has  been  at  any  previous  time 
concentrated  by  the  papers.  The  financial  editors 
make  public  opinion  to  a  large  extent  on  all  financi^ 
and  commercial  matters,  and  viewed  in  this  aspect, 
their  position  is  one  of  great  importance  and  responsi- 
bility. These  gentlemen  frequently  criticise  each  other 
in  their  columns,  but  personally,  as  a  general  thing, 
their  relations  with  each  other  are  extremely  cordial. 
These  gentlemen  are  very  industrious,  and  can  be  seen 
during  the  day  flitting  in  and  out  of  the  stock  ex- 
change and  gold  room,  and  the  different  offices  on  the 
street,  and  now  and  then  hobnobbing  with  the  leading 
men  of  Wall  Street ;  thus  they  hear  all  sides,  and  in 
this  way  arrive  at  an  intelligent  opinion  of  matters  and 
things. 

A  remarkable  feature  of  this  fraternity  is  the  fact 
that  most  of  its  members  have  been  a  very  long 
time  in  their  respective  positions.  The  wear  and  tear 
of  Wall  Street  life,  and  the  excitement  attendant  upon 
the  many  violent  fluctuations  on  the  Stock  Exchange, 
have  told  upon  some  of  the  financial  editors;  ajid  a 
few  have  retired  for  rest,  only  to  pass  from  their  earthly 
homes.  The  financiai  editors  generally  lead  a  very 
temperate  and  regular  life,  and  this  probably  accounts 
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for  the  fact  that  the  mortality  among  them  has  not  been 
greater. 

Among  those  who  have  passed  away  is  Mr.  Snow, 
for  many  years  the  representative  of  the  Tribune 
Mr.  Snow  was  a  genial  gentleman  and  always  took 
life  very  easy.  He  edited  a  very  good  "money  mar- 
ket,"butwas  not  generally  consideredabrilliant  writer. 
Under  his  regime  the  Tribune  prospered  and  was  con- 
sidered quite  an  outhority  on  financial  matters.  Mr. 
Snow  retired  and  spent  several  years  in  Europe  for  the 
purpose  of  recruiting  his  health,  but  shortly  after  his  re- 
turn to  this  country  he  d'cd. 

Mr.  S.  T.  Clarke  succeeded  Mr.  Snow  on  the  Tribune 
and  held  the  position  for  some  years,  when  ill  health 
cau.sed  him  to  take  a  trip  to  Europe,  and  he  never 
lived  to  rctnrn,  having  died  in  Genoa.  Mr.  Clarke 
commenced  his  career  as  a  newpp.ipcr  man  on  the 
Evening  ILxprcss,  and  was  finally  taken  into  partner- 
ship hy  the  Mes.irs.  Brookp,  The  profits  rcsnlting 
fi-oni  this  partnership  were  the  foundation  of  a  fortune 
for  Mr.  Clarke,  and  at  the  time  of  his  death  he  was  a 
largo  owner  in  the  Tribune.  The  famous  lawsuit  of 
Clarke  vs.  Brooks,  which  was  finally  comprc!mi.sed, 
brought  Mr.  Clarke  prominently  before  the  public. 
Mr.  Clarke  was  a  man  of  strong  pnjndicos,  and  this 
was  frocpiently  hIiowh  in  hia  writings.  His  financial 
view.'!,  as  publicly  expressed,  changed  with  reniarkn- 
ble  rapidity,  and  he  was  a  man  of  unusual  vacillation 
in  this  n'spcct. 

Mr.  S.  T.  Clarke  was  succeeded  by  his  brother,  Mr. 
Edwin  Clarke,  who  recently  retired  from  the  Tribune, 
and  in  turn  was  succeeded  by  Mr.  J.  S.  Briggs,  who  at 
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present  edits  the  money  column.  Mr.  Edwin  Clarke 
always  gave  a  very  fair  report  of  matters  in  Wall 
Street,  but  did  not  branch  out  much  in  the  way  of  edi- 
torial discussion  of  passing  events. 

And  now  while  dwelling  upon  the  past,  we*  will  take 
a  look  at  those  financial  editors  who  have  retired  from 
newspaper  life,  but  who  still  remain  with  us. 

Mr.  Kettell  was  the  first  money  writer  of  the  Herald 
who  gave  that  journal  a  reputation  among  financial 
men.  Mr.  Kettell's  forte  was  statistics  and  elaborate 
essays  on  the  condition  of  the  country.  His  views  of 
affairs  were  tinged  with  a  good  deal  of  acidity,  and  the 
gloomy  rather  than  the  bright  aspect  of  current  events 
was  generally  taken  by  him.  He  retired  from  tlie 
Herald  to  establish  the  Dry  Goods  Economist,  a 
weekly  journal  devoted  to  the  dry  goods  as  well  as 
other  business  interests.  He  afterwai'ds  went  to  San 
Francisco  and  settled  there. 

Mr.  Hudson  succeeded  Mr.  Kettell  as  money  writer 
of  the  Herald,  and  was  not  remarkable  for  any  striking 
qualities  beyond  a  general  abuse  of  the  old  Stock  Ex- 
change. He  retired  and  settled  on  a  farm  in  the  East- 
ern States. 

Mr.  Hudson  was  succeeded  by  Mr.  John  Bonner,  a 
native  of  Canada,  of  versatile  talents.  Mr.  Bonner 
wrote  fluent  articles,  and  as  his  associations  were  chiefly 
with  the  leading  clique  operators,  his  money  articles 
were  of  much  more  advantage  to  them  than  to  the  pub- 
lic. Mr.  Bonner  left  the  Herald  suddenly  and  became  a 
broker' on  the  street.  He  is  at  present  President  of 
the  Bankers  and  Brokers  Association,  which  has  been 
very  successful  under  his  management. 
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Mr  Bonner  was  sucticedcd  ou  llie  HcTald  by  Md 
Kiiurlian  CornwftlUs,  who  iu  turn  rolirod  and 
succoedcd  by  Mr.  Fitzpnlrick,  wlio  nl  present  red 
rese'its  the  paper  in  Willi  .Street.  Mr.  Coruw«Ui| 
was  an  nccomplisbyd  Knglish  genllcman,  \cxy  p.T] 
ticular  in  his  drcs",  and  earned  the  proud  tillo  of  ihf 
"Betui  BnimmeU"  of  the  New  York  Press.  Ho  waj 
certainly  talenlod.  and  at  times  wrote  a  very  polishci 
money  article,  although  he  dwelt  rather  too  rnnxA 
upon  John  Stuart  Mil!  and  other  politiaJ  economisl 
of  Eurii|)e.  Towjird  tho  latter  pai't  of  Mr.  Coniwai 
lis's  career,  he  indulged  largely  in  opprobrious  epitltc 
when  wriling  of  the  brokei-s  and  speculalora  of  Wa] 
Street,  whereby  he  lost  caste.  Mr.  Cornwallis  was  c 
a  very  aristocratic  turn  of  mind,  too  miioh  so  for'^ 
financial  editor,  who  in  the  pursuit  of  Iiis daily  vocntio 
is  required  to  mingle  with  those  whom  he  would  na 
associate  with  outside  of  Wall  Street.  Mr.  Cornwall^! 
after  hia  retirement  from  the  Herald  bought  the  Alhiod 
and  at  present  manages  that  paper  which  is  more  I 
accord  with  his  literary  taste. 

Mr.  Ilicks  formerly  represented  the  Evening  Po< 
but  during  the  rebellion  retired  from    the  paper  t 
•pent  some  time  in  Eurapo.     Mr.   Hicks  wrote  a  TCiTj 
good  money  article,  the  very  best  which  the  Postevoi 
had  antil  the  present  incnuibent,  Mr.  Whititig,  tooH 
charge.     Mr.  Hicks  was  an  eccentric  genius  in  his  waw 
and  had  many  friends.      One  of  his    peculiarities  wa 
his  quick  and  rather  wild  way  of  talking,  which  i 
ways  conveyed  an  idea  to  his  hearers  that  he  was  in  i 
great  hurry  and  only  hid  a  few  moments  to  live.     Mfl 
lliuks,  during  his  sojourn  abroa<l,  resided  much  of  th< 
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time  in  Switzerland,  and  upon  his  return  he  wore  long 
flowing  locks  and  a  high  brigand  hat,  which  earned 
him  the  title  of  the  "  Representative  from  Switzer- 
land," by  which  name  he  has  ever  since  been  known. 
After  his  return  from  Europe  he  entered  the  arena  of 
Wall  Street  as  an  active  speculator  and  finally  came 
out  morally  stronger,  but  financially  weaker.  He  at 
present  is  engaged  in  running  a  saw  mill  and  editing 
a  newspaper  in  the  far  West.  We  trust  that  he  will 
find  his  present  vocation  more  profitable  than  his  last 
experiences  in  Wall  Street. 

.  Mr.  Hicks  was  succeeded  on  the  Post  by  Dr.  Mai's- 
land,  who  held  the  position  for  a  long  time.  The 
Doctor  in  his  financial  column  was  always  in  a  "  per- 
turbed" state  of  mind,  and  vibrated  between  "incer- 
titude" and  a  "  concatenation  of  fortuitous  circumstan- 
ces." He  finally  left  the  Post  and  established  a  small 
evening  paper,  called  the  Commonwealth,  which  is  still 
in  existence. 

Mr.  Dinsmore,    of  the    Stockholder,    was   the  next 
financial  editor  of  the  Post,  but  he  only  remained  a 
few  weeks  in  the  position,  and  was  succeeded  by  Mr 
Whiting,    the   present  gentlemanly  representative  of 
the  paper  in  Wall  Street. 

The  Commercial  Advertiser,  a  long  way  in  the  past, 
was  represented  by  Mr.  Clayton,  one  of  its  proprie- 
torsw  Mr.  Clayton  remained  until  the  paper  passed 
into  the  hands  of  Thurlow  Weed,  when  Mr.  Dodsworth 
assumed  charge  of  the  financial  department.  Mr. 
Clayton  edited  a  very  fair  money  market,  but  was 
never  distinguished  for  any  remarkable  trait  of  char- 
acter. 
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In  the  preceding  parngniphB  the  reader  has  a  snr- 
Tcy  of  the  financial  editors  of  the  past^  and  now  let 
us  take  a  glance  at  the  gentlemen  who  at  present  rep- 
resent the  Press  of  New  York  in  Wall  Street,  and  who 
make  public  opinion  on  financial  afiairs.  No  broker  or 
speculator  in  Wall  Street,  or  hardly  any  merchant  pro- 
ceeds to  business  for  the  day  without  firet  seeing  what 
some  or  all  of  the  financial  editors  have  to  say  in  regard 
to  the  financial  situation.  Thus  it  is  clear  that  these 
gentlemen  exercise  a  great  iufiuence  on  the  public 
mind  and  their  responsibility  is,  therefore,  quite  appa- 
rent In  taking  a  view  of  the  present  financial  editors 
and  their  many  and  peculiar  styles  of  writing,  we  will 
commence  with  the  morning  journals. 

The  Journal  of  Commerce,  for  the  long  period  of 
twenty  years  has  been  represented  by  Mr.  David  M. 
Stone.  Mr.  Stone  never  has  paid  much  attention  to 
the  details  of  Wall  Street  or  its  news,  but  contents 
himself  with  the  most  general  allusion  to  these.  His 
great  forte  is  commercial  statistics,  and  in  this  respect 
he  is  without  a  rival.  He  keeps  the  most  complete 
set  of  statistics,  and  as  a  commercial  writer  stands 
very  high.  His  money  market  is  made  up  chiefly  of 
"answers  to  correspondents,"  some  of  which  are  very 
amusing  and  properly  belong  any  where  but  in  the 
financial  column  of  the  paper.  Mr.  Stone  is  possessed 
of  man's  full  share  of  vanity  and  egotism,  but  notwith- 
standing these  peculiarities,  he  is  much  esteemed  as  a 
polite  and  charitable  gentleman.  The  Journal  of 
Commerce  was  reconstructed  during  the  rebellion  and 
Mr.  Stone-appeared  on  the  scene  as  one  of  its  princi- 
pal piopriclors.     At   prescut   he   writes  most  of  the 
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leading  editorials,  and  has  full  charge  of  the  paper. 
He  lately  purchased  a  magnificent  residence  in  Brook- 
lyn, and  can  be  frequently  seen  driving  through  Pros- 
pect Park  with  his  splendid  turn-out.  Mr.  Stone  worked 
hard  to  make  a  commercial  reputation  for  the  Journal 
of  Commerce,  and  in  his  latter  days  is  being  amply 
rewarded  for  his  industry. 

The  Times  is  represented  by  Mr.  Caleb  C.  Norvell, 
who,  we  believe,  has  held  the  position  for  nearly  a  score 
of  years.  Mr.  Norvell  is  very^^entric  in  some  re- 
spects, and  is  a  man  of  stroWpPbiisan  bias.  He  is 
intensely  patriotic  and  always  stands  by  the  financial 
policy  of  every  national  administration  of  his  own  poli- 
tical faith.  In  feeling,  Mr.  Norvell  is  generally  a  *'  bull," 
and  takes  the  "  rosy  "  side  of  the  situation ;  in  fact  he  is 
sometimes  called  ''Love  among  the  Roses."  In  his 
financial  writings,  he  imitates.closely  the  dignified  and 
ponderous  style  of  the  London  Timea  Mr.  Norvell  is 
great  on  the  "Public  Funds,"  as  he  styles  the  Govern- 
ment bonds.  In  railway  matters,  he  always  stands  by 
Commodore  Vanderbilt  and  his  railway  policy.  One 
of  Mr.  Norvell's  constant  companions  is  a  cane  which 
he  brings  down  with  great  force  when  engaged  in  ar 
exciting  argument,  and  woe  be  to  the  favorite  com 
which  this  cane  touches  in  his  excited  moments.  Mr. 
Norvell  is  a  polished  and  honorable  gentleman,  and 
enjoys  the  esteem  of  a  large  circle  of  friends. 

The  World  has  been  represented  for  ten  years,  or 
ever  since  it  was  established,  by  Mr.  David  M.  Melliss. 
Mr.  Melliss  was  formerly  one  of  the  largest  importers 
in  the  line  of  laces  and  hosiery  in  this  country,  and  for 
a  great  many  years  a  prominent  merchant  in  this  city. 
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He  commenced  hia  business  career  at  a  very  early  pe- 
riod of  life,  and  probably  has  the  finest  business  edu- 
cation of  any  man  connected  with  the  New  York  Press. 
He  is  a  bohl,  dashing  writer,  and  grasps  his  subjects 
with  groat  vigor  and  clearness.  His  style  is  very  pe- 
culiar, and  his  articles  reflect  a  powerful  intellect  and  , 
thorougli  knowledge  of  political  economy  and  the  haute 
finance  in  their  theory  and  practical  bearing  on  the 
business  of  the  country,  and  the  course  of  prices  in  all 
the  markets.  During  the  dark  days  of  the  rebellion, 
the  World  full  in'to.iJS^lHror  with  the  public  in  conse- 
quence of  its  political  course,  and  at  this  critical  junc- 
ture Mr.  ilolliss'  financial  articles  attracted  great  atten- 
tion, aud  no  doubt  saved  the  paper  from  passing  out  of 
e.xislciicc  as  many  others  have  done  before  it.  The 
bold  and  unequivocal  manner  with  which  the  upward 
course  of  the  price  of  gold  above  two  dollars  was  pre- 
dicted in  the  financial  column  of  the  World  after  the 
passage  of  the  Legal  Tender  Act,  and  the  scathing 
criticisms  of  Secretary  Chase's  financial  policy,  at  once 
attract('d  the  attention -of  the  whole  country  and  has 
ever  since  made  the  World's  financial  column  an  indis- 
pensable necessity  to  every  banker  and  business  man. 
In  fact  the  financial  writings  of  Mr.  Melliss  have  made 
the  circulation  of  the  World  about  as  extensive  among 
republicans  as  among  democrats.  For  a  long  time 
past  the  first  tiling  asked  iti  the  morning  on  the  Stock 
Exchange  is,  "  What  does  Mr.  Melliss  say  about  the  mar- 
ket in  his  financial  article?  "  One  of  the  peculiarities 
of  Mr.  Melliss  is  his  quoting  previous  articles  to  show- 
how  correct  he  has  been  in  his  prognostications.  The 
World  without  Mr.  Mollis  would  be  very  much  like 
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a  church  without  a  pulpit,  or  a  pulpit  without  a  minis- 
ter. Mr.  Melliss  enjoys  a  very  extended  acquaintance 
among  financial  and  business  men,  and  is  highly  esteem- 
ed as  an  accomplished  gentleman  and  thorough  man  of 
business. 

.The  Herald  is  represented  by  Mr.  Fitzpatrick,  who, 
we  believe,  was  formerly  attached  to  the  reportorial 
corps  of  that  journal.  Mr.  FiLzpatrick  is  an  amateur 
in  finance,  and  seems  to  navigate  carefully  until  he  has 
acquired  a  better  knowledge  of  men  and  things  in 
Wall  Street.  He  gives  the  news  of  the  street  in  detail, 
and  has  not  as  yet  done  anything  remarkable  in  the 
way  of  writing.  He  is  a  conscientious  and  painstak- 
ing young  man,  and  will  probably  rise  in  his  profes- 
sion in  the  future.  *  * 

The  Tribune  is  represented  by  Mr.  John  A.  Briggs, 
formerly  State  Agent  of  Ohio,  in  this  city.  He  has 
only  been  on  the  Tribune  foi"  a  short  time,  r»nd  has 
made  some  mistakes  which  every  novice  in  his  line  is 
apt  to  make  when*  he  first  starts  out.  Mr.  Briggs  is  a 
mild  gentleman  and  has  many  friends. 

The  Sun  is  represented  by  Mr.  J.  H.  Almy,  who  was 
a  colonel  during  the  war,  and  State  Agent  of  Con- 
necticut. The  Sun,  owing  to  its  small  size,  does  not 
devote  a  very  large  space  to  finance,  and  therefore  Mr. 
Almy  has  very  little  chance  to  display  himself. 

The  evening  papers  chronicled  the  result  of  so  many 
important  battles  during  the  war,  that  they  have  in- 
creased greatly  in  importance  within  the  last  decade. 
It  is  a  remarkable  fact  that  scarcely  any  business  man 
now  thinks  of  retiring  at  night  without  having  first 

perused  either  the  Post,  Express,  or  Commercial  Ad- 
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vcrtiser.  All  these  joufdrIs  have  many  warm  advo- 
cates and  friends,  and  their  influence  is  plainly  felt  in 
the  community. 

The  Evening  Express  is  represented  in  Wall  Street 
by  Mr.  Henry  A.  Jackson,  who  has  been  connected 
with  the  paper  in  its  commercial  and  financial  depart- 
ments, we  believe,  for  the   space  of  about  seventeen 
years.     Mr.  Jackson  is  a  gentleman  of  varied  tiJcnts, 
and  in  early  life  received  a  thorough  mercantile  edu- 
cation, which  is  displayed  in  his  writings.     In  editing 
the  financial  column  of  the  Express  he  takes  a  wider 
scope  than  most  Qf  the  financial  editors  of  the  other  pa- 
pers, and  includes  reviews  of  all  the  different  branches 
of  trade.    This  has  given  the  Express  a  high  stiuuling  in 
the  iTtisiucss  comnuinity,  and  of  late  years  it  has  been 
n»«rauUHl  as  an  authorilv  on  finance  and  business  <ron- 
(M'ally.     Anotlun*    feature   <jf  the  fniancial  coiunin  of 
tlio  Exj>r('ss  is  its  elaborate  and  coniprelu?nsive  views 
atpori()(I<,  of  tin*  cn>j)s  of  the  country  and  crop  pros- 
pects.    Many  of  tliuse  articles  have  been  copied  extcn-. 
sivelv,  and  attractc<l  much  attention.       Mr.  Jackson 
gives  the  news  of  the  street  in  detail,  and  <liscussos 
with  vigor  in  the  many  editions  of  the  Express,  all  tha 
leading  financial  (iu(\stions  of  the  day,  as  rapidly  as  they 
arise.     He  wields  a  (juic^k   and  sharp  pen,   and  gives 
every  promise  of  a  brilliant  carei^  in  his  profession. 
Mr.  Jackson  occasionally  gives  the  public  a  slight  touch 
of  the  hu!nonms,  and  under  the  guise  of ''gossip  of  the 
street,"  tells  sotne  truths  about  men  and  things  in  Wall 
Street,  which,  in  any  (jther  sha])e  might  not  be  palat- 
able to  the  individuals  conec^rned.      Another  peculiar 
feature  of  this  gentleman's- writing,  is  the  comj)reheii- 
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sive  programmes  of  intended  great  movements  on  tho 
Stock  Exchange,  and  in  the  Gold  Room  in  advance  of 
the  movements  themselves,  which  he  periodically  givw^ 
to  the  public.  These  programmes  have  attracted  coi^- 
Mderable  attention  from  their  general  connjctness,  and 
have  added  much  to  the  financial  reputation  of  the 
Express.  Mr.  Jackson  is  a  genial  gentleman  and  i^- 
ways  has  a  smile  or  a  pleasant  word  for  every  one  gf 
his  friends  on  .the  street.  Although  one  of  the  young- 
est in  years,  he  is  one  of  the  oldest  in  experience  of  tha 
present  financial  editors.  His  writings  are  devoid  of 
prejudice  and  are  regarded  aS  just  and  reliable.  It  ^ 
only  an  act  of  justice  to  this  young  and  talented 
gentleman  to  say  that  he  has  made  the  Express,  finan* 
dally,  the  liveliest  and  most  readable  evening  paper  of 
New  York  City.  Mr.  Jackson  has  a  very  wide  acquaint- 
ance among  financial  and  business  men,  and  is  highljj^ 
esteemed  as  an  affable  and  polished  gentleman  by  ^ 
large  circle  of  friends. 

The  Evening  Post  is  at  present  and  has  been  for 
about  two  years  represented  in  Wall  Street  by  Mr.  N. 
F.  Whiting,  a  young  man  of  pleasing  and  agreeable 
address.  Mr.  Whiting  was  in  the  War  Department  a^ 
Washington  for  a  number  of  years,  and  afterwards  mad^ 
his  entree  in  Wall  Street  in  the  role  of  a  broker,  but 
he  finally  left  thai  business  and  assumed  his  present 
position.  He  is  of  a  somewhat  nervous  disposition, 
but  is  exceedingly  industrious,  and  can  be  seen  dailj 
floating  on  the  street  with  his  constant  companfonsi 
a  lead  pencil  and  a  piece  of  paper,  anxious  for  newsi 
which,  if  he  gets  any,  goes  down  on  the  paper  quickly. 
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He  gives  a  very  good  report  of  actual  events  in  Wall 
Street,  but  does  not  discuss  matters  editorially  to  any 
great  extent.  This  is  not  Mr.  Whiting's  fault,  as  be  is 
both  gifted  and  talented,  and  perfectly  able  to  handle 
his  subjects,  but  it  hns  been  the  policy  of  the  Evening 
Post  to  avoid  discussions  to  a  great  extent  in  its  finan- 
cial column,  for  years  past  Its  proprietors  seem  to 
prefer  to  have  the  column  filled  up  with  dry  figures 
and  quotations.  Thus  the  Post  frequently  has  a  heavy 
appearance  financially.  Mr,  Whiting  has  really  put 
more  life  into  the  financial  column  of  the  Post  and  made 
it  far  more  readable  than  during  the  reign  of  any  of 
Ills  prctlecessors  since  the  days  of  Mr.  Hicks.  In  fact 
he  has  greatly  improved  the  Post  financially.  -Mr. 
Whiting  has  botii  youth  and  vigor  on  his  side,  and  as 
a  financial  writer,  is  likely  to  rise  in  his  profession. 
Pcrsonjiliy  ho  is  a  gentleman  of  very  liberal  opinions 
and  has  a  wide  circle  of"friends  in  Wall  Sirect. 

Tlie  Commercial  Advertiser  is  represented  by  Mr. 
William  Dodsworth,  who  also  assi,sts  in  editing  the 
Financial  Chronicle,  Dry  Goods  EcononiisI,  and  Daily 
Bulletin.  Mr.  Dodsworth  is  a  fine  theoretical  writer, 
and  branches  out  considerably  in  this  line.  He  also 
writes  letters  on  the  theory  of  finance  for  gentlemen 
who  are  desirous  of  acquiring  a  financial  reputa- 
tion, but  who  are  destitute  of  the  necessary  brains. 
This  letter  writing  is  also  done  by  some  of  the  other 
financial  editors,  and  many  of  the  epistles  of  public 
men  on  finance,  which  appear  occasionally  in  the  Press, 
are  simply  from  the  brains  of  the   financial   editorsL 

Mr.   Dodsworth   leads  a  busy  life  with   his  many 
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papers.  In  his  daily  article  in  the  Commercial  Adver- 
tiser, he  deals  but  little  with  news  and  mostly  with 
theory.  Mr.  Dodsworth  is  a  pleasant  gentleman  and 
has  many  frienda 


LI. 
EMINENT  CLERGYMEN   IN  WALL  STREET. 

Db.  Edward  Paybox. — ^Wditfield.  —  Wesley. — ^Witherspook. — ^Iir  tiw 
Street.  —  Payson,  the  Ideal  Mah . — The  Real  Mam. — Lever  or  a 
Horse. — Kmockino  down  the  Pihs. — Outwits  a  Man  of  this  Wokld.-— 
Influehcb  oyrr  tub  Youko. 

REV.    DR.    EDWARD   PAYSON. 

The  eminent  clergymen  of  the  country  have  preached 
in  WS'l  Street.    As  I  have  said  elsewhere,  the  leading 
churches  and  eminent  congregations  were  located  in  and 
around  the  street.     Whitfield  drew  immense  crowds  in 
Hanover  Square,  partly  because  no  church  could  hold 
the  congregation ;  and  the  portable  pulpit  from  which  he 
preached  can  be  seen  in  the  rooms  of  the  Tract  House 
on  Nassau  street.      Here  Wesley   delivered  some  of 
his  crisp  short  sermons  early  in   the  morning — "  one 
hour  all  told — singing,  prayer  and  all,  according  to  the 
good  old  Methodist  rule" — as  he  expressed  it.     Jon- 
athan Edwards,  Aaron  Burr,  the  father  of  the  celebrated 
lawyer.  Dr.  Mason,  and  other  eminent  ministers  occu- 
pied the  pulpit  in  Wall  Street.     In  Wall  Street,   Dr. 
Witherspoon  uttered  the  celebrated  words  that  Web- 
ster puts  into  the  mouth  of  John  Adams  : — ^'  Sink  or 
Bwim ;  live  or  die,"  etc.     While  he  was  making  that 
speech,  some  timid  person  said   that  the  country  was 
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not  ripe  for  a  revolution,  to  which  the  patriot  preacher 
replied,  drawing  himself  up  to  his  full  height,  and  he 
was  taller  than  most  men — "  Sir,  the  country  is  not  only 
ripe  for  independence,  but  is  rotten  for  it,  and  will 
have  it."  In  the  Street  Rev.  Dr.  Caldwell  often  preached, 
the  most  energetic  and  influential  of  the  clergymen 
who  threw  all  they  possessed  in  favor  of  the  national 
cause.  He  took  the  position  of  commissary  in  the 
army,  because  the  people  would  trust  him  for  the 
supplies  which  the  troops  needed ;  and  in  the  great 
cause,  he  literally  periled  his  life,  fortune,  and  sacred 
honor.  Returning  to  his  home  one  day,  he  found  his 
wife  shot  on  his  step-stone,  and  her  babe  creeping 
around  in  its  mother's  gore.  He  took  the  child  in  his 
hands,  held  it  aloft  toward  heaven,  baptized  it  in  ils 
mother's  blood,  and  swore  eternal  hostility  to  a  foe 
that  would  not  spare  women  or  children. 

Rev.  Dr.  Pay  son  preached  some  celebrated  sermons 
in  Wall  Street,  one  of  which,  the  sermon  on  the  sea, 
is  still  remembered  by  those  who  made  a  portion  of  the 
congregation.  Few  men  have  enjoyed  greater  fame, 
and  few  men  have  been  as  little  understood  as  Dr. 
Payson.  The  popular  idea  enshrines  him  as  the  most 
pious  of  men — ^an  anchorite  in  habit,  a  recluse  in  so- 
cial life,  a  man  who  never  opened  his  mouth  except 
on  religious  topics,  who  exhorted  and  prayed  wherever 
h^went,  and  like  John 'the  Baptist,  spent  his  life  in 
warning  men  to  flee  from  the  wrath  to  come.  The 
papers,  sermons,  and  memorials  published,  give  the 
sombre  side  of  his  life.  His  brighter  thoughts,  if  he 
had  any,  have  been  carefully  suppressed.  His  me- 
moirs set  him  forth   as  a  misantlfrope,  who  knew  no 
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sunshine  and  no  joy,  who  dwelt  constantly  on  the  dark- 
stde  of  life,  and  whoae  utterances  were  sad  and  mourn- 
ful as  the  tones  of  a  passing  bell.  The  bright  spark- 
ling things  that  ho  said  have  been  suppressed  in  his 
published  works. 

PAYBON   AS  A   HAN. 

PioQS,  dcTotcd,  and  eloquent  he  was,  without  doubt 
Dut  he  was  a  genuine  man  of  the  world — gctiial,  social, 
joyous,  chee.ful,  and  witty,  lie  was  one  of  the  most 
companionable  of  men.  liis  congregation  was  made 
lip  largely  of  sea  captains,  who  were  not  pious,  though 
their  wives  were  mcmbcra  of  the  church.  Those  men 
knowPayson,  understood  him,  and  loved  him.  Rough, 
tough,  hardy  seamen,  whose  mothers,  sisters  or  wives 
belonged  to  llio  church,  were  proud  of  their  pastor. 
Among  this  class  he  won  many  of  his  trophies.  He 
know  how  to  ndiq»t  himself  to  all  classes  and  conditions, 
luid  in  the  best  Bonsc,  to  become  all  things  to  all  men. 
lie  knew  that  a  word  lltly  spoken  only,  wa^  profitable, 
and  he  knew  when  to  speak  that  word.  He  sailed 
with  his  parishioners,  and  often  made  a  voyage  to  the 
South.  His  coming  on  board  was  hailed  with  joy  by 
the  aibin  and  forecastle.  He  was  a  faithful  friend  to 
the  sons  of  the  sea.  His  presence  cast  no  cloud  over 
the  rough  siwrts  of  the  voyage,  in  which  he  often  joinetl. 
He  knew  the  ropes  of  the  ship,  and  took  offhis  coat.to 
share  in  the  toils  of  the  sailors.  He  could  reef  or  liaid 
in  sails,  man  the  boats,  fish,  climb  to  the  mast  head, 
tell  stories,  and  make  himself  a  Hcanan  among  the 
crew.  The  tars  believed  the  i)arsoii  was  ln-rn  to  their 
craft     Like   all    genial,  large   hearted    men,    Tayson 
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loved  a  good  horse,  and  took  no  one's  dust  He  was 
a  good  judge  of  horse-flesh,  and  rode  and  drove  finely. 
In  this  sport  he  rivalled  Dr.  Hawks. 

DR.-   PAYBOX    KNOCKING   DOWN   THE   PINa 

With  several  of  the  families  belonging  to  his  congre- 
gation, Dr.  Pay  son  spent  a  summer  in  Saratoga.  He 
was  the  idol  of  his  friends,  and  the  sea  captains  re- 
garded him  as  a  model  man.  A  company  was  made 
up  for  a  game  at  bowling.  Dr.  Payson  was  one  of  the 
party.  An  en),husiastic  captain  said  to  a  looker-on, 
"Dr.  Payson  is  going  to  roll;  he  will  beat  the  whole 
company,  yon  see  if  he  don't"  The  man  who  pre- 
ceded Dr.  Payson,  got  a  ten  strike.  "  Your  parson 
can't  beat  that,"  said  the  man  addressed,  ''  He  may 
do  as  well,  but  he  can't  do  any  better."  "  I  don't  care," 
said  the  captain,  *'  Dr.  Payson  will  beat  them  all,  you 
see  if  he  don't."  The  doctor  approached  his  work  with 
great  deliberation,  with  his  coat  off.  He  got  a  ten 
strike.  He  knocked  down  the  boy  as  well  as  the  pins. 
"There,"  said  the  excited  captain,  "1  told  you  Dr. 
Payson  would  beat  them  all,  and  he  has  done  it." 

OUTWITS  A   MAN   OF   THE  WORLD. 

A  gentleman  in  Portland  took  an  exceeding  dislike 
to  Dr.  Payson.  In  a  season  of  marked  religious  inter- 
est, the  man  boasted  that  he  would  put  a  stop  to  Pay- 
ron's  revival.  He  erected'  a  building  in  his  own  yard 
and  threw  it  open  for  dancing  and  kindred  festivities. 
His  wife,  however,  became  interested  in  the  work,  and 
joined  Dr.  Payson's  church.  It  is  a  New  England  cus- 
tom to  invite  the  minister  and  bis  family  to  tea — not  to 
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do  so  is  a  great  breach  of  courtesy.  Dr.  Payson  wa*i 
invited  to  tea  by  the  wife  of  the  gentleman  referred 
to  ;  the  man  giving  his  consent  on  condition  that  no 
blessing  should  be  asked  at  the  table.  To  save  appear- 
ances, it  W51S  agreed  that  tea  should  be  handed  round. 
The  host  had  never  met  Dr.  Payson  socially,  and  was 
introduced  to  him  under  his  own  roof  Dr.  Payson 
was  a  perfect  master  of  human  nature.  He  was  one 
of  the  best  talkers  of  his  time.  lie  had  great  tact,  and 
understood  the  fitness  of  things.  His  conversation  was 
smooth,  and  flowing  as  a  river ;  full  of  humor  and 
good  common  sense.  lie  could  match  a  man  of  the 
world  at  any  time,  and  hoist  an  engineer  with  his  own 
petard.  He  was  a  practical  man  ;  at  home  in  history, 
art,  trade,  commerce,  politics,  and  religion.  He  knew 
the  tastes  of  the  man  whom  he  was  to  meet,  and  opened 
a  conversation  on  the  very  topics  in  whicli  he  was  espe- 
cially interested.  The  host  was  charmed  with  the 
minister.  In  the  midst  of  tlie  conversation,  the  ser- 
vant and  the  tea  tray  appeared.  The  man  felt  ashamed 
of  the  subterfuge  adopted  to  prevent  Dr.  Payson  from 
exercising  his  profession.  To  the  astonishment  of  h:s 
wife,  he  ordered  the  tray  to  be  set  on  the  table,  and 
Siiid  to  his  guest,  ''  Dr.  Payson,  will  you  ask  a  bless- 
ing ?"  The  pastor  won.  The  gentleman  became  a  fast 
personal  friend,  and  a  member  of  the  church.  When 
the  Ilijxh  Street  Church  was  formed,  its  first  meeting 
was  in  the  dance  house  erected  t()])reak  \\\)  Dr.  Payson's 
revival.  When  the  real  character  of  Dr.  Payson  is 
considered,  it  is  easy  to  see  how  a  church,  balancing 
between  Unitai-ianism  and  orthodoxy  could  give  Dr. 
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Payson  a  call,  as  the  Parish  of  Portsmouth  did,  now 
known  as  the  Unitarian  parish  of  that  town.- 

HIS   INFLUENCE   OVER   THE    YOUNG. 

Dr.  Payson  had  great  power  over  the  fashionable, 
the  gay,  and  the  young.  His  manliness,  his  marked 
ability  as  a  preacher,  his  genial,  social  qualities,  won 
fqr  him  the  admiration  and  confidence  of  all  classes. 
A  gay  young  doctor  in  Boston,  belonging  to  the  elite 
of  the  city,  lived  near  a  church  in  which  Dr.  Payson 
was  preaching  a  series  of  sermons..  One  evening,  the 
young  doctor  came  down,  dressed  for  an  evening  party. 
The  tone  of  the  bell  reminded  him  that  Dr.  Payson  was 
preaching  near  him.  He  had  an  hour  to  spare,  threw 
on  his  cloak,  went  into  the  church  to  while  away 
his  time,  and  took  a  seat  near  the  door.  He  became 
interested,  remained  till  the  close  of  the  service,  and 
from  that  casual  sermon,  became  One  of  the  most  emi- 
nent christians  of  New  England.  Through  all  his  pro- 
fessional life,  he  stood  at  the  head  of  the  surgeons  of 
the  land. 
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I  HAVE  shown  111  this  work  that  somebody  makes 
money  in  the  street.  Speculators  are  at  the  head  of 
banks,  raih'oads,  gigantic  corporations,  and  the  great 
moneyed  institutions  of  New  York.  They  own  baro- 
nial country  seats,  the  most  expensive  dwellings  in  the 
city,  and  keep  up  their  establishments  in  costly  style. 
The  livered  servants  in  the  Park ;  stables  costing  from 
fifty  to  a  hundred  and  fifty  thousand  dollars;  extrav- 
agant and  gorgeous  teams,  with  two,  four,  and  six  hors- 
es; with  from  one  to  a  dozen  fist  teams,  costing  from 
ten  to  fifty  thousand  each  ;  the  most  valuable  blocks 
in  the  city,  and  imported  furniture,  belong  to  Wall 
Street  operators.  Somebody  must  make  money,  and 
there  must  be  a  way  to  make  it  in  the  Street.  I  have 
shown,  that  losses  in  the  Street  are  tremendous,  and 
almost  inevitable.     Ninety-eight  out  of  every  hundred, 
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who  have  to  do  with  the  Street,  are  cleaned  out  and 
ruined.  Reverses  are  of  daily  occurrence.  The  for- 
tunate speculators  of  to-day  are  overwhelmed  with 
disasters  to-morrow.  The  boldest  and  most  successful 
operators  die  poor.  Country  speculators,  small  capi- 
talists from  the  rural  districts,  professional  men,  and 
business  men,  who  go  into  the  Street,  to  try  their  for- 
tunes, invariably  lose  what  they  invest.  Their  ruin  is 
only  a  matter  of  time.  The  question  comes.  How  is  it 
that  some  speculators  are  so  fortunate,  and  roll  in  lux- 
ury, and  the  great  mass  are  cleaned  out  ?  The  ques- 
tion is  one  of  great  interest — "  Who  makes  money  in 
Wall  Street,  and  who  loses  money  ?" 

Any  one  who  wishes  can  make  money  in  Wall  Street, 
or  in  any  other  part  of  New  York.  Making  money  \s 
a  trade.  The  laws  of  the  universe  are  not  more  un- 
bending and  regular  than  the  law  of  success  in  Wall 
Street.  Industry,  honesty,  perseverance,  sticking  to 
one  thing,  invariably  lead  to  success  in  any  reputable 
calling.  There  are  wealthy  men  in  New  York,  who 
began  life  picking  up  rags  in  the  street.  They  clean- 
ed the  filthy  waifs,  sold  them,  and  tried  again.  Their 
budget  was  just  what  it  was  represented  to  be.  From 
the  street  or  ash  barrel  they  obtained  a  supply  from 
houses.  Business  increased ;  a  little  shanty  was  taken, 
help  was  needed,  and  the  rag  picker  became  a  whole- 
sale dealer — his  shanty  grew  into  a  warehouse,  and  the 
paper  makers  throughout  the  country  deal  with  him 
to-day.  A  poor  Scotch  widow  returned  to  her  scanty 
rooms  in  Chambers  Street,  having  buried  her  husband. 
She  was  penniless,  as  well  as  desolate.  To-niorrow's 
bread  was  uncertain.     Perliaps  the  sheltM-    "^   '     ^~  ^ 


would  bo  denied  her,  aa  ahe  had  no  money  to  pay  (Ha 
Ti-nl.     She  had  two  lUtle  boys,  one  of  them  prop 
to  his  mother  to  make  a  little  molasses  candy,  and  hfld 
Wduhl  tnke  it  out  into  the  street  and  sell  it,  ns  he  hiulsi 
other  chililreu  do.     Tlie  candy  was  really  very  tiice.-| 
It  was  placed  on  a  t,ray,  covered  with  an  aitraoUvei 
white  cloth,  and  the  boy  was  put  in  clean  dresi.     HfiE 
went  iirauiid  anion;^  the  merchants,  and  found  a  readyi 
sale  for  his  ctHnmodity.      His  sales  grew— his  comingij 
wiw  watclied  (or.     The  widow  set  up  a  little  Htore;|J 
The  business  increased.     The  manufacture  of  sag 
followed.     The  brand  of  the  house  became  celebrate 
ill  all  parts  of  the  world.     The  penniless  boys  are  now 
millioimres  on  Fifth  Avenue,     Their  donations  to  re-l 
ligion  and  benevolence  are  the  largest  in  the  country.* 
Their  sugar  is  known  throughout  the  civilized  worM 
Not  a  [Hiund  of  impure  candy  can  be  purchased  al  t 
establishment.     The  Queen  uf  England  is  a  iMilron  i 
the  house.     She  sends  annually,    through  the   greafc  j 
banking  house  of  Baring  Brothers,  for  a  supply  0E4 
ciiucly. 

X  i>oor  boy  on  Long  Island  was  apprenticed  to  i 
printing  house  in  New  York.  The  moming  he  left  his'* 
home,  his  mother  laid  her  hands  on  his  head,  and  said, 
"James,  you  have  got  good  blood  in  you — be  an  hon- 
est and  good  boy,  and  you  will  succeed."  His  clothes 
were  homespun,  his  shoes  heavy  and  ill  fitting,  and  ho 
did  the  dirty  work  of  a  printing  office.  He  worked 
iieai-  Pearl  street  and  Franklin  Square.  Gentlemen 
lived  there  in  those  days ;  lawyers,  merchants,  and  bank- 
ers. As  James  went  to  and  fro  from  his  work,  often 
bearing  the  slops  through  .the  street,  he  was  tsunled 
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by  the  pampered  children  of  the  then  upper  classes 
of  New  York.  They  taunted  him  with  his  servile 
work,  jostled  him  on  his  way,  sported  with  his  pover- 
ty, and  je^ed  about  his  ill  fitting  clothes.  He  held  on 
his  course,  patiently,  hopefully ;  the  words  of  his  moth- 
er ringing  constantly  in  his  ear.  He  founded  one  of 
the  largest  houses  in  the  land ;  known  in  all  quarters 
of  the  globe^  which  to-day,  after  a  successful  career  of 
half  a  century,  is  honored  and  prospered  still.  He  be- 
came a  magistrate  of  the  city,  and  had  prouder  titles 
given  him  by  the  poor,  lowly,  and  suflFering.  He  lived 
to  see  these  proud  houses,  whose  children  had  taunted 
hun,  topple  down.  Those  very  children  come  to  him, 
and  ask  for  employment,  many  of  theni  in  their  penu- 
ry, asking  for  aid. 

In  the  smallest  possible  way,  a  resolute  lad  began 
to  make  a  livinjr.  Gathering  the  hoofs  from  slaughter 
houses,  and  from  dead  and  deserted  animals,  be  man- 
ufactured, a  little  glue.  It  bore  the  stamp  of  excel- 
lence from  the  start,  which  it  has  never  lost.  Making 
the  article  genuine,  it  led  the  market  That  boy  is 
now  one  of  the  most  eminent  citizens  of  the  city.  Ilis 
donations  are  larger  than  those  of  any  man,  except. 
Astor.  He  has  not  forgotten  his  low  estate  nor  is  he 
ashamed  of  his  early  origin.  The  recipients  of  his 
bounty  are  artizans  and  the  men  and  women  m  hum- 
ble life  who  seek  culture,  and  desire  to  be  wise  in  sci- 
ence and  art 

The  President  of  one  of  the  great  express  compa- 
nies in  this  city,  who  hjis  attained  great  wealth,  and 
whose  reputation  as  a  business  man,  and  a  man  of  in- 
tegrity, is  second  to  none  in  the  land,  worked  his  way 
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u;>  from  the  lowest  beginnings.  Some  of  the  great 
b  K)!c  men  of  the  city  began  life  as  newsboys,  Bclliog 
papers  on  the  street. 

The  great  oxprcsj  man  of  the  west,  who  has  given 
his  name  to  most  of  the  express  companies,  because  his 
na;nc  id  a  synonym  of  honor,  began  life  a  stable  boy(  then 
drove  stages,  then  owned  stage  lines,  began  the  ex- 
press business  in  the  humblest  way,  and  being  always 
'  the  same  faithful,  Iionest,  persevering  man,  is  now  one 
of  the  richest  men  in  the  State. 

The  richest  man  in  Brooklyn  peddled  milk — he  ped- 
dled good  milk.  He  bought  the  bsst  cows,  and  with 
a  little  money  scraped  together,  bought  a  pasture,  far 
up  in  the  country,  that  his  cows  might  be  under  his 
own  eye.  That  cow  pasture  has  been  cut  up  into  lots, 
and  is  covered  with  the  splendid  mansions  of  Brook- 
lyn Heights.     The  milk  man  is  a  millionaire. 

An  old  man  died  in  New  York,  leaving  two  daugh- 
ters. "  Don't  sell  the  old  pasture,"  was  the  dying  in- 
junction of  the  father,  The  family  became  very  poor — • 
they  lived  in  chambers.  They  cut  and  carved  every 
way  to  get  along.  They  had  to  give  up  the  family 
pew  in  theold  church.  The  taxes  and  assessments  were 
so  heavy  that  more  than  once  they  resolved  to  sell 
the  pasture,  as  the  price  was  temptingly  high.  They 
held  on.  The  old  pasture  is  occupied  now  by  fashion- 
able New  York.  In  the  centre,  is  one  of  the  finest 
private  parks  in  the  city — it  bears  (he  name  of  the 
family.  Lordly  mansions  occupy  the  grounds.  Costly 
churches  have  been  erected  upon  it.  Tlie  children  of 
these  heroic  women  are  among  the  wealthiest-  and 
the  husband  of  one  of  the  children,  whose  wealth  no 
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one  attempts  to  compute,  is  a  high  official  at  Washing- 
ton. 

WHO   MAKE   MONET   ON   WALL   STREET. 

1st.  Those  who  trade  legitimately  in  stocks.  A 
commission  house  in  Wall  Street,  that  buys  and  scl^s 
stocks,  as  a  trade,  and  does  nothing  else,  must  make 
money.  It  cannot  be  otherwise.  Such  men  run  no 
risks.  A  legitimate  bouse  never  buys  stocks  without 
a  margin.  The  operator  holds  the  stocks,  watches  the 
market,  and  can  protect  himself  when  he  will.  The 
great  temptation  is  to  speculate.  Why  make  a  pal- 
try commission,  when  by  a  nice  investment,  thousands 
may  be  secured  ?  Few  houses  are  successful,  because 
few  adhere  to  the  rule,  rigidly,  not  to  touch  any  thing 
as  a  speculation,  however  tempting  the  offer.  One  of 
the  heaviest  houses  in  New  York,  that  went  down 
on  the  Black  Friday,  failed  because  it  added  specu- 
lation to  a  commission  business.  For  yeare  the  house 
refused  to  speculate.  It  became  one  of  the  most  hon- 
ored, and  trusty,  as  well  as  one  of  the  most  successful. 
While  the  principal  partner  was  absent  in  Europe,  his 
associates  ventured  on  a  little  speculation.  It  proved 
successful,  and  the  house  became  one  of  the  largest 
operators  in  Wall  Street  The  crash  came,  as  it  comes 
to  all  such,  and  the  ruin  was  terrible.  Had  the  house 
been  content  to  follow  the  legitimate  business  that 
made  it,  it  would  have  stood  to-day. 

2d.  Operators  make    money  who  buy  in  a  panic. 

Few  men  in  Wall  Street  can  invest  during  a  panic. 

When  Stocks  are  low,  and  growing  lower,  and  the  bojt- 

*  torn  seems  to  be  knocked  out  of  every  thing,  specula- 
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toTH  are  at  their  wits*  end,  like  men  in  a  storm  at  sea. 
Then,  cool,  shrewd,  careful  capitalists  bny.  Men  in 
California,  Chicago,  Baltimore,  Boston,  Buffalo,  have 
standing  orders  with  their  brokers,  to  buy  when  stocks 
are  low.  These  are  quiet  men,  that  know  that  the 
law  of  the  street  is  sure  and  stocks  will  recover. 
They  never  buy  on  what  is  cal  ed  a  Bull  market,  but 
always  when  Stocks  are  how,  and  buy  for  a  rise.  MiU 
lions  change  hands  by  telegraph,  when  the  Street  is  in 
a  war. 

3d.  Another  class  that  make  money  buy  without 
any  reference  to  the  street  They  select  a  line  of 
stocks,  with  the  value  of  which  they  arc  well  acquaint- 
ed. They  buy  the  stock  and  pay  for  it.  Tlicy  take 
it  home,  and  lock  it  up.  It  is  their  own.  No  broker 
can  sell  them  out.  They  have  no  margin  to  lose,  and 
none  to  kcej  good.  If  the  stock  goes  down  twenty  per 
cent,  they  are  not  alarmed.  They  know  that  the  street 
will  repeat  itself,  and  that  the  stock  will  come  up. 
They  bide  their  time,  and  sell  out  when  they  i>lcase. 

4th.  Another  class  of  operators  make  money  who 
average  their  stocks.  These  operators  buy  a  line  of 
stocks — a  thousand  shares  of  Lake  Shore  at  ninety. 
An  order  is  left  with  the  broker  to  buy  Erie  as  it  goes 
down,  and  so  keep  purchasing  three  hundred.  Lake 
Shore  falls,  as  other  stocks  go  down,  but  the  party  is 
securing  other  lines  at  a  lower  rate.  When  the  mar- 
ket rises,  they  all  go  up  together.  It  takes  capital  and 
pluck  to  do  this.  Operators  must  have  money  to  hold 
the  thousand  shares,  and  secure  other  lines  of  stock  to 
average  the  decline.     The  wealthy  operators  on  the 
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street — the  old  heads,  who  are  sure  of  a  rise  if  they 
wait  for  it,  are  the  men  who  average  their  stock. 

5  th.  Men  make  money  on  the  street  who  are  con- 
tent to  do  a  small  business;  who  are  satisfied  with 
small  profits.  Such  men  are  not  bold  operators,  but 
they  are  very  safe  ones.  .  Five  hundred  dollars  profit 
is  very  satisfactory.  Most  operators  want  to  make 
money  at  a  blow ;  making  five  hundred,  they  reinvest  it 
at  once,  like  a  gambler,  who  having  made  fifty  dollars, 
is  in  a  glow  of  excitement  to  make  a  hundred.  Such 
men  often  buy  the  same  stock  over,  that  they  have 
just  sold,  and  buy  it  at  a  higher  price.  Instead  of 
taking  their  little  gains  out  of  the  street  and  waiting, 
they  try  another  battle  with  fortune,  and  continue  till 
all  is  swept  away.  Henry  Keep,  called  "  Henry  the 
silent,"  on  the  Street,  was  one  of  the  most  successful 
operators  that  ever  dealt  in  stocks.  He  said  to  a 
friend  one  day,  "  Would  you  like  to  know  how  I  made 
my  money?  I  did  it  by  cooping  the  chickens;  I  did 
not  wait  till  the  whole  brood  was  hatched.  I  caught 
the  first  little  chicken  that  chipped  the  shell,  and  put 
it  in  the  coop.  I  then  went  after  more.  If  there  were 
no  more  chickens,  I  had  one  safe  at  least.  I  never  des- 
pised small  gains.  What  I  earned,  I  took  care  of.  I 
never  perilled  what  I  had,  for  the  sake  of  grasping 
what  I  had  not  secured." 

6th.  Men  who  can  control  the  street  are  sure  to  make 
money.  Vanderbilt,  Drew,  Law,  and  men  of  their 
capital  can  do  this  when  they  please.  When  they  com- 
bine, they  can  make  the  nation  reel.  If  they  want  to 
control  stocks,  they  buy  them  up,  and  lock  them  up. 
They  can  keep  them  as  long  as  they  please,  and  sell  them 
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when  and  as  they  please.    They  can  run  the  price  up  to] 
any  height.    These  men  not  only  make  a  fortune  inal 
day,  but  they  make  fortunes  for  all  their  friends  whoiuj 
they  choose  to  call  in.     The  permanent  success  among 
upcrutorii  and  speculntui-s  is  found  iu  the  classes  iiamed.1 

WHO   LOSE    UO.NET    ON    WALL   STEEET. 

laL  All  who  arc  caught  by  a  panic,' which  inclod« 
the   great  mass  of  operators,  lose.     One  of  the   most] 
mysterioiiB  things  in  Wall  Street  is  a  panic,  as  it  is  ones 
of  the  most  terrible.       It  is  Indescribable  and  often 
causeless.      It  comes  without  warning.     No  wisdom,,! 
shrewdness  or  fore  cast  can  anticipate  or  control  it. 
diBtingoished  editor  of  New  York  gave  an  act-ouot  of] 
.  panic  which  he  slmrcd,  which  seized  the  allied  nrmy^J 
■lid  spread  terror  through  the  ranks  of  thousand 
armed  men — who  fled  pell  nicll  In  dismay  at  the  appeaJr-1 
nnce  of  the  few  Austrian  cavalry,  who  had  got  lost  and 
Were  seeking  food.     The  alarm  and  terror  of  a  Waltl 
Street  panic  sweeps  away  the  accumulated  gaina 
many  a  Bpecniatioii,  and  often  the  fruits  of  many  yeftrs,! 
Its  bitter  fruits  are  not  confined  to  the  street.     Thai 
click  of  the  telegniph,  that  communicates  the  changesfl 
in  Wall  Street  every  five  or  ten  uiiimtes,  to  all  parts  c 
the  continent,  carries   consternation  with   the    intclli-i 
gence.     Dealers  in  stocks  are  scattered  all  over  the  I 
land,  capitalists  tremble  and  business  and  labor  suffer.  ^ 
When  a,  punic  comes,  it  strikes  Iho  heavy  men  of  the 
street,  as  it  strikes  all  others.     The  causes  of  a  panic, 
are  found,  1st,  in  combinations  that  tighten  the  u 
market.     Thirty  men  who  cm   go  out  on  the  a 
and  call  in  millions  of  dollars,  out  on  loan,  as  tl 
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often  c&mpelled  to  do,  aid  in  producing  a  panic. 
Money  is  drawn  from  the  city  to  purchase  the  crops, 
in  the  country,  and  With  a  tight  money  market  the  street 
must  unload.  2d.  Artful  men  combine,  and  lock  up 
money.  Sometimes  a  combination  secures  control  of 
the  city  funds,  funds  of  the  United  States  government, 
and  nearly  all  the  money  in  the  banks.  If  the  com- 
bination that  produced  the  awful  panic  of  September- 
24th,  could  have  held  their  grasp  on  gold  and  green- 
backs twenty -four  hours  longer,  they  would  have  broke 
the  entire  street  4th.  Panics  come  from  no  possible 
cause — come  when  no  one  can  expect  them.  A  bro- 
ker of  forty  years  standing,  who  is  at  the  head  of  one 
of  the  heaviest  houses  in  New  York,  said,  "  One  of  the 
worst  panics  that  I  ever  saw  in  the  street,  occurred 
under  my  own  eye.  I  was  seated  at  the  Board  one 
day,  and  I  never  saw  the  room  more  quiet.  Every 
thing  was  easy  and  buoyant  Stocks  were  steady,  the 
roads  were  carping  money,  and  every  thing  was  cheer- 
ful. A  member  present  belonged  to  a  house  that  was 
carrying  a  very  large  line  of  stock.  He  oflFered 
two  hundred  shares  for  sale.  A  man  sat  opposite  to 
witness  the  transaction.  He  said  to  himself^  I  have 
some  of  that  stock ;  if  this  man  who  is  so  heavily  inter- 
ested in  it,  is  about  selling  out,  something  must  be, 
the  matter.  I  will  sell  mine  out  while  I  can.  He 
threw  his  on  the  market  Others  followed.  A  scene 
of  indescribable  excitement  prevailed.  Other  stocks 
were  affected.  The  panic  became  universal,  and  inevi- 
table ruin  followed.  It  turned  out  that  nothing  was 
the  matter ;  that  the  broker  who  bad  caused  the  panic 
bad  an  order  to  sell 
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5th.  Beside  the  conspiracies,  before  alladed  to, 
panics  are  produced  by  a  combination  of  the  bear 
interest  to  sell  out.  As  stock  is*  offered,  the  bulls 
buy  it,  to  prevent  a  fall,  and  if  they  buy  all  that  is 
offered,  they  keep  the  market  up.  The  bears  pile  up 
the  stock,  and  produce  a  panic.  They  throw  on.  to 
the  market  more  stock  than  the  bulls  can  take  and  a 
panic  follows. 

2d.  Nearly  every  one  loses  money  who  is  not  in- 
itiated in  the  ways  of  Wall  Street.     Stock  jobbing  is  a 
trade.     To  be  successful,  men  must  understand  it,  and 
follow  it  as  a  business.     A  man  would  be  much  safer 
to  order  a  stock  of  goods  from  Europe,  ignorant  of  the 
quality  and  of  the  price, — to  order  ten  thousand  bar- 
rels of  flour  from  the  West,  who  never  purchased  a  bush- 
el of  wheat — to  order  cargoes  of  coal,  knowing  noth- 
ing of  the  trade,  than  to  go  to  Wall  Street  to  make  an 
investment.     The  green  men,  who  do  not  know  the 
ways  of  the  Street,  are  sure  to  lose.      Sjnarl  men  else- 
where, successful  men  in  other  lines,  will  be  dupes  in 
the  Street.     The  atmosphere  is  full  of  rumors.     Sharp- 
ers are  full  of  points,  and  the  green  speculators  will 
first  be  misled,  and  then  be  fleeced.    They  are  especially 
in  peril,  if  they  meet  with  temporary  success.     Like 
men  who  fight  the  ''tiger,"  their  little  successes  only 
whet  the  appetite  for  deeper  playing.     Men  who  make 
a  little  fortune  elsewhere,  come  on  the  Street  in  search 
of  ventures,  and  are  easily  duped  to  take  a  flyer,  which 
is  as  certain  to  clean  them  out,  as  they  live. 

3d.  Small  dealers  lose  money.  These  have  gen- 
erally some  friend  0!i  the  Street,  who  make  purchases 
for  them,   without  observing  the  rule  of  the  board. 
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The  law  of  the  street  requires  a  ten  per  cent,  margin,  but 
some  brokers  are  content  to  take  one  per  cent,  or  even  a 
half.  These  operators  are  friends — cousins — members 
of  the  same  church — or  belong  to  the  same  fraternity  or 
club.  This  class  is  very  large,  and  is  sure  to  lose  all 
that  is  ventured.  The  most  excited  of  small  operators 
are  ladies.  They  place  their  one  per  cent.,  or  ten  per 
cent.,  in  the  hand  of  a  broker,  and  they  become  per- 
fectly infatuated.  They  annoy  and  worry  the  broker 
that  buys  for  them,  by  daily  visitations,  and  their  ex- 
cited dreams  of  fortune  give  them  no  rest.  A  broker 
related  this  incident  A  lady  acquaintance  called  at 
his  office,  and  insisted  upon  leaving  with  him  a  thou- 
sand dollars  for  speculation.  She  wanted  some  dress- 
es and  fixings,  and  having  need  of  more  money  than 
her  husband  could  spare,  she  resolved  to  try  a  venture 
on  the  street.  Others  had  done  so  and  made  a  fortune, 
and  there  was  no  reason  why  she  should  not.  All  ar- 
gument and  entreaty  were  lost  on  the  excited  crea- 
ture— a  speculation  she  would  have,  and  her  money 
she  would  leave.  The  broker  took  her  money  on  one 
condition,  that  it  was  the  last  venture  she  would  make ; 
at  least,  through  him.  Efe  locked  her  thousand  dollars 
in  his  safe.  Every  day,  she  came  to  the  office  to  en- 
quire after  the  success  of  the  speculation.  Once  or 
twice  she  dogged  him  to  his  house.  She  had  heard  a 
report  that  she  thought  would  interest  him,  and  had 
read  something  in  the  paper  that  she  could  not  under- 
stand. One  day  she  called  at  the  office,  and  he  met 
her  with  a  smile.  "I  know  you  have  got  good  news 
for  me,'^  said  the  lady.  *' Yes,"  said  the  broker,  and 
>'I  will  tell  it  to  you,  if  you  will  renew  the  obligation 
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given  tu  mc,  and  leave  Ihc  Slrcet.''  She  renewed  iLlj 
"Your  thousand  dollars  have  gained  you  another  thon-j 
(land  dollars.  He  handed  her  a  rortified  check.  He'| 
had  given  her  a  thousand  doilans  lo  get  rid  of  her. 

4th.  Industrious   spoculatora,    hard  ivorking,  eiicr-  ' 
gctic,  persistent  operators  in  Wall  Street,  fail.     Indus-  | 
try  and  activity  are  not  at  a  premium  on  Ihe  strooL 
The  warning  of  the  Bible,  on  making  haate  to  get  rich,  | 
has  a  significance  among  brokers.      Cool  operatoni,,l 
Blow,  steady  going  men,  who  think  twice  before  they 
Act,  who,  when  they  make  an  operation,  haul  off  and  [ 
wait,  make  the  money.     But  sharp,  energetic  men,  who' J 
have  come  oat  on  the  street  to  makea  fortune,  and  ii 
tend  to   keep  at  it — these  men  arc  sure  lo  go  under.;] 
They  make  five  hundred  a  day ;  that  is  nothing;  thcyJ 
Can  a.icnsily  make  ten  liuiidrod.     Having  done  up  oii^ 
little  chore,  they  think  Ihei-e  is  time  for  another.  They  I 
feel  that  ihoy  must  do  something  all  the  time.     L'lre  I 
men  who  sell  ribbon  and  tape,  they  imagine  they  are] 
only  doing  well,  ns  they  measure  off  yard  alter  yanL  [ 
A  successful  operator  hauls  off  after  he  has  made  ■ 
«trike,whelhcr  it  is  smidl  or  large — waits  and  watclies  | 
the  market 

6lh.  Operators  who  deal  in  point.^,  lose  money. 
Wall  Street  is  full  of  rumors,  exciting  stories,  and  j 
statements  of  things^  that  are  going  to  happen.  Some  I 
men  have  secret  iiifurmation  of  iraporlauce.  These  I 
rumors  are  called  points,  and  men  who  buy  and  i 
tell,  in  consequence  of  them,  are  said  to  "  deal  t 
points."  Combinations,  conspiracies,  and  cliques  start  J 
these  points  to  afFect  the  market,  and  inexperienced  J 
and  green  operators  are  duped  by  thoin. 
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BUINCD. 

About  once  in  ten  years  New  York  is  visited  by  a 
great  financial  revulsion.  It  usually  begins  in  Wall 
street,  and  sweeps,  like  a  tidal  wave,  over  every  part 
of  the  land — paralysing  every  interest,  and  ruining 
men  by  the  thousands.  Every  country  has  a  great 
monied  center.  All  attempts  to  get  the  great  capital- 
ists out  of  Lombard  street  have  failed.  From  a  little 
city,  two  miles  long  and  one  wide,  London  has  spread 
out  until  it  is  ten  miles  square.  For  over  a  hundred 
years  efforts  have  been  made  to  change  the  monied 
centar  of  that  city.  But  all  attempts  have  been  futile. 
Daily  half  a  million  of  men  are  poured  into  the  city 
before  ten  o'clock.  Near  Lombard  street  is  Thread 
and  Needle  street,  where  the  Bank  of  England  stands 
— a  low-walled  citadel,  impregnable  as  a  fortress.  In 
this  vicinity  are  the  Lord  Mayor's  mansion  and  Guild- 
hall ;  the  banks  and  bankers  of  the  metropolis,  the  im- 
mense warehouses  of  trade,  and  the  palaces  of  mer- 
chant princes.  Land  is  fabulous  in  price.  An  acre  of 
land  could  not  be  bought  in  the  vicinity  of  the  Bank 
if  covered  with  gold  sovereigns. 
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What  Lombard  street  is  to  England,  Wall  street  is 
to  America.  Here,  where  the  old  houses  stood,  and 
the  old  New  York  merchants  lived,  is  located  the 
great  center  of  American  finance.  For  years  specu- 
lators, ring  politicians,  and  interested  parties  have 
attempted  to  change  the  financial  headquarters  to  an 
upper  location.  But  all  such  efforts  have  been  put  to 
rest  The  great  sale  of  land  on  the  corner  of  Wall 
and  Broad,  for  a  banking  house,  settles  the  question 
for  a  century.  Startling  as  the  price  is  for  which  land 
has  been  sold  on  fashionable  thoroughfares  up  town, 
the  immense  price  paid  for  the  land  alluded  to,  throws 
all  other  sales  in  the  shade.  It  shows  that  Wall  street 
is  the  most  valuable  property  of  the  continent. 

To  this  center  the  great  capitalists  of  the  country 
gather.  Merchants  from  Maine  to  Florida,  from 
Sandy  Ilook  to  the  Golden  Gate,  have  their  bankers 
in  New  York ;  Boston,  Chicago  and  Philadelphia,  have 
their  banking-houses  on  this  street  The  huge  crops 
of  the  West  cannot  be  moved  till  the  gold  room  gives 
permission.  Not  a  railroad  can  be  built  in  any  part 
of  the  land  unless  the  bonds  are  disposed  of  in  the 
city.  Men  who  make  a  fortune  of  S10,000,  $20,000  or 
$50,000  ill  the  country,  bring  their  gains  to  this  field, 
where  only  full  scope  can  be  given  to  their  talents. 
The  county  banks,  and  banks  in  the  smaller  cities,  must 
have  their  checks  cleared  in  New  York. 

As  the  gates  of  the  Temple  of  Janus,  open  or  shut, 

'  indicated  peace  or  war  throughout  the  world, — so,  as 

Wall  street  is,  so  is  the  country.     When  the  bulls  and 

bears  are  at  peace — when  money  is  plenty,  when  the 

Stock  Exchange  shows  a  brisk  market  and  th^  sales  arc 
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regular ;  when  the  street  is  healthy — then  it  is  known 
that  peace,  prosperity,  and  success  cover  the  land. 
But  when  Wall  street  is  excited,  every  part  of  the 
nation  is  affected.  Here  is  the  seat  of  the  commercial 
brain.  The  nerves  agitate  every  part  of  the  body 
when  this  is  disturbed.  It  is  the  headquarters  of 
operations,  and  the  alarm  reaches  the  farthest  picket 
and  the  most  solitary  sentinel  on  guard.  A  panic  may 
begin  in  Wall  street.  Two  or  three  men  may  create 
it,  and  do  it  from  the  basest  motives ;  to  add  a  f(3W 
thousands  to  their  already  plethoric  purse  ;  to  bull  or 
bear  a  certain  stock  ;  to  create  a  corner  ;  to  lock 
up  greenbacks,  or  sending  gold  below  soundings,  or 
kiting  it  into  the  air — whatever  may  be  the  motive, 
the  panic  will  carry  ruin  through  the  country,  and 
strip  men  of  their  fortunes  in  an  hour.  When  the 
Stock  Exchange  is  excited  every  stock  will  be  touched. 
Interest  on  the  street  will  run  up  to  1  and  2  per  cent, 
a  day.  The  banks  will  feel  it  and  begin  to  curtail. 
Then  the  merchants  will  stagger;  the  laborers  get  no 
work ;  the  factories  lock  out ;  and  the  misery  will 
spread  all  over  the  land.  Wall  street  is  the  throbbing 
heart  and  the  whole  nation  is  the  body  through  which 
the  agitation  flows. 

THE   FINANCUL   TERROR   OP    1873. 

The  financial  barometer  is  the  most  subtle  thing  in 
the  land.  Nothing  is  so  sensitive.  Old  Probabilities 
cannot  predict,  with  half  the  accuracy,  the  coming 
storm.  There  is  something  in  the  very  air  which  men 
of  forecast  feel.  Six  months  ago  men  were  saying 
"  This  thing  can't  last ;  this  wild  speculation  will  lead 
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to. ruin  ;"  *'  There  are  half  a  dozen  men  in  the  street 
who  are  bent  on  mischief;"  **  You  will  Bee  a  greater 
crash  than  ever  was  known  before."  For  a  year  there 
has  been  no  money  made  on  the  street.  Merchants 
complain  that  there  was  no  profit  in  trade.  Nobody 
seemed  to  have  any  money.  Builders  refused  to  make 
contracts  ;  the  rates  were  high,  which  indicated  a 
sense  of  insecurity.  Money  could  not  be  collected. 
General  gloom  and  mistrust  and  fear  hung  over  the 
business  world  like  a  pall.  All  at  once  the  crash 
came.  A  menagerie  in  a  thunder  storm,  or  a  lot  of 
wild  beasts  let  loose,  would  not  have  been  madder  or 
more  excited  than  were  men  on  the  fatal  Thursday. 
Leading  operators  are  seldom  seen  on  the  street. 
Buying  and  selling  are  done  by  middle  men — by 
bv)ys,  half-grown  lads — green-looking,  ill-dressed  per- 
sons, who  do  not  appear  to  be  worth  a  dime.  These 
buy  and  sell  by  hundreds  of  thousands.  On  the 
breaking  out  of  the  panic,  which  seemed  to  be  known 
by  instinct,  Broad  street  was  full  of  distinguished 
operators.  The  heaviest  men  were  around.  Stout, 
fat  men,  w-ho  generally  take  their  leisure,  tore  in  and 
out  of  the  offices  where  stocks  are  bought  and  sold. 
Wilted  by  perspiration  and  covered  with  mud,  million- 
aires could  be  seen  in  every  direction,  rushing  this 
way  and  rushing  that,  while  the  wildest  confusion 
reigned  everywhere. 

THE    MANHATTAN    BANK    ON    THE    CRISIS, 

While  everything  was  running  in  the  usual  channel, 
the  sky  clear  and  the  sea  smooth,  and  no  storm  in  the 
horizon,  certain  shrewd  men  saw  specks  of  trouble 
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here  aud  there.  It  was  announced  that  one  of  the 
great  trust  companies  of  the  city  was  in  difficulty. 
Interviewers,  on  visiting  the  banking-house,  found 
everything  lovely.  The  clerks  were  at  their. posts; 
business  was  proceeding  lively  ;  and  the  concern 
never  seemed  sounder  or  more  prosperous.  The  Pres- 
ident of  the  company  was  in  Europe.  Gus  Schell, 
the  vice-president,  sat  in  the  elegant  rooms  assigned 
to  the  directors,  aa  pleasant  as  a  May  morning.  He 
laughed  at  the  idea  of  any  trouble  in  that  institution. 
Still  the  financial  barometer  indicated  a  storm.  It 
was  rumored  that  the  Manhattan  Banking  Company 
knew  something  about  the  shaky  condition  of  the 
Trust  Company.  The  startling  rumors  soon  condensed 
into  a  palpable  fact.  It  turned  out  that  the  Trust 
Company  had  gone  down  to  the  bank  and  demanded 
two  millions  of  greenbacks,  on  certain  securities 
offered.  The  Scotch  firmness,  and  cool  forecast  and 
indomitable  courage  of  the  president,  Mr.  Morrison, 
served  the  bank  a  good  purpose.  "  I  cannot  let  you 
have  this  money,"  said  Mr.  Morrison. 

Out  of  the  whole  street  he  was  probably  the  only 
man  who  suspected  the  real  state  of  things  in  the 
Trust  Company.  He  knew  this  only  by  certain  little 
indications  here  and.  there  that  he  put  together.  As 
yet  nobody  foresaw  a  commercial  panic.  "  I  cannot 
let  you  have  this  money  without  harming  every  patron 
of  the  bank.  I  am  here  to  protect  the  stockholders 
and  the  customers  of  this  institution.  I  shall  peril 
both  if  I  comply  with  your  request"  ^  But  we  are 
customers  of  the  bank,"  was  the  reply.  "  Our  irn^ 
mense  business  has  been  done  throqgb 
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We  have  been  the  most*  prolific  patrons  of  yonr  bank. 
This  is  a  crisis  with  us,  and  we  most  be  accommo- 
dated.'' The  president  was  immovable,  and  the  par- 
ties retired  in  the  deepest  indignation,  with  an  omi- 
nous shake  of  the  head,  as  if  hereafter  the  Trust  Codi- 
pany  would  select  a  bank  more  accommodating. 

This  little  affair  did  not  mend  matters.  An  excited 
throng  made  a  rush  for  their  funds.  The  Trust  Com- 
pany paid  all  comers  in  certified  checks  on  the  Man- 
hattan Bank.  These  were  refused,  the  quiet  presi- 
dent simply  remarking  :  "  The  Trust  Company  have 
no  funds  here  ;  when  they  have  we  will  honor  their 
checks."  So  the  Manhattan  Bank  was  preserved  from 
ruin  by  the  keen  intellect  and  indomitable  firmness 
of  its  president  This  course  saved  the  bank,  but 
made  the  panic  a  fact. 

POVERTY     CORNER. 

The  Street  closed  on  Wednesday  night  feverishly 
despondent,  with  a  whole  line  of  stocks  downward. 
At  an  early  hour  on  Thursday,  Broad  street  was 
mjissed  by  men.  On  the  corner  of  Broad  and  Ex- 
change, almost  any  time  between  the  hours  of  10  and 
3,  can  be  seen  a  crowd  of  men  who  are  especially 
active.  The  Gold  Board  is  one  thing,  the  Stock  Ex- 
change is  another ;  but  Poverty  Corner  differs  from 
both.  Yet  it  is  an  institution  as  indispensable  to  Wall 
street  as  the  Long  Room.  Here  men  gather  out  in 
the  rain  and  cold,  who  have  money  to  lend  or  money 
to  hire.  Here  the  price  of  money  from  day  to  day  is 
fixed.  In  a  panic  the  first  thing  is  to  get  money,  and 
men  who  have  margins  to  keep  up,  or  Stocks  to  carry, 
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make  a  rush  for  Poverty  Corner.  The  language  of 
this  locality  is  peculiar.  From  200  to  500  men  are 
assembled,  all  shouting  at  the  top  of  their  lungs, 
making  an  offer  for  money,  or  making  offers  of  a  loan. 
On  Thursday  the  crash  in  this  locality  was  fearful. 
One  man  shouts  out,  "  I  want  10;"  another,  "I  want 
20  ;"  another,  "I  want  40;"  which  means,  "I  want 
40  thousand."  A  hard-looking,  banged  up  Jewish 
youth,  who  would  hardly  make  a  respectable  ragman, 
shouts  out,  "^  I  have  got  50  — ,"  and  everybody  goes 
for  him.  He  jerks  down  his  hat  over  his  eyes,  but- 
tons up  his  coat,  and  prepares  for  the  tussle.  ''  1 1-2," 
he  shouts,  which  means  that  he  has  $50,000  to  loan  at 
the  rate  of  450  per  cent  a  year !  This  is  snapped  at, 
for  speculators  must  have  money.  Then  comes  the 
question  of  security.  At  the  high  rate  named,  mil- 
lions were  denied,  because  the  security  was  not  U  S. 
Bonds,  N.  Y.  Central,  or  some  other  gilt-edged  Stock. 
In  the  mud  and  in  the  storm  stood  the  most  eminent 
business  men  of  the  land,  all  day  in  line,  wherever 
money  was  to  be  had,  trying  to  secure  a  little  to  save 
themselves  from  ruin.  The  terrors  of  '57  were  wiped 
out  by  the  great  alarm  of  '73 ;  and  the  famous  Black 
Friday  paled  before  the  horrors  of  the  tornado  of 
Thursday. 

THE   GREAT   CRASH. 

As  if  some  great  calamity  had  fallen  upon  the 
nation,  business  came  at  once  to  a  stand-still.  Every- 
body that  could  was  crowded  into  Wall  street.  Where- 
ever  there  was  a  bank  there  was  a  run  upon  it.  The 
banks  soon  suspended  on  greenbacks,  and  paid  in  cer- 
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tified  checks.  These  nobody  would  take.  The  ex- 
ample set  by  Manhattan  was  initiated  by  all  business 
New  York.  The  railroad  companies  ordered  their 
carmen  to  deliver  no  goods  on  certified  checks.  Ex- 
press companies  did  the  same.  A  man  who  deposited 
$1,000  in  greenbacks  in  a  bank,  would  get  next  day^ 
only  a  certified  check.  All  who  had  money  held  on 
to  it.  All  who  could  draw  out  any  placed  it  in  their 
private  safe.  It  was  rumored  that  Jay  Gould  drew 
out  five  millions  and  Vanderbilt  had  a  pile  of  green- 
backs that  would  have  made  a  respectable  haycock. 
In  ordinary  times  business  is  very  loosely  dona 
Banks  are  very  accommodating,  and  if  a  large  depo- 
sitor overdraws  his  account  $10,000  or  $15,000,  no- 
thing is  thought  of  it.  One  of  the  most  eminent 
bankers,  one  who,  for  years,  has  had  an  unsullied 
name,  on  Thursday  overdrew  his  account  $220,000, 
and  instantly  stopped  payment.  But  when  there  is 
an  excitement  in  the  street,  and  the  screws  are  put 
on  suddenly  things  snap. 

The  Stock  Room  was  a  scene  of  wild  confusion.  It 
was  jammed  to  suffocation.  House  after  house  went 
down,  and  the  announcement  made  in  the  Stock  Room 
was  received  with  howls* that  were  terrific.  A  month 
l)efore  Jay  Cooke  failed,  many  regarded  his  house  as 
insecure.  A  leading  merchant  who  has  never  failed —  • 
who  has  saved  himself  by  a  rule  never  to  sell  what  he 
has  not  got,  nor  to  buy  what  he  could  not  pay  for, 
— remarked:  ^^I  should  have  been  ruined  in  '57  if  I 
had  not  owned  my  stock  of  goods,  and  been  out  of 
debt.  I  closed  my  doors,  and  waited  until  the  storm 
blew  over.''     Last  week  he  was   asked  by  a  friend 
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about  the  house  of  Jay  Cooke  &  Co.,  "Have  you  anjr 
money  there  T  *' Yes,  $6,000."  "What  are  ywif 
collaterals?"  "Nothing.''  "Go  and  draw  jcnlt 
money.  The  house  is  too  gigantic.  If  anything 
happens  it  will  go  to  destruction."  Side  by  side  stand 
the  elegant  rooms  of  Cooke,  and  Fisk,  and  Hatch. 
On  Friday  the  shutters  were  put  up,  the  curtains 
di'awn  down.  A  few  unemployed  clerks  hung  round. 
The  solitude  of  a  funeral  reigned  within,  while  the 
surging  crowds  outside  were  kept  back  by  the  polictft. 

THE    REVULSION. 

It  is  estimated  that  at  least  20,000  men  have  be^K 
ruined  by  this  crisis.  At  least  20  millions  have  be6ii 
lost.  The  Vanderbilt  Stocks,  which  were  supposed  to 
be  good  as  gold, — for  it  was  said  the  Commodot^ 
cannot  afford  to  let  his  stocks  go  under, — ran  down 
10,  20,  and  30  per  cent,  and  with  a  suddenness  of 
which  nobody  could  be  prepared,  ruining  thousands.  It 
was  confidently  expected  that  the  Commodore  would 
save  the  Union  Trust  Company.  He  was  debtor  to  thfe 
company  to  the  amount  of  $1,700,000.  This  sum  was 
borrowed  by  his  son-in-law,  Horace  F.  Clarke,  then  in 
the  interest  of  the  Lake  Shore  Road.  But,  as  th6 
money  was  not  due  under  six  months  ;  as  the  Com- 
modore did  not  borrow  it  and  had  nothing  to  do  with 
it,  except  as  president  of  the  road  ;  he  declined  to 
interfere.  His  confidential  henchman,  Schell,  begged 
the  Commodore  with  tears'  to  save  the  institution  from 
ruin.  He  declined  to  interfere.  On  the  morning  of 
the  failure  he  drove  down  to  the  bank.  The  immendfe 
crowd  gave  way  to  let  him  pass  through.     It  is  siud 
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that  he  had  with  him  10  millions.  What  he  would 
have  done  nobody  will  ever  know.  The  Trust 
Company  failed  fifteen  minutes  before  Vanderbilt 
arrived. 

The  panic  was  mainly  in  railway  stocks.  Vanderbilt 
was  the  heaviest  owner  in  the  country.  He  probably 
found  his  securities  depressed  at  least  20  milliona 
That  he  could  bear  such  a  pressure  and  not  shrink  or 
throw  his  stocks  on  the  market,  shows  the  immense 
financial  strength  of  the  man.  Money  was  sent  on  to 
him  from  every  quarter.  Millions  were  offered  from 
Boston  capitalists,  if  he  would  pay  the  high  rate 
demanded,  which  he  refused.  Some  time  ago,  the 
Commodore  proposed  to  lay  a  third  track  on  the  Cen- 
tral, lie  placed  15  millions  of  bonds  on  the  English 
market.  lie  depoj-itcd  10  millions  in  the  Bank  of 
England  in  gold.  When  the  crisis  came  on,  he 
ordered  that  gold  home  and  with  it  aided  the  Govern- 
ment in  relieving  the  financial  troubles  of  the  country. 
The  heaviest  operators  alid  the  wealthiest  men,  the 
shrewd  and  the  simple  alike,  reeled  under  the  blow. 
It  was  simply  impossible  to  get  money.  The  Govern- 
ment could  not  get  it.  No  trust  company  could  ;  no 
stocks  or  securities  availed.  No  matter  what  the  rate 
was,  no  matter  what  the  security,  there  was  no  money 
for  anybody.  A  million  was  offered  for  $10,000,  at  2 
per  cent,  a  day.  Jay  Cooke,  Fisk  and  Hatch,  Henry 
Clcwes,  Howe  and  Macy,  and  other  houses  that  sus- 
pended, had  collaterals  enough,  in  ordinary  times,  to 
pay  all  their  obligations,  and  have  a  milliou  over;  but 
the  securities  were  of  no  more  avail  than  a  cartload  of 
pumpkins. 
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CLOSING   THE   STOCK    EXCHANGE. 

Since  Wall  street  had  a  being  the  Stock  Exchange 
Las  never  been  closed  till  now.  No  stocks  can  be 
transferred,  no  contracts  completed  while  this  institu- 
tion is  shut  But  for  this  not  a  bank,  nor  a  mercantile 
house,  nor  a  broker  could  have  stood.  It  was  a  stem 
necessity.  The  result  showed  the  wisdom  of  the 
measure.  Had  men  been  pressed  to  a  settlement,  as 
they  would  have  been,  universal  ruin,  that  would 
have  spared  no  factory  and  no  hamlet  in  the  land, 
would  have  swept  over  the  country.  The  closing  of 
the  room  not  only  held  the  contracts  in  abeyance, 
but  gave  the  heavy  operators  time  to  cool,  and  time 
to  settle.  When  men  who  were  counted  to  be  worth 
twenty  millions,  forty  millions,  and  even  eighty  could 
not  meet  their  contracts,  what  were  common  trades- 
men to  do  ? 

THE   PRESIDENT   AND   THE   CRISIS. 

During  the  commercial  revulsions  attending  the 
removal  of  the  deposits  from  the  United  States  Bank, 
and  the  storm  created  by  the  stern  measures  of 
Jackson,  the  old  general  left  the  White  House,  and 
fled  for  refuge  to  the  Eip  Raps.  This  was  an  island 
off  Norfolk,  and  on  it  stood  a  solitary  farm-house, 
which  Jackson  hired  for  the  season.  The  contract 
demanded  that  nobody  should  be  allowed  to  land 
without  the  consent  of  Old  Hickory.  As  failure  after 
failure  was  announced,  and  the  strongest  men  reeled 
under  the  commercial  hurricane  that  was  blowing 
all  over  the  land,   a  committee  of  politicians  waa 
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appointed  to  seek  out  the  General,  and  bcB^ech  bin 
to  give  some  relief  to  a  country  going  to  ruin. 
■Iiis  plantation  suit,  sitting  iti  )ii:<  shirt  sleevcB,  anj 
smoking  a  cob  pipe,  Jackson  received  the  delegatioiS 
"  Gentlemen,"  said  the  old  s(»ldier,  "  the  UriitL-d  Stat« 
pank  is  bankrupt  Tim  Biildii's  are  a  proud  racdi 
They  bear  me  no  luvo ;  nnd  I  am  the  iiwt  man  on 
»  horn  they  would  seek  a  favor.  The  bank  has  Iwenlw 
millions  of  govenimcnt  money  on  depowit.  Mw^ 
Biddlc  has  been  to  me  requesting  time  lo  pay  eight 
millions  of  our  own  money  to  a  foreign  governmenti 
M  ordered  by  Congress.  I  did  not  ask  for  a  loan, 
ordered  the  disbursement  of  our  own  money.  Thd 
bank  is  insolvent.  Gentlemen,  I  ^hidl  not  return  th(| 
deposits  if  the  heavens  fill." 

Sunday,  Septcrabor  21st,  1873,  will  be  ever  a  mem 
orable  one  in  our  history.     The  nation  seemed  ou  tht 
verge  of  financial  ruin.     The  churthcs  were  deserted] 
Men  jnmmed  (he  Fifth  Avenue  Hotel  as  they  jammed 
Wall  btrcot  the  previous  day      President  Grant  ciimea 
up  from    his  cottage  at   Lung  Branch    to  meet  thel 
merchants  in  council  on  Sunday  night.     The  meeting! 
of  the  President  with  tlio  Secretary  "of  the  Trcasury»l 
find  the  great  capitalists  of  the  nation,  indicated  thQl 
gravity  of  the  hour.     Men  as  familiar  with  finance  ii 
with  their  alphabet — -accustomed  to  handle  niillions-i-fl 
and  whose  nod  or  finger  on  'Change  had  hilhcrtQ] 
raised  or  allayed  panics,  stood  face  to  face  witli  tbqil 
Soldier    President.      It    is    Grant's    custom    iu    th^M 
Cabinet,  as  in  the  Geld,  to  initiate  measures  he  pro}l 
poses  to  adopt.     lie  does  not  ask,   "Mr.  Secretary  oZ\ 
Btate,    what   shall    we   do    with    this?"      Nor,   "Mr^J 
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Secretary  of  War,  what  shall  we  do  with  that  ?  *'  But: 
on  introducing  a  measure  he  is  accustomed  to  say  to 
his  Cabinet,  ^^  Gentlemen,  I  propose  to  do  so  and  ^/^ 
The  capitalists  of  the  country  were  surprised  to  fin4 
General  Grant  as  cool  and  collected  when  treating  of 
finance  as  if  he  had  been  in  camp  dictating  an  order 
to  his  orderly.  Plan  after  plan  was  suggested  by 
which  the  Government  could  relieve  the*  pressure. 
To  each  plan  the  President  offered  his  objections,  ii| 
the  calm,  terse,  emphatic  manner  that  marks  all  hia 
utterances.  "  I  shall  take  no  doubtful  steps,' •  he  said. 
V^  I  shall  not  overstrain  the  law.  I  shall  not  introduce 
any  doubtful  measures,  leaving  Congress  to  justify  mei 
when  it  meets.  I  shall  do  all  in  my  power  to  relieve* 
the  country,  but  I  shall  take  no  measures  that  have 
for  their  aim  simply  the  relief  of  speculators  w|iQ  have 
brought  this  trouble  upon  us."  When  the  conference 
broke  up^.  many  men  had  a  better  view  of  the  intel-. 
lect,  character,  and  firmness  of  the  President}  thaii, 
they  ever  had  before. 

• 

RETURNING   OONFIDBNCB. 

That  plant  of  slow  growth  came  to  the  aid;  of  4 
nearly  bankrupt  people.  The  Governmeiit  IhreW^, 
fifteen  millions  on  the  market:  the  banks  fifteen i 
more.  From  the  West  came  twenty  millions  In  all 
fifty  millions — eased  the  market  The  banks. threw, 
out  their  hidden  storea  Men  who  locked  up  green- 
backs threw  them  on  the  street.  Small  depositoni 
hastened  back  with  the  funds  that  they  would  not; 
spend,  and  dare  not  keep.  Every  thing  brightened, 
when  the  Stock  Exchange  opened.     The  0nly  mein 
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not  affected  by  the  panic  were  the  "  dead  beats ; " 
men  who  had  once  had  a  name  on  the  street,  but  who 
had  been  living  for  years  from  hand  to  mouth.  They 
hailed  with  exuberant  shouts  the  announcement  of  the 
failures  of  heavy  houses,  and  yelled  with  delight 
when  millionaires  were  bankrupt,  and  the  proud 
princes  of  the  street  suspended.  They  welcomed 
their  descent,  and  shouted,  in  the  language  of  the 
Prince  of  Darkness,  ''Ha!  hast  thou  become  like  one 
of  us  ?  "  When  men  worth  fifty  millions  could  not 
pay  their  debts,  and  houses  with  ten  millions  in  their 
vaults  suspended,  it  was  no  dishonor  to  fail,  and  to 
have  no  money. 

THE    UNION    TRUST    COMPANY. 

The  panic  is  a  good  illustration  of  what  is  said 
elsewhere  of  the  manner  in  which  convulsions  are 
made.  These  men,  in  their  mad  effort  to  bear  llie 
market,  brought  the  financial  ruin  on  the  country, 
and  came  very  near  ruining  themselves  beyond 
redemption.  Two  of  these  men  lived  in  New  York, 
and  one  in  the  West.  Daring,  unscrupulous,  and 
defiant — controlling  several  large  railroads  —  thoy 
formed  a  successful  combination;  sunk  twenty-five 
millions,  bankrupted  2,500  honest  traders,  and  car- 
ried disaster  right  and  left.  When  the  panic  coui- 
menced  there  was  no  house  in  New  York  that  was 
considered  safer  or  more  reliable  than  the  Union 
Trust  Company.  It  had  a  list  of  directors  of  which 
any  association  might  be  proud.  Eminent  bankers, 
men  who  stood  high  in  church  and  state,  many  -who 
had  worked  their  way  up  from  poverty  by  industry 
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and  integrity  to  great  wealth,  who  had  taken  excel- 
lent care  of  their  own  money,  who  seemed  propof 
custodians  for  the  funds  of  widows  and  orphans,  too 
honest  to  steal,  and  too  vigilant  to  be  misled.  Thft 
failure  of  the  company  showed  that  these  eminent 
men  were  simply  figure  heads;  they  allowed  their 
names  to  be  used  simply  as  a  decoy";  they  had  no 
more  idea  of  the  management  of  the  concern  than  ^ 
they  had  of  the  Bank  of  Calcutta,  A  stripling  of  a 
boy,  who  finally  embezzled  a  quarter  of  a  million,  and 
fled  between  two  days,  run  the  concern.  Merchants,' 
tradespeople,  churches,  were  solicited  to  put  their 
funds  into  this  company  for  safe  keeping.  The  courts  - 
ordered  referees,  assignees,  executors,  and  adminis- 
trators to  put  the  funds  of  estates  in  litigation  in  thiii 
concern. 

Young  Carlton,  who  held  the  responsible  office  of 
gecretiiry,  was  the  son  of  Dr.  Carlton  of  the  Book 
Room.  He  lived  in  fine  style  in  Brooklyn  ;  drove  to 
his  business  in  a  carriage,  while  the  Astors  walked 
down  to  their  offices.  He  speculated  on  the  street^ 
helped  his  friends  to  what  they  wanted,  loaned  money 
to  his  relations,  and  until  the  bank  was  run  upon 
nobody  had  the  slightest  idea  that  he  was  a  defaulter. 
This  wretched  custom  of  lending  names  of  eminent 
men  to  institutions  over  whose  business  they  do  not 
take  the  slightest  oversight,  is  one  of  the  crimes  of 
the  day.  The  silly  farce  of  attempting  to  keep  up 
the  honor  of  the  company  was  continued  till  the  very 
minute  the  doors  of  the  institution  were  closedl 
When  the  run  was  made  on  the  bank,  the  vice^ 
president  came  upon  the  steps  and  assured  the  excited 
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crowd  that  there  was  no  daiiger.  As  the  presideoM 
^oke  the  maddened  multitude  »houk  the  curtificd^ 
^hecks  Ihey  held  in  their  hands,  the  payment  ofj 
T^rhich  had  been  refused  at  the  Manhattan  Bank/T 
^yiiig,  '"If  you  are  solvent  pay  us  our  money!" 
Even  then  the  nimble  secretary  was  fleeing  with  biq 
ill-gottcu  gains  over  the  prairies,  or  over  tlic  seaa. 


FArLURE    OF   JAY    COOKE. 

We  have  in  another  place  given  an  accouut  of  thifj 
^rm,  its  early  hiwtory  and  success,  up  to  the  time  of  thu 
present  revulsion.     Had  Jay  Cooke  retired  then  with; 
hiy  ample  fortune,  he  would  have  stood  at  ihc  hca4| 
of  the  bankers  of  the  age.     His  success  with  the  warJ 
loan  made;  him  famous  through  the  world.     It  .^^eeme^l 
that  everything   he    touclied    turned    to    gold.     Hi^ 
integrity  was  undoubted ;  ho  had  the  conlidcnce  ofi 
tlic  religious  world.     But,  alas!  brokers  arc  like  tb^ 
Boarbous,  they  learn    nothing.     There  has  been  Q4I 
^stance  yet  on  the  street  where  men  have  undortakoufl 
tp  carry  a  large  stock,  bull  it  or  bear  it,  but  wha^l 
eventually   they    have    gone    under.     Wliat    Littlcjf 
|keep.   Woodward,   Lockwood,  Jerome,    Scliell,   and! 
Bt'orcii  of  others  have  attempted  to  do,  and  have  failed  J 
to  accomplish,  Jay  Cooke  vainly  essayed  to  do.     IdI 
«D    evil  hour    he   undertook    to  carry  the   Northeml 
tacific.     The  worth  of  the  stock  men  dlfl'er  abouLf 
Some  say  it  is  a  good  stock  for  the  future;  others  tbaH 
it  IH  worthless.     Shrewd  capitalists  have  given   thi 
Ijonds  a  wide  berth.    But  Jay  Cooke  undertook 
throw  them  on  the  mai-kct  just  as  he  did  the  govcriisJ 
ment  bonds.     He  advertised  them  immensely.     HitI 
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own  name  was  supposed  to  be  a  guarantee  of  their 
value.  His  probity  and  religious  character  seemed  a 
guarantee  to  his  word.  He  sent  into  every  hamlet 
in  the  land  the  statement  that  Northern  Pacific  was  as 
"safe  as  a  government  bond,  and  more  profitable." 
The  people  believed  this.  Mr.  Cooke's  word  was  not 
to  be  doubted,  and  ministers,  church  members, 
widows  and  orphans,  and  all  the  people  of  the  land 
who  had  a  little  money,  and  wanted  to  make  the  best 
use  of  it,  hastened  to  buy  one  of  Mr.  Cooke's  bonds. 
The  most  extraordinary  means  were  used  to  throw 
this  stock  on  the  market.  The  press  was  subsidised. 
Writers  of  fiction  and  glib  penmen  wrote  miles  of 
descriptive  columns  about  the  beauty  of  the  Yoseraite 
Valley,  the  Nevada  Mountains,  and  the  big  trees  of 
the  California  coast,  all  of  which  were  paid  for  as 
advertisements.  Sermons  were  preached  about  the 
great  prairies  of  the  West  Statesmen  were  roped 
into  the  service,  and  went  lecturing  about  the 
country,  ostensibly  to  spread  pleasant  information 
about  the  plains,  but  really  to  sell  Northern  Pacifie 
bonds.  The  religious  role  was  not  omitted.  Articles 
appeared  from  time  to  time  on  Mr.  Cooke's  religious 
character.  And  the  Tact  that  he  did  not  take  the  mail 
out  on  Sundays  during  the  war  was  ingeniously 
spread  by  the  press  over  the  land.  The  annual  enter- 
fciinraent  of  clergymen  at*  Mr.  Cooke's  Island  House 
became  an  advertisement  for  the  sale  of  Northern 
Pacific.  No  failure  could  have  carried  more  sorrow 
and  disaster  into  the  homes  of  the  lowly  and  the 
pious  than  the  failure  of  this  house. 


Ho 
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In  tlio  olden  time  banlters  gave  personal  attcntloa 
to  ihcir  business.     In  lliese  modern  times  rnvvc  whip- J 
sters  run  the  great  monied  institutions  of  the  laud,  t 
specimen  of  which  is  seen  in  the  Atlantic  Bank.     Mr,J 
Southworlh,  a  gentleman  of  fair  etanding,  and  aup^l 
pose<l  to  be  honest,  was  the  president.     Nearly  everyj 
bank  of  New  York  had  a  peculiar  origin.     The  Man^~ 
hiittan  was  chartered  to  introduce  pure  water  into  th6« 
city;  the  Chemical,  for  mannfacturcs;  the  Shoe  andfl 
Leather,  for  the  boot  and  shoe  trade;  the  -Mechanic,* 
fur  artizans;  Bull's  ITend,    for  dealers  iu  cattle;  Uiol 
Grocers^  for    traders ;  the  Merchants,  for  dry  gooda^ 
men ;  and  Com  E.xchange,  for  operatoi-s  in  flour  and 
grain.     The  Atlantic  Bank  waa  founded  as  a  religioaa 
institution,  to    accommodate  men    who  worshiped  at-, 
the  same  altar.     For  years  the  bank  maintained  a  veryJ 
high  standing.     The  denomination  patronized  it.     IW^ 
held    the    funds   of  the    great   benevolent    societies. 
Ministers  thought  their  funds  were  safe  when  deaoona 
were  president  and  directors,  and  where  eminent  men  J 
held  positions  of  trust.     The  Atliuitic  mav  be  said  \ 
have  originated  the  panic,  for  its  downfall  was  fol-J 
lowed  by  two  or  throe  of  the  heaviest  banks  in  tha 
city,  that  had  been  robbed  of  their  entire  capitiU  byf 
the  audacity  and  roguery  of  their  officers.     All  of  ( 
sudden  the   city   waa  shocked  with  the  uews   thajd 
the    Atlantic    had   suspended.     A    j'oving    teller, 
turned  out,  had  had  the  management  of  things  a  lon^ 
time.     Tlie  respectable  president  was  simply  a  figun 
head,  and  the  directors,  embracing  some  of  the  bes 
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business  men  in  the  city,  were  too  busy  about  their 
own  affairs  to  pay  any  attention  to  the  business  of  the 
bank.  The  young  criminal  sported  diamonds  and 
drove  fast  horses  on  the  road.  He  diverted  himself 
by  rash  speculation  in  the  street  Took  the  money  at 
will  in  large  quantities.  The  directors,  through  their 
criminal  neglect,  knew  nothing  of  it  till  they  found 
themselves  dishonored  and  bankrupt.  Brooklyn  did 
no  better. 

THE   TRUST   COMPANY   ON   THE   HEIGHTS, 

Was  the  pet  institution  of  the  City  of  Churches.  The 
most  eminent  names  in  the  city  were  on  the  roll  of 
directors.  This  gave  an  air  of  respectability  to  the 
concern.  Money  must  be  safe,  people  said,  when 
A.  A.  Low,  and  kindred  spirits,  were  directors. 
Banks  were  no  security  ;  savings  banks  might  fail ; 
but  the  Trust  Company  was  strong  as  the  Govern- 
ment.  "  Read  the  list  of  directors  and  judge,"  men 
said. 

Brooklyn  had  a  genuine  sensation.  The  president 
of  the  Trust  Company  was  found  drowned  in  a  little 
shallow  water  at  Coney  Island.  He  had  a  splendid 
funeral.  He  was  rich,  had  a  high  social  standing,  was 
president  of  the  Art  Union,  and  he  led  the  fashions  on 
the  Heights.  Eulogies  were  pronounced  over  him 
from  the  pulpit,  and  he  was  held  up  as  an  example 
that  young  men  would  do  well  to  copy.  The  sudden 
death  of  the  President  caused  the  Trust  Company  to 
suspend.  Ministers  rushed  for  their  little  savings. 
Churches  trembled  for  their  deposits.  Widows  and 
orphans  hang  round  the  door  in  crowds  seeking  that 
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^hoy  might  be  paid.     A  scene  of  roUennees  was  rc-J 
vcaled  that  makes  odo's  blood  tinglo  with  horror  and 
indignation — horror  at  the  great  frauds  iierpetratedl 
on  a  coiiliding  people ;  indignation  that  regpectablea 
people  will  allow  their  names  to  be  used  to  decoy  thel 
public,  and  give  no  attention  to  the  great  trust  coni-f 
mittcd  to  their  hands.     Tlie  president  and  secretary! 
bad  flung  the  funds  to  the  winds  in  rash  i^peculatio: 
The  secretary  was  known    to  be  dishonest.     He 
a  defuuller  of  thousands,  yet,   to  save  a  family  dis- 
grace or  something  worse,  lie  was  allowed  to  pay  up  I 
his  embezi'.lemcnt  and  remain  in  office.     Atthctimel 
of  the  suspension  he  was  Assi.slant  Treasurer  of  tBeJ 
City.     In  conjunction  with  a  high  official  he  sported! 
with  the  funds,  and  on  his  own  cjnfession  the  little  I 
property  of    thousands  was  jieriled  that  these  men  I 
might   make   a  handsome   dividend.      Holding    two  I 
offices  and  keeping  two  sets  of  books,  the  defaulter 
Was  enabled  to  cover  up  his  roguery,  and  he  did  it 
with  the  connivance  of  the  ofiicials.     Some   of  the 
directors — whoso  names  fur  honor  and  character  wore 
capital  to    the  company — instead    of  remaining    and 
helping  the  defrauded  public  out  of  their  trouble,  fled  j 
to  Eurojie,  leaving  their  dead  relatives  uuburied,  and  1 
0,  suffering  community  without  relief 


PIBK    AND    OOULD. 

The  Black  Friday  was  an  inheritance  that  these  | 
gentlemen  transmitted  to  the  Street.  To  the  style  of  J 
business  that  produced  that  disaster  the  recent  flnan-J 
cial  distress  is  mainly  to  be  attributed.  The  reckless- 1 
Dess,   the    daring,   the    defiance,   the  eelOshuess,  that  f 
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brought  Fisk  to  the  surface  so  suddenly  and  so  promi- 
nently, were  very  attractive  and  seductive,  and  the 
gorgeous  and  unscrupulous  peddler  had  thousands  of 
itnitators.  The  audacious  business  brought  its  origin- 
ator to  a  bloody  grave,  and  the  country  to  the  verge 
of  ruin. 

Fisk  was  no  worse  than  a  thousand  other  men.  But 
he  gloried  in  his  badness,  and  hung  his  shame,  as  a 
frontlet,  on  his  forehead.  Like  the  unjust  judge  he 
*'  neither  feared  God  nor  regarded  man."  Success 
was  his  motto,  for  the  means  he  cared  nothing.  He 
had  a  more  baneful  and  destructive  influence  over  the 
young  men  of  New  York  than  any  man  who  ever  did 
business  iri  the  city.  What  other  men  spoke  in  whis- 
pers he  shouted  aloud  on  'Change.  What  others  did 
in  the  secrecy  of  the  chamber,  he  did  openly  before 
the  world.  Living  apart  from  his  family,  he  kept 
open  house  in  New  York,  and  received  the  leading 
bankers  and  merchants  of  the  city  in  his  saloons  of 
pleasure.  He  took  his  lady  associates  in  his  four-in- 
hand,  and  drove  through  the  streets  at  Church-time 
on  Sundays,  to  show  his  defiance  of  public  sentiment, 
and  the  tone  of  his  morality.  His  gorgeously  fitted- 
up  steamboats  he  sent  out  Sundays  on  pleasure  excur- 
sions, loaded  down  to  the  guards,  and  filled  with  every 
form  of  sensual  pastime.  As  the  crowd  landed  on 
Sunday  nights,  heated  with  wine  and  drunken  with 
pleasure,  the  gaudy  opera  house  was  flung  open  for 
their  entertainment,  with  fancy  French  actresses,  per- 
forming iii  J)lays  on  the  evening  of  the  Lord's  Day, 
that  would  be  allowed  in  England  on  secular  even- 
inga     Every  Sunday  night  Christian  men  and  mer* 
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cbants  could  be  seen  with  detectives  hovering  round 
the  Opera  House,  in  search  of  their  boys  aud  girls, 
decoyed  from  service  and  from  home,  by  the  glare  and 
fascination  of  the  place.  Unless  all  history  is  a  lie, 
nnleBS  there  be  no  God  in  the  Heaven,  such  a  life 
mast  end  disastrously.  As  all  the  world  knows,  it 
went  down  in  blood. 

A  BADDER   VIEW. 

The  ruin  of  families — the  sorrow  and  shame  of  mer- 
chants— the  sweeping  away  in  an  hoar  of  the  gains  of 
a  lifetime — the  shaking  of  confidence — the  general 
alarm  attending  a  commercial  panic  is  bad  :  but  there 
are  things  worse.  We  have  never  hnd  a  great  com- 
mercial revulsion  without  its  being  followed  by  the 
death  of  eminent  men.  The  excitement,  the  alarm, 
the  terror  has  a  positive  physical  effect  Men  live  ten 
years  in  a  day  and  never  grow  young  again.  Vigor- 
ous stepping,  energetic  business  men  toddle  round  as 
if  tliey  had  just  risen  from  a  bed  of  sicknesa  Men  of 
forty  walk  with  canes,  their  underpinning  being 
knocked  out.  Paralysis,  apoplexy,  giddiness, ,  and, 
more  dangerous  than  all,  Bright's  Disease,  is  created 
by  the  panics  of  the  Street  Little,  Keep,  Lock- 
wood,  and  a  host  of  others,  died  from  the  effects  of 
these  basiness  revulsions.  It  will  be  the  same 
now  ! 

A  well-known  merchant  took  a  fortune  of  5  millions 
out  of  the  street  He  retired  from  business  and  went 
abroad  with  his  family.  He  came  back  just  before  the 
panic  of  1873.  His  old  associates  were  glad  to  see 
him,  nnd  gave  him  a  dinner  at  Delmpnico's.     A  new 
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style  of  operating  had  been  introduced  during  his 
absence.  The  table  was  surrounded  by  daring  specu- 
lators, heavy  men  of  the  street,  and  one  or  two  bank 
presidents.  A  glittering  scheme  was  presented,  in 
which  the  clique  present  were  interested.  The  re- 
tired banker,  like  the  war-horse,  snufiFed  the  battle 
from  afar.  He  was  fascinated.  He  begged  to  be  in- 
cluded in  the  ring.  He  put  in  a  million.  He  put  in 
a  second  million  to  save  the  first.  He  went  still 
deeper.  The  panic  caught  him,  and  on  Thursday 
night  he  had  not  money  enough  to  pay  for  an  omnibus 
ride  home.  His  friends  had  to  put  him  under  surveil- 
lance to  keep  him  from  taking  his  life, 

THE    OLD,    OLD    STOttY.. 

The  revulsions  of  the  present  crisis  teach  what  all 
former  ones  teach,  that  there  are  but  two  kinds  of 
business;  the  one  leading  to  fortune,  to  honor,  to  high 
social  position,  the  other  leading  to  ruin.  This 
generation,  like  all  preceding  ones,  yields  the  average 
crop  of  wild,  desperate,  unprincipled,  speculators ;  ot 
young  men  who  embezzle,  forge,  steal;  and  after 
involving  their  best  friends  in  dishonor  and  shame, 
flee  their  country,  and  become  fugitives  and  outlaws. 
To  these  men  gain  is  everything.  They  not  only 
mean  to  make  a  fortune,  but  make  it  at  once,  without 
regard  to  integrity  or  a^ood  name.  The  deity  they 
worship  is  gold.  To  this  they  offer  their  morning 
and  evening  orisons.     They  apostrophize  their  God: 

"Gold.     Gold.     Gold.     Gold, 
Bright  and  yellow,  hard  and  cold — 
Molten,  graycn,  hammered,  rolled — 
llai*d  to  get  and  li^ht  to  hold — 
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Hoarded  and  battered,  bought  and  sold^- 
Stolen,  squandered,  borrowed,  doled — 
Spurned  by  the  young,  hugged  by  the  old, 
To  the  very  verge  of  the  church-yard  mould. 
Price  of  many  a  crime  untold. 
Gold.     Gold.  •  Gold.    Gold." 

But  the  great  mass  of  business  men  are  true  men.  ^ 
The  old  bankers,  whose  letter  of  credit  go  round  the 
world,  give  personal  attention  to  business  in  solid  and 
plain-looking  banking  houses.  But  the  flash  bankers 
of  modern  times  take  a  palace  for  a  banking  house  ; 
drive  spanking  teams  on  the  road ;  dwell  in  luxurious 
chambers  in  costly  hotels ;  spread  a  splendid  banquet 
for  their  customers  at  noon,  and  go  up  in  half  a 
million  balloon,  leaving  wailing  and  sorrow  .on  the 
street,  and  sobbing  and  sighing  in  distant  lands, 
where  travelers  find  their  letter  of  credit  not  worth 
the  ])aper  it  is  written  on. 

Thousands  of  men  have  stopped  payment  during 
this  crisis,  whose  commercial  honor  is  as  untarnished 
as  when  the  year  opened ;  men  who  are  simply  the 
victims  of  the  machinations  and  unscrupulous  practises 
of  speculators.  These  houses  are  trusted  everywhere. 
Should  any  of  them  fail  to  revive,  and  go  down 
permanently,  they  will  go  down  as  the  old  ship  of 
war  Cumberland  went  down  in  Hampton  Roads — 
with  sails  furled — yards  squared — flags  flying  from 
the  main,  the  mizzen,  and  the  fore — with  salutes  of 
honor  fired  from  the  land,  as  they  go  down  beneath 
the  waves  on  which  once  they  so  proudly  floated. 
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